
**Please be honest and ethical in your representation of this opportunity. No 
embellishing allowed, the offer is strong enough. Thanks :-)

Step 1 - Find a Prospect
1) Make a list of everyone in your cell phone. The people that already know you, like 

you and trust you will be your best source of business. 
2) Go to meetup.com and search real estate meetups in your area. Attend these 

meetings to meet people and share your information.
3) Go to google and search “real estate club” and your city. For example... real estate 

club los angeles.

Prospects are everywhere, share this information with anyone that will listen... but those 
are the three best ways to find prospects for an offer like this.

Step 2 - What to Say?
A compliment works best for breaking the ice, but once the ice has been broken... youʼll 
say...

“Are you open to a 15% return on your money thatʼs guaranteed the first year?”

Regardless of how they respond, youʼll respond with “Really? Why?” and then listen.

Step 3 - Present the Information
★ If theyʼre showing no interest, let ʻem go. Itʼs no big deal. Youʼre not looking for 

them. Youʼre looking for the people who ARE open to this offer. Some will, some 
wonʼt, so what... move on to the next person. 

★ If they are open to the offer, youʼll say... “I donʼt know if this makes any sense to 
you or not, but one of my associates is putting together a deal just like that. 
Would it make sense to schedule a quick meeting or phone call to go over the 
details?”
➡ If they say, “No,” youʼre done. Donʼt push, donʼt sell, donʼt try change their 

mind. “Have a nice day!” and move on to the next person.
➡ However, if they say “Yes,” schedule the phone call. And on that call, youʼll go 

over the details on the details download. Youʼll explain how the program 
works, and if after youʼve finished your explanation theyʼd like to get started, 
youʼll call us at (213) xxx-xxxx to set up a conference call and weʼll take it 
from there. If they invest, you get paid.

If your prospect have any questions that you canʼt answer... Youʼll say, “I donʼt know, all I 
do know is that I can get you on the phone with the person in charge, would you like me 
to do that?” And then, call us to set it up, and again... weʼll take it from there. If they 
invest, you get paid.
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