
It’s a busy day here at Working With Hous-
es however, we have finally decided to 
launch something we have talked about 
since paper was still in style and iPads were 
just an imagination.  Okay, maybe not that 
long but you get the idea. In the midst of 
our busyness, we decided to try a newslet-
ter!  Now let’s be upfront, we are going for 
bi-monthly here.  That way we have room 
to surprise you if we can do it more often. 
Is that fair?  We think it is.  And with that, 
welcome Issue Numero Uno. I never did 
understand why there are volumes so we 

will leave that part out.  Sorry Brittanica, 
only Issues for this letter.  We will put some 
helpful information here but keep in mind 
we are not going to take this too seriously.  
Expect it all to change regularly because 
really, we are investors, not publishers and 
this is going to be fun.  So let’s get into it! 

So, have you been watching all the presiden-
tial election news lately?  A bit crazy eh the 
stories being told?  The big issue we are told 
is of course the economy.  Interesting that 
housing recovery is not usually mentioned.  
Is that good or bad?  We have all seen how 
loan modifications worked out for the mass-
es not so long ago.  However, we have seen 
HARP 2 which so far seems to be a bit  
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Something to Remember...  

 

“The critical ingredient is getting off 
your butt and doing something.  It’s as 
simple as that.  A lot of people of people 
have ideas but there are a few who de-
cide to do something  about it now.  
Not tomorrow.  Not next week but to-
day.  The true entrepreneur is a doer 
not a dreamer.” — Nolan Bushnell 

 

more helpful.  And lastly, we all know 
now that the ’big guys’ (a.k.a hedge 
funds, institutional buyers) are swallow-
ing houses the way the whale did Noah 
way back when.  Good thing? 

Well there is much to look forward to in 
the midst of all this: 1) the end of all 
this political advertising and 2) Hallow-
een!  So, bring on the Jack-o-lanterns, 
Grim Reaper, Candy and if you are 
house hunting do drop by our site to see 
what we have or give us a call.  Maybe 
we’ll have a treat for you!  In the mean-
time, it’s time to gear up for a fun Hal-
loween so enjoy the candy season.  Un-
less it’s Laffy Taffy’s or similar teeth 
destroying creations.  Is that stuff really 
even candy?  If it’s your favorite, apolo-
gies! 

What’s Going On?  

Continues... 

Get Off Your “BUT” by Sean Stephenson.  If you have 
never heard of this guy, check him out.  Great read that 
you will enjoy!  The man gets his word out with authori-
ty yet jovial fun.  And if you need a motivational kick in 
the you know where, this is the book for you.  Take 
notes.  Then make it happen. 

 

Book of the Month 

Click Here to see on Amazon. 

http://www.amazon.com/Get-Off-Your-But-Self-Sabotage/dp/0470399937/ref=sr_1_1?ie=UTF8&qid=1351649911&sr=8-1&keywords=get+off+your+but


 

Hurray!  Yay, it’s that time of 
the year...almost!  The silver 
bells of Noel are ringing, prem-
aturely already.  Well just be-
fore all that, I had a chance to 
enjoy a weekend at The  Equity 
Trust Networking Conference 
a few weeks ago.  I thoroughly 
enjoyed seeing how many play-
ers were there from different 
places successfully rubbing el-
bows with each other.  It is in 
this connection that we extend 
our hands to meeting others to 
further these opportunities. 

A gathering like this is a well- 
deserved break from our nor-
mal routines.  The enlightening 

and replenishing of our minds 
with new ideas with other people 
in the same industry is a joy.  As I 
have mentioned in my blog, it 
was a time not to be shy.  Net-
working and being shy doesn’t go 
very well.  Just be yourself.  It’s  
important to ensure that we are 
dealing with active professionals 
and positive things are expected.  
Indeed, these events are some-
thing to look forward to.  I would 
highly suggest that you check it 
out next year.  The opportunities 
with IRA’s and real estate contin-
ues to impress and expand the 
mind so get in the game if you 
haven’t already! 

 

 1.Why are they called buildings when they‘re already finished?  Shouldn’t they be 
called builts? 

2.Why are they called apartments when they’re all stuck together?   

3. Why do banks charge you a “non-sufficient funds fee” on money they already 
know you don’t have? 

4. If the universe is everything and scientists say that the universe is expanding, 
what is it expanding into? 

5. What would a chair look like if your knees bent the other way? 

6. Why are there 5 syllables in the word “monosyllabic??” 

7. Tell a man that there are 400 billion stars and he’ll believe you.  Tell him that 
the bench has wet paint and he has to touch it. 

8. If vegetarians eat vegetables, what do humanitarians eat? 

9. Why doesn’t Tarzan have a beard?  

Something to Remember...  

Funny Crazy  Thoughts—Just for a Laugh! 

Well you have to zoom in to see it but circled is  a 2’ x 4’ 
helping support a very large house.  It had a number 
foundational issues but this is not something we see every 
day so it was worthy of mention here.  If you find a deal 
with one of these holding it up, we would encourage you 
to ask lots of questions to your structural engineer before 
moving forward with that deal! 

 

Houston, we have a problem... 



 

So I get a lot of calls from people new and 
experienced in this wholesaling thing.  I 
am almost always asked this question.  
‘Where do you get your Buyers?’  Let’s 
face it, they are not that elusive.  In fact if 
you are reading this, you may be one of 
them.   

So let me get it out now for everyone en 
masse.  If you need Buyers AND you 
don’t have a Buyers list or it’s a small one 
or everyone on it said no or didn’t read 
your e-mail or 
the spam mon-
ster got it or 
whatever rea-
son you can 
come up with, 
then Bandit 

signs are your ticket.   

They work.  They just do.  We have got-
ten who knows how many off these sim-
ple little pieces of plastic.  Remember, the 
most effective things in life are usually 
simple!  Even if you are experienced and 
have done this since the beginning of 
time, there’s this thing about new Buyers 
showing up regularly so it doesn’t hurt to 
put them out there.  Just don’t put them 
blocking the guys sign advertising his 

garage sale that weekend.  Trust me, 
he/she will not be happy with you 
and will not buy your deal.  Not cool.   

That’s it . If you have a deal and need 
a Buyer, get busy.  

 

 

 

 

Tale of Two Houses 

 

Here are two interesting stories about two houses: 

First, just like most kids, I like to see a real spooky 
house once in a while for fun but to actually live in it?  
Well that’s another story... 

Perhaps the people living in it had all the fun while 
building this but to live in this is a bit freaky.  I mean 
really, what if you are attracting the wrong sort of peo-
ple?  Then again, they could just charge admission at 
Halloween to pay for the rehab each year and maybe 
break even?  I think the house will pass based on a 
drive-by.   

A  Little Tip 

And two.  This past weekend was the completion of our 
churches version of Extreme Home Makeover.  Over 
100 members of our church got our hands dirty in some 
form or fashion to renovate this home in a little over a 
week’s timespan with the bulk happening the last four 
days of the project.  The project was called Love Loud as 
we helped a family that had a very tough situation living 
in let’s just say well below acceptable living conditions.  
The house was close to a full gut in many aspects.  It all 
paid off as when the family came back to see the fin-
ished product, it was a powerful and emotional mo-
ment.  And the children were just bouncing off the walls 
(almost literally).  It was a huge reminder of the power of 
team and how we can all make an impact on others in 
need! 



COMMENTS & SUGGESTIONS? 

Feel free to e-mal us at: 

info@workingwithhouses.com 

Or call 678-408-2228 

Join our Buyer’s List!   

Seriously.  
http://workingwithhouses.net 

If you are a serious investor buying at least 1 house per quarter 
for rental and/or rehab then keep us at your forefront. 

We will NOT blitz you with 100 more E-mails to not open.  You 
just get deals and make money.  That’s it. 

Relatively Recent Deal—Interesting Story 

Yeah I don’t have a good front picture of the house.   

So you’re get to look at the back.  

It’s ok.  It’s just a house.   

 

This deal had no business coming together.  Seller wanted way 
too much for the house and the thinking was no way it could 
work.  Furthermore, there was several thousand dollars in 
backtaxes.  We had an interested party however the offer was 
off by about 16,000 BEFORE the backtaxes.  Ouch.  On top 
of that, there were three wholesalers/birddogs/whatevers in 
between.  A true potential daisy chain nightmare that we all 
know are generally best to avoid.  Time to walk right?   

Oh not yet.  We had a serious Buyer so we put a little work 
into this one.  Long story short.  The Seller was made aware 
(nice version of ‘reminding them’) of their tax bill AND they 
also came off the price by a rather substantial amount.  In the 
end, all three middle guys got paid, the Buyer got the house at 
a price that worked for them and the Seller got rid of their 
headache. 

It was a true Win-Win-Win-Win-Win.  I think I got all the 
Wins in there. 

So if a Seller is really motivated, there is usually a way.  Some-
times we just have to dig deeper to find it! 

 

 
 

Add us to your Buyer’s List!  Still Serious.  
E-mail your deals to:  info@workingwithhouses.com 

We are generally always looking for rehab deals.  Owner finance 
and lease options are also welcome.  

Lastly, we have a blog.  Yep, Serious.      
http://atlantabuynow.com  

 

mailto:info@workingwithhouses.com

