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Thank you, Farmers! 
Cornell Cooperative Extension staff across New York 

state have witnessed first-hand how hard our farmers 
have been working throughout the pandemic to help 
keep our food system safe and secure. We wanted to 
come together (digitally) to show our appreciation for  

all they do on our behalf.  
 

Thank you Farmers!  
You are essential, You are vital, and  

You are so deeply appreciated.  
CCE staff have made a video to THANK YOU 

Type the URL below into the address bar on your device 
https://tinyurl.com/yddwvoey  

 
If you want to help local Oneida County Farmers please 

check out our Save Our Farms Save Our Food Fundraiser  
https://tinyurl.com/ybxcp8ua    

https://tinyurl.com/yddwvoey
http://cceoneida.com/events/2020/05/11/help-save-local-farms
https://tinyurl.com/ybxcp8ua
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CCE Oneida County Agriculture has a new group on facebook!  
Join our group today at:   
https://www.facebook.com/groups/CCEoneidacountyAgriculture/ 
  

 

Alicia Luhrssen-Zombek 
Land Mgmt.& New Ventures 
Resource Educator  
E-mail  AML439@cornell.edu 
315-736-3394 x131 

"Cornell Cooperative Extension is an employer and educator recognized for valuing AA/EEO, Protected Veterans,  
and Individuals with Disabilities and provides equal program and employment opportunities” 

We need your help!  We are trying to update our database to better serve 
you, Please email Linda Wightman LW343@cornell.edu with your contact 
information, Thank YOU! 

https://www.facebook.com/groups/CCEoneidacountyAgriculture/


Upcoming Events 
EVENTS & Programming 

Please check with event/program sponsor before showing up.  
Many events have been cancelled or postponed.   

Thank You 

2020 Oneida County Dairy Princess  
and 4-H member Alyssa Buck  

New York Forward  Business Safety Plan Resources 
All farms in NY are now required to have a written safety plan to 
address the COVID 19 Pandemic. A well-written and executed business 
safety plan will help reduce business liability risk during and after the 
pandemic. 
Below is a link to resources to help you develop your farm’s safety plan. 
Please note: the written safety plan DOES NOT have to be submitted to 
NY State, but must be made available upon request from employees, or 
State officials from Department of Health or OSHA.  
Recognizing that your days are already packed with farming priorities 
and commitments, I encourage you to make an effort to develop the 
plan and have it available.  The purpose of the written plan is to 
mitigate risks and prevent the spread of COVID 19 to people. 
Link to NY State’s Template: https://tinyurl.com/New-York-State-
Template    
Cornell Agriculture Workforce Development:  https://
agworkforce.cals.cornell.edu/ny-forward-business-safety-plan/ .   
Here you can find recorded webinars, additional templates, suggestions 
and considerations for developing your farm safety plan. 
Questions? Contact Marylynn Collins at CCE Oneida Co 315-736-3394 

https://tinyurl.com/New-York-State-Template
https://tinyurl.com/New-York-State-Template
https://agworkforce.cals.cornell.edu/ny-forward-business-safety-plan/
https://agworkforce.cals.cornell.edu/ny-forward-business-safety-plan/


Contact Information for Local Agencies that support Agriculture 
NYS DEC 793-2554, Oneida County Soil & Water 736-3334 

USDA Farm Services 736-3316, Oneida County Farm Bureau 1-800-342-4143 

Dairy Rally: Optimism with a Side of Caution 
By ML Collins 

 I sit here pondering how to begin this month’s article for Farm 
Flash and my eye is drawn to one of several sticky notes on my 
computer. The note contains a list of factors that affect milk income: 
nutritional deficiencies (both quality and quantity), reproduction and 
herd health. After the challenges the dairy industry has navigated in the 
last four months, can we all agree that the following should be added to 
the list?: pandemic situations that close schools and restaurants, 
interrupt and temporarily cripple a nations’ food supply chain; panic 
buying consumers and escalating unemployment rates.   
 What a long, strange trip it has been since March 2020. As New 
York and other states have finally begun to open up, we are seeing 
improvements in both the dairy demand side as well as in prices. The 
Dairy Markets and Policy website has Class III futures prices for July and 
August tipping towards $20/cwt. Quite the rebound from what we 
witnessed in April and May. This rebound or rally as dairy economists are 
calling it is not only tied to consumer demand.   
 Total milk production in the US is up 1.4% compared to a year 
ago when we saw 2.8% increase. Production per cow is up less than 1% 
and the anticipated increases in milk volume from spring flush is 
tightening up as well. Reduced milk production is also related to those 
producers who are adhering to their co-ops base reduction requirements. 
Milk production levels are down, demand from restaurants and with any 
luck, schools in September, will contribute to increased dairy product 
movement. We can pause to breathe a brief sigh of relief and relish the 
moment of optimism, but I would not make yourselves comfortable with 
it.  Dairy economist Mark Stephenson with the Univ. of Wisconsin 
suggests dairy producers proceed cautiously as we move ahead in 2020.  
While Class III values for the third quarter of 2020 appear better, there 
is still uncertainty in the market and weather these projected prices will 
hold. Despite the recent uptick in milk prices and the fact that we are 
opening up and adjusting to our new “normal”, remember that the CDC 
is predicting another wave of the Corona virus to hit this fall.  Nobody 
can say with any certainty what the impact of a second round will have, 
if it does in fact arrive.  
 Given the uncertainty in our local and global economies, 
compounded by the presence of volatility in the dairy industry I would 
encourage you to assess your risk management tools for your dairy 
business. Remember the end of 2019 how encouraging the first quarter 
of 2020, milk prices were?  2020 was going to be “The Year” for dairy 
producers. How did that work out for you?  How can you best prepare 
your farm operation for the next down turn? Please reach out to C.C.E. 
Oneida Co. Ag Team with any questions on how to address risk 
management approaches for your farm. 
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No Health Insurance? High Deductible?   
If you are 40 years old or older The Cancer Services Program may be able to help you 

get screenings for, Breast, cervical or colon cancer.   
Call 1-888-345-0225 for information. 



Accessing I Farm Oneida Podcast Episodes:  
You’re Only A Few Clicks Away 

FOR ANDROID Look for the Google P lay Store sym-
bol  on your Android phone. This is where you’ll search for 
the Sound Cloud App.  Click on the Play Store App and 
type SoundCloud into the search box. 

FOR APPLE Look for the Apple App Store symbol on 
your Apple i phone. This is where you’ll search for the 
Sound Cloud App. Click on the App Store icon and type 
SoundACloud into the search box. 

ANDROID & APPLE USERS 
Download the SoundCloud app. When prompted to, press 
open to open the app and follow the few short steps to 
create an account for free.  

ANDROID & APPLE USERS 
Click on the magnifying glass to open the search box. 
Type I Farm Oneida in the search box to access podcast          
episodes. Most recent episodes appear at the top of the 
list, scroll thru to listen to past episodes. As new episodes 
are uploaded, you will be notified by theSound Cloud app. 

When you see this on your screen, you’re good to go!    
Happy Listening.  

 Roughly one year ago we launched a new programming tool 
that allowed us to reach our farming audience in a mobile manner.   
The I Farm Oneida Podcast series is another way to learn from and 
connect to the C.C.E. Oneida Co. Ag Team’s programming efforts just 
by having your cell phone in hand. The podcast episodes are housed 
on a platform called SoundCloud. The free SoundCloud app can be 
downloaded on either Apple or Android devices.   
 Interested in listening to upcoming I Farm Oneida Podcast 
episodes? Grab your school age kid and ask for their help, OR follow  
along with the following directions to download the SoundCloud app 
today.  Directions for both Android and Apple cell phones have been 
included. 
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Venturing into Agritourism 
by Alicia Luhrssen-Zombek 

 Are you having thoughts of adding agritourism ventures to your 
farm? There is a great deal of interest in agritourism as an additional 
niche market for farmers. It is a great way to advocate the importance 
of our local food system through education while providing a dedicated 
interest in your products. 
 The diversity of agritourism is extraordinary!  It can range from 
farm lodging, farm-based recreation such as hunting and hiking, to 
pumpkin patches, u-picks, festivals, wine tasting, restaurants, 
entertainment (think corn mazes), and popular events such as 
weddings. The list can go on. These new ventures bring, well additional 
revenue.  That said, for farmers who wear many hats already, these 
new value-added markets also bring more work. 
 In the first step, find a few niches that you are interested in 
pursuing.   See which will work in the present that may expand with 
ease in the future. Start slow with an evaluation of the farm's staff/
family's time and talents in a review. Make sure there is a point person 
who is enthusiastic and ready to be involved with this new venture. 
Have a well thought out plan for a first small soft opening. Take the 
next steps slowly with adjustments.  
 Minimize all potential risks, plan for emergencies, and discuss 
liability regarding tourism activities with your insurance company.  The 
best foot forward is a cautious but active one. Find your audience, 
review who visits your farm, and expand your market to bring in 
additional consumers and attendees. Most importantly, make sure this 
is something you want to pursue and build with your farm.   
 Experience is a critical piece to a visitor's desire to return.  Many 
who are attending your farm are doing so to step away from the stress 
of everyday life experiences. Their experience at your farm is offering 
them a day in the country. They expect a specific type of image of a 
clean, maintained farm even if we all know as farmers, we have days 
where time needs to be dedicated to bigger priorities.  Feeling 
welcomed is the key.  Passive education/signage will assist in 
completing this goal.  Visitors want to be comfortable, feel safe when 
navigating the farm and spend time learning through their experience 
without confusion or "side-stepping".  
 All in all, the best step to make your operational process possible 
and successfully create long time consumers, is to make a solid plan, 
move cautiously but actively and make sure the time spent is an 
investment for growth. 
 Here at CCE Oneida, we are happy to assist you in taking these 
steps.  Contact Alicia Luhrssen-Zombek 315 736-3394 x131 or email 
AML439@cornell.edu  



Calculating the Maximum Value of Base if Purchasing 
submitted by Bonnie Collins 

 With the adoption of base programs by many milk handlers, 
and the ability for that base to be transferred between farms within 
some handlers, many questions have arisen about how to determine 
what price could be paid by farms to purchase base. With the 
evolving circumstances associated with dairy markets and prices, 
there are many factors that impact the determination of price that a 
business might be willing to pay for base. 
 When determining the value associated with buying an asset, 
we generally do not want to pay more for the asset than the value 
that the asset creates for the business over a period. One approach to 
determine the value of the asset is a net present value of the stream 
of cash inflows and outflows associated with purchasing the asset. 
This approach can be used to determine the maximum value that 
could be paid for milk production base. To determine this value, there 
are several different assumptions that must be made that can impact 
the range of values dramatically. To help determine this impact, a 
simple template in Excel has been programmed to perform the net 
present value calculations based on user inputs and assumptions. 
 

Key assumptions are: 
 Amount of base production that full market value will be paid on. 
 The value received for milk produced over the base percentage  
 The time-frame over which the analysis is performed 
 The amount of base that is transferable  

 The residual value of the purchased base 
 The discount factor to use associated with the risk of the 

assumptions being incorrect.  
 How much of the potential loss of revenue associated with the base 

plan can be offset by management changes? 
If you are interested in using this developed worksheet please contact 
Bonnie Collins, Farm Business Management Educator by email 
bsc33@cornell.edu 
Prepared By: Jason Karszes, Dairy Farm Management Specialist, PRO-Dairy, 
Department of Animal Science and Dr. Chris Wolf, Professor, Charles H. Dyson 
School of Applied Economics and Management College of Agriculture and Life 
Sciences, Cornell University 

Approving Farms with Agroforestry 
Farms with wooded hillsides and marginal land components can take 
advantage of agroforestry development such as maple sugaring, 
silvopasture, mushrooms, shade crop production, and much more. 
Taking advantage of this process offers opportunities for being a good 
land steward while reaping the benefits of cash crops and keeping 
farms viable with other sourced income. 
For more information: Alicia Luhrssen- Zombek 
315 736 3394 extension 131 or AML439@cornell.edu 

mailto:bsc33@cornell.edu
mailto:AML439@cornell.edu


Highlights from Dr. Mike Baker’s June Livestock Report 
Submitted by Marylynn Collins 
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Farm Flash is available in full color on our website  
www.cceoneida.com/agriculture/newsletters 

 

Given the challenges of the past five months it is encouraging to see 
some resemblence of progress being made in local livestock markets. 
Read on for the highlights from one recent livestock report. The 
complete report and related graphs can be found online  http:/
beefcattle.ansci.cornell.edu.  
Cull Cows. The price of cull cows in NY has reached a plateau. 
The price of Lean/Boner cows averaged $63.68/cwt with a high of 
$66.53. The number of cows in the auctions reported have also leveled 
off again, most likely due to priority placed on field work and forage 
harvest. 
Dairy bull calves. The graph below  shows the difference in value 
($/hd) of No. 1 Holstein and beef x dairy bull calves. There has 
consistently been a premium for the beef cross calves and since the first 
of the year the premium has averaged $64/hd. 
Feeder cattle. Since the end of March 550 lb. feeder cattle 
continue to be on an upward trend. Compared to the last feeder cattle 
report (5/28/20) the price of a 550 lb. steer was $146.16 compared to 
this week at $156.77/cwt. To date the 2020 calf prices are $32/cwt 
higher than the same date in 2019. 

http://beefcattle.ansci.cornell.edu
http://beefcattle.ansci.cornell.edu


Crop Shorts 
By Jeff Miller 

Weather 

Oneida County GDD accumulation (base86/50) 

from May 1st to June 15 (1994-2020) 

Rainfall (inches) by month in Oneida County (1994-2020)  



 We experienced an early snow melt, followed by a record 
breaking cold April with modest rainfall in both April and May. Most local 
dairy producers that planted hay seedings and  spring grains have great 
stands because soil moisture levels and temperatures were very 
supportive of timely planting, germination and development of these 
cool season grasses and legumes. 
 Local growers were also very smart about delaying planting of 
corn this season. Soil temperatures were in the 40s F  up until the 3rd 
week in May.  Many of our corn acres were planted between May 15 and 
23rd when soil temperatures reached the 50s. 
 Most of our grass hay fields were at optimal digestibility in the 3rd 
week of May, followed by mixed swards and then clear alfalfa fields and 
growers had suitable  weather to harvest hay crop silage  in a timely 
fashion.  Dry weather continued and many growers were able to bale 
some of their first cutting hay into the 1st 3 weeks of June.  
 As of June 16th most local corn fields are v3-v4 stage with even 
growth and good populations. Most fields have received a timely 
preemergence application of herbicides and hopefully enough rain to 
activate them. Soybeans have also been planted and are unifoliate to 
second trifoliate stage at this time (6/16/20). Post emergence 
applications of glyphosate are being made now when most weeds in 
fields are 3-5” in height. Some more challenging weeds are beginning to 
establish in some fields including pokeberry, hemp dogbane and curly 
dock. Most of these broadleaf perennials can be controlled in the corn 
rotation with a late(pre flower), spot spray application of banvel.  

Hay 
Alfalfa weevil development was delayed by the cool spring pushing what 
can be a 1st cutting problem into what may be a problem in second 
cutting. Alfalfa weevil adults lay their eggs on alfalfa plants, larva hatch 
from these eggs and feed on alfalfa leaves. The characteristic pinholes in 
leaves are a signature of alfalfa weevil feeding. Growers can determine if 
they have an economic level of alfalfa weevil by picking 50 alfalfa stems 
at random from their field. Separate the stems into 2 piles , one pile 
that has even 1 single pinhole in a leaf on the stem and a pile without 
any pinhole feeding. If 50% (25 or more of the stems) have pinhole 
feeding and you have larva that range in size from ¼ to 3/8 inch, then 
you have an economic level of this pest and should manage it. If you are 
within 10 days of harvest you should harvest early. If not, you should 
consider a labelled insecticide like baythroid or mustang.                                                     
Alfalfa weevil (pinhole feeding) 

Alfalfa weevil  (adults and larva) 



Potato leaf hopper (PLH) is another important pest that alfalfa growers 
will have to be cognizant of this season. At the present time 6/17/2020, 
a number of established alfalfa fields had  (40+ PLH /30 sweeps) in their 
stands with an action threshold of 41PLH for stands that are 8-10inches 
and 75PLH for stands that are 10+ inches. One new seeding that was 
swept  had 27 PLH/30 sweeps. This field had alfalfa that was on average 
7 inches and the action threshold is 20PLH.  Potato leaf hopper 
reproduction and longevity are favored by warm, dry weather so we may 
see significant injury to alfalfa stands if the current weather pattern 
persists. When action thresholds are reached in area fields there are 2 
options to harvest early if you are within 10 days of harvest or apply an 
appropriate insecticide. Baythroid and mustang are labelled for use in 
alfalfa grass swards. 

Potato leaf hopper nymph and adult  

Leaf hopper damage to alfalfa leaves  

Potato Leafhopper Sequential Scouting Plan 

Sweep  <3"  3" - 7"  8" - 10"   >10" 
Set  N    M                N         M   N         M   N         M 

1  *          *  *           *   *           *   *           * 
2  *          *  *           *   *           *   *           * 
3  2    *    9  9    *    20   19  *  41   44   *  75 
4  4    *   11  14  *   25   29  *  50   64   *  95  
5  5    *   13  18  *   30   39  *  60   84   * 115 
6  7    *   15  23  *   35   49  *  70   104 * 135 
7  9    *   16  28  *   40   59  *  80   124 * 155 
8  11  *  18  33  *   45   69  *  90   144 * 175 
9  13  *  20  28  *   49   79  * 100   164 * 195  

10  19      20  49       50   99  * 100   199    200 

Each sweep set=10 sweeps * indicates need to sample another set 

Walk 50’ or more into one of your alfalfa fields, swing the net in a 
pendulum motion in front of you keeping the net in the top 3-5” of  the 
stand counting out 10 sweeps as you move forward into the stand (that 
is one set of sweeps).  You can picture that you just took a sample of the 
insects that are in the top 5 “ of your alfalfa’s canopy about 6’ wide by 
15’ long. When you get to the end of your last sweep  give the net a 
quick snap down and up shaking all the insects to the bottom of the net. 
Then grab the net about mid way trapping all of them in the bottom of 
the net.  Push your fist upward through the hoop of the net  and turn so 
the net is in the sunlight. Quickly observe the rim of the net and count 
any PLH that you can see above where you have grabbed the net. With 
you other hand pull the  net from the center upward exposing a little bit 
of it at a a time so that you can count the PLH in the net. They can and  
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will fly out of the net. Count all of the PLH until you have looked at the 
entire contents of the net. Turn the net inside out walk towards the 
center of the field on a diagonal and repeat the process adding each 
additional PLH to the count  and repeat one more time at the far end of 
the field. You should take a ruler and mark the base of your handle at 
3”, 8”,  and 10”. At each site before you sweep you should measure the 
height of your alfalfa determining if the alfalfa is < 3”, 3-8”, 8-10” or 
>10”. Look at the chart below  to determine whether you are over or 
under the PLH threshold for management.  If the number of PLH you 
counted is at or less then the number in the N column of the chart 
associated with the  average height of the alfalfa, then you are under 
threshold. If the number of PLH is higher then that in the “N” column 
but lower then that in the M column you must do another set of sweeps 
adding to your count and comparing the total with the chart and the 
number of sets of sweeps. If your count is in between the numbers in 
the N and M column for the number of sweeps move to another location 
and take another set of sweeps add to your count and compare to the 
chart. Repeat these steps until you have a definitive number that is 
either less then or equal to the number in the N column and you are 
under threshold or equal or greater then the number in the M column 
and you are over threshold.  
Many growers are on very tight budgets this year and may not be able 
to apply the fertilizers at there usual application rates so apply what you 
can. The best results are achieved by sampling soils and applying 
fertilizers at rates that  are recommended rather than guessing and 
maybe paying for and applying nutrients that are not necessary.  
Grass hay fields usually respond to nitrogen. Growers who are trying to 
optimize yield and protein in their grass hay apply a mixture of nitrogen 
and sulfur at a 5 to 1 ratio. Fifty to 75 lbs of N after each cutting. 

Do the math and consider the chemistry before investing in a  
liquid calcium product for your soil. 
By Charlie White 

The plow layer of most agricultural soils already contains thousands of pounds of  

exchangeable calcium. Credit Charlie White. 



 Liquid calcium products are a mainstay in the vast marketplace of 
less-than-reputable soil fertility amendments. Most liquid calcium products I 
encounter are a solution of dissolved calcium chloride, with a density 
around 11 lbs/gallon and a calcium analysis of 10% by weight. A gallon of 
product with these specifications contains 1.1 lbs of calcium, and 
recommended application rates ranging from 2 to 5 gal/ac would apply 2.2 
to 5.5 lbs calcium per acre. This is a very small quantity of calcium in the 
scheme of things. For reference, the “plow layer” (6.66” depth) of a typical 
agricultural soil in Pennsylvania (a CEC of 10 meq/100g and a base 
saturation of 65% calcium) already contains 2,600 lbs/ac of exchangeable 
calcium. It’s also worth comparing the cost and calcium content of liquid 
calcium to limestone. Interestingly, a gallon of the liquid calcium costs 
about the same as a ton of limestone, but the ton of limestone contains 800 
lbs of calcium (assuming it is pure calcium carbonate) compared to only 1.1 
lbs of calcium in the gallon of liquid product. 
 Doing the math on the liquid calcium products is a sobering exercise. 
But you might still be convinced to buy the liquid calcium product after 
reading the marketing literature, which does a great job of blending truth, 
half-truth, and non-truth into a believable argument. One of the typical 
claims is that the liquid calcium is instantly soluble, whereas limestone 
takes several months to dissolve. This is true. If you want a pound or two of 
instantly soluble calcium to join the more than 2,000 lbs/ac of calcium that 
is probably already in your soil, then an application of liquid calcium would 
do just that. However, if your soil needs calcium it is much more economical 
to buy a ton of limestone and wait 6 months for it to dissolve. 
 Another claim is that liquid calcium will instantly increase soil pH by 
raising the base saturation of calcium on the CEC. This is a half-truth. It is 
true that there is usually a relationship between base saturation and soil 
pH. Theoretically, a calcium ion could displace a hydrogen ion on the CEC, 
causing that hydrogen ion to leach slightly deeper into the soil profile. 
However, the miniscule quantity of calcium applied in recommended 
application rates of liquid calcium products is not going to be able to provide 
nearly the quantity of calcium needed to change the soil pH through 
displacement of hydrogen ions on the CEC. And liquid calcium products, 
once they displace a hydrogen ion, do nothing to neutralize that hydrogen, 
so the hydrogen ion is either going to just move a few inches down in the 
soil profile, or more likely, just land back on the CEC in the same place 
since hydrogen has a greater affinity for cation exchange sites than calcium. 
In order to truly neutralize acidity in the soil, you need a product capable of 
creating a hydroxide molecule (OH-), which includes traditional liming 
products made from calcium or magnesium carbonates, hydroxides, oxides, 
or silicates. 
 One of the most dubious claims I have seen on liquid calcium 
products is that they are superior sources of calcium compared to limestone 
because they are not diluted by the other components of the “rock” that are 
not calcium. What they mean by this is that pure calcium carbonate 
limestone is only 40% calcium, so they are discarding any benefit to the 
60% of the material that is the carbonate part. However, the carbonate part 
of the rock is what neutralizes acidity, actually providing a great deal of 
value. Interestingly, the liquid calcium products don’t mention that only 
10% of their product by weight is calcium, the other 90% being water and 
chloride molecules, which have little value. 
Based on the actual calcium content, the chemistry, and the cost of liquid 
calcium products, it becomes very clear that they are no rival to traditional 
limestone for supplying the calcium and acidity neutralization needed in 
Pennsylvania ag soils. 
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Tillage vs no-till, herbicides and fertilizer   In an article by Julia 
Gerlach, the author addresses the question about the effect of No-till and 
the use of herbicides vs  methods associated with organic production on 
soil health. She references a 2016  meta analysis of 36 glyphosate studies 
(Nguyen et.al,) that show field use rates of glyphosate products had no 
impact on soil microbial respiration or soil microbial biomass but showed 
impacts at higher rates. She indicated that a study by Bunneman et. al, 
that reviewed all agricultural inputs suggests that some insecticides and 
fungicides “proved to be quite toxic,” yet a review by Imfeld and 
Vuilleumier (2012) said “the literature on the effects of pesticides on soil 
micro-organisms suggests that they only have minor or transient effects 
when they are applied at the recommended doses.” 
McGuire also referenced a meta-analysis of 107 data sets from 64 long-
term trials that looked at the effects of synthetic fertilizers and concluded 
that fertilizer applications actually led to increased microbial biomass 
compared to unfertilized control treatments. 
Tillage, on the other hand, as no-tillers know, degrades soil structure, 
causes erosion and compaction, kills earthworms and destroys the soil 
ecosystem. Granted, these studies are limited to looking at the effects of 
these products on soil microbes and don’t get into effects on human health, 
persistence in the environment and the like. Nor do they look at the 
potential benefits of a no-till organic system. 
But in terms of how pesticides and fertilizers compare to tillage and the 
long-term outlook for soil degradation, McGuire clearly makes the case that 
“if protecting the soil is the first requirement for sustaining agricultural 
production, then clearly tillage is not our first choice if other, less damaging 
tools, like herbicides, are available. The tradeoffs between herbicide use 
and tillage favor herbicides.” 
With the help of cover crops and new weed management tools, many no-
tillers are making headway toward reducing these inputs as well, which is 
fantastic. But as the population continues to grow, it’s comforting to know 
that no-tillers are on the right path where soil health is concerned and that 
the judicious use of fertilizers and pesticides can be part of a sustainable 
agricultural system. 
Cover crops 
A number of local wheat producers frost seed red clover into winter wheat 
stands and have a ready made cover crop in their field after wheat harvest. 
Others  plant  selective cover crops after wheat to perform specific jobs like 
turnips for compaction relief or sorghum sudangrass to help build soil 
organic matter. Some conservationists suggest multispecies mixtures 
because they increase the likelihood of a successful cover crop 
establishment in variable soils under variable conditions but unfortunately 
at a significant cost. These conservationists also suggest that multispecies 
mixes can perform a number of different services to the soil at the same 
time.  Growers who harvest corn for silage in September can plant triticale 
and harvest 1.5 tons of dry matter per acre the third week in May the 
following season if they need forage. They can plant oats and have a great 
cover that is killed by the first hard frost but provides a mat of material to 
prevent erosion and have no risk of allelopathy of corn planted into the 
field the following season. Maybe take more of a risk and plant turnips to 
help reduce surface compaction. Unfortunately if you are planting a cover 
crop after corn or soybean grain harvest you are limited to using rye grain.  
Cornell has a cover crop decision tool that is easy to you and gives you the 
options for species.  http://covercrop.org/  . 

https://www.no-tillfarmer.com/blogs/1-covering-no-till/post/9569-do-we-still-only-have-60-harvests-left
http://covercrop.org/


Weekly scouting and crop reports  CCE staff scout local fields each 
week, make notes of crop conditions, pests, field conditions and summarize 
the information into a short weekly crop report and make it available to any 
grower by email.  
Three local farmers record maximum and minimum temperatures and rain-
fall at their locations and we summarize the information providing weekly 
rainfall totals and GDD accumulation. 
CCE has  pheromone traps posted at key locations in the county to monitor 
flights of black cutworm, armyworm and western bean cutworm.  
Just recently 6/16/2020 staff identified  fields with potato leaf hopper and 
alfalfa weevil above damage thresholds and sent an alert out to growers by 
email  to check fields  and save  losses from these intermittent pests. 
How do you get this valuable information? Just call Cooperative Extension:  
315-736-3394 x 120 and leave  your name and email address or email me 
at jjm14@cornell.edu. If you are short on time you can also access the 
summary of the weekly report on your smartphone in a podcast. 

Corn   
Off to a great start this year with good field conditions at the time of 
planting and a reasonable window to apply both pre and postemergence 
herbicides to fields. Slugs were not a significant problem so far this season. 
As I write this 6/17/20 fire flies are emerging which means that corn 
rootworm larva are hatching without saturated soils which means they 
could damage unprotected corn roots this season. You can dig out some 
roots if you have potential for this damage. We have some traps that will be 
deployed the last week of June to monitor western bean cutworm activity in 
local corn fields. These moths are attracted to pre tassel corn to lay their 
eggs. Multiple larva will feed on corn ears  with the potential to reduce grain 
yields as well as produce mycotoxins. You can scout fields for egg masses if 
you think you have this pest. Egg masses will be laid on the upper surface 
of leaves close to emerging tassels, including leaves in the whorl. Check 10 
– 20 consecutive plants in at least five random locations in the field. The 
threshold for field corn is an accumulation of 5% of plants with WBC egg 
masses and/or small larva. The accumulated threshold is when you reach 
5% from all the times you have scouted. An example 
might be if you get 3% of the plants that have eggs in 
week 1, and in week 2 you get 2% more. This adds up 
to a total of the 5% threshold. 
 Egg masses are typically laid on upright 
leaves.  If leaves are oriented towards the sun you 
can see the egg masses better on the top side of the 
leaf; or if looking at the bottom surface of leaves look 
for a shadow of an egg mass on the upper surface of 
the leaf. 

Northern corn rootworm                                                             western corn rootworm 

mailto:jjm14@cornell.edu


Corn rootworm scouting 
This is an annual opportunity for local growers to save money on 
future seed purchases. Taking a half hour to scout a field and  
scouting the field once a week for 3 consecutive weeks for corn rootworm  
thresholds can indicate if you have a need  for CRW control. The scouting 
procedure is as follows. : step into the field 50’,  grab the silk of the corn 
plant, start counting CRW on the plant from  top to bottom counting 
western corn rootworms as 1 and northern corn rootworms as 0.5 western 
equivalents (see pictures below).  Go to a plant 10 ft away and continue 
your count, go to a third plant and continue your count. Repeat this 
procedure  in the middle of the field and then at the far end of the field. 
Compare your total count with the chart below.  So if you counted beetles 
on 9 plants and found only one western corn rootworm then you were 
under threshold. If you counted 17 or more you are over threshold. If you 
were somewhere in between 
you have to continue your 
counting until you are either 
over or under threshold for the 
number of plants in your 
sample. If you are over 
threshold, you have the option 
to rotate to another crop, if  
this was your first year of corn 
next next year you could use 
a seed treatment like poncho 
1250 or you could plant a 
GMO with BT for corn 
rootworm.  

Soybeans 
If you haven’t scouted for soybean aphids then it is time to start.  
Remember that you count the number of 
soybean aphids on the plant on at least 3 plants 
at 3 locations in the field. If the average is 250 
aphids per plant, you don’t see any lady bugs or 
lacewings, the number of aphids are increasing 
and your soybeans are R1 to R5 stage then you 
should consider management. 

Army Worm 
Had the first report of armyworm on Saturday June 20th and second on June 22nd 
True Army Worm Don’t overwinter in NY, they are brought in on storms from the south 
and east, they are grass feeders, also like corn small grains, grass in hay stands.  They 
feed at night.  Lay their eggs in grasses and hatch in 1 –2 weeks 110 GDD’s 
New larva light green, mature larva black and dark green with white and orange strips on 
either side of their body, grow to 1.5 inches. Look for tattered leaves, larva and frass in 
whorls.  Because both cutworms and armyworms are active at night, spray at dusk. 
 
 



Farm Credit East, ACA 
Your First Choice For Financial Solutions 
  

   Farm Loans           Crop Insurance 

   Agribusiness Loans   Credit Life Insurance 

   Leasing           Payroll Services 

   Appraisal Services      Business Planning  

   Tax Services           Estate Planning 

   Financial Records       Profit Improvement 
 

7397 State Hwy 80, Cooperstown, NY  13326 
(800) 762-3276  FAX (607) 282-3005 

www.farmcrediteast.com 

 CAROLINA EASTERN-VAIL, INC. 

Fertilizer · Crop Protection 
Seed · Custom Application 

  

Tom Hartnett, CCA 
Certified Crop Advisor 

  
(315) 841-3201 · (888) 991-9292 

FAX · (315) 841-4339 
8341 St Rt.20 · Oriskany Falls, NY 13425 

 

 

31 Meadow Street—PO Box 262 
Clinton, NY  13323 

 

315-853-6151 
www.clintontractor.net 

PO Box 65            Office: 315.841.8886  
7610 State Route 20               800.852.5003 
Sangerfield, NY 13455        Fax: 315.841.4405 

Sangerfield@growmarkfs.com 

 
Fertilizer, Lime, Seed, Agronomy 
Satisfying Customers, Profitably 

Warner Sales & Service, Inc. 
 
6470 Greenway New London Rd. 
Rome, NY  13440 
315.336.0311 
Email: sales@warners.com 

SALES—Service— Rentals 

H.P Farmer’s Co-op Inc. 
more than a farm store 

Milk Marketing Since 1936 
 

Full Service Farm Supply Store 
 

Nutrena, Blue Seal & Poulin Feeds, Bale 
Wrap, Twine, Fencing Supplies, Cedar 

Fence Posts, Red Wing & Dry Shod Boots 
and More! 

9560 Depot Street, Holland Patent, NY 
315-865-5281 

 Mark Smith       PO Box 1018 
Smith Ag Service     Morrisville, NY 13408 
 
      315-447-7579 Mobile 
       Email: mark@smithagservice.com 



GARY F. NIEDZIELSKI 
Agent 
239 Academy Street 
Boonville, NY 13309-1329 
 
PH:  800.735.3276 
Fax: 315.942.3178 
Email:  gary.niedzielski@american-national.com 

Sales Agent for Browns Feed  

- BULK - BAG 

Home of: 

Quickcow 
Booster 

Quickcow Caps 

Custom Minerals 

Milk 

Replacers 
Minerals 

“Let the Performance Begin” 
Call Andy Mower Owner/

President 
315-734-1705 

Serving The Dairy Industry for   
over 35 years 

Performance 
PREMIXES 

PERFORMANCE 

PREMIXES 

Sales Agent for  

Pioneer Hi-Bred 
Oneida & Herkimer Co. 

LOUIS J. GALE & SON, INC. 
7889 Canning Factory Road 

Waterville, NY  13480 
315-841-8411 or 315-841-8410 

Retail:  FEED—GRAIN—SEED 
Custom Mixing & Grinding 

Hi Mag Lime, Pesticides 
Grow Right Fertilizer 
Soy Bean Roasting 

Corn Drying 

Representing American National Life Insurance Company of NY.       
Farm Family Casualty Insurance Company. United Farm Family  
Insurance Company. Glenmont, New York 85830.V3.08.2016 

 

Robert Pawlowski 
Zennyll Farms 
Channel Seedsman 
 
6747 Stoltz Rd. 
Verona, NY  13478 

315-335-2210 cell 
 
www.channel.com 

bob.pawlowski@channelseedsman.com 

 Andy Dugan, PAS 
General Manager 
Adugan@GoldStarFeed.com 
 
315-841-8282 Office 
515-525-7711 Cell 
 
Gold Star Feed & Grain, LLC 
7593 State Hwy 20 
PO Box 127 
Sangerfield, NY  13455 

Contact Information for Local 
Agencies that support Agriculture 

 
NYS DEC 315-793-2554,  

 
Oneida Co Soil & Water 315-736-3334 

 
USDA Farm Services 315-736-3316 

 
Oneida County Farm Bureau 

1-800-342-4143 
 

Farm Net 1-800-547-3276 

                  AMERICAN NATIONAL® 
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