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Price Reduction Scripts 
 
It’s amazing how quickly things change when buyer demand leaves the market.  That’s why 
selling into a declining (soft) market catches everyone by surprise ... except you!  
   
Mr/Ms. Seller… The market has clearly signaled a change. There are low prices 
with record high affordability. Huge inventory caused by investors dumping 
property, decreased demand, and foreclosures. All causing sales to go down! 
 
It is imperative that YOU are priced at the current market value ... or you’ll find yourself 
following the market downward do you see how that works against you?  That critical mistake 
will cause your home to sit on the market ... so that if your home sells at all, you’ll sell for less 
when it does happen and neither one of us wants that to happen to you! 
    
You chose me to handle the sale because you believe that I know precisely what is happening 
in the market today... so that you can (refer to their motivation). It’s important that we’re 
talking about this right now.  
 
Since you can only sell at the current fair market value AND the market (or this offer) is 
telling you that your home is not worth (current list price), I’m going to recommend a price 
improvement of ($X), which will cause this to stop - before it gets worse for you!    
 
Let’s get your home sold!  
  
Other ‘Pointers’  

 This is the first time in 8 or more years that the market is working against sellers. They 
have to be aggressive on pricing or it simply won’t sell. 

 The market is telling us ...  (make sure it’s the “market” and not YOU) 
 This is part of the declining cycle ... not just a seasonal adjustment.  
 Do they want to continue to follow the market down?  Can you see how that’s been 

happening to you so far? 
 Their home may be worth more today than at any time in the next several years… You 

have to show them that using the market stats. 
 Keep referring to their motivation! In this market they have to have a strong one to sell, so 

USE it to help them get the price right. You’ll both be happier! 


