
Price index.  The burning question is when 
will prices surpass levels that were attained 
before the infamous bubble burst?  This is 
the key to the housing inventory shortage 
because the fact is there is no shortage of 
people wanting to sell, just a shortage of 
sellers who are not locked in limbo because 
they paid top dollar back in 2006 – 2008. 

A lot of the news we read is knee jerk reac-
tion to one set of data; just last week search-
ing on Google I picked up hot news that 
foreclosures are again on the increase and  

(To be continued on page 2…)                                                                                                                                    

Fellow investors, realtors, agents and every-
one connected to real estate, we hope that 
you can put up your feet and enjoy some 
quality time with your family and friends as 
we celebrate our country’s independence 
this Thursday, the 4th of July.  If you’re 
feeling energetic perhaps you are going to 
participate in some events or even if it’s just 
watching the fireworks display from the 
bedroom window is a sure way to enjoy your 
day.     

We at Working With Houses will have a 
good holiday to look forward to as real es-

tate investing in Atlanta has been more than 
fruitful with the last few weeks since we is-
sued the 4th newsletter.  What did we do?  
We have tried to double our effort and lucki-
ly we got a more than favorable feedback 
than we expected. And we got so busy; we 
can hardly pause for a breath!  But we are not 
complaining, as I’ve always told the WWH 
Team being busy is a good problem to face.  
Now let’s look at what’s happening in the 
market these days. 

Whoopee prices are just about back to 2000 
levels according to S&P/Case-Shiller Home 

  What’s Going On? 
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What’s Going On Continued… 

 

A story of a man who says that pain produces certain 
things that complacency can’t. He really had to hit 
rock bottom at first to appreciate what he has today.  
A truthful, moving book and as you read you will take 
a look inside yourself and acknowledged what you’ve 
got.  Eric says in order to succeed we need to have that 
I can do it attitude.  You’ve got to read this, share this 
book and inspire others! 

 

Book of the Month 

Click Here to see on Amazon.  

 

  The only way to get out of mediocrity is 
to keep shooting for excellence. 

 —-Eric Thomas 

 

 

http://www.amazon.com/The-Secret-to-Success/dp/B00DNBOE96/ref=sr_1_1?ie=UTF8&qid=1372903946&sr=8-1&keywords=eric+thomas
http://www.amazon.com/Tax-Free-Wealth-Permanently-Lowering-Advisors/dp/1937832058/ref=sr_1_1?ie=UTF8&qid=1357668796&sr=8-1&keywords=tax+free+wealth


 

another article saying that they are falling.  You 
have to consider the trend not just one month’s 
data in isolation.  Some writers seem to do this 
either to sensationalize or perhaps it’s because 
they can’t think of anything else to write about. 

Currently prices are rising nationally including 
Atlanta and for some buyers, their dream homes 
may be getting too expensive and some sellers 
who cannot close quickly enough can find that 
the home they made an offer on a contingent 
basis has had a higher offer made. 

For Atlanta investors there are still opportuni-
ties and there are still new short sales and fore-
closures available, particularly in the $60,000 - 
$100,000 price range.  Atlanta has a mix of all 
kinds of neighborhoods so choose what area you 
like first and see if you can find something.  Due 

to the low inventory, investors may well 
have to spread their wings a little further 
afield to find the one that works if your 
ideal area is not available. 

Returning to the question of prices contin-
uing to rise back to levels before the bubble 
burst, it is the question on many peoples 
minds.  With so many dynamics in the 
economy, there is tons of speculation.  It is 
wisest to take advantage of what was 
learned during this last crash and invest 
wisely.  Prices are rising but still overall 
fairly low in many areas so it is still a good 
time to buy!  

                          

 

 

Her Clean Floor 

While carpenters were working outside the old house I had just bought, I 
busied myself with indoor cleaning. I had just finished washing the floor 
when one of the workmen asked to use the bathroom. With dismay I 
looked from his muddy boots to my newly scrubbed floors. 
"Just a minute," I said, thinking of a quick solution.                                   
I'll put down newspapers."  
"That's all right, lady," he responded. "I'm already trained." 

An Extra Bonus 

The homeowner was delighted with the way the painter had done all the 
work on his house.  "You did a great job." he said and handed the man a 
check.  "Also, in order to thank-you, here's an extra $80 to take the mis-
sus out to dinner and a movie." 
Later that night, the doorbell rang and it was the painter.  Thinking the 
man had forgotten something he asked, "What's the matter, did you for-
get something?" 
"Nope." replied the painter. "I'm just here to take your missus out to din-
ner and a movie like you asked."  

What’s Going On Continued… 

Funny Crazy  Thoughts—Just for a Laugh! 

We decided to do it and it has legs!  

We created a group for Atlanta area wholesalers where people 
could come together to grow, learn and work on building their 
business.  Not just do a deal here and there blindly winging it.  
Rather this is for people that are very serious and are looking to 
build a sustainable business.   

We have had some guests and some excellent subject matter meet-
ings thus far.  If you are interested in this side of Real Estate, come 
check us out.  You can find us here! 

http://www.meetup.com/Atlanta-Real-Estate-Wholesaling/  

 

  We have a Meetup Group! 

http://www.meetup.com/Atlanta-Real-Estate-Wholesaling/


 

We have had the privilege to talk with a 
lot of people lately.  It has been a wonder-
ful experience to meet many of you 
whether in person, e-mail, phone, social 
media, whatever else.  One thing we have 
learned is many people understand how 
important marketing is.  What few seem 
to fully grasp is how important it is to do 
it consistently.    It is particularly trouble-
some to focus on when things are going 
well and you get, well ‘comfortable’.  You 
have all the 
closings lined 
up.  Life is 
good.  But 
then what’s 
next???   We 
have seen 
several folks 

celebrate and then all of a sudden not 
have a deal lined up with nothing in the 
pipeline.  Not a fun place.  It’s like going 
back to square one in some cases and the 
feeling is deflating.  Great news is it is a 
simple solution… 

ABM—Always be marketing.  Whether 
you have one closing or 100, always be 
marketing.   

Everyone knows this.  Very few follow 
through on it.  Be one of the few.  In 
doing so, you will reap more con-
sistent rewards.  A lead funnel that is 
always working makes for a happy 
investor   

So stay focused on marketing always!!! 

 

 

 

A Couple of Interesting Things 

We took a little trip to Clingmans Dome, TN not too long ago.  As you 
can see, it was impressive to see that there was I fact a cell signal at the 
top as well being glad the steep hike wasn’t too crazy to get to this point.    
It’s a long way up but the view was great.  This was at the base of the 
observation tower.  I meant to get it at the top but this is the next best 
thing.  On top of the east we were! 

 

For all you westerners, yes I know it’s not too high compared to what 
you see but it’s a good ways in this part of the world! 

A  Little Tip — Marketing FOCUS. 

DON’T READ INTO THIS! 

It’s just a fun little exercise.  
That’s it.   

So go ahead and try it out loud 
and giggle. 



COMMENTS & SUGGESTIONS? 

Feel free to e-mal us at: 

info@workingwithhouses.com 

Or call 678-408-2228 

NEW BUYERS PAGE!   

It was time for a new URL. 

http://housesinatlantaforsale.com/  

If you are a serious investor buying at least 1 house per quarter 
for rental and/or rehab then keep us at your forefront. 

We will NOT blitz you with 100 more E-mails to not open.  You 
just get deals and make money.  That’s it. 

Deal of the Month! 

 Today we will talk about one of the easier deals we have 
done.  No crazy store here.  Just worked with a gentle-
man who wanted to sell his house.  We put it under con-
tract and debated what to do.  We thought we would 
share it with our network to gauge interest level and in-
deed you were very interested! 

Was an easy resale and reminded us there are still good 
deals out there regardless of all the prices going up every-
where.  Sometimes we just have to dig deeper to find 
them.   

This was a great house in a good part of town.  A win-
win all around. 

Now get some deals done! 

 

 
 

We are Buying!  Add us to YOUR List!    

E-mail your deals to:  info@workingwithhouses.com 

Wholesale, Rehab, Creative Financing, send it all on. 

 

The BLOG is rolling.  Check it out!      
http://atlantabuynow.com  

http://housesinatlantaforsale.com/
mailto:info@workingwithhouses.com

