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THURSDAY, JANUARY 31

8:00 am - 5:00 pm Pre- Conference Education Real   

 Estate Classes - 8 CEUs

 (Lunch & Dinner Not Included)
 -  Kyle Swicegood, CAI, BAS, GPPA, CCIM

 -  Jason Hallberg, Continental   

  Auctioneers School

 -  Bill Jennings, RE/MAX

7:00 pm - 10:00 pm 2018 IAA Board Meeting

FRIDAY, FEBRUARY 1

8:00 - 11:00 am    Vendor Setup

MORNING BREAKOUT SESSIONS:
(SEE SPEAKER BIOS & SESSION DESCRIPTIONS ONLINE)
8:00 - 9:00 am A) What is Working In Iowa

 A) Better Your Bid Call

9:10 - 10:10 am B) Fraud

 B) Marketing Your Business

10:20 - 11:20 am C) Contract Auctioneering

 C) Technology/Tech Bar

11:30 am - 1:00 pm    Lunch on your own

AFTERNOON BREAKOUT SESSIONS:
1:00 - 2:00 pm A) What is Working In Iowa

 A) Better Your Bid Call

2:10 - 3:10 pm B) Fraud

 B) Marketing Your Business 

3:20 - 4:20 pm C) Contract Auctioneering

 C) Technology/Tech Bar

4:30 - 5:00 pm Fun Auction Items & Ring Person Check-in

4:30 - 6:30 pm Dinner on your own

5:00 pm *ALL CONTESTS DEADLINE
6:45 - 7:45 pm * Ring Person Contest (NEW TIME)

7:45 - 9:00 pm * Fun Auction (NEW TIME)

9:00 pm Social Hour - Hosted by IAA President

SATURDAY, FEBRUARY 2

7:00 am Donuts and Coff ee

8:00 - 10:00 am  Online Auctions -What You Need to Know

 -  Chris Rasmus, Rasmus Auctions

10:00 am Break & Visit with Vendors

10:30 am - 12:00 pm IAA Annual Member Meeting

 - Election & Installation of Offi  cers

12:00 - 1:15 pm Lunch at the Hotel 
 (included w/ registration)

1:15 pm Auctioneer Contest Participants  

 - Mandatory Meeting

1:30 - 4:30 pm * Auctioneer Contest

 * Rookie Contest (to follow)

5:00 - 6:00 pm Vendor Social Hour

6:00 - 8:00 pm Grand Banquet 

 -  Hall of Fame Induction

 -  Announce winners:

  Ring Person Contest

  Top 20 Auctioneer Results

  Advertising Awards

  -  Kids Auction

8:00 pm Convention Adjourned

 Save the Date:
 Jan 31 - Feb 2, 2020

SUNDAY, FEBRUARY 3

8:00 -9:45 am 2019 IAA Board Member Meeting

REGISTER ONLINE:
IOWAAUCTIONEERS.ORG/EVENTS

I M P O R TA N T  N O T I C E S :  
• Registration deadline for *ALL CONTESTS 5:00 pm 

on Friday, February 1, 2019!

• NEW TIMES for the Ring Person Contest & Fun Auction - 

Friday, February 1, 2019 at 6:45 pm & 7:45 pm 

respectively - see above. 

• 2019 IAA Convention is not providing breakfast, but donuts 

& coff ee are available Saturday morning before sessions.

• 2019 IAA Convention adjourns at 8:00 pm 

Saturday, February 2, 2019. 

• Breakout session descriptions & speaker bios 

and other downloads available online.

• Convention Hotel block ends January 9, 2019 visit events

page for direct link - contact hotel directly for bookings.

• Real Estate CEUs - $15 for session, paid to Iowa 

Association of Realtors.
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FOCUSING ON THE GOOD

There are only 12 months in a year, and there 
are just so many weeks, days, hours. How 
you decide to spend those moments are 
up to you. You choose to be a leader in your 
profession, leader in your community, or a 
leader in your church. Many of you choose 
to be a leader to your family. 

Focusing on the small things will lend a hand 
in creating more signifi cant things. I say, 
focusing on the little things to help yourself 
lead in your own way. Read a book, follow a 
mentor, get active. Invest in your education, 
socialization and peer networking, put 
yourself out there and get involved. 

There is an author by the name of Jocko 
Willinck a Navy Seal platoon commander and 
decorated hero, but ultimately a decorated 
leader. His Mantra is “Good.” Having a bad 
day, “good.” Do something about it. Having 
issues at work, “good.” Do something about 
it. Having a tough time closing a sale, “good.” 
Work harder. Get after the solution rather 
than the problem. Do not wait, complete 
your responsibility. 

Do not wait, 2018 is over, and 2019 is here. 
Focus on the small things to improve moving 
forward. Lead by any way you can positively, 
get involved. To dwell on the missed 
opportunities or the “what ifs” take away the 
time you have to focus on the “good.” 

FACING CHANGE IN OUR FUTURES

2018 has been a year of change. Change 
for the industry and change for the auction 
profession. For many of you, myself included, 
there have been many changes! There 
will always be some reluctance and fear 
of change. Move past that fear and move 
forward with positivity. If we fear change and 
dwell on the negative, we lose focus on the 
positive changes and opportunity!

This year the industry had issues including 
sales tax for purchases, falling commodity 
prices, and a shortage of labor. These are 3 
items in the last 12 months. However, if we 
look historically, these issues have already 
played a role. The one change is how we as an 
industry adapt and overcome. 

I am reminded of one particular auction 
where the owner had no choice but to sell 
his equipment. A large crowd gathered at 
that start of the sale of friends, neighbors, 
and bankers. While the auctioneer made his 
opening speech, the crowd started chanting. 
The chanting was so overwhelming that the 
auctioneer made a call to the bank, trying to 
fi nd a solution. Eff ectively, the auction was 
postponed. 

The auction profession is not for the faint 
of heart. Challenges have to be overcome 
daily, primarily when a situation is producing 
unfavorable actions, and you want a positive 
outcome. Although, each auction might not 
have the same result, focus on the positive 
and make 2019 and beyond a positive year 
for change.

MATT MCWHIRTER - PRESIDENT’S MESSAGE

2019 Is Around 
the Corner
DON’T DWELL ON MISSED 
OPPORTUNITIES, FOCUS ON SOLUTIONS

Matt McWhirter

2018 IAA President
McWhirter Auction Group
Washington, IA

Like us on Facebook
facebook.com/IowaAuctioneersAssociation

Follow us on Twitter
twitter.com/IAAuctioneers
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Hello fellow Iowa Auctioneers,

2019 is upon us, I hope you all have had 
a strong year in the auction business. We 
have been diligently working on setting up 
a great convention for this next year and a 
strategic plan for the future of our group. 

As a board, we have been discussing topics 
like where we see our organization in the 
next 10 years and what merit the association 
will bring to you for being a member. This 
has led to many discussions on what we can 
do to help you (as a member) become more 
successful. Although we are all competitors 
in the state, we need to be mindful that if 
we look good; we all look good together. 
We want to supply each and every one of 
you with the tools that let the Iowa public 
know that we are professionals and that 
auctions work. This is why we are members; 
to gain insight and trends in our industry. 

2019 IAA CONVENTION 
PROGRAM & CHANGES

The 2019 IAA Convention has a great 
line up of speakers! Joseph Mast, 2011 
International Auctioneer Men’s Champion 
and Lead Auctioneer for Barrett Jackson, 
will be giving a class on bid calling during 
the breakout sessions on Friday. Included 
in our breakout sessions is Peter Gehres 
presenting on marketing your business, 
contract auctioneering by Dustin Rogers, 
and you will not want to miss Chris Rasmus 
speaking about “Online Auctions.” We have 
many other great sessions this year. Other 
session topics cover What is Working in 
Iowa, Fraud, and a Technology Q&A.

On Thursday, January 31, we are offering 
real estate classes before the conference 
beginning on Friday morning. This was 
one of the best presentations I have heard 

as I have traveled the country in the auction 
business.

The board of directors and conference 
planning committee personally invite you 
to attend the convention on February 1-3, 
2019. Please add it to your calendar to join 
us and participate! 

THINGS TO KNOW FOR 
THE 2019 CONFERENCE

• We know our members are all very 
busy so the 2019 is a shortened two-
day conference.

• Thursday, January 31, is a full day of real 
estate education, CEUs are available.

• The committee decided to eliminate 
convention activities on Sunday (we 
know most people wanted to get back 
home for the super bowl!)

• Sessions/activities begin on Friday and 
end on Saturday evening.

• New location! We’ve moved to the 
Sheraton in West Des Moines, Iowa.

• All contest deadlines have been moved 
to Friday by 10 AM.

• As always, the Auctioneer Contest is on 
Saturday and we encourage everyone 
to participate. But in 2019 the “Top 20 
Contestants” that move on to the fi nals 
at the State Fair are to be announced 
at the Grand Banquet Saturday night.

As the Baby Boomer Generation is 
aging and begins to sell their assets, 
we as auctioneers will see the most 
signifi cant transition of wealth we have 
ever seen. Make sure you (as an Iowa 
Auctioneer Professional) are ready to sell!

David Whitaker

President-Elect
Whitaker Marketing Group
Washington, IA

DAVID WHITAKER - UPDATES AND ACTIONS BY THE BOARD

Updates and Actions 
by the IAA Board
IAA IS WORKING FOR YOU!

FOLLOW YOUR ASSOCIATION ON FACEBOOK @IOWAAUCTIONEERSASSOCIATION
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As auctioneers many times we get so 
busy with our personal life and business 
we often times fi nd it hard to support 
our organization. My goal for being on 
the board of directors is to grow public 
awareness of the Iowa Auctioneers 
Association. 

We want the general public to take 
advantage of our membership base, 
and rest assured that when they hire an 
auctioneer, they’ve picked one that not 
only will do a great job but treat their sale 
as if it was their own. 

What I ask is to take advantage of posts 
on the Iowa Auctioneers Facebook page 
by sharing the posts every time you see 
one and to use the IAA logo in all your 
promotional items and ads. For those 
of you who don’t know, we updated 
our association logo and would prefer 

you to use this new logo in all of your 
advertising from now on. I understand 
some of you have the logo as part of your 
own company logo which makes it more 
challenging but we really would like to use 
a consistent look for our brand recognition! 
If you need the new logo pack, please email 
me at jjwise@landproz.com or call me 641-
420-SELL and I will email or send you the 
logos in the mail. It is also available online 
at www.iowaauctioneers.org/membership.

I’m looking forward to serving on the board 
the next few years and want to be as helpful 
as I can to make all our members feel as 
they are getting what they need and want 
out of the Iowa Auctioneers Association. 
If you don’t know me yet, please come up 
and introduce yourself at the convention in 
February. I’m here to help!

Please join us Saturday, February 2, 2019 
for our all member annual meeting. We 
will begin offi  cial business at 10:30 AM. 
The annual meeting gives you important 
information about your association and 
we elect and install new offi  cers. Please 
see conference registration and add your 
2019 membership, if you haven’t already 
renewed your member status. Make sure to 
stay for lunch and the Auctioneer Contest 
preliminaries at 1:30 PM. 

FEBRUARY 2, 2019

10:30 AM - 12:00 PM

SHERATON HOTEL

1800 50TH ST 

WEST DES MOINES, IOWA

(515) 223-1800

JJ WISE

3-Year Director
Wise Auction Service
Klemme, IA

JJ WISE - MARKETING OUR BRAND

Marketing Our 
Brand
DO YOU HAVE THE NEW IAA LOGO?

IOWA AUCTIONEERS ASSOCIATION 
ANNUAL MEMBER MEETING

FOLLOW YOUR ASSOCIATION ON FACEBOOK @IOWAAUCTIONEERSASSOCIATION
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Lately, there has been a lot of discourse 
as to whether an auctioneer should carry 
a real estate license to sell real property 
at auction. As many of us know this has 
been a discussion for quite some time now. 
As I prepare to teach classes across the 
Midwest this winter on selling residential 
real estate at auction, I thought it may be 
an appropriate time to address some of the 
advantages of having a real estate license 
as an auctioneer in Iowa.

1. Fewer limitations on your role 
as advisor and the service 
you provide to your seller.

Non-licensed auctioneers are limited 
by Iowa Code 543B.7(5) to “establishing 
time, place, and method” of the 
auction. The fact is that there are many 
more things involved in conducting a 
professional real estate auction than 
just these three things that the code 
allows. I would think it would be hard 
to represent yourself or the industry as 
professionals when you are under such 
a limited scope.

2. You can show the property 
and conduct open houses.

Iowa Code also limits what an 
auctioneer can do physically 
representing the property. Iowa 
Code prohibits non-licensees from 
“independently showing property or 
hosting open houses.” I’ve seen non-
licensees have the owner or security 
company present for an open house. 
While this may be entirely legal, I’ve 
always felt it was advantageous to my 
sellers for me to be able to acquire 
information from prospective buyers 
before the auction. Often this has come 
in the form of soliciting an opening 
bid or fi nding out a motivating factor 

of the buyer (remember I’m only an 
agent for the seller under my terms 
and disclosures). These things that a 
licensee can determine can add up to 
more bids and more money for your 
sellers.

3. You can solicit Real Estate auctions. 

Iowa Code prohibits auctioneers from 
“Contacting the public regarding 
real property beyond that which is 
permitted under this section with the 
purpose of securing or facilitating the 
sale of such real property.” Basically, 
you can’t even discuss auctioning real 
estate with potential sellers or buyers 
(other than establishing time, place, 
and method). This part of Iowa Code 
may not be as defi ned as it should 
be, but the argument could be made 
that if your business card, website, or 
advertisements state that you handle 
real estate at auction, you could be in 
violation.

Selling real estate at auction has been great 
to me. I think many auctioneers would 
agree that some of our largest commission 
checks came from the sale of real estate 
at auction. I believe that the way our laws 
currently sit, you are hamstrung from 
providing a professional real estate auction 
service in Iowa unless you are licensed. My 
suggestion to all young auctioneers is “Get 
your real estate license!” Too many times in 
the auction business we are left fi ghting 
over green beans, while the meat and 
potatoes are right in front of us. 

I look forward to seeing everyone at this 
year’s convention. If you have an interest 
in selling residential real estate at auction, I 
would encourage you to attend my seminar. 
I wish you success and great auctions!

To Be Or Not To Be
A LICENSED REAL ESTATE AGENT, THAT 

IS THE QUESTION

Jason Hallberg

2 Year Director
President Continental 
Auctioneers School,
Hallberg Auction LLC
Buff alo Center, IA

JASON HALLBERG - TO BE OR NOT TO BE A LICENSED REAL ESTATE AGENT

FOLLOW YOUR ASSOCIATION ON FACEBOOK @IOWAAUCTIONEERSASSOCIATION
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MESSAGE FROM THE NAA CEO

NAA 4th Quarter Update
by: Hannes Combest, NAA CEO

I just got back from my tenth visit to St. Jude Children’s Research 
Hospital in Memphis, TN. 

Each year, the president of the NAA Board of Directors goes 
with Membership Manager Brandi McGrath Kong and our NAA 
IAC champions to Memphis. We purchase thousands of dollars 
of toys and then we “sell” them by auction to the children who 
are patients at St. Jude – patients and siblings alike! And we are 
doing this with funds provided to us by the members of the 
National Auctioneers Association. These are not the donations 
that are sent in and targeted for the hospital – this is part of our 
operating budget. 

This year was particularly poignant for me. You see I am a 
grandmother of ten – and a great grandmother of one. And 
this year, I witnessed President Tim Mast explaining what we 
were doing to a family who could not speak English. Tim speaks 
Spanish and this family’s child was ill (obviously all of the patients 
at St. Jude are) and they were so excited to be able to attend an 
auction and receive a toy for their child. The father was clapping 
and hooting and taking photos. And it was because Tim had 
spoken to him in his own language! Watching their interaction 
brought tears of joy to my eyes.

I can’t imagine having a child so sick that they must be taken to 
St. Jude, but I am so grateful that this place exists. Everything at 
St. Jude involves the child. They know they are sick and they are 
talked to about the treatment they will take and what will be 
happening to them. There are wagons that fl ood the hospital – 
many of which have been donated by NAA members through 
the IAC contest. 

And what is even better is that they are a research hospital – 
and all of the research that is conducted at St. Jude is open to 
other researchers and to physicians all over the world – at no 
cost. Their mission is to cure childhood cancer so that “No child 
should die in the dawn of life.”

Each year NAA members donate tens of thousands of dollars to 
St. Jude through Auction For Hope. In fact, we have raised more 
than fi ve million dollars over the course of our tenure with St. 
Jude. 

Even if you are not a member of NAA, you too can join this 
challenge. Please don’t hesitate to go to www.iowaauctioneers.
org. After all, as Winston Churchill said many years ago, “we 
make a living by what we get. We make a life by what we give.”

And if you are an NAA member – thanks for the privilege of 
allowing me to represent you at St. Jude. 

 IPE 1031
6150 VILLAGE VIEW DRIVE • SUITE 113 

WEST DES MOINES, IA  50266
515.279.1111 • 888.226.0400

FAX 515.279.8788
WWW.IPE1031.COM
INFO@IPE1031.COM

Manage Exchange
and Professional Risk
with the Midwest’s 
Premier Exchange

Resource

ATTENTION 
MEMBERS!

DOWNLOAD 
THE NEW 
IAA LOGO 

ONLINE 
TODAY!
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 IOWA AUCTIONEERS PRELIMINARY 

 AUCTIONEER CONTEST RULES

 1:30 PM - SATURDAY, FEBRUARY 2, 2019
 REGISTRATION DEADLINE IS 5:00 PM FRIDAY, FEBRUARY 1, 2019.

1. Contestant must be a member in good standing with the Iowa Auctioneers Association. 
(IAA Dues can be paid at the time of entry into the contest. Please see the IAA convention registration form.)

2. Entry Fee is $50.00 for members. If you are not a member, you may become a member at the time 
of entry into the contest. Registration deadline is 5:00 PM Friday, February 1, 2019.

3. Contestant must be at least 18 years of age at the time of the preliminary convention round.
4. Contestant must be a registered and paid attendee of the IAA Convention. Convention registration is 

$100 per person.
5. Contest will be conducted within the time frame set by the Convention Planning Committee and those in charge 

of the contest.
6. ALL contestants are required to attend a “rules” meeting on Saturday at 1:15 p.m. before the contest begins.
7. Contestants are required to bring 3 items to sell during the preliminary round of the contest. IAA will 

retain 25% commission from the proceeds with the remaining balance to be returned to the contestant. 
If more than 30 contestants register for the contest, contestants will only sell 2 items. 

8. IAA will provide 2 items for each of the 20 fi nalists to sell during the fi nals at the Iowa State 
Fair. (Items are not to be identical, but similar in value, scope, and style.)

9. Board members not involved with the contest committee, and excluding the President, Vice President and President-Elect are 
eligible to participate in the contest. Any board member participating is prohibited from mentioning their board affi  liation.

10. Preliminary contest will be held under actual auction conditions. Iowa State Fair Finals: The general public 
is invited, held under actual auction conditions, and is advertised by the IAA to the general public.

11. The twenty (20) contestants receiving the highest scores during the preliminary contest will be eligible 
to compete for the title at the Iowa State Fair in August. ONLY those contestants who compete during 
the preliminary round at the convention will be allowed to compete at the Iowa State Fair.*

12. If a tie would occur for the 20th contestant, all tied contestants will advance to the Iowa State Fair. 
13. If a tie would occur at the Iowa State Fair in determining who makes the top 5, the tie breaker will go 

to the contestant with the highest score from the preliminary round at the convention.
14. If a tie would occur in the fi nals, the tie breaker will go back to the contestants 

with the highest score from the fi rst round a the Iowa State Fair. 
15. The Top 5 fi nalists at the Iowa State Fair will have 3 interview questions to answer and 3 items to sell. 
16. Three judges selected by the President, Vice President, and President Elect will judge the preliminary round at the annual 

convention. (Convention speakers, NAA/IAC speaker, seminar presenters, and past IAA Auctioneer Champions are considered.)
17. Five DIFFERENT judges will judge the fi nal round at the Iowa State Fair. Compensation for judges will be selected 

by the IAA President, President–Elect and Vice President. One judge may be a past IAA Auctioneer Champion. 
18. Judging categories will remain the same as in the past: speed, bid calling ability, salesmanship and appearance. Professional 

dress is recommended. The standard “Auctioneer Contest Score Sheet” will be used in both the preliminary and fi nal rounds. 
19. The high and low scores will be eliminated during the semi fi nals and fi nals at the Iowa State Fair. 
20. 20 fi nalists will receive a “Top 20 Finalist” certifi cate at the convention. 
21. Top fi ve place winners will receive ribbons and trophies at the Iowa Sate Fair.
22. Prize money will remain at:        
 $1,000  Champion   
 $250 Reserve Champion  
 $150 First Runner Up  
 $100 Second Runner Up
 $100 Third Runner Up
23. Past Champion (s) are NOT eligible to enter the Auctioneer Contest.
24. Rookie Auctioneer contestants are not eligible to participate in Auctioneer Contest.

*If at any time the number of contestants does not support 20 fi nalists being present at the Iowa State Fair Contest, the committee, at its discretion, may allow other 
individuals to participate in selling during the fi nals. These participants will not be scored by the judges, will not be eligible to win, and will be used only to fi ll a void in 
the numbers of participants. The committee should be encouraged to use past champions as fi ll-ins at the start of the contest to “warm-up” the crowds and fulfi ll the 
“twenty” participant count.

RULES MAY BE REVIEWED AND CHANGES MAY BE  MADE IN THE FUTURE AS NEEDED BY THE COMMITTEE 

AND AS APPROVED BY THE IAA BOARD OF DIRECTORS

2019 IOWA AUCTIONEER CONVENTION RULES
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 IOWA AUCTIONEERS 

 ADVERTISING CONTEST

 SATURDAY, FEBRUARY 2, 2019
 REGISTRATION DEADLINE IS 5:00 PM FRIDAY, FEBRUARY 1, 2019.

CONTEST CATEGORIES 

1. You must be a member of the Iowa Auctioneers Association.
2. Contestants must pay a $25 entry fee to compete in any or all categories.
3. The IAA Logo must be present in the advertising. 
4. Ads/Brochures must be dated and have been published between February 4, 2018 to January 31, 2019.
5. Entries must be in by the stated times with no exceptions. 
6. A representative of the auction company must be present at the Grand Banquet on Saturday, February 2, 2019, to be awarded 

the prize for each category.
7. The entrant must identify each ad as to which category to be judged on. The same ad can be entered in more than one 

category, but there must be a separate copy of the ad for each category. Only one entry, per auctioneer, per category.
8. Ad/Brochure may be black and white or color.
9. Ad/Brochure must be submitted by 5:00 PM, Friday, February 1, 2019.
10. Photographs will be judged in two separate categories.
11. Board members and offi  cers are allowed to enter this contest.

RULES MAY BE REVIEWED AND CHANGES MAY BE  MADE IN THE FUTURE AS NEEDED BY THE COMMITTEE 

AND AS APPROVED BY THE IAA BOARD OF DIRECTORS

Printed Material

• Real Estate 
• Personal Property/Household/

Antiques & Collectibles
• Commercial/Industrial & 

Agricultural Equipment

Social Media

• Auction Company Website
• Auction Company Facebook Page

Photos

• Auction Related Photo or Collage

Business Promotion

• Promotional Materials

Fundraising/ Benefi t  Auction

• Any Advertising  

IOWA AUCTIONEERS 

ROOKIE CONTEST

SATURDAY, FEBRUARY 2, 2019
REGISTRATION DEADLINE IS 5:00 PM 

FRIDAY, FEBRUARY 1, 2019.

1. IAA will provide 2 items for each participant to sell. 
2. To be considered a rookie, the participant 

must have three or less years of experience. 
3. Auctioneer Contest contestants are not eligible 

to participate in the Rookie Auctioneer Contest.
4. No Cost - FREE to participate. 

IOWA AUCTIONEERS 

FUN AUCTION

FRIDAY, FEBRUARY 1, 2019
REGISTRATION DEADLINE IS 5:00 PM 

FRIDAY, FEBRUARY 1, 2019.

1. Please bring 1 or 2 items to sell
2. Each auctioneer will sell their own items

The Fun Auction is always one of the highlights 
of the weekend! Each auctioneer will sell their 
items after the Dinner on Friday, February 1, 
2019 at 7:45 pm. Stay afterwards to join the 
IAA president during the social hour! 

2019 IOWA AUCTIONEER CONVENTION RULES
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2019 IOWA AUCTIONEER CONVENTION RULES

PHOTOS OF THE 2018 ANNUAL CONVENTION

 IOWA AUCTIONEERS 

 RING PERSON CONTEST

 6:45 PM - FRIDAY, FEBRUARY 1, 2019
 REGISTRATION DEADLINE IS 5:00 PM FRIDAY, FEBRUARY 1, 2019.

1. Contestant must be a member in good standing with the Iowa Auctioneers Association. 
(Dues may be paid at the time of entry into the contest).

2. Entry fee is $20 for members. If you are not a member, you may become a member at the time 
of entry into the contest. Registration deadline is 5:00 PM Friday, February 1, 2019.

3. Contestant must be at least 12 years of age at the time contest.
4. Contestants will draw for order prior to contest. Contest will consist of one round. No Finals.
5. Each contestant will be asked one question prior to ringing. Other contestants will be sequestered in secure location.
6. Each contestant must bring 2 items to be sold during the ring person contest.  Proceeds will go towards the Fun Auction. 
7. Ring person shall bring/select auctioneer that they will be selling with. If a ring person does not have an auctioneer 

to sell with during the contest, the ring person can select from the auctioneers present during the convention.
8. Contestants participating in Ring Person Contest may also participate in selling items 

during Fun Auction but MAY NOT be auctioneer for other contestant.
9. IAA Board members are eligible to participate in the contest. Any board member 

participating is prohibited from mentioning their board affi  liation.
10. Contest will be held under actual auction conditions.
11. Dress Code requirement is no less than business casual. (No Jeans)
12. Past Champion(s) of the IAA Ring Person Contest are not eligible to enter.
13. Judge will consist of 3 people that may or may not be members of IAA. One judge can be a past 

champion of the Auctioneers Contest or Ring Person Contest. Contestants are judged on poise, 
interview, communication with auctioneer and crowd/bidders, and overall appearance.

14. Scoring will be based on scale of 1 - 10 for each category. Additional category of “Would You Hire This Ring 
Person?” will be used in event of tie breaker. The standard “Ring Person Contest” score sheet is used. 

15. Winner will receive trophy during the Grand Banquet on Saturday and will ring center stage during IAA Finals at State 
Fair if not in top 20 contestants. If Champion is top 20 but not top 5, Champion will be allowed to ring during fi nals.

RULES MAY BE REVIEWED AND CHANGES MAY BE  MADE IN THE FUTURE AS NEEDED BY THE COMMITTEE 

AND AS APPROVED BY THE IAA BOARD OF DIRECTORS

SEE MORE PHOTOS ON FACEBOOK @IOWAAUCTIONEERSASSOCIATION
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FEBRUARY 2019

2019 IAA Annual Convention
 February 1-3, 2019
 Sheraton Hotel, West Des Moines, IA
 1800 50th St, West Des Moines, IA 50266
 Call (515) 223-1800 or visit: 
 https://www.starwoodmeeting.com/book/
 iowaauctioneers  (Group rate for hotel block ends   
 January 9, 2019 - IAA is not responsible for reservations)

APRIL 2019

National Auctioneers Week
 April 29- May 4, 2019

MAY 2019

National Auctioneers Day
 Saturday, May 4, 2019

Visit us online iowaauctioneers.org for event details

IOWA AUCTIONEER ASSOCIATION INDUSTRY 2018-19 CALENDAR

Iowa Auctioneers Association 
900 Des Moines Street

Des Moines, IA 50309
515-262-8323 / Fax 515-262-8960

For questions/concerns:

joano@agribiz.org

Like us on Facebook
facebook.com/IowaAuctioneersAssociation

Follow us on Twitter
twitter.com/IAAuctioneers

Call Monica Kuper today
1-800-442-FARM (3276)

Reaching 
156,665 
Rural Readers 

Weekly
Get results and deliver customer traffic 

to your auctions by Print & Web.  We offer 
more value for your advertising dollar.

A one stop shop for farmers, 
ranchers and their families!

www.farm2ranch.com
Call Monica Kuper today 

800.442.3276  •  info@farm2ranch.com

Let’s Grow Together!

Farm2Ranch features a robust 
Auction Page. It displays auctions 

by date in a calendar and also allows 
for photos and more detailed 

information about your auction. 


