
topic about strategic defaulters and the 
ethics vs. business decisions involved in 
these scenarios.  Some underwater borrow-
ers simply stop paying their mortgages and 
post the keys to the bank whilst hiding oth-
er assets and money.  Of course some peo-
ple can’t help their situation like folks who 
lost their jobs or their incomes did not rise 
to match increasing cost and these people 
should not be confused with strategic de-
faulters.  

(To be continued on page 2…)  

 

I’ve read with detached interest about some 
McDonald’s outlets have lost some business 
with closures caused by workers going out 
on strike, demanding an increase from the 
national minimum basic wage from just over 
$8 an hour (varying depending which state 
they are working) to $15 an hour.  It looks 
like flipping burgers might pay as well as 
flipping houses in the future?  But seriously 
folks I’ve enjoyed leaving the corporate life 
behind in the last two years and what a ride 
it has been!   You too, can start your own 
enterprise any day by finding your real pas-
sion and make it into a profitable, worth-
while business that serves others.   

While our business has grown, we do not 
rest on our laurels as we continue to work 
with the changing housing market.  Prices 
are moving up and finding deals continues 
to be a bit of a balancing act.  Opportunity 
is everywhere! 

How many of you are benefitting from the 
housing recovery?  We would love to hear 
your personal stories about recent homes 
you sold.  We imagine it was easier to sell 
for a better price than when you tried a cou-

ple of years back with the demand out there.  
It’s great news that prices have gone up 20% 
in Atlanta year on year but some sellers who 
bought before the housing bubble in 2007 – 
2008 are still stuck in limbo because prices 
have not yet returned to those levels.  For this 
group there are plenty of folks who would 
like to move but just can’t or don’t want to 
take a hit by selling while in negative equity, 
let alone pay attorney costs, real estate com-
missions and removals costs as well.  We 
posted some great blogs on this topic recent-
ly.  We also contributed to the controversial 
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What’s Going On Continued… 

 

We all know talented people.  You in fact are a 
talented person in many things.  Usually more 
than you realize.  What we are not always 
taught is it is never enough to get you to ac-
complish your ultimate goals.  This book talks 
about taking it to the next level.  And then 
some.  Great read that will encourage you! 

 

Book of the Month 

Click Here to see on Amazon.  

 

‘When you want to succeed as bad as you 
want to breathe, then you will be success-
ful ‘ – Eric Thomas 

 

http://www.amazon.com/Talent-Is-Never-Enough/dp/B001EEBGWM/ref=sr_1_3?ie=UTF8&qid=1376359614&sr=8-3&keywords=talent+is+never+enough
http://www.amazon.com/Tax-Free-Wealth-Permanently-Lowering-Advisors/dp/1937832058/ref=sr_1_1?ie=UTF8&qid=1357668796&sr=8-1&keywords=tax+free+wealth


 

I like to check out thoughts of likeminded 
people in the industry and when I ask the 
question when will house prices get back to 
where they were before the bubble burst; few 
people are prepared to answer this?   This is 
like the $64,000 question on the 1950’s quiz 
show it’s DIFFICULT TO ANSWER!   (yeah 
I just learned about this)  You can find con-
tradictory stories and blogs posted and I think 
the answer should be that it will happen in 
the future when the US economy recovers to 
a level where employment is close to full and 
the federal agencies don’t need to prop up the 
economy by printing money albeit that is 
another story entirely. 

Although there is currently a recovery of sorts 
and there is more light at the end of the tun-
nel, we need not be distracted as there is 

much opportunity on the table right 
here and now today!     For investors, 
deals still abound.  What we have no-
ticed is that sometimes the ability to 
adapt to the market is sometimes hin-
dered by ‘must haves’.  Opportunities 
are being missed as a result.  Sometimes  
it is Sellers who simply don’t want to 
accept the market for what it is or Buyers 
who can’t buy without meeting criteria 
that while was great 12 months ago, is 
much more difficult to obtain today.  
Keep your business adaptable and you 
will see lots of opportunity today and 
make the most of it.  Happy investing 
and enjoy the issue!    

 

 

Congratulations on your new home!  

A client bought a new home and the broker wanted to send flowers for 
the occasion. They arrived at the home and the owner read the card; it 
said "Rest in Peace". 

The owner was angry and called the florist to complain. After he had told 
the florist of the obvious mistake and how angry he was, the florist said. 
"Sir, I'm really sorry for the mistake, but rather than getting angry you 
should imagine this: somewhere there is a funeral taking place today, and 
they have flowers with a note saying, "Congratulations on your new 
home". 

Ten Commandments  

A real-estate agent, had difficulty getting a listing from a customer whose 
theory was that "there is no substitute for experience." After he asked her 
a third time how many years she had been in the business, she told him: 
"Sir, there is a little-known historical fact that Moses brought three tablets 
down from the mountain-two were the Ten Commandments and the 
other was my real-estate license!" She got the listing. 

What’s Going On Continued… 

Funny Crazy  Thoughts—Just for a Laugh! 

If so, we have just the thing for you.  We are currently looking for 
more people to share their wisdom with the Atlanta world on our blog.  
There is a ton of great knowledge out there about our specific market 
and we would love for you to share! 

Two ways to get involved: 

1) Guest blog for us or... 

2) We can do a Q&A with you.  We do all the work.  You just talk.  
Seriously.  

If interested, send us an e-mail at info@workingwithhouses.com and 
we will get you hooked up! 

 

  Do YOU like to write or talk? 



 

I think I have heard it said a bazillion 
times now...where are the deals?  My an-
swer:  the same place they have always 
been.  On-market and off-market.  We 
will start with on-market.  While much 
harder to get MLS deals these days, there 
is no doubt some people do get some.  
Short sales tend to be where they are be-
ing found.  You may have  to wait longer 
to close but it likely beats the current 
REO bidding wars.   

Now off -
market deals 
is an entirely 
different sto-
ry.  These 
deals are all 
over the place. 

I have been surprised at how many we 
have come across and continue to find.  
The notion of everyone being upside 
down is not as common in some areas as 
it was however the real surprise is how 
many free and clear owners are willing to 
sell now.  More than you may imagine.   

How to find them?  Do all the leg work 
on marketing or partner up with some-
one like us.  Or buy them from us and we 
will take care of all the finding and up 

front work! 

Whichever direction you go, rest as-
sured, there are several deals out there 
to buy so keep looking and network-
ing! 

 

 

 

 

Confusion and Fun 

Did you know houses can have a personality 
complex?  If you didn’t, feast your eyes on this 
subject. 

 

You’ll notice we have a nice combination of 
brick on the sides with two different stone type 
setups in the front.  While I am not sure what 
the end goal is here, one must wonder what a 
mix of personalities may be living inside... 

A  Little Tip — Market is going up, so what? 

This is maybe some of the best 
real estate out there outside of a 
closing… 

An ice cream shop!  I mean 
how many places do you know 
that can make you smile so 
quickly?  Especially when you 
find one in the mountains! 



COMMENTS & SUGGESTIONS? 

Feel free to e-mal us at: 

info@workingwithhouses.com 

Or call 678-408-2228 

NEW BUYERS PAGE!   

It was time for a new URL. 

http://housesinatlantaforsale.com/  

If you are a serious investor buying at least 1 house per quarter 
for rental and/or rehab then keep us at your forefront. 

We will NOT blitz you with 100 more E-mails to not open.  You 
just get deals and make money.  That’s it. 

Deal of the Month! 

 I really like this deal because I got to meet the Buyer 
while we were completing the transaction.  This was a 
nice house in a nice neighborhood.  Work needed was 
very light and the value was solid.  Needless to say, it got 
a lot of attention very quickly. 

It is a pleasure to meet the Buyers we work with.  So 
many of them have become repeat Buyers and we greatly 
appreciate their confidence in us to provide them a sim-
ple, solid transaction they can have confidence in.  Being 
Buyers ourselves, we know how important this it! 

In the meantime, the market is going up so don’t be 
afraid of deals in higher price brackets.  There are no 
shortage of Buyers out there for some of the higher 
priced stuff.   

Now go do some deals! 

 

 
 

We are Buying!  Add us to YOUR List!    

E-mail your deals to:  info@workingwithhouses.com 

Wholesale, Rehab, Creative Financing, send it all on. 

 

The BLOG is rolling.  Check it out!      
http://atlantabuynow.com  

http://housesinatlantaforsale.com/
mailto:info@workingwithhouses.com

