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Whose Farm Is It Anyway? 
 

  

The cover of the Ag Digest features 

a different Lewis County farm each 

month. The contest works like 

this:  

1. The challenge – look closely 

and let us know if you think 

you know either of the 

following: 

-     Farm name 

-     Farm owner name 

-     Detailed description of its 

location 

NOTE: If you need another hint, 

visit our website at 

www.ccelewis.org and click on 

“Agriculture” where you will 

see the same farm from a 

different (often more common) 

angle. 

2.  Call CCE of Lewis County at 

376-5270 with your guess no 

later than April 5th
.  

3. All correct entries received by 

the deadline will be entered 

into a drawing.  The winner 

will receive a prize, sponsored 

by our advertisers.  

4. The answer and the winner will 

be announced in the next issue. 

5. You can only win a prize once 

each calendar year; however, 

the person with the most 

correct answers in a year will 

receive the Grand Prize.   

 

Last Month’s Winner was Carlton 

Widrick.  Farm was Clyde and Jane 

Widrick of Castorland.  
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eed sales in New York are regulated by Article 9 of 

the New York Agriculture and Markets Law, Chapter 

631 “Inspection and Sales of Seeds.”  This statute, 

and the regulations promulgated under it, applies to all 

seed “sold, offered or exposed, or transported into this 

state for planting purposes.”  Article 9 AML provides the 

legal authority for the regulation of seed by the New York 

State Department of Agriculture and Markets, Division of 

Plant Industry.  Article 9 AML can be described as a “truth in 

labeling” law, as a significant portion of the statute deals 

with the requirements for the labeling of seed.  However, 

the law also contains a number of important prohibitions, 

sets minimum quality standards for seed being offered for 

sale, and lists those weeds considered to be “noxious” in 

New York.  The seed law also provides for official seed 

certification in New York.  This article is intended to provide 

a brief summary of Article 9 AML as it relates to agricultural 

seeds.  

 

Agricultural seed (crop seed) is defined in Article 9 AML as 

“seeds of grass, forage, cereal, field beans, and fiber crops 

or any other kinds of seeds commonly recognized within 

this state as agricultural seeds, lawn seeds, and mixtures of 

such seeds.”  In order to be sold in New York, agricultural 

seed must be properly labeled and must be fit for sale.  The 

S 
dissemination of “false or misleading advertising concerning 

seed in any manner or by any means” is prohibited by the 

statute.  

 

In order to be fit for sale, agricultural seed must meet 

minimum germination and purity standards.  Agricultural 

seed cannot be sold in New York if the seed “so weak or low 

in germination as to be unfit for seeding purposes” or if it is 

“so unclean as to be unfit for planting.”   

 

The specific minimum standards for agricultural seed are:  

Germination.  Two-thirds of the minimum germination 

specified for certified seed of the kind in question by the 

International Crop Improvement Association (now AOSCA).  

 

Purity.  Agricultural Seed must be subjected to “…usual 

commercial cleaning process…” to remove weed seeds.  

Weed seed content cannot exceed 1% by weight.  Noxious 

weeds content is limited based on the size of the agriculture 

seed:  wheat, oats, rye, barley, and seeds of similar or larger 

size may not contain 10 or more noxious weeds seeds per 

pound; grass, legume, and other seeds smaller than wheat  

may not contain 100 or more noxious weeds seeds per 

pound.  
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Seed labeling is the responsibility of the “immediate vendor.”  

The label must be conspicuous, legible, and written in the 

English language.  With respect to germination and purity, the 

labeling must accurately represent, within tolerance, the seed 

lot.  Specific labeling requirements vary according to type of 

seed and, in some cases, package size.  For agricultural seed, 

the following labeling is required:  

 

1.Name and address of the labeler or vendor of the seed. 

2.Commonly accepted or trade name of seed treatment  

    (if used) and a warning statement. 

3.Name of kind and variety. 

4.Lot number or other lot identification 

5.Percentage (by weight) of all weed seeds 

6.Percentage (by weight) of inert matter 

7.Percentage (by weight) of other crop seeds 

8.Percentage Germination and date of test. 

9.Name and number per pound of all noxious weeds 

10.For wheat oats and barley, the name and number per               

pound of rye and hairy vetch seeds. 

 

There are some special labeling considerations: 

 

 Germination tests must be current, i.e., the test date 

must be within the calendar year of offer of sale, but not 

more than nine months old. 

 The percentage germination listed must be exclusive of 

the hard seed, if present.  The label must also list the 

percentage of hard seed. 

 Certain cool season lawn and turf grasses and their 

mixtures are labeled with â€œsell byâ€  dates. 

 Agricultural seeds that contain individual components in 

excess of five percent of the whole by weight are 

considered to be mixtures and must be labeled as such. 

 Specific labeling requirements for mixtures are dependent 

upon the makeup of the mixture and include the kind and 

variety, the percentage by weight, and the germination 

and test date of each component of the mixture. 

 Coated seeds have special labeling requirements. 

 

Regulation of Seed 

Sales.  Article 9 AML 

gives authority to the 

NYS Department of 

Agriculture to test 

seed offered for sale 

in New York.  Seed 

sampled by inspectors 

from the Division of 

Plant Industry is 

tested by the New York State Seed Testing Laboratory in 

Geneva.  Seed that is found to be not in compliance with 

Article 9 AML is subject to regulatory action, including stop 

sales and other penalties.  

 

Article 9 AML is available from the NYS Department of 

Agriculture website : 

http://www.agriculture.ny.gov/PI/commodities/ARTICLE9.pdf 

 

Specific inquiries regarding the laws governing seed sales in 

New York should be directed to NYS Department of 

Agriculture and Markets, Division of Plant Industry, 10B 

Airline Drive, Albany, NY 12235.  

 

Ace Hoof Trimming 
 

“We Save More Cows” 

Jason Chamberlain                  (315) 486-0028 
 

Colton Aubin                            (315) 767-1242 
 

We operate a fully hydraulic standup chute for a stress-free  

experience 

Dairyland Hoof Care Institute Inc. Graduates 
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a complete understanding of the life cycle of alfalfa snout 
beetle and created the science-based, field-tested protocol 
for using a combination of two species of native New York 
nematodes to control the beetle. Their guide to rearing and 
applying the biocontrol nematodes is online at 
www.nnyagdev.org. 
  
In 2015, with cost-sharing assistance from the Northern New 
York Agricultural Development Program, 22 farms applied 
the biocontrol nematodes for the first time. To date, 77 
farms have applied the biocontrol nematodes, protecting a 
total of 14,000 acres.  
  
Funding for the Northern New York Agricultural 
Development Program is supported by the New York State 
Senate and administered by the New York State Department 
of Agriculture and Markets. Economic impact reports for 
2012-2015, project reports, resource links, and NNY events 
are posted on nnyagdev.org. 
  
MORE INFO: 
Click here to learn more about the NNY agribusinesses that 
assisted nematode applications in 2015: www.nnyagdev.org/
wp-content/uploads/2015/11/NNYADPASBagbusinessPR.pdf.  

The Shields Lab at Cornell University is asking farmers 
interested in ordering or applying the biocontrol nematodes 
proven successful for limiting the highly destructive alfalfa 
snout beetle to contact the Lab at 607-591-1493 before April 
29 if they are planning to apply the nematodes before July 1.  
  
The Shields Lab is also interested in talking with anyone 
interested in rearing the biocontrol nematodes as a business 
enterprise. 
  
Farmers have the option to purchase a shipment of the 
biocontrol nematodes from the Shields Lab or to request 
assistance in rearing the nematodes themselves.  
  
The cost to purchase the biocontrol nematodes from the 
Shields Lab is $26 per acre. Growers using their own labor to 
rear the biocontrol nematodes may reduce the cost to 
approximately $15 per acre.  
  
Approximately five agribusinesses in the region provided 
custom application of the nematodes in 2015. 
  
Applications must be made by September 1. The April 29 
ordering date from the Lab includes the opportunity for a ten 
percent discount for delivery for application by June 15. A 
ten percent discount will be provided to participants paying 
upon delivery. 
  
The Shields Lab recommends applying the nematodes to 
alfalfa fields in the seeding or first production year for best 
economic impact.  
  
If farmers choose to apply the biocontrol nematodes to more 
established alfalfa fields, the nematodes will establish and 
attack snout beetle larvae present in the fields, but will not 
assist with stand retention. 
  
The Shields Lab plans to discontinue its rearing of the 
nematodes by 2021. Cornell entomologist Elson Shields says, 
‘Alfalfa snout beetle will remain a potential threat as long as 
alfalfa is grown in the region, so we are also very interested 
in assisting anyone interested in rearing these biocontrol 
nematodes as a business enterprise so this control agent 
remains available to Northern New York farmers after 2021.’  
  
With long-term funding by the farmer-driven Northern New 
York Agricultural Development Program, Shields and Cornell 
University Research Support Specialist Tony Testa developed 

NNY Alfalfa Growers: Order Biocontrol 

Nematodes Now to Protect 2016 Crop  

http://www.nnyagdev.org
http://www.nnyagdev.org/wp-content/uploads/2015/11/NNYADPASBagbusinessPR.pdf
http://www.nnyagdev.org/wp-content/uploads/2015/11/NNYADPASBagbusinessPR.pdf
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In January, I wrote an article about implementing strategies 
to delay herbicide resistant weeds from becoming a problem 
(article is found at http://bit.ly/1U3RFc4).  This month I 
would like to share information about marestail and the 
potential threat it poses to our crops.  Dr. Russ Hahn, Cornell 
University, has also presented information about marestail at 
many Northern New York crop meetings over the last few 
years.  There is strong evidence to believe we have 
glyphosate resistant marestail in Central and Western New 
York. 
 

Marestail is a weed that is found in our area but most 
everyone would agree 
that it is not 
considered a 
problematic weed at 
this point.  It is found 
in fallow fields, ditch 
banks, and roadsides.  
We will occasionally 
see it in corn or 
soybean fields in 
Northern New York.  It 
is typically found in no 
till or zone till fields so 

this may be one reason why we don’t see a lot of it in our 
cultivated fields.  However, as no till acres increase we could 
expect so see shifts in weed populations on these farms. 
 

Marestail is a winter or summer annual which reproduces by 
seed (See Fig 1 and 
2).  A mature 
marestail plant is 
capable of 
producing as many 
as 200,000 seeds.  It 
will germinate in the 
spring or late 
summer and reaches 
heights of six feet 
tall.  Most notable 
about marestail is 
the seeds can easily 
be dispersed by wind.  The seeds are attached to a 
featherlike structure or pappus, similar to a dandelion.  
Research studies in the mid-Atlantic Region of the U.S., 
suggest that once the seeds get into the sky they can easily 
disperse more than 100 miles. 

 

If we were to look at areas in New York where the suspected 
glyphosate resistant marestail populations are we probably 
would not be too concerned that seeds from those areas 
could reach us.  However, I recently attended the Eastern 
Ontario Crop Conference in Kemptville, Ontario and at that 
conference I learned of populations of glyphosate resistant 
marestail (A.K.A Canada Fleabane in Ontario) much closer to 
our area than Central and Western New York (see Map 1).  
In fact, one of the confirmed locations near Napanee, 
Ontario is only 25 miles “as the crow flies” from Cape 
Vincent, New York.  The prevailing winds could easily 
transport these seeds to the North Country. 
 
I would encourage everyone to be on the lookout for 

marestail.  If you suspect that you have it on your farm and 

would like a positive identification feel free to contact me 

and I will be more than willing to assist.  I can be reached by 

phone at (315) 788-8450 or email meh27@cornell.edu.   

Be on the Lookout for Horseweed…

A.K.A Marestail 



 

9 

 
 

BOB LAISDELL, JR 
Dairy Nutrition Specialist 

315/894-5021 
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124 W. Orchard Street  Frankfort, New York 13340 
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ver crowding is a common practice on many U.S. 
dairy farms: USDA survey data indicated that over 
40% of free stall farms overcrowd the stalls and 

nearly 60% overcrowd the feed bunk. The northeastern U.S. 
found that 78% of the farms assessed overcrowded the feed 
bunks. (13) 
 
At last month’s Winter Dairy Management program “How to 
get Transient Cows off to a Great Start,” Northern New York 
Regional Dairy Specialist Lindsay Ferlito posed this question 
to the producers and nutritionists in the room, “Which is the 
most expensive thing on a dairy farm—an empty milking cow 
stall or an overcrowded dry cow pen?” By a two to one 
margin the participants answered overcrowding the dry cow 
pen.  
 
Research has shown that barn environment, for both 
lactating and dry cows, has a tremendous impact on 
production and herd health. Let’s look first at the 
overcrowding of dry cow stalls and pens.  
 
Overstocking at the stalls and feed bunk in Pre-Fresh pen 
can: 
 Reduce milk production when stocking density is      

increased from 80-120%(1) 

O 

 

 Biggest effect is on 1st calf heifers 
 Lead to dirtier cows and increased SCC (2) 
 Increase competition (3) 
 Reduce DMI when stocked above 85% (4) 
 <12 inches bunk space or <24 inches combined with 

limited feed availability was associated with increased 
risk of DA (5) 

 
Recommendations? 
 <100% stocking density (80% is ideal) 
 Build pre and post calving pens for 140% of your average 

monthly calving to ease the pressure during those peak 
calving periods. 

 30 inches per cow of bunk space, especially 21 days 
before calving and the first 21 days post. 

 More crossovers (every 15 stalls instead of 25) to 
increase feed bunk (and water) space  

 
Overstocking at the stalls and feed bunk in lactating pen can: 
 Compete for feed and stalls.(14) 
 Reduce lying time (6) 
 Reduce milk production (7) 
 Reduce milk fat % (8) 
 Compromise reproduction (9) 
 Increase feeding rate (slug feeding) (10) 
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 Reduce DMI in heifers (11) 
 Increase SCC (12) 
 Reduce immune function (13) 

 
Recently conducted research at the W. H. Miner Institute has 
shown for the first time that overcrowding the free stalls and 
the feed bunk reduce rumen pH and this compromised rumen 
function dramatically influences how she responds to her 
diet. The research cows were fed cow diets that spanned the 
usual range in peNDP usually found on commercial dairy 
farms. Two diets were formulated, one with straw (22peNDF) 
and one without straw (19%peNDF) In the real world these 
diets are fed under a range of stocking densities, so both diets  
were fed to cows at either 100% or 142% stocking density to 
encompass the range ordinarily encountered on commercial 
farms. The cows were then tracked how long rumen pH 
dipped below 5.8, which is a common benchmark for 
subacute rumen acidosis (SARA). Previous research indicates 
that when pH is less than 5.8 for more than 3.5 hours per day, 
you will expect to see a significant impact of SARA on rumen 
fiber digestibility. 
 
What happened to rumen pH?  Rumen pH was below  
5.8 – i.e. the cows were experiencing SARA  for over 4 hours 
per day at 142% stocking density versus only 2.2 hours per 
day at 100% stocking. 
 

At 100% stocking density, addition of chopped straw to the 
diet reduced the time that rumen pH was below 5.8 by 
about 17% — important, but not a huge effect. However, at 
142% stocking density, the diet with addition of chopped 
straw enhanced rumen pH by nearly 33%.  
 
This and other research noted puts fine point that the cows’ 
environment and how you manage it has a tremendous 
impact on how she responds to her diets.  This study 
provides the first evidence that diets can be formulated to 
help alleviate the negative impact of overcrowding. 
 
Contact: Lindsay Ferlito   
Northern New York Regional Dairy Specialist 
Cell: 607-592-0290 
Email: lc636@cornell.edu 
 
Footnotes: 
(1) Gary Oetzel U of WI 
(2) Kentucky extension 
(3) Proudfoot et all 2009 
(4) Ken Buelow eXtension.org 
(5) Cameron et all. 1998 
(6) Fregonsesi et all 2007 
(7) Bach et all 2008 
(8) Hill et al 2006; Sova et all 2013 
(9) Schefers et al 2010 
(10) Hosseinkhani et al 2008 
(11) Grant et al 2010 
(12) Sova et al 2013 
(13) Miner Institute 
(14) Collings et all 2011 

HAY – STRAW  
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FARMER’S MARKETING CO-OP   
RT. 26, LOWVILLE, NY                                                          

 

NNY IS THE ONLY NEW YORK STATE               

LIVESTOCK MARKET OWNED AND OPERATED 

BY LOCAL FARMERS. 
 

AUCTION EVERY MONDAY AND THURSDAY AT 

2:00 P.M. CALVES FOLLOWED BY DAIRY, MISC. 

THEN BEEF. DAIRY CONSIGNMENT AUCTION 

SECOND WEDNESDAY OF EACH MONTH. 

COMPLETE FARM DISPERSAL SERVICE 

AVAILABLE ON YOUR FARM OR AT OUR 

AUCTION FACILITY. 
 

IF YOU HAVE ANY QUESTIONS OR NEED TO     

ARRANGE TRUCKING TO NNY, THEN CONTACT 

THE MARKET. 

PRESIDENT: DARRYL ROGGIE                                                 

VICE  
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to 12 or 13 females.  If he is a year and a half old (18 
months), then he should be able to breed 15-18 cows.  By 
the time the bull is two years of age, he should be able to 
breed 24 or 25 cows.  Realize that tremendous variability 
exists between bulls.  Some are capable of breeding many 
more cows than what is suggested here and sadly enough, 
a few bulls will fail when mated to a very few 
cows.  Hopefully, a breeding soundness exam and close 
observation during the first part of the breeding season 
will identify those potential failures. 
 
http://www.cattlenetwork.com/advice-and-tips/drovers-
cowcalf/using-young-bulls-multi-sire-pastures-and-cow-
bull-ratios 
 
This is also a great opportunity to forge a better 
relationship with your veterinarian to add value to your 
operation beyond emergencies and writing prescriptions. 
Ask your veterinarian about the new veterinary feed 
directive and Veterinary Client Patient Relationship 
(VCPR). Start planning with your veterinarian and be ready 
if there is something you have done for years that needs 
to change. 

The spring calving season is approaching soon and many of 
you might have already begun.  While this is a very busy time; 
realize that the next breeding season will approach quickly 
also.  Now is the time to schedule the old and new bulls for 
their pre-breeding soundness examination.  
 
For the breeding soundness evaluation to be successful, bulls 
should be evaluated 30 to 60 days before the start of 
breeding.  It is important to allow sufficient time to replace 
unsatisfactory bulls.  Bulls could also be evaluated at the end 
of breeding to determine if their fertility decreased.  A 
breeding soundness exam is administered by a veterinarian 
and includes a physical examination (feet, legs, eyes, teeth, 
flesh cover, scrotal size,  and shape) an internal and external 
examination of the reproductive tract, and semen evaluation 
for sperm cell motility and normality.  
 
Many of you work hard to manage your cows for high 
fertility. Don’t assume that the bulls will do their expected 
duties. 
 
See Dr. Deanna Fuller, Countryside Veterinary Clinic, Lowville 
discuss conducting fertility exam at ccejefferson.org/
agriculture/dairy-and-livestock/beef. 
Also see handout from University of Hawaii reference by Dr. 
Fuller on our website. 
 
Full story at http://www.cattlenetwork.com/advice-and-tips/
drovers-cowcalf/schedule-breeding-soundness-exams-soon-0 
 
Glenn Selk Oklahoma State University Emeritus Extension 
 
Using young bulls in multi-sire pastures and cow-to-bull 
ratios: 
With spring bull sales in full swing, cow calf operators are 
assessing their bull batteries and making needed 
purchases.  Producers often ask about the use of young bulls in 
the same breeding pasture with older, larger bulls.  In most 
instances, this is a practice that should be discouraged if at all 
possible.  Young bulls will normally lose the battle of deciding 
who the dominant individual is in the breeding pasture. The 
best solution is to always place young bulls with young bulls 
and mature bulls with mature bulls in the breeding pasture.  
 
Also a commonly asked question is: "How many cows should 
be mated to young bulls?"  The old rule of thumb is to place 
the young bull with about as many cows as his age in 
months.  Therefore the true “yearling” would only be exposed 

Schedule the Breeding Soundness  

Exam Soon….. 

http://www.cattlenetwork.com/advice-and-tips/drovers-cowcalf/using-young-bulls-multi-sire-pastures-and-cow-bull-ratios
http://www.cattlenetwork.com/advice-and-tips/drovers-cowcalf/using-young-bulls-multi-sire-pastures-and-cow-bull-ratios
http://www.cattlenetwork.com/advice-and-tips/drovers-cowcalf/using-young-bulls-multi-sire-pastures-and-cow-bull-ratios
http://www.cattlenetwork.com/advice-and-tips/drovers-cowcalf/schedule-breeding-soundness-exams-soon-0
http://www.cattlenetwork.com/advice-and-tips/drovers-cowcalf/schedule-breeding-soundness-exams-soon-0
http://www.cattlenetwork.com/users/glennselkoklahomastateuniversityemeritusextension
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To receive 1st cut alfalfa height sampling updates: 

 For Jefferson contact Ron Kuck at rak76@cornell.edu or  
        315-788-8450.  

 For Lewis contact Mellissa Spence at 
mms427@cornell.edu or 315-376-5270. 

 For Clinton, Essex, Franklin, and St. Lawrence counties, 
Contact Kitty O’Neil at kao32@cornell.edu, 

        315-379-9192 x253. 

 Follow Mike Hunter on Twitter! @Mikethecropguy 
 
You can also find reports at http://www.ccenny.com/
index.php/field-crops/crops/first-cutting- 
 
There are online tools available to help you develop a 
strategy for a timely first cutting at www.forages.org. 
Grass Information Sheets—A series of two page information 
sheets covering a wide range of grass management issues. 
Tools to Assist Decision Making—Calculator tools in 
Microsoft Excel to assist in grass management decision 
making.   
Grass-related Factsheets—Selected two page factsheets 
from the Cornell Nutrient Management Spear Program Series 
‘Agronomy Factsheets’. 
Other Links Related to Grass Management—Links to Grass 
Forage Variety Trials and other topics related to forage 
grasses. 

Register at: 
 http://www.agriculture.ny.gov/AP/agservices/fmnp-wic-vf-reg.html 

Hay crop quality varies with the weather each year but closely 
follows plant maturity. Measuring alfalfa heights and spring 
scissors cut programs help us target the desirable NDF level 
for harvest.  You have to follow crop development pretty 
closely in the spring to target timing for first cutting. 
Timeliness for 1st cutting is critical because we get the bulk of 
the season’s yield in first cutting and it sets the harvest 
schedule for the year.  
 
Jefferson / Lewis / St. Lawrence CCE Plan 

Jefferson, Lewis and St. Lawrence CCE’s will begin sampling 
early May in six to eight fields representing different 
geographic areas in the county. This sampling will take place 
for 4-5 weeks until the crop had passed prime and there was 
no longer a need for sampling. You are encouraged to sample 
your own fields. 
 
Reporting to Farms and Agribusiness 
First Cut Quality Monitoring weekly reports are available on 
Tuesday afternoon or Wednesday morning.  If you have not 
received these reports in the past please let us know how you 
would like them delivered.  
 

Capturing Quality at Harvest 

mailto:rak76@cornell.edu
mailto:mms427@cornell.edu
mailto:kao32@cornell.edu
http://www.forages.org
http://www.agriculture.ny.gov/AP/agservices/fmnp-wic-vf-reg.html
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s long as I have been involved with the Dairy Industry, 
farmers have had deductions taken from their milk 
check to promote the Dairy Industry, but how and 
why did this deduction start? In 1915, the National 

Dairy Council was formed by dairy farmers and dairy 
processors when there was an outbreak of hoof and mouth 
disease.   Fast forward to 1940 when farmers formed the 
American Dairy Association to promote milk and milk 
products through advertising and retail promotion. In 1970, 
the UDIA (United Dairy Industry Association) was formed 
when the National Dairy Council and the American Dairy 
Association merged, this provided another five cents per 
hundred weight from dairy farmers’ milk check bringing the 
total to fifteen cents.   
 
This program has been evolving ever since, but one thing 
that has remained constant is that the check off dollars are 
used to promote dairy farmers and the dairy products they 
help to produce.   
 
If you live in Jefferson or Lewis Counties and are a dairy 
farmer, your check off dollars fall under the American Dairy 
Association and Dairy Council. This organization helps 
promote dairy product and improve dairy image for over 
9000 dairy farmers in New York, parts of New Jersey, and 
parts of Pennsylvania.   
 

A 
The board is made up of dairy farmers from across the 
region; each district has a board representative, plus 
representatives from milk coops and other farm 
organizations, such as New York Farm Bureau and New 
York Grange. Their role is to provide guidance for 
programs and oversight of the farmers’ checkoff dollars. 
 
So what do your checkoff dollars pay for?  The staff work 
very hard to promote and educate consumers about the 
importance of dairy products in their diet.  From working 
with schools to promote the importance of dairy in young 
people’s diet, to partnering with companies such as 
McDonald’s to increase the use of dairy in their products, 
to responding to negative publicity about dairy farming 
and practices, ADADC staff are always there.    
 
For over a century, farmers have funded their own 
promotion and research for milk and milk products.   
Fifteen cents/cwt has provided science—based nutrition 
information to help keep dairy a major source of nutrition 
for everyone.   As more people are removed from 
Agriculture, the ADADC’s role in promoting agriculture is 
more important than ever.   
 
For more information about the American Dairy 
Association and Dairy Council, visit  
http://www.adadc.com/dairy-farmers.html.  

http://www.adadc.com/dairy-farmers.html
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SYRACUSE, N.Y. (March 1, 2016) – In February,  the dairy 
farmer leadership of American Dairy Association and Dairy 
Council, Inc., Mid-Atlantic Dairy Association and Pennsylvania 
Dairy Promotion Program voted unanimously to create 
American Dairy Association North East, effective March 1, 
2016.  
 
This week, the American Dairy Association North East 
corporate board, selected by and representing members of 
the three organizations, met for the first time to approve 
bylaws, elect additional officers, and review current 
programs.  
 
“This consolidation unites two of the top five milk producing 
states in the United States — New York and Pennsylvania — 
under a single checkoff umbrella,” said American Dairy 
Association North East (ADANE) CEO Rick Naczi. “Our priority 
is to review each organization’s programs and develop a plan 
that uses the best and most effective business practices of 
each group. This creates a unified and consistent delivery of 
programs and provides a greater return on investment for 
our dairy farm families.” 
 
Dairy farmer leadership of the new organization believes that 
this a positive move for all dairy farmers. “This change will 
encourage an effective use of dairy farmer promotion dollars 
and build an expanded go-to-market strategy in today's 
competitive marketplace,” said Richard Byma, Sussex County, 
N.J. dairy farmer and American Dairy Association North East 
Chairman. 
 
“By working together, dairy farmers will have greater 
collective strength, allowing our staff to better position dairy 
in schools and among competing foods and beverages,” said 
Vernon Horst, Franklin County, Pa. dairy farmer and first Vice 
Chairman of ADANE.  
 
Harold Shaulis, Second Vice Chairman and Somerset County, 
Pa. dairy farmer added, “More than ever, dairy farmers must 
be united as we work to re-connect our consumers with 
where their food comes from and re-establish consumer 
confidence in dairy.” 

American Dairy Association North East will be responsible for 
promoting dairy and its nutritional benefits to 50-million 
consumers within a six-state region including New York, New 
Jersey, Pennsylvania, Delaware, Maryland, the District of 
Columbia and four counties in northern Virginia. This 
consolidation will solidify the collective marketing strategy 
and power of more than 13,500 dairy farm families in an 
increasingly competitive marketplace.  
 
CONTACT:   
Beth Meyer, VP Industry Communications, ADADC 
315.491.3892 or bmeyer@adadc.com 
Cindy Weimer, VP Producer Relations, MDA & PDPP 
814.758.2998 or cweimer@milk4u.org 

Dairy Checkoff Organizations  

Consolidate to Become  American 

Dairy Association Northeast—

Uniting nearly 14,000 Dairy Farmers 

in a Six State Region  

mailto:bmeyer@adadc.com
mailto:cweimer@milk4u.org
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FIRST-EVER FARMERS’ MARKET MANAGER 

CERTIFICATION PROGRAM 

Online Course Will Help Grow and Promote New York’s 

Farmers’ Markets 

The New York State Department of Agriculture and Markets 

and The Farmers’  Market Federation of NY, in partnership 

with SUNY Cobleskill and Cornell Cooperative Extension of 

Broome County, announced the first ever Farmers’ Market 

Managers Professional Certification Course, FMM Pro, to 

grow and professionalize New York’s increasing number of 

farmers’ markets.  

The program, funded by Governor Cuomo’s FreshConnect 

Program, creates New York State’s first market manager 

certification designation, which is recognized through the 

SUNY system.  FMM PRO is a part of the Governor’s ongoing 

efforts to open new markets and increase opportunities for 

New York State agricultural producers.  

Registration for the course is ongoing, enabling participants 
to register and complete the full curriculum at their 
convenience. To register, a participant will need to 
complete an online application and submit payment online. 
Once your payment is received, participants will be emailed 
a code to access the online course. To register for FMM Pro: 
Farmers’ Market Managers Certification Program, go to:  
http://www.nyfarmersmarket.com/fmmpro.  
 
For more information on FMM Pro, visit  
http://www.nyfarmersmarket.com/fmmpro or contact  
deggert@nyfarmersmarket.com or lw257@cornell.edu. 

 

The NYS Department of Agriculture and Markets has 
updated their schedule for the webinar training session for 

the Women, Infants and Children (WIC) Vegetables and 
Fruits Check Program (WIC VF) and the Farmers’ Market 

Nutrition Program (FMNP).  The WIC VF and FMNP trainings 
are now being offered as individual presentations!  

 
The free online farmer training for FMNP only will be held:  

Wednesday, April 13, 2016, at 1 p.m. 
*Friday, May 6, 2016, at 12 Noon  
Monday, May 16, 2016, at 6 p.m.  

Tuesday, June 7, 2016, at 12 Noon 
 

The free online farmer training for WIC VF only will be held:  
*Tuesday, April 19, 2016, at 2 p.m. 

Wednesday, May 11, 2016, at 1 p.m. 
Tuesday, May 24, 2016, at 7 p.m. 
Tuesday, June 14, 2016, at 1 p.m. 

 On these dates, the webinar may be viewed at Cornell 

Cooperative Extension of Jefferson County at 203 North 

Hamilton Street, Watertown 

 

If you are viewing on your own, register at 

http://agriculture.ny.gov/AP/agservices/fmnp-wic-vf-reg.html. 

http://www.nyfarmersmarket.com/fmmpro
http://www.nyfarmersmarket.com/fmmpro
mailto:deggert@nyfarmersmarket.com
mailto:lw257@cornell.edu
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Rass-fed beef is a “niche market” that is booming 
these days. The beef industry in Lewis County is an 
agricultural opportunity to endure as another source 

of income. With droughts in the west and heavy rain, there 
is no control over “mother nature” and beef prices as most 
consumers know have risen and now remain steady at this 
time. USDA defines grass-fed beef as fed solely on grass with 
no antibiotics or hormones and fed forage from weaning to 
harvest all their lives with no confinement during the 
growing season.  
 
Larry and Barbara Herr of Herrdale Acres raise 60 Angus-
Galloway beef crosses for a cow/calf operation on 450 acres. 
They have four adult children Marjorie, Sarah, Zachary, and 
Nathaniel. 
 
Larry was raised on an egg and beef family farm in PA and 
also worked alongside his father with an egg processing 
business growing poultry layers. He was in a partnership 
with his father but did not want to get any larger so he 
decided to move to Lewis County to raise his children on a 
family farm in the 80’s. In 1987, Larry and Barbara bought 
the Zehr Farm on the West Road in Lowville, New York and 
milked 60 dairy cows until 2003 when they sold the cows 
and then rented the barn until 2010.  

G 
Larry has always raised beef on the farm but went into the 
business full time after selling the dairy cows. He fed the 
best forages to the dairy cows and the lower quality forage 
was fed to the beef cows. The beef cows were sent to PA 
where his father would finish them off and sell them in PA 
since beef prices were much better. Larry has always 
networked throughout his business and markets to 
Lancaster County still today. He tried a “tailgate market” in 
PA, driving to locations and selling out of the back of his 
truck. He figured he needed to sell at least $400 a day to 
make it worth his time. He realized what the consumer 
wanted or not. It didn’t stop there. He began to sell “Farm 
to Restaurant” and now it is “Direct to Household” thru his 
website www.herrdaleacres.com.  He sells his grass-fed 
beef to Jeb’s Restaurant in Lowville, NY. He sends his beef 
on a trailer to W.W. Smuckers Meat in PA that in turn sells 
to local restaurants, consumers, and CSA’s (Community 
Supported Agriculture) in the area. Recently, Larry became 
a member of Adirondack Grazers Beef Cooperative which 
sends their grass-fed beef to New York Meats in Utica to be 
processed and then sold to Fresh Direct in NYC. Adirondack 
Grazers Beef Cooperative is a group of beef producers that 
market and sell their pasture-raised or grass-finished beef 
to consumers in NYC. Fresh Direct is an online grocery 
shopping site that delivers directly to residents weekly. It 

http://www.herrdaleacres.com
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provides quality food from ” farm to table “ and sells meal 
kits providing the products needed to make a family meal 
along with the recipe or just separate meat and fresh 
produce. For instance, a ribeye grass fed is $12.99/lb 
compared to a USDA select ribeye at $7.99/lb. 
Unfortunately, this service is area-specific and mostly in 
suburban areas with a large population.  
 
Larry focuses on his pasture and hay forages. He doesn’t 
need to plow or worry about corn crop rotations. 
Surprisingly, he has not reseeded his hay fields for 15 years. 
He tests the soil regularly and tests his forages yearly 
producing forages at 12-18% protein. He adds urea and 
spreads manure back into the fields allowing for a natural, 
inexpensive fertilizer. He supplies 
the higher nutrient forages to the 
calves and yearlings while the lower 
nutrient forages are fed to the beef 
cows in the winter. His beef cows 
are housed in a “Cover All” building 
on a bedded pack during the winter 
and on pasture in the spring and 
summer until harvest. He breeds 
with a natural bull that is bought 
from breeders who provide 
ultrasound information on 
increased marbling, large ribeye 
area, back fat coverage, and the rib 
eye shape. With this being said, 
carcasses are scored by a 
contracted meat cutter on 
marbling, fat coverage, rib eye area 
and conformation.  Grass-fed beef 
is higher in protein and lower in fat 
when raised entirely on grass and 
they grow at a slower rate. The 
consumer is getting a leaner, tastier 
carcass. 
 
Marketing your product, developing 
relationships, and growing a quality 
product is key to being successful in 
a “niche market” these days.  If you 
want to taste local grass-fed beef, 
visit Jeb’s Restaurant in Lowville. 
Sink your teeth into a delicious 
burger and tell me what you think. 
Congratulations go to Herrdale 

Acres for a tremendous product.  
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The Meat Cuts app 

provides you with information 
about where individual cuts come 

from, their characteristics, 
suggested cooking methods and a 
perfectly matched recipe – it even 
suggests an alternate cut to the 

one you are looking for. 

FREE 

HELP WANTED 
 

AGRI-KING is growing and is 

looking for a dairy professional! 

We have openings for career-minded, 

enthusiastic people with dairy 

experience, to service clients in New 

York’s Lewis and Jefferson Counties 

and surrounding areas.  We offer 

complete training, benefits, and 

advancement potential.  Join the 

leaders in feed efficiency, forage and 

nutrition and grow to the top with us!   

For more information, contact Chris 

Kain at 315-405-5951 or e-mail  

christopher.kain@agriking.com.  

BEEFANDLAMB.COM.AU 
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For Farmers only: To place a free classified advertisement in CCE’s Ag Classifieds, please fill out this form and mail to: Tatum Langworthy at 

Cornell Cooperative Extension of Jefferson County, 203 North Hamilton Street, Watertown, NY, 13601. Or , you may email your  ad to 

Tatum Langworthy at tlm92@cornell.edu.   Please provide all infor mation r equested below. Unless specified, your  ad will run one time only, 

in the next monthly publication. Additional ads may be written on another sheet of paper. Please limit each ad to 25 words or less and include your 

contact info. Deadline for submitting ad(s) is the second Monday of the month for the following month’s publication.  
 

NAME:__________________________________________________         FARM NAME:  _______________________________________ 
 

ADDRESS: _____________________________________________            CITY: ____________________________           ZIP:  _____________ 
 

PHONE:  ____________________________              AD SECTION:_________________                  MONTH(S) TO RUN AD:  _____________ 
 

AD:  _________________________________________________________________________________________________________________ 
 

______________________________________________________________________________________________________________________ 
 

AD:  _________________________________________________________________________________________________________________ 
 

______________________________________________________________________________________________________________________ 
 

Cornell Cooperative Extension Associations of Jefferson and Lewis Counties reserve the right to reject any advertisement deemed unsuitable for our publication. 

Cornell Cooperative Extension Associations of Jefferson and Lewis Counties do not endorse any advertised product or business. We are providing an informational service only. 

Farm Machinery,  
Equipment, and Supplies 

FOR SALE: Onan 25K Generator  

on cart. Call 315-771-4814. 
 

FOR SALE: Roving for  sale. 

Romney roving great for spinning and 

needle felting very low organics.  

Natural Cream or Silver Grey, 1#

(16oz) $20, 2# (32oz) $35.  

Call 315-846-5612. 

How to Advertise in CCE’s Ag 
Classifieds 

Farmers: Advertising in CCE’s Ag 

Classifieds is FREE for farmers. To place an 

advertisement,  fill out the “For Farmers only” 

form in this publication or email to Tatum 

Langworthy at tlm92@cornell.edu by the 

second Monday of the month before you 

want your ad to appear. Publication is the 

first week of every month. 
 

Fine Print: To qualify for free advertising, 

you must meet all of the following criteria: 

 You must own, rent, or be employed on a 

farm. 

 Your farm must be actively engaged in the 

production of agricultural commodities, 

such as milk, meat, eggs, produce, animal 

by-products, or feed, etc. 

 Your goods must relate to farming. 
 

Anyone wishing to purchase a larger display 

ad in the newsletter, should call Peggy 

Murray at (315) 376-5270 for more 

information. (All income generated from the 

sale of ads goes to publication and mailing 

costs) 

Livestock 

FOR SALE:  2 Registered Black 

Angus Bulls for sale. Both sired by 

Select Sires Ingenuity. Registration 

Number 18231028 VTR Java Jo 131 

is 18 months old and Registration 

number 18231029 VTR Black Hawk 

135 is 15 months old. The herd is 

tested Johnes and BVD Free.   

$3250/each. Contact Larry M. Laribee 

at 315-688-9195 or 

LLaribee@hotmail.com. 

CCE of Jefferson and Lewis Counties 
reserve the right to reject any 
advertisement deemed unsuitable for 
our publication. 
 
CCE of Jefferson and Lewis Counties 
do not endorse any advertised 
product or business—we are 
providing an informational service 
only. 

FOR SALE: Good clean straw for  

sale; no weeds. 35-40 lbs. bales.  

Call 315-523-1216.  

Crops 

FOR SALE: Horse oats - recleaned 

aged whole white oats. 40 lb. bag, 

$6.00. Call 315-654-2405. 

FOR SALE:  Forage oats - spring 

white, recleaned. 95% germination. 

38 lb. test wt., $7.50/bu.  

Call 315-654-2405. 

FOR SALE: Badger  Gutter  cleaner  

units, BN-770 and BN-750, 21 ton 

Farmer Boy Ag feed bin, 3 1/2 ton 

Poly feed bin (both bins used very 

little). Call 315-942-5090 FOR SALE: All regular  vegetable 

plants including cucumbers, melons, 

hot peppers (ghost, scorpion,  

jalapeno, etc.) tobacco and some 

flowers.  Located on Route 12 in the 

Village of Copenhagen. Open 7 days 

a week, self service. 315-688-4219 

FOR SALE: Kory  running gear  

Model 6672 (6 ton) good rubber, sev-

eral to choose from. Call 315-482-

9092. 

FOR SALE:  Large thermal pr ide 

oil furnace for shop or other. Make an 

offer.  Call 315-482-9092. 

 

FOR SALE: Trailer  tires , like new. 

Call 315-482-9092. 

Continued in next column 
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April 2&3, 2016 
10:00 a.m.-4:00 p.m. 

NYS  Maple Weekend 
See page 19 for more information or visit 
www.mapleweekend.com. 

Email:  mapleweekend@nysmaple.com 

April 9, 2016 
Starts at 6:00 p.m. 

Lewis County Farmers Challenge 
Lowville Academy and Central School 

Melvin Phelps 315-376-9015 or 
mphelps@lowvilleacademy.org 

April 13, 2016  
Starts at 1:00 p.m. 

Free Online Training for FMNP ( Farmers’ Market 
Nutrition Program) 
Cornell Cooperative Extension of Jefferson County 

April Neujean 315-788-8450 
aln48@cornell.edu 

April 19, 2016 
Starts at 2:00 p.m. 

Free Online Farmer Training for WIC VF (Women Infants 
and Children, Vegetables and Fruit Checks Program) 
Cornell Cooperative Extension of Jefferson County 

April Neujean 315-788-8450 
aln48@cornell.edu 

April 27, 2016 
10:00 a.m.-12:00 p.m. 
6:30 p.m.-9:00 p.m. 

Sheep & Goat Week 
See page 9 for more information. 

Ron Kuck 315-788-8450 
rak76@cornell.edu 
Betsy Hodge 315-379-9192 
bmf9@cornell.edu 

April 30, 2016 
Cocktails at 6:30 p.m. 
Dinner at 7:30 p.m. 

Lewis County Dairy Princess Pageant 
Hayloft, Port Leyden 

Holly Waters 

May 7, 2016 
9:00 a.m.-11:00 a.m. 

How to be Successful in Beekeeping 
See page 7 for more information. 

Mellissa Spence 315-376-5270 
mms427@cornell.edu 

Calendar of Upcoming Events 




