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Bank On Yourself Interviews 

Retired Navy Commander Bob Chambers 

Pamela: This is Pamela Yellen, President of Bank On Yourself, and today I’m 

speaking with retired Navy Commander Bob Chambers. 

Bob first came to my attention when we invited people who use the Bank On 

Yourself method to share their story for our new reviews webpage, which you can see at 

www.BankOnYourself.com/reviews.  

Bob, who fully retired before he turned 50, noted that retirement isn’t only about 

money, it’s about gaining financial independence, living a comfortable lifestyle and 

leaving a legacy for future generations. 

Bob also sent me a copy of a booklet he wrote titled, “Financial Independence 

Made Easy” (I actually wish I’d have thought of that title myself), and it details his 

insights into why the conventional wisdom about saving and investing has failed so many 

and what his research and study have revealed about the best ways to achieve financial 

independence. 

Bob initially wrote this booklet as a way to share his knowledge and the Bank On 

Yourself concept with friends and families, but when I mentioned it, we were deluged 

with requests from subscribers who read it. Fortunately, Bob agreed to make it available, 

and I’ll tell you soon how you can get your copy. 

I feel that the lessons Bob has learned from hard experience are so important that 

I asked him if he’d also let me interview him for BankOnYourself.com, and he agreed. 

So strap on your seatbelt for what I think you’ll agree may be some of the most important 

financial advice you’ve ever received. 

Bob, welcome, and thank you for joining us today. 

Bob: Thank you so much for allowing me to share my thoughts with other people 

who are interested in Bank On Yourself. 

Pamela: Well, you know that booklet that you wrote is really chock full of 

valuable ideas and information as well as spelling out over 30 unique benefits of the 

Bank On Yourself method that you’ve found so far. 

Clearly, you put many hours of research and writing into it, and I’m curious what 

motivated you to take the time to do that. 

Bob: Well, I wanted to consolidate all the financial planning and retirement 

information I collected over the years in one short booklet, as you said, so I can share it 

with my friends and family. But I also used it as an educational booklet for my twin boys 

who are now 15, and I’m trying to imagine the future that they’ll have if they master the 

concepts in the book. 

http://www.bankonyourself.com/reviews
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Now, the foundation of the booklet comes from 25 years of using the same 

unsuccessful investment strategies, you know, like buy and hold mutual funds, and I 

could see they were not going to work over the long-term. And as I read something or 

came across something, I consolidated it, put it in the booklet, and I hope to share it with 

others. 

Pamela: Well, in your booklet, you talk about what you call the financial 

autopilot system, which you created and you actually put on 3" x 5" cards back in 1985, 

you mentioned, when you first joined the Navy, and these were cards you put together on 

the principles of money management and investing that you understood at that time to be 

the accepted best practices, if you will. Tell us a little bit about that. 

Bob: Sure. It does seem like a long time ago, but I just pulled them out of my 

strongbox, and I took a look at them last night, and it was funny because a lot of them 

still apply today as far as putting a financial autopilot program together. 

So when I first joined the Navy I said, “What do I need to do to make our 

financial life a lot easier?”  I’m just going to read a couple to you. 

Pamela: Okay. 

Bob: Put your household inventory together. Calculate the amount of insurance 

you’ll need for both you and your wife. Create a will. Obtain a line of credit with credit 

cards. Watch your credit rating. Learn about taxes. Learn about investments. Write down 

realistic financial goals. Create a portfolio. Put the package together of all your important 

papers. Collect all the information together and then all you need to do is update it. So the 

twelfth point that I made here was just update your folder and your portfolio and then 

you’d be on a financial autopilot. 

But what happened was I had the concept here of getting all this information 

together and including a portfolio with high, medium and low risk investments, which 

basically at the time in 1985 was investing in no-load mutual funds, and let them grow 

for 20 or 40 years, and you’d be set. 

So I did that for a long time, and what I found was that just wasn’t going to work 

in retirement. I had the basic concept to be on financial autopilot. What I didn’t have was 

the vehicle, and that’s when I started learning about Bank On Yourself 

(www.BankOnYourself.com). 

Pamela: Interesting. Very interesting, and you’re right. The principles hold, but if 

you don’t have the correct vehicle, the principles don’t really help you that much, but it 

sounds like you’ve done a lot to at least keep yourself organized; and you’ve gotten your 

financial act together, which is great. 

So I’m curious. What do you think are the biggest financial pitfalls and minefields 

that Americans face today? 

http://www.bankonyourself.com/
file:///C:/Users/karen/Downloads/www.BankOnYourself.com
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Bob: That’s easy. The biggest has to be debt. The wrong type of debt can wipe 

out any gains you’re making towards financial independence, and I’m amazed at people 

who make a payment on a credit card bill each month, not realizing a large portion of that 

is going to interest. 

And another pitfall is to depend on employee sponsored pension plans, 401(k) 

plans, home equity, social security and other social safety nets, because I’m not sure if 

they’re going to be there in the future. 

Pamela: Yeah, and I’m not either. I think a lot of our listeners are wondering the 

same thing. 

You talk about how you followed all the conventional retirement planning advice 

about saving and investing to the letter, such as maxing out your 401(k) and in your case, 

a thrift savings plan and an IRA, but you said that they really didn’t give you the financial 

security, control or predictability that you wanted. 

What do you think are the problems associated with these strategies? 

Bob: Well, they lack control and predictability. I couldn’t sit down and say, 

“This will be the income derived from these investments in 10, 20 or 30 years.” I could 

guess, but I couldn’t guarantee it. So I lacked control and predictability with those 

investments. 

Another problem that I see was there is no guarantee that that income will be 

there for retirement.  

Pamela: You know one of the reasons that people absolutely love and adore 

401(k)s and IRAs is because of the so called tax breaks, because we love deferring taxes. 

But what direction do most of us think the tax rates are going to go over the long-term? 

Bob: Always they’re going to go up. 

Pamela: Yeah. I mean if you look at the debt, you look at the changing 

demographics and so on, I mean it would be shocking if they didn’t go up. So what 

people don’t realize is that if the tax rates go up and you’re successful in growing your 

nest egg, well then you’re only going to be paying higher taxes on a bigger number, and 

they never even think about that. 

And, another thing that they don’t really think about … and this came from a very 

deep exposé that I co-wrote about 401(k)s with Pulitzer Prize nominated investigative 

journalist, Dean Rotbart. (It’s actually on our website, BankOnYourself.com. We called it 

“Zombie Investors” because that’s what people are who invest in their 401(k)s. They’re 

doing it on autopilot, and other people are making their decisions and controlling their 

money for them, and they’re not even aware of that. BobChambersInterview) 

But one of the most shocking revelations in that expose is that after you account 

for fees, inflation and taxes, your 401(k) will probably have to deliver an 8% to 10% 

http://www.bankonyourself.com/more-than-15-million-zombie-investors-unwittingly-allow-others-to-feed-off-their-retirement-savings.html
http://www.bankonyourself.com/more-than-15-million-zombie-investors-unwittingly-allow-others-to-feed-off-their-retirement-savings.html
http://www.bankonyourself.com/more-than-15-million-zombie-investors-unwittingly-allow-others-to-feed-off-their-retirement-savings.html
http://www.bankonyourself.com/
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annual return just to keep you even with what you paid into it. I’m going to repeat that 

again. It’s going to have to deliver an 8% to 10% annual return just to keep you even with 

what you paid into it, because fees, taxes and inflation are one of those places where 

compounding actually works against you. So that’s one big problem. 

The other problem, which you did mention, is that you have no idea what the 

performance of these plans that are based on the stock market is going to be. And I do 

like to ask people the question, “Do you know what your retirement account will be worth 

on the day you plan to tap into it?”  

And you know Bob, I can’t find anybody who saves and invests the traditional 

ways who can say they know the value of their plan.  

Bob: I can guarantee you, you will not be able to predict accurately… 

Pamela: There you go. There’s the one thing you can guarantee is… 

Bob: That’s right. 

Pamela: Oh no, I just remembered one other thing you can guarantee, and that is 

that your stockbroker, your money manager, your advisor who is managing your money 

in the market, will get paid whether you win or lose! That’s one thing you can 

guarantee. 

Bob: That’s right. The mutual fund company will take their 1% or 2% 

administration fee – whether it’s an up or down market. 

Pamela: Absolutely. 

Bob: And I just wanted to add, the other thing when you’re looking at retirement 

income and you’re going to take out money from your 401(k) or your IRA, your children 

are probably going to not be living with you, so you won’t have that dependent tax 

deduction. 

Pamela: Right. 

Bob: And you’ll probably have a low mortgage, so you won’t have as high of a 

mortgage deduction, so you will be in a higher tax bracket, and people don’t realize that. 

They don’t look out 30 years and say, “Hey, when I’m 60 or 65, this is the tax bracket 

that I’m going to be in.” 

Pamela: You actually make a very good point Bob, and we’ve done some surveys 

of people who have retired, and we are finding that the vast majority of them are saying 

that they did actually end up retiring in a higher tax bracket, not what the financial 

planners keep telling you that, it will be a lower tax bracket. And of course, there’s 

always the question of, why would you even aspire to retire in a lower tax bracket? That 

means you’re broke! You know? 
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Bob: Right. 

Pamela: Another thing about the taxes related to what you just said is that the 

income you take from your 401(k) and your IRA counts against you. Your social security 

income is going to be taxed because of that. 

What people don’t realize is that the income you take from a Bank On Yourself 

plan is not going to count against you. It’s not going to change or increase the amount 

of tax you’re going to have to pay on your social security income. So that’s an interesting 

thing a lot of people aren’t really aware of. 

Going back to the whole thing of, if you don’t know what your account is going 

to be worth at any given point in time, you don’t really have a plan – that’s one of the 

things that basically just dooms older people to a lifetime of stress and debt. They’re 

always going to wonder whether their money is going to run out before they do. 

I also thought this was a good time to talk about the latest DALBAR report that 

just came out. DALBAR is a company that every year releases a very in-depth analysis. 

They call it the Quantitative Analysis of Investor Behavior. 

DALBAR is the leading independent audit and rating expert. They’ve been doing 

this for 35 years. They have a fabulous reputation for unbiased evaluations, and what they 

look at is the actual returns that investors are getting in the stock market over the 

previous 20-year period. And so for the period that just ended December 31
st
 for the

previous 20 years, here’s what they found out… 

The average equity fund investor has gotten less than half of the return of the 

S&P 500 over the last two decades, and they beat inflation by less than 1% per year. 

And for those who were investing in fixed income assets, the average fixed 

income investor got only 15% of the return of the related benchmark, which is the 

Barclays Aggregate Bond Index, for anybody who is interested in knowing that. 

And then the third category that they looked at are the asset allocation investors. 

A lot of people say they do asset allocation. 

Well, the typical asset allocation investor got less than 30% of the return of the 

S&P 500. They got 2.12% per year to be exact, and that didn’t even keep them up with 

inflation. (See our recent Dalbar Report blog post) 

Bob, what I ask is: Was all of that worth all the rollercoaster ups and downs and 

sleepless nights? 

Bob: Never. 

Pamela: Never. Yeah. 

http://www.bankonyourself.com/shocking-report-wall-street-doesnt-want-you-to-see.html
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Bob: That’s why we want to be on financial autopilot because we don’t ever want 

to have to worry about that. 

Pamela: Absolutely. 

Bob, you mentioned that you also followed some of the conventional advice about 

using government sponsored savings plans for funding your two sons’ college educations, 

and those are typically 529 plans. They call them UGMAs in some states. UTMAs in 

other states. How did that work out for you? 

 Bob: We did have UGMA accounts for our sons as soon as they were born, and 

after several years of diligent savings and investing in those accounts, we lost 50% of the 

value when the market crashed in 2001. 

After a few more years of savings and investing, we had very little to show for it. 

So we took the money out and we’ve used it for our boys in other ways. 

Pamela: You mentioned that you ask everyone you know if they’re happy with 

their 529 plan, and what are you hearing? 

Bob: I’m not hearing anything positive. Some of my friends, their children 

decided not to go to college or to postpone it, so the parents are left with this account that 

they’re not sure what to do with. Maybe they’ll go and take some classes, or the son or 

daughter will go at a different time, but there’s a little bit of turmoil in their planning.  

If their son or daughter does go to school, there are some stipulations that it has to 

be used for certain things, and I didn’t see or hear anything good about the returns.  

Pamela: Yeah. If they are government sponsored plans – 401(k), UGMA, 

UTMA, IRA, whatever it is – the money in your plan isn’t really yours to use as you 

wish. The government actually controls your money in the plan. They set the rules. 

There’s more strings attached to these plans than a puppet, and they can change the rules 

anytime they want. And people don’t really consider that until generally they’re too far 

into it already. 

Bob: Some of the plans are state sponsored or even school sponsored, and you 

might be locked into a state or particular school. 

Pamela: Things change, so you don’t want to be locked into things like that. 

Let me tell you this fascinating story. This is a friend of mine who started both a 

529 plan and a dividend-paying whole life insurance plan for a grandchild’s college 

education 10 years ago. 

He paid $10,000 into each plan, and his 529 plan today is just a little bit ahead of 

his whole life plan. However – and this is a big however – he put the $10,000 into the 

529 plan 10 years ago all in one lump sum. So it’s all supposedly been working for him 
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the whole time, all $10,000. But into his whole life plan, he’s only paid $1,000 a year… 

and they’re just about even. Imagine that! 

But here’s the kicker – the whole life plan didn’t have the riders or options that 

we add onto it when you’re taking out a Bank On Yourself policy. Those are the options 

that supercharge your cash value. Imagine if his whole life plan actually had those 

riders on it, it would be worth significantly more and would be beating the pants off of his 

529 plan. 

So what was the defining moment or event that made you wake up and start 

searching for a better, easier and more predictable financial independence plan? 

Bob: Well, it started while I was stationed in Washington D.C., and I was a short 

distance away from the Pentagon when the plane  hit it on 9/11. 

Pamela: Wow! 

Bob: It was a tragic day for not only America but for the whole world, and I 

thought, if a terrorist attack could cause the strongest financial market in the world to 

crash – that day I lost, probably like many people, about half my net worth – I had to find 

a better way or better place to store my money and to make it grow in a more predictable 

way. 

Pamela: Okay. 

Bob: That was my defining moment. 

Pamela: When did you first hear about Bank On Yourself, and what was your 

initial reaction? 

Bob: I heard it on an A.M. radio station here in the Carmel, California, area that I 

listen to and it was 10:00 or 11:00 at night, and I said, “Hmm. That sounds interesting.” 

I just jotted down the website, and the next day I went to the website, and I started 

investigating it a little bit more. 

And I had some knowledge and some education on insurance products, so I knew 

a little bit about it. I went to the website, read some of your literature and material, and I 

said, “Okay. Now I’m going to call the advisor, the Bank On Yourself Advisor…” 

Pamela: The one we referred to you. 

http://www.bankonyourself.com/certified-advisors
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Bob: That’s right. The referral was very easy. I got an email the next day, and it 

was great. I did a little bit of research on it and came to the conclusion that the policy was 

right for me. 

But I was trying to put into perspective… how many people would have heard the 

radio spot? How many people would have responded and gone to the website, and how 

many people would have gone to talk to the advisor? How many people would have 

actually signed the policy? 

I kind of in my head just imagined 10,000 people heard the radio spot, and maybe 

2 or 3 actually obtained a policy. You know, we have this information out there, but so 

very few people take advantage of the opportunities that are our there for them. 

Pamela: Well, I know that to be true for a fact, and I can assure you that some of 

those people who haven’t yet followed through are listening to us now. 

You mentioned in your booklet that you had personal experience with traditional 

whole life insurance through policies that you had bought that are available to those who 

are in the Navy, but when you learned about Bank On Yourself type policies, you had a 

number of Ah Ha’s, where you thought, gee, I didn’t know life insurance could do that. 

What were some of those revelations? 

Bob: Well, the other policies I have lack the turbo charging of the Bank On 

Yourself policy, and that was the defining thing. 

When I took a look at the illustrations and compared them side-by-side with my 

current policies, I knew that Bank On Yourself would in fact have a turbo charging 

feature to it, and that in itself was the main feature that made me decide to look into it 

and to purchase a policy. 

Pamela: And one of those benefits that you get when you buy a Bank On 

Yourself-type policy from one of the 200 Bank On Yourself Advisors is that when you 

do take a policy loan, you will receive the exact same interest and dividends as 

though you had not taken a loan. So your money is basically working for you in both 

places: It’s earning the same interest and dividends on the money you borrowed, and it’s 

also working for you, doing whatever else you’re using it for. Whether it’s investing in 

something else or to make a purchase, to use it to become your own financing source, and 

that’s a feature that is only offered by a handful of companies. 

Request a FREE, no-obligation Analysis and you'll receive a referral to one of 

the 200 Bank On Yourself Authorized Advisors, like the one Bob Chambers was 

referred to. 

They'll be able to answer your questions and show you the bottom-line numbers 

and results you could get if you added Bank On Yourself to your financial plan.  

Request your Analysis today! http://www.bankonyourself.com/analysis-request-form 

http://www.bankonyourself.com/analysis-request-form
http://www.bankonyourself.com/analysis-request-form
http://www.bankonyourself.com/analysis-request-form
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There are actually only a handful of insurance companies that have policies that 

meet all five of the requirements needed to maximize the power of the Bank On Yourself 

concept, but you actually list more unique benefits and advantages of Bank On Yourself 

in your booklet than I list myself! 

You found over 30 so far, and I know you keep on finding additional ones, but out 

of that 30 – which of course will be listed in the booklet that we’re making available to 

our subscribers – if you had to pick out a few that you personally find most valuable, 

what  would you pick? 

Bob: Well, I’d like to say them all, because the Bank On Yourself policy is like 

having that Swiss Army knife. You know? It’s a financial Swiss Army knife. Let me talk 

about the 3 most important. 

I think the most important is that if I should die, my dreams and goals don’t die 

with me. They continue with a financial and educational legacy through my family. 

That’s the most important thing. 

The second was simplicity. Sure, you have to fill out a little bit of paperwork, you 

have to have a physical, and you have to fund the policy; but that’s about it. It’s on 

autopilot after that. And I can use that time that I used to use to track my investments, I 

can use that time for more important things. 

And, again, remember, I was looking for the financial autopilot concept, and 

this is as simple as it gets. 

Lastly, I truly believe there are many benefits gained by giving back to others, and 

the Bank On Yourself policy allows me to experience the goodness of planned giving. I 

guarantee that I can give back to others, and if I want to give it back before I pass away, I 

can do that with this policy also. 

Pamela: That’s true. And you know Bob, that’s very important to me too, and I 

do believe that it’s important to a lot of people, but they may not think about that.  

One of the things that all the people who tell you that you should be buying term 

and investing the difference say is that if you’ve done a good job, you would have saved 

up enough money before you hit 65 say, to be able to “self-insure”, and you’ll have 

enough saved up in your retirement account. Of course, that hasn’t happened for most 

people. 

But even if it did, I have never, ever, ever heard of anybody saying when the 

breadwinner dies, “You know what? They left me too much money.” No one ever says, 

“They left me too much money.” 

And you know if it did come to that, then that money could be used to benefit so 

many deserving causes, charities, churches and temples. So I am 100% with you on that 

Bob. 
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Bob: Sure.  

Can I just make a comment about buy term and invest the difference and then 

self-insuring later on. I don’t think that people will do that. In fact, you probably have 

statistics that say that they don’t. 

Pamela: Yep. 

Bob: And I don’t believe that self-insuring down the line when you’re 60 or 65 is 

all that good of a financial strategy, because people will either find a way to spend that 

money, or some type of medical or other financial disaster will him them… 

Pamela: Mm hmm. 

Bob: And they won’t have the guarantee of a death benefit or the money in their 

insurance policy to use in those emergencies. I don’t think that people will self-insure. No 

matter how much money they have, there’s always a disaster waiting to happen that 

might eliminate that. 

Pamela: Yes. It could wipe you out. 

Bob: Exactly. 

Pamela: It can happen. It does happen. People don’t think about that, and you 

know Bob, you know what buy term and invest the difference really comes down to? It’s 

buy term and spend the difference. 

Bob: That’s true. 

Pamela: So you know one reason we find that, like you mentioned, people don’t 

take the next step and request an analysis and talk to one of the 200 Bank On Yourself 

Authorized Advisors is because they don’t think they can afford to start a plan. Because 

let’s face it, most people have more month than money. What’s your take on that? 

Bob: Well, one of the most important topics I talk about in the booklet deals with 

infrastructure, and that’s the things that you own or you have. And don’t get me wrong. 

Having a boat or a piano or a classic car, stamp collection, they’re all great things if they 

add value to your life. But if you’re spending on things that don’t add value to your life, 

that’s not a good investment. And I put in the booklet some things that we did to cut 

down on our infrastructure.  

Pamela: Right. 

Bob: You know, take a look at your lifestyle from a spending point of view. And 

you know, interest on your credit card is just lost interest. 

Pamela: You still live a very nice lifestyle. It’s not like you’re sitting there 

feeling like you’re deprived, right? 
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Bob: No, not at all. In fact, we live a much better lifestyle because we cut down 

on our infrastructure. We weren’t paying for something we didn’t need. We weren’t 

spending time tending to all the things in your life that kind of tie you down. So now we 

have more free time. We live in a better environment, and we actually have a better 

lifestyle. 

Pamela: Well, you know the British economist, and you do mention this in your 

booklet: C. Northcote Parkinson, who wrote a very famous essay called “Parkinson’s 

Law”. There are two very interesting things that he noted in Parkinson’s Law that relate 

to this. 

Number one, he said that expenses rise to equal income. Well, I think a lot of 

people can relate to that. 

Bob: Sure. 

Pamela: And number two, he said that a luxury once enjoyed becomes a 

necessity. And I think a lot of people have experienced that. What we really have to do is 

look at the difference between needs and wants. 

Bob: Sure. 

Pamela: So the reality is really everyone can find something to put away each 

month into a Bank On Yourself policy, that can be structured to meet your needs and 

whatever you can start with.  You should at least start. Don’t put it off. 

Bob: I agree. 

Pamela: Well, you sent me a picture of the money and finance bookshelf section 

of your local library. That’s actually included in your booklet. But you noted that there 

were several different books, each, by Suze Orman and Dave Ramsey, but not one single 

copy of my book, “Bank On Yourself”. (www.BankOnYourself.com/products) 

Now, I know you were going to rectify that part by donating a copy of my book, 

but you made a comment that fascinated me about why anyone would need to write more 

than one book, covering the principles of financial planning. 

You noted, and this is a quote. “Shouldn’t financial planning be the same over 

long periods of time if you have the right plan from the beginning?” Can you say 

more about that? I really thought when I read that it had to be one of the most profound 

comments I’ve ever heard about money and finances. 

Bob: You know, two days ago I brought a copy of your book over to the library 

and talked to the reference librarian, who is actually a family friend of ours, and she kind 

of looked at it and then looked at me; and she knows that I’m retired. It was the middle of 

the day, and I had my bicycling outfit on, so she knew I was out for my ride. 

file:///C:/Users/karen/Downloads/www.BankOnYourself.com/products
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She was kind of thinking about it, and I think she wanted to read it herself, and 

she was thinking about, “Okay, I know Bob is retired and he’s bringing this book and 

donating it to the library.” 

So we’ll see. I’m going to go back in a week and see if it’s on the shelf, and she 

might give me some feedback from the… I don’t know if the book has to go through a 

board of review or anything like that, but there’s certainly space on the shelf for that 

book. 

And again, we talked about the Suze and Dave books there, and I had the 

epiphany. A couple of weeks later I said, “This is the key. This is the Holy Grail. You 

only need one book; the Bank On Yourself concept. It covers all your financial 

planning needs at every stage of your life.” 

Your road to financial independence could start with that and end with that, and 

you don’t have to read the books by Suze or Dave every year that they come out with a 

new book for a changing economy, for a changing marketing situation. To me it was 

clear, and it made perfect sense. 

Pamela: It makes perfect sense to me too, and I’d never thought about it that way, 

so that was very interesting. 

Bob, you know you talk about the importance of leaving a legacy for future 

generations, and that’s both in terms of financial education and financial independence. 

Why are you so passionate about that? 

Bob: My dad died of a heart attack at age 54, and he never talked about what he 

wanted to leave for a legacy or even his plans for his children or himself. I don’t want 

that to happen in my family. My sons know what the plans are for the future and for the 

plans when my wife and I are gone.  

There’s an important issue that I talked about in the booklet. It only takes one 

generation to start that financial independence plan. Just one person to fund one life 

insurance policy, which will benefit many generations to come. 

Is it one generation or is it 5 generations or is it 10 generations? It could be all of 

those. If the education and the financial portion of it are funded, you could have 10 

generations that benefit from it. 

And this may sound a little bit selfish but I want to be that person to start it, and I 

want to be the person that starts this family tradition. 

Pamela: But everybody listening to this can be that person as well in their own 

families. 

Bob: Absolutely, and if that happens, they will have such a great feeling that 

they’ll want to save and have many Bank On Yourself policies. I guarantee it. 
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Pamela: So you’ve already used your policy to become your own source of 

financing, and you have some plans to use it again soon. Can you share the details with 

our listeners? 

Bob: Sure. About a month ago I took a policy loan out, and I took it out for three 

reasons. I’m going to be going to Italy with a navy friend of mine who was a mentor of 

mine in the navy for a long time and one of the people that helped me decide to make it a 

career and eventually helped me to have an early retirement. 

We’re going to go for three weeks, and we’re going to visit family, and I’m going 

to have a chance to visit the area that my grandparents came from. They immigrated in 

1930 to America, and I’m going to probably be the first person in the family that’s going 

to actually go to the area that they came from. 

Pamela: That sounds great. 

Bob: It’s going to be a wonderful trip. I’m going to leave in a few weeks, and I’m 

really looking forward to it. 

The second was I’m going to take my sons and some Boy Scouts to the Philmont 

Scout Ranch in New Mexico over the summer, and it’s going to be 12 days of intensive 

hiking, and it’s the pinnacle of the Boy Scout’s career. 

The third reason is, I wanted to test the system. I wanted to see if the book and the 

Bank On Yourself Advisor were correct in how easy the policy loan was to take out. 

And I’ll be honest with you, it was easier than getting a loan from the bank 

that I’ve been with for 25 years. 

Pamela: And it doesn’t seem to matter how much money you have in your 

accounts there. There’s still all kinds of hoops you have to jump through, and there are 

times like during the credit crunch where it didn’t matter what your credit rating was or 

how long your relationship was with your bank – they wouldn’t even talk to you. 

Bob: Well, think about this. The Bank On Yourself policy is my collateral, so 

there’s no collateral questions. If I went to my bank, they would have said, “Bob, how 

are you going to pay this back, and what are you going to use as collateral?” No matter 

how much I had in the bank! 

The other thing is I’m retired. Now, my wife is employed, so we have that 

income, and I have my military retirement pension, but going to a bank and asking for 

money and being a retired person, it’s a little bit difficult. 

Pamela: Good point. 

Bob: So, I would have much rather had made a phone call and sent a fax in for a 

Bank On Yourself policy loan than to go and fill out the paperwork at the bank and have 



 

 14 

people looking at me as, “Why does he need this money, and how is he going to pay it 

back?” 

Pamela: You talked earlier about how many people heard the same radio spot 

that you heard but they didn’t go to the website. Or they went to the website and 

requested more information, but they didn’t bother getting a referral to one of the 200 

Bank On Yourself Authorized Advisors. 

And there are some who did that, but they never actually followed through, and 

they never started a policy, and there are many of these people who are undoubtedly 

listening to us talk right now. 

And you even mentioned you almost didn’t look into it yourself. The difference, 

of course, is that you did follow through, and you’ve mentioned that Bank On Yourself 

has become the pillar of your financial plan. What advice would you give to those who 

haven’t followed through yet? 

Bob: Well, I looked into a lot of different things, and we had stocks and mutual 

funds and all that stuff, and again, those weren’t working. 

So I was always open to new ideas of investing or financial independence and 

financial security. And so, you’re right. I almost didn’t follow through. I had a little bit of 

trouble dealing with a person on the phone at first. When I’m talking to people, it’s 

usually best face-to-face. 

But my advisor put me at ease, and the discussions that we had really made me 

feel very comfortable in dealing with someone on the phone and through email. 

Pamela: You’re in Northern California. The advisor you work with is in Southern 

California. 

Bob: That’s correct. So I had a little bit of concern about that, but the more I 

looked into it and the more I dealt with the advisor, the more comfortable I was. 

But you know what? My advice to people is to keep an open mind about new 

things that come along, and don’t say “No” until you research them. But it’s time for them 

to take financial matters into their own hands and not let others dissuade you or hold you 

back. 

Educate yourself about your family’s future. Remember my driving force was 

twofold. To retire to spend time with my family and to leave a financial legacy, both 

monetary and educational, and that’s not out of reach for the folks who are listening 

today. It’s just you’re going to have to have faith in yourself, and you’re going to have to 

have faith in your Bank On Yourself Advisor.  

Even after a few hours on the phone, reading the book twice and several emails, I 

didn’t understand every aspect of the Bank On Yourself policy, and I didn’t understand 
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everything when I signed the documents.  But I did have faith that the concept was sound 

and the benefits were many. 

And I can help everybody who is listening make the decision. All you need to 

do is take your current investments and either go to www.BankOnYourself.com, 

read the book or read my booklet and compare the benefits of the Bank On Yourself 

policy with your current investments. 

Just put them side-by-side. It’s very easy. Take a look at the pros and the cons, 

and I guarantee that you’ll see that the benefits of the Bank On Yourself policy outweigh 

almost every single benefit of your current investment. 

I said to my wife as I was going through all the benefits, “I didn’t know life 

insurance could be used this way,” or “I didn’t know this was a benefit of the life 

insurance policy.” 

Last thing: I said it has all the short-term access to money, which takes care of 

your emergency fund. You have mid-term access to money, which takes care of your 

automobile and college funding needs. You have long-term access to money, which takes 

care of your healthcare and retirement funds. And finally you have access to money for 

your heirs and your charities, which takes care of your financial legacy fund. 

So I’m really relaxed when it comes to financial planning associated with the 

Bank On Yourself concept. It makes it super easy. So now, I’m finally on financial 

autopilot, and I’ve found financial independence all in one product. 

Pamela: I love the way you describe that. The short-term, the midterm, the long-

term benefits and then the benefits that survive you, your financial legacy fund for your 

charities and your heirs. 

You talk about the side-by-side comparison of Bank On Yourself against really 

any other saving or investing strategy. And I would like to remind everybody, I do have a 

$100,000 cash reward out there. It’s been out there for three years now, and no one has 

come even close, Bob, no one has come even close to showing that they have any 

financial product or vehicle that has even a fraction of the advantages and benefits and 

guarantees that come with the Bank On Yourself plan. But I still make that offer. If 

anyone is skeptical, go ahead. Go to BankOnYourself.com and click on $100,000 

Challenge, and take the challenge for yourself. (www.BankOnYourself.com/challenge) 

Bob: You know, you could double, triple, or make it ten times that much – 

Pamela: I could make it a million dollars … 

Bob: That’s right. And, no one is going to be able to claim that money. I 

guarantee it.   

Pamela: And you know what? I tell people, “If you can match or beat the benefits 

of Bank On Yourself, I’ll happily pay you that money, because then I would have found 

file:///C:/Users/karen/Downloads/www.BankOnYourself.com
file:///C:/Users/karen/Downloads/www.BankOnYourself.com/challenge
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something that I want to implement for my own family and share with others as well.” 

But I’m pretty confident, since I’ve investigated 450 strategies so far, I don’t know that 

there’s going to be anything that’s going to beat it. But I assure everybody listening, if 

there is, I’ll let you know about it. 

Bob, I wanted to thank you so much for sharing your insights and your 

experience, and I really do hope to do a follow-up interview with you at some point. I do 

know you have a lot more valuable information that you can share.  

And we have a link on the page to download Bob’s booklet, “Financial 

Independence Made Easy,” and I do hope that you enjoy reading it. You’ll learn a lot 

from it. I am very confident that you will. And for those who are listening to or reading 

this and want to find out how Bank On Yourself can help you reach your long term and 

short term goals and dreams, without the risk and volatility of traditional investments, it 

really is simple to take that next step – the one that Bob was talking about – that a lot of 

people don’t take. It’s very simple to take it and find out, find out once and for all what it 

would look like bottom line, guaranteed results if you were to add the Bank On Yourself 

method to your plan. 

Just go to BankOnYourself.com and click on the button that says “Request Your 

Free Analysis.” (http://www.bankonyourself.com/analysis-request-form) And by the way, 

when you request your analysis, you’ll receive a referral to one of only 200 advisors in 

the United States who have met the rigorous training and requirements needed to become 

a Bank On Yourself authorized advisor, like the one that Bob works with. 

And they’re all as good as the one Bob works with, and as you can tell, Bob is 

very thrilled with the advisor he was referred to. They’re not pushy. They’re going to 

show you what a plan would look like designed to meet your unique situation and goals 

and dreams. 

But I really would urge you not to put it off another day. Because today really is 

the best day of all to take back control of your money and finances, create real financial 

independence and peace of mind, and build a nest egg that you can truly predict and 

count on. 

So go to BankOnYourself.com and click the “Request Your Free Analysis” button 

now, while you’re thinking of it. (http://www.bankonyourself.com/analysis-request-form) 

This is Pamela Yellen, signing off from Bank On Yourself. 
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