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Excerpt from Nancy Marmolejo’s Claim It-Say It-Sell It System 

-Transform Talking About Your Business  

Into a Fascination Conversation- 

In this exercise, you’ll learn how to state your expertise in a way that capitalizes on your Unique Voice, 

emphasizes your credibility, and sparks fascination in others- that’s why I call it a Fascination 

Conversation.  This can be leveraged in many ways, such as a bio on your website, a Speaker 

Introduction, or even serve as the template for your signature talk! When people hear about you, 

they’ll want to hear more.  

 

Example:  

 

Your Name Jill Jones 

Strong verb that describes what you do for your 

clients: FOR EXAMPLE: teaches, demystifies, 

simplifies, empowers, frees, releases, captivates, 

etc  

Demystifies social media 

Your target market  Main Street business owners 

Result your clients get from working with you Get more customers and build buzz  

The soft skills that fuel what you do  Trendwatcher, intuitive, sharp thinker 

Credibility boosters (media coverage, awards, 

recognition) 

Author, media credit: Inc Magazine  

Optional: Random tidbits about you as a person Climbed Mt. Kilimanjaro at the age of 16 

 

 

Jill Jones demystifies social media for Main Street business owners so they can get more customers 

and build buzz. An avid trendwatcher, Jill knows the Next Big Thing long before the rest of the world 

catches on. She brings this intuition and sharp thinking to her work and to the great happiness of her 

clients. Jill is the author of several books on social media and was featured in Inc Magazine. A lifelong 

outdoorswoman, Jill climbed Mt. Kilimanjaro at the age of 16 and continues that adventurous spirit in 

her business and life.  
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Your Turn: 

 

Your Name  

Strong verb that describes what you do for your 

clients: FOR EXAMPLE: teaches, demystifies, 

simplifies, empowers, frees, releases, captivates, 

etc  

 

Your target market   

 

Result your clients get from working with you  

 

The soft skills that fuel what you do   

 

Credibility boosters (media coverage, awards, 

recognition) 

 

Optional: Random tidbits about you as a person  

 

Now tie it all together and make it sound like you. Go ahead and use the example I provided but 

remember that your Unique Voice is what will sell you, not copying someone else’s Unique Voice 

word for word.  That’s all there is to it! 

 

 

Note: 
 Talented experts deserve to stand out, not fade into the woodwork. This exercise is just one way to 

grab the attention of your market and become THE go-to person in your field. You’d be surprised how 

a little language tweak can suddenly make you “see” yourself for the first time ever and amplify your 

value!  

 

I’d love to invite you to apply for a complimentary strategy session where we talk about how this fits 

into your business.  Tell me more about your business here: www.TalkWithNancy.com and let’s 

connect!  

 

http://www.talkwithnancy.com/

