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Hey guys,  

  

Gaurab Borah here, I don’t want to waste a lot of your 
time telling you about who I am and what I do.  

Here is a very short intro of mine…  

I am a 24 year old guy from India, a full-time internet 
marketer making 5 figures per month. I am an expert in 
list building, email marketing, product creation, funnel 
creation, product launches. I also like to do a bit of CPA, 
Facebook marketing, YouTube in my free time. I have 
also coached numerous people to making full-time 
income online.  

More about me here: 
http://gaurabborah.com/about-me/ 

Let’s dive into the course now…  
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Hey guys, I am going to keep this short and to the point 
so you guys don’t get confused. 

I am going to tell you stuff that’s working instead of 
giving you just theories. 

First why is there so much of excitement about Facebook 
Video Ads, let me tell you some stats that I found… 

Facebook Stats 

Daily Uniques, Desktop: 45MM 

Monthly Minutes, Desktop: 53 

Monthly Minutes, Mobile: 182 

YouTube Stats 

Daily Uniques, Desktop: 24MM 

Monthly Minutes, Desktop: 54 

Monthly Minutes, Mobile: 31 

So, do you get the idea? Plus there is more engagement 
on Facebook and there is more chance of getting your 
videos viral (Shares and likes) and get those extra views 
for Free. 
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More views, more eyeballs, more website clicks or leads, 
more money.  

“This course is strictly about getting cheap clicks, 
likes, conversions, video views – you can use this 
strategy for anything.” 

#1 – Choose your audience wisely 

Before even starting your ad, you need to find your 
audience, what are their demographics, age, sex, what 
they buy, where they hang out, education,  do these guys 
have money or not. 

How to find that, 

1)Alex.com – Find a popular website in your niche, go 
to alexa and type the name, go to bottom and 
check. 
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2)Audience Insight (Facebook) – Go inside your FB 
ads, find audience insight, in interest type your 
competitors, big brands, big names, websites of your 
niche. You can find a lot of data about your 
demographics there. 
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#2 Your offer should speak to your target 
audience. 

Every niche has their lingo, like only a person in IM knows 
what SEO is, what CTR means etc. Learn, research, go to 
forums, look for threads with discussions, see what kind 
of words they use. When you speak their lingo, they trust 
you more. 

One of the best way to get ideas for your Ads is to again 
go to popular forums and see the kinds of ads people are 
running on those sites. Doing just that will give u a lot of 
idea. 
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#3 Target Single Interest – Low budget 

A huge mistake a lot of people do is they add all the 
interests in a single ad. Don’t do that. 

Instead create a new ad set for every interest (make sure 
each interest is at least 50k-100k, If not then add 2-3 
interest together) 

Keep the budget low at $5 each ad set. What I do is I 
create 4-6 ad sets with different single interests and let 
them run for a whole day. 

Next day I see which interest performed well, I keep 
them running and pause the low performing one. I add 
more interests and repeat the same thing till I have 8-10 
well performing ad sets. 
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Other important thing is, Facebook takes 3-4 days to 
optimize your ads, so let your ads run for 3-4 days and 
your CPC or Cost Per View will come down slowly. 

#4 Targeting 

I like to keep the audience big whenever possible. Like 
1,000,000 that really helps in getting cheapest clicks, 
engagements, views 

Audience: 1,000,000 – 2,000,000 - $5 daily budget 

2,000,001 – 5,000,001 - $7 daily budget 

5,000,001 – 9,000,000 - $9 

Whom to target? 

I get this question tons of time about whom to target. 
They have the offer, they got the ads created, but they 
are not sure about whom to target.  

Here is a list that will be helpful 
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1)Celebrities in the niche  

2)Books, Authors 

3)Websites, Forums, Blogs 

4)Products, Brands 

5)Associations, clubs, events 

Use Audience Insight – Page Categories and Affinity Score. 
Click on those links and see if they are realted and add 
them to your interests. Repeat the same with each new 
interest. 
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#5 Scale Out Don’t Scale Up 

Once you have found a few good adsets, don’t increase 
the budget to like from $5 to $50. This will only result in 
you paying more as Facebook will think that you have 
good budget and they will start charging you more. 

Do it step wise, 1st day $5-$7, $7-$10, $10-$15, $15-$20. 

Add more interests and again repeat the above steps 
you’ll do fine. Target people according to the device 
(mobile, computer) they use, age groups, sex, 
countries – keeping the same interest. 

Save all the interests that’s performing well for you to 
use later. 
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#6 What matters the most is ROI 

One thing you should understand that some niche will 
cost you more than other. But it doesn’t mean you should 
stop running your ads. What matters the most is ROI’s. 

Even if you are paying $1 per click/view but you are 
making $200 every $100 then you will keep running those 
ads right. 

#7 Retargeting is must 
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Make sure you have a retargeting pixel on your landing 
pages. No matter what make sure you are retargeting. 
These lists the super targeted as they have already 
shown interest in your ad. And when you run ads to them 
they are much cheaper, highly targeted and convert way 
lot.  

Remember an average person needs to see something 
atleast 7 times before they buy it and retargeting does 
the same thing.  

Once you have a huge re-targeting list, you can keep 
promoting related offers to them. Make sense? 

I hope you really enjoyed this short report. Not 
implement these tactics into your Facebook marketing 
and I am sure you’ll get if not great, better results than 
what you were already getting. 

All the best, 

Gaurab 
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