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Whose Farm Is It Anyway? 
 

  

The cover of the Ag Digest features 

a different Lewis County farm each 

month. The contest works like 

this:  

1. The challenge – look closely 

and let us know if you think 

you know either of the 

following: 

-     Farm name 

-     Farm owner name 

-     Detailed description of its 

location 

NOTE: If you need another hint, 

visit our website at 

www.ccelewis.org and click on 

“Agriculture” where you will 

see the same farm from a 

different (often more common) 

angle. 

2.  Call CCE of Lewis County at 

376-5270 with your guess no 

later than May 5.  

3. All correct entries received by 

the deadline will be entered 

into a drawing.  The winner 

will receive a prize, sponsored 

by our advertisers.  

4. The answer and the winner will 

be announced in the next issue. 

5. You can only win a prize once 

each calendar year; however, 

the person with the most 

correct answers in a year will 

receive the Grand Prize.   

The winner for last month was 

Betsy Burbank from Lowville. 

The farm was Clyde and Jane 

Widrick from Castorland. 
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he early, rapid growth of winter rye in the springtime 
can be challenging to manage before planting corn.  
There are different methods of terminating the rye 

cover crop.  It can be killed two or more weeks before no-
till crop establishment, incorporated by tillage, or harvested 
for forage.  
 
Tilling rye when it is less than 12 inches tall is a good way to 
terminate the stand.  Plowing or disking rye after it is over 
20 inches tall ties up soil nitrogen, takes moisture from the 
soil, and is sometimes difficult to incorporate into the soil. 
 
Herbicides are often used terminate rye.  In no till corn, 
glyphosate is the preferred product of choice for burning 
down cereal rye.  Gramoxone SL, paraquat, can also be used 
to burndown cereal rye before planting corn.  Remember, 
paraquat is a non-selective, contact herbicide and will 
requires good spray coverage for optimum control of the 
rye.  Glyphosate is a translocated, non-selective herbicide 
that is less dependent on spray coverage.  Air temperature 
before, during and after glyphosate application can also 
influence control.  Cold nights (<40°F) will reduce 
glyphosate activity, especially when followed by cool (<55°
F) days.  Cool weather (below 55°F) will slow the activity of 
Gramoxone SL, as will cloudy, overcast weather, but will not 
affect performance. 
 
The glyphosate rate will depend on the stage of growth of 
the rye at the time of application.  However, in most cases it 

T 
is only necessary to use the .75 acid equivalent rate of 
glyphosate.  Glyphosate formulations will contain 3 to 5 
pounds acid equivalent per gallon.  The acid equivalent 
amount is found on the label by the ingredient statement 
section.  Depending on the formulation you choose, the rate 
will be between 19 and 32 ounces per acre.  With 
glyphosate, include appropriate adjuvants (if required) plus 
AMS at 8.5 to 17 lbs/100 gallons of water.   
 
Gramoxone SL is applied at 3 to 4 pints per acre and works 
well on smaller rye before it reaches the boot stage.  Add a 
nonionic surfactant to the spray tank to enhance penetration 
and total kill.  If you will be planting corn and choose to use 
Gramoxone SL, consider adding 1 quart of atrazine to the 
tank mix to improve control of the rye.   
 
Harvesting rye as a forage crop is also an option; however, if 
used for dairy feed it must be harvested in the boot stage 
just before seed head emergence for highest quality.  
According to University of Wisconsin research, rye forage 
quality declines rapidly with increasing maturity beyond the 
boot stage, 4 to 5 relative forage quality (RFQ) points per 
day, making timely harvest critical.  After the seed head 
emerges it might be a much better option to harvest the rye 
as pre cut straw and use it for bedding purposes.   
 
If you have any additional questions about terminating a 
cereal rye crop before planting, feel free to contact me 
anytime at 788-8450 or email meh27@cornell.edu. 
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Attention: 
 

New PRO-DAIRY Forage 
Systems Specialist --  

Joe Lawrence 
 

Joe Lawrence has joined the 
statewide PRO-DAIRY staff as 
our new Dairy Forage 
Systems Specialist.  Joe will 
be working across the state 
in a number of areas related 
to forage production and 
quality.  Many of you 
remember Joe when he 
worked for Cornell 
Cooperative Extension in 
Lewis County before moving 
to the private sector for 
several years.  Joe will have 
an office in CCE Lewis County 
but will work statewide.  
 
His contact information is: 
 
Joe Lawrence, CCA 
Dairy Forage Systems 
Specialist 
Cornell University PRO-
DAIRY 
Office:  315-376-5275 
Cell: 315-778-4814 
Email:  jrl65@cornell.edu 

HAY – STRAW  
DRY COW HAY & CLEAN CUT STRAW  

 

GLEN ISLE FARMS LTD. 

J. GLENN & SONS 
SERVING FARMERS SINCE 1955 

 

1 (705) 295-4487 or glenisle@nexicom.net 
 

  VISIT WWW.GLENISLEFARMS.COM 

mailto:jrl65@cornell.edu
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he last milk price crash in 2009 had Jefferson and 
Lewis County Extension Educators (Ron Kuck, Art 
Baderman, Joe Lawrence (now with Pro-Dairy) and 

Frans Vokey (now with Dairy Health Management Services) 
looking for something more than the usual cost savings 
suggestions to pass on to our dairy farms. We found it hiding 
in plain sight—how much shrink or waste there is in the feed 
storage systems on many of our farms. It is an equal 
opportunity thief regardless of the number of cows, crops, 
and acres or systems. 
 
For the past six years Cornell Cooperative Extension has put 
forth factsheets, flash cards, bunk meetings, and one-on-
one workshops explaining how much leakage and how to 
plug the holes in our forage and commodity storage. 
 
How to stop FRAUD-You don’t have to sacrifice quality to 
get quantity 
 
Kitty O’Neil, Regional Field Crops Specialist, reminded us 
during Cornell Cooperative Extension’s “Hay School” in 
March to always choose cutting date based on quality. You 
can get your yield in other ways, such as N fertility which 
forage species you select.  
 
Plants continuously change in nutritional quality every day 
and during spring growth, NDF declines 1% unit per day. 
Neutral Detergent Fiber (NDF) is by far the best predictor 
available to determine forage quality. Yield does 
accumulate, but is highly variable, 100 to 300 lbs./acre/day 
with optimum N fertility (see chart ). 

T 

 

 

 

 

 

 

 
 
So is it possible to predict optimal harvest date? YES!!!  
Use Alfalfa Height to Predict NDF.  
 
Example below: Optimal NDF/quality when alfalfa is 23-24” 
tall. 1st cutting’s most main asset is that it sets the stage for 
rest of the harvest season. This guideline helps with timing of 
1st cutting. Take subsequent cuts (2 more) based on calendar 
days 35-45 day intervals.  
 
 
 
 
 
 
 
 
 
 
How to stop ABUSE-Robbing energy reserves and dirtying 
up your forages 
 
There are many factors that influence cutting height on 
individual farms but the adoption of the discbine allows us to 

Fraud,  

      Abuse  

       & Waste 
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storage, this not only affects forages but can be found in 
your energy and protein storage systems. Additional shrink 
comes from spills during mixing and delivery and feed 
refusals. One percent here and 3% there will add up quickly. 
Waste can range from 5% to more than 40% and some 
instances losses can be higher. 
 
Think of your feed inventory as a bank account, balance 
sheet, or budget. At the beginning of your forage year you 
have “X” number of tons and can only spend (feed) so much 
every month before you exhaust your budgeted amount. 
Reduce your balance sheet at the rate you feed it. “Keep 
track of your feed like you keep track of your bank account 
so you don’t go bunkrupt.”   
 
Silage losses in bunks and drive-over piles are usually due to 
poor packing density. Ensuring a dense silage pile pack and 
covering with an oxygen limiting barrier lowers the pH as 
fast as possible. This leads to anaerobic conditions which 
conserve energy and reduce shrink. These same principals 
apply in Ag bags and tower silos. Losses can be substantial in 
poorly packed Ag bags and even in leaky upright silos.   
 

Hay crops stored as baleage can also experience significant 
forage shrink. Long-term storage of baleage requires correct 
moisture range, short wilting periods (Hay in a Day or wide 
swathing), and number of wraps of plastic.    
 
Dry hay shrinkage can also be significant. Hay put away at 
above recommended storage moistures will result in losing 
carbohydrates and reducing dry matter content just like 
silages. The largest amount of shrinkage in hay is during feed 
out. Unlimited access to hay will result in over consumption 
and general wasting. In a study reported in Wisconsin cows 
fed large round bales in a rack wasted 9% of the forage. 
When fed without a hay rack wastage was reported to be 
45%. 
 
Forage values are their highest immediately following 
harvest. Many strategies for conserving forge have limited 
downside risks with significant upside benefits. To reduce 
FRAUD, ABUSE, and WASTE producers need to consider all 
aspects of their forage management.    
 

 

cut closer to the ground (if we choose) without as much risk 
of costly damage that often occurred with our traditional 
sickle bar haybines. This makes it very tempting to lower the 
cutting height a few inches to get that extra yield.   
 
So if increased yield is the benefit, what is abusive about it? 
Simply from a mowing standpoint the things to watch when 
lower cutting height from 4” down to 2” you are risking 
scalping an uneven field and increasing the ash content 
(amount of dirt and debris) in the forage. If you are using and 
paying for an inoculate on your forages why would you want 
to also inoculant your hay crop with bad bacterium from the 
soil? Increased levels of ash and soil also contribute to poor 
fermentation and possible growth of clostridia in your hay 
silage. Elevated ash values can sometimes contribute to 
elevated NDF values and lead to an underestimation and 
underfeeding of fiber and the problems associated with low 
fiber diets.   
 
However, the biggest issue seems to be the effect of stubble 
height on a grass’s ability to regrow after cutting. While alfalfa 
has a deep taproot and crown that store the reserves for the 
new alfalfa to grow from following a cutting, grasses have to 
regrow from the stubble that you leave in the field. When you 
cut grasses too short you are robbing the plant of the energy 
reserves it needs to regrow. The loss in grass stand 
productivity from cutting too low far outweighs any yield 
boost you might obtain. 
 
To stop abusing your forages examine before harvest or to 
monitor during harvest the following: 
 Adjust cutting height to avoid injuring plants, 

contaminating the forage with soil, or picking up rocks.  
 For Grasses a minimum of 3-4” of stubble should be left.  
 For Alfalfa, it is ok to cut at a 2” cutting height (except for 

fall cutting in which a taller stubble height is 
recommended for winter survival). 

 For Mixed stands the cutting height could be used as a 
management tool for stand composition by choosing a 
cutting height that either favors grass (high) or alfalfa 
(low). 

 Cutting height – lower cutting height will tend to increase 
ash content. 

 Speed – higher speeds can also increase ash content. 
 Amount of raking or merging before baling or chopping – 

more passes on the field will increase the potential for 
higher ash. 
 

How to stop WASTEFUL SPENDING and BUDGET DEFICITS — 
getting every penny of your forage dollar 
 
For the next 8 to 11 months you will need to be getting the 
most out of your forage supplies to save feed costs or to 
ensure maximum milk or meat production.  From harvest to 

Contributing source material for this article: 
Kitty O'Neil, PhD, CCA; Cornell University Cooperative 
Extension, Northern NY Regional Ag Team 
Joe Lawrence, CCA; Cornell University PRO-DAIRY 
Sally Flis, Ph.D.; Dairy One  
Lawrence R. Jones, PhD, American Farm Products, Inc. 
Tom Kilcer, Advanced AG Systems 
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storage capacity 
of 280 tons of 
DM and expected 
DM losses 
(shrink) of 
approximately 
16.8% (Ruppel, 
1992).     
 

Now let’s take 
that same 
storage space 
and increase the density by 4 lbs DM to 18 lbs DM per cubic 
foot.  This increases the capacity of your bunk to 360 tons 
DM, an increase of 80 tons DM or approximately 36%. 
Additionally, DM losses would be expected to drop by 3.4% 
to approximately 13.4% (Ruppel, 1992).     
 

Increasing the capacity of your current storage by this 
amount could eliminate the need for investing capital into 
more storage space and also reduce the necessity to pile 
forage above the walls in the case of bunk silos.  Staying with 
the walls alone can drastically cut down on spoilage and 
improve safety around the feed storage.   

When More IS Better 

As harvest season approaches it is a good time to make sure 
everything is in order to make the season as successful as 
possible.  There are lots of rules and sayings regarding 
quantity: “too much of a good thing,” point of diminishing 
return, optimum range, and the list goes on.  Often times in 
crop production we pay close attention to these rules.  We 
have very good data to show the point of diminishing return 
on fertilizer applications, seeding rates, forage quality versus 
yield, etc.   
 

In other cases there are guidelines that offer a minimum 
value or goal to shoot for but there has yet to be proven that 
there is a point of diminishing return and sometimes these 
minimum guidelines give us a false sense of 
accomplishment.  There are a few examples of this relative 
to forage harvest. 
 

Here we will address bunk silo density; while this is not new 
information it remains an opportunity for many.  Based on 
research conducted by Curt Ruppel at Cornell in the mid 
1990’s, the benchmark was set that the minimum density for 
silage should be 14 lbs dry matter (DM)/ cubic foot.  At some 
point in time the word minimum seemed to be lost from this 
and many began to think about 14 lbs as their goal not just 
the minimum.  As a guideline for achieving this density the 
rule of thumb of 800 lbs of packing weight per ton of forage 
per hour was developed, again as a minimum.   
 

In reality we have yet to see a bunk packed too much or any 
negative outcomes from extra resources committed to 
packing during silo fill.  Silo filling is a very dynamic process 
and parameters can change from hour to hour.  If you set 
your goal for the minimum of 14 and your assumptions for 
filling are not accurate the risk of ending up with a density 
lower than 14 becomes high.   
 

Investing in “packing power” to get the highest density 
possible assures that even when things are not going exactly 
as planned you have a better chance of keeping the density 
at 14 lbs or above.  A higher density will improve forage 
quality, reduce dry matter losses, and increase the efficiency 
of your storage footprint.   
 

The calculations can be done for various storage strategies: 
bunks with wall, drive over piles, etc.  A simple example 
would be a modest size bunk that is 40’ wide by 100’ long 
with 10’ sidewalls.  This provides 40,000 cubic feet.  With a 
density of 14 lbs DM per cubic foot that would result in a 
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The right tool can make any job easier. Northern NY beef 
producers looking to improve the quality and quantity of 
their land resources for grazing livestock in 2016 can take 
advantage of a pasture measurement tool purchased with a 
grant from the farmer-driven Northern New York Agricultural 
Development Program. 

A rising plate meter is an instrument that measures forage 
availability per acre of pasture. A Northern New York 
Agricultural Development Program grant purchased two new 
rising plate meters for use by Cornell Cooperative Extension 
educators in Clinton, Essex, Franklin, Jefferson, Lewis, and St. 
Lawrence counties. 

Extension educators have worked with farmers across 
Northern NY to help them learn how to use a rising plate 
meter, or RPM, in tandem with a grazing wedge chart 
developed by the University of Missouri. Data from a series 
of RPM measurements is input into an online program to 
create a chart that represents the quantity of forage in the 
measured grazing areas. 

Together, the RPM and grazing wedge chart help farmers see 
when paddock areas are ready for grazing and helps them 
adjust the number of animals grazing in any one area for 
more efficient use of the land base. Training with the RPM 
also encourages farmers to develop a skillful eye for 
evaluating pastures by sight to consider in tandem with the 
computerized data. 

Jefferson and Lewis county producers interested in learning 
about or how to access  a rising plate meter in 2016, should 
contact Dairy and Livestock Educator Ron Kuck at 315-788-
8450 (office),  315-704-8810 (cell) or by email at 
rak76@cornell.edu. 

Dairy producers can take advantage of this too! Cornell 
Cooperative Extension of Jefferson County has obtained a 
rising plate meter for use with The Dairy Grazer Discussion 
Group.  
 
The Northern New York Agricultural Development Program is 

a farmer-driven research and technical assistance program 

serving Clinton, Essex, Franklin, Jefferson, Lewis, and              

St. Lawrence counties. Funding for the Northern New York 

Agricultural Development Program is supported by the New 

York State Senate and administered through the New York 

State Department of Agriculture and Markets.  

Northern NY Program Providing Beef 

Producers with Tool for Managing 

Pasture Resources in 2016 

mailto:rak76@cornell.edu
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BOB LAISDELL, JR 
Dairy Nutrition Specialist 

315/894-5021 

800/564-5021 

CELL 315/778/3118 

Email - rlaisdell@gmail.com 
 

 

MATTHEW A. LAISDELL 

Dairy Nutrition Specialist 

315/894-5021 

800/564-5021 

CELL 315/408-5041 

Email - mlaisdell@yahoo.com 

124 W. Orchard Street  Frankfort, New York 13340 
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lfred State will host Grasstravaganza ’16. This event 
for farmers, conservationists, and consumers who 
are interested in soil health, grazing, and 

sustainable agriculture, will be held on the Alfred State 
campus from  August 4-6, 2016. 
 
The conference, Healthy Soils, Healthy Animals, Healthy 
Farms, will feature presentations by national and local 
grazing and soil health experts who will cover a range of 
topics, interactive soil health-related activities, and a trade 
show.  
 
The featured speaker this year is Dr. Fred Provenza. For 
more than 38 years, Dr. Provenza has produced 
groundbreaking research on livestock grazing behavior. This 
work has influenced research in areas from nutrition and 
foraging behavior of animals and humans, to rural sociology 
and development.  
 
Additional speakers include: Justin Morris, NRCS Soil Health 
Specialist; Dr. Bern Sweeney, Director, President, and Senior 
Research Scientist at the Stroud Water Research Center, an 

A 

independent research institution focused on stream and 
river ecology; and Dr. Guy Jordarski (tentative), a holistic 
dairy veterinarian with nearly 30 years of experience in the 
industry, who now acts as the consulting veterinarian for the 
1600 dairy farms in the Organic Valley milk cooperative.  
 
For more information or to register, please visit the 
conference website at www.alfredstate.edu/grasstravaganza 
or call Karen Meade at 607-587- 4714. 

NORTHERN NEW YORK 

FARMER’S MARKETING CO-OP   
RT. 26, LOWVILLE, NY                                                         

 

NNY IS THE ONLY NEW YORK STATE               

LIVESTOCK MARKET OWNED AND OPERATED 

BY LOCAL FARMERS. 
 

AUCTION EVERY MONDAY AND THURSDAY AT 

2:00 P.M. CALVES FOLLOWED BY DAIRY, MISC. 

THEN BEEF. DAIRY CONSIGNMENT AUCTION 

SECOND WEDNESDAY OF EACH MONTH. 

COMPLETE FARM DISPERSAL SERVICE 

AVAILABLE ON YOUR FARM OR AT OUR 

AUCTION FACILITY. 
 

IF YOU HAVE ANY QUESTIONS OR NEED TO     

ARRANGE TRUCKING TO NNY, THEN CONTACT 

THE MARKET. 

PRESIDENT: DARRYL ROGGIE                                                 

VICE  

PRESIDENT: DAN O’BRIEN              

TREASURER: PAUL WAITE              

SECRETARY: MIKE SULLIVAN  

MARKET                  

MANAGER                    

& AUCTIONEER         

TED SIMMONS     

376-7441 

 

Ace Hoof Trimming 
 

“We Save More Cows” 

Jason Chamberlain                  (315) 486-0028 
 

Colton Aubin                            (315) 767-1242 
 

We operate a fully hydraulic standup chute for a stress-free  

experience 

Dairyland Hoof Care Institute Inc. Graduates 

Grasstravaganza 
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ith another year of low milk prices forecasted for 
2016, dairy owners and managers have to take a 
closer look at their businesses to determine how 

they will meet the cash flow needs of the farm. During down 
price years, cash flow becomes very important in order to 
survive the low period and to then be able to improve profits 
once positive margins return. This article will look at different 
ways to manage cash flow during the down cycle and how to 
identify your business’ operation cost to produce milk. 
 
Operating Costs to Produce a Hundred Weight 
 
The first step to take to determine the best strategy to 
survive a low price cycle is to consider or think about the 
long term goals of the business. For the dairy industry, this is 
usually determining if the farm end-goal is to continue 
operation beyond the current owners or the short term (for 
example be transferred to the next generation or junior 
partners or longer than the next five years), or is the farm set 
to cease operation under the current owners through asset 
liquidation for retirement, which is expected to occur in the 
short term. This question should be considered in order to 
determine what strategy is best for the farm. For the 
purposes of this article, the assumption will be made that the 
farm looks to continue past the short term. 

W 
To determine the business’s operating cost of production, 
you need to take the accrual expenses excluding 
depreciation, unpaid family labor, interest on equity 
capital and the value of operator’s labor and 
management. From this total, you subtract all the farm 
revenue that was Cornell University is an equal 
opportunity affirmative action educator and employer. 
received from non-milk sources or revenue. Once you 
have the operating costs to produce milk, you then add in 
family living expenses and principal payments, as these 
are additional items that need to be covered by cash flow. 
Preliminary data for 2015 (collected from 110 farms) 
reflect an operation cost to produce milk of $15.67 per 
hundred weight (cwt), with a value of $1.28/cwt for family 
living and $2.09/cwt for principal payments (the interest 
portion of payments is considered within the operation 
cost), resulting in a total cash cost of $19.04 for 2015. This 
number reflects the gross milk price required to cover 
cash needs on the farm. Now that you know this number 
you can start to work on management decision for the 
business. Based on data from the USDA, the net milk price 
or mailbox price for February 2016 was $15.58/cwt. We 
had just figured out the cash operating cost for the farm to 
be $19.04 but since we are comparing to the mailbox 
price, we must reduce that number by $0.96/cwt, 

By Richard Kimmich. Cornell University 

MANAGING DURING 

LOW MILK PRICES  

Dairy Farm Business Summary, NY, 2016  
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otherwise we will be double counting the milk check 
deductions. This adjustment gives us a cost of $18.08/cwt 
needed to cover the cash needs for the business. Since the 
cash operating cost is higher than the net milk price, the farm 
is in a situation where it cannot cover total cash 
commitments through cash flow. This is when you need to 
take a look a different options to help meet the cash flow 
needs. 
 
Managing Cash Flow 
 
This first area to address when looking at cash flow are your 
expenses. Is there an area of expense that you may be able 
to make a reduction without damaging revenue? With 2016 
looking much like 2015 in terms of the low margins, many 
farms do not have much room to make additional changes in 
expense, as most areas of waste were trimmed during the 
previous year. This leads us to look at different options to 
improve cash flow and minimize losses. 
The main options to consider when you are not able to cash 
flow from operation are, selling non-productive assets, 
improving the business, refinancing, restructuring debt, 
interest only payments, borrowing, and contributing non-
farm equity. Some of these options will involve working with 
advisors and vendors outside of the farm business, so first we 
will look at what you can do on farm. 
Although not the only options, the two options that we will 
look at on farm are the sale of non-productive assets and 
improving the business. The sale of assets is fairly straight 
forward, sell non-productive assets such as machinery or 
cattle that no longer contribute to the revenue of the 
business. Culling low producing cows is a good way to 
generate short term cash flow while also improving the 
business by focusing resources, such as feed, on the higher 
margin animals. 
 
This practice is very short term but can improve both feed 
efficiency and herd average. Sale of timber from wooded 
lands is also a good way to add an influx of cash to the 
business. The sale of land not essential to the business is also 
an option but be sure to consult your tax preparer to discuss 
the tax liabilities of a sale. Labor efficiency is also an on-farm 
area to consider. This will vary farm to farm depending on 
milk systems, barns and business model but it is a good time 
to work with your employees to ensure that there is no 
needless time or supply waste as well as making sure that 
protocols are maintained. 
 
The other options that were mentioned above will require 
working with advisors, lenders and even vendors as you work 
to improve cash flow. Depending on your debt structure, you 
may be able to refinance current debt in order to free up 
some monthly cash flow. Other options to consider with your 

lender as a short term way to increase cash flow is moving to 
interest only payments for a short period of time. Although 
this will lengthen your debt term it will free up cash 
resources in order to help cover operating costs. 
Using equity to cover short term operating cash flow issues is 
also an options and will require more thought, as equity is 
important to your business in the longer term, especially 
when investing in new technology or expansion. Using the 
farm’s equity to cover operational cash flow issues is most 
commonly done by borrowing to cover the short falls. 
Although this can improve your situation in the short term, 
i.e., cover your cash flow needs); it can have adverse effects if 
not used sparingly and from a strong position. 
 
These are just some options to consider while surviving the 
down-cycle in milk price. While making decisions always keep 
in mind the long term goals of the business and to consider 
how the short term cash flow fix may affect any future plans. 
Be sure to work with financial consultants throughout the 
year, even during strong price years, in order to maintain a 
strong respective on the financial health of your business. 
The Dairy Farm Business Summary and Analysis program is 
offered by Cornell Cooperative Extension and is a free service 
that will work with you to take a look at and interpret your 
financial information in order to assist you in making solid 
management decisions for you farm. Also, the NY FarmNet 
program provides services to help with financial as well as 
personal issues on farms. All NY FarmNet consultants are 
familiar with helping farmers develop strategies to manage 
through cyclical milk prices, and many have decades of 
agricultural lending experience. NY FarmNet consultants have 
assisted numerous farms in making cash flow projections and 
helped farmers develop cash flow plans to meet planned 
cash commitments. 
 
For more information on participating in the Dairy Farm 
Business Summary please contact your local Cornell 
Cooperative Extension agent. You can find information about 
your local extension at www.cce.cornell.edu, send an inquire 
email to dfbs@cornell.edu, or visit 
dfbs.aem.cornell.edu.  For more information on New York 
FarmNet you can visit www.nyfarmnet.org, email an inquiry 
to NYFarmNet@cornell.edu, or call 1-800-547-FARM (3276). 
 
The DFBS program has been in existence over 50 years. The 
author is an Extension Specialist in the Dyson School of 
Applied Economics and Management, College of Agriculture 
and Life Sciences at Cornell University. 
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Agriculture Energy Audit Program is Back! 
 

NYSERDA offers financial assistance to identify electric and natural gas energy efficiency measures for eligible farms and on-

farm producers, including but not limited to: dairies, orchards, greenhouses, vegetables, vineyards, grain dryers, and poultry/

egg. NYSERDA will assign Flexible Technical Assistance (FlexTech) Program Consultants to perform energy audits to eligible 

farms.  
 

Who Can Apply 
Farms must be customers of a New York State investor-owned utility and pay the System Benefits Charge (SBC). Please check 

your farm’s current utility bills.  
 

Three levels of audits are available. Choose the best fit for your farm and include your choice in the application. 

 

Level              Audit Activities                                                            Type of Report that the Farm Receives 

 

   1                Walk-through energy audit                                         Summary letter with limited evaluation of feasible energy                     

                              efficiency  measures 

 

   2                Detailed energy audit                                                  Energy audit report with calculated evaluations of  

                             appropriate energy efficiency measures including simple 

                             payback 

 

   3                Energy audit focused on specific systems,                 System-specific energy analysis report 

                     energy efficiency measures, or renewable  

                     energy 

                    

For more detailed information or a walk-through of the program contact Jerry Loch, Farm Energy Auditor, at 315-771-1923. 

Or log onto www.nyserda.ny.gov and from the drop-down menu select “Business Industry” and then select “Agriculture.” 
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here’s the beef? There is a growing interest 
among USDA consumers on how meat is 
produced, how animals are raised and 
slaughtered, and the diet fed to livestock. Lewis 

County has a USDA and custom slaughtering facility located 
in Croghan, New York on the Briot Road; Red Barn Meats, 
Inc. is owned by  Jordan and Rachel Brandt and their five 
children, Seth, Lauren, Malachi, Ishmael, and Angelica, who 
reside in Carthage. 
 
After working several years at a USDA slaughter facility in 
Vermont, Jordan moved to New York in 2003 and started 
Brandt’s Mobile Slaughter business and began processing in 
his garage. During this time, he also worked for a 
construction crew until he had enough business to start his 
own custom facility on a full-time basis.   
 
In 2009, the business was growing so fast that they added 
onto the garage until they outgrew the building. In 2012, 
Jordan transitioned from the garage into the facility he is 
now located at today. 
 
At Red Barn Meats, Inc., the facility is federally inspected 
daily for slaughtering. Jordan cannot conduct slaughter 

W 
operations without the inspector being present. According 
to the USDA Food Safety and Inspection Service (FSIS), to 
receive Federal inspection, one must apply for and receive 
an official Grant of Inspection and follow these guidelines: 
the business must have a written Sanitation Standard 
Operating Procedure (SOP), conduct a hazard analysis; 
develop and validate a Hazard Analysis and Critical Control 
Point (HACCP) Plan, and agree to abide by all FSIS 
regulations. Jordan must comply with all food safety and 
humane-handling regulations, maintain proper sanitation 
procedures, maintain written procedures for removing, 
segregation, and disposing of specified risk materials (SRMS) 
or unwanted animal parts so they do not enter the food 
supply. Also, Jordan conducts regulatory requirements for 
the USDA every quarter by sending in beef samples for (N60 
testing) to assure a quality product.  During the summer, E. 
Coli exists in higher levels and Jordan takes carcass swabs 
on a sponge in a sterilized bag daily for 13 weeks to test for 
E. Coli, at a costs of $800.00.  
 
Red Barn Meats, Inc., processes custom and USDA inspected 
meats. Custom processing is done for the customers own 
consumption and is not for resale purposes. Anyone who 
wants USDA processing is able to sell their meat for retail to 
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restaurants, grocery 
stores, or other 
institutions. USDA 
inspected meats are 
labeled with an 
official USDA stamp, 
and are considered a 
guaranteed 
wholesome product, 
with daily testing for 
E. Coli 0157 as well as 
safe for human 

consumption because of the daily inspections that is 
required.  
 
Red Barn Meats, Inc., employs seven individuals. On a 
typical day they slaughter 10 to 15 animals including beef 
cattle, pigs, and sheep. They vacuum pack all the meat cuts 
and sell ground beef in tubes. They make pork sausage in 
several flavors: hot, sweet, and maple. They also make 
breakfast sausage, Cajun, and Cajun with jalapeno cheese. 
They sell preformed beef patties in 4oz, 6oz, and 8oz. sizes. 
They make specialty products such as ring bologna, summer 
sausage, snack sticks, hot dogs, bacon, smoked hams, and 
jerky in different flavors. For more information go to  
http://redbarnmeatsinc.wix.com/redbarnmeatsinc.     

Jordan will explain to you about the cuts that can be made 
from the sides of beef or pork if you decide to buy in bulk. It 
is a great way to purchase meat local and fresh and at the 
same time support the local farmer in Lewis County.  
 
I asked Jordan if he had any suggestions on becoming a 
butcher. Jordan said, “Mentor with another butcher to learn 
hands-on techniques, to learn the cuts of meat, and knife 
sharpening skills.” The business is very busy from September 
to January, February is slow but steady from March to May 
and busy thru June and July with all the summer BBQ’s.  In 
the future, Jordan’s expectation is to add a retail store to the 
facility to sell  meat packages as well as BBQ packages that 
contain hotdogs, jerk pork, jerk patties, jerk beef, and meat 
sticks to the consumer.  He would like to process a minimum 
of 2500 to 3000 lbs. per day and schedule processing a year 
in advance.  He sells his products to local restaurants such as, 
Jose O’Connor Restaurant in Carthage, Stony Creek Store in 
Deer River, IGA in Croghan and Jeb’s Restaurant in Lowville.  
 
Congratulations to Red Barn Meats, Inc., for providing a 

necessary business in Lewis County for the agricultural 

community. 

http://redbarnmeatsinc.wix.com/redbarnmeatsinc
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(FREE) 

Just in Time Plant Nutrient Calculator is a 

software tool to support the application of 

Soludrip water-soluble fertilizers. 

 Calculates right dose of nutrient solution 

 Doesn’t require Wi-Fi 

 100% portable 

 User friendly 

http://soludripwsfcalculator.com/
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For Farmers only: To place a free classified advertisement in CCE’s Ag Classifieds, please fill out this form and mail to: Tatum Langworthy at 

Cornell Cooperative Extension of Jefferson County, 203 North Hamilton Street, Watertown, NY, 13601. Or , you may email your  ad to 

Tatum Langworthy at tlm92@cornell.edu.   Please provide all infor mation r equested below. Unless specified, your  ad will run one time only, 

in the next monthly publication. Additional ads may be written on another sheet of paper. Please limit each ad to 25 words or less and include your 

contact info. Deadline for submitting ad(s) is the second Monday of the month for the following month’s publication.  
 

NAME:__________________________________________________         FARM NAME:  _______________________________________ 
 

ADDRESS: _____________________________________________            CITY: ____________________________           ZIP:  _____________ 
 

PHONE:  ____________________________              AD SECTION:_________________                  MONTH(S) TO RUN AD:  _____________ 
 

AD:  _________________________________________________________________________________________________________________ 
 

______________________________________________________________________________________________________________________ 
 

AD:  _________________________________________________________________________________________________________________ 
 

______________________________________________________________________________________________________________________ 
 

Cornell Cooperative Extension Associations of Jefferson and Lewis Counties reserve the right to reject any advertisement deemed unsuitable for our publication. 

Cornell Cooperative Extension Associations of Jefferson and Lewis Counties do not endorse any advertised product or business. We are providing an informational service only. 

Farm Machinery,  
Equipment, and Supplies 

FOR SALE: Roving for  sale. 

Romney roving great for spinning and 

needle felting very low organics.  

Natural Cream or Silver Grey, 1#

(16oz) $20, 2# (32oz) $35.  

Call 315-846-5612. 

How to Advertise in CCE’s Ag 
Classifieds 

Farmers: Advertising in CCE’s Ag 

Classifieds is FREE for farmers. To place an 

advertisement,  fill out the “For Farmers only” 

form in this publication or email to Tatum 

Langworthy at tlm92@cornell.edu by the 

second Monday of the month before you 

want your ad to appear. Publication is the 

first week of every month. 
 

Fine Print: To qualify for free advertising, 

you must meet all of the following criteria: 

 You must own, rent, or be employed on a 

farm. 

 Your farm must be actively engaged in the 

production of agricultural commodities, 

such as milk, meat, eggs, produce, animal 

by-products, or feed, etc. 

 Your goods must relate to farming. 
 

Anyone wishing to purchase a larger display 

ad in the newsletter, should call Peggy 

Murray at (315) 376-5270 for more 

information. (All income generated from the 

sale of ads goes to publication and mailing 

costs) 

Livestock 

FOR SALE:  Registered Black 

Angus Bulls sired by Select Sires top 

Al bulls. See www.vtranch.org, for 

details. The herd vaccinated and tested 

Johnes and BVD Free. $3,250 each, 

Credit Cards accepted. Contact Larry 

M. Laribee at 315-767-3290 (cell) or 

LLaribee@hotmail.com. 

CCE of Jefferson and Lewis Counties 
reserve the right to reject any 
advertisement deemed unsuitable for 
our publication. 
 
CCE of Jefferson and Lewis Counties 
do not endorse any advertised 
product or business—we are 
providing an informational service 
only. 

Crops 

FOR SALE: Horse oats - recleaned 

aged whole white oats. 40 lb. bag, 

$6.00. Call 315-654-2405. 

FOR SALE:  Forage oats - spring 

white, recleaned. 95% germination. 

38 lb. test wt., $7.50/bu.  

Call 315-654-2405. 

FOR SALE: Badger  Gutter  cleaner  

units, BN-770 and BN-750, 21 ton 

Farmer Boy Ag feed bin, 3 1/2 ton 

Poly feed bin (both bins used very 

little). Call 315-942-5090 

FOR SALE: All regular  vegetable 

plants including cucumbers, melons, 

hot peppers (ghost, scorpion,  

jalapeno, etc.), tomatoes and some 

flowers.  Located on Route 12 in the 

Village of Copenhagen. Open 7 days 

a week, self service. 315-688-4219 

FOR SALE: Kory  running gear  

Model 6672 (6 ton) good rubber,  

several to choose from.  

Call 315-482-9092. 

FOR SALE:  Large thermal pr ide 

oil furnace for shop or other. Make an 

offer.  Call 315-482-9092. 

 

FOR SALE: Military Trailers  

(tires like new) Call 315-482-9092. 

FOR SALE: About 10 ton dr ied 

shelled corn. Evans Mills, call  

315-778-5350.  
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9:00 a.m.-11:00 a.m. 

How to be Successful in Beekeeping 
See page 17 for more information. 

Mellissa Spence 315-376-5270 
mms427@cornell.edu 

June 4, 2016 
9:00 a.m.–3:00 p.m. 

Summer Maple Syrup School 
See page 13 for more information. 
 

Michele Ledoux 315-376-5270 
mel14@cornell.edu 

Calendar of Upcoming Events 


