


     Welcome

It’s a pleasure to welcome you to the 2019 P3 Airport Summit.

Across the nation public-private partnerships are at work.  Today airport authorities are using 
P3s to allocate risk and capital for their critical infrastructure projects while driving innovation 
and efficiency.

Over the new two days you will find a program that explores how P3s are addressing some of 
our most significant airport challenges. Through plenary sessions, panel discussions, workshops, 
and roundtables; this year’s agenda digs into financial, technical, and legal considerations we 
must make when evaluating a public-private partnership.

At this year’s Summit you will find a program with over 125 experienced and incredible speakers. 
These public and industry leaders, P3 experts, and operators will help us all better understand 
the value proposition of P3s, the principles behind successful partnerships, and how the delivery 
model is being used to maintain and improve our nation’s airport infrastructure. 

We encourage you take advantage of the opportunities available at P3 Airport Summit to 
connect with others and let new partnerships grow. You will find that many attending share 
similar capital improvement challenges, and others who have found viable solutions are here 
to share what they did. Numerous networking events have been incorporated into the agenda, 
and we hope you are able to make the most of these sessions and meet with many of the 
delegates in attendance.

Thank you for joining us this year. And a very special thank you to all speakers, sponsors, and 
event partners. We hope the next few days are a unique and rewarding experience that helps 
you meet all of your P3 business, educational, and networking objectives.

Sincerely,

The P3 Airport Summit Team
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     General Information

Overview
Through a series of keynotes, panels, and diverse networking opportunities, the P3 Air-
port Summit will focus on alternative delivery education, financing solutions, procurement 
methodologies, and innovative ways partnerships are developing airport facilities around 
the country. This year’s agenda is designed for those exploring alternative project delivery 
and examines where P3s and other methodologies can be applicable, and how they can be 
used to save money and time when dealing with large-scale project upgrades, repairs, and 
facility maintenance. 

Main Hall and Concurrent Sessions
All sessions are open to the general audience. We encourage you to attend as many as you 
can and interact with our speakers as they discuss the latest approaches, tools, and strate-
gies for public-private partnerships.

Please view the complete agenda in this guide or our event mobile app for more
information.

P3 Airport Summit Expo Hall 
The P3 Airport Summit will host exhibitors sharing information about their organizations, 
products, programs, and services. Networking breaks and meals will all take place in the 
Expo area. 

We invite you to spend some of your free time at the Expo and talk with our exhibitors, as 
well as meet with some of our presenters, panelists, sponsors, and event partners.

Registration Desk (Seaport Ballroom)
The P3 Airport Summit registration desk in located on Seaport Ballroom Foyer on the sec-
ond floor of the Grand Hyatt Hotel.

Registration and help desk hours are:

• Sunday, July 21:   6:00 PM   –  8:00 PM
• Monday, July 22:    7:00 AM   –  7:00 PM 
• Tuesday, July 23:       7:00 AM   –  4:00 PM 

Please check your registration materials and confirm that you have received the proper meet-
ing credentials: a badge, badge holder, lanyard, and a welcome bag. 



Name Badges
Name badges must be worn at all times. Your name badge is your ticket to all sessions and 
meal functions. If you lose your badge, please visit the registration desk for assistance.

Attire
Business professional attire is recommended for the duration of the summit.

Mobile Devices
Please be courteous to all presenters and silence your mobile devices. Charging stations for 
your phones and tablets are available in various locations on the summit floor.

Photography and Video Recording
We may be filming and photographing portions of the summit. These photographs and vid-
eo recordings may be used on our website, YouTube channel, Twitter feed and other social 
media, in publications, and elsewhere.

Social Media
We encourage you to upload your photos and share your experiences with others. Remem-
ber to use the hashtag #p3Airport to connect with our larger audience.  And please follow 
us on Twitter for event updates.

Medical Needs
Hotel Emergency Telephone Number: 55

Nearest Hospital
Scripps Mercy Hospital | 4077 5th Avenue, San Diego, CA 92103 | (619) 294-8111

Nearest Pharmacy
Ralph’s Pharmacy | 101 G St, San Diego, CA 92101 | (619) 237-7660 | Open: 8AM–9:30PM

Summit Wi-Fi
Complimentary wireless Internet is available and provided by our sponsor O’Melveny & 
Myers LLP.

Network: p3summit    Sponsored by:
Password: airports



7:00 AM – 9:00 AM Registration, Check-In, and Exhibitor Set-Up
Seaport Ballroom Foyer 

7:30 AM – 8:45 AM
P3 101 Breakfast (Open to Owners & Airport Attendees Only) 
Seaport Ballroom F
Sponsored by: AIAI

9:00 AM – 10:00 AM Summit Opening: The Administration’s Infrastructure Principles
Seaport Ballroom ABC

10:00 AM – 11:00 AM Solving the Puzzle: Effective Project Delivery Selection Processes
Seaport Ballroom ABC

11:00 AM – 11:30 AM
Morning Networking Coffee Break
Expo Hall
Sponsored by: Goldman Sachs | Propeller Airports

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

11:30 AM – 12:30 PM The Role of Equity in US 
Airport P3s 

Best Practices for a 
Successful Procurement 

Process
Airline Use and Lease 

Agreements in P3s
Creating the 5-Star 

Experience for Airport 
Customers

12:30 PM – 2:00 PM Networking Lunch
Sponsored by: Fengate | O’Melveny & Myers | PCL Construction

1:40 PM  - 2:00 PM Afternoon Opening Address: Executive Director of SANDAG, Hasan Ikhrata
Seaport Ballroom ABC

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

2:05 PM – 3:00 PM
When Airlines Consider 

P3s, What Do They Look 
For?

Understanding Funding 
vs. Financing and Every-

thing in Between
P3 Best Practices 

Technology Driven P3s – 
Driving Smart Investment 

Strategies

3:00 PM – 3:15 PM
Afternoon Networking Coffee Break 
Expo Hall
Sponsored by: AFCO | AvPORTS

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

3:15 PM – 4:15 PM
P3 Solutions for Small, 
Medium and General 

Aviation Airports
Top 10 Critical Issues 

When Procuring
FAA: P3s and the Airport 
Investment Partnership 

Program

Advanced Methods to 
Prevent and Resolve 

Disputes 

4:30 PM – 5:30 PM
P3s are Not “All About 
the Money” – Benefits 

Beyond Financing

Why Do an Airport P3? 
Building the Business 

Case 
Section 163: The Impact 
for Airport Development

Opportunity Zones: New 
Potential for Airports and 

the P3 Community

5:30 PM – 7:00 PM
Evening Networking Reception
Expo Hall
Sponsored by: Edgemoor Infrastructure | FitchRatings | Meridiam | Winstead PC

Schedule-at-a-Glance
Monday, July 22, 2019



8:00 AM – 8:45 AM
Networking Breakfast
Expo Hall
Sponsored by: CohnReznick | Ferrovial | Swinerton

8:00 AM – 9:00 AM How Innovation, Technology, and Data are Unleashing Value 
Seaport Ballroom ABC

9:00 AM – 9:40 AM Morning Keynote: Ambassador of Australia to the United States, Joe Hockey 
Seaport Ballroom ABC

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

9:45 AM – 10:45 AM
Program Showcases: 

Austin-Bergstrom and Los 
Angeles International 

Best Practices in Deal 
Structuring & Contract 

Management
Dispelling Myths

about P3 Delivery
An Introduction to

Build America Bureau 
Programs

10:45 AM – 11:15 AM
Morning Networking Coffee Break
Expo Ballroom
Sponsored by: Nossaman LLP | Stantec 

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

11:15 AM – 12:15 PM Perspectives on the P3 
Decision Process

Picking the Right Advisors 
and Partners for Your P3

Addressing Existing
Employment Under

Airport P3s

Creative and Affordable 
Airport Financing

Solutions Workshop

12:15 PM – 1:30 PM
Networking Lunch
Expo Hall
Sponsored by: Plenary | Rutan & Tucker, LLP | Reach Airports

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

1:30 PM – 2:30 PM The New Terminal One at 
JFK: Progress and Plans

Best Practices in Risk
Allocation and Surety

P3 Projects in Process: 
Goals, Challenges, and 

Early Lessons

Do We Search for an 
Airport Hotel Develop-
ment Partner, or Build It 

Ourselves?

2:30 PM – 2:45 PM
Afternoon Networking Coffee Break
Expo Ballroom
Sponsored by: PlanGrid | WSP

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

2:45 PM – 3:45 PM
“How Do I Keep a P3”: 

Partnership for 
the Long Term

ACRP 03-46: Guidebook 
for Implementing P3

at Airports
The Business of

Airport P3’s
How Does the AEC

Industry Gear up
for Airport P3s?

4:00 PM – 4:30 PM P3 Questions and Answers Discussion Session – What are the Next Steps. Where to Go from Here?
Seaport Ballroom ABC

4:30 PM Summit Ends | Exhibitor Breakdown

Schedule-at-a-Glance
Tuesday, July 23, 2019
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       AGENDA: MONDAY, JULY 22, 2019 

Pre-Summit Activities

7:00 AM – 9:00 AM
Summit Check-In & Registration
Seaport Ballroom Foyer

Morning coffee courtesy of our 2019 Co-Chairs Sponsors:
                    

7:30 AM – 8:45 AM 
P3 101 Breakfast (Open to Owners & Airport Attendees Only | Advanced Registration Required)
Seaport Ballroom F

Join industry leaders for breakfast and an interactive conversation specifically tailored to the needs of 
airport authorities evaluating P3s. This pre-summit session is designed for those beginning to explore 
P3s, helping them understand where P3s can be applicable; and how they can save money and time 
when dealing with upgrades, repairs, and maintenance. Learn when P3s do or do not make sense, and 
what major considerations need to be made once choosing this route, including the first steps.

Presenters
Steve Dewitt, Senior Vice President, ACS Infrastructure Development Inc.
Sia Kusha, Group Head Project Development & Partnering, Plenary Group
John McArthur, President, Kiewit Development Company
Mary Scott Nabers, President/CEO, Strategic Partnerships Inc.
Tim Treharne, Principal - Advisory Services, Arup

Special Thanks to Session Organizer:

 

 



Formal Summit Activities

9:00 AM – 9:10 AM
Summit Start: Welcome and Opening Remarks
Seaport Ballroom ABC 

9:10 AM – 10:00 AM
The Administration’s Infrastructure Principles 
Seaport Ballroom ABC 

In this opening session, we host a conversation on the Administration’s guiding 
infrastructure principles and provide an overview of ongoing Federal programs 
involved in airport infrastructure improvements. 

Dan DeBono, Chief Infrastructure Funding Officer, U.S. Department of Transpor-
tation, will provide details on Federal infrastructure funding (including BUILD and 
INFRA discretionary grant programs), financing programs, and the Administration’s 
infrastructure plan. 

Joining Mr. DeBono will be Kirk Shaffer, Associate Administrator for Airports, 
Federal Aviation Administration.  Mr. Shaffer will share information on the Federal 
Government’s Investment in the Nation’s Airport System and speak to recent FAA 
grant distributions and program criteria.

Presenters 
Dan DeBono, Chief Infrastructure Funding Officer, U.S. Dept. of Transportation
Kirk Shaffer, Associate Administrator for Airports, Federal Aviation Association
Eric Richards, Partner, O’Melveny & Myers LLP

10:00 AM – 11:00 AM
Solving the Puzzle: Effective Project Delivery Selection Processes
Seaport Ballroom ABC

No one project delivery method is right for every project. Whether a project is airside or landside, ver-
tical or horizontal, it is incumbent on airports to develop and faithfully utilize a robust project delivery 
method selection processes to ensure that it selects the right delivery method. In this session panelists 
will draw on their years of experience to discuss best practices for delivery method selection processes, 
including key factors to consider in relation to potential use of P3 as a delivery tool.

Panel
Larry Belinsky, Managing Director, Frasca & Associates
Brandon Davis, Partner, Nossaman LLP
Chris Elmore, Vice President, Goldman Sachs
Roger Johnson, Deputy Executive Director of Airports Development, Jacobs
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11:00 AM – 11:30 AM
Networking and Coffee Break
Expo Hall

Sponsored by:

11:30 AM – 12:30 PM
The Role of Equity in US Airport P3s
Seaport Ballroom ABC

Over the course of the Summit, we will be identifying and exploring the benefits that private investment 
can bring to US airports, but at what cost? Leaving aside the numerous benefits that private investment 
can bring, what benefits does equity specifically itself bring to a project? Does the participation of equity 
bring any inherent advantages, especially in a market like the US, where there are low-cost and tax-free 
financing options available? What is the optimum level of equity in a project and how is the right balance 
of funding sources determined? This session will convene a diverse panel of stakeholders to share their 
perspectives on the role of equity in the ongoing development of the US airport P3 market.

Panel 
Justin Ginsburgh, Director JFK Infrastructure Strategy & Development, JetBlue
Seth Lehman, Senior Director, Fitch Ratings
Marty Klepper, Chairman, Fengate US Infrastructure
Allan Marks, Partner, Milbank
Amit Rikhy, President & CEO, Carlyle Airport Group
Dan Seltzer, Director, Project Finance, MUFG

11:30 AM – 12:30 PM
Best Practices for a Successful Procurement Process
Seaport Ballroom F

No question is too simple when starting out.  A P3 procurement model is a combination of design, con-
struction, financing, operations, and maintenance. In this panel we discuss the key issues that owners 
must consider when conducting a project procurement - structuring the agreement, conducting a fair 
and competitive procurement process, and negotiating a final agreement that is transparent and protects 
the public interest.  Panelists will review best practices and new approaches to procurement in the con-
text of public-private partnerships, and consider how owners can most effectively structure risk transfer 
in design and construction costs, operational and maintenance challenges, and factors that can impact 
value for money analysis.

Panel
Steve Dewitt, Senior Vice President, ACS Infrastructure Development, Inc.
John Friel, Senior Vice President, HNTB
Teri Jones, President, Building Group, Sundt Construction
Bryan Kendro, Vice President of Project Development, Star America
Alistair Sawers, President, ATHS Consulting
Andrew Smith, Senior Associate, Ashurst

AGENDA: MONDAY, JULY 22, 2019



11:30 AM – 12:30 PM 
Airline Use and Lease Agreements in P3s
Seaport Ballroom G

As airport private investment evolves within the United States aviation marketplace, financial models 
and strategies continue a process of refinement. Recent changes to the Airport Investment Partnership 
Program in the 2018 Re-Authorization Bill will influence the decision-making process.  In this session we 
discuss how lessons learned from full privatization, airline and private real estate development scenarios 
can script the future of airline use and lease agreements to optimize investments opportunities for all 
parties.  

Panel 
James Burchetta, Managing Director, Infrastructure Investing, Oaktree Capital
Sheri Ernico, Director, LeighFisher
Jorge Hernández De León, CEO, IDE ASSETS, Aerostar Airports
Dave Long, Deputy Director, Properties & Commercial Development, Kansas City Aviation Department
Steve Sisneros, Managing Director-Airport Affairs, Southwest Airlines
Kevin Willis, Director, Office of Airport Compliance and Management Analysis, FAA

11:30 AM – 12:30 PM 
Creating the 5-Star Experience for Airport Customers
Seaport Ballroom H

If you dream of experiencing an enchanted garden and a 40-meter high rain vortex waterfall on the way 
to the departure gate, you may want to travel to a 5-star airport. This panel will focus on how airports 
are striving to provide customers with a 5-star experience through the development of excellent facilities 
combined with high quality service. Airports are working with private sector partners and using P3s to 
develop and operate airport terminal facilities that provide unique amenities (including world class shop-
ping and cuisine) and ‘wow factor’ attractions to take the customer experience to the next level. Come 
and listen to industry leaders from major international air carriers, airport operators, and facility develop-
ers discuss how that dream could become a reality at your airport.

Panel 
Rick Blatstein, CEO, OTG Management, Inc
Gavin Molloy, Vice President, Corporate Real Estate, United Airlines
Tyler Morse, CEO, MCR
Ismael Ordoñez, Airports Business Planning Director, Ferrovial Airports
David Staas, Shareholder, Winstead PC

12:30 PM – 2:00 PM
Networking Lunch
Expo Hall

Sponsored by:
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1:40 PM – 2:00 PM
Afternoon Opener: Hasan Ikhrata, Executive Director of SANDAG
Seaport Ballroom ABC

We welcome San Diego Association of Governments (SANDAG) Executive Direc-
tor, Hasan Ikhrata, to open our afternoon program. His office leads planning, en-
vironmental review, design, and construction of capital projects that focus largely 
on transportation improvements, and Mr. Ikhrata will speak to vision building and 
management strategies in planning, capital development, and operations. 

In his remarks Mr. Ikhrata will discuss his approach to executing policy on region-
al issues such as population growth, multimodal transportation, land use, climate 
change, environmental management, open space, air quality, energy, fiscal manage-
ment, economic development, public safety, and quality of life.  

2:05 PM – 3:00 PM
When Airlines Consider P3s, What Do They Look For?
Seaport Ballroom ABC

While projects discussed in this year’s program indicate growing interest in airport P3s project across 
the country, the US airport P3 market remains in a comparatively undeveloped stage. P3s can create 
savings and provide meaningful risk transfer, but how do airlines look at project proposals and determine 
whether a project truly makes sense? Is it all about revenue potential? And since so much of the cost of 
a project is rooted in the construction time frame: how much of a project’s appeal depends on the short 
time possible delivery time? What are other criteria and concerns by which an airline might evaluate a 
project? This panel discussion focuses on the airlines perspective and considers what they think is criti-
cal, from the planning stages to long-term operations. We’ll discuss where airlines see value, key points 
of risk transfer; and also examine what degree of cooperation, control, and planning is needed ultimately 
to provide the right customer experience.

Panel
Kevin Corrigan, Senior Vice President, AvAirPros
Elizabeth Dubeck, Partner, O’Melveny & Myers LLP
Justin Ginsburgh, Director JFK Infrastructure Strategy & Development, JetBlue
Laura McKee, Vice President, Airport Affairs, Airlines for America
Peter Froehlich, Managing Director, Corporate Real Estate, United Airlines

2:05 PM – 3:00 PM
Understanding Funding vs. Financing and Everything in Between
Seaport Ballroom F 

This session introduces fundamental financial topics related to public-private partnerships for airports. 
We review how financing models are changing and how a traditional project finance programs compare 
to other P3 tools, such as concession agreements that are more common in other sectors. Lastly, we 
examine which P3 structures work best for a specific project or to meet the specific goals of an airport, 
and will delve into how different structure impact project viability, the return to the airport; and credit 
profiles and balance sheet.
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Panel
Thomas Mulvihill, Managing Director and Group Head of Infrastructure Finance and Public-Private Part-
nerships, KeyBanc Capital Markets
Alistair Sawers, President, ATHS Consulting
Farhad Soltanieh, Director, Skanska
Marlon Smith, Managing Director, JLC Infrastructure

2:05 PM – 3:00 PM
P3 Airport Best Practices Panel Discussion
Seaport Ballroom G

This distinguished panel will focus on best practices and lessons learned drawn from airport and other 
transportation industry examples.  Audience members will hear experienced panelists speak to every 
stage of the P3 process.  Join us for a discussion that will offer guidance, recommendations, and frank 
talk from private and public sector officials who have led P3 successful collaborations.

Panel
Jim Cherry, Airport Consultant, Arup
Morteza Farajian, Executive Director, U.S. DOT Build America Bureau
Rafael Hernandez Mayoral, Of Counsel, Morrison & Foerster LLP
Marty Klepper, Chairman, Fengate US Infrastructure
Victoria Taylor, President, Project Finance Advisory Limited

2:05 PM – 3:00 PM 
Technology Driven P3s – Driving Smart Investment Strategies
Seaport Ballroom H

Technology continues to accelerate with the pace of adoption and life of the installed infrastructure 
often moving at a schedule that outstrips the traditional procurement processes. Technology based 
Public-Private Partnerships offer airports a business model capable of reducing the risk and funding 
requirements for “smart airport” and IOT type investments whether they are embedded in larger capital 
programs or identified as stand-alone requirements. This session addresses three primary elements of 
the discussion: Why an airport would consider a technology based P3, How an outcome based model 
can reduce risk and fund up to 100 percent of the requirement, and What types of technology are avail-
able to deliver within a technology based P3. 

Panel
Oscar Bode, CEO & Founder, Smart City Capital
Niren Choudhury, Head of Aviation, North America, Nokia Bell Labs
Eric Dillinger, Vice President, Strategy, Woolpert
Christopher Poinsatte, Executive Vice President – Chief Financial Officer, Dallas/Fort Worth International Airport

3:00 PM – 3:15 PM
Networking and Coffee Break
Expo Hall

Sponsored by:
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3:15 PM – 4:15 PM
P3 Solutions for Small, Medium, and General Aviation Airports
Seaport Ballroom ABC

The investment community has placed considerable attention on P3 investment opportunities at the 
largest hub airports in the United States such as DIA, JFK, and LAX.  These opportunities will not always 
be available or may be too large or complex for some investors.  It is important not to overlook smaller 
airports which can be enormously attractive investment opportunities because the smaller size of the in-
vestment, the greater cooperation of the airport proprietor, and the reduced uncertainty of the transac-
tion.  Naturally, investment in these airports also carries its own challenges, including the greater need to 
educate public officials, the need to assess uncertainties in future traffic levels, and often the unfamiliari-
ty of the market for these transactions.  This session explores – from both the airport proprietor and the 
investor’s perspective – how to address the unique hurdles posed by P3 development at small, medium, 
and general aviation airports.  Join us for a discussion that examines what facilities and developments are 
most ripe for private investment and what strategies should be used to attract interest from the public 
sector in these transactions.

Panel
Steve Ferguson, Assistant Airport Manager, Westchester County Airport 
Eliot Lees, Vice President, Airport Customer Experience, ICF
Jorge Roberts, Chief Executive Officer, AvPORTS
Brett Smith, CEO, Propeller Airports
Maria von Schack, Counsel, O’Melveny & Myers LLP

3:15 PM – 4:15 PM
Top 10 Critical Issues When Procuring a P3
Seaport Ballroom F

To attract the right P3 consortium partners, airports must instill confidence in the procurement process 
and house the necessary expertise to support a pipeline of P3 projects. One way to do this is through a 
dedicated institutional framework designed to manage and guide programs and projects. Join this pan-
el for a step-by-step review of 10 critical issues that must be addressed in a P3. Those issues include 
Vision, Political Champions, Communication, Community, Commitment, Experience, Funding, Staff, Time, 
and Access.

Presenters
James Campbell, Director, PPP Contract Management, Bermuda Airport Authority
James Geer, Infrastructure Group Manager, Sundt Construction, Inc.
Bryan Kendro, Vice President of Project Development, Star America
Sallye Perrin, Senior Vice President, WSP
Sanjeev Shah, CEO, SSI Consulting
Geoffrey Stricker, Managing Director, Edgemoor Infrastructure & Real Estate

3:15 PM – 4:15 PM
The Regulatory Angle: The Latest from FAA on P3s and the Airport Investment Partnership Program
Seaport Ballroom G

Public agencies and private operators have raised questions regarding FAA’s role and in particular the 
application of Airport Improvement Program Grant Assurances to P3 projects at airports. Attendees will 
have the opportunity to hear answers to some of these questions, provide feedback, and ask 
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for clarifying details. In addition, the recent FAA Reauthorization Act of 2018 modified the Airport 
Privatization Pilot Program, renaming it as the Airport Investment Partnership Program and introducing 
the concept of a joint venture arrangement between the public owner and private operator, among other 
changes. Our presenters will explore potential structures for privatization transactions where the public 
sponsor has an ongoing ownership interest and the possible implications for FAA oversight in a dynamic 
exchange with the audience with the intention of gaining feedback from all attending on the viability of 
these various joint venture structures. 

Presenters
David Bennett, President, Bennett Aviation Consulting
Elliott Black, Director of Airport Policy, FAA
Elizabeth Newman, Senior Attorney, FAA
David Weingart, President, GRA
Kevin Willis, Director, Office of Airport Compliance and Management Analysis, FAA

3:15 PM – 4:15 PM
Advanced Methods for Risk Management to Prevent and Resolve Disputes During Construction
Seaport Ballroom H

Disputes and claims have been a part of construction projects for many years and oftentimes drag out 
well after the completion of the project, tying up valuable resources and adding costs. Actively managing 
the dispute or claim or, even better yet, helping avoid the claim or dispute entirely, saves time and mon-
ey for all the parties involved. This workshop discusses how Dispute Review Boards (DRBs) have been 
used by Airport projects and other complex construction projects to reduce and eliminate disputes. By 
having a DRB start at the beginning of a construction project, the DRB can often help involved parties 
avoid a dispute by being proactive with the parties in getting issues and disputes resolved while the proj-
ect is on-going, so at the end of the project there are no remaining disputes. Our presenters will provide 
best practices for developing DRBs for P3 Projects and other project delivery methods. 

Presenters
Roger Peters, Mediator & Arbirator, FCIArb
Elizabeth Tippin, Principal, Tippin Law & ADR Services

4:30 PM – 5:30 PM
P3s are Not “All About the Money” – Benefits Beyond Financing
Seaport Ballroom ABC

While financing for P3s can be a significant driver, a P3 approach for needed facilities offers more ben-
efits than just financing.  When properly structured, P3s can provide project consideration, implemen-
tation and operation solutions that add expertise, drive innovation and allocate risk while appropriately 
balancing levels of control and recognizing the complexity of certain projects. This panel taps into the P3 
benefits-beyond-financing for all types of infrastructure assets. 

Panel
Brad Kirsch, Project Director, Sundt Construction
Eliot Lees, Vice President, Airport Customer Experience, ICF
Eric Richards, Partner, O’Melveny & Myers LLP
Stephanie Saathoff, President, The Clay Company
Chuck Stipancic, President & CEO, AFCO
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4:30 PM – 5:30 PM
Why Do an Airport P3? Building the Business Case
Seaport Ballroom F

What are the business considerations that an airport must review before starting the P3 process? In this 
session we invite a panel of P3 experts to discuss key elements that must be considered as the public 
builds out the business case for a public-private partnership. Join us for this conversation and hear ideas 
on how you can effectively communicate your business case to the community at large. 

Panel
Sven Kottwitz, Investment Director, John Laing
John McArthur, President, Kiewit Development Group
Carrie MacIntosh, Associate, Rutan & Tucker, LLP
Tuyen Mai, Senior Managing Director, Ernst & Young Infrastructure Advisors, LLC
Mary Scott Nabers, President/CEO, Strategic Partnerships Inc.
Clay Paslay, President, Paslay Management Group

4:30 PM – 5:30 PM
Section 163 Limited Regulation of Non-Federally Sponsored Property: The Impacts of This Statutory 
Change on Proposals for Airport Development
Seaport Ballroom G

Section 163 of the FAA Reauthorization Act of 2018 limited FAA’s authority over certain types of airport 
projects. Specifically, the statute limits the FAA’s authority to directly or indirectly regulate an airport 
owner or operator’s acquisition, use, lease, encumbrance, transfer, or disposal of land and facilities—with 
several notable exceptions. Additionally, the statute limits the FAA’s Airport Layout Plan approval author-
ity to airport projects that would implicate safety and efficiency or a prior federal investment in a defined 
manner. Despite these changes, many sponsor obligations remain in effect. In this session our panel will 
review and consider the impacts this statutory change creates for airport development proposals.

Panel
Cathryn Cason, Compliance Specialist, Team Lead, FAA
Mike Hines, Manager, Planning and Environmental Division, FAA Airports
Lemuel Thomas, Senior Attorney, FAA

4:30 PM – 5:30 PM
Qualified Opportunity Zones: Explosive New Potential for Airports and the P3 Community
Seaport Ballroom H

The Qualified Opportunity Zones program created in 2017’s Tax Cuts and Jobs Act unlocks new funding 
mechanisms for investing in large-scale infrastructure development projects around the country, and is 
a critical tool for scores of projects meant to drive neighborhood revitalization through public-private 
partnerships.  Since Opportunity Zones are designed around communities, infrastructure development 
will necessarily include related projects both inside and outside these zones and represent the perfect 
catalyst for public-private partnerships. This panel will look at the Opportunity Zones program and con-
sider some of its most promising applications for the airport sector. Our panelists will answer key ques-
tions including: What is the impact on cost of funds? What does an opportunity zone project look like for 
airports? How will it work within the P3 model? What are the benefits? And how can it impact the need 
to restore infrastructure for underserved communities?
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Panel
Jack Callahan, Partner and Construction Industry Lead, CohnReznick LLP
Greg Johnson, Partner, Squire Patton Boggs LLP
David Kessler, Managing Partner – Real Estate Industry, CohnReznick LLP
Danielle Rinsler, Deputy Director of Office of Outreach and Project Development, U.S. DOT Build Amer-
ica Bureau

5:30 PM – 7:30 PM
Opening Night Networking Reception
Expo Hall

An evening reception before you head out for dinner.  Please join us at this special networking event for 
all Summit attendees.

Sponsored by:
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       AGENDA: TUESDAY, JULY 23, 2019 
7:00 AM – 9:00 AM
Summit Networking Breakfast
Expo Hall

Sponsored by:

     
8:00 AM – 8:45 AM
How Innovation, Technology, and Data are Unleashing Value at Airports
Seaport Ballroom ABC

Consumer expectations and travel needs are evolving, and many airports are becoming diverse com-
mercial businesses. As a result airport owners and operators are continuously challenged to find better 
ways to effectively manage their infrastructure assets. Effective asset management through the adoption 
of technology are improving airport operations not only from a passenger experience standpoint but by 
achieving new operational efficiencies like maximizing aeronautical and commercial revenues, increasing 
capacity through better gate management, and lowering operating costs. This panel discussion will ex-
plore current trends in technology, how data is being leveraged to drive non aeronautical revenues, and 
innovative examples of project implementation.

Panel 
Claudio Andreetta, Director, P3 Performance Infrastructure, Johnson Controls
Dominic Daughtrey, Continuous Improvement Program Manager, Sundt Construction
Jim Ray, Founder and President, RayStrategies, LLC
Stefano Mion, Co-Head of US Infrastructure, Ardian
Teri Kleiman Bruno, Sr. Sales Manager, PlanGrid

9:00 AM – 9:40 AM
Morning Keynote: Ambassador of Australia to the United States Joe Hockey
Seaport Ballroom ABC

America’s struggle to build and renew its roads, airports, water treatment facilities, 
public buildings, and other infrastructure projects is old news. There is a constant 
drumbeat of news reports discussing our dilapidated structures, inability to raise 
the federal gas tax, and declining global competitiveness. Solutions and success 
stories, however, are rarely part of the discussion. One way to address some of our 
infrastructure challenges is a strategy known as asset recycling.  Asset recycling is a 
system in which public agencies lease existing infrastructure to private entities. The 
fees generated from the lease are then used to invest in new projects. 

One prominent example of where this tool has been used is in Australia. Between 2015 and 2017, that 
country’s Asset Recycling Initiative (ARI) helped finalize agreements with its states and territories worth 
nearly $3billion. These funds are have unlocked over $17 billion in infrastructure spending. Australian 
Ambassador Joe Hockey joins us to share his role and participation on transformative asset recycling 
measures in Australia and will how the potential to apply similar initiatives here in the United States.

Presenter
Joe Hockey, Ambassador of Australia to the United States



9:45 AM – 10:45 AM
Program Showcases: Austin-Bergstrom and Los Angeles International Airport Capital Improvement 
Presentations
Seaport Ballroom ABC

Austin and LAX continue to be two of the fastest growing airports in the nation, and their capital im-
provement programs reflect that growth. On this panel management from the two airports will discuss 
upcoming projects that will help them meet this growing demand through expansion and more efficient 
operations, and how P3s may be utilized as part of this process. 

Presenters
John Carver, Deputy Executive Director, Los Angeles World Airports
Brandon Davis, Partner, Nossaman LLP
Lyn Estabrook, Project Management Supervisor, Austin-Bergstrom International Airport

9:45 AM – 10:45 AM
Best Practices in Deal Structuring & Contract Management
Seaport Ballroom F

The basis of all good public-private partnerships is in the structuring of the deal and the management 
and oversight of the contract. During this session public and private sector experts will discuss the basics 
and best practices for deal structuring, contract management, and the long-term success of a P3.

Panel
Roderick Devlin, Partner, Nixon Peabody
Rob McConnell, P3 Senior Cost Manager, Rider Levett Bucknall
Gary Moriarty, Regional Business Development Manager, Swinerton
Lisa Rorden, Counsel, Beltzer Bangert & Gunnell LLP
Iñigo Tellechea, Legal Counsel, North America, Ferrovial Airports
Jehan Thind, Senior Vice President, Ernst & Young Infrastructure Advisors, LLC

9:45 AM – 10:45 AM
Dispelling Myths about P3 Delivery
Seaport Ballroom G

Increasing urbanization has placed a spotlight on the need for improved airport infrastructure like never 
before, but many authorities are challenged to meet the growing and evolving needs because they face 
budget constraints and deficits for capital improvement. In this context, a growing number of airports 
are turning to P3s to help bridge the gap and meet citizens’ needs. However, as adoption increases, it’s 
important to acknowledge the myths that can often throw the delivery of a P3 project off track: in many 
projects, the airport believes it can transfer risks almost entirely to the developer, while the developer 
looks for the airport to step back and let them deliver. The reality is that airports at the end of the day 
retain the risk if the project does not perform and face consequences with airlines and passengers. Sim-
ilarly, the developer and contractor need the airport to play a critical role in understanding constraints 
and customer experience implications. This panel will discuss the myths and realities, and what airports 
and developers alike should be doing to prepare themselves to deliver a P3 that they may not be think-
ing about today.
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Panel
Laurie Balbo, LGA Redevelopment Program Director, The Port Authority of New York & New Jersey
Garo Hovnanian, Vice President of Major Projects, McKinsey & Company
Sia Kusha, Group Head Project Development & Partnering, Plenary Group
John Schubert, Chief Financial Officer, Ontario International Airport Authority

9:45 AM – 10:45 AM
An Introduction to Build America Bureau Programs
Seaport Ballroom H

Come learn about the financing programs offered by the U.S. DOT’s Build America Bureau including: the 
Transportation Infrastructure Financing Innovation Act (TIFIA), the Railroad Rehabilitation and Improve-
ment Financing (RRIF) credit programs, and the Private Activity Bond (PABs) program. This workshop 
reviews the features of the Bureau’s credit programs, including eligibility considerations and Federal 
requirements, and what to expect when applying for loan. Presenters will highlight current airport project 
eligibility (including public infrastructure/transit-oriented development, intermodal, and surface transpor-
tation projects), share case studies, and review the various types of technical assistance offered by the 
Bureau (including public-private partnership education and resources).

Discussion topics to include:

•  Major requirements for Bureau financing and how to get started
•  Procurement considerations
•  Eligible repayment sources including PFCs and CFCs
•  Project case studies
•  P3 and other technical support/resources

Presenters
Morteza Farajian, Executive Director, U.S. DOT Build America Bureau
Danielle Rinsler, Deputy Director of Office of Outreach and Project Development, U.S. DOT Build Amer-
ica Bureau

10:45 AM – 11:15 AM
Networking and Coffee Break
Expo Hall

Sponsored by:
   

11:15 AM – 12:15 PM
Perspectives on the P3 Decision Process
Seaport Ballroom ABC

North American P3 opportunities continue to expand as the aviation community addresses the combina-
tion of aging infrastructure and dramatic growth. This panel session has invited critical P3 decision mak-
ers to identify key considerations in the implementation of P3’s from the early stages of growth planning 
all the way through the implementation and execution of existing P3 opportunities. Our panel includes 

AGENDA: TUESDAY, JULY 23, 2019



representatives of some of the most aggressive capital development programs in the P3 space alongside 
those directing large capital programs with well-developed strategies and smaller scale programs in the 
early stages of implementing their growth strategies. Rounding out the panel will be the Airport Cooper-
ative Research Program’s (ACRP) Principal Investigator who will provide details on ongoing research and 
trends in P3 development.

Panel
James Heitmann, Assistant Director of Aviation Development, PANYNJ 
Stewart Steeves, Chief Executive Officer, LaGuardia Gateway Partners LLC
David Tomber, Director, Strategic Consulting, Woolpert
Louis Wolinetz, Principal Consultant, US Advisory Services, WSP
Kendee Yamaguchi, Executive Director, Snohomish County, Paine Field P3 Terminal

11:15 AM – 12:15 PM
Picking the Right Advisors and Partners for Your P3
Seaport Ballroom F

Building a successful procurement and delivering a project demands the right partners. When running a 
P3 procurement, the public sector project manager may end up spending more time with their advisors 
than they will with their own family – so it stands that you should pick your advisor carefully.  Similarly, 
when the public sector selects the winning private sector partner for the full lifecycle of a project (which 
may be over 30 years) - it is like picking a life partner and you should be sure you have picked your pri-
vate partner carefully and for the long haul.  Join us for this candid conversation from both those who 
have had to make these selections and been part of these partnerships. 

Panel
Luis Alvargonzalez, Global Head of Corporate Development, Ferrovial Airports
John Friel, Senior Vice President, HNTB
Cory Hazlewood, Western Pacific Group Manager, C&S Companies
David Kagan, Former Chief Commercial Officer, Aviation, Groupe ADP
Sia Kusha, Group Head Project Development & Partnering, Plenary Group
Mary Scott Nabers, President & CEO, Strategic Partnerships, Inc.

11:15 AM – 12:15 PM
Addressing Existing Employment Under Airport P3s
Seaport Ballroom G

As privatization of airports continue to be explored by current Sponsors across the United States, one of 
the most frequent questions and concerns to arise relates to the position and welfare of existing Airport 
Staff.  Privatized operators seem to have this “undeserved” reputation of coming in and cleaning house, 
developing streamlined business processes and elimination of jobs.  In reality the opposite is true, no 
Operator has an airport staff in the wings waiting to move in and “take-over”.  In fact, during the draft-
ing of Operating Standards and Negotiation of Final Lease agreements employment language regarding 
protections and obligations become part of the final concession agreement.

There are more opportunities than uncertainties – Yes the business model will change, but the business 
does not. Join us for this important conversation on employment under airport public-private partner-
ships.
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Panel
Adam Giuliano, Partner, Kaplan Kirsch & Rockwell LLP
Amber Meshack, Director of Business, Jobs, & Social Responsibility, Los Angeles World Airports
Jeff Scheferman, Executive Vice President, North America, CCR Airports
Juan Solis, VP Construction, AvPORTS
Andy Wilson, Director, Jacobs/LeighFisher

11:15 AM – 12:15 PM
Creative and Affordable Airport Financing Solutions Workshop
Seaport Ballroom H

Join California Infrastructure and Economic Development Bank (IBank) to discover low-cost financing 
options for airports participating in P3 projects. The case study workshop will feature Acting Executive 
Director of the IBank and a regional airport-borrower who will share insights on recent projects, bor-
rower eligibility, how long it takes to receive financing, reimbursable project elements, and much more. 
Presenters will relate real-life IBank financing experiences of their own unique airport infrastructure 
projects. Workshop participants will be encouraged to join the discussion, relate challenges they have 
encountered, and work together to explore financing solutions for needed airport infrastructure projects.

Discussion topics to include:

•   Unique opportunities for airport infrastructure financing
•   Preparing for financial review
•   Preliminary review with technical assistance
•   Identifying eligible repayment sources, including non-traditional revenue items
•   Getting approved and funded quickly

Presenters
Kevin Meikle, Director of Aviation, Architect, Fresno Yosemite International Airport
Nancee Robles, Acting Executive Director, California Infrastructure and Economic Development (IBank)

12:15 PM – 1:30 PM
Networking Lunch
Expo Hall

Sponsored by:
         

1:30 PM – 2:30 PM
The New Terminal One at JFK: Progress and Plans
Seaport Ballroom ABC

Announced in October 2018, the redevelopment of JFK Terminal One is taking off in line with the Vision 
Plan for JFK. The New Terminal One will be built on the sites of the current Terminal One, Terminal 2, 
and former Terminal 3; and will serve as the principal international gateway to New York and the US. At 
$7 billion, the new 23-gate facility is one of the largest transportation P3 projects to be built in the US. 
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Hear from leaders of various parts of the project on the progress to date and the plans to design, deliver, 
finance and operate a world-class facility in concert with the Port Authority, neighboring developments 
at JFK and the local community.

Panel
Amit Rikhy, President and CEO, Carlyle Airport Group
Cheryl McKissack, CEO, McKissack & McKissack
Ginger Evans, CEO, Reach Airports
Reed Singer, Director, Infrastructure, Ullico Investment Advisors, Inc 
Robert DeMichiel, Managing Director, Citigroup Global Markets

1:30 PM – 2:30 PM
Best Practices in Risk Allocation and Surety
Seaport Ballroom F

The effective use of the P3 model is predicated on contractually allocating risk to the party most able to 
effectively manage it, but such risk allocation cannot occur in a vacuum. Risk allocation between parties 
must be aligned with project fundamentals including performance, financing and payment obligations, 
to ensure that parties are sufficiently incentivized to effectively manage their respective risks once the 
signed concession agreement becomes effective. This session will offer real world examples, and insights 
into the critical links between effective risk transfer and incentives impacting both the private partner 
selection process and the successful implementation of the project concession agreement.

Presenters
Roderick Devlin, Partner, Nixon Peabody
Greg Russell, Vice President, Development, Aeroterm

1:30 PM – 2:30 PM
P3 Projects in Process: Goals, Challenges, and Early Lessons
Seaport Ballroom G

This session will address the best practices and lessons learned from active P3 projects in both the 
construction and operation phases. The panel will examine how to drive innovation and value for money, 
find the right risk transfer balance ensuring a successful transition, and what to expect for the next 30 
years. The panel will also discuss key considerations in developing and implementing P3 projects includ-
ing development of performance specifications, dispute resolution approaches, and risk allocation be-
tween the private and public partners. Join this conversation to discuss these issues and discover some 
ideas to develop concepts that might work for your next project.

Panel
Kunal Dasgupta, Senior Director, Vantage Airport Group
Kent Rowey, Partner, Allen & Overy LLP
Stanis Smith, Executive Vice President, Stantec
Stewart Steeves, Chief Executive Officer, LaGuardia Gateway Partners LLC

1:30 PM – 2:30 PM
Do We Search for an Airport Hotel Development Partner, or Build It Ourselves?
Seaport Ballroom H
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If an airport wants a hotel, it faces two options: it can either outsource the task to a private developer 
who absorbs development risk, contributes equity, and raises debt for the hotel project under a ground 
lease; or the airport can own the hotel, and develop and finance it through the issuance of tax-exempt 
bonds. This panel will evaluate the pros and cons of each option. In doing so, we will discuss drivers for 
developing hotels at airports, hotel ground leases, and financing considerations under each of the options.

Panel
Larry Belinsky, Managing Director, Frasca & Associates
Chris Elmore, Vice President, Goldman Sachs
Eric Gorenstein, Vice President, Strategic Advisory and Asset Management
Eric Smith, Partner, Kaplan Kirsch Rockwell

2:30 PM – 2:45 PM
Networking and Coffee Break
Expo Hall 

Sponsored by:

                 
2:45 PM – 3:45 PM
“How Do I Keep a P3?”: Monitoring and Partnership for the Long Term
Seaport Ballroom ABC

The real work of a public-private partnership lies in the O&M phase – when the public sector must step 
into the monitoring role, the true test of the partnership begins. This session will focus on this long-term 
relationship phase with tips and ideas from those who have lived and are still living a P3 agreement.

Panel
Jim Cherry, Airport Consultant, Arup
Jennifer Bales Drake, Shareholder, Vice Chair of Public Private Partnerships Practice Group, Becker
Anthony Maceira, Executive Director, Puerto Rico Ports Authority
Rob McConnell, P3 Senior Cost Manager, Rider Levett Bucknall
Andrea McLean, Vice President, Business Development, Fengate 
Sallye Perrin, Senior Vice President, WSP

2:45 PM – 3:45 PM
ACRP 03-46: Guidebook for Implementing P3 at Airports
Seaport Ballroom F

This session will provide an overview of the upcoming ACRP guidebook. Set to be released later this 
year, the guidebook will help airports assess organizational capacity for P3 and project selection and 
features an innovative web-based P3 readiness assessment tool.

Presenter
Louis Wolinetz, Principal Consultant, US Advisory Services, WSP
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2:45 PM – 3:45 PM
The Business of Airport P3’s
Seaport Ballroom G

Airports and particularly P3 airports are complex, everchanging entities that not only work like a big 
business but serves as a critical economic engine for the entire community. And while airport P3s starts 
out as a real estate and financing exercises, they transform into major constructions projects which, upon 
completion, becomes multipurpose business enterprises. The operations of which encompass airside but 
so much more including, hospitality, retail, baggage transport, parking, rental operations to name a small 
list. Join us for this detailed discussion on the Business of Airports. Our panelists will share their insights 
and experiences best practices as they apply to both the public and private sector.

Panel
Mark Brown, Principal, Strategy and Transformation Practice Leader, CohnReznick, LLP
Jack Callahan, Partner and Construction Industry Lead, CohnReznick, LLP
Richard “Bo” Dietl, President and CEO, BDA Associates
Charles Hopkins, Managing Partner, RMD Holdings
Andrea Warfield, Director of O&M, Fluor

2:45 PM – 3:45 PM
How Does the AEC Industry Gear up for Airport P3s?
Seaport Ballroom H

Many airports are turning to P3s to help provide alternate funding solutions for infrastructure develop-
ment projects. While airport authorities are moving in this direction, the Architecture, Engineering and 
Construction Industry also need to head in the same direction to provide effective delivery of P3 pro-
grams. As much as P3s present a great opportunity for the AEC Industry to participate, challenges do ex-
ist in terms of preparing and equipping the industry to handle delivery and execution of such programs. 
This panel of industry leaders who have been involved in ground-breaking projects will discuss lessons 
learned for their recent projects while also sharing insights on how the AEC industry can gear up for the 
future of Airport P3s. This session was developed in partnership with Young Professionals in Infrastruc-
ture, YPI.

Panel
Ali Chaudhry, Senior Vice President, Chief Development Officer – NY Metro, AECOM
Michael Moran, General Manager, Aviation Planning, The Port Authority of New York & New Jersey
Navin Natarajan, Associate Vice President, Aviation Market Sector Lead – NY Metro, AECOM
Thomas Poulos, Senior Principal, Thornton Tomasetti
Jeff Twidwell, Senior Project Manager, The Walsh Group

4:00 PM – 4:30 PM
P3 Questions and Answers Discussion Session – What are the Next Steps. Where to Go from Here?
Seaport Ballroom ABC

Join industry leaders and AIAI members for an interactive conversation specifically tailored to audience 
questions and answers about P3s. Attendees will have the opportunity to submit questions in advance 
and also join in the discussion of the benefits, values, and applications of P3s in an open dialogue.
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Panel
Will Gorham, Associate Vice President, Project Development & Partnering, Plenary
Mark Kempton, Principal, Kempton Strategies
Bryan Kendro, Vice President of Project Development, Star America
Sallye Perrin, Senior Vice President, WSP
Alistair Sawers, President, ATHS Consulting

Special Thanks to Session Organizer:

4:30 PM
Summit Ends 

Please join us again next year, August 6 – 7, 2020 here in San Diego for the 2020 P3 Airport Summit!
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SPONSOR AND EXHIBITOR INFORMATION

We are a specialist design management consulting firm with a proven track record in the 
scheduling and management of large, complex design projects in the AEC industry. We 
have developed a unique approach that has proven to increase the predictability and 
transparency of the design process, thereby reducing commercial risks in the delivery of 
construction projects. Our design management services have successfully supported the 
delivery of healthcare, education, commercial, residential, retail, and infrastructure projects 
throughout the USA and worldwide.

Jamie Hammond
CEO
   760.672.2107
  jamie.hammond@adeptmanagement.com
   www.adeptmanagement.com

With over 17 million square feet of property and development at more than 35 airports, 
Aeroterm is the leading owner and provider of capital, expertise, and facility related services 
to airports throughout North America. Specializing in the development, acquisition, 
financing, construction, leasing and management of airport properties, Aeroterm has more 
than 25 years of experience working with airports and tenants specializing in air cargo 
operations and other airport-related activities.

Sophia Stuart
Director of Marketing
   410.216.6134
  sstuart@realterm.com
   www.realterm.com/investment-strategy/aeroterm

The Association for the Improvement of American Infrastructure is a non-profit, action-
driven, member-led organization comprised of respected industry leaders committed to 
strengthening American infrastructure through Public-Private Partnerships. AIAI is the 
one organization with the ability to represent and promote the P3 industry, because AIAI 
members ARE the industry – leaders from a broad range of disciplines, including construction 
engineering, legal, finance, operations, logistics, legislation, public policy, academia, 
maintenance, planning and design. Built upon a foundation of extensive experience and 
knowledge, AIAI serves as a national proponent to facilitate education, raise awareness and 
develop legislation through targeted advocacy. AIAI is dedicated to moving P3s forward. 

Lisa Buglione
Executive Director
   516.277.2950
  lbuglione@aiai-infra.org
   www.aiai-infra.org



Allen & Overy LLP (A&O) is an international law firm, advising national and multinational 
corporations, financial institutions, and governments. A&O is widely recognized as one of 
the leading infrastructure and P3 legal advisors active in the United States today.  Since 
2006, A&O has acted as P3 counsel to infrastructure fund investors, developers, strategic 
and other equity sponsors, public agencies and lenders in public-private projects in over 15 
U.S. jurisdictions across all classes of infrastructure in landmark P3 projects. This includes 
our leading airports practice, where we are currently advising on some of the largest and 
most complex, flagship airport developments in the U.S.  We know the market, aviation and 
airport trends, relevant law and regulations, and we have been involved in all of the privately 
financed airport transactions in the U.S., including ancillary infrastructure, in recent years.  
Our global experience and market-leading perspectives on structurally important deals in 
the airports sector are invaluable in ensuring that we focus our efforts on the areas that we 
know make a difference for purposes of structuring airport/aviation projects. 

Matt Kelly
Business Development Specialist 
   646.344.6773
  matthew.kelly@allenovery.com
   www.allenovery.com

The Airport Investor Resource (www.airportIR.com) has been developed by Modalis to 
address a gap in the market. Although the airport privatization sector has seen remarkable 
growth over the past 25 years - and is now recognized as a distinct infrastructure/investment 
asset class in its own right - until now, there have been no sector-specific business intelligence 
tools available to key industry players including; Airport Operators, Grantors/Governments, 
Lenders & Brokers, Industry Associations, Corporate & Travel Trade, Private Equity, Pension 
Funds, Sovereign Wealth, Family Offices, Advisors/Consultants, Supply Chain, Researchers, 
Academia, Media, Legal, etc.  The airportIR platform has been designed to provide these key 
players with insight, analysis and intel on private-sector airport transactions, development 
and investment opportunities, as well as other critical resources including training courses, 
technical reports and other important resources materials.

Curtis Grad
Partner, President & CEO
   778.939.8891
  cgrad@modalis.ca
   www.airportIR.com



We’ve built a reputation of innovation, integrity, and excellence with our clients who 
know they can count on our expertise and trust us to get the job done right.  We have a 
long-standing, proven track record of successful projects and our simple goal is to ensure 
your complete satisfaction.  Today, our services include the management of airports, the 
development, design, financing, leasing, and marketing of terminals, cargo, maintenance 
and other support facilities, fixed-base and general aviation facilities, cross-dock facilities, 
aircraft aprons, parking facilities and other transportation infrastructure.  We have grown, 
adapted and changed with the industry, but we have never lost sight of our mission: to provide 
the very best in airport management and infrastructure development and management for 
companies in the business of moving passengers, cargo, or freight. 

Chuck Stipancic Jr 
President and Chief Executive Officer
   703.902.2900
  cstipancic@afcoinc.com
   www.afcoinc.com

Ardian is a world-leading private investment house with assets of US$90bn managed or 
advised in Europe, the Americas and Asia. The company is majority-owned by its employees. 
It keeps entrepreneurship at its heart and focuses on delivering excellent investment 
performance to its global investor base. Through its commitment to shared outcomes for 
all stakeholders, Ardian’s activities fuel individual, corporate and economic growth around 
the world. Holding close its core values of excellence, loyalty and entrepreneurship, Ardian 
maintains a truly global network, with more than 610 employees working from fifteen offices 
across Europe (Frankfurt, Jersey, London, Luxembourg, Madrid, Milan, Paris and Zurich), the 
Americas (New York, San Francisco and Santiago) and Asia (Beijing, Singapore, Tokyo and 
Seoul). It manages funds on behalf of around 800 clients through five pillars of investment 
expertise: Funds of Funds, Direct Funds, Infrastructure, Real Estate and Private Debt.

Stefano Mion
Co-Head of US Infrastructure
   212.641.8604
  smion@ardian.com
   www.ardian.com

AvPORTS  is the most experienced US-owned and based airport manager and operator with 
650+ staff and a 92-year successful track record of having operated more than 30 airports 
and passenger terminals in the US. AvPORTS can provide an integrated airport management 
approach, including as a Part 139 certificate operator. The company has access to capital 
through its main shareholder Goldman Sachs Infrastructure Investment Group, who also 
has a long track record with $4 billion+ transportation infrastructure investments. 

Jorge Roberts 
CEO
   713.598.6605
  jroberts@avports.com
   www.avports.com



Southern California based Cor-Ray Painting Co. performs industrial painting and coating 
work across the United States. Cor-Ray takes great pride in providing superior quality 
for your painting and coating projects varying from waterproofing surfaces to coating 
steel structures while servicing the most demanding schedules. Customer service and 
cooperation are paramount to the successful completion of any project. Our management 
team, office staff and field personnel alike share this core value and will demonstrate 
their enthusiasm on each and every painting and coating project. Cor-Ray is a painting 
company that’s service-oriented and experienced with performing time sensitive, one-
day turnarounds to multi-million dollar projects nationwide. Please feel free to contact us 
for additional information about our commercial painting and various protective coating 
services or customer references. We look forward to hearing from you.

Chris Goutagny
Business Development Representative
   714.393.9536
  cgoutagny@corraypainting.com
   www.corraypainting.com

Carlyle Airport Group (“CAG”) is The Carlyle Group’s dedicated US-based investment 
platform for airport infrastructure investment opportunities globally. CAG is led by an 
experienced management team with a track record of over 70+ airport projects globally 
combined with a deep, localized understanding of the US airport market.

Anton Fredriksson
Manager
   267.597.5581
  afredriksson@cagholdings.com
   www.cagholdings.com

With origins dating back to 1919, CohnReznick LLP is currently the 11th largest accounting, 
tax and advisory firm in the United States, combining the resources and technical expertise 
of a national firm with the hands-on, entrepreneurial approach that today’s dynamic 
business environment demands. The firm was formed out of the combination of J.H. 
Cohn and Reznick Group in October 2012. CohnReznick serves a large number of diverse 
industries and offers specialized services for Fortune 1000 companies, owner-managed 
firms, international enterprises, government agencies, not-for-profit organizations and 
other key market sectors.  Headquartered in New York, NY, CohnReznick serves its clients 
with more than 280 partners, 2,000 employees and 25 offices nationwide. The firm is a 
member of Nexia International, a global network of independent accountancy, tax, and 
business advisors. 

Jack A. Callahan, CPA
Partner | Construction Industry Practice Leader
   732.380.8685
  jack.callahan@cohnreznick.com
   www.cohnreznick.com



Over the last four decades, we have grown from a boutique firm specializing in handling 
insurance fraud and arson cases and providing expert witness testimony, to becoming 
a recognized leader in engineering failure analysis, origin and cause investigations, 
environmental consulting, laboratory testing and specialty consulting. Each member of 
our multi-disciplinary team of more than 700 professional engineers, fire investigators, 
architects and scientists was selected for his or her technical proficiency, in-depth industry 
knowledge and commitment to professional integrity. Together, our diverse backgrounds 
and collective insights empower clients to make better-informed business decisions. This 
expertise, coupled with the extensive coverage of more than 62 national offices plus offices 
in Canada, the United Kingdom and Brazil to provide global work abroad capability, has 
earned us a reputation for delivering timely responses that consistently meets our clients’ 
expectations — anytime, anywhere.

Curt Yaworski
National Account Manager
   310.488.6295
  curt.yaworski@efiglobal.com
   www.efiglobal.com

Development One, Inc. is an architecture and project management firm based in Orange 
County, California. The firm specializes in the design of “critical” facilities. For over 30 years, 
Development One has been serving a broad range of public and private sector clients 
including the U.S. Air Force, NASA, JPL, the General Services Administration, Qantas, and 
John Wayne Airport. Our goal is to become the “go-to” firm for the design of critical facilities.

Geoff Chapluk
Director of Operations and Marketing
   714.689.0298 ext. 99
  gchapluk@developmentone.net
   www.developmentone.net

Edgemoor offers a full spectrum of financial, real estate and project development 
management services including site/market feasibility analysis and coordination of 
planning, design, entitlements, financing, construction, interior fit-out, move-in and asset 
management.  We can do this because of our outstanding staff of professionals in addition 
to our association with the Clark Construction Group, LLC – one of the largest privately 
held construction firms in the nation with more than $4 billion in annual revenues.

Geoffrey Stricker
Managing Director
   301.272.2990
  geoffrey.stricker@edgemoordevelopment.com
   www.edgemoordevelopment.com



With projects spanning the globe, Ferrovial Agroman and Ferrovial Airports are internationally 
renowned leaders in public-private partnerships and the design, construction, financing, 
operation and maintenance of airport infrastructure. 

Ferrovial Airports is one of the main private airport investors and operators in the world. 
It currently has four airports in the United Kingdom and a contract for the remodeling and 
commercial development of the main terminal at Denver International Airport in the USA.

Diana Barriga Rodríguez
Communication Business Partner
   +34 619 31 0 120
  dbarriga@ferrovial.com
   www.ferrovial.com

Ernst & Young Infrastructure Advisors, LLC (EYIA) advises clients on financial, procurement, 
strategic and public-private partnerships (PPP) issues for large-scale infrastructure projects 
and programs.  We provide support from the earliest stages of analysis, from project 
evaluation to procurement, financial close, construction and operations. We can assist our 
clients in devising and comparing financial plans and delivery approaches for projects that 
involve public, federal or private financing, project revenues and/or grants — and provide 
support to our clients in their implementation of those plans.  EYIA is a registered municipal 
advisor. For governmental clients considering new systems, major expansions, significant 
renewal work and/or PPP initiatives, we can assist in the development of long-term 
investment plans, as well as agency-wide programs and policy frameworks.

Mike Parker
US Infrastructure Advisory Leader, EY
   215.448.3391
  mike.parker@ey.com
   www.ey.com

Fengate is a leading investment firm specializing in real assets, with a focus on infrastructure, 
private equity and real estate. With offices in Toronto, Oakville, Vancouver, New York, 
and Houston, Fengate has a proven track record of successful projects and results-driven 
partnerships, establishing the firm as one of the most active real asset investors in North 
America. Through our experience, expertise and industry relationships, our clients gain 
access to high-barrier-to-entry investment solutions which deliver superior risk-adjusted 
returns. Fengate is a committed member of the National Council for Public-Private 
Partnerships and the Canadian Council for Public-Private Partnerships, Performance Based 
Building.

Amy Holmes
Director, Marketing and Communications
   905.491.2619
  amy.holmes@fengate.com
   www.fengate.com



The Goldman Sachs Group, Inc. is a leading global investment banking, securities and 
investment management firm that provides a wide range of financial services to a substantial 
and diversified client base that includes corporations, financial institutions, governments 
and individuals. Founded in 1869, the firm is headquartered in New York and maintains 
offices in all major financial centers around the world.

Christopher Elmore
Vice President Investment Banking
   503.697.7422
  chris.elmore@gs.com 
   www.gs.com

Fitch Ratings is a leading provider of credit ratings, commentary, and research. Dedicated 
to providing value beyond the rating through independent and prospective credit opinions, 
Fitch Ratings offers global perspectives shaped by strong local market experience and 
credit market expertise. Fitch Group is a global leader in financial information services with 
operations in more than 30 countries. Fitch Group is comprised of: Fitch Ratings, Fitch 
Solutions, and Fitch Learning. With dual headquarters in London and New York, Fitch 
Group is owned by Hearst.

Saavan Gatfield
Senior Director, Business & Relationship Management
   212.908.0542
  saavan.gatfield@fitchratings.com
   www.fitchratings.com

Frasca & Associates, an independent municipal financial advisory firm, is dedicated to 
helping clients establish “best in class” financial practices, enabling them to provide superior 
services to their constituents and customers in an efficient, cost-effective manner.  We 
assist our clients in evaluating the suitability of Public-Private Partnerships (P3) for assets 
as wide ranging as hotels, real estate, security facilities, airport terminals, parking and cargo 
facilities. Once P3 is identified as the best delivery method, we conduct asset valuations, 
identify revenue maximization opportunities, prepare RFPs, review documentation and 
evaluate financing options. 

Larry Belinsky
Managing Director
   212.355.4050
  lbelinsky@frascallc.com 
   www.frascallc.com



Intertek, a leading provider of quality solutions to industries around the world, has completed 
the acquisition of Professional Service Industries, Inc. (PSI), a leading engineering and testing 
firm providing integrated quality assurance services across a range of disciplines within 
the construction market. This acquisition of PSI further engages Intertek beyond building 
products testing and certification and solidifies its position in the project section of the 
construction industry lifecycle. PSI’s capabilities, which include infrastructure, geotechnical, 
and materials testing, facilities engineering, and environmental assurance, fully complement 
Intertek’s field and mock-up testing and its building envelope and commissioning services. 
Together, the combined companies will offer a nationwide testing and assurance service 
portfolio across the project and building lifecycle, to a broader customer base. The 
acquisition comes on the heels of Intertek’s purchase of MT Group, a materials testing and 
specialty construction firm in New York.

Jennifer Weaver  
Business Development Manager
   704.351.2307 
  jennifer.weaver@intertek.com 
   www.intertek.com

Hallcon is a leading provider of specialty outsourced services to the railway and transit 
sectors in North America providing crew transportation services, specialized transit services, 
and specialty rail services. Hallcon delivers safe, reliable, innovative, consistent, and cost 
effective solutions to its clients.

Matthew Streem
Vice President, Aviation Services, Hallcon Corporation
   650.832.8435
  mstreem@hallcon.com 
   www.hallcon.com

The California Infrastructure and Economic Development Bank (IBank) was created in 
1994 to finance public infrastructure and private development that promote a healthy 
climate for jobs, contribute to a strong economy and improve the quality of life in California 
communities. IBank operates pursuant to the Bergeson-Peace Infrastructure and Economic 
Development Bank Act contained in the California Government Code Sections 63000 et 
seq. IBank is located within the Governor’s Office of Business and Economic Development 
and is governed by a five-member Board of Directors.

IBank has broad authority to issue tax-exempt and taxable revenue bonds, provide financing 
to public agencies, provide credit enhancements, acquire or lease facilities, and leverage 
State and Federal funds. IBank’s current programs include the Infrastructure State Revolving 
Fund (ISRF) Loan Program, California Lending for Energy and Environmental Needs (CLEEN) 
Center, Small Business Finance Center and the Bond Financing Program.

Gabrielle Stevenson 
Public Information Officer
   916.341.6658
  Gabrielle.Stevenson@ibank.ca.gov 
   www.ibank.ca.gov



With nearly 2,000 investment sales and financing professionals located throughout the 
United States and Canada, Marcus & Millichap is a leading specialist in commercial real 
estate investment sales, financing, research and advisory services. Founded in 1971, the 
firm closed 9,472 transactions in 2018 with a value of approximately $46.4 billion. Marcus 
& Millichap has perfected a powerful system for marketing properties that combines 
investment specialization, local market expertise, the industry’s most comprehensive 
research, state-of-the-art technology, and relationships with the largest pool of qualified 
investors. To learn more, please visit: www.MarcusMillichap.com 

Kent R. Williams, SIOR   
Senior Managing Director Investments 
   858.373.3193  
  kent.williams@marcusmillichap.com  
   www.marcusmillichap.com

Jacobs provides consulting expertise on more U.S. airport public-private partnerships than 
any other company, working with public agencies, owners and operators on both the buy and 
sell sides of P3 transactions. These partnerships leverage the strengths of public agencies 
with the strengths of private entities to create a powerful business case. Providing services 
including project evaluation, assessment, financial modeling, transactional implementation, 
PM/CM and asset management, we assist our P3 clients to define and meet their goals for 
return on investment.

Steven Pelham  
Aviation - Principal
   706.302.2128 
  Steve.Pelham@jacobs.com  
   www.jacobs.com

Since the early 1990s, LeighFisher has provided essential services to support airport public-
private partnerships (P3s) worldwide. LeighFisher has extensive experience in projects 
related to P3 initiatives and airport acquisition transactions.  We have worked with world-
class airport owners and operators, investors, and leading investment banks to develop 
and implement airport asset sell-side strategies, and to prepare acquisition bids and related 
due diligence.  Our work includes financial analyses, regulation and aeronautical charging 
strategies, non-aeronautical charges and commercial revenue enhancement plans, aviation 
activity forecasts, capacity reviews, master plans, and environmental assessments.  Our 
airport transaction experience includes all three sides of the P3 equation—sell-side support, 
buy-side support, lenders’ due diligence.

Jim Lew  
Director
   416.558.9529 
  Jim.Lew@leighfisher.com 
   www.leighfisher.com



With a history of more than 65 years in airport planning and management, the operator of 
Munich Airport (FMG) is an attractive partner for consultancy, management and training 
services vis-à-vis numerous airports around the world. By now, FMG has over 27 years 
of international management and operational experience with a proven track record of 
successfully delivered projects across all geographies and cultures. In August 2017 this 
knowledge and expertise has been centralized in a wholly owned subsidiary Munich Airport 
International GmbH (MAI). The 70 experts at MAI provide full airport lifecycle services, 
including airport planning/design, project management, operational readiness and airport 
transfer (ORAT), commercial development, process reengineering, profit and revenue 
optimization, tailor-made training services and comprehensive airport management. In 
addition to advising the best and major airports and their operators world-wide, customers 
also include airlines, ground handlers and airport investors.

Lorenzo Di Loreto  
VP Sales and Marketing 
   +49 89 975 102 26 
  lorenzo.di-loreto@munich-airport.de 
   www.munich-airport.de

Meridiam is a leading developer, equity investor and asset manager of greenfield essential 
infrastructure projects through public-private partnerships (P3) with deep expertise in North 
America, Europe, and Africa. With US$6.8bn of assets under management across seven long-
term infrastructure funds, and a focus on social, transportation, energy, communications, 
and environmental assets, Meridiam strives to establish a long-term contractual relationship 
between the public and private sectors. Meridiam currently manages 68 projects worldwide, 
including 14 projects across North America, including LaGuardia Airport Central Terminal 
Redevelopment in New York, the Long Beach Courthouse in California, and the Purple Line 
Light Rail Project in Maryland 

John M. Dionisio   
Director of Business Development
   212.798.8683 
  J.DIONISIO@meridiam.com
   www.meridiam.com

What do some of the world’s largest projects have in common? Microdesk as their partner. 
As a technology consulting firm providing technical services for successful planning, design, 
construction, operations and maintenance of land and buildings we are pushing technology 
to the limit. Our team includes registered Architects, MEP Engineers, Structural Engineers, 
Civil Engineers and Surveyors, Construction Services Managers, GIS analysts, Facilities 
and Asset Managers, IT experts, and Software Developers. These industry experts bring 
real-world experience combined with an understanding of the people and organizational 
challenges associated with applying technology. Microdesk’s clients represent some of the 
nation’s largest and most respected organizations and public agencies, including the Port 
Authority of New York and New Jersey, Massachusetts Department of Transportation, 
Denver Airport, Stanford University, New York City Department of Buildings, SAIC, 
Raytheon, Suffolk Construction, The Irvine Company, Turner Construction, Transystems, 
HOK, Robert A.M. Stern and Columbia University.

Michael Runyon  
Strategic Sales Executive- Enterprise Asset Management
   773.249.5554  
  mrunyon@microdesk.com
   www.microdesk.com



PCL is a leader in Public-Private Partnership project delivery that carries out work across 
Canada, the United States, the Caribbean, and in Australia. Our diverse operations in the 
buildings, civil infrastructure, and heavy industrial markets are supported by a strategic 
presence in 31 major centers. With an annual construction volume of $8 billion, PCL is the 
largest contracting organization in Canada and one of the largest in North America.

Ritch MacPherson 
Director – Strategic P3 Pursuits 
   303.365.6577 
  ramacpherson@pcl.com  
   www.pcl.com

Nossaman LLP is the law firm that project owners and developers turn to when they need 
experienced attorneys and advisors to assist in the delivery, financing and administration 
of complex projects, including education facilities, courthouses, correctional facilities, 
water/wastewater projects, toll roads and managed lanes, bridges, tunnels and highways. 
Our internationally recognized Infrastructure Practice Group has worked on the successful 
delivery and implementation of major infrastructure projects in more than 30 states and 
several foreign countries. With more than two decades of precedent-setting work behind us, 
we have unmatched experience with public-private partnerships (P3s), design-build, design-
build-operate-maintain, construction management at-risk and other delivery methods. 
Nossaman counsels clients from the earliest stages of project and program planning through 
to procurement, project financing, project construction, and project implementation.  At the 
forefront of advocating for the use of P3s on US social infrastructure projects, our attorneys 
have drafted model social infrastructure P3 legislation to provide a blueprint for authorizing 
legislation. We understand the big picture, as well as focus on the fine details, and help our 
clients find creative solutions to the challenges they face.

Yukiko Kojima  
Attorney at Law  
   213.612.7800 
  ykojima@nossaman.com 
   www.nossaman.com

It’s more than what you do: it’s how you do it. O’Melveny, a global law firm with 15 offices, 
is home to a talented team of more than 800 lawyers who help our clients grow, protect 
their assets, and navigate the challenges of complex law and regulation. A combination of 
sophisticated legal and business counseling and impeccable service has made us counsel 
of choice to an ever-growing list of market leaders, creating opportunities for our people to 
engage in the most challenging and exciting work. Even better, while we set an incredibly 
high bar for ourselves, we love what we do and have great fun along the way.

Haben Tesfai  
Business Development Manager 
   949.823.7113 
  htesfai@omm.com 
   www.omm.com



We partner with airport authorities and local communities to privately develop and operate 
passenger terminals and support facilities, commercially develop on-airport properties, 
primarily for aeronautical purposes such as Maintenance Repair and Overhaul (MRO) 
companies, aircraft completion centers, Fixed Based Operators (FBOs) and also related 
non-aeronautical uses such as hotels, office parks and service companies.

Brett Smith 
Chief Executive Officer  
   212.209.3038 
  brett@propellerairports.com
   www.propellerairports.com

PlanGrid is the leader in field collaboration. It helps contractors, owners, designers, and 
architects collaborate easily from their mobile devices and desktop, managing blueprints, 
specs, photos, RFIs, and punch lists. PlanGrid’s cloud-based platform stores over 50 million 
digital blueprints, making it the largest digital blueprint repository in the world.

Megan Roth
Field Marketing Manager - West  
   786.390.4585 
  megan.roth@plangrid.com 
   www.plangrid.com

Plenary is North America’s leading long-term investor, developer and operator of public 
infrastructure. With a reputation built on having delivered diverse and challenging privately-
financed public infrastructure projects, we pride ourselves on innovation and delivering first-
class infrastructure on-time and on-budget. Plenary’s project portfolio of USD$13 billion 
across both the United States and Canada includes 30 projects in the health, transportation, 
defense, justice, education and government accommodation sectors. We are recognized 
for our holistic approach to delivering projects – embracing finance, planning, design and 
construction, complementary commercial development, asset management and operations. 
We’re bringing infrastructure to life for government clients and local communities across 
North America. 

Sia Kusha
Group Head, Project Development and Partnering  
   813.387.3877 
  sia.kusha@plenarygroup.com
   www.plenarygroup.com



With offices in Costa Mesa and Palo Alto, Rutan & Tucker is California’s largest full-service 
law firm headquartered in Orange County, California. Rutan’s Infrastructure/Public-Private 
Partnerships (P3) practice group is an industry leader in guiding its clients through some of 
the country’s most complex and innovative public building, transportation, transit, power 
and water infrastructure projects. Rutan has over a century of expertise in government 
and regulatory law, real estate banking and finance, and construction law, which makes 
it uniquely suited to advise its clients on every detail of taking a project from pre-bid to 
completion. Rutan has extensive experience in P3 and design-build, with deep and recent 
involvement advising industry participants concerning all facets of projects, including 
but not limited to financing, procurement, risk analysis and mitigation, contract drafting, 
contract management, and life-cycle energy efficiency incentives.

William Eliopoulos
Partner 
   650.320.1501 
  weliopoulos@rutan.com
   www.rutan.com

Reach Airports LLC is a U.S.-based joint venture offering training, consulting and management 
services to the aviation sector in the U.S., Canada, Mexico and other OECD countries. Reach 
Airports combines the strengths of both parties – the airport investment background of 
The Carlyle Group’s CAG Holdings with the operational management expertise of Munich 
Airport. The formation of Reach Airports builds upon an existing partnership between 
CAG Holdings (CAG) and Munich Airport International (MAI) for airport development 
opportunities globally, most notably the redevelopment of Terminal One at New York’s 
JFK International Airport. The combination of a strong financial investor joining forces with 
Europe’s best airport will transform the aviation sector in North America and beyond. 

Anton Fredriksson 
Manager 
   267.597.5581 
  afredriksson@cagholdings.com
   www.cagholdings.com

At Roush, we fuse technology and engineering to provide product development solutions 
to customers in a diverse range of industries. Widely recognized for providing engineering, 
testing, prototype, and manufacturing services to the transportation industry, Roush also 
provides significant support to the aerospace, defense and theme park industries. With 
over 4,000 employees in facilities throughout the United States, Europe, Asia, and South 
America, our unique combination of creativity and tenacity activates big ideas on a global 
stage. We want motivated, ambitious people who put the needs of our customers first, 
bring creativity to their work and will do whatever it takes to achieve success. If you share 
our passion for providing innovative solutions to complex challenges, we want you on our 
team.

Megan Predmesky 
Marketing Analyst 
   734.466.6939 
  megan.predmesky@roush.com
   www.roush.com



We have a deep understanding of airport operations and the in-house expertise necessary 
to deliver a successful airport project. We work with our clients to uncover and celebrate 
what is unique about their region and country. We use art and architecture to differentiate 
airports and make them more enjoyable and easier to get around. We apply our extensive 
retail design expertise to make shopping a natural part of the travel experience. And we 
respond with innovation to the important considerations of safety and security. Outside 
the terminal, our runway and taxiway work has laid the foundation for airports across North 
America. Whether we’re developing energy-efficient approaches to runway surfacing, 
applying electrical and lighting designs for safe take-offs and landings, or designing intuitive 
airport roadways, our goal is to get eager travelers on their way with ease, while bringing 
greeters and their loved ones together just that little bit faster. By taking design to new 
heights, we’re helping make airports more enjoyable, profitable, and efficient.

Stanis Smith
Executive Vice President
   604.696.8041 
  stanis.smith@stantec.com
   www.stantec.com

Swinerton provides commercial construction and construction management services 
throughout the United States and is a 100% employee-owned company. Recognized 
nationally since 1888, Swinerton is the preferred builder and trusted partner in every market 
it serves—proudly leading with integrity, passion, and excellence.

Christina Benedict
Corporate Marketing Coordinator 
   925.602.6454 
  cbenedict@swinerton.com
   swinerton.com

The Performance Based Building Coalition’s (PBBC) mission is to facilitate the use of 
private investment in the construction, renovation, and replacement of our nation’s aging 
and dilapidated public buildings, which includes, among other things, schools, courthouses, 
city halls, civic centers, and correctional facilities. The PBBC believes that public- private 
partnerships (PPPs) are an innovative and cost effective solution for cities and localities to 
replace and renovate U.S. public buildings.

Samara A. Barend
Executive Director
   212.973.3089 
  samara.barend@aecom.com
   www.p3buildings.org 



At our core, we use our passion as builders to deliver the useful to the extraordinary. 
We believe in our mission to deliver the highest level of expertise, safety and integrated 
services. With more than 10,000 professional and trades employees, we are dedicated to 
our customers every day. From our founding in 1898 to our 121st year in business, we have 
built a strong presence in the U.S. and Canada providing design, build, finance, operation 
and activation services across a diverse platform of market sectors.  Our unified platform 
of Building, Civil and Water divisions operating as Walsh Construction, Archer Western and 
Walsh Canada are united by a shared dedication to deliver exceptional customer service, 
while upholding the highest standard of ethics, quality and safety. With annual revenues 
in excess of $5 billion, we deliver some of the most complex building and infrastructure 
projects in North America. Our market focus spans a vast range of project types - each one 
demanding unique, customer-focused solutions. We integrate the best practices from our 
diverse portfolio applying this superior knowledge base from one project to the next. The 
result: a cross-market approach offering multi-faceted, highly informed solutions.

Jessica Ehresman
The Walsh Group
   312.563.5681 
  jlehresman@walshgroup.com
   www.walshgroup.com 

Veolia North America helps customers address environmental and sustainability challenges 
in energy, water and waste. We know our planet’s natural resources are limited and 
demands are increasing. Our mission is to resource the world — helping preserve, replenish 
and develop access to what’s available. Our commitment to resourcing the world means: 
• Considering waste as a treasure and something to value. 
• Treating water to make it drinkable or usable. 
• Harnessing heat generated by production as a form of sustainable energy.

Brian Mueller
Vice President Business Development
   864.633.8315 
  brian.mueller@veolia.com
   www.veolia.com 

Our mission is to create delightful human environments. View manufactures View Dynamic 
Glass, a new generation of smart windows that let in natural light and views, and enhance 
mental and physical wellbeing by significantly reducing headaches, eyestrain and drowsiness. 
In addition, View’s windows reduce glare and heat, improving the energy efficiency of 
buildings by 20 percent. View’s windows are digital, connected, and can be controlled from 
anywhere, including your phone – no blinds or shades required.

Bret Pursuit
Account Executive
   408.263.9200 
  bret.pursuit@view.com
   www.view.com



VSS International (VSSI) and its founders have been pioneers in the pavement preservation 
industry since the 1950’s. As one of few remaining founding members of the International 
Slurry Surfacing Association, VSSI continues to provide customers throughout the United 
States with a vast array of innovative solutions for their pavement preservation needs. 
Since its inception, VSSI has been awarded thousands of pavement preservation contracts 
throughout the Western United States. 

Randy Ghezzi
Business Development Manager
   602.299.1110 
  Contact@Slurry.com
   www.slurry.com

Williams Specialty Industrial Group (WSI) is a Marcus & Millichap investment sales team 
hyper-specializing in airports and airport-served commercial properties at a national level. 
Our team’s cutting-edge strategy of narrowing down our research and expertise to niche 
industrial product types results in the maximum value for your property.  Since 1971, Marcus 
& Millichap has been the premier provider of investment real estate brokerage services. The 
foundation of our investment sales is the depth of our local market knowledge. Our 48-
year history of maintaining investor relationships in local markets enables us to be the best 
information source and transaction service provider in North America.  In 2018, Marcus 
& Millichap closed 9,472 investment transactions for private and institutional investors. 
By closing more transactions annually than any other firm, our investment professionals 
provide clients with an unparalleled perspective on the investment real estate market 
locally, regionally, nationally and internationally. 

Kent R. Williams, SIOR
Senior Managing Director Investments 
   858.373.3193 
  kent.williams@marcusmillichap.com
   marcusmillichap.com

Winstead’s multidisciplinary project finance group has grown to encompass every aspect 
of the planning, financing and development of public-private partnerships (P3s). Our 
infrastructure attorneys possess a thorough understanding of the unique construction, 
procurement, financing, and tax matters that arise in P3 transactions, particularly in the 
context of Texas law. Winstead works closely with its clients to weigh the risks and benefits 
of the transaction, maximizing both public and private resources to achieve the most 
efficient outcome and optimize community impact. We have represented all parties at the 
negotiating table, including governmental entities, developers, lenders, and investment 
banks. This background gives us the ability to understand the needs and motivations of all 
parties involved.

Dawn Durfee
Group Marketing Manager
   214.745.5298 
  ddurfee@winstead.com
   www.winstead.com



WSP USA is the U.S. operating company of WSP, one of the world’s leading engineering 
and professional services firms. Dedicated to serving local communities, we are strategic 
advisors, engineers, planners, technical experts and construction management professionals. 
WSP USA designs lasting solutions in the buildings, transportation, energy, water and 
environment markets. Our firm is committed to solving challenges in the alternative 
delivery market through innovative planning and design, extensive knowledge of permitting 
processes, and a unique understanding of public-private partnerships (P3). We deliver value 
to our clients through deep industry understanding combined with local insight, access to 
senior advisors with P3 experience, and an integrated package of professional services. 

Louis Wolinetz
Principal Consultant - Manager, Aviation Project Development & Finance
   202.661.5323 
  Louis.Wolinetz@wsp.com
   www.wsp.com

Yardi is dedicated to the design, development, and support of real estate investment 
management and property management software. We offer full business solutions for 
every real estate market, including multifamily, single family, affordable, public, senior 
and military housing as well as office, industrial, and retail market segments.  Yardi has the 
highest commitment to quality, innovation, responsiveness, and customer focus. With 
over 37 offices and 4,500 employees worldwide, Yardi is positioned to help you effectively 
manage your portfolio more efficiently and competitively.

Donna Romani
Senior Event Specialist
   805.699.2040 x1940 
  Donna.Romani@Yardi.Com
   www.yardi.com

The mission of Young Professionals in Infrastructure (YPI) is to transform the future of 
US infrastructure by inspiring and supporting young professionals. The organization 
accomplishes this mission through three pillars: (I) increasing knowledge transfer and 
information sharing within the industry; (II) cultivating fun and meaningful relationships 
among professionals across sectors and disciplines; and (III) promoting the awareness and 
utilization of the public-private partnerships and alternative delivery methods. 

Ali Lauzon and Katayoun Sadeghi 
Co-Presidents
  general@ypinfrastructure.com
   www.ypinfrastructure.com

Zoeller Engineered Products manufactures heavy-duty sewage and grinder pumps and 
systems up to 60 HP for commercial and municipal applications. Each pump and system are 
custom built to customers’ exact specifications to ensure they will be the best fit for their 
application. ZEP offers personalized support before, during, and after the sale.

Oberkorn Deron
ZEP Business Manager
   502-409-1160 
  derono@zoeller.com
   www.zoeller.com



7:00 AM – 9:00 AM Registration, Check-In, and Exhibitor Set-Up
Seaport Ballroom Foyer 

7:30 AM – 8:45 AM
P3 101 Breakfast (Open to Owners & Airport Attendees Only) 
Seaport Ballroom F
Sponsored by: AIAI

9:00 AM – 10:00 AM Summit Opening: The Administration’s Infrastructure Principles
Seaport Ballroom ABC

10:00 AM – 11:00 AM Solving the Puzzle: Effective Project Delivery Selection Processes
Seaport Ballroom ABC

11:00 AM – 11:30 AM
Morning Networking Coffee Break
Expo Hall
Sponsored by: Goldman Sachs | Propeller Airports

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

11:30 AM – 12:30 PM The Role of Equity in US 
Airport P3s 

Best Practices for a 
Successful Procurement 

Process
Airline Use and Lease 

Agreements in P3s
Creating the 5-Star 

Experience for Airport 
Customers

12:30 PM – 2:00 PM Networking Lunch
Sponsored by: Fengate | O’Melveny & Myers | PCL Construction

1:40 PM  - 2:00 PM Afternoon Opening Address: Executive Director of SANDAG, Hasan Ikhrata
Seaport Ballroom ABC

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

2:05 PM – 3:00 PM
When Airlines Consider 

P3s, What Do They Look 
For?

Understanding Funding 
vs. Financing and Every-

thing in Between
P3 Best Practices 

Technology Driven P3s – 
Driving Smart Investment 

Strategies

3:00 PM – 3:15 PM
Afternoon Networking Coffee Break 
Expo Hall
Sponsored by: AFCO | AvPORTS

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

3:15 PM – 4:15 PM
P3 Solutions for Small, 
Medium and General 

Aviation Airports
Top 10 Critical Issues 

When Procuring
FAA: P3s and the Airport 
Investment Partnership 

Program

Advanced Methods to 
Prevent and Resolve 

Disputes 

4:30 PM – 5:30 PM
P3s are Not “All About 
the Money” – Benefits 

Beyond Financing

Why Do an Airport P3? 
Building the Business 

Case 
Section 163: The Impact 
for Airport Development

Opportunity Zones: New 
Potential for Airports and 

the P3 Community

5:30 PM – 7:00 PM
Evening Networking Reception
Expo Hall
Sponsored by: Edgemoor Infrastructure | FitchRatings | Meridiam | Winstead PC

Schedule-at-a-Glance
Monday, July 22, 2019



8:00 AM – 8:45 AM
Networking Breakfast
Expo Hall
Sponsored by: CohnReznick | Ferrovial | Swinerton

8:00 AM – 9:00 AM How Innovation, Technology, and Data are Unleashing Value 
Seaport Ballroom ABC

9:00 AM – 9:40 AM Morning Keynote: Ambassador of Australia to the United States, Joe Hockey 
Seaport Ballroom ABC

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

9:45 AM – 10:45 AM
Program Showcases: 

Austin-Bergstrom and Los 
Angeles International 

Best Practices in Deal 
Structuring & Contract 

Management
Dispelling Myths

about P3 Delivery
An Introduction to

Build America Bureau 
Programs

10:45 AM – 11:15 AM
Morning Networking Coffee Break
Expo Ballroom
Sponsored by: Nossaman LLP | Stantec 

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

11:15 AM – 12:15 PM Perspectives on the P3 
Decision Process

Picking the Right Advisors 
and Partners for Your P3

Addressing Existing
Employment Under

Airport P3s

Creative and Affordable 
Airport Financing

Solutions Workshop

12:15 PM – 1:30 PM
Networking Lunch
Expo Hall
Sponsored by: Plenary | Rutan & Tucker, LLP | Reach Airports

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

1:30 PM – 2:30 PM The New Terminal One at 
JFK: Progress and Plans

Best Practices in Risk
Allocation and Surety

P3 Projects in Process: 
Goals, Challenges, and 

Early Lessons

Do We Search for an 
Airport Hotel Develop-
ment Partner, or Build It 

Ourselves?

2:30 PM – 2:45 PM
Afternoon Networking Coffee Break
Expo Ballroom
Sponsored by: PlanGrid | WSP

Seaport Ballroom ABC Seaport Ballroom F Seaport Ballroom G Seaport Ballroom H

2:45 PM – 3:45 PM
“How Do I Keep a P3”: 

Partnership for 
the Long Term

ACRP 03-46: Guidebook 
for Implementing P3

at Airports
The Business of

Airport P3’s
How Does the AEC

Industry Gear up
for Airport P3s?

4:00 PM – 4:30 PM P3 Questions and Answers Discussion Session – What are the Next Steps. Where to Go from Here?
Seaport Ballroom ABC

4:30 PM Summit Ends | Exhibitor Breakdown
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