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We Can Close Your Loan
 Within As Little As 15 Days

NMLS 2013054

*An actual interest rate, down payments, and loan terms cannot be determined until an actual application 
has been submitted and approved for a loan. All loan applicants must qualify under underwriting 
requirements and satisfy all contingencies of loan approval, including verification of financial information.

VIPMortgageGroup.com  //  888-4-VIP-RATE
1 5 1 1  E .  R O B I N S O N  S T,  O R L A N D O ,  F L  3 2 8 0 1

Let VIP Mortgage Group share
proven techniques to get your offers accepted!

Little or No Money Down Options

Competitive Rates

Conventional, FHA, VA, USDA, 
Rehab and Jumbo Loans
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S The following companies represent some of the best of the best affiliates in the industry. 

They are ALL personally recommended by other Top 500-Ranking Agents, go through a 

formal vetting process, and commit to supporting this platform long-term (2-5 years at a time). 

They’re fully committed to building relationships with and serving YOU, so we hope you’ll 

give them a shot to earn some of your business! If you’d like an introduction to any of these 

companies, email Info@OrlandoRealProducers.com

ACCOUNTING/

BOOKKEEPING/ 

PAYROLL/TAX

Harding Bell International

Stephen Bell

(863) 978-7553

www.hbitax.com

BUILDER

David Weekley Homes

Valerie Wagoner

(407) 463-4423

www.davidweekleyhomes.

com/Orlando

Richmond American Homes

Kathleen Pollack

(407) 415-4519

www.richmondamerican.com

COACHING/CONSULTING

REFERCO

Michael Maher

(800) 752-4363

www.ReferCo.com

CREDIT REPAIR

Credit Repair of Florida

Tim Sanders

(855) 940-3426

www.creditrepairof 

florida.com

DATABASE MARKETING

Advantage 80/20

Tatiana Delatorre

(407) 376-2525

www.Advantage8020.com

ESTATE SALES

Orlando Estate Sale Ladies

Marlies Bredel

(321) 229-6311

FINANCIAL ADVISOR

Signature Wealth Partners

David Pieronowski

(727) 459-8964

www.yoursignature 

wealth.com/

FRAMING & ART

Art Originals

Rob Ali

(407) 670-5863

GENERAL CONTRACTOR

Reliant Home Offers

David Buckles

(407) 947-1851

HEALTH INSURANCE

US Health Advisors

Zach Young

(407) 548-4178

www.ushagent.com/

Zacharyyoung

HOME BUYER

Reliant Home Offers

David Buckles

(407) 947-1851

HOME INSPECTION

2020 Inspection Services

Jay Peters

(321) 877-6247

www.2020inspection 

solutions.com 

Central Florida  

Building Inspectors

Michael Schmidt

(407) 432-2115

www.CFBInspect.com

Go Pro Inspections

Alberto Cruz

(407) 760-4139

www.GoProInspect.com

Inspectagator

Bobbi Lynn Bolton

(407) 678-4663

www.inspectagator.com

NextGen Inspections

Curtis Antoine

(407) 801-2682

www.nextgeninspectors.com

Pillar to Post Inspections

Heather Hurry

(407) 547-0667

www.orlandoPillarToPost.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

HOME REPAIR & 

RENOVATIONS

Punchlist USA, Inc.

Eddie Printz

(404) 618-6435

eddie.printz@ 

punchlistusa.com

HOME STAGING

The Staging Company FL

Brandon Blake

(210) 900-7772

www.TheStaging.Co

HOME WARRANTY

Home Warranty of America

Tammy Birchler

(407) 341-8090

www.HWAHome 

Warranty.com

Old Republic Home 

Protection

Cameron Foster

(615) 481-9470

www.ORHP.com

INSURANCE

Assured Partners

Monica Santiago

(407) 468-3765

Brightway Insurance Oviedo

John Canonico

(407) 706-6550

www.BrightwaySaves.com

Full Circle Insurance

Carly Stinson

(407) 876-3005

www.FloridaCovered.com

GreatFlorida  

Legacy Insurance

www.eastorlando.

greatflorida.com

LAW FIRM

Law Offices of John L. 

DiMasi P.A

MaryBeth Luiz

(407) 489-1112

www.Orlando-Law.com

The Orlando Law Group

Jennifer Englert

(407) 259-9860

www.theorlando 

lawgroup.com

LIFE CONSULTANT/COACH

Life is a Ladder

Tobi Moyle

(407) 687-5719

www.lifeisaladder.com/

MORTGAGE BANKING

Bell Bank Mortgage

Rob Neill

(407) 883-5740

www.BellBankMortgage.com

MORTGAGE LENDER

American Pacific Mortgage

Juan Farias

(407) 906-9294

AmeriFirst Home Mortgage

Zeudy Mars

(321) 231-4594

www.amerifirst.com

Atlantic Bay Mortgage Group

Scott Fosgate

(407) 948-4442

www.ScottFosgate.com

Certified Mortgage Planners

Jason Purcell

(407) 383-8884

www.CMPFL.com

CrossCountry Mortgage

Bill Siegrist

(407) 221-0674

www.crosscountrymortgage.

com/Lake-Mary-FL-3727/

Bill-Siegrist/

Guaranteed Rate, Inc.

Chris Hardiman

(321) 239-7760

Rate.com

Home 1st Lending

Zach Bleznick

(407) 276-5332

www.MyHome1st.com/

zbleznick

Home Team Mortgage at 

Movement Mortgage

Samantha Melendez

(407) 791-9368

hometeam-mtg.com

Homebridge

Colleen Mitchell

(407) 620-3563

www.colleenmitchell.com

Homelendia

Laurence Heisler

(407) 448-3303

www.HomeLendia.com

HomeTown Lenders

Adriana Liz

(407) 925-9829

www.WinterGarden 

Mortgages.com

Movement Mortgage

Michael Cochran

(904) 814-9513

movement.com

Northpoint Mortgage

Ryan Thomas

(603) 973-6224

Samaritan Mortgage Group 

w/ Movement Mortgage

Paul Massey

(407) 803-2748

www.movement.com/ 

paul.massey

Van Dyk Mortgage

John Jones

(727) 433-4807

www.VanDykFlorida.com

VIP Mortgage Group

Christian Plocica

(888) 484-7728

www.vipmortgagegroup.com

AFFILIATES/VENDORS/RESOURCES
Nominate Your Favorite

Email us at Info@OrlandoRealProducers.com, Text 407-505-5194, or nudge them 
to apply at bit.ly/ORPPartnerAppliation

We’re looking to fill up our recommendations of the best industry 
affiliates and home service providers in the area.

Do you work with someone who should be a part of Real Producers? 

Send us their name, company and why you love working with them 
(or why agents SHOULD work with them), and we’ll reach out saying 
you “sang their praises.”38 • April 2023 Orlando Real Producers • 39@realproducers realproducersmag.com

sponsor spotlight

CHRIS HARDIMAN

“REACHING THE APEX”

By Zachary Cohen

Photos By Jason Hook

In November 2022, Chris Hardiman & Nick Long 

transitioned their business to Guaranteed Rate, 

the company they believe gives them the best 

opportunity to serve their clients and partners 

well. Along with the move, they’ve changed 

their team name from The Long & Hardiman 

Group to The Apex Group, ushering in a new era 

and a refined vision for success.

 
“The ever-evolving nature of our business and 
the technology was one of the biggest reasons we 
changed,” Nick explains. “The tech and product 
availability here is amazing. We had the oppor-
tunity to be managers of an area to create for 
ourselves, which was a huge opportunity.”
 

THE APEX GROUP W/ GUARANTEED RATE

& NICK LONG

40 • April 2023 Orlando Real Producers • 41@realproducers realproducersmag.com

Built on Common Ground

Chris and Nick are Orlando born and 
raised, and they’ve been best friends 
since their high school days in the early 
2000s. Their friendship and life partner-
ship run deep.
 
“I was the best man in his wedding. He 
was the best man in my wedding,” Chris 
offers. “We went to college together, 
lived together after college, and now our 
families vacation together. We both have 
a five-year-old daughter and a three-
year-old son. We go way back.”
 
Chris and Nick entered the mortgage 
lending business side by side and con-
tinue to share common goals. Chris and 
Nick ran parallel businesses through 
2020, when they first teamed up. Three 
years later, their partnership has evolved 
into a new stage of growth. As Nick says, 
they’ve “been on the same path through 
all stages of life.”
 
The Guaranteed Rate Difference

Today, Chris and Nick are partners and 
Producing Area Managers with The 
Apex Group @ Guaranteed Rate.
 

Chris and Nick are confident Guaranteed Rate 
gives them the best shot to serve their clients 
and partners. Their product offerings, rates, and 
systems are best-in-class, and their team is one of 
Orlando’s most reputable.
 
“We’re productive, high energy, and ultra-compet-
itive,” Chris says. “There is not a single product 
offering our clients could have a need for that we 
do not have access to. When comparing us with 
any direct lender, our interest rates are going to be 
better. The reason why we are able to offer such 
competitive rates is that the technology is stream-
lined, so we have much more efficient personnel.”
 
Leaving a Legacy

Mortgage lenders are entrusted with safekeeping 
the largest purchase of most individuals’ lives. It’s a 
position that requires immense trust and integrity, 

and Chris and Nick are up for that responsibility. 
While they have fun doing their work, they also 
have tremendous respect for their position and the 
homebuying process.
 
“What I want people to remember me for is being 
a hard-working, good person who knows how to 
navigate the waters and get people to the closing 
table,” Nick says.
 
“I want to be known as someone who does what 
they say they are going to do,” Chris adds. “In our 
industry, certainly. Headaches and curveballs and 
mishaps are inevitable. It’s all about transparency, 
finding solutions, and being able to take faith in 
someone’s word that what they say they are going 
to do gets done. That’s the way I run my business.”
 
For more information, visit Rate.com.

Family Spotlight

Chris and his wife, 
Suphattra, have two young 

children, Adelin (5) and Callen 
(3). Nick and his wife, Rebecca, 

also have two children, 
Livy (5) and Jake (3).

“The Apex Group is something bigger than 
ourselves,” Chris explains. “Our 

group is so much more than 
the Long & Hardiman 

Group. From day one, it 
was 14 producing loan 
officers, and each 
individual is a totally 
self-sufficient and 
wonderful producer.”

 
Chris and Nick’s vision 

with The Apex Group 
revolves around strategic 

growth. They already have a 
strong reputation in Central Florida, so 
their focus is on growing with the right 
loan officers on board. They particularly 
seek those with an established, positive 
reputation who want to take their busi-
ness to the next level.
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S Waterstone Mortgage

Michael Smalley

(407) 645-6300

www.Waterstone-FL.com

MOVING & STORAGE

Sorensen Moving & Storage

Justyn Cole

(321) 501-2327

www.SorensenMoving 

andStorage.com

OUTDOOR LIGHTING

Outdoor Lighting 

Perspectives

Travis Hogue

(407) 794-9909

www.outdoorlights.com/

winter-park

PHOTOGRAPHY

Jocelyn Espejo Photography

Jocelyn Espejo

(321) 720-2402

www.jocelynespejo.com

Shay Walker  

Photography LLC

Shay Walker

(321) 946-6346

www.shaywalkerphoto.com

PHOTOGRAPHY / 

MULTIMEDIA

Steven Madow Aerial 

Productions, LLC

Steven Madow

(410) 409-8229

www.StevenMadow.com
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S PHOTOGRAPHY AND 

VIDEO SERVICES

Video Luxury

Ryan Keller

(330) 232-5549

www.VideoLuxury.

WordPress.com

PHOTOGRAPHY-  

REAL ESTATE

DeVore Design

Vic DeVore

(407) 500-7427

www.DeVoreDesign.com

Real Estate Imaging Pros

Octavian Cantilli

(407) 720-1352

www.realestateimaging 

pros.com

Selling Shots LLC

Leslie Rodriguez

(817) 896-3477

www.SellingShots.com

PRIVATE CAPITAL / 

COMMERCIAL LENDING

Griffin Investment Strategies

Candace Griffin

(321) 948-3246

www.griffininvestments 

group.com

PROPERTY MANAGEMENT

Specialized 247

Nic Guadagnino

(407) 537-9506

The Realty Medics

Chris Rich

(941) 224-5143

www.therealtymedics.com/

Verandah Properties

Ashley Herring

(407) 620-0675

www.Verandah 

Properties.com

REAL ESTATE SCHOOL

Gold Coast School of  

Real Estate

Brad Tucker

(954) 315-7715

goldcoastschools.com/

RESTORATION

Mid Florida  

Restoration Services

Ralph Watty

(407) 319-5783

ROOFING

Janney Roofing

Todd Piorkowski

(407) 947-1817

www.JanneyRoofing.com

SECURITY

ADT

Rusty Moore

(407) 401-2582

ADTrusty.com

SIGN INSTALLATION  

& REMOVAL

Post Pros, LLC

Richard Varner

(407) 982-9975

www.Mypostpros.com

TAX PLANNING

Oxford Business  

Services, Inc

Dusty Rollins

(407) 437-8871

www.thetaxcure.com

TITLE ATTORNEY

RTR Title

Hope Richards

(407) 343-5152

rtrtitle.com/

TITLE COMPANY

Celebration Title Group

Jody Seltzer

(407) 902-9194

www.CelebrationTitle 

Group.com

Fidelity National Title

Susan West

(407) 312-6590

www.EastFlorida.FNTIC.com

First International Title

Sara Luff

(407) 749-4601

www.firstintitle.com

Red Door Title

Michael Lwin

(407) 566-3798

www.NonaTitle.com

Title Genius

Rick Nayar

(407) 810-0640

www.titlegenius.com

TRANSACTION 

COORDINATOR

SG Transaction Solutions

James Somers

(561) 877-1160

SGTransactionSolutions.com

The Agent Assist

Heidi Riesel

(407) 454-3397

www.theagentassist.com
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IF YOU’RE READING THIS, 

How to Turn a Magazine Into A Badge of Honor
THEN CONGRATS!

Photo Credit: Steven Madow Aerial Photography

TO RECEIVE YOUR ESTIMATED 2022 RANKING, TEXT RANK TO 407-505-5194

We’re pleased to bring you the 76th edition of 
Orlando Real Producers. As always, this magazine 
is provided for free exclusively to the top 500 [tra-
ditional] residential real estate agents in Greater 
Orlando (defined as all of Orange, Osceola, and 
Seminole Counties, as well as South Lake County, 
and select zip codes in Polk County)

This year marks our fifth year highlighting some of 
the top-performing couples in Central Florida real 
estate in a special edition.

This year’s edition, the “Couples of CFL Real 
Estate,” features 12 couples from varying bro-
kerages and sides of town, all combining to sell 
approximately $455M in real estate.

We’re honored and excited to profile each of these 
amazing couples inside these pages.

If you’re reading this, then CONGRATS!

If you’re receiving this publication, it’s because you 
cracked the top 500 list for 2022, so congratula-
tions! Last year was an absolutely record-breaking 
year in Central Florida real estate, and you were in 
the top < 3% of agents.

This publication and community are being pro-
vided to you free of charge as a top producer in real 
estate. There’s no cost of membership, no “catch” 
nor anything to sell you...

The cost of producing, printing, and mailing each 
newsletter is covered by the advertising partners, 
as well as our social events are not-for-profit either 
(sometimes we charge a nominal entry to donate 
money to charity).
 
If you’re ever in need of top-notch services, we 
hope you’ll turn to our partner index for recom-
mendations, as each has been thoroughly vetted, 
and contributes significantly to help produce the 
Orlando Real Producers platform. Our partners can 
be found in the index of this magazine, or by email-
ing us at Info@OrlandoRealProducers.com

Again: All of our events and the publication would not 
be possible without the support of our amazing adver-
tising partners who you’ll find within these pages.

We run four major socials annually and have 
8 sessions of MasterclassCFL and 2 special 
educational events slated for 2023, as well as 
a few pop-up events sprinkled throughout the 
year. Keep your eyes out for emails from Info@
OrlandoRealProducers.com, and text invites to 
our major events. You can also make sure to follow 
ORLANDO REAL PRODUCERS on Facebook so 
you don’t miss out on anything!

Last year alone, we ran 11 sessions of 
Masterclass Orlando, four top 500 parties (Citrus 
Club, Gatlin Hall Brewing, Hard Rock Live, and 
Tin Roof), a 35 Under 35 Winner Alumni Happy 
Hour, and a Preferred Partner Meeting. In the 
process, we raised about $87,000 for six dif-
ferent charities too! (BASE CAMP Children’s 
Cancer Foundation, Rebuilding Together 
CFL, Habitat for Humanity, CFL Pet Alliance 
of Greater Orlando, Operation Underground 
Railroad, and The Gina McReynolds Foundation.

Connecting With Our FB Group:

If you’re new to our community, please join our 
group on Facebook. It’s called “Orlando’s Top 500 
REALTORS® (Hosted by Orlando Real Producers).” 
Here we share referrals, ideas, updates, and invita-
tions to our exclusive top-agent events. You can find 
it at www.Facebook.com/groups/OrlandosTop500

Mark Your Calendars:

We hope you’ll join us for our next social events 
which are slotted for **June 8th, September 14th, 
and November 30th (dates have all been changed 
since last month’s note)

We’d Love to Hear From You:  
If you have any questions, sugges-
tions, thoughts, ideas, feedback, 
or simply want to reach out, feel 
free to text us on “The ORP Line” 
at 407-505-5194.
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M E E T  T H E  O R L A N D O  R E A L  P R O D U C E R S  T E A M

Marlon Mora
Director of Operations

Hope Richards
Legal Counsel 

RTR Law

Ryan Keller 
Photographer  
(Video Luxury)

Aaron Ludin  
Owner

Francis Jose Kier 
Ads Manager/VA

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily 
reflect the views of The N2 Company d/b/a Real Producers but remain solely those of the author(s). 
The paid advertisements contained within the Orlando Real Producers magazine are not endorsed or 
recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher 
may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain 
stories, please email us at Info@OrlandoRealProducers.com

O R L A N D O

Shay Walker 
Lifestyle Photographer 

(Shay Walker Photography)

Jo Espejo  
Branding Photographer  

(Branding By Jo)

Dayve Stewart 
Live Audio & 

Video Production 
(D Stewart Productions)

Tam N. Ho
Event Photographer
(I Heart Photo Bomb)

Jasmine Robinson  
Photographer  

(w/ Selling Shots)

Andrew van 
Tiborgh

Photographer
(Andrew van Tilbourgh  

Photography)

Octavian Cantilli
Photographer

(Real Estate Imaging Pros)

Elizabeth McCabe
Writer

Zach Cohen  
Lead Writer

Jason Hook
Photographer

(Jason Hook Photography)
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SUNSTATS® THE FREE TOOL THAT 
MOVES YOU FROM AGENT TO ANALYST

The breakneck pace of market 
changes has even the most seasoned 
Realtors® experiencing whiplash. 
Just 12 months ago, homes were 
flying off the market as soon as 
they were listed. Some sellers were 
unlocking massive equity, while buy-
ers were getting into homes at histori-
cally low-interest rates.

Fast forward to today when market 
conditions are starting to become 
vastly different. But how do you know 
if what you see in the field reflects 
a particular deal or if it points to a 

broader market trend? This is 
when you need data analysis to 
guide the way. This data is quickly 
and uniquely analyzed and dis-
played on the SunStats platform, 
a product FREE to all members of 
Florida Realtors®.

Data can tell a story, but you must 
know what to look for to get the 
entire picture. Key indicators like 
Active Inventory, Median Time to 
Sale and Median Sales Price illus-
trate the overall health and pace of 
the market. 

Low inventory levels create competition 
among buyers who start waiving contin-
gencies and placing higher bids to win, 
increasing the median sale price over 
time. In aggregate, when people start 
paying more than the asking price, the 
higher the median sale price will be. It’s 
a classic case of supply and demand — 
the less there is of something, the more 
expensive it will be. (**see figure 1)

After bottoming out in February 2022, 
active inventory has increased monthly. 
While the median sale prices are still 
high, the pace of growth has started to 

From the Desk of the

PRESIDENT

slow, perhaps an indication that more 
inventory is lessening the competition 
among buyers who can put more rea-
sonable deals together. Economists 
also look to the increasing interest 
rates as a contributing factor for 
declining demand. (*see figure 2)

Then you must consider how long deals 
are taking to go from listed to closed. 
Before the pandemic, a typical sin-
gle-family home in Florida took about 
90 days to close. That all changed when 

inventory shrank, demand accelerated 
and buyers were looking to upgrade, 
take advantage of low-interest rates or 
finally get out of rentals. 

This is a metric to continue to keep 
an eye on, particularly in deals where 
you’re representing a seller.
 
No two parts of Florida are the same, 
and neither are their real estate 
markets. Take some time to explore 
SunStats® (sunstats.floridarealtors.

org — login required for this exclu-
sive member benefit), pull up these 
three metrics in your market, and see 
what’s happening.

About the Author: 

Mike McGraw, a broker-associate with 
RE/MAX Central Realty in Apopka, 
is the 2023 President of Florida 
Realtors®, the state’s largest profes-
sional trade association.

Data can tell a story, but you must know what to
look for to get the entire picture. Key indicators

like Active Inventory, Median Time to Sale,
and Median Sales Price illustrate the overall

health and pace of the market.

FIGURE 1

FIGURE 2

By Michael McGraw, 2013 President of Florida Realtors®
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Same Day Delivery • Free Repair Estimates
 Free Warranties • Virtual Inspection Reports

Pre-Drywall Inspections • Full Inspections
4-Point Inspections • Wind Mitigations

Mold & Indoor Air Quality Tests
Well Water Quality Testing

CALL NOW AT (407) 801-2682

Curtis Antoine, Owner
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Meet Amy and Eric Kidwell, the top-
producing power couple of Preferred 
Real Estate Brokers. With a sales 
volume of $60 million in 2022 and 
over 100 units sold last year, they 
have quickly solidified themselves 
as a premier source of real estate 
information with the sales to prove it. 
However, their story isn’t just about 
their professional achievements, but 
also about their beautiful marriage.

The pair first met while working as 
performers at Kings Dominion – a 
theme park in Richmond, Virginia. 
Amy was a mainstage dancer and 
occasional singer while Eric worked 
in the outdoor atriums as a lead singer 
and, in his own words, “sometimes 
had to pretend he knew how to dance.”

They worked together for sev-
eral years before getting married 
and starting their entrepreneurial 
journey. Amy started and ran her 
own dance studio for 25 years while 
Eric held positions across multiple 
industries in television, patient and 
customer care, and public speaking.

When the couple and their four 
children moved to Florida, Amy was 
the first to take the plunge into real 

estate. Some old friends from their 
performing days were considering 
a move to Florida but found the 
process daunting as they lived on the 
other side of the country. Amy took 
to touring homes on their behalf, 
Eric recording it all on camera. 
Those friends did go on to move 
into one of the homes Amy and Eric 
showed them, and thus began the 
couple’s new business in real estate.

They worked together as real-
tors, with Amy managing all client 
services and correspondence while 
Eric produced about 2 hours of video 
content every week that they shared 
with their growing YouTube audi-
ence full of both local and out-of-
state buyers.

Being nominated as a power cou-
ple in real estate is an honor, but 
for Amy and Eric, the real reward 
is getting to spend every day with 
their best friend. They don’t con-
sider themselves to be “powerful” 
but rather humble and dedicated to 
serving their clients to the best of 
their abilities.

Like anyone else, the couple has 
faced challenges in managing the 

time spent marketing their top-tier 
real estate services and time spent 
actually providing them. However, 
they overcame this by always putting 
their clients first. If they need to 
reschedule a video shoot because a 
client needs Amy at the last minute, 
then that’s what they do.

Their advice to couples working 
together is simple - keep the prom-
ises made in both business and mar-
riage: for better or worse, in sickness 
and in health, for richer or poorer. 
It’s not always easy, but if you stay 
committed to your promises, it 
works out pretty well.

Outside of work, Amy and Eric enjoy 
talking about all the things they would 
do if they had more free time. When 
they do have some downtime, they 
love to have their four children and 
two sons-in-law over for board games, 
which is their favorite thing to do.

The Kidwells’ journey shows that 
working with your spouse can be a 
fulfilling and successful venture if 
you maintain your commitment to 
each other and your clients. Their 
story is a testament to the power of 
love, hard work, and a life of service.

KIDWELL
w/ Preferred Real Estate Brokers

couples of cfl real estate ‘23
Photography by Shay Walker

Amy & Eric

$60M, 100+ UNITS SOLD IN 2022
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JOCELYN ESPEJO

(321) 720-2402
jo@jocelynespejo.com
www.jocelynespejo.com/brandingbyjo

Lifestyle branding is more than a fresh 
headshot. Give your clients a 
behind-the-scenes look into what you do, 
why and how you do it, who you are and 
how you are different. Have a library of 
on brand images for all of your 
marketing avenues, so you can stop the 

scroll & inspire connection.

BEYOND HEADSHOTS.
CREATE CONTENT THAT CONNECTS.

DeVore Design is Central Florida’s premiere real estate 
photography, home staging and digital marketing company. 

Offering same day availability for real estate photography with 
fast turnaround times and a full menu of services including FAA 

licensed drone photography, full motion cinematic video, 3D 
Matterport services and more. We have a variety of packages to 

accommodate all of our customers.

Book Online: www.DeVoreDesign.com
Call or Text: 407-500-PICS (407-500-7427)
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Yuri Gomez and Yanira Suarez are 
the dynamic power couple behind G 
World Nexus powered by LPT Realty, 
a boutique brokerage that has recently 
transitioned to LPT. They are also the 
co-owners of several other successful 
companies, including The Yanira 
Team in RE and Queen Homes Custom 
Homes Builders, and their in-house 
marketing company Pull Media. As 
stars of their own reality show, Yanira’s 
World Selling the American Dream, 
they have an impressive reported sales 
volume of $88.5 million and 295 team 
closings in the last year alone between 
South Florida, Central Florida, Tampa, 
and abroad.

Reflecting on their journey, Yanira 
says, “We became business and life 
partners 17 years ago, sharing our 
passion for love, desire for success, 
and our mission to impact and inspire 
other couples to realize their dreams.” 
The Yanira Team considers them-
selves “the go-to choice for the Latin 
market,” and they helped 512 families 
and investors accomplish their dreams 
of homeownership and investment 
portfolios nationally and internation-
ally in 2021. With projected 600-plus 
transactions for 2023, their mission 
is to be a light of hope and financial 

growth to every family they touch, 
clients, and team members alike.

As Latino entrepreneurs, the couple 
understands their responsibility 
to contribute to the growth and 
progress of their community in the 
industry. “We have lived the strug-
gles, challenges, and sacrifices that it 
takes to be successful in this indus-
try, but we have also been blessed to 
enjoy and celebrate the victories as 
well,” Yanira adds.

The couple stresses the importance 
of commitment, having shared 
passions, and creating a clear 
understanding of the partnership in 
terms of structure, job descriptions, 
accountability, support, and respect 
for each other. 

“It is also key to be able to separate 
the time to be together as a couple 
with no business involved, and with 
the conscious intention of rekindling 
the love, passion, and commitment to 
each other. It’s important to remem-
ber the purpose of working together 
to build your own empire and the 
best quality of life together. Business 
can never be more important than 
the stability and foundation of the 
relationship,” says Yanira.

According to Yuri, having trust and 
mentorship programs for entrepre-
neur couples like Anthony Robbins 
are also crucial to their success. “It’s 
a working progress every day, and 
being open to help and mentorship is 
necessary 100%.”

The most rewarding part of working 
together, for Yuri and Yanira, is being 
able to help each other accomplish 
their dreams as a couple as well as 
individuals. “There is meaning in 
what we do together. We help each 
other accomplish our dreams as a 
couple as well as individuals. We 
get to design and enjoy together the 
rewards and victories of the fruit of 
our labor,” says Yanira.

In their eyes, having God as the cen-
ter of their lives is key. The couple 
encourages other couples to build 
their empire together, and they are 
open to being of help to other cou-
ples that want to take the challenge. 
“We are not perfect in any possible 
way; we are a work in progress every 
day, but we are committed to being 
happy, loving each other, and build-
ing our empire together to live our 
best life yet. And you can too!”

YANIRA SUAREZ
G World Nexus w/ LPT Realty

Photography by Jocelyn Espejo

Yuri Gomez & 

$88.5 MILLION & 295 UNITS IN 2022

couples of cfl real estate ‘23
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DAVID BUCKLES 
Reliant Home Remodeling

david@relianthomeo�er.com
407-947-1851

INTERIOR HOMERemodeling:
KITCHENS

BATHROOMS
FLOORING

FREE ESTIMATES 
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Vanessa and Jaime Barnes are a 
husband and wife team of real estate 
professionals in Greater Orlando.
They have been agents in the Keller 
Williams Realty at the Lakes market 
center since 2007 and last year sold 
48 units with a sales volume of $19.9 
million. .”Since 2002 we have sold 
over $200+Million in real estate 
helping thousands of families,” 
explains Vanessa

Their story however begins long 
before they became successful 
real estate agents. They actually 
met in 1999 while attending Life 
Chiropractic school in Marietta, 
Georgia. Vanessa had just started 
her first semester, while Jaime was 
already attending the school and was 
roommates with her best friend from 
high school. The two hit it off when 
Vanessa went to see Jaime play 
guitar at a local venue and have been 
together ever since.

Jaime completed Chiropractic school 
and they moved to Kissimmee FL 
where Jaime lived since he was 6 
years old. Vanessa got her real estate 
license in 2002, while Jaime got his 
in 2006. However, they didn’t start 
actively working together in the busi-
ness until 2012 when Jaime decided to 
leave chiropractic practice. Since then, 
they’ve been through many transitions 
and evolutions with their team.

In July 2022, they made the decision 
to merge with Livian, a company that 
offers a plug-and-play platform for 
teams that produce $30 million and 
up. The decision was the best one for 
Vanessa and Jaime as it provided them 
with systems and models that allowed 
them to scale their business quickly. 
They now have an amazing operations 
coordinator who keeps them running 
at a high level while providing an 
exceptional experience for their cli-
ents. They currently have three active 
agents on their team and are looking 
to add more in the near future.

When asked what it means to them 
to be nominated as a power couple in 
real estate, Vanessa and Jaime said 
that it was quite surprising. They’ve 
always focused on their clients first 
and have worked hard to keep their 
business relationship based rather 
than transactional. They’ve known 
many of their clients for 15+ years at 
this point. They feel honored to be 
recognized and appreciate whoever 
nominated them as a power couple.

As for advice for couples working 
together, Vanessa and Jaime suggest 
finding what you enjoy most in your 
real estate business and making that 
your lane. They both found different 
aspects of the business that they 
enjoyed and focused on those areas. 
Jaime is brilliant with anything in 
the field, such as showing homes to 

their buyers, attending inspections 
and appraisals, and anything that 
needs to be done outside of the office. 
Vanessa, on the other hand, enjoys 
building new relationships, calling 
their clients regularly to check in, 
and building and leading their team.

The most rewarding part of work-
ing together, according to Vanessa 
and Jaime, is that it worked. They 
pushed each other to be better and 
always put the client at the center 
of the transaction. They succeeded 
together and because of that, their 
business flourished and survived the 
many shifting markets.

When they’re not working, Vanessa 
and Jaime enjoy spending time with 
their two boys. They love doing fam-
ily bike rides and adventures around 
town, such as visiting museums and 
parks or just relaxing and watching 
movies. Last year, they took their 
boys to the Smokey Mountains for 
the first time, and they’re headed 
back there again this year to hike and 
enjoy the scenery.

Vanessa and Jaime Barnes are cer-
tainly a model of #RelationshipGoals 
in the business. Their dedication 
to their clients and to each other is 
what sets them apart from the rest. 
They’re an inspiration to anyone 
looking to build a successful business 
and a happy family at the same time.

BARNES
Keller Williams Realty at the Lakes

Vanessa & Jaime

$19.9M & 48 UNITS IN 2022

Photography by Jocelyn Espejo

couples of cfl real estate ‘23
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Tony and Holly Galarza are high 
school sweethearts who have been 
working together in real estate for 16 
years. They run a POD within their 
team-based brokerage at Wemert 
Group Realty (WGR). Last year, their 
sales volume was $20.53 million, with 
50 units sold.

Their POD consists of three agents, 
including Tony, Holly, and their 
Lead Buyers Specialist, Sarah 
Antinucci. However, in 2023, they 
expanded their POD to five, includ-
ing showing partners Drew Faiello 
and Zach Rodriguez. They are also 
supported by one of the best trans-
action coordinators in the business, 
Adriana Velasquez. 

The couple was humbly honored to be 
nominated as a Power Couple in Real 
Estate by Orlando Real Producers. 

They credited their team for their 
success and expressed gratitude for 
the support and loyalty that others 
have given them along the way.

When asked for advice for couples 
working together, they emphasized 
the importance of taking the time 
to understand each other profes-
sionally, and not assuming that a 
personal match will translate into 
business success. They suggest divid-
ing and conquering, defining roles, 
and holding oneself accountable. 
They also recommend taking per-
sonality assessments like DISC and 
Strength Finders, as well as building 
in “No Biz Talk” time to prioritize 
their relationship.

The couple faced challenges finding 
time for their family amidst their 
busy work schedule, and have since 

embraced leveraging their time to 
focus on what’s most important: 
their relationship and their children.

For the two of them, the most 
rewarding part of working together 
is being able to share their passion 
for real estate and business, while 
also cherishing the time they get to 
spend with each other. They enjoy 
spending time with their three boys 
boating, attending UCF Baseball and 
Football games, and binging their 
favorite shows like Yellowstone.

Ultimately, the Galarzas stress that 
surrounding oneself with a team of 
talented people is crucial to success, 
both professionally and personally. 
They credit their team for their 
accomplishments and recognize that 
they would not be where they are 
today without their support.

GALARZA 
Wemert Group Realty

couples of cfl real estate ‘23
Photography by Shay Walker

Tony & Holly 

$20.53M & 50 UNITS IN 2022
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Mary Beth Luiz
Licensed Title Agent
mluiz@orlando-law.com

Direct: 407-489-1112

John L. DiMasi P.A
Esquire 

JDimasi@orlando-law.com
Direct: 407-839-3383

801 N Orange Ave Suite #500  |  Orlando, FL 32801

Sophisticated Legal ServicesSophisticated Legal Services

The Law Offices of John L. Di 
Masi, P.A. provides sophisticated 
legal services in a range of 
practice areas. Our attorneys 
have experience representing a 
wide variety of individual and 
corporate clients in the following 
practice areas:

TITLE INSURANCE LITIGATION
· Quiet Title Actions
· Declaratory Judgment Actions
· Boundary Disputes
· Resolution of Title Defects
· Title Insurance Coverage and
   Defalcation Issues
· Partition of Real Estate

REAL ESTATE CLOSINGS
· Residential Real Estate Closings
· Existing Home Sales
· Loan Refinance Closings
· New Home Sales
· 1031 Exchanges
· Commercial Real Estate Closings
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Homepride Florida Team at Exp Realty

couples of cfl real estate ‘23
By Jocelyn Espejo (Branding By Jo)

Meet Steven Pugh and Laura 
Mcadams, an impressive duo in 
Central Florida’s real estate scene. 
Steven is the team lead of Homepride 
Florida, a highly successful real estate 
team under Exp Realty.

Their journey in the real estate 
industry began when Laura got her 
real estate license after working as 
a bartender at Nona Blue, a popular 
restaurant and bar in the area. It was 
Steven’s father who introduced them, 
suggesting that Laura join Steven’s 
small brokerage firm. From there, 
their partnership blossomed, and 
they’ve been working together for 
seven years now.

As they grew their business, Steven 
and Laura built a team consisting of a 
transaction coordinator, administra-
tive assistant, two virtual assistants, 
and five direct team members. They 
also have approximately 40 agents in 
their direct group who are not part 
of their team. Their efforts paid off 
as they were able to close deals with 
a sales volume of 92 million and 192 
units sold last year alone.

When asked what it meant to be rec-
ognized as a couple in the real estate 
industry, Steven humbly responded, 
“Humbling and thankful. The realiza-
tion that you truly can be anywhere 
you want to be in 5 years.”

For other couples who work 
together, Steven and Laura’s advice 
is to always have each other’s back, 
especially during tough times. “We 
know regular life is a struggle but 
also partners in our career can be as 
well. But knowing you always have 
each other to continuously push each 
other to keep going and encourage 
one another is truly the secret. 
Above all, God has really been the 
one to hold us together through the 
thick and thin times.”

One of the challenges they faced as 
a couple in the industry was transi-
tioning from an independent broker-
age to aligning with Exp. But with 
their teamwork and determination, 
they were able to overcome it and 
continue growing their business.

The most rewarding aspect of 
working together is the ability to 
hold each other accountable, push 
each other to do more, and bounce 
ideas off each other. From a family 
perspective, their partnership has 
allowed them to adjust their sched-
ules to accommodate their kids, 
something they could not do in a 
time-constrained career.

Outside of work, Steven and Laura 
enjoy a variety of activities and 
hobbies. They take an annual winter 
trip to snowboard or ski together 
and frequently visit the coast. They 
ride ATVs around their property and 
occasionally play paintball. They also 
enjoy trying new restaurants and 
exploring different cuisines.

Steven and Laura’s success in the 
real estate industry is a testament 
to the power of a great partnership. 
With their hard work, determina-
tion, and support for each other, 
they’ve built a thriving business in 
Central Florida.

$92M & 192 UNITS IN 2022

LAURA MCADAMS
Steve Pugh & 
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• When it comes to paying Taxes, your CPA/Accountant    
   is not doing what you think they are doing.
• Recent study revealed that 93% of Business Owners  
   overpaid their Taxes.
• As a Tax Strategist, our Firm can give you Peace of  
  Mind that you are not overpaying your Taxes, and you  
  don't have to fire your current CPA.

Dusty Rollins
dusty@dustyrollins.com
407-437-8871
1742 S. Woodland Blvd., #192
Deland, FL 32720

Cut your Biggest Lifetime expense by

Go to www.calendly.com/dustytax and book a quick 
call to see if we can legally lower your Tax bill.

30% or more, this year.

TAX STRATEGY
CONSULTANT
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LPT Realty
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Photography by Jocelyn Espejo

Ruben and Lorinda Orozco are a real 
estate team based in Central Florida 
with a passion for helping people 
buy, sell and invest in real estate. 
The couple met in college in Atlanta, 
Georgia, where Ruben served as a 
US Marine and Lorinda supported 
university faculty in academia.

After graduation, they married 
and started their careers. Ruben 
worked as an IT Project Manager 
while Lorinda continued her work in 
academia. However, they both longed 
to return to Florida, where their 
respective families were located.

Ruben continued his IT job at 
Siemens AG in Lake Mary, Florida, 
for 14 years until he decided to follow 
his passion for real estate and join 
the ranks of Florida Realtors in 
2015. In 2021, with Ruben’s clientele 
and workload increasing, Lorinda 
obtained her license, and the partner-
ship was created. In their first year as 
a team, they exceeded their goals by 
selling 40 units totaling $14M+. 

The couple believes that real estate 
is more than just buying and selling 
properties; it’s about building com-
munities, creating lasting memories, 
and making dreams come true. They 
take a personalized approach to 

every transaction, listening to their 
client’s unique needs and tailoring 
their services to meet them. 

As a married couple, they under-
stand how challenging it can be to 
work together in a professional set-
ting. However, they have found that 
their unique dynamic allows them to 
leverage their individual strengths to 
better serve their clients.

Ruben and Lorinda’s success comes 
from their commitment to their 
clients, their in-depth knowledge of 
the market, and their dedication to 
delivering results. With over eight 
years of experience in real estate, 
they have gained a deep understand-
ing of the market and the needs of 
their clients. 

To date, they have closed over 179 
homes totaling almost $60,000,000.

The couple’s network of professional 
insiders includes some of the most 
reputable and experienced Mortgage 
Loan Officers, Title Companies, 
Inspection Companies, Marketing 
Services, and even Handyman. 
They trust their insiders to provide 
their clients with the highest level 
of service and expertise to ensure a 
smooth and successful transaction. 

Ruben and Lori also understand that 
every seller and buyer is unique, and 
they tailor their services to meet 
their clients’ needs.

In their free time, Ruben enjoys golf-
ing, and Lori loves cruising the high 
seas. They also love traveling to exotic 
locations to experience other cultures. 
Ruben and Lorinda believe that a bal-
anced life leads to better business and 
happier clients. They are committed 
to not only serving their clients but 
also giving back to their community 
and surrounding neighborhoods. 

They have donated to the Children’s 
Miracle Network, made contri-
butions to Seminole and Volusia 
County Teachers, sponsored golf 
tournaments, supported local busi-
nesses, and participated in commu-
nity events to build stronger and 
more vibrant neighborhoods.

Looking ahead, Ruben and Lorinda 
plan to continue to grow their real 
estate careers while maintaining the 
same level of personalized service that 
has been the hallmark of their success.

They are committed to never for-
getting their humble beginnings and 
giving back to their community.

$14M+ & 40 UNITS IN 2022

OROZCO
Ruben & Lorinda
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w/ Compass

couples of cfl real estate ‘23
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Meet another quickly rising couple 
in Central Florida’s real estate 
community: Roberto Aponte and 
Danny Ramos. They are a driving 
force at Compass, and boasted a 
sales volume of $19,044,329 and 50 
units sold last year. But their journey 
to success started long before their 
relocation to Orlando…

The couple first met in New Jersey, 
and after spending an unforgettable 
weekend together, they started a 
long-distance relationship. Despite 
the distance between them, Danny 
used to take the train to Virginia to 
be with Roberto. After three months, 
they decided to move in together, 
and now, 12 years later, they are 
still going strong. Roberto’s former 
career took them up and down the 
East Coast, but they ultimately 
decided to settle down in Orlando.

Roberto started in real estate as a 
solo agent in 2018, and Danny has 
been an integral part of his business 
since the beginning. Initially, Danny 

helped with social media, but his role 
grew to include website development, 
lead generation, and other opera-
tional tasks. By September 2020, the 
business was thriving, and it made 
sense for Danny to join full-time 
as the marketing director and lead 
generator. Their team, Aponte Group, 
now consist of six agents, including 
Jackelyn, their admin extraordinaire.

Being nominated as a power couple in 
the real estate industry is a tremen-
dous honor for the two of them, espe-
cially as a married gay Latino couple. 
They view it as a validation of their 
hard work, dedication, and persever-
ance. The two are proud to be part 
of a diverse and inclusive industry, 
and they are committed to promoting 
diversity, equity, and inclusion in all 
aspects of their business.

When asked about advice for cou-
ples working together, they stress 
the importance of knowing when 
to clock out. It can be tempting to 
discuss work late into the night, but 
they make a conscious effort to step 

away from the business and focus on 
their personal time. They even work 
out of separate offices in their home.

Starting a real estate business was 
a significant challenge for them. 
It meant leaving Roberto’s former 
career, and they knew it would be 
tough. They did what they had to do 
to make ends meet, including renting 
out their cars on Turo and listing 
their spare bedroom on Airbnb. But 
they never gave up or stopped believ-
ing in their vision. Their humble 
upbringings make their success even 
more rewarding.

For the couple, the most rewarding 
part of working together is reflecting 
on where they started and what they 
have built together. They are setting 
an example for their son on the value 
of hard work and dedication. Outside 
of work, Roberto & Danny enjoy 
traveling, exploring new places, eat-
ing and drinking, going to the beach, 
hanging out with friends, cars, and 
tackling DIY home projects.

$19M+ & 50 UNITS IN 2022

& DANIEL RAMOS
ROBERTO APONTE 
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At Brightway, Oviedo-Winter Springs, we  
understand how critical Homeowners insurance 
is to your sales closing efficiently and on time. 

With access to over 100 carriers, we’ll shop the market to 
customize policies that meet your clients’ needs and their 
budget.

Give us a call today and enjoy peace of mind knowing that 
your clients are receiving expert counsel and the highest 
level of service.

 John Canonico
 Agency Owner
 407-706-6550
 BrightwayInsuranceOviedo.com

The insurance agency reinvented 
around you.

Home          Auto          Life          Business          

LET’S
WORK
TOGETHER
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Central Florida’s real estate industry is 
filled with successful couples, Milton 
James and Nohora Gomez of Coldwell 
Banker Realty’s The James-Gomez 
Group are no exception...

Nohora and Milton have been friends 
for five years and always followed 
each other on social media. One 
day, Nohora commented on one of 
Milton’s posts, and they decided to 
have a business meeting to discuss 
new ideas. After meeting in person 
and having a great conversation, 
they have been working as a team 
together for a year and are making 
waves in the industry.

Their team, James-Gomez Group, 
is composed of one buyer’s agent, 
one executive assistant, and one 
marketing assistant. Nohora works 
with buyers and sellers, while Milton 
is the only listing agent, as he is 
dedicated fully to sellers. In the last 

year, their sales volume has been 
$25,350,000, with 73 units sold in a 
down market. The two are honored 
to be nominated as a power couple in 
real estate, as they’ve both indi-
vidually produced at high levels as 
individual agents previously. 

“Being nominated as a Power Couple 
in Real Estate is a privilege for us 
as we appreciate the opportunity to 
share with all our peers and business 
partners our powerful and exciting 
journey as a team,” says Nohora.

When asked about their advice 
for couples working together, they 
stressed the importance of coaching 
and support to better themselves as 
a team or a couple. “No matter what, 
no matter where, no matter when 
there will always be support between 
the two of us,” says Milton.
One challenge they faced as a cou-
ple was communication, but they 
overcame it by working through the 

bumps in the road. “We both care 
very much for our views, goals and 
our work ethic,” says Nohora.

The most rewarding part of working 
together, according to Nohora and 
Milton, is getting each other out of 
their comfort zones and thinking big-
ger. They enjoy brainstorming ideas 
for their team or personal goals and 
believe that there is no limit to what 
they can accomplish together. “We 
support each other and are look-
ing forward to achieving our goals 
together and making sure that we 
bring our best results and offer the 
best customer service to our clients,” 
says Nohora.

When they’re not working, Nohora 
and Milton enjoy taking private golf 
lessons and spending quality time 
with each other, their families, and 
taking retreat trips to see their coach 
Mike Ferry.

$25.35M & 73 UNITS IN 2022

NOHORA GOMEZ 
Milton James & 

The James-Gomez Group @ Coldwell Banker Realty
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ORLANDO
407-564-6870

Buyer’s Pre-Purchase Inspections
Seller’s Pre-Listing Inspections
New Construction Home Inspections
Warranty Home Inspections
Manufactured Home Inspections
Pool & Spa Inspections
Commercial Inspections
4 Point Inspections
Wind Mitigation Inspections
Radon Testing
IAQ/Mold Surveys
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FOREVER
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Customizable Repair List
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Electronic Key Access
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Keller Williams Advantage II
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Christina and Shaun Rampersad are a 
dynamic duo behind The Rampersad 
Team at Keller Williams Advantage 
II. Before they became successful real 
estate agents, they originally met 
while working for the same bank back 
in 2003.

Christina remembers their first 
encounter during a managers meet-
ing, “I thought Shaun was charming 
and of course he was easy on the 
eyes. We sat next to each other 
at lunch and started talking.” Fast 
forward to today, the couple has just 
celebrated their 18th anniversary and 
has been working together in the real 
estate industry since 2012.

As Co-Owners of The Rampersad 
Team, Shaun has taken the role of 
Operations/Sales Manager, while 
Christina is the lead listing agent. 
The team currently has six members, 
including two buyer agents, one execu-
tive admin, and one marketing admin.

When asked about being nominated 
as a power couple, Christina hum-
bly says, “I am not sure if that is the 
right term for us as a power couple. 
However, we feel honored to be 

nominated.” For them, being able to 
help families with one of their biggest 
investments in life is a blessing. Their 
clients become part of their family, 
and they are just as invested in their 
clients’ success as they are in theirs.

When it comes to working as a 
couple, Christina and Shaun have 
learned to stay in their lane and set 
regular business meetings to discuss 
what needs to be done to move the 
business forward. Christina shares, 
“Lots of patience and understanding. 
The best advice we got and it still 
holds today is determine where your 
lane is and stay there.”

They also don’t get caught up in hav-
ing titles with each other in the busi-
ness. Shaun adds, “Over the years, 
there have always been jabs at both 
of us on who is the boss. If you ask 
Christina, she will say Shaun and if 
you ask Shaun, he will say Christina. 
We don’t get caught up in having titles 
with each other in the business.”

One thing that sets The Rampersad 
Team apart is their commitment to 
their core values. They not only help 
their clients create wealth through 
real estate, but they also have a 

passion for helping their employees 
start their path to homeownership 
and wealth. Christina shares their 
experience with one of their first 
buyers, “One of our first buyers was 
looking at 50K homes that they could 
fix and live in with their children 
while they went to medical school. 
Years later, they own a lovely (much 
larger and updated home) and have 
multiple investment properties. 
Whenever we get together with 
them, the story always comes out 
about their journey starting with 
their first 50K home purchase.”

When they’re not busy helping fami-
lies achieve their real estate dreams, 
Christina and Shaun enjoy quiet time 
at home, the beach, vacations, and 
exploring. Real estate is not just a 
job for them; it’s a lifestyle.

In Central Florida’s real estate 
community, Christina and Shaun 
Rampersad are a power couple who 
not only excel in their field but also 
embody the values of hard work, 
commitment, and family. They are 
a testament that with patience, 
understanding, and staying in their 
own lanes, anyone can achieve their 
dreams in the real estate industry.

$24M+ & 60 UNITS IN 2022

RAMPERSAD 
Christina & Shaun



50 • May 2023 Orlando Real Producers • 51@realproducers realproducersmag.com

1700 

$204,000 total donated to
over 10 local charities

OFFICE: 407-715-4366   |   TOLL FREE: 1800-685-6038
WWW.MIDFLREST.COM

Services include: water damage mitigation; mold remediation; 
smoke and odor restoration; fire remediation; bio-hazard 

cleanup; residential reconstruction

Servicing the Central Florida region
Orange, Osceola, Lake, Marion, Sumter counties

JOE RUSKIN
Project Supervisor

352-274-3494
joe@midflrest.com

RALPH WATTY
Manager

407-319-5783
ralph@midflrest.com

MIKE RYAN
Project Manager

352-419-9686
mike@midflrest.com

24/7 AVAILABILITY   |   COST FREE INSPECTIONS
Integrity,

quality and knowledge
is the cornerstone of our
organization. Providing
value through solutions

is our focus.
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w/ Keller Williams Advantage III Realty

couples of cfl real estate ‘23
Photography by Shay Walker

Alexia and Brian Boodram are a 
dynamic husband and wife real estate 
team with over 15 years of experience 
in the industry. They’ve been married 
for 13 years and have two beautiful 
boys together. They first met outside 
of a local nightclub in Orlando back in 
2000, where Alexia boldly asked Brian 
for a ride on his motorcycle. Little did 
they know that this chance encounter 
would lead to a successful partnership 
both in life and in business.

Their real estate model is simple yet 
effective - build long-lasting rela-
tionships with clients and become a 
resource for all of their needs, both 
long and short-term. “We want to 
be the go-to team for our clients, 
not just for one transaction, but for 
any real estate needs they may have 
in the future,” says Alexia. It’s a 
strategy that has earned them a rep-
utation as one of the top real estate 
teams in Central Florida.

Recently, the Boodrams were 
recognized as one of the top cou-
ples in Central Florida’s real estate 

community. “It’s a huge honor and 
very exciting,” says Brian. “It shows 
that we were able to take our values 
and strengths from our marriage and 
utilize them in our business model.”

One of the keys to their success is 
their ability to work together as a 
team. “Remember you are a team,” 
advises Alexia. “Enjoy the exciting 
journey of growing your business 
while growing in your personal rela-
tionship. This is a great opportunity to 
navigate life’s challenges as a team.”

Of course, working together as a 
couple isn’t always easy. “We both 
have strong personalities, so it took 
time and effort to learn how to com-
plement each other,” says Brian. “But 
knowing that we are both working 
hard for the same end result of grow-
ing our business has helped us stay 
focused and committed.”

When they’re not busy closing 
deals, the Boodrams enjoy playing 
pickleball and spending quality time 
with each other. “It’s important to 

have hobbies and interests out-
side of work that you can enjoy 
together,” says Alexia. “It helps 
to strengthen your bond and keep 
things fun and exciting.”

As for their future plans, the 
Boodrams are focused on growing 
their business and continuing to pro-
vide exceptional service to their cli-
ents. “We want to continue building 
our reputation as a team that clients 
can trust and rely on,” says Brian.

Their advice to other couples looking 
to work together in the real estate 
industry? “Communication is key,” 
says Alexia. “Be open and honest 
with each other, and always make 
time for each other outside of work.”

Overall, the Boodrams are a shining 
example of a successful husband 
and wife real estate team. With 
their focus on building long-lasting 
relationships and their commitment 
to working together as a team, they 
are sure to continue their success for 
years to come.

$10M+ & 29 UNITS IN 2022

BOODRAM
Alexia & Brian
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w/ eXp Realty

couples of cfl real estate ‘23
Photography by Jocelyn Espejo

Meet Astrid and Richard Aybar, a 
power couple in Central Florida’s 
real estate community. As agents at 
EXP, their last year’s sales volume 
exceeded $37.8M, with 75 units sold. 
But their success is not just measured 
by numbers; it’s also defined by their 
commitment to serving and giving 
back to others.

The Aybars first met in the year 
2000 when Astrid was working at 
McDonald’s with Richard’s cousin. 
After several years, they recon-
nected and realized they shared a 
passion for real estate. 

They have worked together for 
three years and have developed a 
business model focused on helping 
families achieve their dreams of 
homeownership while building last-
ing relationships.

Being nominated as a power couple 
in real estate is a huge milestone for 
the Aybars. It’s a testament to their 

hard work and dedication to the 
industry. For Astrid, who has been 
in the business full-time for three 
years, being featured in a couples 
edition is a dream come true. They 
are excited about the growth oppor-
tunities that will come their way.

When asked about their advice for 
couples working together, the Aybars 
emphasized the importance of 
communication. Keeping each other 
informed and respecting each other’s 
space and time are essential to mak-
ing the partnership work. They also 
encourage uplifting and motivating 
each other throughout the journey.

Like many couples, the Aybars face 
the challenge of finding quality time 
together. With a 6-year-old at home 
and running a successful business, 
they struggle to find time for date 
nights or just enjoying each other’s 
company without interruptions. It’s a 
work in progress, but they are commit-
ted to finding ways to make it work.

Despite the challenges, the most 
rewarding part of working together 
is being able to spend time together 
and grow as a couple. They enjoy 
making their own schedules and 
sharing their dreams, visions, and 
goals. They both find joy in serving 
people and doing life together.

Outside of business, the Aybars love 
going out to dinner and exploring 
new places and restaurants. They 
also enjoy spending time with family 
and friends, dancing, and attending 
gatherings and parties.

Overall, the Aybars are an inspiring 
couple who have found success in 
both their personal and professional 
lives. Their commitment to helping 
others and building lasting relation-
ships is a testament to their character 
and values. As they continue to grow 
and expand their business, there’s 
no doubt that they will continue to 
inspire others in their community.

$37.8M & 75+ UNITS IN 2022

AYBAR
Astrid & Richard



58 • May 2023 Orlando Real Producers • 59@realproducers realproducersmag.com



60 • May 2023 Orlando Real Producers • 61@realproducers realproducersmag.com

Top Florida Homes

couples of cfl real estate ‘23
Photography by Shay Walker

Gisele and Philip Kolbrich are the 
dynamic couple behind Top Florida 
Homes Real Estate , a top-producing 
real estate brokerage that is now 
state-wide . With a sales volume of 
$43 million and 110 units sold in 2022, 
it’s clear that this family-based team 
knows how to get the job done.

The couple of nearly 10 years first 
met on a cruise out of Miami, headed 
to the Caribbean. Philip charmed 
Gisele with his dance moves on the 
pool deck, but their romance was 
almost cut short when Gisele burned 
her foot and had to get medical assis-
tance. Fortunately, Philip was there 
to carry her in his arms for the rest 
of the cruise, and the rest is history!

Since 2017, the Kolbrichs have 
worked together to build their team 
into a brokerage of top-producing 
agents who can only join if invited. 
Their motto is “Top Florida Homes, 
Home of Top Agents,” and they strive 
to provide top-notch service for 
clients and agents alike. They offer 
in-house home staging, transaction 
coordination, listing coordination, 

a full marketing suite, and realtor 
assistance, as well as providing 80% 
of the leads to their agents. 

When asked about being nominated as 
a top couple in real estate, Gisele and 
Philip expressed their gratitude for the 
recognition. They faced a challenge 
when COVID hit and they had to rein-
vent their business model, but they 
turned that obstacle into an opportu-
nity and opened their own brokerage. 
They understood the importance of 
having top agents motivated in their 
team to provide top service, so they 
came up with a different business 
model to attract the best agents.

For the Kolbrich’s, working together 
as a couple is the best thing. They 
feel that they couldn’t have done it 
without each other, especially in 
a high-pressure industry like real 
estate. They also enjoy travel, scuba 
diving, and engaging their kids 
Alexander and Isabel by playing 
cards, reading, and sports..

As passionate supporters of giving 
back, the Kolbrich’s make monthly 

contributions to nonprofits they 
care deeply about, including one 
that develops whole cities in Brazil 
for people who live in remote areas 
of the Brazilian northeast. The 
non-profit builds factories, schools, 
houses, wells, septic tanks, medical 
facilities, and more. A portion of 
each transaction is put aside to giv-
ing back, and a much larger portion 
of luxury transactions is donated to 
the charity of the client’s choice. 

In addition to their successful 
careers in real estate, Gisele is also 
preparing to write a book for South 
American investors and has been 
featured on the Inspire podcast.

The most rewarding part of working 
together for the Kolbrich’s is cele-
brating their achievements together. 
They believe that nothing is too hard 
when they have faith, and their suc-
cess in real estate is a testament to 
that. As a true power-couple, Gisele 
and Philip Kolbrich are a force to be 
reckoned with in the Central Florida 
real estate community.

$43M & 110 UNITS IN 2022

KOLBRICH 
Gisele & Philip

THE MOST 

REWARDING PART OF 

WORKING TOGETHER 

FOR THE KOLBRICH’S 

IS CELEBRATING 

THEIR ACHIEVEMENTS 

TOGETHER. 
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JAY PETERS 
Call/Text: 321-877-6247 

Jay@2020inspectionsolutions.com 
2020inspectionsolutions.com

- Home Inspections
- Insurance Inspections
- Advanced Pool Inspections with Leakalizer Reports
- WDO/Termite Inspections
- Sewer Scopes
- HUD/FHA Manufactured Home Foundation Certifications
- FHA water testing
- SupraKey Access
- Bi-lingual Reports in English + any language 

CALL NOW AND SCHEDULE A FREE CONSULTATION
AND DEMO OF OUR CUSTOMIZED PORTAL THAT KEEPS

YOU UPDATED ON YOUR CLIENT'S PROGRESS

creditrepairofflorida.com
tim@creditrepairofflorida.com

855-940-FICO(3426)

◊ Credit Repair ◊ Free consultation
◊ Improve your clients credit scores
◊ Over 110 5 star Google reviews
◊ Fast, Affordable, Local and all Legal
◊ Help you convert those turndowns into
   homeowners and increase your closings!

7703 Kingspointe Parkway, Suite 700
Orlando Fl, 32819 Cell: 407-670-5863

Artoriginals.com • skywaygalleryart.com

Wholesale framed coastal and modern art. 
Large mirrors. Straight from the manufacturer.
We deliver!! No project to big or to small.

CUSTOM FRAMING & MIRRORS • EXCLUSIVE ART COLLECTIONS • CANVAS OR PRINT
CUSTOM & COMMISSIONED ART • ART TRUCKS - WE COME TO YOU!
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 & JEFF VELEZ

OLD REPUBLIC HOME PROTECTION
CAMERON FOSTER

partner profile
By Zachary Cohen

Photography by Jocelyn Espejo (Branding by Jo)
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For more information, please visit 
www.orhp.com.

Old Republic Home Protection is Orlando’s 
premier home warranty provider. Led by Vice 
President of Sales Jeff Velez, an Orlando local, 
and Orlando Account Executive Cameron 
Foster, the Old Republic team has made a 
name for themselves for their responsiveness, 
client care, and service.

Old Republic Home Protection provides coverage 
for plumbing, electrical, heating, air conditioning 
systems, and appliances. Optional coverage choices 
can be purchased to custom-fit the plan to the 
unique needs of the home and the homeowner.

“We have the most comprehensive coverage at the 
best price point,” Jeff explains. “From a value per-
spective, our coverage compared to our competition 
is top-notch.”

BUILT TO SERVE

Old Republic takes a unique approach in the home 
warranty sector. Rather than marketing directly to 
consumers, they prioritize their relationships with 
real estate agents, lenders, title agents, and others 
in and around the real estate business. 

As Jeff says, “We’re in the trenches in the real 
estate community.”

Old Republic is under the umbrella of a  
Fortune 500 company, giving them a backbone of 
stability. Their warranty services and offerings 
are second to none. They highly value customer 
service and responsiveness.

“We’re all about getting the REALTOR® to trust us, 
and when you have the best product in town, it’s not 
that hard,” Cameron smiles. “We’re all about resolv-
ing issues for the homeowner and coming through.”

MEET THE TEAM: CAMERON FOSTER

Cameron is a native of Kissimmee, although he got 
his start with Old Republic in Nashville, Tennessee 
in 2003. He’s been in the home warranty industry 
since 1999.

“I was living in Nashville and had a friend that went 
to work for a competitor. I had previously been in 
the real estate business, so I thought I’d check it 
out. It seemed fun. And here I am 23 years later,” 
Cameron smiles.

Over the years, Cameron has developed a passion 
for his work. He enjoys offering his clients peace 
of mind and protection and helping his REALTOR® 
partners grow their businesses.

Cameron returned to Central Florida three years 
ago to spearhead Old Republic’s sales efforts in 
Orlando. He’s enjoyed being the face of the com-
pany in Orlando and having more time with his 
family. When he’s not working, you’ll find Cameron 
spending time on his family’s small farm, riding 
horses, and returning to his roots.

“I’m planting my roots in Orlando for good,” he beams.

Cameron Foster

Jeff Velez

FUN FACT:

“I used to rope cattle in a rodeo. I 
almost hate saying that. It makes me 
feel old,” Cameron quips.

TAKING OLD REPUBLIC INTO THE FUTURE

The real estate market has been rapidly 
shifting, and in Jeff and Cameron’s 
eyes, that’s a good thing. They see the 
market normalization as an opportu-
nity for buyers to protect themselves 
and their homes.

“We look at how many real estate 
transactions have a warranty attached 
to them. Over the last year, when the 
velocity of the market created this 
frenzy, it created an environment… 
where one of the things that got left off 
the transaction was the buyer’s agent 
asking the seller to pay for the war-
ranty for the buyer. That’s been normal 

in the past,” Jeff explains. “In the end, 
the homeowner gets hurt. They pay top 
dollar for a property, then a month or 
six months later, things break down, 
and they’ve exhausted their financial 
resources. So we as an industry are 
recreating the market, reminding 
agents to protect their clients.”

As Jeff and Cameron look ahead, they 
are focused on re-educating their clients 
and partners. They are out to remind 
agents, lenders, and others how home 
warranties protect their buyers and how 
much value a home warranty brings. In 
the home warranty world, no one brings 
more value than Old Republic.

“BUILT TO SERVE”
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Insurance.
Simplified.

Carly Stinson
Carly@FloridaCovered.com

407-876-3005

6735 Conroy Windermere RD Suite 311
Orlando, FL 32835

www.floridacovered.com

Real Producers©

Need Real Legal
Advisors

Offices in Altamonte Springs, Lake Nona,
Waterford Lakes & Winter Garden

407-512-4394
www.TheOrlandoLawGroup.com

A Full-Service Law Firm Ready
& Fully-Equipped to Assist with:

PERSONAL INJURY LAW
FAMILY LAW

BUSINESS LAW
REAL ESTATE LAW
WILLS & PROBATE

HOA LAW
REAL ESTATE CLOSINGS

BANKRUPTCY LAW

• Covering all of Central Florida & Tampa
• 6 years experience
• Schedule appointments online or through the APP
• Next day delivery

Leslie Rodriguez
Call or Text at: 407-906-2483

leslie@sellingshots.com
www.sellingshots.com

REAL ESTATE PHOTOGRAPHY & VIDEOGRAPHY
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event recap
Photography by Tam Ho w/ I Heart Photo Bomb

MasterclassCFL
SESSION #3

‘WINTER IS HERE: KEEPING 
WARM IN A COOLING MARKET”

In March, we hosted another session of MasterclassCFL and featured three veterans of real 

estate along with a mortgage veteran guest moderator. Watch the replay to learn from TJ 

Cosgrove, George Philbeck, Barbara Vance, and Dustin Owen!

Watch the replay at: bit.ly/MCCFLMAR23 or SCAN 
the QR Code | Register for next month’s session at 

www.MasterclassCFL.com

Barbara Vance Dustin Owen TJ Cosgrove George Philbeck
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Questions? Call, email, or visit
www.janneyroo�ing.com/Todd

Todd Piorkowski
407-947-1817

todd@janneyroo�ing.com

SERVING THE COMMUNTY IN

• Commercial
• Multi-Family Housing
• Roo�ing Replacement & Repair

• Shingle
• Tile
• MetalThanks for Choosing us!

Florida's Highest Rated Roo�ing Company
Family-owned and operated, proudly serving

Central Florida for over 15 years.
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Successful Professional Property 
Management Services

Locally Owned and Operated with over 25 Years of 
Full-Time Property Management Experience

We are your trusted Property Management partner who will pick up where you left off by continuing to offer 
your client the highest standard of client satisfaction. We will act as your ‘client-for-life-liaison’, by keeping 

you in the loop to nurture YOUR sales client during the management process. 

Your Sales Client is Your Sales Client - Guaranteed In Writing

f o r  L o n g  T e r m  R e a l  E s t a t e  I n v e s t m e n t s

Ashley Herring
Business Development Director
(Cell) 407-620-0675
Ashley@VerandahProperties.Com

Verandah Properties, LLC Offices:
Baldwin Park & Downtown Orlando Office:
4767 New Broad Street, Orlando, FL 32814

Corporate Office Located in Lake Nona
6900 Tavistock Lakes Blvd., Suite 457, Orlando, FL 32837

VerandahProperties.Com - (Office) 407-855-0331

Click Here
to Get

Started
Today!

Realtors - 
Earn AT LEAST 

$500 Per Referral -
Just Click the QR 

Code Below to 
Get Started

www.yoursignaturewealth.com

Investment advisory services are offered through Raymond James Financial 
Services Advisors. Signature Wealth Partners is not a registered 
broker/dealer and is independent of Raymond James Financial Services.

7380 Sand Lake Road | Suite 405 | Orlando, FL 32819

Partner,
Signature Wealth Partners
Financial Planner, RJFS

(407) 794-7202 direct

(407) 794-7134 fax

David@yoursignaturewealth.com
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O R L A N D O


