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There are only 4 things you need to know in order to 

get a good bioscience job. 

 

 

1 WHAT YOU NEED TO KNOW 

1. Know what you want to be paid to do 

2. Know your industry niche and the companies in it 

3. Know your network well and, especially, be known 

by the people who work at the companies you are 

interested in 

4. Know how to network and keep your network 

current 

You have many, many skills, talents, expertise and 

experiences.  Some of them you don’t want to repeat, 

some you do.  What are they?  Are they what companies 

need?   

Companies only hire when they have a problem they can’t 

solve with the people they are already paying.  It may be 

that they need man-hours.  Or they may need something 

more creative.  You need to know what it is they need so 

you can show them that you have it. 

Many people try to manage their job search as if it were a 

“numbers game” by floating their generic resume to as 

many people, jobs, and companies as they can.  This is a 

mistake.  Being one of 100-500 resumes for a position 

really lowers your chances (down to about 2%!).  And 

sending resumes to jobs that don’t fit what you want to 

sell is to doom yourself to depression.  The applicant 
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tracking computer system will send it directly to the Black 

Hole and it will never be seen by a living person.   

75% of all jobs are filled before they ever hit the web.  It 

is done by personal networking.   

You can’t network with the entire world, nor would you 

want to.  It is unlikely, if you want to work on therapeutic 

drugs to cure cancer, for example, that a wheat farmer in 

North Dakota would be a good networking partner.  The 

people who will be good for your network are in the 

cancer-curing niche of the biopharmaceutical industry.  

Not the medical device industry, not the diagnostics 

industry.  Why would you spend your precious job search 

minutes trying to connect with someone outside your 

niche and industry?  And yet people do it every day… 

Once you decide what your target industry is, you need to 

know what companies are in it.  Does Novo Nordisk have 

a cancer research unit?  Or would Genentech be a better 

target?  You need at least 30 companies that meet your 

needs.   

How many of your current connections, relatives, friends, 

former college acquaintances, etc. work for the 

companies you have identified?  Two years ago, last year 

and now are the best times to reconnect.  You don’t want 

them to forget who you are!  If you don’t know anyone at 

the companies you are interested in, you had better be on 

LinkedIn!  You can find out if you know someone who 

knows someone who works at each company.  You can 

begin to build some friendships with them and be known, 

remembered, liked and trusted.   

Networking, otherwise known as making friends, can 

terrify some people, especially those “lab rats” who would 

rather do science than get a beer with someone they 

don’t know.  But it is a skill, like all the others you have 

learned over the years and can be learned, improved and 

eventually enjoyed.  There are simple steps – but that is 

another report. 

If you would like to learn more, please do contact me at 

connie@biosciencejobkit.com 
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