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Place YOUR logo 
image here Optimizing JDE on IaaS

JD Edwards is making strategic investments by providing 
our partners and customers the ability to optimize their 
Infrastructure as a Service (IaaS) solution. A partner should 
nominated themselves for taking the lead with moving, 
improving and optimizing an existing customer with 
Infrastructure as a Service (IaaS).

Requested information: Include a brief description of the 
project, customer name, their industry and where they 
have implemented. Add details on what the customer had 
on premise (release level, tools, footprint, etc) and what 
they have decided to implement in Cloud.  If available, 
please provide insight into the hardware and software 
architecture schema (if they only had JDE or interfaces with 
other software, please provide details such as how many 
locations....etc).  In addition, please document the 
customer advantages of using Cloud over on premise and 
any future Cloud plans the customer may support.
If you have been in a compete position for Oracle IaaS 
against other IaaS providers (Amazon, Microsoft, Private 
Cloud / Hosting providers), please identify what made the 
client decide to use Oracle Public Cloud and how did you as 
the partner optimize their solution.

You can enter up to 5 examples in this document for this 
category. If you need addition pages, start a new form.

Nominations due by July 16, 2018
Send to saurav.r.roy@oracle.com 



Customer – 1
Please complete as many fields as possible. 

More complete forms will  be preferred to less comprehensive ones.

Customer Name: Annual Revenue:

Win Date:

Release:

Industry:

Customer Locations:

Description of  Customer (what 
their business is):

Simple on premises HW and 
SW architecture schema 
(interfaces with other SW, how 
many locations....etc):

What was their JD Edwards 
footprint on premises:

What they have decided to 
implement in Cloud:

Cloud over on-premises 
advantages for the customer:

What were the steps taken by 
the customer to optimize their 
IaaS?

If you have been in a compete 
position for Oracle IaaS against 
other IaaS providers (Amazon, 
Microsoft, Private Cloud / 
Hosting providers) what made 
the client decide for OPC.

Other information:



Customer – 2
Please complete as many fields as possible. 

More complete forms will  be preferred to less comprehensive ones.

Customer Name: Annual Revenue:

Win Date:

Release:

Industry:

Customer Locations:

Description of  Customer (what 
their business is):

Simple on premises HW and 
SW architecture schema 
(interfaces with other SW, how 
many locations....etc):

What was their JD Edwards 
footprint on premises:

What they have decided to 
implement in Cloud:

Cloud over on-premises 
advantages for the customer:

What were the steps taken by 
the customer to optimize their 
IaaS?

If you have been in a compete 
position for Oracle IaaS against 
other IaaS providers (Amazon, 
Microsoft, Private Cloud / 
Hosting providers) what made 
the client decide for OPC.

Other information:



Customer – 3
Please complete as many fields as possible. 

More complete forms will  be preferred to less comprehensive ones.

Customer Name: Annual Revenue:

Win Date:

Release:

Industry:

Customer Locations:

Description of  Customer (what 
their business is):

Simple on premises HW and 
SW architecture schema 
(interfaces with other SW, how 
many locations....etc):

What was their JD Edwards 
footprint on premises:

What they have decided to 
implement in Cloud:

Cloud over on-premises 
advantages for the customer:

What were the steps taken by 
the customer to optimize their 
IaaS?

If you have been in a compete 
position for Oracle IaaS against 
other IaaS providers (Amazon, 
Microsoft, Private Cloud / 
Hosting providers) what made 
the client decide for OPC.

Other information:



Customer – 4
Please complete as many fields as possible. 

More complete forms will  be preferred to less comprehensive ones.

Customer Name: Annual Revenue:

Win Date:

Release:

Industry:

Customer Locations:

Description of  Customer (what 
their business is):

Simple on premises HW and 
SW architecture schema 
(interfaces with other SW, how 
many locations....etc):

What was their JD Edwards 
footprint on premises:

What they have decided to 
implement in Cloud:

Cloud over on-premises 
advantages for the customer:

What were the steps taken by 
the customer to optimize their 
IaaS?

If you have been in a compete 
position for Oracle IaaS against 
other IaaS providers (Amazon, 
Microsoft, Private Cloud / 
Hosting providers) what made 
the client decide for OPC.

Other information:



Customer – 5
Please complete as many fields as possible. 

More complete forms will  be preferred to less comprehensive ones.

Customer Name: Annual Revenue:

Win Date:

Release:

Industry:

Customer Locations:

Description of  Customer (what 
their business is):

Simple on premises HW and 
SW architecture schema 
(interfaces with other SW, how 
many locations....etc):

What was their JD Edwards 
footprint on premises:

What they have decided to 
implement in Cloud:

Cloud over on-premises 
advantages for the customer:

What were the steps taken by 
the customer to optimize their 
IaaS?

If you have been in a compete 
position for Oracle IaaS against 
other IaaS providers (Amazon, 
Microsoft, Private Cloud / 
Hosting providers) what made 
the client decide for OPC.

Other information:
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