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Trajectory Energy Partners brings together landowners, 
electricity users, and communities to develop solar energy 
projects with strong local support.

Our team brings together a deep background in solar development, 

financing, and policy; as well as agriculture and community 

engagement that makes us the right partners for solar in your local 

community. 
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THE PARTNERS

4

JON CARSON
Founder, Managing Partner
• White House – Deputy Assistant to the President; 
Office of Public Engagement - Director
• Obama for America ‘08 – National Field Director 
• OFA – Founder and Executive Director
• White House CEQ – Chief of Staff
• Solar City – Senior Director of Solar Ambassadors 
• UCLA – M.A.; University of Wisconsin-Platteville –
B.S.

JOSH BUSHINSKY
Co-Founder, Partner
• Overseas Private Investment Corporation
• Wilson Sonsini Goodrich & Rosati, PC
• Pew Center on Global Climate Change
• University of Chicago Law School – J.D.
Stanford University – B.S., M.S.

MICHAEL CUMMINGS
Co-Founder, Partner
• MMA/Fotowatio Renewable Ventures
• Enfinity America Corp.
• Overseas Private Investment Corporation
• Pew Center on Global Climate Change 
• Georgetown Law – J.D., Adjunct Professor
• Stanford University – B.S., B.A., M.S.

DAVID LIPOWICZ 
Co-Founder, Partner
• SolarCity
• Enfinity America Corp. 
• U.S. DOE Office of EERE 
• National Renewable Energy Laboratory 
• Yale School of Management – M.B.A.
• Yale University – B.A.

MEGAN STRAND
Co-Founder, Partner
• Chadbourne & Parke LLP – Project Finance 
Group 
• Georgetown Law – Adjunct Professor 
• Office of Sen. Daniel K Inouye 
• University of Virginia School of Law – J.D. 
• University of Virginia – B.A.



PARTNERS AT TRAJECTORY HAVE EXECUTED RENEWABLE ENERGY TRANSACTIONS WITH:
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TRAJECTORY DEVELOPMENT STRATEGY
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Trajectory Energy Partners (TEP) uses a targeted, professional, and community-
oriented origination process, as outlined below, resulting in a high pull-through rate, 
specifically:

1. Targeted Origination: TEP selects potential parcels based on a suite of screening criteria implemented 

via a proprietary GIS identification process in order to only target high-value sites. 

2. Local Partnerships:  TEP believes that “All Solar is Local,” and accordingly works with well-known, well-

respected, and well-connected local origination partners responsible for warm introductions to targeted 

landowners, assistance with site control negotiations and managing community relations. 

3. High Quality Development: TEP has built a top-tier internal legal, finance, and development team to 

keep consulting and legal costs low and project quality high. TEP develops constructible and financeable 

projects that will hold their value over any longer term development cycle in emerging markets.



FUTURE DEVELOPMENT 2019-2021
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In year 1, TEP developed over 30 IL community solar projects across 12 counties eligible for 
the first round of the Adjustable Block Program. 
Leveraging this experience and related processes, TEP is targeting a new pipeline based on 
the following key principles: 

1. Distribution Level Projects: There will continue to be demand for solar projects connected at the distribution grid level (e.g., all 

future solar deployments will not be large utility-scale projects).

2. First Mover Advantage: Early entrants into states where policy is evolving but not yet formalized, are likely to be rewarded in a ~ 2-3 

year timeframe. In advance of clear policy guidance, TEP focuses on the following to optimize pipeline and optionality in such new 

markets: 

• Pursuing sites that are suitable for more than one program/project profile. 

• Initially developing a select number of “exemplar” sites for each type of project/market, and formalizing the related site selection and 

development process (a) to efficiently manage costs and (b) so that TEP is well positioned to ramp up development of additional,

similarly profiled, projects once state incentives/programs are rolled out. 

3. Growth of Midwest Solar: The Midwest is a growth area for solar (traditionally underdeveloped, but the industry is increasingly 

focused on opportunities in this region including the advancement of related policies). 
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CONTACT US

/TrajectoryEnergyPartners

@TEnergyPartners

Info@TrajectoryEnergy.com

TrajectoryEnergy.com


