
world? For a week she got to see the job in 
action in real time.  She got to see and expe-
rience the American way of doing things.  
And the Atlanta Wholesaling Group Meetup 
was actually surprised with her visit here in 
the US.  What an awesome experience to 
grow and learn from those in attendance.  
We talk about VA‟s a lot in investor circles 
but meeting one in person is a whole differ-
ent ballgame.  Especially when she was a 
guest hearing all the chatter first!  (cont.pg.2) 

What‟s up with everybody? Are you all as 
busy as I am?  Well, good deal!  The market 
is picking up real fast and oh boy, aren‟t we 
all glad?  So what‟s been going on lately?  
Mother‟s Day celebration was not long ago 
but we can say it again since we can‟t say it 
enough anyway.  Did you get a chance to say 
hi to your mom?  Did all of you remember 
to prepare something for her? A simple gift 
is always appreciated  for sure. And time is 
usually best.  Most moms are just content to 
receive simple things showing our apprecia-
tion.  It doesn‟t have to be extravagant.  The 
most important thing is the fact that you‟ve 

made a special effort to visit and remember 
her.  In this busy world making time for fami-
ly must be created so it‟s much more im-
portant to our moms especially when living 
miles away.  Of course it is great when she is 
just next door to you.   Time is precious.  
Share it when you still can. 

Another highlight worth mentioning was a 
visit from of one of our Virtual Assistants, 
Sarah.  Isn‟t it great to finally meet someone 
that you work with from halfway across the 
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What’s Going On Continued… 

 

The Customer Rules is a great book for considering 
all the pieces involved with providing great ser-
vice.  It sounds so easy and it is however the bigger 
your business the faster it is to lose sight of the ease 
of it.  Complexity can quickly overwhelm and this 
book shows you how to bring the idea of great ser-
vice back to it's core.  A must read for any investor!  

 

Book of the Month 

Click Here to see on Amazon.  

 

"Help others achieve their dreams and you 
will achieve yours.”  ― Les Brown 

 

 

 

 

 

http://www.amazon.com/The-Customer-Rules-Delivering-Sensational/dp/0770435602/ref=sr_1_1?ie=UTF8&qid=1400035268&sr=8-1&keywords=the+customer+rules
http://www.amazon.com/Tax-Free-Wealth-Permanently-Lowering-Advisors/dp/1937832058/ref=sr_1_1?ie=UTF8&qid=1357668796&sr=8-1&keywords=tax+free+wealth


As my mom says, „you and your family will always 
be remembered for the rest of our lives.” 

Sarah visited us with her mother.  We 
had fun visiting places of interest togeth-
er with my family as well.  Also tool a 
trip to Walt Disney World in Florida!  
Let me tell you that it is one thing to 
live eight hours away.  It is quite another 
when you are from halfway across the 
world.  Gave me fresh perspective. 

Sarah will also be joining the much 
awaited event this June, Unleash the 
Power Within with Tony Robbins. 

Sarah posted this on Facebook: “Thank 
you Frank and Jenni Iglesias for welcom-
ing me and my mom to your family.  

 

 

 

 

What’s Going On Continued… 

Humor Me…                            Impress Me...  

 

 

You are very welcome, Sarah!   We 

hope that this experience will help you 

in so many ways personally and profes-

sionally.  Based on this experience, we 

are now on the planning stage as I am 

committed to see the rest of my team 

in person come October, this year.   

Alright, let‟s make it happen! 

 

 

1 

Down:                                     

1. Use to determine the initial 
sale price of a property, 2. A 
plot of land, 3. Something 
pledged as security for repay-
ment of a loan, 5. Property or 

Across 

4. Secret plan to do something 
illegal, 6. An area of indefinite 
extent, 7.  To give something to 
someone, expecting it to be giv-
en back, 8. A person who sells 
something. 



 

Sharing with everyone your passion is some-
thing that will drive you to achieve and help 
find the answer to a situation or a problem. 
Here‟s a recent example of something that 
just happened to us. 

You just never know who you will meet.  We 
just did a deal where the contractor that we 
were going to hire our property ended up 
buying it from us.  What are the odds?  The 
only reason this came together is because he 
shared what he did on the side outside of 
contractor 
work.  And this is 
the moral of the 
story...tell every-
one what you 
do!  Share it with 
everyone, share it 
passionately, 

share it light-heartedly and share it like it 
is the most fun thing to do because reali-
ty is, it should be one of the most fun 
things you do anyway!  What was sup-
posed to be a rehab became an instant 
10k that we weren't even expecting.  You 
just never know! 

As Oprah Winfrey says, “Passion is ener-
gy. Feel the power that comes from focus-
ing on what excites you.” 

And so we at WWH say “live your 
dream, discover your passion, 
take control by declaring it; 
say it loud by sharing it to 
everyone you know!” 

 

 

 

 

 

Simplicity and Fun Stuff in Life 

The average house in the Philippines 
is not this big… 

In fact, most homes over there are 
not even insured.  Think about that 
for a second... 

So we thought we would introduce 
our guest to Atlanta Real Estate in 
Real Time.  Let‟s just say it was differ-
ent and eye opening.  Perspective is a 
valuable tool to have and cherish in-
deed.  Appreciate every moment of it. 

A  Little Tip — How Sharing Helps You Grow 

The Atlanta Area Wholesaling Group 

 

Our recent Meetup - “What Was 
Learned at Sean Terry‟s Event?” was 
packed with relevant and good infor-
mation  shared with everybody.  Every-
one came out fueled with passion to 
work hard and deals are closing as a re-
sult.   The group is committed to being 
a group of people actively doing deals 
right now!   



 

COMMENTS & SUGGESTIONS? 

Feel free to e-mal us at: 

info@workingwithhouses.com 

Or call 678-408-2228 

SEE OUR BUYERS PAGE!   

http://housesinatlantaforsale.com/  

If you are a serious investor buying at 
least 1 house per quarter for rental 

and/or rehab then keep us at your forefront. 

We will NOT blitz you with 100 more E-mails to not 
open.  You just get deals and make money.  That‟s it. 

Deal of the Month! 

  

We just have to talk about this deal.  The 
Seller was 'challenging' to say the least.  And 
sometimes you will have those where the deal 
gets done albeit painfully.  What allowed us 
to get this one complete was to remain fo-
cused on our goal of helping people first and 
the money will follow.  It's easy to say that on 
the easy deals.  It is not so easy when the Sell-
er is ultra-motivated however also 
quite difficult.  Focusing on our values helps 
us overcome that to get the deal to the clos-
ing table!  

 

 
 

We are Buying!  Add us to YOUR List!    

E-mail your deals to:  info@workingwithhouses.com 

Wholesale, Rehab, Creative Financing, send it all on. 

 

The BLOG is rolling.  Check it out!      
http://atlantabuynow.com  

http://housesinatlantaforsale.com/
mailto:info@workingwithhouses.com

