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Upcoming  Events

 

Pro-Dairy Winter Dairy Management 2011:                                      

Anatomy of Consistently Favorable Pregnancy Rates.                  

An in depth look at four case farms that depict practical, repeatable 

reproductive management principles and practices. CCE of Oneida 

Co. will be the host for this Pro-Dairy Program that followed the 

challenges and successes of NYS dairy producers with long standing 

reproduction track records.  If you are looking to hone your farm’s 

repro program, plan to attend this Winter Dairy Management Pro-

gram on Wednesday February 16, 2011 from 10 -3:30pm. Cost: 

$35.00. RSVP by Wednesday February 9, 2011 to Marylynn Collins 

at CCE Oneida Co., 736-3394 ext. 132 or email: mrm7@cornell.edu.  

Agriculture Districts Information Meeting 

 

The Oneida County Farmland Protection Board and Cornell 

Cooperative Extension of Oneida County will be offering an 

Informational Learning Session on Agriculture Districts on 

Wednesday, February 23th at 7:30p.m. at the Steuben Town Hall. 

9458 Soule Road, Steuben, NY. Free of charge.  No registration 

required.  

 

The meeting is open to all current and future farmland owners 

interested in learning about the benefits and the process of being in 

an Agriculture District.  Town and Village staff or elected officials are 

also encouraged to attend.  

 

Members of the Farmland Protection Board, Oneida County Planning 

Department, Department of Taxation and Finance Oneida County Soil 

and Water and staff from Cornell Cooperation Extension will be 

present. Information will be available on Agriculture Districts, Right to 

Farm Laws, Agriculture Zoning and Ag. Value Assessment. 

CHANGING THE WAY WE EAT 

CCE Oneida County will be hosting the Foodshed Buying Club’s  

“viewing party” for this all-day event on February 12, 2011.   

Sponsored by the Glynwood Institute for Sustainable Food & Farming, 

this will be a nationally simulcast discussion, with speakers ranging 

from farmers to policymakers and from advocates to journalists.  

Breakfast, lunch, and a mid-afternoon snack will be offered.                

The event is free, but you must pre-register here:                          

http://tinyurl.com/tedxoneida.  For more information you can call the 

Foodshed’s Thad Chase at 315-525-8636. 

mailto:mrm7@cornell.edu
http://tinyurl.com/tedxoneida


Cooperative Extension is providing a program for area farmers 

“The Oneida County Crop Congress” 

to be held on March 16th at the VFW in Clinton on Franklin Ave. 

. This workshop will include an overview of   

NYSDEC certification requirements,  

Corn disease management, 

New insect pests in field crops, 

New developments in the management of wheat diseases, 

Precision feeding for dairy farmers, 

What your bank wants from you to secure a crop loan, 

local farmers explaining how they use GPS on their farms 

and the final talk on how rotational grazing has benefited 

a local dairy farm. 

There will be approximately 2.5 NYSDEC credits available 

as well as Certified Crop Advisor Credits. 

Clinton Tractor and the Calidonna family are providing the lunch; 

please contact them at 853-6151 if you plan to attend.                      

Registration begins at 9:30am,                                                          

the program will conclude at 3:30pm. 

NYS IPM funding in jeopardy 
 

Budgets are tight everywhere. Last year the NYS IPM program lost a big chunk 

of their funding from the state. This year they have been removed from the budget. 

Many of you may  think…..I don’t remember IPM doing anything for me. If 

any of you participated in an IPM tag team over the years….that was an IPM program.  

If you have read or practiced a scouting method there is a great likelihood that it was 

developed by NYS IPM.  

Pests don’t take a holiday and don’t care about state budgets. New pests will 

continue to arrive and if we don’t have  NYS IPM to help identify the threat, research 

scouting protocols for NY growers and providing effective alternatives for control then 

you the grower will be exposed to even more economic risk. 

This past season a new pest of field and sweet corn entered NY for the first 

time: WESTERN BEAN CUTWORM, NYS IPM was on the job securing appropriate 

pheromones and distributing  them along with traps to CCE agents throughout the state 

who monitored these traps weekly throughout the season. Information from all over the 

state was sent back to NYS IPM. They summarized the information weekly and 

distributed the results state wide to CCE and growers. Western bean cutworm may 

become our next significant pest of a crop grown on 10s of thousands of acres 

throughout the state. Brown marmorated stink bug is another pest that has been 

identified recently in NY. It is a pest of multiple crops in NY including tree fruits, and 

soybeans. This pest may also become a significant economic risk to New York growers. 

Gray leaf spot affected thousands of acres of corn in our state last year reducing crop 

yields. 

These are just a few examples of pests that can have a profound negative impact on  

local growers. NYS IPM is the lead group to address these issues in NY. 

 Contact your local representatives and let them know how important                

NYS IPM is to you. 



Oneida County Milk Price Watch 

Thirteen months through December 2010 

These prices are adjusted from the Federal Milk Order No. 1            

for the Syracuse location, which determines Oneida County prices.  

When MILC program payments are in effect,                                      

this chart also shows the total price after MILC (SUP+MILC)               

using actual or estimated payments.   

Remember that these prices do not reflect marketing and hauling 

charges, and they are based on a standardized component mix  

(3.5% butterfat; 2.99% protein; and 5.69% other solids).                 

Your actual check will depend on these factors. 

Getting the most with your fertilizer $$$                                

March 9, 2011, 1-3pm at the Farm and Home Center in Oriskany. 

The workshop will cover soil sampling, crop nutrient requirements, 

manure nutrient assessment,  developing a farm plan for fertilizer 

applications.  Pregistration is required by March 2nd.                      

Call Linda at 736-3394 ext 124 to register.  
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 The New York State Agricultural Society and the Central New 

York Veterinary Medical Association have recognized Farm Fest for its 

efforts in promoting agricultural 

awareness in Oneida County. 

Farm Fest is a single-day event 

held at an Oneida County dairy 

farm that brings together farmers, 

elected officials, the community, 

non-profit organizations, 

environmental agencies and other 

agribusinesses in an effort to 

demonstrate life on a farm and its 

impact on the community. The 

event is sponsored by local farmers, Cornell Cooperative Extension of 

Oneida County, Oneida County Farm Bureau and Oneida County Dairy 

Promotion. 

 The New York State Agricultural Society recognized Farm Fest 

with its Agricultural Education Recognition Award at its annual meeting 

and agricultural forum on January 6. The award recognizes the event’s 

ability to successfully improve the understanding of agriculture in the 

community. In addition, the Central New York Veterinary Medical 

Association awarded its 2010 Ag Awareness Award to Di Nitto Farm in 

Marcy, the current host of Farm Fest. 

 Farm Fest transforms a local, fully operating dairy farm into a 

“living classroom” for one day each June. The two-part event first 

invites 3rd through 5th graders to visit over 20 interactive, agricultural-

related stations located throughout the farm. Each station explores a 

different aspect of agriculture, while ensuring that the stations meet 

New York State educational learning standards. Following the daytime 

portion of the event, the public is invited to visit the farm during the 

evening to participate in guided tours, hay rides and talk to farmers 

about farming, the food supply and challenges facing the agricultural 

industry. Since its inception in June 1998, the event has grown to 

reach over 900 students and 4000 evening visitors in 2010. 

 “The recognition of Farm Fest by the New York State Agricultural 

Society and the Central New York Veterinary Medical Association is a 

tribute to Farm Fest’s role in sustaining our community’s interest and 

support of the vital role agriculture in our county,” said Ron Bunce, 

executive director of Cornell Cooperative Extension. 

The 2011 Farm Fest is scheduled for Friday, June 3                            

and will once again be held at DiNitto Farms on                       

Benton Road, Marcy. For more information on the event, contact  

Cornell Cooperative Extension at 736-3394 or visit                          

http://counties.cce.cornell.edu/oneida/. 

ONEIDA COUNTY FARM FEST  

RECEIVES MULTIPLE AWARDS 

http://counties.cce.cornell.edu/oneida/


 Many maple producers prepare to “tap” their trees during the 

month of February or early March. The current local weather forecast 

becomes an important tool to judge the start of the season but even 

the most experienced sugar makers can miss the “first run” from 

time to time. As the days become longer and warmer, you may 

notice the snow pulling away at the bases of trees. This is another 

way to estimate the start of the season in your area. Some 

producers hang a conveniently located test bucket to watch for the 

first sap to run. The maple season is usually a 4-6 week period 

around the month of March. The best advice is being prepared and 

ready for a quick start.  

 There are three types of preferred maple trees to tap to make 

maple syrup. The hard maple is the most common and favored 

followed by the black and soft maple. All three will produce sap and 

are acceptable for syrup making.  

 Using either a 5/16” or 7/16” drill bit depending on the tap 

you are using, drill 2-2 ½” into the maple tree at a slight upward 

angle. The distance will depend on the thickness of the bark. Clean 

the hole by either blowing into it or by continuing to drill while 

pulling the bit from the tree. Place the tap into the hole and gently 

hammer. The tap should be firmly seated but not pounded into the 

tree. If hit too hard, the area could split causing damage to the tree 

and a tap that will leak. Once the tap is into position, move on to the 

next tree and continue until you are finished.  The recommended 

amounts of taps per tree are as followed: 

10”- 17” diameter 4’-5’ above the ground can accept one 5/16” 

tap. 

18”  - 24” diameter for two 5/16” taps 

18” diameter for one 7/16” tap 

25” diameter for two 7/16” taps 

Some more conservative producers are following the one tap per 

tree no matter the size. 

 When the sap begins to flow, it should be collected and 

processed daily. You may find it necessary to filter out any debris 

that falls into the sap. The cleaner the sap is that you start with, the 

better the product that you will produce.  The key to maple 

production is evaporation and how quickly you process sap into 

maple syrup. 

 

If you would like more information on maple syrup production 

contact Remi Link at 736-3394 ext 111 or visit our website at http://

counties.cce.cornell.edu/oneida/Agriculture/Ag/maple/maple.htm  

Tapping Tips 
                                              Remi Link-AED 
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Applications may be downloaded following site:  

http://www.nyserda.org/Programs/Agricultural/agriculture-application.pdf 

Follow instructions for submitting it to NYSERDA.  Only written applications with 

original signatures will be accepted. 

Other Agriculture Funding Opportunities: 
Anerobic Digester Gas to Electricty Projects  (RPS Customer Sited Tier)  

http://www.nyserda.org/Funding/2138pon.asp 

 

Existing Facilities Program 

http://www.nyserda.org/programs/Existing_facilities/default.html 

 

Solar-Electric (PVP System Incentive Program 

http://www.powernaturally.org/programs/solar/incentives.asp 

 

On-Site (Small) Wind System Incentive Program 

http://www.powernaturally.org/programs/wind/incentives.asp?i=8 

 

New Construction Program 

http://www.nyserda.org/programs/New_Construction/default.asp 



 Observing market trends, gaining a better understanding  of  

U.S. and global economies and learning the necessary tools to navigate 

risk management were among the topics discussed during the 

Managing the Margin workshop.  Former dairy producer, and current  

Penn. State Extension Educator, John Berry spent the  day with local 

dairy producers, FSA representatives and Extension staff sharing tips 

and strategies for making sound business decisions related to today’s 

volatile milk prices and input costs.  

 The workshop began with a review of the business concept 

frequently referred to as gross margin. In its simplicity gross margin is 

the difference between your business’s profits and input costs, 

excluding any overhead costs, payroll, taxes, interest etc.  With rising 

purchased feed costs and slow to recover milk prices it’s not 

uncommon to see this area of profitability, or margin be squeezed a 

little tighter.  The significance of utilizing effective business 

management skills to recognize this margin and know your farm’s 

breakeven point was strongly advised by John.  Becoming comfortable 

with this concept of margins is key in order to know what steps to take 

to manage this margin. Exposing yourself to the ever changing 

economic trends of the U.S. and global economies can be a useful 

resource for getting a sense of what’s going on in the business world.  

Berry himself tracks a number of market indicators such as the Dow 

Jones Industrial Index, Baltic Dry Index and the 10 year U.S. Treasury 

notes.  Paying attention to a variety of market trends allows him to get 

a feel for where the U.S. economy stands, where energy costs are 

heading, and the potential impact of government economic policies. 

Learning how to incorporate this added knowledge from tracking the 

markets into your individual business objectives can be advantageous.  

 The goal of the workshop was not to leave knowing how to 

forecast future milk prices, nobody brought the crystal ball that day.  

One of the objectives was to illustrate how market factors (think basic 

supply and demand) influence commodity product prices and milk 

prices you see at the farm level.  Placing attention on market trends in 

cow numbers, milk per cow and total milk production can help us to 

determine the likely probability of these trends influencing future milk 

and commodity prices.  The purpose of determining the probability can 

be better explained using the following examples.  Historically, when 

cow numbers increase and go above trend, we witness a decline in milk 

prices.  Additionally, when milk per cow rises over the course of a year 

but remains under the typical trend mark we see milk prices 

strengthen. Combining both cow numbers and milk per cow leads us to 

total milk production.  If milk production is above the trend mark for a 

given year milk prices usually decline and vice versa. Allowing yourself 

to become familiar with market indexes and tracking annual market 

trends may seem overwhelming at first.    

Highlights from Managing the Margin Workshop                     

by Marylynn Collins 
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Taking the time to more closely observe Class III milk price trends  

and the probability of shifts in these trends can in time provide you 

with an advantage when making business and marketing decisions   

for your farm.  John offered the point that while attempting to predict 

the probability of futures pricing cannot be done with 100% certainty, 

it still remains a better approach than one based on no logic or 

reasoning at all.  

 Perhaps you’ve heard the phrase “You can’t manage what you 

can’t measure.”  The importance of proper record keeping was 

discussed in addition to the impact that these farm records can have 

on decision making.  Knowing your farm’s cost of production and 

having a budget plan in place can also play an important role in 

financial decision making.  While on the topic of financial record 

keeping, let’s also look at the significance of your production herd 

record keeping.  Are records kept for milk production both on the 

individual cow level and herd level?  What does the reproductive 

performance of your herd look like?  Are you able to monitor changes 

in milk quality and udder health?   How do you monitor and evaluate 

your herd health parameters?  When money gets tight it’s the record 

keeping sources like DHIA, QMPS and veterinary consultations that are 

too often dropped.  Another take home message of Johns:  Financial 

performance of a dairy business is directly impacted by the production 

system efficiency of the dairy business.  Keeping accurate records on 

the farm can help to monitor and evaluate these production 

efficiencies.  

 A significant portion of the workshop was spent discussing risk 

management.  Several forms of risk present themselves on any given 

day.  For example: production and technical risk, price and market 

risk, financial, legal and personal risks are all sources of risk and 

uncertainty.  In an attempt to share with you the highlights of the 

workshop, let’s address the issue of price risk management and how 

an individual farm can benefit.  An important point was spoken from 

the discussion on price risk management.  Your goal in managing this 

type of risk is to protect a price that will allow your farm business to 

achieve its individual objectives or goals; you are not necessarily 

attempting to secure the best price that is out there.  If in the end you 

come out with the best possible price, that’s a win-win situation, but 

always keep your businesses goals in mind.  The assortment of dairy 

price risk management tools discussed include:   

 

1. Cash forward Contracts  
2. Hedging with Futures  

3. Use of Options    

4. Livestock Gross Margin or Dairy Gross Margin (DGM).   

 



What follows is a brief description of the tools as I understand them.  

Keep in mind that the following are price risk management tools 

available for use by producers who can dedicate the time and energy 

to learn about the individual complexities of these tools.   

 Cash forward contracting, also referred to as forward 

contracting is offered to dairy producers by milk buyers.  A dairy 

producer can agree to either a monthly or year- long contract to sell 

their milk to an individual milk buyer.  The milk buyer may offer a 
base milk price contract to the producer. In addition the producer will 

still receive any premiums and discounts due to them.  Some milk 

buyers will offer floor price contracting which allows some flexibility in 

the negotiated price.  If for example the milk price increases while you 

are under contract and goes above the contract price, having a floor 

price in place will allow the producer to take advantage of the increase 

in current milk prices.  Advantages to forward contracting include 

flexibility in the terms of quantity of milk you wish to contract and the 

producer can protect a milk price that will potentially allow business 

objectives to be met. The down side to forward contracting is that you 

are locked in to one milk buyer until your contract expires and if the 

market changes you can’t get out of the contract.  Also, if floor price 

contracting is not included you could be missing out on profits if the 

milk prices increases during your contract term.  

 Hedging with futures is a more involved process of buying and 

selling futures contracts in order to obtain a favorable milk price.  

Dabbling with this pricing tool involves watching the futures price of 

milk, and feed prices for those interested in securing feed commodity 

prices.  Putting the hedging option to use in your operation will require 

the use of a commodities broker and an understanding of what level of 

risk your farm business is willing to take and the impact the potential 

outcome will have on your farm.  The advantages to hedging include 

not being tied to a specific milk buyer and you can pull out if the 

market changes. As with forward contracting, hedging is a tool that 

can achieve a specific milk price that will allow your business to obtain 

its objectives.  However, if your goal is to achieve one specific price at 

one point in time, you stand to miss out on the opportunity to rising 

capture milk prices.  Hedging becomes more involved when combined 

with the use of options.  The terms puts and calls are used to further 

protect your interests in securing a price.  For example, purchasing a 

put option allows the buyer of futures contract for milk to sell that 

futures contract at a specific price, thus protecting that individual 

against falling milk prices. On the other hand, calls are used to protect 

against rising prices.  An example to use is with the case of purchasing 

feed commodities.  Purchasing a call option for a feed futures contract 

would allow the purchaser to buy the contract at a specific price in the 

future in order to avoid the risks of rising feed costs.   
 



 More recently publicized and talked about is the dairy pricing 

tool know as Dairy Gross Margin Insurance.  As with other insurances 

you’ve purchased, you are essentially providing a safety net that 

covers potential losses.  In the case of milk prices Gross Dairy Margin 

Insurance (GDM) protects against unexpected drops in gross margins, 

or the difference between milk income and feed expenses.  This 

program takes into account Class III milk futures prices and 

commodity prices for corn and soybeans from the Chicago Board of 

Trade (CBOT).  The expected gross margin is projected for a given 

time frame in the future.  At the conclusion of the given time frame, 

whether it be 2, 6 or 10 months, the actual gross margin is 

calculated, again, based on CBOT prices.  When the actual gross 

margin falls below the expected gross margin an insurance claim can 

be made and an indemnity payment is received.  Premiums costs for 

this type of insurance will depend on the portion of milk production 

that is insured and for how many months.  Enrollment in GDM requires 

advanced planning.  A producer can only enroll on the last Friday of a 

given month. Gross Dairy Margin insurance is a federally re-insured 

dairy insurance program offered through the USDA.   

 The workshop provided a great deal of information useful for 

navigating through these turbulent economic times.  With all the price 

risk management tools a common theme prevails. Obtaining coverage 

for risks and uncertainties has its costs. Knowing what level of 

protection you need and at what cost your business is willing to bear is 

a great starting point.  Assessing your attitude towards risks and 

knowing your comfort level of risk taking can help you determine 

which risk management tool best fits your farm business’s goals.  For 

more information or to view a copy of the Managing the Margins 

proceedings please contact any member of the Ag Staff at Oneida Co. 

Extension. Further information on the Gross Dairy Margin Insurance 

program can be found by visiting the NY Crop Insurance Education 

Team website at: http://www.agmkt.state.ny.us/AP/

CropInsuranc.html. 

Learn about Cornell’s Dairy Farm Business Summary (DFBS)  

CCE Oneida County February 8th 10am to noon 

Participants in the DFBS program capture critical financial and 

production information and can compare their farm’s results               

(cost of production, feed and labor efficiency, etc.)                             

with similar farms around New York State.                                         

Dick Overton and CCE staff will explain how the program works and 

help interested dairy farmers get started.                                         

Special incentives are available this year to                              

organic producers who join the program.                                       

Please call Jim Manning, Farm Business Management Educator,                

at 736-3394 x129 for more information or if you plan to attend.  



 The outlook for widespread natural gas development in New 

York is still unclear as policy makers and other stakeholders continue to 

debate the risks and benefits.  But what is certain is that much of 

upstate New York contains rich natural gas reserves beneath the 

ground that could be developed someday.  Therefore, it is likely that 

energy companies will continue to seek leases with rural landowners for 

drilling and related activities such as pipelines, compressor stations, 

water storage and access roads. 

 At the same time, many landowners have come to realize that 

natural gas development affects more than just their individual 

properties.  Experiences from Pennsylvania and other major gas 

development regions have shed light on both the positive and negative 

impacts that extend throughout communities.  Nonetheless, many 

landowners will be attracted by leasing incentives and therefore must 

evaluate the choices in the context of their own situations.  Covering all 

the issues that one needs to consider before leasing would be 

impossible, but the following are some key points to protecting your 

interests and those of neighbors. 

  Join (or form) a local landowner coalition.  If no group 

exists in your area, consider starting one with your neighbors.  The 

reason is simple: strength in numbers.  Few landowners control 

sufficient acreage to be of strategic importance to a particular energy 

developer.  But multiple landowners become a “force to be reckoned 

with” and can negotiate terms that most individuals cannot.  Coalitions 

serve multiple purposes such as promoting common interests, 

collective marketing, the sharing of resources and expenses, and the 

leverage to bring partner companies to the table – both before and 

after agreements are signed.  Most importantly, coalitions provide a 

forum for education and the collective sharing of experiences. 

 Don’t sign a lease that you are uncomfortable with.  Even 

if you are contemplating signing a lease developed by your coalition 

(which would presumably be more considerate of your interests than a 

lease developed by a natural gas company), have it reviewed by your 

own attorney to see if it sufficiently addresses your unique situation.  

Considerations like mortgages, conservation easements, ownership 

goals, and future plans for the property may 

require customized lease terms.  Proposed modifications to the 

coalition’s lease – such as limiting surface rights - may result in a 

counter-offer or even a withdrawal of the bid.  In that case, negotiation 

in good faith combined with patience will usually resolve initial 

differences between you and the bidder.  Don’t be discouraged if the 

initial response to a request is “no”, and decide ahead of time what you 

are willing to compromise on. 

 

Wise Gas Leasing Practices for Landowners 
By Brett Chedzoy (bjc226@cornell.eduSr. Resource Educator  

in Natural Resources - CCE of Schuyler County 

mailto:bjc226@cornell.edu


 Retain your own consultant to supervise work done on 

your property.  A lease is only as good as its execution.  

Consequently, leases should contain language that authorizes oversight 

and enforcement by the landowner’s qualified agent (such as a forester 

or other qualified professional).  This is a common practice in timber 

sales where consulting foresters supervise logging activities and act as 

a liaison between the seller, buyer and buyer’s contractors (loggers) to 

mutually resolve issues and encourage a quality job. 

Two additional standard practices with professionally supervised timber 

harvests are to require the operator to post a performance bond and 

evidence of insurance prior to commencement of work.  These are 

prudent and recommendable terms that can also be included in gas 

leases and easements. 

 In some cases, public agencies like NYS Department of Ag and 

Markets, NYS DEC, and county Soil and Water Conservation Districts 

may inspect and oversee specific construction activities on your 

property.  But hiring your own expert with a small portion of your 

leasing revenues will help fill in the gaps and ensure compliance with 

contractual agreements that are not regulated by others.   

 Clearly define time frames, deadlines and compensations 

by written agreements.   Before granting permission for any activity 

on your property, negotiate how long the company can take to 

complete the various phases, as well as compensations for non-

compliance.  This will create incentives for the operator to complete the 

project in a timely fashion, but also compensate the landowner when 

things don’t go as planned.  Another important, but frequently 

overlooked consideration is long-term compensation for infrastructure 

and deed restrictions (easements) that affect property value and use.  

In the case of gas wells, landowners are compensated through royalties 

over the productive life of the well.  But in the case of non-royalty 

bearing projects like utility rights-of-ways, landowners should either 

negotiate periodic “rental” payments for the use of their property, or 

include an expiration date for the agreement.  All too often, landowners 

have felt compelled to grant permanent easements for a minimal one-

time payment that does not adequately compensate them for the long-

term impacts to their property value and conflicts with desired use. 

 Make sure that old leases have expired.  Under the New 

York General Obligations Law (Chapter 24-A, Title 3, Article 15-304), 

the leaseholder is required to send a Letter of Surrender to the 

landowner within 30 days of the expiration date stated in the lease.  

Due to complex legal issues surrounding “force majeure” (Acts of God) 

clauses found in most leases, a landowner should not assume that their 

lease has expired until they receive this acknowledgement.  Detailed 

steps for requesting a “surrender” can be found at 

www.tiogagaslease.org 

For additional information related to gas leasing, visit:  

http://naturalgas.cce.cornell.edu 

 

http://www.tiogagaslease.org
http://naturalgas.cce.cornell.edu


Crop Shorts  
By Jeff Miller 

Cornell 2010 Forage Variety test results 
Remember that the greater the number of years in trials and larger 

number of sites should give you more confidence in the information 

provided by variety trial results. This year temperatures were slightly 

higher than normal and rainfall in the months of April and May and 

September  were about half of the normal near where the trial was 

conducted. Only trial summary information is in the tables below. For 

the complete report you can go to this link to our website:                                      

http://tinyurl.com/foragecrops                                   



Red Clover 

Timothy 



Tall Fescue 

Bromegrass 

Orchardgrass 
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Only the summaries are presented here because they summarize the 

performance of these varieties over the most number of years and 

environments yielding you the best information about potential 

performance on your farm. There is one table each for red and white 

winter wheat, spring oats and barley. Temperatures recorded at the 

site were approximately 5F greater than normal from March through 

July.  Rainfall was an inch below normal for April and May which Bill 

Cox associates with better yields. The complete tables for the 2010 

season are available on the web at:                                              

http://smallgrains.cit.cornell.edu/testing.html                                             

(Please see the charts on the following pages) 

2010 Cornell Small grain variety trial results (Mark Sorrels)  

Richardson Farms 
Agricultural Spray Materials 

Corn and Grass Seed 
Bulk & Bag Feed 

Custom Soybeans Roasting 

 
Buddy Richardson & Family 

Skinner Rd. Vernon Center, NY 

(315) 829-8000 

GROWMARK FS 

———————————— 
PO Box 65            Office: 315/841/8886  
7610 State Route 20          1/800/852/5003 
Sangerfield NY 13455        Fax: 315/841/4405 
Sangerfield@growmarkfs.com 

 
Fertilizer, Lime, Seed, Agronomy 
Satisfying Customers, Profitably 

Mark Smith  

Full Time Forage Specialist 

Smith Ag Service   

PO Box 1018 

Morrisville NY 13408      

315-684-7737 

315-447-7579 Mobile 

Farmers, do you need help?  Need to take a sick day?                                

Would you like to take a vacation or just a day (or a few days) 

away from the farm?  Farmsitters Chore Services is made up 

of former dairy farmers.  We will make sure your animals are well 

cared for by providing temporary services such as: milking, 

cleaning, feeding, etc.  Call Terrance (315) 397-2593                     

and leave a message.  References available. 

http://smallgrains.cit.cornell.edu/testing.html
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 Our Annual Tree & Shrub Sale will be taking orders in               
Mid February through early April.  Look for our order form in 

the Observer Dispatch in February or on our web-site at 
www.oneidaswcd.org  or by calling 736-3334 

and we will mail you out an order form.   
If you have any resource concerns i.e. barnyard or silage leachate or 

grazing, please call the office and start the process by having us come 

out and do an AEM (Agricultural Environmental Management) Tier 1 & 

2 Evaluation.  This is the first step in the process and winter is a good 

time to do this.  Ask for Bill Paddock or Tim Wimmer. 

We have an upcoming grazing meeting planned for Wednesday, March 

23rd   2011 at the Cooperative Extension Center from 11-3pm.  So far 

we have one speaker planned and the finishing touches are being put 

on the rest of the meeting.  As of February 5th to an average date of 

April 25th we will only be 79 days away from grazing.  We are always 

looking for ideas for future meetings and someone to host a pasture 

walk.  If you have any ideas or are interested in hosting a pasture walk 

call Bill Paddock.   

Oneida County SWCD News 

The Executive Budget that is scheduled to be released during the first 

part of February has proposed zero funding for the state wide 

researched based and educational Pro Dairy Program. If the budget 

proposal passes it comes as a great loss to local dairy producers and 

agri service professionals.  Elimination of funding for PRO-DAIRY will 

mean layoff of the statewide PRO-DAIRY specialists and the end of 

most statewide outreach groups decision  making, Dairy Profit Monitor, 

the Cornell Dairy Executive Program, business-focused producer 

discussion, the DairyFAST program focused on continuing education of 

agri service professionals, numerous statewide efforts in environmental 

stewardship and management-related issues including policy 

education, efforts on anaerobic digesters and on-farm renewable 

energy, the PRO-DAIRY Winter Management Series, PRO-DAIRY 

involvement with the Dairy Profit Seminars at Empire Farm Days, and 

most dairy youth programs including Junior Dairy Leader.  If you’ve 

ever participated in a Pro Dairy program in the past, you know the 

benefits and value that are offered.  If you’d like to continue to see Pro 

Dairy programs offered through your local Cornell Cooperative 

Extension office please consider contacting your elected officials in 

Albany.    

NY Farm Bureau has set up an e-Advocacy site for agricultural 

programs and issues and from which you can submit a letter in support 

of PRO-DAIRY and other programs.  That site is located at http://

capwiz.com/nyfb/state/main/?state=NY and can also be accessed from 

their home page at www.nyfb.org 

Proposed Budget Cuts Targeted for Pro-Dairy Program 

http://www.oneidaswcd.org
http://capwiz.com/nyfb/state/main/?state=NY
http://capwiz.com/nyfb/state/main/?state=NY
http://www.nyfb.org


andy.dugan@blueseal.com 

Farm Credit East, ACA 
Your First Choice For Financial Solutions 

Farm Loans       Crop Insurance 

Agribusiness Loans Credit Life Insurance 

Leasing       Payroll Services 

Appraisal Services  Business Planning  

Tax Services       Estate Planning 

Financial Records    Profit Improvement 

 
995 State Route 12PO Box 60Sangerfield, NY  13455 

(800) 762-3276(315) 841-3398 FAX (315) 841-3397 

www.farmcrediteast.com 

Equipment for sale:                                                             

Hesston/New Idea 260 bushel manure spreader, $6,900.             

Also Surge Alamo 100+ vacuum pump with motor, $800.              

Call Terrance (315) 397-2593. 



Rt 31 Canastota   Rt 26 Lowville   Rt 12 Waterville 

      697-2214         376-0300             841-4181 

LOUIS J. GALE & SON, INC. 
 

Waterville, N.Y. 13480 
7889 Canning Factory Road 

841-8411 OR 841-8410 
RETAIL FEED—GRAIN—SEED 
CUSTOM MIXING & GRINDING 

HI MAG LIME, PESTICIDES 
GROW RIGHT FERTILIZER      

SOY BEAN ROASTING 
CORN DRYING 

Sales Agent for Browns Feed  

- BULK - BAG 
Home of: 

Quickcow 
Booster 

Quickcow 
Caps 

“Let the Performance Begin” 

Call Andy Mower                      

Owner/President 

315-734-1705 

Serving The Dairy Industry              

for 27 years 

Performance 

PREMIXES 

PERFORMANCE 

PREMIXES 

Sales Agent for  
Pioneer Hi-Bred 

Oneida & Herkimer Co. 
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