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4 



 

5 

 Use a good, high quality tire inflation gauge capable 

of reading increments of 1 psi or less.  Tire gauges 

designed for use on ATV tires are recommended. 

 

 

 Check tire inflation pressure when the tires are cold, 

preferably in the morning.  Tire gauge readings can 

be 1 to 3 psi higher when tires are warm.  If fluid 

ballast has been added to the tires, measure inflation 

pressure with valve stems in the same position for 

all tires.  Pressures at the bottom of the tire can be 

1.5 psi higher than at the top. 

 

For optimum performance, set all tires on an axle at the 

same pressure. 

 

Reducing the number of trips across the field will also 

reduce soil compaction.  You need to ask yourself, “Is 

this trip necessary?”  Eliminating a trip across the field 

will not only reduce compaction, it will save fuel and 

time.  Delaying that first trip across a wet field is also 

recommended.  Randal Reeder, Ohio State University, 

says that the first trip across a loose soil with a heavy 

load axle will contribute to 75% of the total compaction. 

 

As the season progresses, if field conditions are still not 

optimal for tillage, you may be forced to begin field 

operations.  Patience, knowing when to go, and proper 

tire inflation are proven practices that can minimize soil 

compaction. 

s I write this article in April, nobody has been 

able to till any ground yet this spring.  It is still 

early and a lot can change between now and 

when this newsletter arrives in your mailbox.  However, 

if the cooler and wetter conditions are still present in 

early May, be patient when it comes to field operations 

such as tillage and planting.   

 

Performing field work operations before the soil is dry 

can create soil compaction which leads to reduced yields 

this year and into the future.  Most agronomists will 

agree that soil compaction can reduce crop yields as 

much as twenty percent.  Before going to the field it is 

also important to check the tractor tire inflation to make 

sure they are properly inflated.  Proper tire inflation will 

reduce soil compaction and save fuel.   

 

Checking soil moisture is one of the first things to do 

before doing any field operation.  We have to wait for 

more than just the soil surface to be dry.  Many of us are 

guilty of just grabbing a handful of soil from the soil 

surface after a dry, windy day and convince ourselves it 

is dry enough to till the soil.  Mahdi Al-Kaisi, Iowa State 

University, suggests that we take samples four to six 

inches deep and do the “ball test”.  The ball test is just 

what it says it is.  You take a handful of soil and try to 

make a ball.  If the soil sticks together and forms a ball it 

is too wet to be in the field.  If the ball breaks up easily 

and crumbles into smaller pieces, the soil is dry enough 

for tillage operations.  Al-Kaisi also recommends 

checking tile drainage outlets; if they are still running it 

may also be an indication that it is too wet to be on the 

field.   

 

Inflating radial tractor tires to the lowest recommended 

pressure for the load they carry lowers the risk of soil 

compaction and improves fuel efficiency.  Another 

benefit to properly inflated radial tires is the reduction of 

wheel slippage due to better traction.   

 

Mike Staton, Michigan State University, offers these 

recommendations for properly inflating tires: 

 

 Use load and inflation tables from the tire 

manufacturer and inflate tires to the lowest 

recommended pressure for the weight carried per 

tire.  Adjust inflation pressures whenever the axle 

loads change. 

 

 

A 

Exercise Patience if Soil is Too Wet
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e are looking for alfalfa growers that will be 

planting a new seeding this spring.  We 

would like to document alfalfa seedling 

populations after emergence and again in the fall on 

the same field.  Our intent is to compare initial stand 

counts with end of season stand counts.  We are trying 

to determine if there is any direct correlation with 

seeding rates and end of season plant populations.  

This would require no additional work for the grower 

because it is only a field survey.  If you have any 

alfalfa new seedings and would like to participate or 

have questons, please contact Mike Hunter at the 

Cornell Cooperative Extension office at (315) 788-

8450 or (315) 376-5270, or by email at 

meh27@cornell.edu. 

 Mobile 
Apps  

Mobile apps allow technology to be 
accessible at your fingertips.  

 
Production, economic, and feed 
information for dairy and crop 
producers is available through a 

number of different apps: 
DairyCents, DairyCents Pro, and 

CropCents.  
 

Dairy farmers, on-farm advisers 
and educators can conveniently 

connect to resources and computer 
models without ever leaving their 

truck, tractor, or barn. 
 

These mobile apps were made possible by:  

Seeding Alfalfa this Spring? 

 

W 
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 Re-install the electric solenoid valve assemblies.  

These should have been taken down in the fall and 

stored where they would not freeze and crack.  If 

they were left in place, be sure to check and test for 

possible cracks and replace as needed. 

 Check all wires to make sure none were damaged 

over the winter.  Replace any damaged transformers 

or temperature sensors. 

 Flush the distribution lines.  Usually, the lines are 

drained and left open during the winter.  Dust and 

debris can blow into the line and cause problems 

with plugged spray tips when the system is first 

started again.  You can eliminate most or all of these 

issues if you flush each line thoroughly before 

closing the drain valve and charging the line. 

 Turn the system on.  Don’t wait until the first 90F 

day to test the system.  Test and activate the system 

as soon as freezing temperatures are safely behind 

us.  The controller will only activate the system 

when the temperature reaches the set point, so there 

is no need to worry about wasting water. 

pring tune-ups for curtains (tips by 

Development Resources of Iowa/Roll-O-Matic 

Curtains) 

 Replace and repair damaged curtains.  Now is the 

time to take down curtains for repairs and 

replacements and still have them back in place 

before summer arrives. 

 Optimize air flow and fresh air.  Along with 

springtime comes temperature fluctuations that may 

range from below freezing to above 70F.  A good 

ventilation system will allow you to optimize both 

air flow and fresh air despite the ups and downs of 

the outside temperature.  One way to achieve this is 

with a split curtain system.  Opening a few inches 

along the top will bring fresh air in without creating 

a draft. 

 Schedule maintenance during the downtime for new 

construction.  Avoid the waiting list by calling your 

curtain service provider and setting a date for a 

springtime maintenance check or replacement 

curtains now.  As new building projects break 

ground in the summer and fall, it could be difficult 

to get prompt service during those times, so take 

advantage of the slower season. 

Spring tune-ups tips for fans and ventilation systems 

(Tips provided by Wes Dorner, Dorner Equipment 

Sales and Services, LLC) 

 Wash fans.  By cleaning off dust and debris with 

high pressure water and soap or steam, fans will run 

better with less friction.  A good rule of thumb is to 

wash fans when the temperature is consistently 

above freezing at night. 

 Inspect fans visually.  Look for worn pulleys, 

especially if they have not been replaced in the last 

four to five years.  Check fan blades for cracks. 

 Grease ball bearings.  One springtime greasing is 

generally enough for the year.  Two to three pumps 

from a hand grease gun is all you need.  

Overgreasing can actually cause seal damage. 

Spring tune-ups tips for soaker cooling systems (Tips 

provided by Dick Bonner, Edstrom, Inc.) 

 Flush and clean all filters.  Replace filter screens if 

needed. 

 

S 

Spring Cleaning 

 

Lloyd & Rita Woodruff 
10020 State Route 12, Copenhagen, NY  

 315-688-4219 
 

Vegetable Plants For Sale: $2.00 per pack including 

tax (buy 10 get one free) 
 

 Tomatoes-Bush, canning, cherry, big varieties 

 Eggplant, cauliflower, celery, tobacco, cabbage, cukes 

 Ace & Carmen peppers (Best for NNY), hot (Ghost) & mild peppers 

 Pumpkins (all sizes, white also), summer & winter squash, gourds 

Locally Started and Grown 

Self-service-open 7 days a week 
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Rick emphasized that equipment should be monitored 

on a daily basis; the average cost of parlor maintenance 

is $0.05/ cwt or 3.9% of parlor operating costs. 

Finally, Kathy Barrett, from Pro-Dairy, discussed 

robotic milking systems: different technology, different 

management.  There is an increasing interest in the use 

of robotics in the dairy industry.  The use of robotics 

will decrease the use of milkers but requires higher tech 

labor to maximize the robot and gain value from the 

data.  Other changes with robotics include changes in 

feeding management and grouping strategy. 

We want to thank everyone for a successful turnout at 

this year’s Winter Dairy Management Program.  

Valuable sponsorship was provided by Finger Lakes 

Dairy Service (Lowville) represented by Whitney Davis 

and DeLaval Dairy Service (Adams) represented by Joe 

Filiatrault, Bryan Gotham, and Brian Payne.  Hopefully, 

we will continue with some warmer weather.  Just in 

time for Extension pasture walks this spring! 

espite another snow storm that came through 

the area, both presenters and farmers were able 

to attend this year’s Winter Dairy Management 

Program.  The program focused on “Milking System 

Efficiency—Milking It For All It’s Worth.”  Over 30 

people attended the program that was put together by 

the PRO-DAIRY Program at Cornell University.   The 

goal of the meeting was to present farmers with 

different options for either retro-fitting their present 

facility or the option of a robotic milking system.   

Our guest speaker was Dr. Dave Kammel from the 

University of Wisconsin.  Dave’s topics were low-cost 

parlor options and budgeting for dairy modernization.  

He emphasized that remodeling or adding a low cost 

parlor requires good planning, design, and being open 

to creative solutions to problems in existing facilities.  

Dave suggested to manage a small budget one should 

“build in phases” (i.e, phase 1 build new cow barn, 

phase 2 retrofit parlor in stall barn, phase 3 build feed 

storage, etc.).   For any phase of your project, making 

sound designs and setting realistic budgets from the 

start will help ensure a successful project.   

In addition to Dr. Kammel’s presentations, Dr. Rick 

Watters, from Quality Milk Production Service, 

discussed milking parlors—typical intervals for 

maintenance and improved numbers game.   

Winter Dairy Management Review 

D 
 

Dr. Rick Watters, Quality Milk Production Services 
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imely harvest of first cutting is critically 

important to assuring quality forage for dairy 

farms. First cutting tends to have higher 

digestibility than later cuttings. Harvesting first cutting 

at this opportune time also sets up successful harvesting 

of second, third, and even fourth cuttings. 

 

Alfalfa height is a very good indicator of proper 

timing for first cutting.   

 
You should start harvest using your alfalfa as a 

phenological predictor. This is a fancy way of saying 

that the height of alfalfa can predict when it and grass 

fields, in your local climate and conditions, should be 

cut.   

 

 Optimum milk production from grass is at 50 NDF. 

See chart below. Pocket-sized charts are available. 

 Time your harvest early enough so that most of 

your crop is harvested by the "ideal" range. 

 You are better to cut too early than too late. This is 

especially critical with the grasses. What you lose 

in yield in the first cut you make up for in the 

second cut.  

 

Jefferson / Lewis County CCE Plan 

 
Jefferson and Lewis County will begin sampling early 

May in six to eight fields representing different 

geographic areas in the county. This sampling would 

take place for four to five weeks until the crop had 

passed prime and there was no longer a need for 

sampling. You are encouraged to sample your own 

fields. 

 

Reporting to Farms and Agribusiness   

 
First Cut Quality Monitoring weekly reports are 

available on Tuesday afternoon or Wednesday morning.  

If you have not received these reports in the past please 

let us know how you would like them delivered. You 

can also find reports at ccenny.com/index.php/field-

crops/crops/first-cutting-harvest-management.  

 

If you’re interested in receiving a report, contact Ron 

Kuck in Jefferson County at 788-8450 or by email at 

rak76@cornell.edu, or Terri Taraska in Lewis County 

at 376-5270 or by email at tt394@cornell.edu. For 

harvesting tips, follow Mike Hunter on Twitter 

(@Mikethecropguy)! 

 

First Cut Quality Monitoring 
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Note: Goals for standing forage, 

assuming 10-15% decline in forage 

quality due to harvest, silage 

storage and feedout.

J. Cherney, Cornell

For 1st Cutting 

CCE of Lewis County  

315-376-5270 
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Goal % NDF 

NDF (Neutral Detergent Fiber) is by far the best predictor 

available to determine forage quality for lactating dairy cows. 

NDF content in the field is best predicted by using alfalfa 

height for both alfalfa and grasses. (See Chart) 
 

Grasses the goal is an NDF level (on a dry matter basis) is 50% 

(target range 48-55). Tallest alfalfa height will be 16-17 inches. 
 

Alfalfa the goal is an NDF level of 40% (target range 39-43). 

Tallest alfalfa height will be 28-30 inches. 
 

Mixed stand of 50% grass and 50% alfalfa the goal is an NDF 

level of 43%. Tallest alfalfa height will be 22-23 inches. 
 

Begin harvest early enough so that most of your crop is 

harvested by the "ideal" range. 
 

Typically NDF increases about 0.5 to 0.7/day for alfalfa was 

and about 0.8 to 1.2/day for grass. Expect the lower end of that 

range in cooler weather and the higher end in warm. 

Graph developed from research by Jerry Cherney, Cornell U. 

Dairy Discussion Group will Continue in 2014 

asture walks are a great way to see how others 

manage their pastures and to share experiences of 

things that have worked, or haven’t worked.  They 

also let you see new developments in pasture production 

and management, and give you a chance to see ideas 

implemented on farms or ranches like yours before you 

spend money and time doing something.   

 

This year’s schedule will be fashioned after the popular 

winter shop meetings. Lewis County will hold pasture 

walks on the second Friday of each month. Jefferson 

County pasture walks will be on the third Friday of every 

month. Time will be from 12:30 p.m. to 3:00 p.m. The 

first walk will be in June and continue into August/

September. A twilight walk is being considered. 

Locations and topics have not been identified at this time. 

Farms willing to host or with ideas that they would like to 

explore are asked to contact us. Participants at the 2014 

NNY Dairy Grazing School indicated a very high interest 

in attending pasture walks this summer. 

 

Pasture walks are one of the very best ways for 

experienced or beginning farmers and agricultural service 

providers to learn from one another.  

 

P 
  Migrant Seasonal  

Farmworker Program   
 

The Mexican Consulate is coming to 
Amsterdam, NY, April 10th & 11th.  

Traditionally  anyone that would require 
passports, identifications, birth certificates, etc. 
would have to travel to NYC. Now, thanks to 
Cornell University and community partners, 

they have arranged for a mobile consulate  to 
come to Upstate NY to provide these much 

needed services.  
 

NEW service-  birth registries for children of 
Mexican parents, born in the US- dual 

citizenship.  This document has not  previously 
been offered outside of NYC. 

 
To sign up for an appointment you can go 

online to: 
 

 http://consulmex.sre.gob.mx/nuevayork/
images/departamentos/registrocivil/

solictudregistro.pdf  
 

For a flyer or assistance, please contact our  
outreach worker at (315) 402-3391 

or   
(315) 598-4715, ext. 1232. 

 
Administrative Offices: 

239 Oneida Street 
Fulton, NY 13069 

(315) 598-4715 ext. 1232 
Outreach: (315) 402-3391 

www.oco.org 
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inally, it looks like spring is headed our way! 

Even though the calendar says it’s spring the 

weather hasn’t realized it yet. Calves are being 

born into a cold, wet, and muddy environment. They 

may need a little extra attention this year to get them 

started right.  

 

As usual, dip navels with a 7% Iodine solution. This 

will dry out the navels and prevent navel ill caused by 

wet conditions from setting in. Give the required 

Selenium boosters to all calves and put a tag in to 

know which calf belongs to which cow. Pay close 

attention to big, slow starting calves. Make sure they 

are housed somewhere dry and that they are nursing 

to keep their energy levels up. A cold wet calf that 

isn’t nursing will be dead or sick - not a productive 

outcome for you. A calf feeding bag with a tube to put 

milk or colostrum directly into the calf’s stomach will 

go a long way in helping a cold calf get started again. 

Knowing how to use it will save a lot of calves for 

you. 

It’s Spring and it’s Calving Time Again - So be Prepared! 

F 
Check cows and calves at least twice a day to spot 

problems before they reach a critical stage. The first 30 

days of a calf’s life are when enteric diseases (scours) 

frequently cause death. If you vaccinated with a scours 

vaccine through the mama cow she will have given the 

calf the best colostrum available. This colostrum gives the 

calf the tools it needs to fight the enteric disease bacteria 

and viruses. A calf born into a wet muddy field will 

benefit from a dose of probiotic too, allowing you to 

“seed” their gut with good bacteria and help alleviate 

scours. Preventing scours will give you the greatest return 

on your money. And it will give you healthy, robust 

calves that can handle anything Mother Nature dishes out. 

 

In conclusion, keep your calves as dry as you can. Make 

sure they are started well and try to catch possible 

problems early. This will ensure that you have calves to 

sell next fall. With the high prices we are seeing for 

feeder cattle, it will be like putting money in the bank. 

Good luck and keep those calves healthy!        
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his month I would like to introduce the Beller 

Family.  Their family farm, where they milk 560 

cows, is located in Carthage, NY.  Glenn and 

Emily Beller, along with their son, Jon, raise all their 

own young stock on the farm.  They, along with their 

herd health veterinarian, have worked together to 

establish specific protocols for their calf routine.  As 

part of their calf management program, they record 

various data related to the performance of their calves.  

With the use of a digital refractometer, the Beller’s 

record the total protein on newborn calves and the 

concentration of solids of the milk replacer.  Digital 

refractometers are fast, convenient, and easy to use.  

The digital refractometer that they use has a Brix scale. 

The Brix scale is traditionally used to measure the 

presence of sugar in wine, fruit juice, and honey.  

Research has shown that the Brix scale can be used to 

estimate colostrum quality, total solids in milk, and total 

protein in serum. 

Jon Beller monitors the newborn calf health by 

periodically measuring the total protein concentration 

on calves between days 2 to 5.  This allows him to 

estimate the degree of passive transfer of antibodies 

from the colostrum in their calves.  The total serum 

protein concentration is closely related to the IgG or 

antibody values in the blood.  Jon pulls a blood sample 

from calves and determines the total serum protein with 

the refractometer.  Most dairy professionals suggest for 

a successful passive transfer, the total protein in a calf 

should be at or greater than 5.5 g/dl.  When using a Brix 

scale, a brix measurement of blood serum > 7.8% is 

used as a cut-off point.  Jon uses the calf serum total 

protein readings to help them monitor their colostrum 

program. 

All newborn calves get one gallon of colostrum at the 

Beller home barn.  A Brix refractometer can be used to 

measure colostrum quality. Most calf raisers are 

familiar with the use of a colostrometer to check the 

quality of colostrum.  The colostrometer measures the 

specific gravity of colostrum, but the problem is the 

colostrum needs to be read at room temperature (72F) 

for an accurate reading.  Also colostrometers are made 

of thin glass and easily broken.  A Brix refractometer 

offers significant advantages over a colostrometer—the 

accuracy of a refractometer is not affected by sample 

temperature and it is more durable.   A brix value of 

22% is equivalent to an IgG concentration of 50 g/L in 

colostrum (which is where the green or good quality 

zone is on a colostrometer).  The goal would be to get a 

gallon or 3.8 liters (3.8 liters X 50 grams IgG per liter = 

189 grams of IgG) of colostrum into the newborns 

ASAP. 

 

 

  

 

 

 

 

 

 

 

 

 

T 
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Each day at the Beller Farm, newborn calves are 

brought up to the calf barn and introduced to their mob 

feeder.  “Mob” feeders have been used for years in 

New Zealand.  In the last few years, many farmers in 

this area have adopted to using mob feeding for their 

calves.  Basically, a mob feeder is where a container is 

fitted with nipples that allow several calves in a group 

to have access to milk at the same time.  At the Beller 

farm, they put six calves per group.   The milk can be 

limit-fed or offered continuously.  The advantages of 

mob feeders are they are budget friendly, easy to use, 

and labor efficient.  The potential disadvantage of 

group feeding is the close contact calves have with each 

other.  If a single animal gets sick, there is a greater 

probability of passing on disease to others in the group.  

As with the Beller Farm, they are very aggressive about 

sanitation and calf management to minimize disease. 

Emily makes up each batch of acidifed milk 

replacer daily to feed calves for the entire 

day; they are using citric acid milk replacer.  

(The milk replacer is slightly acidified to limit 

growth of bacteria.)  Depending on the 

number of calves she is feeding, she puts the 

weighed amount of milk replacer powder into 

a large vat, brings the batch up to the correct 

volume with water and mixes the milk.  

Young calves will be offered one and a half to 

two gallons daily and gradually maxed out at 

three to three and a half gallons each calf per 

day.   

 

 

 

 

 

 

 

Emily will check that the milk replacer is 

made correctly and consistently each day with 

the digital refractometer.  The Beller’s goal is 

to have the milk replacer at 12.5% total solids 

with a range of 12 to 13% total solids.  Each 

day she records the concentration of the milk 

replacer for the day.  Emily maintained, “We 

are very committed to collecting data that 

measures important performance outcomes 

using standard procedures.”  In addition to 

recording total solids for the milk replacer, 

the Beller’s also check the pH of the acidified 

milk replacer.  As mentioned earlier, the pH is slightly 

acidified to limit the growth of bacteria in the milk.  This 

also allows the milk to be provided ad libitum all day 

without refrigeration.   

Following weaning, at six weeks of age, the Beller team 

will weigh each calf.  The calves were also weighed upon 

entering the calf barn.  By tracking the weight of the 

calves, they can monitor the success of their nutrition 

program for their young stock.  Again, tracking weights of 

calves is another example of the measures they take to 

assure the high quality calves at their farm.  The Beller 

family firmly believes, “By working with our veterinary 

and production experts, we can then analyze the data to 

identify problems early and to measure whether a 

management change is beneficial to the animal and cost 

effective for the business.” 
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Who should apply? 
Apply if you are a high school student in Lewis or 

Jefferson Counties and you are interested in 

discovering exciting opportunities in the dairy 

industry. 

 

What will you do? 
Dairy Prospects is hands-on learning and adventure 

where you will: 

 

 Meet leaders in the dairy industry 

 Visit successful farm businesses and agri-services 

 See modern management systems in action 

 Learn and practice animal management skills 

 Get to know other students who share your 

interest 

 

How much time commitment? 
The six or seven activities will take place from fall 

2014 thru Spring 2015, and may include overnight 

travel.  We typically take advantage of school breaks 

and weekends.  Some of the activities will include: 

 

 Ropes Course - Orientation & Teambuilding  

 Dairy exploration tours - visits to leading farms 

and agribusinesses 

 Cornell University “Dairy Discovery Day” 

workshop 

 Agricultural college visits 

 Ag career exploration & job shadowing 

 

What’s the cost? 
Each participant will be asked to pay a small 

registration fee of $50 for the program.  Significant 

funding from local agribusinesses covers much of the 

cost and allows us to keep the student registration 

low. 

 

For information, contact Peggy Murray (Lewis 

County) at 376-5270 or mlm40@cornell.edu.  

Contact Ron Kuck (Jefferson County) at 788-8450 or 

rak76@cornell.edu.  Please return completed 

application to Cornell Cooperative Extension of Lewis 

County, P.O. Box 72, Lowville, NY 13367, by June 1, 

2014. 

 

 

Watch for more dairy prospects news in May on 

Facebook and Twitter! 

 

 

 

 

  

Services: 
 Maple syrup 

 Firewood and compost for sale. 

 General transport (hay, manure, sawdust, lime, 

ashes). 

 No till planting, sub-soiling and aeration plowing 

to improve water management on hay fields. 

 Experienced in building up soil quality quickly.     

Call Agrotecy, Dean Yancey, at 376-4713. 
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The written application has Three parts: 
 
Biographical information. Provide the information requested on this form. A parent or guardian of the 
applicant must also sign. 

 

Enclose two (2) letters of recommendation.  Suggested sources for a letter include a teacher, coach, 
church leader, guidance counselor, 4-H or other activity leader, or employer.  Letters should not come from 
family members. 
 

Short essay.  In one page or less, please tell us about yourself. Describe why you would like to participate in 

Dairy Prospects and why you think you are a good candidate.  Include a description of your interests and 

experience. 
 

We must receive your completed application by Monday, June 2, 2014.  Please submit to: Peggy Murray,   
Cornell Cooperative Extension of Lewis County, P.O. Box 72, Lowville, NY 13367. 
 
Successful applicants will be notified by letter by June 23, 2014.   
 
The 2014-2015 Program will begin in August 2014 and run through June 2015. 
 
Successful applicants will be asked to make a small monetary contribution to the program. If you have any 
questions, or would like more information about the program, please contact Peggy Murray at CCE of Lewis 
County at 376-5270 or mlm40@cornell.edu, or Ron Kuck at CCE of Jefferson County at 788-8450 or 
rak76@cornell.edu. 

Biographical Information 

Applicant Name 

_________________________________________________________________________ 

Parent/Guardian Name(s)_________________________________________________________________ 

Mailing Address ________________________________________________________________________ 

_____________________________________________________________________________________ 

County _______________   

School attending in Fall 2014 __________________________________  Grade Entering in Fall 2014 

_____ 

Birth date __________________ Gender ______ 

Phone #   ___________________ Email ________________________________________________ 
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ornell Cooperative Extension in Jefferson and 

Lewis Counties are involved with a six-county 

regional grant opportunity to do market 

research to help develop a local food hub(s). There are 

many viable models for food hubs, but basically a food 

hub takes in agricultural products, aggregates them, and 

distributes them both locally and state wide. It allows 

better access to markets and better pricing due to a 

steadier supply that has consistent quality. It also has a 

better transportation 

model than shipping 

products from each 

individual farm. 

 

The Surveys will allow 

us to better gauge the 

market on what is 

available, the potential 

for growth, and to see 

where food hub(s) could 

be located. It will also 

allow us to put together 

a business plan to enable 

use of local funding 

from grants, loans, and 

incentives to make this a 

reality.   

 

If you are interested in 

participating in the 

survey and providing 

input for further 

developing this 

unfolding opportunity, 

please come to an 

informational meeting at 

Cornell Cooperative 

Extension of Jefferson 

County on Wednesday, 

May 14,  from 6 p.m.  - 

8 p.m. 

  

C 

Grow Local, Buy Local Food Hub Project-We Need Your Help! 
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roducers often get concerned when the farm 

business incurs several years of losses.  They 

become even more concerned when they hear 

how the IRS often looks at an endeavor as being a hobby 

rather than a business for tax purposes when losses occur 

over a period of years. 

 

The Internal Revenue Service presents the guidelines 

used to determine whether an activity is a business or a 

hobby.  A hobby is defined by the IRS as an activity not 

engaged in for profit.  This article attempts to explain the 

rules for determining if an activity qualifies as a business 

and what limitations apply if the activity is not a 

business.  Incorrect deduction of hobby expenses account 

for a portion of the overstated adjustments, deductions, 

exemptions, and credits that add up to more than $30 

billion per year in unpaid taxes, according to historical 

IRS estimates. 

 

In general, taxpayers may deduct ordinary and necessary 

expenses for conduction of a trade or business.  A 

ordinary expense is an expense that is common and 

accepted in the taxpayer’s trade or business.  An 

necessary expense is one that is appropriate for the 

business.  Generally, an activity qualifies as a business if 

it is carried on with the reasonable expectation of earning 

profit.   

 

To make this determination, taxpayers should consider 

the following factors: 

 

 Does the time and effort put in the activity indicate 

an intention to make a profit? 

 Does the taxpayer depend on income from the 

activity? 

 If there are losses, are they due to circumstances 

beyond the taxpayer’s control or did they occur in 

the start-up phase of the business? 

 Has the taxpayer changed methods of operation to 

improve profitability? 

 Does the taxpayer or his/her advisors have the 

knowledge needed to carry on the activity as a 

successful business? 

 Has the taxpayer made a profit in similar activities in 

the past? 

 Can the taxpayer expect to make a profit in the 

future from the appreciation of assets used in the 

activity? 

 

The IRS presumes that an activity is carried on for 

profit if it makes a profit during at least three of the last 

five tax years, including the current year---at least two 

of the last seven years for activities that consist 

primarily of breeding, showing, training, or racing 

horses. 

 

If an activity is not for profit, losses from that activity 

may not be used to offset other income.  An activity 

produces a loss when related expenses exceed income.  

The limit on not-for-profit losses applies to individuals, 

partnerships, estates, trusts, and S corporations.  It does 

not apply to corporations other than S corporations. 

 

 Deductions for hobby activities are claimed as 

itemized deductions on Schedule A (form 1040).  

These deductions must be taken in the following 

order and only the extent stated in each of three 

categories. 

 

 Deductions that a taxpayer may take for personal as 

well as business activities, such as home mortgage 

including interest and taxes,  may be taken in full. 

 

 Deductions that don’t result in an adjustment to 

basis, such as advertising, insurance premiums, and 

wages, may be taken next to the extent gross 

income for the activity is more than the deductions 

from the first category. 

P 

Business or Hobby? 

The Answer Has Implications for Deductions 
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Continued from previous page... 
 

Business deductions that reduce the basis 

of property, such as depreciation and 

amortization, are taken last but only to the 

extent gross income for the activity is more 

that the deductions taken in the first two 

categories.  Further information is available 

in IRS Publication 535, Business Expenses. 
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FOR SALE: JD 945 Hydroswing disk

-bine, $9,000. NH  315 Square Baler, 

$5,000. Kverneland 5 bottom plows, 

$5,000. Kverneland 4 bottom plows, 

$3,000. 2 Dion Wagons $1,200 with 

gears, $500 with out. (315) 767-0846. 

Leave message. 

FOR SALE: John Deere Forage 

Chopper 3950 with hay head, only 

$4,000 OBO. Call (315) 654-4839. 

FOR SALE: $500.00 motor boat with 

a trailer. Call (315) 486-5436. 

BULL CALVES: Holstein nearly 

pure white, Red Dane x HO pure 

red, Montbeliarde x MS, Montbeliarde 

x HO, Norwegien Red x JE. 6-11 mos. 

old. So. Jeff. Co. Call Rachael (315)

486-9143. 

 

FOR SALE: Pot Belly Pigs, 4 lbs. to 

12 lbs. $60.00 each. Friendly little 

pets. Call (315) 486-5436. 

Farm Machinery,  

Equipment, and Supplies 

Cattle/Livestock 

For Farmers only: To place a free classified advertisement in CCE’s Ag Classifieds, please fill out this form and mail to: Erin Fulton at Cornell 

Cooperative Extension of Jefferson County, 203 North Hamilton Street, Watertown, NY, 13601. Or, you may email your ad to Erin Fulton at 

eaf235@cornell.edu.   Please provide all information requested below. Unless specified, your ad will run one time only, in the next monthly 

publication. Additional ads may be written on another sheet of paper. Please limit each ad to 25 words or less and include your contact info. 

Deadline for submitting ad(s) is the second Monday of the month for the following month’s publication.  
 

NAME:__________________________________________________         FARM NAME:  _______________________________________ 
 

ADDRESS: _____________________________________________            CITY: ____________________________           ZIP:  _____________ 
 

PHONE:  ____________________________              AD SECTION:_________________                  MONTH(S) TO RUN AD:  _____________ 
 

AD:  _________________________________________________________________________________________________________________ 
 

______________________________________________________________________________________________________________________ 
 

AD:  _________________________________________________________________________________________________________________ 
 

______________________________________________________________________________________________________________________ 
 

Cornell Cooperative Extension Associations of Jefferson and Lewis Counties reserve the right to reject any advertisement deemed unsuitable for our publication. 

Cornell Cooperative Extension Associations of Jefferson and Lewis Counties do not endorse any advertised product or business. We are providing an informational service only. 

FOR SALE: 3x3x8  1st or 2nd cut 

mixed grass hay dry & balage, certified 

organic available. Tests Available. 

Beef, dairy, or horse hay. Will deliver, 

call Luke Martin at (315) 783-2509 for 

pricing.  

FOR SALE: Forage Oats, Spring 

White.  Re-cleaned oats. 95% 

Germination. 38 lb. test wt. $7.50/bulk. 

Call (315) 654-2405. 

FOR SALE: Select Seed Oats. $17/80 

lb. bag. F.P. Barton. Call (315)486-

9996. 

 

FOR SALE: Good mixed hay; 40-50 

lb. kicker bales. 500 bales available. 

Suitable for horses. $2.25/bale. Buyer 

loads and trucks. Call (315) 232-3485. 
 

LOCALLY GROWN VEGETABLE 

PLANTS FOR SALE: 6 Packs for 

$2.00 with tax included. 10020 State 

Route 12, Copenhagen.  Contact Lloyd 

& Rita Woodruff at 688-4219. 

FOR SALE: Small squares, $2.50 first 

cut, $3.00 for second cut.  Located in 

Watertown Center area. Call (315) 767

-0846. Leave a message. 

How to Advertise in CCE’s Ag 

Classifieds 
 

Farmers: Advertising in CCE’s Ag 

Classifieds is FREE for farmers. To place 

an advertisement,  fill out the “For 

Farmers only” form in this publication or 

email to Erin Fulton at 

eaf235@cornell.edu by the second 

Monday of the month before you want 

your ad to appear. Publication is the first 

week of every month. 

 

Fine Print: To qualify for free 

advertising, you must meet all of the 

following criteria: 

 You must own, rent, or be employed on 

a farm. 

 Your farm must be actively engaged in 

the production of agricultural 

commodities, such as milk, meat, eggs, 

produce, animal by-products, or feed, 

etc. 

 Your goods must relate to farming. 
 

Anyone wishing to purchase a larger 

display ad in the newsletter, should call 

Kris Panowicz at (315) 376-5270 for more 

information. (All income generated from 

the sale of ads goes to publication and 

mailing costs.) 
CCE of Jefferson and Lewis Counties 

reserve the right to reject any 

advertisement deemed unsuitable for 

our publication. 
 

CCE of Jefferson and Lewis Counties 

do not endorse any advertised product 

or business—we are providing an 

informational service only. 

Crops/Seed/Hay 

FOR SALE: 2 Dion Wagons. $1,200 

with gears. $500 without. (315) 767-

0846. Leave a message. 

FOR SALE: Small square hay bales. 

$2.50/bale. Call 649-2252. Leave 

message. 

 

FOR SALE: Horse oats– re-cleaned 

aged whole white oats. 40 lb. bag, 

$6.00. Call (315) 654-2405. 
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Marketing for Profit: Tools for Success Free Course for Farmers 
              Online Course Materials and Notes Available for Educators to Use Free 
 

The Farmers Market Federation of NY and the NY Farm Viability Institute are cosponsoring an online course in 

Marketing aimed at farmers called Marketing for Profit: Tools for Success.  This program is funded by USDA 

SARE’s NE Professional Development Program and hosted by Cornell Cooperative Extension Broome County. 

 

There is no charge for the course which can be taken by farmers at their convenience asynchronously and is accessible 

any time, day or night.  Participants do not have to follow a specific schedule which makes it easier for farmers to 

participate since they can move through the course at their own pace.   

 

The curriculum includes the following five components, or modules: Self-Assessment, Market Assessment, Customer 

Assessment, Communications Assessment, and Business Assessment.  Within each module there are three sessions 

which include a video of each live presentation, Q & A documents, glossary of terms, links to additional resources, an 

online discussion forum, homework assignments, and a quiz.  By completing all five modules, farmers will be able to 

learn essential marketing skills to analyze their personal and business capacity, determine optimal marketing channels, 

build their customer base, and increase their sales and profits.  After completing the course, participants will have all 

the knowledge needed to create their complete farm business and marketing plan.  

 

Successful completion of all sessions within each of the 5 components including the assignments and quizzes will 

earn the participant a Certificate of Achievement.  In addition, farmers who complete the course in its entirety will be 

eligible for borrower training credits through the USDA Farm Services Agency. 

 

To register for this free online curriculum to help farmers increase their marketing skills and grow their business, go 

to: http://www.nyfarmersmarket.com/work-shop-programs/online-marketing-for-profit-course.html  

 

For more information on the curriculum, or on using the course to qualify for borrower training credits, please contact 

the Farmers Market Federation office at 315-637-4690. 

http://www.nyfarmersmarket.com/work-shop-programs/online-marketing-for-profit-course.html
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DATE PROGRAM CONTACT 

May 14 

6 p.m. - 8 p.m. 

Expand Local Foods Project 

Cornell Cooperative Extension of Jefferson County 

See page 17 for more information. 

Lisa Vaughn 315-788-8450 or  

lgv6@cornell.edu 

May 17 

10 a.m. - 2 p.m. 

Mushroom Cultivation Workshop 

Cornell Cooperative Extension of Lewis County 

See page 23 for more information. 

Michele Ledoux 315-376-5270 or 

mel14@cornell.edu 

May 17 

10 a.m. - 12 p.m. 

Plant Sale and Compost Workshop 

Cornell Cooperative Extension of Jefferson County 

See page 11 for more information. 

Sayre Stevens 315-788-8450 or 

sss16@cornell.edu 

June 2 

 

Dairy Prospects Deadline 

See pages 14 & 15 for more information. 

Peggy Murray 376-5270 or 

mlm40@cornell.edu 
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