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Introduction 

 
How to make an extraordinary first impression and have people think 
you’re incredible…the first time they meet you, and always! 
 

Being perceived as extraordinary is not a quality only lucky people are born with. 

It’s based on your ability to be likeable. And anyone can be likeable. It’s a combination 

of being really settled in who you are as a person and what you represent and, then 

taking a few intentional, but small actions to have other people feel appreciated, feel 

awesome and be noticed. 

This book features 11 laws of likeability, which makes up The People Magnet 

Formula. Use the formula to make a killer first impression in your business.  In a 

negotiation, or when you take the stage to deliver a presentation. Equally it works in 

your personal life - in a social circle, among neighbors or even - if you are single - on a 

date. You can also use this formula to create ongoing incredible relationships with 

everyone you deal with or encounter in your life.   

 

Who is this formula for? 
These rules are useful for everybody, even if you are already great with people. 

For people out to optimize their success in business, there are always places to 

improve. It’s worth doing a likeability audit on yourself with this material. You may see 

gaps or opportunities to tweak. 

 

 If you don’t consider yourself a people magnet, always likeable, or are somewhat 

(or a lot) shy, or not always the go-to person in the room, then this is the training for 

you. If you are someone who is generally great with people, but some personality types 

make you nervous, then this will help you refine your approach. If you are the quiet one, 

then this will also work for you too.  

 

 Study and apply these rules -- concentrate on the formula -- it will help you slay 
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your fears around being with people, tweak your ability to be with everyone and 

ultimately give you complete control and self-confidence. 

 

The formula below is broken down into three sections:  

 
Section 1 – BEFORE BEING WITH PEOPLE – This is work you should be doing when 

you’re not around people. This is internal work that has you build a great relationship 

with yourself, so you can feel grounded and confident in who you are and what value 

you bring to other people. 

 
Section 2 - WHEN YOU’RE WITH PEOPLE. – Use these rules when you’re actively 
engaging people. Use them in instances where you are in conversations with others, 
are physically around others, such as at work, in business or at social gatherings and 
events. 

 

Section 3 - DEEPEN THE BONDS – This contains suggested actions you should take 
if you want to create deep relationships and have people think you’re incredible, not just 
the first time they meet you but every time they are exposed to you - both online or 
offline. Because, what you do on a regular basis will determine whether people want to 
get to know you or be inspired by you. 

 

 The laws in this formula are simple to follow. Learn them, commit them to 

memory and then use them to be a rockstar in business and life. 
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SECTION 1:  

BEFORE BEING WITH PEOPLE  

 

 LAW 1: BE GREAT WITH YOURSELF_    

 
Loving yourself deeply is a critical aspect of being likable. Self-love is crucial if 

you want to attract great people into your life. People instinctively and unconsciously 

like to be around people that love themselves. They exude confidence and occur as 

natural leaders. 

 When you are settled in who you are -- in other words, you love yourself 

unconditionally -- you present to others as a confident force who is passionate about 

life.  

You also show up as someone who stands for what you believe in. What I mean 

by this, is that you express your opinions and in ways that aren’t a put-off to others. You 

don’t waiver when other people think differently than you on certain topics. You believe 

in yourself and you follow your truth. And, when you really want something you are 

unstoppable in pursuing it.   

  

Being good with you is a crucial component of your likeability factor. It’s 

something you should nurture and tend to. Like any relationship it takes work. It requires 

that you actively commit to learning how to: manage and set aside negative thoughts 

about yourself when you have them; honor your strengths and greatest traits, and; treat 

yourself with kindness and respect.  

 

People will unconsciously sense when you don’t love yourself. It will affect their 

desire to want to be around you.  
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There are many ways to build a love relationship with yourself. Find what works 

for you, though a great relationship with yourself requires you do the following things 

regularly: 

 

Spend time with yourself 
When you spend time alone, you can hear your thoughts. You can be silent and 

listen to what you are telling you and what you know you need. Listen and honor what 

that inner voice says. I recommend having a dedicated “me time” date every week. 
 

In addition, you may want to start a practice of mirror work. This is a daily ritual 

where you stand in front of the mirror, hang out with yourself, and tell yourself you’re 

awesome.  
 

Many people have difficulty being with themselves in the mirror. With continued 

practice of doing this for as little as two minutes a day within as little as a week you will 

experience a tremendous boost of confidence. This will translate to increased results in 

all areas of your life. 
 

This book includes access to a Mirror Work Info Sheet that describes the process 

and an “Awesome You Pep Talk” audio file you can use to make mirror work easy. Use 

it every morning to develop a daily ritual. Access it below. 

 

BONUS TOOL    
Use the free audio tool from my site called Awesome You Pep Talk. Download it 

free from this link: http://awesomelifeclub.com/aypt 

 
Honor Your Inner Voice 

All people have an instinct, a sixth sense, for knowing what they need. Part of 

loving yourself means honoring your inner voice. When it tells you to do something, 

reflect on what it’s saying.  
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 When you listen regularly, you will hear recurring themes. Honor your voice by 

doing what it tells you when it tells you to do the same thing over and over, when 

something nags at you and continues to speak to you. 

When you’re hyper aware of your inner voice, you might hear negative self-talk 

running. Short term negative self-talk should not be given any attention. Tell yourself 

“thanks for sharing”. No need to honor the thoughts that don’t work in your favor, and 

don’t forward what you’re out to accomplish in life. 
 

Feed Your Ego  
It’s very important you feed the ego part of yourself. This is the selfish part of 

you. It’s the part that wants that new outfit when you’re out shopping, or to eat that piece 

of cake.  

It’s crucial you feed your ego regularly. If you don’t -- if you starve your desires -- 

this self-denial will bite you in the butt. One day you’ll mentally collapse or have might 

have a mini-breakdown. You have to indulge in your healthy desires. (Even if the 

occasional piece of cake is unhealthy; it’s healthy to indulge.) 

 

Use the 80/20 rule. 80% of the time do what is sensible and what is good for you 

versus what you feel like doing. 20% of the time indulge in the things you want and 

desire for no reason.  

 

Don’t feel bad about doing this. It’s important. If you don’t indulge on a regular 

basis you will force yourself into an unhealthy state of desire. Not honoring the ego will 

have it turn against you.  

 

Ever seen a dieter starve themselves for weeks on kale and then one day lose 

their mind and blow through all the food in their kitchen cupboards sniffing out every 

sugary crumb? This is the kind of situation you want to avoid. 
 

Positive Self-Talk 
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Every human has a persistent negative voice that runs in their head. When your 

internal voice says negative things do you tell it to “shut up”? Sometimes you just have 

to do this.  

If you have trouble telling yourself you’re awesome and avoiding your negative 

self-talk, then having a weekly date with yourself and doing mirror work (with positive 

affirmations) is even more important to practice.  

 

If there are times where your negative self-talk becomes unbearable, have 

someone in your life tell you you’re full of BS. Really. Take control of the negative voice. 

Thank it for sharing and tell it to go stuff it. It will never go away, but you can learn to 

dominate it.  

 

Some people think that loving yourself is not easy. Some don’t think twice about 

it. It depends on how you were raised, who your role models were, and what kind of 

parenting you had.  

 

No one teaches you to actively love yourself. It’s not something we’re taught to 

do. But it’s the most important thing. And it can be learned. You can overcome a life of 

not loving yourself. Regardless of how old you are today, the sooner you start to do it, 

the sooner you’ll get good at it. And that’s when you will transform and life will suddenly 

become easier. It is actually a bit of a miracle. 

 

This skill is critical when it comes to your ability to be a business partner, friend, a 

parent and especially a spouse. If you don’t love you, how can you love and appreciate 

others? And how can you expect them to love you.  

 
ALERT: If you are having trouble attracting the right partner, 

then go to work on self-love. You won’t attract the right 

person, until you start to love to you.  
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If you don’t love you, how can you live a life you love, and that does you justice? 

Loving yourself translates to massive power. When you can get to that place life 

becomes really easy. And success will come naturally in every part of your life. 
  

It’s not like you just wake up and suddenly love yourself. It’s like any relationship 

-- it takes work. Somedays it’s harder to love yourself than others. With practice and a 

commitment to it you will become a master. Do the work. You will reap the benefits.  
 

Let’s talk about specifics. Here is a simple exercise: 

1. Close your eyes and clear your mind for a few seconds.  

2. Breathe deeply. 

3. Now and think about how awesome you are. You can even say in your 

head to yourself: “I am awesome.” You can list the reasons why, if you 

like. 

4. Then listen. 

5. Soon, your inner critic will voice its opinion. It might occur like doubt. 

Or it may ridicule you: “This is a dumb exercise.” Or…” You actually 

believe this crap?” Or it may immediately say” “No you are not. 

Remember the time that you…” It will then tell you what you did that 

was not awesome. 

6. Notice what it says. If it is complimentary, thank it. (It might, but 

probably won’t.) If it is not complimentary, thank it for its opinion. Or if 

it’s nasty, tell it to shut up. Discard all the reasons it gives you why it 

disagrees with you. Reaffirm why you are awesome. 

7. This may not be easy for some. That’s ok. It takes practice. 

8. If something comes up that you see is not awesome, forgive yourself. 

Acknowledge it. Something like…” Ok, yes I wasn’t awesome that time, 

but I am now and will be in future.”  
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The bottom line: 
Get present to how awesome you are. Then tell yourself to shut up about whatever you 

feel inadequate about. 

 

You are human. There will always be some facet of you that feels like you’re not 

good enough, regardless of your age, your achievements or the stage of life you are in. 

Even the Oprah Winfreys and the Tony Robbins of the world still have little voices in 

their heads that tell them they’re not good enough. But they’ve done the work to 

ongoingly master their internal critic.  

 

I’ll close this section with this: A quick way to get yourself to believe you’re 

awesome is to build an Awesome List and refer to it whenever you feel like a loser, a 

dumb ass or inadequate. When you build it, put thought into why you are great. Think of 

yourself as an outsider looking in. Why would someone think I’m great?  

  

If new help building the Awesome List. Get other people to tell you why you’re 

great and build your list based on what they say. It can be a really task for some people, 

so don’t feel bad if it is an effort for you. It’s just an area you need to work on.   
 

BONUS TOOL 
If you need help with this exercise, use the free tool from my site called The Awesome 
You List. Download it free from this link: http://awesomelifeclub.com/awesome-you-list.  
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SECTION TWO:  
WHEN YOU’RE WITH PEOPLE 

 
Ok, let’s get out there with people. Anytime you’re with people stick to the 

following rules and people will gravitate towards you and want to be around you. It takes 

time and effort to develop these skills, but when you put them into practice, you’ll be 

shocked at how people will react to you, especially as you gain mastery with them. 

Study Laws 2 to 7 and put them into practice. 
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 LAW 2: BE INTENTIONAL_ 
 

Before you’re with people create outcomes and 
actively choose to be a rock star 
 

Before you interact with anyone you need to make a conscious choice on who 

you want to be in that moment and what outcome you want to achieve. This is simply 

thinking work you need to do, so that when you’re with people you can focus on taking 

actions that produce your desired outcomes.  

 

You may want to consider: How I you want people to think of me? What feelings 

do you want produce in another person when they encounter you? When they walk 

away from you, what would you love them to say? “Oh John, he’s such as sweet guy”, 

or “John, he’s so funny and clever”. 

 

Consider the qualities you want to exude before you’re in social situations. This 

helps you focus in on how to behave. Instead of being there. You’re being there with an 

intention.  

 

Not only do you want to determine how you’d like others to experience you, you 

also want to determine the outcome you want to achieve from certain social situations. 

The reason you spend time with anyone - from business colleagues to friends - there 

are payoffs and motives. 

 

Perhaps, you’re going to a fundraising event and the outcome you’d like to 

achieve is to help raise money for a cause you care about, have fun and be in a relaxed 

state afterwards. Or perhaps you are going to be with influential people and the 

outcome you want to achieve is $10,000 in sales.  

Consider the following two points before you’re in front of people, so you can 

keep them in mind when you’re with people: 
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1. How do you want this person to see you or think of you? 
 

As you’re walking away from the situation, what would you love this person to 

say about you? These are qualities you need to re-enforce while you’re with them. 
 
2.What is the outcome of the communication?  
 

Why are you communicating with this person? Are you trying to create a deep 

relationship? Do you want to initiate a deal? Are you trying to get a date? Decide what 

the outcome of this conversation is before you go into it. It’s a way to keep that intention 

in the back of your mind, while you are in conversation. Sometimes, the outcome is just 

to have fun, relax and have a great time. 

Be intentional about your actions. Consider what you want to achieve before you 

take action. This is how you create and shape your life versus let your life lead you. 
 

 

 LAW 3: HONOR YOUR WORD_  

 

Rarely do people say what they are going to do and then follow through on it. 

Train yourself to be someone other people can count on and trust. Honor your word. 

That is to say, do what you say you will do, and when a situation arises where you can’t 

follow through as promised -- i.e. you say you are going to arrive on time but find 

yourself stuck in traffic -- then, immediately when you notice, inform the person or 

people you made the promise to and create a new promise with them.  

 

It might look like this: 

“Hi, I am stuck in traffic. I didn’t leave early enough, so I won’t be there at 9AM. 

I’ve checked my GPS and it’s predicting 9:15 AM. But I going to say 9:30AM to be safe. 

Will that work for you? Next time I will leave a half hour earlier when we meet at this 

time.”  
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It’s simple to follow through on what you say you’re going to do. And, it makes an 

extraordinary impression with other people because most people don’t honor their word. 

(In this case they just show up late and apologize profusely like an idiot without regard 

for the impact of their lateness.) 

 

Here are some rules to live by around honoring your word: 
 

Rule 1: Do what you say you’re going to do. Consider the word you give to anything 

is precious. Give it tremendous weight. Make your word like a law that if you break it 

there are major repercussions. When you say you are going to do something, do what 

you said. This is how you build trust and credibility with people. 
 

Rule 2: Be specific about your communication. When you say you’re going to do 

something and express that to someone, be explicit about what that is. It’s okay to over 

communicate. For instance, if you have to deliver a proposal to a client tell them you will 

deliver it on Tuesday by 5pm. When you’re specific, you have a precise target to hit and 

the other person knows exactly what to expect. 
 

Rule 3: When you can’t honor your word, communicate and restore it with a new 
agreement. You are human. You’re not perfect. There will be times where you can’t 

keep your word. You may have time constraints that arise. Unforeseeable life 

circumstances and challenges might get in the way. So, when you can’t keep your word, 

the moment you realize, communicate to the person you gave your word to. Provide 

them with a new structure, a new agreement, so they know what to expect from you. 

This promotes your trust and credibility with them. 

 

Most people are careless with their word. Start treating your word as if it’s the 

most important thing in the world to you. You will immediately start to show people how 

incredible you are. You’ll show them that they can count on you. 
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A final note on this: Be straight about breaking your promised. If you are someone 

who is always 10 minutes late, then tell the person you are going to be late for. “I am 

chronically 10 minutes late, and I can’t see to break that habit, although I have tried. So 

will it work for you is there is always a 15-minute margin when we meet?  

 

If not, can we set time to meet earlier than when you need me, so that I will still 

be on time for you if I am late?”  
 
 

 LAW 4: BE A TUNNEL LISTENER_ 

 

When you meet people for the first time or see them again the fastest way to get 

them to think you’re awesome is to listen to them. You want to listen profoundly, 

hypertuning your ears to what they are saying.  

 

This is an expert skill and there are training tips below so you can learn to really do this. 

 

People don’t do this enough.  All most people ever want to do is talk about 

themselves. So, when you grant your listening, your undivided attention, to someone 

else, you are being incredibly generous to them. The message you send is: “I care 

about you and what you’re saying”.  

 

Listening intently is an expert communication skill that many people don’t have. 

Even if you think you’re a great listener, if you follow the steps below and put them into 

practice, you may realize you thought you were a good listener, but have some more 

work to do. 
 
Step 1: Amplify your interest 
 

Listen like you care about the topic you’re conversing about even when you 

don’t. Make an effort to take a deep interest.  
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If you don’t care initially, this will easily dissipate when you bring your full 

attention to the conversation. Tell yourself “no, I’m going to listen” when you hear your 

internal voice go off, saying to you “this is so boring”. When you do this you will surpass 

your disinterest. You will surprise yourself by becoming really interested in the person 

over there and why what you’re talking about matters to them. 

 

Listen intently and with curiosity about them. This will have other people see you 

as a quality most people strive for: Charismatic. 
 
Step 2: Let go of your internal dialogue 
 

To really listen like an expert, it requires your let go of what you want to say when 

it pops into your mind.  

 

You know when you are talking to someone, then they say something to you that 

has you want to communicate back, but they aren’t done so you hold what you want to 

say in your mind until you can speak? Well, this directs the conversation. You’re not 

actually conversing. You’re both driving the conversation.  

 

Really listening means giving up what you want to say over and over and over. 

So you’re listening and a thought comes in, you and then you notice it and tell yourself 

in your head to give it up. Then, you reengage by shifting your focus over to the other 

person. 
 
Step 3: Respeak 
 

Respeak is a technique of saying back what you just heard to the person who 

just said it to you. It’s effective because: 
 

1. It allows you to ensure you got the correct message. 

2. It shows them that you heard them. 
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3. You hear the message again and then you know what to say back to those 

people. 
 

You don’t always need to re-iterate what the person said out loud. (This may 

have you sounding like a robot!) Do it in your head.  

 

However, if you repeat what they say out loud periodically, the person will get a 

sense of being heard, and you get to clarify what they said for yourself too.  

 
Them: “I am really frustrated with the client. They keep changing their mind. And 

then they want the new idea implemented immediately without regard for the project 

timeline. 

 
You: “So what I am hearing you say is ‘the customer is driving you nuts because 

they keep change their mind. And so the project is getting behind on its timeline’.” 

 

Notice you have repeated a version of what they said. They will then validate 

what you heard is correct and if your slight assumption (“the project is behind”) in the 

interpretation is accurate.  

 
Step 4: Body Language 
 

Sometimes your body language sends the wrong message. Learning body 

language helps to express your engagement and like of the person you’re speaking to.  

Here are some specific ways to show you are engaging in the conversation: 
 
OPEN YOUR BODY: Uncross your arms and legs. Show your palms. This 
communicates “I’m comfortable with you” or “I like you”.  
 
FEET TO THE PERSON YOU’RE SPEAKING TO: Point your feet towards the person 
you’re communicating with to express that you are interested in them and engaged in 
the conversation. 
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NOD IN AGREEMENT: Nod your head or lean in with your entire body in the direction 
of the person you’re speaking to, to show you are engaged. 
 
SMILE: A smile is one of the simplest ways to express warmth to another person. Use 
your smile to show you like the person you’re speaking to. 
 
TOUCH, IF APPROPRIATE: Small touches to the hands, arms and shoulders are a 
way to cement your admiration and connection. (Only do this if your relationship with 
them makes it socially allowable. Be careful not to occur as inappropriate.) 
 
EYE CONTACT: Not making eye contact is seen as rude. Overemphasizing eye 
contact can be seen as weird. Strike a balance by using the triangle technique. Look 
directly into the eyes of the person you’re speaking to for 3-5 seconds and then look 
quickly to the right before you come back to their eyes. Repeat but the next time look to 
the left.  
 
 To train yourself in the mastery of body language, read my book The Secret Art of Body 
Language, also available on Kindle.  
 
 When you apply the techniques above you may quickly realize that you are 

listening when you’re not! You’ll be shocked what can occur when you deeply listen to 

people. You will start to feel what they feel. You’ll start to get caught up in experiences 

with them. And you’ll learn about the people in your life profoundly.  

 

From exchanges with you, people will feel heard, understood and grateful 

someone is listening. They will want to be around you more. They will tell others how 

incredible you are and your likeability will spread. 
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 LAW 5: LET THEM LEAD_ 

 

I learned this rule from Dale Carnegie, author of the book: How to Win Friends 

and Influence People.  It’s a great read. That said it is a bit dated, and hard to get 

through at times, but it contains incredible lessons for being awesome with people. 

 

When you let others lead the conversation they talk a lot about themselves. 

People really love to do this. From the exchange they walk away with an experience of 

feeling listened to and understood by you.   

 

And you don’t have to be inauthentic about it.  If you are really not interested in 

something someone is telling you, start listening at a level of hyper focus.   

 

The only reason you’re not interested is because you don’t understand the 

concepts or have never thought to be interested or had an experience with this topic 

and have concluded you are not interested.  
 

When you try to listen and get interested in what someone else is interested in 

you usually start to learn and find it interesting. 

 

TIP: If you are with someone and you are struggling to start a conversation with 

them ask them, about themselves, their life, their children, their work, their past.  
 
 

LAW 6: HOLD ‘EM BIG_ 
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Hold ‘em big means seeing a person’s greatest qualities, sharing them with that 

person and holding them to the level of success that you see for them. It’s about seeing 

a future for someone and nurturing them into that future with words of encouragement.  
 When you are able to do this for people, you make them feel extraordinary and 

special. They love and desire to be around you. You lift them up. You inspire them to be 

a greater person. People like to be around people that allow their greatest selves to be 

expressed. 

 Additionally, overlook their flaws. Forgive their mistakes. And instead celebrate 

their victories big and small.  

To further highlight how to do this, read the two steps below. 

Step 1: See them for who they will be 
 

My husband has this innate ability to see the capability of someone even though 

they don’t see it themselves. He learned it, in part, from his parents. They took a “you 

can be anything you want to be” approach to parenting him and it shows in all their kids. 

When he was thinking of auditioning to be a co-host for a TV show they said: “Why are 

you not the host? You could do that”. (He got the part, by the way and later hosted his 

own show.) 
 

Do this with everyone in your life. See their possibility. Don’t see them as they 

are. See them as how they could be. See what’s possible for them and hold them to it. 
 

Most people don’t know how talented and awesome they are. Be the person to 

tell them. People see themselves in you. Consider you’re like a mirror for them.  
 

It’s not about flattering. This is not flattery. It’s about being authentic. Notice 

where people are great and acknowledge them for it. And call them to their greatness 

when they express doubt or play small. 
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Step 2:  Call them to their potential (authentically) 
 

When you see what’s possible for someone else you can point it out and hold 

them to that standard. They will value the encouragement and praise.  Actually they will 

be amazed you think they are as big as you do. They’ll enjoy being with you because 

you bring positivity into their life.  
 

People love being around people that make a them better person. If you’re 

around someone who doesn’t feel that way, they are not going to do anything to 

encourage your growth in life. 
 
 

 LAW 7: BE MEMORABLE_ 

 
Aim for unique. Be interesting. And don’t just “fit in” when you’re with people. It’s 

great and important to fit into social situations, but you also want to strike a balance 

between being agreeable and expressing your unique thoughts and qualities.  
 

Some people call this peacocking. If you stand out and are noticed, you must be 

better, different, or unusual. And so you are worth getting to know.  
 

You are the only you. Express your YOU-ness to the world. This will allow you to 

be an interesting person. People like interesting. They actually gravitate towards people 

that intrigue us over people who we feel safe with. Safety is good but it gets really 

boring really quickly, and it’s not memorable. 
 

Interesting people like to be around interesting people. So you’ll attract other 

incredible people to you. 
 

Here are some simple strategies you can use to be more intentional about the 

impression you make: 
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Play up your quirks: If you really want to make a lasting impression, be different. 

And that shouldn’t be hard. Everyone who is being authentic has something unique to 

contribute. So, don’t shy away from that. Express your unique qualities. Amplify that 

traits you have that might be a bit “weird”.  
 

Dress Memorably: Wear a memorable piece of clothing or dress in a way that 

people recognize you instantly. Express your appearance with a signature style. Wear a 

signature piece - Something like a charismatic set of glasses, or a WOW color. Or 

always wear trademark shoes, logo t-shirts, a recognizable purse (not one that 

everyone else has), a laptop bag or other accessory. Think of: Cindy Crawford’s beauty 

mark, Donald Trump’s hair, an as for Miley Cyrus...well her everything.  

 

Create a Shared Memory: Mark the conversation you’re having in a special way 

and bring it back later. Or tell a joke that you bring up again. Creating a lasting moment 

between you and the person or people you’re with. 

 

Have Presence: If you’ve followed all the previous laws in this formula, this won’t 

be hard, you will walk into a room and people will turn their heads and notice you. 

Presence is linked to confidence. So, it helps to learn what techniques work for you to 

be confident on-demand. One simple technique is to straighten your posture. Stand tall, 

throw your shoulders back and propel your chest forward. You will exude confidence 

and convey this message to the people in the room. 

 
Be authentic about your humanity: Being willing to be unabashedly authentic and 

vulnerable about experiences we all deal with as humans is a way to leave a lasting impression. 

All humans are the same at a base level, but often we think we are alone in our experience. If 

you’re willing to be courageous and express your authentic thoughts about certain situations, 

you can touch another person deeply in a way they’ll never forget you. 
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SECTION 3:  

DEEPEN THE BONDS  

 

Use the laws in this final section of the People Magnet Formula to deepen your 

bonds with people after creating your first impression. For instance, you meet a new 

potential client and you really want to impress upon them that you like them and think 

that a business relationship for you both will be mutually beneficial. Or, you meet a 

podcaster you admire and want him to see you as a great candidate for being on his 

show.  

You can also use the strategies that follow to maintain important relationships 

you already have in your life, to make a long-term impact and get the most out of your 

relationships. 
 
So, to maintain great relationships…let’s move on to laws 8 to 11. 
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LAW 8: BE GENEROUS  

 
Be of service to people you want to stay connected to.  

 

When you want to create a connection do nice things for that person. You don’t 

have to go out of your way, but make an effort. Little actions of kindness or 

thoughtfulness mean big things to people.   

Acknowledge them (it’s free and takes no effort).  Give them thoughtful gifts if 

you like to do that, they don’t have to be expensive or lavish. Overlook their 

shortcomings and celebrate their victories. Connect them with other people in your life.  

Be generous with your time. Offer help. Give encouragement. Generous actions and 

words communicate your respect and love for other people. It’s how they know that you 

care and respect them. Said another way: Always be of service to people. 
 
 

 LAW 9: KEEP YOUR PROMISES_ 

 
Continue to honor your word. If you say you’ll make a reservation for lunch, 

actually book it. If you promise to send them something via email, send it.  
 

People treat their word like it’s dispensable. When someone does what they said 

they would do, people notice. Be someone people can depend on. If you said let’s do 

lunch don’t let it just be one of those things people say. Actually book a lunch date. If 

you promise to send them something via email, send it. 
 
When someone does what they said they would do, people notice. And if they did 

something nice or useful for you, follow up with a thank you. A handwritten note is 

always noticed, as it is rarely practiced anymore, but failing that, drop them an email or 

call them out on social media.  

 

You can also remind them of something interesting they said that you took away 

with you and hold them to their word. If they said they are working on something big 
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(that they shared with you), tell them you know it’s going to be a success and ask them 

to keep you posted. Help support the people you care about by keeping them 

accountable in the little ways you can. 
 

 

 LAW 10: CHECK-IN WITH THEM_ 

 
It’s impossible to read other people’s minds. This makes it important to check-in 

once and awhile with people that you connect with to see how the other person is doing 

and, to find out how the other person feels about your relationship. Do this in business. 

Do this in your personal life. A simple question like: “When we speak and I listen to what 

you are saying do you feel that I get you?” Or, “What did you think of my performance in 

that presentation”.  

You can also simply call someone and see how they are doing. Check in on 

something you discussed. Maybe they mentioned their mom, who was to undergo 

surgery. See how it went. These small actions can go a long way in strengthening your 

relationship. 

 
 

 LAW 11: BE DEVOTED TO 
GREATNESS_ 

 
Keep “up-ing” your game. Relationships get boring when you stay the same. 

People don’t want to be around lazy losers or people who bring them down. They want 

to be around cool people doing awesome stuff. 

So, be committed to your continued personal expansion. Do things to push 

yourself. Do different things. And do things that make you feel fulfilled and happy. Your 

energy will translate to others. 
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What happens when you apply this formula? 
If you’ve read through this formula and aren’t yet convinced it’ll transform your 

relationships in business and life, I urge you to just try it. It won’t take you long to see results in 

your likeability factor. You can even cherry pick your favorite laws to start and apply them 

consciously for a week. 

 You will notice a few things: 

1) People will smile a lot more around you. 

2) People will want to stay in touch with you and will follow up.  

3) You’ll get more emails, more calls and, over time, invitation to social and business 

gatherings or opportunities you never were invited to before. 

4) People will say WOW, a lot more around you. 

5) Some people might even ask you what’s changed for you. 

6) You will occur as happier, more driven and more in your element. 

7) And there will be several great things that will happen to you that you don’t expect. It 

might be offers, opportunities, additional income, interesting interactions or… You’ll see. 

These can be different for everyone, but when they happen they will occur to you as 

WOW moments. And you’ll remember this part of the book. I would love you to share 

what they are on my Facebook page at http://facebook.com/awesomelifeclub/. 

 

When you become a people magnet you will have people flocking to you for business 

and to join them out socially. This crazy thing will happen; other people will go out of their way to 

help you get what you want. Your life will become effortless. It will feel miraculous.  

 

But, that takes work. So you have to now go and put it into practice. Insights are great, 

but results are better. So go get what you want by using the People Magnet Formula. It is what 

will make the difference. Keep being awesome! 
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About the author Kay Walker 
 

 

Author Kay Walker is on a global mission to have every person in the world love their life. That 
doesn’t mean loving some parts of it while putting up with some aspects of it being “just okay”. 

 Her dream is to have every person inspired about what they are working to achieve. And 
for them to feel expressed in who they are. She believes that no one should ever feel stuck in 
tough situations that they think they can’t get out of, or feel trapped by negative  

She says that if you have the right piece of knowledge or take one new action that’s 
effective, you can easily unstick yourself in any situation you find yourself in. The life you live 
comes down to you. You choose it. And, you have the power at any moment to choose to live 
the life you want, to design it and shape it so it fulfills you. 

She created the online site the Awesome Life Club (http://awesomelifeclub.com) to 
provide people with simple tools -- called “life hacks” -- that help you get what you want in all 
areas of your life. They are easy to use and don’t require anything other than skills you already 
possess, such as: speaking, listening and thinking. She is not a fan of life hacking methods that 
require a lot of work. Some of them are highly impractical. Why meditate for one hour per day 
when there are easier ways to achieve the same benefits? That’s what Kay’s life hacks are 
designed to produce.  

You don’t have to go to a job you hate. Stay in a relationship that’s not working for you. 
Not become famous and rich, if you want to be famous and rich. There is nothing you can’t 
achieve. 
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“If you think that my mission to include everyone in the world is a bit nutso, I can 
understand that. It's a big game to be playing. I set that number because I it just doesn’t make 
sense to me to leave people out,” she said. 

We all deserve to wake up inspired.  Let Kay and her team support you in whatever you're up 
to.  You don't have to do it alone and there are tools to make it easy.   

Kay invites you come and join Awesome Life Club – it’s free at http://awesomelifeclub.com. And 
it is here to help you rock your life! 
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The 11 Laws of Likeability 
Here is a summary of the 11 Laws of Likeability. Take a picture of this page and keep it in your 
smartphone for reference or download a free cheat sheet at http://awesomelifeclub.com/11laws 
 
1. Be great with yourself – Love yourself and others will love you too. 
2. Be intentional – Go into every interaction with after making a conscious choice on 

who you want to be in that moment and what outcome you want to achieve. 
3. Honor your word – Do what you say you will do and if you can’t then communicate 

and deal with the impact. 
4. Be a tunnel listener – Hyper focus on the person you are interacting with and 

empty your head so you can listen without internal distraction. 
5. Let them lead – Let other’s lead the conversation and have them talk about 

themselves 
6. . Hold ‘em big – Call people to their greatness. Related to them as who they could 

be and not who they are.  
7. Be memorable – Stand out by being unique, different or unusual. Be noticed. 
8. Be generous – Help people by being of service. Connect them. Give them 

resources that are helpful. Send them small meaningful gifts. 
9. Keep your promises – Follow up. Deliver on what you promised during your 

interactions.  
10. Check-in with people – Follow up with people. Check in on how you were 

perceived or check in on something the person said when you last spoke.  
11. Be devoted to greatness – Keep upping your game. Never stay the same. Your 

momentum and enthusiasm and victories will inspire others. 
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Join Awesome Life Club – It’s Free 
Join me and the thousands of others who are designing their lives with purpose by 
visiting http://awesomeliveclub.com and sign up. 
 
You get access to dozens of free tools that show you how to break through the barriers 
in your life get what you want by tweaking how you interact with other people and 
yourself.  
 
The person development site is always evolving and release new tools every week. 
 
Join for Free: https://awesomelifeclub.com/join/ 
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