
Another goal I have is to ensure my team is 
effective.  Due to my crazy schedule, I some-
times was slow in following up with their 
progress.  So my goal this year is to set a 
specific time every day to make sure that I 
follow up with them about what’s been 
accomplished for the day and be aware of 
what needs to be done.  And if this isn’t 
attainable and realistic then I will set a date 
for a meeting to discuss these issues and 
how we can address this matter so that it 
can be achieved.  We all know investing is a 
team sport! 

The passionate world of real estate is full of 
surprises as we know.  ( To be continued on 
page 2…) 

Happy New Year!!!!  Welcome to 2013 and it 
is going to be a good one.  Have you made 
your new year’s resolutions?  Are they  achieva-
ble?  Well, we have this habit of making our 
new year’s resolution because it is the time of 
the year that we are ‘supposed to’.  However, if 
we’ll look back in the past, how many of us 
really achieve what we have set to do with 
resolutions? 

Perhaps we should throw resolutions out and 
rather make a goal with the determination to 
achieve it... The last part is really the key. 

Each of our goals should be realistic, attaina-
ble, measurable and should be able to realisti-
cally meet the deadline that we have set at 
worst.  If it doesn’t fall into these categories 
then one way or another something will go 
wrong.  All the goal setting we have named 
will just disappear into thin air, be quasi-
forgotten and seldom remembered until the 
year is about to end again.  This is how the 
meaningless cycle begins. 

Here’s a couple I have.  My first goal is to con-
tinue to stay healthy as best I can.  This is one 
of the highest priorities.  A lot of us business 
owners are so busy running our own compa-

nies that we seldom think of our bodies.  So, 
what is a measurable goal for being healthy?  
Let’s be specific.  If we think we have not 
been eating the right stuff then our goal this 
time is to eat the right stuff.  Understanding 
calories, carbs, fats, sugar and so forth.  Really 
learning about nutrition.  Makes me wonder 
what we really learned in grade school but I 
digress.  Learning to read food labels goes a 
long way.  Food labels are kind of like con-
tracts, we really should read them.  Our 
health really does depend on it kind of like 
the health of a Real Estate deal.  Our health 
makes a huge impact on our ability to execute 
day in and day out.   
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Very soon it will be that most wonderful time of year 
again.  I would like to be referring to Easter and usual-
ly am however that has little to do with Real Estate so 
let’s talk taxes.  Tom Wheelwright as you know is like 
one of these tax geniuses out there.  His book provides 
excellent perspective to get your brain churning to 
make sure you are getting the most mileage out of your 
hard earned money.  Check it out and make extra $! 

 

Book of the Month 

Click Here to see on Amazon.  

 

 

“Our attitude toward life determines life’s 
attitude towards us.” - Earl Nightingale  

 

http://www.amazon.com/Tax-Free-Wealth-Permanently-Lowering-Advisors/dp/1937832058/ref=sr_1_1?ie=UTF8&qid=1357668796&sr=8-1&keywords=tax+free+wealth
http://www.amazon.com/Tax-Free-Wealth-Permanently-Lowering-Advisors/dp/1937832058/ref=sr_1_1?ie=UTF8&qid=1357668796&sr=8-1&keywords=tax+free+wealth


 

So are you a wholesaler?  Set yourself a goal for how many deals 
you want to wholesale this year PER 
MONTH.  Same if you are a rehabber.  
Or a landlord.  Or a note buyer.  Doesn’t 
matter.  Make a goal and break it down to 
a monthly basis.  Maybe even weekly for 
the more aggressive mentalities out there.  
This makes the goal tangible and achieva-
ble.  Consider the possibility of actually 
achieving it and then get to work. 

And don’t forget to educate others and be 
educated along the way!  We all have 
experiences in this world that can assist others to grow and learn.  
When we help others achieve their goals, that is equally if not 
more rewarding at times than reaching your own.  Helping others 
pays for itself over and over again.  I have had the privilege (and it 
is a privilege to not take lightly) to help several other investors who 
just need a kick start and direction to achieve their goals.  What a 

blessing to be a part of helping someone do just that.  And that may 
be one of my biggest goals...the ability 
to maintain helping others in the 
midst of all that is going on.   

So, what is your new year’s goals? I 
made mine specific and now it is off 
to the races.  One last thought and 
that is things should really be simple. 
I am always telling my team, KEEP IT 

SIMPLE, KEEP IT SIMPLE!  It is 
amazing what happens when all the 
clutter is removed from a process. 

Finally, I’d like to wish each and every one of you a prosperous new 
year like no other.  I am working hard to provide solutions to any real 
estate needs.  And I hope to be of service to you in any way possible.  
HAPPY NEW YEAR! 

 

 

Why don't programmers build houses? 

If builders built buildings the way programmers wrote programs the 
first woodpecker to come along would destroy civilization.  (yeah I 
was a computer guy so I can say it!) 

Applying in person 

A carpenter walks onto a job site of a large company and hands the 
foreman his application.  The foreman begins to scan the sheet, 
and notices that the applicant has been fired from every job he has 
ever held.  “I must say,” says the foreman, “your work history is 
terrible. You’ve been fired from every job.”  “ Yes,” says the carpen-
ter.  “Well,” continues the foreman,  “there’s not much positive in 
that.”  “Hey!” says the guy as he pokes the application.  “At least 
I’m not a quitter.”  

 

What’s Going On Continued… 

Funny Crazy  Thoughts—Just for a Laugh! 

Looks like an interesting place to put a walkway…why do you think 
it’s there? 

Our thoughts: 

1. It could be a good place to hang a dartboard. 

2. Nice place to do exercise with a yoga mat outdoors.  Just need 
an outlet for the boombox or similar. 

3. It is always possible that there is a secret revolving door embed-
ded in the siding, Batman style.   

You just never know! 

 

            Where does this go... 



 

This month’s tip is one that is as basic as 
investing gets yet many people miss it, 
especially when they haven’t done many 
deals.  Whenever working with a Seller, 
you must always, always, always put a deal 
under contract before you market it to 
other investors if you’re intent is to 
wholesale.  Yes there are exceptions for 
specific scenarios when exploring deals 
with your Buyers.  However, nine times 
out of ten when you have a deal with a 
Seller, you 
must put it on 
paper with 
s i g n a t u r e s 
before doing 
anything else.  
You may be 
thinking ‘well  

duh!’  but I have been amazed how in 
December alone, I had three deals 
brought to me where the wholesaler had 
nothing more than a verbal with the Sell-
er.  We were very interested in some of 
these.  In every case, the Seller pulled the 
deal out from under them.  This is not 
ideal and the wholesaler was understand-
ably upset each time.  As a Buyer, it’s 
even worse if you intend to close on it.  
The phone calls reminded me to share  

that sometimes we all need a remind-
er on the basics...put the deals under 
contract!  Kind of reminds me of the 
whole football player dad/agent ex-
change in the movie Jerry Maguire.  
We all remember how that turned out 
as well.  Verbal often means nothing.  
Get it in writing!  Always! 

 

 

 

A trip into the past... 

 

 

One nice day this past year we found ourselves on a 
road in a district named after this bridge.  Not sure 
who names areas after a bridge however this one had 
good reason.  While this picture is after I drove 
through the one lane wonder, the next picture show us 
the view going through it.  It was a nostalgic moment in 
a weird kind of way... 

A  Little Tip—This one is quite critical. 

 

 

So this is the view inside the bridge.  At first it seemed a 
bit scary, however the bridge  seemed sturdy enough.  
Definitely not your everyday thing unless you live 
around there.  I bet it is a fun place to see when it 
snows.  Just need some train tracks in there and it is 
good to go.  



COMMENTS & SUGGESTIONS? 

Feel free to e-mal us at: 

info@workingwithhouses.com 

Or call 678-408-2228 

Join our Buyer’s List!   

Seriously.  
http://workingwithhouses.net 

If you are a serious investor buying at least 1 house per quarter 
for rental and/or rehab then keep us at your forefront. 

We will NOT blitz you with 100 more E-mails to not open.  You 
just get deals and make money.  That’s it. 

Deal of the Month! 

 This deal was simplicity and bliss rolled into one.  This 
was a direct mail lead that led me to a shortsale that was 
ready to close that had someone working through it.  
And sure enough we did and were able to sell it a couple 
of week later.  What did we learn from this deal? 

1) another reminder of the power of direct mail 

2) Some short sales amazingly really are short.   

3) Knowing your Buyers areas of choice makes things 
much simpler. 

 

This particular house was vacant by the time we closed 
which allowed everything to go even more smoothly.  It 
was an excellent property needing light work and was a 
win-win all around for everyone involved.   

Now get some deals done! 

 

 
 

Add us to your Buyer’s List!  Still Serious.  
E-mail your deals to:  info@workingwithhouses.com 

We are generally always looking for rehab deals.  Owner finance 
and lease options are also welcome.  

Lastly, we have a blog.  Yep, Serious.      
http://atlantabuynow.com  

 

mailto:info@workingwithhouses.com

