
 
 
 
Role:     Sales Director – Fashion & Luxury Channel 
Reporting to:    Managing Director 
________________________________________________________________________________ 
 
The Role: 
VICE is looking for an experienced Sales Director to work on a new UK fashion & luxury channel 
currently being set up in partnership with a significant global content partner. The new channel will 
sit alongside our existing fashion vertical, i-D. This role will be vital in providing leadership and vision 
across the organization, working closely with the UK sales team to increase productivity and output. 
You will provide leadership and vision to the organization. 

 
This is a senior position within a global company and the ideal candidate will have truly exceptional 
sales, communication and analytical skills. The Sales Director will also be responsible for identifying 
and executing international client relationships, as well as the strategic development of the 
business. The desired candidate will have a proven track record of Sales Management within a 
media organization. You will be expected to build a sales team around you. 

 

Responsibilities: 

 Providing Senior Sales Management across the various sales portfolios while reporting to the 
Managing Director. 

 Working closely with other heads of department to ensure all timelines and expectations are 
met. 

 Competitive Analysis and market trends investigation. 

 Creation, implementation and review of tactical and strategic sales initiatives. 

 Establishment and management of sales forecasting and reporting. 

 Create a strong internal team to support the sales efforts. 

 Represent the company at relevant industry conferences and events. 

 Leadership of the overall sales and lead generation strategy. 

 Driving the revenue and gross margin numbers via direct sales to brands and in-direct sales 

through agencies. 

 Make sure the company is consistent in its approach to all agencies in terms of pricing and 

approach. 

 Establishing and managing senior relationships within each of the major brands and 

agencies. 

 Presenting and reporting to the senior management team once a month. 

 Work with the successful business model and leverage existing systems & infrastructure 
wherever possible to ensure profitable growth.  

 Identify new strategic clients, advertisers and partners; implementing an effective sales 
strategy. 

 Work with HR to consistently improve the skills, knowledge and drive of all sales employees. 



 
 
 
The Candidate: 

 Experienced sales professional, able to demonstrate success in growing revenue and profit 
within a media sales environment. You must have a proven network within larger agencies 
and brands. 

 Minimum 6 years of experience in a management sales role. 

 First class networking skills, a self-starter who is able to work independently and be part of a 
focused team. 

 Commercial nous, and proven negotiation skills. 

 A second European language would be an advantage. 

 Experience in business growth, leadership & team building, business development, and 
sales. 

 Proven ability to lead & grow an organization in a high-energy, results-focused environment. 

 A high-performance focus, solid work ethic and a very hands-on nature. 

 Solid written/verbal communication & presentation skills. 

 Impeccable personal integrity and business ethics. 

 Proven network within larger agencies and brands in Europe. 

 Experience of managing a senior sales team, implementing compensation packages, CRM 
and performance management. 

 Entrepreneurial spirit with an ability to work on his/her own initiative. 

 Willingness to work flexible hours. 

 
HOW TO APPLY 
Please send a cover letter detailing your relevant experience and CV by email to: ukhr@vice.com 
Reference “Sales Director – Fashion & Luxury Channel” in the subject line. 
 
We look forward to hearing from you! 
 
If you do not hear back from us within one month of applying then unfortunately your application 
has been unsuccessful. Thank you once again for applying and we wish you success in your future 
career. 
 


