
Don’t look any further; 

there is no other practice 

group like it on the planet. 

Orrick Technology Companies 

Group is unique. How many 

other law firms can claim  

having an expert team of more 

than a hundred lawyers entirely  

dedicated to technology 

companies activities 

around the globe? None.

While Dailymotion “chose” to join Vivendi (two years after having left 
Yahoo! hanging), the appetite of American companies and VCs for 
French bred technology is still very much alive. 

One thousand. That’s the number of French companies acquired 
by Americans over the last ten years. In popular imagination this 
mainly represents big industries trading in the French flag for 
the “stars and stripes”. However, there is more to this than the 
cumulated deal amount of $100 billion since 2005 and the famous 
Alstom-GE takeover. Behind this lies another, more tenuous reality: 
the unwavering appetite of American companies for French start-
ups. This appetite turns to indigestion when confronted with the 
banner of economic patriotism, raised by French public authorities 
(cf. Dailymotion who in 2013 forced Yahoo! to give in after its 
unprecedented public destabilization campaign). We know the 
stakes. Keeping R&D within French borders. To preserve the “France” 
branded know-how. The truth is that young French entrepreneurs do 
not wait for a “go” signal before seeking American capital. Since 2007, 
American VCs have injected 1.2 billion € in about a hundred financing 
rounds on French territory.

Orrick Technology Companies Group is at the heart of this 
ecosystem. Through the team’s expertise, the law firm accompanies 
1500 technology companies and around 100 VCs all over the world. 
The sales of Neolane, eNovance and la Fourchette were all executed 
under the firm’s guidance – just like Sequans Communications’ IPO 
on NYSE. Read the exclusive article on this team of about a hundred 
lawyers, bridging Silicon Valley to “Silicon Sentier”. Keep in mind the 

warning given by Bruno Bonnell, head of Robolution Capital and 
leader of France Robot Initiatives (one of the 34 key points of New 
Industrial France): “the loss of robotic knowledge will most definitely 
impact the future of our industrial sovereignty”. That may be where 
the flow of transatlantic acquisitions will end.

Orrick, the law firm that builds 
technology companies
Named Orrick Technology Companies Group, the expert team 
accompanies more than 1500 “tech” companies and over a 
hundred VCs all over the world. Brief overview of the bridges built 
across the Atlantic by the team counting one hundred expert 
lawyers.

Don’t look any further; there is no other practice group like it 
on the planet. Orrick Technology Companies Group is unique. 
How many other law firms can claim having an expert team of 
more than a hundred lawyers entirely dedicated to technology 
companies around the globe? None. During its twenty-five years 
of existence, Orrick Tech Group has proved that its ability to assist 
and accompany clients matches its ambitions. “To best serve 
the world of technology companies, it is essential to have a solid 
base in Silicon Valley. But it’s not everything. You have to develop 
roots in other important countries, such as France, Japan, Great-
Britain, Germany, mainland China, Hong Kong, etc. Our motto? 
Accompany the flow of capital allocated to new technologies. 

Note: Following is an English translation of an article featured on pages 13-15 of Les Echos’ Capital Finance publication dated May 4, 2015.
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That’s why we keep building our network throughout the world”, 
says John Bautista, head of the Orrick Technology Companies 
Group, in an exclusive interview given to Capital Finance, 
conducted during one of his recent trips to Paris. John Bautista 
is a partner based in San Francisco and it is he who extended the 
practice of the firm to technology companies when he joined the 
firm ten years ago, along with his associates from Venture Law 
Group – a firm he co-founded. Technology is in this Harvard Law 
School graduate’s blood. Earlier on, John Bautista was also mayor 
of Cupertino, a borough in California, known for hosting the 
headquarters of Apple. 

Helping start-ups with scalability
Today, Orrick Tech Group can take pride in having an 
unchallenged client portfolio. By far. The Group assists more 
than 1500 companies worldwide: Quora, Algolia, Goodreads and 
Mensquare, not to mention the “Frenchies” Neolane, Sequans, 
KissKissBankBank, and Teads, among many others. “Our strategy 
consists in accompanying the start-ups in their growth and 
scalability. Beyond the financing aspect, we advise them on 
exit strategies of course, but also on how to best protect their 
intellectual property or on how to best integrate the markets on 
a global level. For example, we assisted Pinterest, Stripe, and 
Zenefits in their international growth strategy” says John Bautista. 
But the real power of Orrick Tech Group lies with the bridges built 
between the start-ups and the blue chips – Google, Microsoft, 
Aol, Apple and Oracle are all part of the Group’s portfolio. The over 
one hundred VCs must also be mentioned. In the United-States, 
Orrick assists all the important players; Kleiner Perkins, Horowitz, 
Battery Ventures, Sequoia Capital etc.

Historic ties to France
 What distinguishes Orrick is also that it has been able to create 
ties with French venture capital: Idinvest, Partech, Alven Capital, 
XAnge pE, Serena Capital etc. “My first deal for a French VC was 
Partech, in 1991”, John Bautista recalls. Within France, venture 
capital is historically covered by Saam Golshani, and since 2006 
by Benjamin Cichostepski, recently promoted partner. More than 
half a dozen associates assist the two French partners, and they 
are kept busy. “The development model of French start-ups is 
not uniform: a number of start-ups are capable of developing 
internationally from France, only establishing themselves in 
Europe or in the United-States when proceeding with an exit”, 
underlines Benjamin Cichostepski. In this context, Orrick Tech 
Group accompanied Sequans Communications in its IPO on the 
New York Stock Exchange. But it has also assisted in historic 
trade sales, such as La Fourchette to TripAdvisor, eNovance to 
Red Hat or Neolane to Adobe – a deal conducted with gusto, in 
six weeks, including everything from due diligences to term sheet 
negotiations. “We’ve developed a unique expertise on the French 
market as advisers in large scaled sales to prolific American 
buyers”, says Saam Golshani, in charge of M&A within the Orrick 
Technology Companies Group. But why are American investors so 
enamored with these nuggets of French technology? “American 
companies hold tremendous financial power enabling them to 
invest in French start-ups, that are, by the way, valued at less than 
most companies across the Atlantic, argues John Bautista. When 
investing at such a scale, American companies also sometimes 
becomes the frontrunner in Europe and thus able more 
generally to leave a more significant impact on the Old Continent. 
First and foremost, it gives them access to a skillset, to a 
know-how that they can subsequently incorporate into their 
technology portfolio”. 

Painless economic patriotism
 Piercing through the hazards of French economic 
patriotism takes gut. Remember the fierce declarations made by 
Arnaud de Montebourg in 2013 aiming Yahoo!, who was circling 
Dailymotion. “I will not let you sell one of the best start-ups of 
our country”, proclaimed the “made in France eulogist”. According 
to the Orrick Tech Group partners, the terms imposed by France 
for the acquisition of French start-ups are not an obstacle. “In 
our experience, American investors do not mind that the R&D 
remains in France along with the intellectual property rights. To 
the contrary”, says John Bautista.

Expert of the Delaware flip
There is another group of companies that Orrick Tech Group 
advises. “Some start-ups start their business here in France 
before expanding to the United-States, where they establish a 
commercial holding company”, says Benjamin Cichostepski. In this 
respect, Orrick was the adviser to Algolia, whose incorporation 
in the United-States was backed by Alven Capital, Index Ventures 
and Point Nine Capital. Naturally, Orrick is the expert in field 
of Delaware flips. “The Delaware flip remains very popular 
among start-ups all over the world, including French start-ups. 
Incorporating in the United-States allows the company to rid 
itself of a certain number of drawbacks, both psychological and 
logistical, and to make themselves more attractive to American 
investors, explains John Bautista. It attracts American VCs and 
facilitates an IPO on the U.S. market. But the greatest advantage 
is the possibility of merging with another American company”. 
Orrick doesn’t only assist with flipping the company. John Bautista 
is one of the advisers of Clerky (Y Combinator start-up), which 
allows for an online incorporation in the State of Delaware. Orrick 
Tech Group is on all fronts. Its approach can be summarized in 
one sentence: “We follow the flow (of capital)”. But it’s more than 
that. Orrick is also at the outpost of financing. “One year ago, in 
collaboration with Y Combinator, we created a new investment 
tool entirely dedicated to start-ups. Today this instrument is 
the most popular among seed financing in the United-States. 
Named SAFE (Simple Agreement For Equity), it is starting to gain 
French territory through BSA AIR (bon de souscription accord 
d’investissement rapide)”, say the partners.
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