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OVERVIEW

WHY WORK WITH OUR TEAM?
 It’s completely FREE to have us represent you! Schedule an initial no-obligation, in-person meeting to 

discuss your real estate goals.

PRE-APPROVAL
I will supply you with a list of preferred lenders who can get you pre-approved before you embark on 

your home search. 

THE SEARCH
I will design a custom search strategy based upon your wants, wishes and needs. I will lead you through 

the process of searching, touring and evaluating all on-market and off-market properties to help you 
find your dream home.

WRITING OFFERS
I will conduct market valuations on properties you are considering and advise you on both market 

value and offer strategy. I will aggressively negotiate offers to make sure you secure your ideal 
property at the lowest possible price and on the best terms.

DISCLOSURES & INSPECTIONS
I will walk you through all disclosures and what they mean, and safeguard you against possible risk 

areas with the property and the transaction. I will help you schedule and coordinate inspections and 
make sure we clear contract contingencies to close on time.

CLOSING
Signing, keys and more!



MEET OUR TEAM

Keir Weimer | President & Founder
Global Real Estate Advisor
Associate Real Estate Broker
Team President & Founder

Keir takes great pride in the way his Team integrates 

industry-leading marketing strategies and cutting-edge 

technologies into a comprehensive marketing and client 

service platform. The Team builds on the rock-solid 

foundation of the Engel & Völkers brand by offering 

white-glove customer service, state-of-the-art marketing, 

and an international network of qualified buyers and 

sellers. By pairing the world’s largest, stron-gest, and 

most recognizable luxury real estate brokerage company 

with his Team of real estate experts, Keir and his Team 

consistently deliver superior results and memorable 

experiences for both their buying and selling clients.

Global Real Estate Advisors

Kristin Dowling
Licensed Salesperson

Lexi Piraino
Marketing Coordinator
Licensed Salesperson



WHO WE ARE

WE HAVE A FULL-SERVICE TEAM OF SPECIALISTS
You are not just getting one agent, you are getting our ENTIRE Team of full-time, dedicated sales profes-

sionals and support staff to help you at every step of the way.

WE ARE ALL AREA EXPERTS
We are a Team of committed professionals who live, work and love the communities in which we are 

help-ing our clients buy their dream home. 

Check out our Team video page by clicking above

OUR TEAM WOULD LIKE THE OPPORTUNITY TO HELP YOU 
BUY YOUR HOME!

There are a few key points that we believe set our Team apart from other real estate professionals:

https://youtu.be/hq0ZDmL3Y4w


OUR COMMITMENT TO YOU

Our Mission
This is your life, your dreams, your memories, 

your home. We will help you find it and achieve it! 
Our team is committed to building exceptional 

relationships and experiences for our clients, and 
listening deeply to your dreams so we can help 

make them come true. We will make this fun again, 
we will focus on you, we will help you find your 
home and purchase it at the best price, on the 
best terms, and with a memorable experience!

Purchase for the Lowest Price Possible... We 
consistently help our clients purchase their dream 

home for less money, and in less time, than any 
other agents in the area!  In a simple way of 

putting it, it means that we save you more mon-ey 
than the average agent. We negotiate on your 

behalf rigorously to achieve the best price, on the 
best terms, and get your home under contract 

faster!

...In the Shortest Amount of Time...
The ability to have smooth transactions, without 

the headaches and typical risks, that close on 
time or early, is our competitive advantage. When 

buy-ing a home there are a lot of unknowns, we 
don’t want the closing date to be one of them. We 
strive to close at the time it’s most convenient for 

you.

...With the Least Hassle!
We want your biggest concern during the home 
purchasing process to be that you were expect-

ing it to be harder. Our Team provides world class 
white-glove service, and a truly exceptional 

buying experience for our clients!



AGENT/BUYER COMMITMENT

The experience of buying a home is exciting and exhausting. The first step is to choose and stay 
with the right Agent and Team. Buying a home is more than a business transaction, it’s personal. 

Our Team is committed to our one-on-one relationship with each of our clients, reducing time 
and energy, and bringing back the fun in buying a home. 

AGENT’S COMMITMENT & 
SERVICES

• Help you find the perfect home for you;
in the neighborhood you want, at the right
price

• Keep you updated on the most current
listings via email automatically

• Private showings with our team

• Locate and identify off-market properties

• Preview listings on your behalf

• Provide resources to you - preferred lend-
ers, inspectors, home repair referrals, school
information, neighborhood information,
attorneys, etc.

• Provide regular, proactive and responsive
communication

• Navigate the offer process, showing you how
to write an offer that will be accepted

• Assist with needed inspections

• Communicate aspects of transactions
between parties during transaction

• Be available anytime to answer questions
before, during and after the transaction

• NO-Risk Agreement: Cancel Buyer’s Rep-
resentation agreement any time by email

BUYER’S COMMITMENT & 
EXPECTATIONS

• Tell us all about your dream home, loca-tion,
style, amenities and more!

• Meet with lender to start loan process and
obtain pre-approval

• Let our Team know when you would like to
schedule showings

• Allow our Team to navigate you through a
successful negotiation process

• Be loyal to our Team and our proven home-
buying process, and emerge success-fully with
the home of your dreams!



BUYING PROCESS OVERVIEW



GETTING PRE-QUALIFIED TO BUY

GETTING PRE APPROVED...HOW CAN PRE-APPROVAL HELP YOU? 

1. Generally, interest rates are locked in for a set period of time. You will know in advance exactly
what your payments will be on offers you choose to make

2. You won’t waste time considering homes you cannot afford

3. A seller may choose to make concessions if they know that your financing is secured

4. You can select the best loan package without being under pressure

STEP ONE:
QUALIFYING FOR THE 

MORTGAGE

Most lenders require that your 
monthly payment range 

between 25-28% of your gross 
monthly income. Your mortgage 
payment to the lender includes 

the following items: 
- The principal on the loan (P)
- The interest on the loan (I)

- Property taxes (T)
- The homeowner’s insurance (I)

Your total monthly PITI and all 
debts (from installments to 
revolving charge accounts) 

should range between 33-38% 
of your gross monthly income. 
These key factors determine 
your ability to secure a home 

loan:

Credit Report
Assets
Income

Property Value

STEP TWO: 
DOWNPAYMENTS REQUIRED

Most loans today require a 
down payment of between 
3.5% up to 20% or higher, 
depending on the type and 

terms of the loan. If you are able 
to come up with a 20-25% 

down payment, you may be 
eligible to take advantage of 

lower interest rates and 
possibly eliminate mortgage 

insurance. There are also some 
programs that require 0% 
down. You will need to have 

cash reserves for the following 
expenses:

Earnest Money 
Physical Inspection Appraisal 

Credit Report 

STEP THREE:
CLOSING

COSTS

You will be required to pay 
fees for loan processing and 

other closing costs. These 
fees must be paid in full at 
the final settlement, unless 

you are able to include them 
in your financing. Typically, 

total closing costs will range 
between 1-3% of your 

mortgage loan. 



PROPERTY SEARCH

DETERMINING YOUR WANTS VS. NEEDS 

There are many ways to find out what you want vs. what you need in your next home. What we 

found is that by sitting down with everyone involved and filling out a “wish list” helps analyze 

every-one’s expectations, and the trade-offs most important.

THE SEARCH BEGINS 

Our team will preview homes on your behalf that meet your style, location, price, and size. We will 

lead the search and work with you at every step of the way.

THIRD PARTY SITES & INFORMATION

Many buyers look at online sites to get pricing for homes, although their analytics cannot take 

every factor into consideration when pricing a home. This is why it is critical to evaluate property 

values, neighborhood advantages and disadvantages and other considerations directly with your 

agent who is a local expert.



MAKING AN OFFER & INSPECTION CONTINGENCY

THE OFFER

Once we have found the home you wish to 
purchase, you will need to determine what 

offer you are willing to make for the home. It 
is important to remember that the more com-
petition there is for the home, the higher the 
offer should be – sometimes even exceeding 

the asking price in certain markets. Remember, 
be realistic. Our team will help you make offers 

that will get accepted, that are based on 
market data, and that are written properly to 

safeguard your interests while maximizing your 
chance of winning the home! 

THE EARNEST MONEY DEPOSIT

When writing your offer we will offer an earnest 
money deposit. Generally this is 1-3% of the 

purchase price of the home. The amount you 
offer is based on several factors that our team 

will guide you through. This money is held in es-
crow during the transaction period as a sign of 

good faith that you will be moving forward in 
the purchase of the home. This money is due 

within 3 days after acceptance.

ACCEPTED, REJECTED OR COUNTERED

After we present your offer to the seller, the of-
fer will either be accepted, rejected, or the seller 

will make a counter-offer. This is when we will 
negotiate terms of the contract if necessary to 
create the best scenario for you as the buyer. 
The purchase agreement used is a standard 
document approved by our local real estate 
board. The purchase agreement or contract 

constitutes your offer to buy and, once accept-
ed by the seller, becomes a valid, legal contract 
after attorney review period, which is typically 
3-5 business days. For this reason, it is import-
ant to understand what is written on the con-

tract offer.



MAKING AN OFFER & INSPECTION CONTINGENCY

BE REASONABLE!

Market value is determined by what a 
buyer is willing to pay. Market value is not a 

fixed, rigid price, but instead a range of value. 
This is be-cause no two buyers are alike. You, 
the buyer, are the market. If a home is offered 

for X and you are willing to pay 10% less than X, 
do not offer an unreasonable offer that will not 

be tak-en seriously. You can still purchase a 
home at a good value, but the insanely great 

“deals” are still needles in a haystack, because 
the market value will always be determined by 

what a buyer is willing to pay. Our Team will 
work with you to make sure your offer is strong 

and accepted.

HOME INSPECTION CONTINGENCY

We highly recommend that you have a pro-
fessional home inspector conduct a thorough 
inspection. The inspection is not designed to 
criticize every minor problem or defect in the 

home. It is intended to report on major damage 
or serious problems that require repair. Should 

serious problems be indicated, the inspector 
will recommend that a structural engineer or 

other professional inspect it as well. 

The seller may be willing to negotiate com-
pletion of repairs or a credit for completion of 
repairs, or you may decide that the home will 

take too much work and money. A professional 
inspection will help you make a clear-headed 
decision. In addition to the overall inspection, 

you may wish to have separate tests conducted 
for termites or the presence of radon gas. 

We recommend being present at the 
inspection. We can provide you with a list of 

good home inspectors. Once our offer is 
accepted, our timeline for inspections begin. 

Per the contract we have usually 14-21 days for 
our physical inspection. We will have an 

opportunity to request the seller repair major 
items in a separate negotiation. 



NUMBERS TO KNOW

PURCHASE AMOUNT - This is the amount you have agreed, with the seller, to pay for the 
home. It is inclusive of the earnest money and down payment you have offered. It is not 
inclusive of your closing costs. 

EARNEST MONEY - When you make an offer in writing you will also pay a deposit called 
earnest money deposit, usually 1-3% of the purchase price. When the transaction closes, the 
earnest mon-ey is transferred to the seller as a portion of the original purchase amount. It is 
not an additional fee. 

DOWN PAYMENT  - The down payment is a portion of the purchase price that the buyer is 
paying in cash. 

CLOSING COSTS - Closing costs are not part of the purchase amount, but rather charges 
associ-ated with the buyer’s loan, the transaction itself and any pre-payment required by the 
lender such as taxes, insurance and HOA dues. 

WHO PAYS CLOSING COSTS? - Many of the closing costs are related to the mortgage and 
are therefore the buyer’s responsibility. One of the largest costs associated with the closing 
costs is the loan origination fee. 



TAKING POSSESSION

CLOSING - The “closing” is when funds are transferred to the seller’s attorney and the deed is 

transferred and recorded with the county clerk with you as the new rightful owner! Sometimes it 

can be delayed a few days, and this process in New York State is handled by the attorneys for each 

side.

POSSESSION - The time has come and you can take possession of your new home! All the 

details, time and effort have been worth it as you get the keys to your new home! 



WHAT OUR CLIENTS SAY

“As a first time buyer, I admittedly needed a bit of expert guidance throughout the process. Add in 

the fact that the closing for this property was not typical in any way due to the Seller’s circum-

stances and you have a recipe for trouble. Luckily, I Had Kristin to make sure nothing went wrong.   

Throughout the entire process she kept me informed, was quick to find out any new information 

needed and ensured we made it to the finish line. I couldn’t recommend her any more than 5 

stars but would if I could!”

"My wife and I had the distinct pleasure of working with Keir this past summer in successfully 

selling our home on Long Lake. As soon as we met and began working with Keir, we experienced 

the confidence that we had chosen a very knowledgeable, energetic and conscientious agent. 

Keir excelled at  exchanging needed information among all parties involved in the real estate 

transaction on a timely basis and we felt our interests remained paramount throughout the 

process. You will not find a more qualified agent to represent you either as a buyer or seller."

"It is with great pride and gratitude that I share my incredible experience with those considering 

to partner and use Keir Weimer and his team. I have high standards regarding professionalism, 

attention to detail, follow up, industry knowledge, credibility and integrity, and I was beyond 

impressed with all that I experienced from start to finish with my real estate interactions with 

Keir.  He is a consummate professional at all times, with a knowledge in his field of work that far 

exceeds the industry standard. His patience, care, diligence and desire to always have my best 

interests at heart, at all times, was remarkable, and I could not have imagined going through the 

process without him at my side at all times, whenever needed, morning, noon, or night.  I would 

recommend Keir and his team to all of my friends and family, as he truly sets a new standard of 

excellence in the real estate arena."



SATISFACTION GUARANTEED

OUR TEAM POLICY 

If you are not completely satisfied with our service as promised, you can cancel your Buyer’s 
Representation Agreement with our Team at any time. We are so confident that our real estate 
system will work for you, that we guarantee you the right to cancel our agreement at any time 
prior to an offer on a home, with NO penalties or obligations, if you feel our service doesn’t live up 
to our promise. 

CANCELLATION GUARANTEE

Entering into a Buyer Representation Agreement with a real estate agent can be a risky business. 
Every sales representative will promise the world when it comes to helping you find your home, 
but how many of them can back that up with solid performance? According to a recent survey, 
more than 80% of home buyers were dissatisfied with the performance of their agent, even if that 
agent found their property. However, most Buyer Representation agreements lock you into long 
term commitments and lengthy broker protection periods with heavy cancellation fees. In other 
words, it’s an agreement your agent can get out of, but you can’t.

I’m offering you a way to work with us that is totally RISK-FREE.

For you, success in real estate is the ability to locate homes faster than the competition. I’m con-
fident that I can do this for you because our team has already helped hundreds of buyers just like 
you. My pledge is to provide you with the highest level of service in the real estate industry, and my 
commitment as the Team Leader is to exceed all of your expectations. Your right is to evaluate 
whether I live up to this standard, and to cancel your agreement with me at any point prior to 
enter-ing into a purchase agreement, with no penalties or obligation, if I fail to deliver the service I 
prom-ised.

Choosing a Real Estate Agent and Team is the first step along the road to homeownership, and we 
appreciate you taking the time to consider working with us. 

We invite you to contact us with any questions you may have about our services that will help ease 
the decision-making process. We look forward to working with you!



FREQUENTLY ASKED QUESTIONS

WHAT PRICE RANGE SHOULD I BE SEARCHING IN? 
It’s important to speak with a lender before you begin searching and viewing properties, to see what you 
are pre-qualified to purchase. Sellers in today’s market won’t consider an offer without a pre-
qualification offer, so starting early can ensure you’re not scrambling once you find the perfect property.

HOW QUICKLY SHOULD I SEE A HOME I AM INTERESTED IN? 
We recommend reaching out to us immediately to setup a showing. Together we can decide on the most 
convenient time for all parties, and we can gain access through the listing agent.

CAN I SEND YOU HOMES I FIND ONLINE? 
Yes. Finding a home is a collaborative process. As one of my services to you, I set up automatic alerts 
directly from the MLS based on your criteria for new listings, price reductions, sales, etc. that would be 
of interest to you. You can respond to those or send me links from your favorite home search sites. 

IS THERE A FEE FOR ALL OF YOUR SERVICES? WHO PAYS YOUR COMMISSION? 
Sellers in New York State ultimately pay a buyer’s agent’s commission out a of a split of the listing 
agent’s commission upon sale. There is NO cost and NO risk to you for all of the services we provide, and 
to have a dedicated professional work and advocate on your behalf for the entire process, ensuring you 
get the perfect home, at the lowest price, and on the best terms possible. 

HOW LONG DOES A TYPICAL TRANSACTION TAKE FROM OFFER ACCEPTANCE? 
A closing timeframe is typically 30-45 days from the date that an offer is accepted by a seller , depending 
upon if you are obtaining financing or paying cash.

WHAT ARE MY CLOSING COSTS GOING TO BE? 
Closing costs vary according to your loan. For the most accurate estimate, contact your lender and 
attor-ney for an accurate estimate.

DO YOU HAVE A LIST OF RECOMMENDED INSPECTORS AND VENDORS? 
Yes! We have a Preferred Vendor list of people we would highly recommend, from inspectors, to a great 
lender, to attorneys, contractors, etc.

HOW MUCH SHOULD I BUDGET FOR INSPECTION? 
I would recommend budgeting approximately $300-$500 for your inspection. 



FREQUENTLY ASKED QUESTIONS

HOW WILL YOU TELL ME ABOUT THE NEWEST HOMES AVAILABLE? 
The Multiple Listing Service Website provides up-to-date information for every home on the market. We 
constantly check the New on Market list so we can be on the lookout for my clients. We will get you this 
information right away, the way that is most convenient for you: by phone, email or text. 

WILL YOU INFORM ME OF HOMES FROM ALL REAL ESTATE COMPANIES? 
We will always keep you informed of ALL homes. We want to help you find your dream home, which 
means we need to stay on top of EVERY home that’s available on the market. 

CAN YOU HELP ME FIND NEW CONSTRUCTION HOMES?
 Yes, we can work with most builders and get you the information you need to make an informed decision. 
On your visits with the builder, we will accompany you. By using our services with a new construction 
home purchase, you will receive the full breadth of services we offer , as well as those provided by the 
builder, at NO additional cost to you. It is important that we accompany you on your initial visit to the de-
veloper’s office in order for us to assist you best. 

HOW DOES FOR SALE BY OWNER (FSBO) WORK? 
Homeowners trying to sell their home without professional agent representation are usually doing so in 
the hopes of saving the listing agent commission, but most understand they will pay for buyer agent 
com-mission. If you see a FSBO and want the advantages of our services, let us contact the owner for 
you and make an appointment. Most of the time the homeowner will work with an agent even though 
their home is not listed, since the agent is introducing a potential buyer to their property. This is no cost 
to you and en-sures you are fairly represented and receive all of the disclosures and documentation 
throughout the sale. 

ONCE MY OFFER IS ACCEPTED, WHAT SHOULD I DO? 
Getting the lender the needed documentation and signed documents should be at the top of your priori-
ty list. The quicker you are, the smoother the process will be for all parties. Your lender will get you a loan 
estimate and will go over it with you in detail so there are no surprises at closing. 
Celebrate and focus on moving into your new home! Plan for inspections, complete all documents in a 
timely manner and ask any questions that you have. You will want to schedule your move, pack items, 
and notify businesses of your address change. We will provide you with a Moving Checklist and resources 
to help you remember all the details.



We hope this informational guide is a useful tool in understanding the mechanics and necessary steps 
behind purchasing a property. While there are many intricacies to each transaction, who you choose 

to partner with to represent you is of the utmost importance. We will represent your interests 
proactively, negotiate fiercely and work to help you purchase your dream home at the best price, on 

the best terms all while creating a stree-free and memorable experience.

For more information or help with any questions. 
please don't hesitate to connect directly with me!

Keir Weimer
Global Real Estate Advisor

Associate Real Estate Broker
Team President & Founder

m. 315.663.7022 o. 518.290.3032

e. keir.weimer@evrealestate.com

Engel & Völkers Lake Placid logo are registered (or unregistered) service marks used with permission. Engel & Völkers Lake Placid fully supports the 
principles of the Fair Housing Act and the Equal Opportunity Act. Each Office Is Independently Owned And Operated. If your property is listed with a 
real estate broker, please disregard. It is not our intention to solicit the offerings of other real estate brokers. We are happy to work with them and 

cooperate fully.

https://www.facebook.com/thekeirweimerteam/
https://www.instagram.com/keirweimer_team/
https://twitter.com/KeirWeimer_Team
https://www.linkedin.com/in/keir-weimer-a2a93145
https://www.youtube.com/user/KeirWeimer

	Untitled



