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☐ Focus  

 

Trying to be all things to all people means you will 

matter to no one.  TIP: Look for audiences who are 

underserved, they will be enthusiastic about someone 

who recognizes them.  

☐	 Build 

Relationships 

It’s not always about how many people you know, 

Strategic Visibility is about you being known by the right 

people. Create deep connections with your peers, 

prospects, clients, and other leaders in your industry or 

niche.  

☐	 Be genuinely 

helpful.   

Demonstrate your expertise by offering advice, content, 

opinions that your audience perceives as valuable. This 

can be tricky, be careful not to cross the line and give 

too much away for free. 

☐	 
Become a 

good 

storyteller. 

A good story allows people to connect with you on 

multiple levels. Learning to share business and personal 

stories can increase likability and engagement. 

☐	 Keep learning. 

Stay ahead of the curve. Aim for mastery: in a world of 

overnight experts, your level of expertise and 

experience can help you stand out – if you position it 

right. 

☐	 Address big 

issues. 

People are looking for leaders. Don’t shy away from 

taking a stand or advocating for what you believe in. 

People will take notice and begin to look to you as the 

go-to authority. 

Ready to go from being seen to being known? Use this checklist to create 
more strategic visibility so you can attract your VIPs (Very Interested 
Prospects) and MBAs (Most Bankable Avatars). 
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☐	 Upgrade your 

network. 

Find opportunities to connect with like-minded and 

same-goaled people. Let go of relationships that 

entangle you in mediocrity rather than encourage you 

to show up in your authentic brilliance. 

☐	 Publish 

Seek quality opportunities to publish your message, 

content, and stories. Tip: Don’t think of this as promoting; 

view it as publishing your content with an intent to be 

visible. 

☐	 Host something. 

Leveraging other people’s platform is great, especially 

when you are starting out. When you are ready to be 

more visible, step out and be the host. It could be a 

retreat, a podcast, webinar, FB Live interview – the goal 

is for you to become known as the leading authority. 

☐	 See yourself as 

an authority. 

People respond to the image and confidence you 

reflect. Nothing on this list will work if you can’t see 

yourself as an expert, leader, or authority. Does it mean 

you have all the answers? No. Does it mean you never 

make a mistake? No. This is simply about YOU owning 

your brilliance where you are right now.  

 
 
How many of the boxes were you able to check off on this list?  

For any that you weren’t able to check off, check in with your intuition to figure 
out where to start. Make a plan and then take action. 
 
If you’d like my help in becoming highly visible so prospects and clients find you 
more easily, check out my upcoming class on Strategic Visibility, or find a spot 
on my calendar to talk. 

 


