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Upcoming Events/Programming 

Dry down day at Richardson farm  
Skinner Road in Vernon Center, tentative date = Sept 7th.    

We will be at Richardson Farm again this year to chip and dry down 
your whole corn plant samples to determine the percent moisture. 

Please plan to bring 7 stalks cut at harvest height the morning of the 
dry down day and drop them off at the farm soon after harvest. We 
want to be a bit more flexible this year and time the event closer to 
the date when area corn is getting close to harvest moisture. We are 

going to ask growers who plan on bringing samples in to call by Friday 
Sept. 2nd. We will give you the date of the event when you call Jeff. 

315-269-5599 or email Jeff at JJM14@cornell.edu 

2022 Cornell Cooperative Extension of Oneida County Annual 
Meeting and Stakeholders Banquet  
will be held at Twin Ponds Golf & Country Club, 169 Main Street, New 
York Mills, NY 13417 on Thursday October 27, 2022, at 6:00 PM,  
REGISTRATION DEADLINE DATE IS October 23, 2022.  
Registration will be handled on a FIRST-COME BASIS AND SEATING IS 
LIMITED. Each person must register individually at  
https://reg.cce.cornell.edu/Annualmeeting2022_  
Check in at the event begins at 5:30 pm followed by dinner, Board of 
Director elections, business, and program reports. This year, we are 
recognizing Friends of CCE for their continued participation and sup-
port of the Association. We will wrap up the evening with door prizes. 

SAVE THE DATE:  Oneida County Crop Congress 
January 6, 2023 at Whites Farm Supply, Waterville 
registration details in future issues of farm flash & 
the bi-monthly ag team email updates.  To get on 
the email list, email Linda at LW343@cornell.edu 

BQA Training October 15th! 
Beef Quality Assurance is a nationwide certification program to help 
ensure a safe, wholesome, and quality beef product for consumers.  

Topics covered include herd health management, nutrition,  
behavior and handling. 

Producers attending the classroom training will become Level 1 
certified.  Producers attending a chute-side training and providing a 

VCPR will become Level 2 certified.  
This training is open to those wishing to re-certify  

as well as new certifications 
Saturday October 15th  11:00am until 1:30pm 

Bardwell Farms 10273 Black Hollow Rd. Remsen, NY  
Cost:  $10 per person 

Please register by calling Marylynn at 315.736.3394 ext. 132 or email 
MRM7@cornell.edu  by October 8th 

https://reg.cce.cornell.edu/Annualmeeting2022_230


Helpful Resource for Protein Producers  
The Cornell Meat Price and Yield Calculator is a resource available to 
producers to help you set prices for each marketing channel in which 
you sell, this has been created with the producer in mind. This is just 
a friendly reminder that this resource is available FREE of charge to 

you to ensure your reach your profit goals.  
http://calculator.meatsuite.com/ 

Dairy Resource Guide Released by NYS Dept of Ag and Markets 
A new 2022 Dairy Resources Guide has been released.  This guide 
features the cataloging of programs and other resources New York 
State offers to dairy farmers and producers. The guide is available on 
the Department’s website.  https://agriculture.ny.gov/system/files/
documents/2022/06/dairyresources.pdf 

                       Livestock Resource Website from CCE 
If you are looking for resources for producing and marketing livestock, 
then visit the NEW Cornell Cooperative Extension’s Livestock Program 
Work Team website https://www.ccelivestock.com.  

The CCE Livestock Program Work Team recognized New York 
livestock producers’ needs to have a trustworthy central location for all 
things livestock and developed the website in response. The website is 
organized into themes based on species and information can be found on 
a variety of production topics including breeding and reproduction, 
nutrition, and health as well as marketing.  
 The CCE Livestock Program Work Team is comprised of educators 
working to build a collaborative network of experts and resources to 
foster the success of livestock farms across NY State.  
Find your local Cornell Cooperative Extension office here,  
https://cals.cornell.edu/cornell-cooperative-extension/local-offices.  

2022 Cornell Sheep and Goat Symposium on Grazing Management for 
Sheep and Goat: Dates Friday September 16- Saturday September 17th. 
Located on Cornell University Campus, Morrison Hall, 507 Tower Rd. in Ithaca.  
Cost to attend is $40 per person and registration deadline is September 9th. 
Contact Barbara Jones at 607.255.7712 or by email at bjj6@cornell.edu to 
register and for more detailed information 

From the Field...  SSA Producer Roundtable 
We want to hear from you!  
As the producers behind our locally grown produce, we need your 
assistance in outlining the success of the School Supported Agriculture 
(SSA) program.  You are invited to attend a facilitated 
roundtable discussion to determine the feasibility of 
the SSA system. This roundtable discussion is to learn 
about you, your business and the potential 
opportunities to come from establishing an SSA 
agreement with a local school. September 28, 2022 
6:00pm to 8:00pm CCE Madison County Ag Center. 
Registration is due  by 9/23/22  
https://reg.cce.cornell.edu/SSAProducerRoundtable_230  

http://calculator.meatsuite.com/
https://agriculture.ny.gov/system/files/documents/2022/06/dairyresources.pdf
https://agriculture.ny.gov/system/files/documents/2022/06/dairyresources.pdf
https://agriculture.ny.gov/system/files/documents/2022/06/dairyresources.pdf
https://www.ccelivestock.com
https://cals.cornell.edu/cornell-cooperative-extension/local-offices
mailto:bjj6@cornell.edu
https://reg.cce.cornell.edu/SSAProducerRoundtable_230


Buying Local Meats in Bulk: Tips for Maximizing Your  
Local Meat Purchasing Power 
Thursday September 29th     7:00pm to 8:30pm 
CCE Oneida Co. Office 121 Second St. Oriskany 
Interested in learning how to purchase local meat in bulk, but not sure 
how to get started?  This consumer educational program will walk you 
thru the necessary steps and considerations to make the process 
achievable and worry free. Learn terminology associated with buying 
meat, learn how to maximize freezer space, maximize your purchasing 
power and maximize the quantity of product you purchase. An intro-
duction to MeatSuite will also be offered as a way of connecting with 
local livestock producers. 
Register here by Sept 26th  https://reg.cce.cornell.edu/BLM2022_230  

 
 
 

Would you be interested in learning about reducing your energy costs? 
You can save energy with technologies like LED lightbulbs and  
brushless motors, and with preventative maintenance on fans, 

compressors, and other equipment. 
Learn more about opportunities and incentives at AgEnergyNY.org. 

Maryellen Wiley, mfw73@cornell.edu Phone: 315.272.1722 ext. 177 

Wanted: Farm Employee for 50-cow farm in Poland.  
Daily responsibilities to include:  

milking, feeding, chores and field work as needed.  
Contact Ted Polcynski at 315.360.3755 

Monkeypox information available for your employees 
Last week The Agriculture Workforce and development team shared 

recent CDC information about Monkeypox and its potential for spread 
in communal housing situations such as for farm workers. Since then, 
Dr. Kaitlyn Lutz from the CCE’s Northwest New York Dairy, Livestock & 
Field Crops Team produced flyers in English and Spanish for producers 
to use for communication with employees. You can view/print for your 

employees at the link below 
https://agworkforce.cals.cornell.edu/2022/08/16/monkeypox-factsheets/ 

NYS Agriculture Department encourages NY’S Meat Processors 
to take advantage of available funds to expand capacity 

The New York State Department of Agriculture and Markets (AGM) is 
reminding New York’s meat processors that critical funding is available 
to the industry through the USDA.  The USDA is offering $1 billion in 
grant and loan funding to these businesses to support the expansion of 
existing facilities or establish new ones.  Various funding opportunities 
are available now and more are planned for the future 
https://www.usda.gov/meat 

https://reg.cce.cornell.edu/BLM2022_230
mailto:mfw73@cornell.edu
https://agworkforce.cals.cornell.edu/2022/08/16/monkeypox-factsheets/
https://www.usda.gov/meat
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F.A.R.M. Program 5.0 Public Comment Period is Open 
By Marylynn Collins 

 If you are involved in the dairy industry in any way, you are 
more than likely familiar with the F.A.R.M. program and the multiple 
hoops to jump thru in order to satisfy the requirements.  As with most 
procedures handed down by industry steak holders and “experts”, 
changes occur to help improve the overall success of the program. 
 While the program did receive its’ share of pushback from 
segments of the dairy world, it does offer a good deal of helpful 
resources to assist you with employee training, human resources, and 
practices to improve consistent animal care.  However, not all farms are 
staffed the same way or function best using the same meticulously 
developed standard operating procedures.  The F.A.R.M. program is not 
a one size fits all concept.   
 Version 5.0 is due to go in effect July of 2024. Dairy producers 
are encouraged to participate in the public comment period regarding 
the next version, so that you can share your ideas about how to 
improve the program from the producer perspective. The public 
comment period will be open from September-November 2022 and can 
be accessed on the FARM website (https://nationaldairyfarm.com/). The 
public comment period is offered online in a webinar format that you 
will have to register for in order to participate it.  There is no fee to 
participate. Please contact me with any of your F.A.R.M program 
questions or concerns. MRM7@cornell.edu 

 I wouldn’t wish this on my worst enemy.  Returning from a 
brief camping excursion to find the freezer in the garage that stores 
my personal beef inventory had died. Up and quit working. In July. 
With no one around to discover it until a complete thaw took place.   
 I have experienced this twice now in my time raising beef.  
Luckily I do not make a habit out of carrying any inventory in my 
freezers for retail sales. I market my beef thru the freezer trade, so 
the inventory lost was intended for personal use. Still a loss, still a 
disturbing process to contend with.  I quickly took pictures with my 
cell phone to document the inventory and placed the call to my 
insurance rep.  
 I share this as an alert to fellow beef producers who are doing 
retail meat sales. Contact your home and farm insurance carriers. 
Know what is covered. Different coverages may exist depending on if 
the product is intended for personal use or for retail sales. Are you 
selling at local farmers’ markets and using a mobile refrigeration unit? 
Is that going to be covered as well? Look into it and confirm that you 
have all the coverage you may need. 

Covering Your Assets When Selling Retail Cuts:  
Learn From My Mistakes 

By Marylynn Collins 

https://nationaldairyfarm.com/


Beginning Livestock Farmer Etiquette:  
Building a Good Processor Relationship 

Written by the CCE Livestock Program Work Team 

So, you have decided to raise livestock. You can sell meat as retail cuts, 
requiring a USDA licensed slaughterhouse. Or, you can sell as halves 
and wholes instead of retail cuts, where you sell the live animal to your 
customers but deliver it to a Custom Exempt slaughterhouse as a 
service to your buyers. Whichever marketing venture you choose, 
communication with your processor is critical. Most slaughterhouses 
have more business than they can manage, at least from September – 
February, so they may choose not to deal with new customers or 
customers that do not know exactly what they want. Ideally this 
producer-processor relationship will last for years, so it is worth setting 
it up for success. This article highlights a few considerations to help you 
have a long and fruitful relationship with your meat processor. 

• Keep your appointment or give plenty of notice. 
The schedule of a livestock processor can look a lot like a jig-saw 
puzzle, depending on the time of year. This is especially true with the 
very small and small processors that make up the NYS infrastructure. 
Even before you call to make your appointment they have identified 
when and how many hogs, beef, lamb, goat, and poultry they can fit 
on the schedule (based on their labor availability) or in the cooler for 
a given span of time. This depends on a lot of factors and every 
change/alteration counts towards their bottom line. So, the sooner 
you know a change in your schedule the more capable they are of 
filling your slot with another paying customer. 

• Pick up your meat on time!  
Many processors are severely limited by freezer space, so do not 
assume you can leave your meat there as long as you need to. This 
goes for customer pick-ups as well, make sure you have 
communicated clearly ahead of time whether you or your customers 
will be picking up the meat. 

• Have the buyer information at the ready. 
As you are likely familiar time is a precious commodity and anything 
that can help save even the smallest increments of time (and 
potentially frustration) is rather welcome – this includes being 
prepared with buyer cut sheets and phone numbers for the 
processor.  While this may require educating your consumer on the 
various cuts it can also result in a loyal customer due to your 
extraordinary customer service skills.  

• Be patient with the meat processor if they make mistakes.  
When the meat processor cuts your meat differently than you 
specified, or makes any other mistake, it is frustrating and can cost 
you money. But approach the situation with as much grace as you 
can. Likely this mistake was made by a lack of communication. With 
other services, like a mechanic, you often have flexibility. If the 
mechanic overcharges you, you can go to a different one because 
there are probably at least a few more in your area. But meat 
processing is in a different category of services. We have lost 90% of 
our meat processors in NYS in the past 50 years, so if you want to be 
in the business of selling meat, you may need to work harder on the 
relationship with your nearest meat processor—who may still be  



Website for updated chart:  https://dairymarkets.org/Tools/MILC-MPP.html 

hours away—rather than just getting frustrated and moving on. 
Make sure you communicate clearly and show understanding about 
the meat processors’ needs also.  

• Adapt your production schedule to the meat processor. 
Have you ever noticed how busy community pools are on the hot 
summer days but if you went back to that same pool in the dead of 
winter, you would be amazed to find someone swimming? Just like 
the seasonality of swimming there is a seasonality to livestock 
production and harvesting. Which makes sense when you think 
about it: many folks would prefer to thin their herd or flock at the 
end of the growing season rather than overwintering and come 
October-November many folks are preparing to trailer their harvest 
to auction and/or the slaughterhouses. This creates a bottleneck in 
the system and by having a simple conversation with your processor 
about when their slow time is and/or when it would be best to 
schedule around their schedule (and a little math on your end) you 
may find it easier and more lucrative for you to adjust to their 
schedule (plus you’ve now likely earned some bonus points by 
making their lives easier). 

• Rather than just a few animals a year, design your 
production system and scale around the ability to bring 
animals to the meat processor on a regular schedule.  
Meat processors appreciate regular business, because it helps them 
pay their monthly overhead costs and have more stable, predictable 
cash flow. This strategy is not feasible for very small farms, but if 
you are contemplating scaling up your livestock enterprise, plan for 
regular year-round harvests to lock in a schedule with your meat 
processor and keep both of you happy.  

 

With a little bit of forethought, planning, and effort, you can have a long 
and fruitful relationship for years to come with your livestock processor. 

https://dairymarkets.org/Tools/MILC-MPP.html


Creating your Strategic Plan: Final Stages 
By Maryellen Wiley 

"Cornell Cooperative Extension is an employer and educator recognized for valuing AA/EEO, Protected Veterans,  
and Individuals with Disabilities and provides equal program and employment opportunities” 
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  NY State Ag and Markets Farm Directory:  
     Will Your Farm Participate or Opt Out? 
It is possible that you have already received your survey in the mail and 
the request for information from NY State Agriculture and Markets for the 
Directory they are pulling together.   
If not, you will most likely be receiving it soon. 
The Department of Ag & Markets is creating a Farm Directory as directed 
by Section 16(52) of NYS Agriculture and Markets Law. Those who choose 
NOT to participate in the Directory MUST notify the Department of this 
decision by opting out, as required by law. Farmers may do this by 
returning the survey the Department will mail or by indicating this through 
the online survey linked. The Directory allows entities to access available 
products grown in NYS. To opt out on line please visit:  
https://wwwsurveymonkey.com/r/farmdirectory.  

 In the final stages of creating a strategic plan, portfolio 
analysis, Enterprise Strategy Development, and Reality Testing 
provided additional insight into the development of your business 
strategy.  
 Analyzing the different aspects of your farm business gives 
business owners the ability to dive deeper, not only on the business 
side of things but also personally. For example, how’s your 
organization? Do you prefer to work alone or with others? Then think 
about you as a business owner or others involved affect the business. 
Portfolio analysis provides insight into how these enterprises best work 
together.  
 Identifying how each of your enterprises works together, will 
provide insight into how each business enterprise will compete in their 
respective market and industry is called enterprise strategies. As you 
work through identifying the importance of each enterprise look into 
the following, profit, costs, and investments keeping in mind that each 
entity should stand on its own and complement the other business 
enterprises.  
 With the above information, the business and enterprise 
strategies represent what is possible. Reality testing examines the 
business goals in light of the environmental opportunities and business 
strengths. The insight gained answers the following question; can a 
farm business be organized in a way to achieve business and personal 
goals   
 In conclusion, creating a strategic plan for your business is 
more than just planning and implementation. It is truly a state of mind 
and an attitude to import strategic management which forces you to 
be forward thinking, proactive, and focused on personal and business 
goals.  

https://wwwsurveymonkey.com/r/farmdirectory


Farm Flash is available in full color on our website  
www.cceoneida.com/agriculture/newsletters 

Crop Shorts 
By Jeff Miller 

Rainfall 4.10.22—8.10.22 

Verona New Hartford Sauquoit 

Sauquoit New Hartford Verona 

Weather 

Growing Degree Days 86/50 



Fall Pasture weed control 
Warm-season perennials such as horsenettle, hemp dogbane, 
common milkweed, smooth groundcherry, pokeweed, bindweed, 
poison ivy, and brambles should be sprayed with a systemic 
herbicide (such as 2,4-D, dicamba, triclopyr, etc.) from Sept 1—
Oct 15 or before a hard frost. In general, applications by October 1 
may be more effective. An additional 2 to 4-week or more 
application window can exist for Canada thistle and quackgrass, 
because of their cool-season habit of growth. 

Some weeds currently in pasture and hay fields: 

 Curly dock Hemp Dogbane  
Milkweed  

Rush Canada Thistle Common Bedstraw  

Corn Silage 
Timing harvest for the ideal moisture  for fermentation in your storage 
is the most important factor. Processing the harvested corn to break 
corn kernels for increased digestibility is also very important 
(processed corn 3/8” chop length and roller clearance of 0.08—0.12, 
Unprocessed corn ¾ in chop length).  
Bill Cox’s research showed that most of hybrids we grow need 
800GDDs after tassel/silk to get to a harvest moisture of 68—69% 
moisture. See table on the next page for details 
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Climate smart farming has a GDD calculator online that help you to monitor 
GDD accumulation for each of your fields: 
You can find your fields location on a map, enter the location and use a  plant-
ing date (in this instance tassel date into the  calculator. 
It shows 15 yr  and 30 year average GDD accumulation  in  graphic form with 
your fields location actual GDD accumulation from the date of tassel. 
The website link  http://climatesmartfarming.org/tools/csf-growing-degree-day
-calculator/ 
In the example a site was entered for a location in Westmoreland. The field 
tasseled on July 22nd. The green dots show actual accumulation of GDDs  from 
July 22 – July 25th (when this site was visited) and red dots that forecast the 
GDD accumulation for the succeeding few days.  You can slide a vertical axis 
and see when 800 GDDs will occur based on the 15 and 30 yr average. In this 
example 800 GDDs are amassed by the end of August. This helps to point 
when a sample should be taken in your field for moisture testing. 

http://climatesmartfarming.org/tools/csf-growing-degree-day-calculator/
http://climatesmartfarming.org/tools/csf-growing-degree-day-calculator/
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Hay crop inventory  As of 8/10 many  local dairy farmers have taken 
three cuts of hay crop silage. Farmers reported average yields for first 
cut and light yields  for second with mixed reports of yield for 3rd cut.. 
Hopefully we will get some decent rain and folks will fill their silos, bags 
and bunks but just in case I am including a short article on growing 
triticale (winter grain) after corn silage harvest to be harvested as a 
spring forage. 
Triticale for spring forage, Maximize Winter Forage Yield  
by Tom Kilcer 
In normal years many farms are achieving more than 3 tons of dry 
matter before planting their summer crop. In each case, the farms are 
carefully following the top management steps.  
 
1: The first step goes without saying: you need a field with good 
fertility and pH, that has not had its structure beat to death with tillage 
and heavy harvest equipment. The flip side is that if you have a 
severely compacted field and the soil is dry, the best step is to deep till 
and immediately plant winter triticale. The roots will stabilize the 
loosened soil as the first step in improving production. The research 
found corn increased yield by 4-7% on normal soils after a winter 
forage cover. Clay soils are further helped by increasing surface 
permeability 7 fold.  
 
2: Select triticale for top yield and quality. The early triticale varieties 
are only a day or two later than rye. You can push the spring nitrogen 
and get 20% crude protein with triticale while the rye at that nitrogen 
rate would be flat on the ground. Triticale is only 2/3 the height of rye 
but has many more tillers to support high yields. Just like with corn, a 
longer (later) season variety will yield more than an earlier one – 
providing they are both planted on time. By selecting varieties you can 
spread out the harvest interval. This is becoming more critical as larger 
farms plant several hundred acres of the potentially heavy yielding 
crop.  
 
3: Select a top-yielding variety. In our variety trials, the top 
commercial variety was 40% higher yielding than a cheaper older 
common variety. Buying Variety Not Stated (VNS) out of a farmer’s bin 
is even riskier as you don’t know what steps they took or did not take 
to maintain the germ for a high percentage that will actually sprout. It 
is like buying a steer to breed your cows, it doesn’t work. My multiple-
year replicated research has not seen any advantage in planting over 
100 lbs. winter triticale seed/acre. Planting 120 or 150 lbs. of seed as 
some suggest, just means you are paying 20 -50% more to establish 
the same crop. If you are forced this year to plant later than the 
optimum two weeks before wheat grain planting; instead of spending 
money on extra seed, spend it on having a 3-way fungicide seed 
treatment applied to the seed. In my replicated trials at the on-time 
planting date, the treated seed yielded 15% more than the control of 
untreated seed. For the late planting date, the treated seed yielded 
28% more than the untreated seed. Seed treatment has proven results 
and is cheaper than planting more seeds. We use seed treatment on 
our corn, alfalfa, and soybeans; why not winter forage.  



4: PLANT EARLY! Plant at least 2 weeks before your wheat planting 
date. This is an absolutely HUGE impact on the yield potential for the 
next spring. My 20 years of winter forage research backed by multiple 
research projects across the Midwest and Northeast confirm planting 
date is the biggest driving factor in potential yield for the next spring. 
The Sincerely, Thomas Kilcer, Certified Crop Advisor 172 Sunnyside Rd 
Kinderhook, NY 12106 Tel: 518-421-2132 tfk1@cornell.edu The 
Helping Hand to Better Agriculture early planting increases the number 
of tillers produced in the fall. It is simple: the more tillers the more 
yield the next spring (providing there is enough water and fertilizer to 
support them). By planting earlier (10 days to 2 weeks before wheat 
for grain) it increased yields 35%. The planting date can also affect 
harvest date with 2 days later harvest for roughly every week later you 
plant.  
 
5: Feed the crop in the fall. Our research found that up to 60 lbs. of 
nitrogen/acre in the fall increased spring yields 43% on a field without 
prior spring manure. The early planting and fall nitrogen available 
significantly increased the number of tillers that set the spring yield 
potential. Even with fall nitrogen application, we suggest sulfur ( 10 
nitrogen :1 sulfur). Do NOT delay planting the winter forage to spread 
manure. My research and that from Penn State found that you lose 
more delaying planting than you gain adding manure.  

6: If you have a sod manure injector you can apply all the spring 
nitrogen and sulfur needs as manure in November until the ground 
freezes. Some farmers in NY were still injecting into early January this 
past year. The nitrogen in manure is in the ammonia form which will 
attach to the soil particles and not leach or denitrify. When in the 
spring the ground warms, it will convert to nitrate and immediately be 
taken up by the winter forage which is already green and growing. 
Depending on the injector type, you may need to roll the field after to 
assure a smooth surface for spring mowing. For more information click 
on March 2021 Finally for fields that are flat or dish-shaped and spring 
runoff collects, they are susceptible to snow mold that can kill the crop 
in that area. We have fertilize those areas just before snowfall with 2 
quarts of liquid sulfur fertilizer and a spreader sticker. We have found 
that snow mold was suppressed where we fertilize this way. 

We had plot studies in Oneida County including increasing rates of 
spring applied nitrogen for 2 years at local farms  who grew triticale. 
We did not see the influence of the 4000 gallon rate of manure applied 
and incorporated in the fall pre-plant in either yield or % protein in the 
triticale stand. We did see a significant response to spring nitrogen 
applications  in both yield and % protein in the crop in both years. The 
economic rate of fertilizer N was determined by the cost of the nitrogen 
fertilizer, the increase in yield and the value of additional protein based 
on soybean meal price. In both years, at the two different farms the 
economic rate of N was 90lbs/ac. 



The crop shots charts are in color on our website: 
www.cceoneida.com/agriculture/newsletters 

Missed CCE meetings?  You can watch them on youtube  
CCE Oneida county held a number of meetings this past year. 
These meetings were held with video conferencing. We realize that 
you may not have been able to attend because of your busy 
schedules. We recorded these meetings and have posted them on 
our website so that you can view them whenever you have the time. 
Many of you may be familiar with youtube for the many do it 
yourself videos that they have. The link below gives you access to 
the programs we have uploaded to date.   
https://tinyurl.com/5n3efvxc 

Cover crop following corn silage harvest 
Do you have armor on your fields helping prevent the loss of your 
valuable topsoil? If you have harvested your corn silage in mid-
September you are leaving your field unprotected for 7 months.  
Planting earlier, and drilling vs broadcasting the seed save on seed 
costs. 

Some of the other services the rye can provide besides soil loss 
prevention include weed suppression, nitrogen sequestration  of left 
over N from the season and maintaining biological activity in the soil 
up to termination. Local growers have been very successful at 
planting, wheat, oats, rye grain and turnips when planted  by mid 
September. Oats and turnips are terminated by the first killing frost 
underlining the importance of sowing these  cover crops immediately 
after silage harvest. Turnips can help reduce surface compaction. 
Oats can provide quick cover without having to terminate them in the 
spring. One local grower combines oats and winter rye grain as a 
cover after wheat harvest with the intent of getting a solid cover that 
is thinned out by spring (only winter rye) where he plants corn into 
the untreated rye, then terminates the rye with a broadcast 
application of roundup before the corn germinates. Corn growers 
could use the same practice if corn is harvested early as silage in 
early September. 
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 Weeds can interfere with crop growth and development, 
directly, via competition for water, nutrients, and light. Indirectly, 
weeds can physically interfere with crop production operations, 
including harvest. Weeds that escape in-season control often produce 
significant quantities of seed, which are threats to future yields. While 
most seed will be deposited in the same field in which it was 
produced, some may be transported between sites on combines. 
Throughout the US, university personnel have reported harvesters as 
being important mechanisms of seed dispersal for some economically 
important weed species, such as herbicide resistant biotypes of Palmer 
amaranth (Amaranthus palmeri) and waterhemp (Amaranthus 
tuberculatus). 
 While it may not always be feasible to thoroughly clean 
equipment between every field, removing as much plant debris as 
possible before transferring combines between sites is a valuable 
strategy for controlling weed seed spread. Newly purchased, but 
previously owned harvesters should be inspected thoroughly to 
prevent new weed species or weedy biotypes from being introduced. 
Here in NY, seeds recovered from a combine recently acquired from an 
out-of-state grower were identified as waterhemp. Results from 
subsequent herbicide resistance screening efforts found that the 
developing seedlings could not be controlled by glyphosate (WSSA 
Group 9) and some of the ALS-inhibiting (WSSA Group 2) herbicides, 
with possible resistance to at least two additional chemical classes. 
Ultimately, the careful examination of this harvester may have 
prevented the establishment of a difficult-to-control weed with a novel 
resistance profile. 
 Before engaging in combine clean-out efforts, make sure all 
personnel are equipped with PPE such as safety glasses, gloves, dust 
masks, and ear protection and that everyone involved is familiar with 
the safe operation of any equipment. Although the combine head and 
feeder house are likely areas for weed residue to accumulate, tissue 
and seeds can accrue in all parts of the harvester including the rotor, 
rock trap, grain tank, and unloading auger. Be strategic with site 
selection when conducting end-of-season equipment clean-outs; 
choose a location where dislodged or removed seed cannot be easily 
blown, picked up by footwear, washed away or otherwise transported 
back to fields. Vacuuming up all residue and disposing of it securely 
will help prevent unintentional seed return. The removal of debris may 
have additional economic benefits (beyond its impacts on weed control 
efforts) if it prevents unnecessary wear-and-tear and helps to 
preserve equipment functionality over time. 
 While harvester clean-out is important for limiting weed seed 
movement, other strategies can also minimize weed dispersal. This 
includes avoiding overly dense patches of weeds in a field (especially if 
you suspect herbicide resistance) and arranging harvest operations to 
ensure that the weediest fields are harvested last. Remember that 
unwanted seed can also be picked up and spread on tires and on  

Weed Seed Movement and Equipment Clean-Out 
Contributed by Lynn Sosnoskie – Horticulture Section, School of  

Integrative Plant Science, Cornell University 



Contact Information for Local 
Agencies that support Agriculture 

 
NYS DEC 315-793-2554,  

 
Oneida Co Soil & Water 315-736-3334 

 
USDA Farm Services 315-736-3316 

 
Oneida County Farm Bureau 

1-800-342-4143 
 

Farm Net 1-800-547-3276 

tillage and planting equipment. Remove clumped soil from implements 
and tractors to avoid spreading weed seeds, as well as devastating soil
-borne pathogens. 

See: the following links for more details: end-of-season-combine-clean
-out-fact-sheet.pdf (ndsu.edu) and Weed Seed Movement via Com-
bines.pdf (wiscweeds.info) and Weed Seed Management at Crop Har-
vest.pdf (wiscweeds.info)  

Soil Sampling  The fall is a good time to obtain soil samples. The 
crop has taken whatever nutrients it needed during the growing 
season , soil temperatures decline reducing changes in soil nutrient 
levels until the following spring. Take a representative soil sample, 
avoid areas that are not representative. Take the same quantity of 
soil at each location (using a soil probe or auger) going to 8 inch 
depth each time.  Take an average of 2 samples per acre dumping 
into a plastic bucket. Mix the sample well and put a pint of this mixed 
sample into the labs container. My suggestion is to send the sample 
to Dairy one selecting the agroOne (morgan extraction) or the 
university of Maine (morgan extraction).   
 
For more information on the correct forms and proper procedure to 
submit a sample use the link below. 
https://dairyone.com/services/agronomy-services/soil-analysis/ 
Address to Send samples to 
Dairy One Agronomy Services, 730 Warren Road, Ithaca, NY  14850 
 
Cornell has and continues to conduct field trials in NY determining 
the economic rate of fertilizer to apply given soil test levels using a 
morgan extraction. Why not get fertilizer recommendations backed 
by research trials conducted in the state.  
Soil sampling in the fall also gives you the opportunity to view the pH 
in your fields and apply lime if necessary in a timely manner. 
Fertilizer prices may be high again next year. Know what 
nutrients your crops need and make informed decisions on 
what fertilizer you apply. 

CCE Oneida County does pH testing only.  Bring your samples to 
the office in Oriskany 8a-4p M-F for $3 a sample. 

https://www.ag.ndsu.edu/palmeramaranth/documents/end-of-season-combine-clean-out-fact-sheet.pdf
https://www.ag.ndsu.edu/palmeramaranth/documents/end-of-season-combine-clean-out-fact-sheet.pdf
https://www.wiscweeds.info/img/2020%20combine/Weed%20Seed%20Movement%20via%20Combines.pdf
https://www.wiscweeds.info/img/2020%20combine/Weed%20Seed%20Movement%20via%20Combines.pdf
https://www.wiscweeds.info/img/2020%20combine/Weed%20Seed%20Management%20at%20Crop%20Harvest.pdf
https://www.wiscweeds.info/img/2020%20combine/Weed%20Seed%20Management%20at%20Crop%20Harvest.pdf


Farm Credit East, ACA 
Your First Choice For Financial Solutions 
  

   Farm Loans           Crop Insurance 

   Agribusiness Loans   Credit Life Insurance 

   Leasing           Payroll Services 

   Appraisal Services      Business Planning  

   Tax Services           Estate Planning 

   Financial Records       Profit Improvement 
 

7397 State Hwy 80, Cooperstown, NY  13326 
(800) 762-3276  FAX (607) 282-3005 

www.farmcrediteast.com 

 CAROLINA EASTERN-VAIL, INC. 

Fertilizer · Crop Protection 
Seed · Custom Application 

  

Tom Hartnett, CCA 
Certified Crop Advisor 

  
(315) 841-3201 · (888) 991-9292 

FAX · (315) 841-4339 
8341 St Rt.20 · Oriskany Falls, NY 13425 

 

 

31 Meadow Street—PO Box 262 
Clinton, NY  13323 

 

315-853-6151 
www.clintontractor.net 

PO Box 65            Office: 315.841.8886  
7610 State Route 20               800.852.5003 
Sangerfield, NY 13455        Fax: 315.841.4405 

Sangerfield@growmarkfs.com 

 
Fertilizer, Lime, Seed, Agronomy 
Satisfying Customers, Profitably 

Warner Sales & Service, Inc. 
 
6470 Greenway New London Rd. 
Rome, NY  13440 
315.336.0311 
Email: sales@warners.com 

SALES—Service— Rentals 

H.P Farmer’s Co-op Inc. 
more than a farm store 

Milk Marketing Since 1936 
 

Full Service Farm Supply Store 
 

Nutrena, Blue Seal & Paulin Feeds, Bale 
Wrap, Twine, Fencing Supplies, Cedar 

Fence Posts, Red Wing & Dry Shod Boots 
and More! 

9560 Depot Street, Holland Patent, NY 
315-865-5281 

 Mark Smith              PO Box 1018 
Smith Ag Service    Morrisville, NY 13408 
 

315-447-7579 (Mobile) 
Email: mark@smithagservice.com 



GARY F. NIEDZIELSKI 
Agent 
239 Academy Street 
Boonville, NY 13309-1329 
 
PH:  800.735.3276 
Fax: 315.942.3178 
Email:  gary.niedzielski@american-national.com 

Sales Agent for Browns Feed  
- BULK - BAG 

Home of: 

Quickcow 

Booster 

Quickcow Caps 

Custom Minerals 

Milk 

Replacers 

Minerals 

“Let the Performance Begin” 
Call Andy Mower Owner/

President 
315-734-1705 

Serving The Dairy Industry for   
over 35 years 

Performance 
PREMIXES 

PERFORMANCE 

PREMIXES 

Sales Agent for  
Pioneer Hi-Bred 

Oneida & Herkimer Co. 

LOUIS J. GALE & SON, INC. 
7889 Canning Factory Road 

Waterville, NY  13480 
315-841-8411 or 315-841-8410 

Retail:  FEED—GRAIN—SEED 
Custom Mixing & Grinding 

Hi Mag Lime, Pesticides 
Grow Right Fertilizer 
Soy Bean Roasting 

Corn Drying 

Representing American National Life Insurance Company of NY.       
Farm Family Casualty Insurance Company. United Farm Family  
Insurance Company. Glenmont, New York 85830.V3.08.2016 

 

Robert Pawlowski 
Zennyll Farms 
Channel Seedsman 
 
6747 Stoltz Rd. 
Verona, NY  13478 

315-335-2210 cell 
 
www.channel.com 

bob.pawlowski@channelseedsman.com 

                  AMERICAN NATIONAL® 

 Andy Dugan, PAS 
General Manager 
Adugan@GoldStarFeed.com 
 
315-841-8282 Office 
515-525-7711 Cell 
 
Gold Star Feed & Grain, LLC 
7593 State Hwy 20 
PO Box 127 
Sangerfield, NY  13455 

  

David Curtin 
 

Call: 315.793.7169 
Fax: 315.793.7265 

Email:   
info@empire-custom.com 

Organic/Grass Fed Certified 
CUSTOM /Wholesale/Retail 

Bridgewater, NY 

Member FDIC 
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