
The S&P/Case-Shiller Home Price Index 
showed that prices increased in Atlanta, 
GA by 0.30% in November – December 
2012.  Atlanta has been leading the East 
coast with above average price increases.  
Those of us who invest know this is true as 
inventory has tightened up considerably.  

If economic and housing recovery contin-
ues within Atlanta, the housing market may 
be busier than ever.  (To be continued on 
page 2…) 

It’s springtime in Atlanta!  The days are 
longer and warmer and the season is lifting 
our spirits!  New hope, new promises, new 
market and the pollen is back.  Ok that last 
part isn’t as welcome but it’s for a short time 
only.  Anyways, the Atlanta market never 
stops to amaze us as we continue to grow in 
this competitive world of real estate.  As the 
market has shifted, we have been finding 
ways and means on how we can be better if 
not the best in this field.  Times are a chang-
ing. 

The Real Estate journals and news are an-
nouncing that housing is on a road to recov-
ery after the collapse in the market after 
2006. Also it’s implied that the US Econo-
my’s recovery will be fueled by the housing 
recovery.  Well, our optimism has sprung 
from the steady recovery in our local econo-
my today.  We are looking at a very good 
year ahead given the renewed job growth in 
several sectors and Atlanta’s recent perfor-
mance on Wall Street.    

The Atlanta Real Estate Forum for example 
recently reported that local home prices 
have increased 2% higher than the 7.3% 

national averages.  So a 9.3% increase clearly 
indicates that Atlanta, GA is enjoying a good 
season at this time with its housing recovery.  
The forum also explains that any shortfall in 
the resale market will be made up by an in-
creased number of new constructions to be 
undertaken by several building firms.  The 
building of new homes will be necessary to 
ensure that increased demand for home buy-
ing will be met with enough sales overall for 
the short term.  Time will tell if that pans out 
as expected. 
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What’s Going On Continued… 

 

Ok, ok.  So I haven’t got my schedule down to four 
hours per week yet.  I am working on it.  However, this 
book has given me and likely several of you countless 
ideas on things you can do to streamline your business.  
Technology has empowered us in amazing ways so if 
you haven’t read this book, read it asap and start get-
ting your time back! 

 

Book of the Month 

Click Here to see on Amazon.  

 

 

True greatness is starting where you are, 
using what you have,  doing what you can.  
—-Arthur Ashe  

 

 

 

 

 

 

 

 

http://www.amazon.com/The-4-Hour-Workweek-Anywhere-Expanded/dp/0307465357/ref=sr_1_1?ie=UTF8&qid=1365992030&sr=8-1&keywords=four+hour+workweek
http://www.amazon.com/Tax-Free-Wealth-Permanently-Lowering-Advisors/dp/1937832058/ref=sr_1_1?ie=UTF8&qid=1357668796&sr=8-1&keywords=tax+free+wealth


 

Significant housing market recovery would 
mean that the cost of borrowing is likely to 
increase from the current almost all time low 
interest rates. This will benefit individuals or 
firms who are lending.  Lenders will welcome 
these events and Real Estate Agents will bene-
fit from increased sales.  Demand on housing 
renovation supplies and tools may rise so DIY 
work may pick up again.  In the midst of this, 
lenders would benefit from declining mort-
gage defaults.  Overall, the impact of econom-
ic and housing recovery will uplift the lives of 
individuals and will benefit business firms in 
Atlanta. 

There is speculation that this however may be 
more of a bubble than recovery.  If so, it 
would be wise for those that invest to remem-
ber the old adage from many experienced 

investors who advise against investing 
based on appreciation.  This is a subject 
of great debate these days.  Plan accord-
ingly as you tread the waters laid ahead. 

No matter what, we will always hope for 
the best.  We are beginning to come out 
out of a dark time in the housing market 
at least temporarily.  And springtime 
gives that feeling to mirror the environ-
ment we are in.  It's like a new life, a new 
beginning after the cold of winter.  We 
at Working With Houses are always 
striving to reach our goal and that is to 
help more people with their real estate 
related needs.  There is always someone 
to be helped.  We will do our part to lift 
everyone’s spirits so springtime, here we 
go! 

 

 

Home Again 

Our 25-year-old son moved back home with an eye toward sock-
ing away money to buy a condo.  We never bothered asking how 
long he’d planned to stay, but I got a pretty good idea when I 
walked into his room recently.  In the corner was a milk jug with 
a few coins in it and a label that read "Condo down payment." 

A Unique Home 

I took a real estate client to a handyman special. The place was 
great, and we couldn’t understand why it was so cheap, until we 
turned on the water main and water gushed from the ceiling. 
Dripping wet, my client put a positive spin on the showing: "Nice 
house," he said. "It’s even self-cleaning." 

 

 

What’s Going On Continued… 

Funny Crazy  Thoughts—Just for a Laugh! 

But it sure made one of my occasional Driving for Dollars trips 
entertaining. 

I mean really, who painted this? 

1. Newbie wholesaler who got WAY TOO EXCITED too quickly 

2. Someone who closed their first deal and this was the house. 

3. Someone trying to tell us the house needs some bucks to fix.  

4. Or someone trying to use up the last bit of paint in a spray can. 

Anything is truly is possible... 

 

  I don’t know who did this... 



 

This month’s tip is one that should be a   
given however I have found this to not be 
the case.  It’s springtime and thus time for 
the annual ‘everyone go outside and put 
up We Buy Houses’ signs time of year.  
Knowing a lot of contacts, we love this 
since as a Buyer, we get leads from many 
people regularly.  However, we always call 
the new signs that come out to meet the 
new people or at least new to bandit sign 
marketing folks.  The problem is simple.  
I would esti-
mate that ap-
p r o x i m a t e l y 
80% of the 
signs we call 
never call us 
back.  80%!!!  
How can this 

be?   We like to think we are nice people 
so we don’t think 8 out of 10 people have 
an issue with us!  In reality, there is fear 
and we know that.  We have been there.  
However, we always tell everyone we talk 
to that wants to do bandit signs, if you 
are going to go through the trouble of 
buying them, writing them, putting them 
out etc., why wouldn’t you return phone 
calls that you receive?  Perhaps all of 
them have more Buyers than I could 

imagine but I somehow doubt that.  
And as a Buyer, we are interested in 
what you got!  So if you are going to 
do bandit signs, always call people 
back.  You never know who is at the 
other end of the line.  And if nothing 
else, it shows you are a real person! 

 

 

 

A Couple of Fun Things 

 

 

Some of you likely saw this on my facebook page but 
for those that didn’t, it is worth sharing again. 

In an exceptional case of bathroom design, it is clear 
that this was designed for cosmetic convenience while 
taking care of business.  More than one woman has 
confirmed this with me so I assure you, I did not come 
up with the thought.   

Regardless, a true masterpiece from a time gone by... 

A  Little Tip — Springtime Marketing. 

Smile!  This is exactly why 
you should review your mail.  
There are some gems coming 
in to make you smile when 
you least expect it! 

Nothing wrong with a sav-
ings account as the market-
ing still works so let’s learn 
from it! 

I wish I had kept the other 
one I got which was even 
better.  Maybe by next issue. 



COMMENTS & SUGGESTIONS? 

Feel free to e-mal us at: 

info@workingwithhouses.com 

Or call 678-408-2228 

Join our Buyer’s List!   

Seriously.  

http://workingwithhouses.net 

If you are a serious investor buying at least 1 house per quarter 
for rental and/or rehab then keep us at your forefront. 

We will NOT blitz you with 100 more E-mails to not open.  You 
just get deals and make money.  That’s it. 

Deal of the Month! 

 This deal was an exercise in patience and having a solid 
closing attorney.  We knew it would be interesting but 
one of the things we have found is it doesn’t have to be 
too old a house for weird title issues to come up.  And 
such was the case here.  This deal almost didn’t happen 
but persistence from our team and the attorney to get 
this done for the Buyer paid off.  Having a closing attor-
ney that is patient and focused goes a long way.  And if 
you have more than one, that’s even better. 

So as we get away from an REO dominated market back 
to having to hunt deals down (or have them find you), 
make sure you are somewhat knowledgeable on title is-
sues and how to handle them.  Your attorney will appre-
ciate your understanding and patience as you work with 
them to solve any issues that come up.  Your seller will 
appreciate it since they usually have not thought about 
title in ages and your Buyer will appreciate it as they get 
the house.  A win-win all around for everyone involved.   

Now get some deals done! 

 

 
 

Add us to YOUR Buyer’s List!  Still Serious.  

E-mail your deals to:  info@workingwithhouses.com 

Wholesale, Rehab, Creative Financing, send it all on. 

 

The BLOG is rolling.  Check it out!      
http://atlantabuynow.com  

mailto:info@workingwithhouses.com

