
your business grow. We are excited to help 
you  reach your goal as well. 

For all of you ambitious achievers who al-
ready know you need to make the 80/20 
rule a reality and want to get it right the 
FIRST TIME, let’s not delay .  Check it   

Continue to page 2 

Thank you, January and hello February! 

Wow!  January 2015 business roared back to 
life here in Working With Houses to say the 
least.  As we kick off February,   we see  
promising signs  of  more activities, more  
successful deals,  double digit returns and as 
I said if you want double digit returns on 
your capital, let me know how we can help! 

In this issue, we highlight the introduction 
of our  latest product that we’ve been work-
ing on that will be a great help for  Real Es-
tate Investors, or for anyone who is running 
a virtual site/team for that matter. I designed the 80/20 VA Office with the 

intent of serving real estate investors with 
skills to run an effective business for the long 
haul.  From the beginning stages of investing 
through a more advanced leverage of systems 
and varying team members, the 80/20 VA 
Office is scalable and adaptable to wherever 
you are today in your business.  Click here, 
now, and find out as to how we can help 

    What’s Going On?  
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What’s Going On Continued… 

 

Trump a.k.a. The Donald is truly a master at negoti-
ation.  His stories are detailed, creative, amusing 
and quite educational to how the real world 
works.  The principles apply today to Real Estate 
Investing in full.  If you want to learn to step up 
your game, read this classic!   

 

Book of the Month 

Click Here to see on Amazon.  

 

―I was relentless, even in the face of the 
total lack of encouragement, because 
much more often than you'd think, sheer 
persistence is the difference between suc-
cess and failure.'― —Donald Trump 

 

 

 

 

 

http://buildavirtualteam.com/
http://buildavirtualteam.com/
http://buildavirtualteam.com/
http://buildavirtualteam.com/
http://www.amazon.com/Trump-The-Deal-Donald-J/dp/0345479173
http://www.amazon.com/Tax-Free-Wealth-Permanently-Lowering-Advisors/dp/1937832058/ref=sr_1_1?ie=UTF8&qid=1357668796&sr=8-1&keywords=tax+free+wealth
http://buildavirtualteam.com/optin/hire-a-virtual-team/
http://buildavirtualteam.com/optin/hire-a-virtual-team/


The challenge is how consistent you can be 
and how committed you are in finishing the 
task.  So I continually empower my team 
about how important consistency is.   And 
commitment is one of those words we need 
more of in today’s society to really have the 
fulfillment so many of us desire.  Whoever 
said ‘consistency is not perfection but it is 
simply refusing to give up’ said it right.  

out now! You’ll find out that the system 
will help you make more money by get-
ting you your time back to be more effec-
tive! 

This is just the perfect time to ramp up 
your business, so why wait?         

Now it is time to put things into action.  

Focus on the tasks at hand and commit to 
accomplishing this to achieve our goals.   

    

            

 

 

 

What’s Going On Continued… 

Humor Me…                            Impress Me...  

 

    
    
    
    

1 

Across:                                     

1. A formal statement testifying 
to someone's character and quali-
fications, 3. A legal document 
evidencing a person's right to or 
ownership of a property, 5. An 
individual qualified by educa-
tion, training, and experience to 
estimate the value of real proper-
ty and personal property, 7. The 
exchange of a commodity for 
money; the action of selling 
something, 9. A legal document 
that obligates a borrower to repay 
a mortgage loan at a stated inter-
est rate during a specified period 
of time. 

Down: 

2. An approximate calculation or 
judgment of the value, number, 
quantity, or extent of something, 4. 
A written agreement between the 
property owner and a tenant that 
stipulates the payment and condi-
tions under which the tenant may 
possess the real estate for a specified 
period of time, 6. Lasting for only a 
limited period of time; not perma-
nent, 8. A public official who estab-
lishes the value of a property for 
taxation purposes, 10. An item of 
value, money, or documents depos-
ited with a third party to be deliv-
ered upon the fulfillment of a con-
dition.  

                          WWHCrossword 

 

This February, find the heart to maximize  
your capacity to grow as a business owner  
and as a Real Estate Investor.  Leverage the 
80/20 VA Office today, right now!  This is 
the business model where the VAs do all the 
work for you and YOU reap the benefits.  
Leverage the power of virtual others to grow 
your team in a way that expands your busi-
ness daily and provides mutual service to the 
entire team. Check it out now and create the 
Real Estate business of your dream! 

Oh, it’s perfect month to give time to our 
love ones and celebrate so...  

http://buildavirtualteam.com/
http://buildavirtualteam.com/optin/hire-a-virtual-team/


 

There are probably hundreds of ways written 
on how to become a successful Real Estate 
Investor and we all want that. However, you 
have many things to consider to get there. 
Here’s mine: 

Plan - Outline the steps on how to get there. 
Decide if this is really something that you 
want to accomplish and how do you want to 
go about it? Think about the risk involved, 
money, time, who will be involved and 
where?  

Find an expert – Consider if you want to 
hire an expert who can guide you with your 
plans so that you can realistical-
ly reach your goals. 

Focus – As a new Real Estate 
Investor you will go through 

several highs and lows and it will ultimately 
change your attitude and your focus. Let me 
tell you now, just hang in there, do not give 
up easily, review your goals and stick to it. 
Find something to motivate you that trans-
cends yourself!  

Don’t be impatient, take it slowly – You 
can’t be successful overnight. Learn the pro-
cess slowly and surely.  Educate yourself con-
sistently and learn each steps gradually.   

Lastly, always remember the golden rule, do 
not do unto others what you don’t want them 
to do unto you. Be respectable, be honest and 

be time conscious.  

Remember, people will do business 
with people they like and trust.  Be 
that person and you will succeed! 

 

 

 January may seem like a dreary month and cold season is kicking 
into high gear, however, let’s not allow the weather to dampen our 
spirits.  Why not enjoy this time of year with your family? 

You can try watching movies with your kids by simply turning 
your living room into a movie theater, pick a great movie for kids 
and prepare a bowl of popcorn.  

Arts and Crafts for kids would be something that most kids will 
enjoy.  This will definitely develop their creativity and who knows 
you’ll discover something special from your kids.  

Here’s also the calendar of events in Atlanta that you can refer to 
in case you plan to enjoy the great outdoors. 

There is no limit to what you can do, just pick the kind of activi-
ties that will be memorable and fun for everyone involved.    

A  Little Tip For New Real Estate Investors 

Success takes commitment.  So to fully realize what you are aim-
ing for you will need 100% commitment and the willpower to 
achieve your goals. Otherwise you will find it difficult to make 
progress.  

How does one ensure that you have the right level of commit-
ment?  What does it mean to be committed? Well the answer to 
this would vary to most people. Some would account this to 
working hard, spending so much time working and others would 
not only work smartly but actually take every possible step to-
wards becoming successful. But of course the latter will become 
successful.  

So success is all about commitment, focus and taking that risk.  
In other words set that goal and do it. The New Year is just the 
right time for you to renew this commitment. C’mon, let’s do it! 

 

 

 

 Simplicity And Fun Stuff In Life 

 

http://www.events12.com/atlanta/january/
http://investinatlantarealestate.com/happy-new-year-2015-resolutions-lets/
http://investinatlantarealestate.com/happy-new-year-2015-resolutions-lets/


  

We would like to publish one testimo-
nial monthly. These testimonials came 
from several people that we worked 
with in the real estate investing busi-
ness. They range from long time pro-
fessional to new real estate investors 
starting out in this business and many 
have been with us for years. 

We also would like to use this space as 
a way expressing our gratitude to all of 
you who trusted us immensely.  You 
are important to us and we would like 
to continue working with you.   

For anyone who would like to view or 
submit their testimonials click here. 
Alternatively, you can email us at:  
info@workingwithhouses.com 

      

                                                                                                                           
Kenny Rushing 

 

 

 “Working with Frank at 
Working With Houses has 
been a pleasure. They are 

easy to work with, up front 
and do their best to ensure 

things go as smoothly as 
possible. I would definitely 

recommend them as an 
investment partner in your 

business ventures.” 

 

 

 

                            

 

 

 

Testimonial 

 

 

 

 

  “What you say about us is very im-     
portant because we care.” - WWH 

 

5 Interesting Blog Posts 

             Click  each photo below for more information: 

http://housesinatlantaforsale.com/testimonials
http://investinatlantarealestate.com/just-keep-the-deal-afloat/
http://investinatlantarealestate.com/all-you-have-to-do-is-respond/
http://investinatlantarealestate.com/how-effective-is-time-blocking/
http://investinatlantarealestate.com/the-k-i-s-s-theory-in-real-estate-2/
http://investinatlantarealestate.com/is-this-a-purchase-and-sale-or-option-contract/


 

 

Words From Our Experts 

 

                                                    
Communication is key to get 
the tenant to cooperate. Do 
not try to be deceitful or they 
will less likely work with you. 
You can also offer something 
such as a gift certificate for 
dinner for two during each 
month the home is on the 
market. You want them to 
feel as if their cooperation is 
very meaningful as it is. Do 
not forget to reassure them 
about their personal safety 
and the safety of their belong-
ings. 

Melanie is one of the founders and Managing Partners of Working With 
Houses, LLC. Along with Frank, Melanie has been involved with Atlanta 
Real Estate for the last seven years. She has also been able to adapt with 
the times to ensure business success with arising challenges. With a back-
ground in Business, Property Management and Renovations, Melanie has 
a diverse education to help make things happen on multiple fronts with 
success, fluidity and ease. As a result, Melanie’s expertise allows Working 
With Houses to help people with their Atlanta Real Estate needs regularly.  

First off and most important-
ly….know what your lease states 
about showing a tenant occupied 
home and what is the procedure 
on giving them their official no-
tice to vacate. Also make sure your 
lease coincides with your local 
states regulations on the tenant-
landlord law. 

Homeowners should start the 
sales process by communicating 
clearly with the tenants their in-
tentions on selling the home and 
asking if they want to buy the home 
giving them the first right of refusal. 

 

March 2013, we created a group for Atlanta area wholesalers 
where people could come together to grow, learn and work on 
building their business.  Not just do a deal here and there blindly 
winging it.  Rather this is for people that are very serious and are 
looking to build a sustainable business.   

February, 2015, members had grown  to 161 action stars so far.  If 
you are interested in this side of Real Estate, come check us out.  
You can find us here! 

http://www.meetup.com/Atlanta-Real-Estate-Wholesaling/ 

 

 

          “I was trying to sell a house with a tenant in it.” 

 About The Expert 

Atlanta Meetup Group Is Growing! 

http://workingwithhouses.com/
http://workingwithhouses.com/
http://www.meetup.com/Atlanta-Real-Estate-Wholesaling/
http://www.meetup.com/Atlanta-Real-Estate-Wholesaling/


 

COMMENTS & SUGGESTIONS? 

Feel free to e-mal us at: 

info@workingwithhouses.com 

Or call 678-408-2228 

SEE OUR BUYERS PAGE!   

http://housesinatlantaforsale.com/  

If you are a serious investor buying at 
least 1 house per quarter for rental 

and/or rehab then keep us at your forefront. 

We will NOT blitz you with 100 more E-mails to not 
open.  You just get deals and make money.  That’s it. 

Deal of the Month! 

 
 

Sometimes the best deal is to simply 
assist others.  On this particular 
deal, some transactional lending 
was in order.  We were able to lend 
on the deal to get it closed out for a 
small fee.  Investor wins, we win, 
relationship grows as a result 
of doing good business.  

 

 
 

We are Buying!  Add us to YOUR List!    

E-mail your deals to:  info@workingwithhouses.com 

Wholesale, Rehab, Creative Financing, send it all on. 

 

The BLOG continues to roll. 

 http://investinatlantarealestate.com  

http://housesinatlantaforsale.com/
mailto:info@workingwithhouses.com
http://investinatlantarealestate.com/

