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Cold Call Scripts 
 

1.   Hi, this is ______with _____.Did you know you live on Lucky Street? The reason I’m calling is that a house 
just sold over on_____. As a Real Estate agent, I’m always researching the areas that are leading the market. Can 
I tell you what the other house sold for? And I was just wondering…when do you plan on moving? 

2.   Hi, this is ______with______and the reason I’m calling is to give you an update on the Real Estate market 
in your neighborhood. As the market recovers, I’m finding that a lot of sellers are doing short sale to get their 
home sold. Are you familiar with short sales? 

3.   Hi, this is _____with ______and I’m calling everyone on your street. The Real Estate market has started to 
improve, and I was wondering if there was a time that we could meet to go over the value of your home? 

4.   Hi, this is _______with ______. We are coming in Spring, houses are selling, and people like you are 
curious. I get lots of questions about refinancing, home values and the health of the market. Just this week alone, 
we saw______new listings come on the market and ________sold. What most people really want to know is 
what’s my house worth right now? Is that of interest to you? 

5.   Hi, this is_____with _______. As a Real Estate agent I keep close tabs on the market. I’m doing a survey to 
get peoples opinions on the health of the Real Estate market. And if you’d be willing to answer a few questions, 
then I’d be willing to send you a $5 Starbucks card for your time. Sound good? (Prep a list of questions to 
determine their interest in selling) 

6.   This is_____with _______. Are you at all concerned about the value of your home? People who purchased in 
the last five years often owe more than their house is worth. How long have you lived there? Great. And would it 
make sense for me to do a quick market analysis to let you know what you house is worth right now? 

7.   Hi, this is _______with _______ and I already know that you may not even need a Real Estate agent right 
now, but I’m calling everyone on your street looking for people who might need to sell. Who do you know that 
might be looking to make a move? Great? And when do you plan on moving? 

8.   Hi, this is _______with ________and I’m really calling today as more of an educator than a Real Estate 
agent. I’m doing a webinar about how people can sell their homes in a Short Sale and get out from under this 
upside down market. I specialize in finding solutions for homeowners who need to sell. Would you be interested in 
this webinar? 

9.   Hi, this is ______with ______. You know, no one wants to lose money in this Real Estate market and some 
people have felt a heavy burden trying to keep up with a mortgage that’s more than the value of their home. Each 
neighborhood is different and I was wondering, would you like to find out what your home is worth? If you have a 
few minutes, I can give you a range of price right here on the phone. Sound good? 

10.  Hi, this is ______with _______. I’m calling the area because people like you are wondering, “Is Real Estate 
still a good investment?” “And when will the values start to improve?” I can tell you that I study the market 
EVERY DAY to track this crazy market. I already know that you probably feel bombarded by a lot of news and 
most people just don’t know what to believe! If you are interested in the reality of your home value, I specialize in 
helping people with options and there are quite a few for someone who wants to sell a home right now. How long 
have you lived in your home?    


