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from the editor

I first heard about Kathy McShane about a
year ago. My good friend and Mastermind
partner Marian Edvardsen was insistent that
we meet, repeatedly saying “You have to
meet Kathy.” A few months ago, I had the
great privilege of doing just that.
Kathy was holding an intimate gathering at
her home and I was extended an invitation
to join her and a remarkable group of
women. A gracious host, it was evident that
Kathy is a very smart and savvy business
woman.
I wanted to learn more about her and her
organization, so we agreed to meet for lunch
the following week. What I learned was
impressive.
Ladies Who Launch is the largest worldwide
online and in-person community of female
entrepreneurs. It was founded in 2003 and
has established a vibrant, growing and
trusted community that supports women
entrepreneurs with both in person and
online tools as they pursue their
entrepreneurial endeavors.

Since becoming Managing Director of the
Connecticut Chapter of Ladies Who Launch,
Kathy has used her vast experience from the
corporate world to help more than 350
women launch or expand their businesses.
How could I not feature her in The Tribal
Woman Magazine? Then I had a savvy idea
of my own... why not learn from those that
have benefited from her expertise?
This edition is dedicated to Kathy’s Ladies,
business women smart enough to surround
themselves with a supportive like minded
community lead by a true leader!
Find yourself a comfortable spot and enjoy
this special edition where Kathy’s Ladies
shave years off your entrepreneurial learning
curve with lessons learned and shared!
Love and Light,

Cheryl T Campbell
editor@thetribalwoman.com
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WOMEN
ENTREPRENEURS IN
THE TRENCHES
SHARING WAR STORIES, BEST PRACTICES AND MORE
BY KATHY McSHANE

Being an entrepreneur means taking risks in order to grow, creating and sharing
innovative ideas with other entrepreneurs to see if they’ll pass the acid test and
remaining committed to one’s initial vision. Entrepreneurs and especially women
entrepreneurs, are emerging daily in this still challenging economy and those in our
Ladies Who Launch organization have a rare kind of resilience and an uncanny
ability to recognize new ideas along with the dedication to make those ideas
succeed.
Successful entrepreneurs will certainly make mistakes along the bumpy road that
leads to success. As an entrepreneur myself, I can assure you, having starting 3
businesses, that I have made plenty of mistakes! Some were avoidable and others I
had to chalk up to the business battles I fought along the way. That’s why I am
committed to helping women entrepreneurs avoid as many pitfalls as possible.
I’ve learned that while nothing in life is a certainty, I am a person who feels better
having tried something new than someone who has never taken that risk. And
despite many ups and downs, I continue to take new risks and seek new
opportunities to do something different with a business.
One of the strongest areas of my own business, Ladies Who Launch, is to mentor
other women as they follow their dreams. Whether they are starting a business or
expanding an existing one, I want to help these women entrepreneurs to follow their
vision, become better strategists and learn new business tactics that will lead to
success.

8

COVER STORY

To make this successful mentoring effort happen, I developed a powerful mastermind
program for Ladies Who Launch. In this program, women can sign up for several
paid sessions with a professional coach/enabler like me, who will guide them through
the mentoring process and help them set short-term and long-term goals.
Some women might argue that this kind of paid mastermind progam isn’t necessary,
but I have found that paying for time keeps the participants focused on business and
keeps them from slipping into small talk. Our results have been excellent.
These mastermind sessions for women entrepreneurs, are part of
Kathy’s 10 Ten List of Solid Business Practices which I continuously share with my
ladies. This list is designed to give them helpful hints on what to do and what not to
do in their day-to-day business activities. In the interest of space, I have only listed
just five of these business practices for your review.

1. Focus, Focus, Focus. A successful entrepreneurial woman cannot make her
business all things for all people. She must decide on one objective and one
strategic direction. I have seen so many women entrepreneurs, who have so
many ideas that they tend to take their eye off the ball and lose focus. That is a
sure formula for failure.
2. Don’t multi-task. Women pride themselves on being able to do many things
at one time, but research has shown that when you move from one task to
another and then back, it takes as much as 20 minutes to get back onto the
original task. This results in a lot of wasted time and frankly frustration. Many
women feel that they are never really on top of things and are rushing to catch
up. You must set priorities and tackle the things that are going to move your
business forward.
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3. Build a support team. It is important to know that you can’t do it all
and that you are definitely not able to do everything properly. If a woman
entrepreneur builds a team of experts in various areas, that team can fill
the gaps you have and accomplish more than you would have imagined.
Don’t be afraid to hire the people you need or for their expertise.
4. Get a mentor or join a Mastermind Group. As I mentioned earlier, a
mentor or a regularly scheduled mastermind group can solve a myriad of
challenges for entrepreneurs.

Solopreneurs tend to isolate themselves.

They feel that they have so much to do that they don’t have the time to get
out and meet other women or to expand their training. Women need to
have stimulation from other like-minded women. They need to get out of
their sweat pants, dress for a business day, get their creative juices flowing
and be challenged by others.
5. Not giving up on Ideas, products or services when you should. Be
persistent about developing ideas products and services that work. I have
seen so many women who take their business so personally that they just
can’t let go when a new venture doesn’t seem to be working. Not letting go
and cutting one’s losses means that you don’t have the time and energy to
start a new venture, not to mention the capital needed. Ending a losing
proposition is a growth experience that allows you move on to the next
venture. This is another area where a Mastermind group is invaluable. The
members of this group are impartial and non-emotional and can help you
decide when to cut your losses.
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I would be happy to provide the other 5 tips for business success. If you would like to have
them, just drop me a note at kmcshane@ladieswholaunch.com.
I was thrilled to contribute this article to Tribal Woman Magazine. This magazine is full of
great advice for women. This entire edition of the magazine has been written or influenced
by members of my Ladies Who Launch community, who have lots of great business lessons
to share with you. Being the managing director of Ladies Who Launch in Connecticut
allows me to share my 25 years of experience of being an entrepreneur with other women.
And I’m always glad to share these ups and downs with the growing population of other
women entrepreneurs and encourage you to explore our Ladies Who Launch web site
(www.ladieswholaunch.com/southwestct).

Meet Kathy

Kathy McShane

Kathy McShane is managing director of Ladies Who
Launch, Connecticut; she has helped over 350 women
launch or expand their businesses. Through
workshops, networking events and one-on-one
advising, she provides them with a platform to get
more exposure as part of the largest worldwide online
and in-person community for women entrepreneurs.
Kathy has a wealth of experience from more than 25
years in the corporate world, and feels that her own
energy comes from the success of the women she has
mentored and helped.

Kathy is offering a 50% discount to readers of Tribal Woman Magazine. To review a
list of offering go to www.ladieswholaunch.com/southwestct/events and enter leading
as the promo code. She can also be reached at kmcshane@ladieswholaunch.com

www.ladieswholaunch.com/southwestct

11

Take the Challenge!

What is the Gratitude Challenge?
The challenge is to express gratitude to at least 1 person a day, anywhere in the world, for
any reason, for 30 consecutive days by sending a real greeting card with a heartfelt
message of gratitude.
Take the Challenge! Visit: http://socgratitude.com/thetribalwoman
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Objects in Mirror May
Appear Larger
BY JENNIFER COVELLO

It’s true that I have taken a bit of poetic license with this familiar phrase etched into your
car’s side-view mirrors, but its message is still clear. We sometimes see things not for what
they are, but for what we want them to be.
This is especially true for entrepreneurs. We want so much for our businesses to be
successful that we can be blinded by the promises of such success. We base decisions not
on fact or research, but rather on hopes and dreams.
I remember such a time very clearly. A couple of years ago, I had come upon a resource
that I thought would greatly benefit my baby gift business. It would put my business name
in front of hundreds, if not thousands of people in the industry. There were several tiers of
membership ranging from several hundred to a few thousand dollars. I was on the fence
about which level to choose. My desire was for the highest membership tier, but my bank
account didn’t match that desire.
After speaking to the owner of this service about the different levels, I realized that if I
made the larger investment that it would likely be my only investment in the business for
the year. You can see how difficult a decision this was for me and how much trust I would
have to have in order for this to actually grow my business.
So what did I do? I deferred my decision to the owner and allowed this person to convince
me that the highest level of participation would be the best. I had high hopes. I had dreams
of being in front of people who would see my business and turn it into all I’d envisioned.
In short, I put all of my eggs in one basket. A VERY big basket.
To this day, I’ve not received one lead, one sale, one anything from this investment and it’s
likely I’m still paying for it since it was paid for on my credit card. It is the single worst
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decision I made but it also is the biggest lesson I learned as a mompreneur. I let
my emotions and my passion guide my decision making instead of using my
head.
In short, I let the shininess of an apple distort my ability to make a smart
decision. I let the sweet talk of a good salesperson convince me to plunk down
my credit card and make the largest investment in my business – ever.

“It was an expensive
lesson to learn, but well
worth it.”

Did it kill me? Did it put me out of
business? No. But it did teach me a valuable
lesson. Never again did I make another
business decision without first researching
it, consulting with people more experienced,
and examining the financial health of my
business. It was an expensive lesson to
learn, but well worth it.

It’s so easy as entrepreneurs to be swept away into making poor decisions based
upon a really good sales pitch and promises of success. We want to follow our
passions. We want to be the next ‘big thing’. We want to see our visions come to
fruition. We read nearly every day about the success of some unknown person
toiling away in their garage for years only to be discovered and be featured on
Oprah. Whoosh – millionaire business in a matter of hours. We hope to be that
person.
I know I did and still do. But the chances of these whimsical discoveries actually
happening are rare. Reality is that we must do our due diligence when making
business decisions. We must examine the true state of our business and make
smart choices when it comes to investing our hard-earned money. We must not
be led, nor shall I say, misled by our emotions and passions, which can blind us
to the truth.
There’s no magic pill you can take to turn your business into an overnight
success. There’s no one thing that will transform your tiny brand into a megahit. Success takes patience time, commitment and perseverance.
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Success takes believing in your business and yourself when no one else does. Success takes
having a clear vision and not being distracted by the dozens of shiny apples coaxing you off
your path.
So just as you glance at your side-view mirrors while driving in order to keep you and your
loved ones safe, I encourage you to do the same with your business. It’s ok to glance, but
don’t let the large objects steer you away from your vision.
Stay the course. There will be plenty of shiny apples at the finish line.

Meet Jennifer
Jennifer is The Purposeful Parent, an award-winning
author, blogger, motivational speaker, and creator of
Frittabello baby gifts (www.frittabello.com). With her
unique perspective on parenting coupled with her sense
of humor and vast experience, Jennifer is able to relate
to a variety of women and the daily challenges they face
as a mom and business owner.

Jennifer Covello

Jennifer has been featured on both radio and TV
programs for her insights about her journey from

corporate “cubicle dweller” to “mompreneur” providing helpful tips and
inspiration to moms and dads alike. Most recently she was on Better
Connecticut Weekend Edition where she provided tips on overcoming
SuperMom Syndrome.
Jennifer is a native of Long Island, New York and had a corporate career in IT
and Marketing. She holds a B.S. degree in Management Information Systems
from Indiana University of Pennsylvania and an MBA in Marketing
Management from Pace University, New York.
Jennifer invites you to connect with her on Twitter ; LinkedIn or Facebook. You
may also contact her via email: jennifer@parentingforpurpose.com

www.parentingforpurpose.com
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What Can I Do Today?
BY AMANDA HANSON

Like most modern women, I have for years struggled with feeling overwhelmed and
pulled in a million opposing directions. Grappling with the tremendous load and question,
“How will I ever get it all done?”
With three children whose schedules are packed to the brim, a husband who travels
extensively for business and my grand visions for taking my product to the next level, I am
often astounded how anything tangible ever happens around here. A full time job can be
found in feeding nutritious meals to my children, helping with homework, driving them to
their activities and creating extra special snuggle time for each of them before going to bed.
In the early days as an entrepreneur I thought I might possibly be insane to think on top of
my already heavy load, I was going to start a business. I had no experience whatsoever in
the business world and knew absolutely nothing about the software & smart phone world.
How would I even begin? My well-intentioned friends and family smiled sweetly and
patted me on the shoulder believing that my efforts were noble, but completely
unattainable. Little did they know, their doubts were fuel to the burning passion already
ignited inside of me.
I created a mantra for myself as I started my journey four years ago, five simple words,
with profound meaning and the ability to hold me accountable…”What Can I Do Today?”
There are days as an entrepreneur that sick children need tending and deadlines have to be
met in the wee hours of the night when all is quiet. Instead of feeling overwhelmed by my
circumstances I have decided to create small, manageable, measurable goals that get me
one step closer to my big picture vision.
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There have been days, with so much on my plate, that making one business phone call
was all I could manage for the day. I have learned to feel appreciative of the time and to
“check” that one simple thing off my list. Some days I have gone above and beyond my
expectations for the day and that is simply amazing in it’s own right.
We are all guilty of not starting a project or taking on learning a new skill because the
training or education process to get there seems too ominous. However, if you adopt the
theory of , “What Can I Do Today?” you will soon realize how attainable your dreams
and goals really are.
My product, iBirth, is intended to provide expecting mothers with the vital information
needed to make informed decisions in pregnancy and birth. My greatest hope is that
through iBirth women are able to improve their diets and behaviors daily to assist in
better outcomes for themselves and their babies. Sometimes changing eating habits
completely can feel very daunting, but when approached with the mantra of, “What Can
I Do Today?” it feels less overwhelming. Simply deciding to add one green leafy
vegetable into their daily meals may be the starting point. The following week may
simply be spent on reading about choline and why it is so important for baby’s
development, implementing the change may come the following week.
Manageable steps, with room for growth in the right direction, propels and encourages
change. “What Can You Do Today?”

Meet Amanda
Amanda is the Co-Creator and COO of iBirth,
Doctor of Psychology, childbirth educator and
mother to three children. Her passion is deeply
rooted in advocacy, education and empowerment for
women.
Learn more by visiting:

http://www.ibirthapp.com
Amanda Hanson
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6 Easy Steps to Drive Traffic To
Your Blog

BY SUZEN PETTIT
When I first created my blog In April of 2011 I wrote an amazing article entitled : “It’s a
New Dawn; Protect Your Online Reputation”. It was one of the first blogs I’d written with
great confidence about the vast value it was going to offer my “online community”. After
all, I had valuable services to sell, and I knew people would hungrily sign up for more
and hire me to protect their online reputation, I was targeting a strategic market, offering
services at a competitive price, and providing interesting content in various platforms. All
the stuff the big content marketing guru’s talk about.
After it posted I waited patiently for the floods of comments and discussions, and was
thrilled to see the three comments left by my ex husband, my daughter and after I taught
him how to open a blog and “get IN there, my baby brother.
By May, I had approximately 6 more ; I could tell; I checked my stats every 2 hours. I no
longer had to beg my daughter to “like” it or my friend from Iowa to share it on
Facebook. I’d increased my readership by 100%! Hello???? ….anybody out there?
If you are anything like me, unless you’ve invested a ton of money into a media blast, a
huge PR campaign and some serious SEO right out of the gate, the road to blog
readership is for many a long and painful one. Some of this cannot be helped –it is just the
nature of the blog beast. A blog, like any other form of marketing, takes time and patience
to grow. I would love to say there is a magic bullet train right to a HighTraffic Village, but
honestly, there isn’t. If the purpose of your blog is to
1. build trust and confidence in both you and in your services
2. educate and inform so folks get that you are an “expert” in your field
3. to convert this traffic to your blog or your website,
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then you must take a breath, and begin somewhere. Over time, your presence will grow and it
will become a much more anticipated destination. Your bounce rate will decrease, and if you are
lucky and have been providing good content you will convert that traffic to a sale. Patience is a
must. And friends. And patience.
Here are my top 6 tips to increase traffic to your blog:
1. Begin with good content. I can’t state this more emphatically. You don’t have to be
Hemingway, but you must add value. There are a lot of bloggers out there and they are all
screaming for your audience’s attention. Make yours stand out. If you’re not a writer, hire
one, and provide the content, or share others, making yours the “resource platform”.
That’s just as valuable as your own content…sometimes more. No offense.
2. Share, share ,share. Share it in Facebook, Twitter, LinkedIn, Google Plus, and ask that your
friends share it as well. Start slowly if need be. Pick 2 and go from there. Share it on the
social bookmarking sites with Onlywire. Take the time to register for these and get it out
there. The sites mentioned here all have huge followings and your blog will in turn get
huge exposure. Upload it to EZinearticles.com. This is a free article submission site that
does PR for you and has huge reader reach. Share it as a guest blogger on authority high
trafficked sites who cater to your audience. This will take some homework but it is so
worth it in the long run.
3. Comment on others blogs, especially blogs where your target market might be visiting,
and especially blogs that get high traffic. It’s easy to check to see what kind of traffic
their blog commands by checking their Alexa rating at Alexa.com-with Alexa, the lower
the rating, the higher the traffic. Folks generally welcome this and you are now becoming
an expert on someone else's site, in front of their audience. Reciprocate. Ask if they’d like
to guest blog on your site. You’re now adding value with another expert voice.
4. Make your email signature count. Don’t be afraid to ask for referrals or ask that folks
share your blog with their friends with the push of the forward button, the Facebook Like
button, or the Twitter icon to make it easy for folks to share.
5. I know this is a tough one, but you must get out of the practice of taking the bulk of your
email addresses and throwing them into a distribution list for an forced readership. I
know that it’s scarey and painful and that initially it may only be your daughter and your
mother who are reading your well thought out blogs…because you told them
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to…..but force yourself to get in the practice of allowing folks to voluntarily sign up for
your blogs. That means providing an “opt-in” box that they can sign up for. Your
readership will now be there because they want to be there, and the quality of this traffic
will be much better than an email list containing your Aunt Tilly and your brother who
“DOESN’T BLOG. Your well thought out article will also stand a much better chance of
not being deleted.
6. And finally, make it easy for folks to both read your blog. Have a clear call to action.
What? You don’t have anything there other than your blog? How do you expect traffic to
convert to a sale??? Make sure there is valuable content on your site that folks will want
to click into once they finish reading your blog, and make it easy for them to fill out
contact forms.
If you apply even half of these techniques consistently, you will see, as I have, a 100% traffic
increase to your blog presence. I have officially released my mother and my daughter from
blogging bondage. Good luck!

Meet Suzen
Suzen has been in marketing for the past 27 years wearing
various misshapen hats. She is Founder of OMAGinarium,
an acronym for Online Marketing and Growth, and Mom
to Mompreneur Now! a marketing consulting firm catering
to small businesses and entrepreneurial mom’s trying to
grow their businesses with online marketing, optimized
websites, SEO ,blogging and list building.

Suzen Pettit

Her specialty is getting you FOUND and helping you stay
“sticky” in people’s minds.

Suzen has helped hundreds of women get their businesses on the map. When not
working hard for her clients, Suzen can be found blogging for the Patch hyperlocals, and speaking on topics geared to grow your businesses. Contact her today
for an absolutely free comprehensive website analysis.

http://omaginarium.com
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The Mindset of
Successful
Entrepreneurs
BY MARIAN EDVARDSEN

I have been studying and have been a student of the personal development industry for
years and have found that success means something very different to each of us. Being a
successful entrepreneur is about knowing yourself and having real clarity on what you
want. It is important to define success for yourself and live by it.
The definition of success that resonates most with me is from Ralph Waldo Emerson. It is
simply about being a little bit grateful, having fun and laughter, and about giving a little
bit toward creating a better world.
“To laugh often and much;
To win the respect of intelligent people and the affection of children;
To earn the appreciation of honest critics and endure the betrayal of false friends;
To appreciate beauty,
To find the best in others;
To leave the world a bit better, whether by a healthy child,
a garden patch or a redeemed social condition;
To know even one life has breathed easier because you have lived.
That is to have succeeded.”
"
"
"
"
"
~ Ralph Waldo Emerson
For me, success doesn’t boast dollars, or sales figures, or amassing great fortunes. The best
gauge of success is about you being you, and doing what you love.
Part of doing what I love is writing, and I just recently sent my finished manuscript for my
first book to my editor/publisher. Being a born teacher, my book is a self-improvement
primer of A-to-Z actions to take along your journey to success.
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As I’ve navigated through the world of personal development, entrepreneurship and my
personal journey to success, I’ve taken notice of what traits are common to the most highly
successful entrepreneurs. To my surprise, as I was assimilating and putting the finishing
touches on my book, I realized one day that the first eight chapters of my book are a
summary of these characteristics.
So I share my first eight chapters with you.

Always Say Thank You.
- Gratitude is the most universal trait of highly successful entrepreneurs. Be in a state of
always appreciating what you have, right where you are now. That energetically keeps you
in a state of attracting more of what you love for which to be grateful.

Believe in yourself and your success.
- Believing your yourself is acknowledging what you are good at and having the positive
mindset that will allow you to build your life, your dreams and your success.

Connect.
- Get to the heart of your matter; that is, what is most important to you. That is your
passion. Then connect outwardly; reach out and connect with others who will become your
business partners, your advocates, your board of directors or your mastermind group to
help build that life or business.

Dare to Dream.
- Think beyond what’s possible today and dare to dream about the possibilities as if you
had no limitations and no obstacles in your way.

Empower/Exercise/Educate/Envision/Engage. This is a 5-pointed success star.
- Empowering yourself to be successful is giving yourself permission to live fully. That
encompasses taking care of your mind, body and spirit. Exercise keeps your body and your
energy healthy and vibrant. Educate your mind and be a lifelong learner. Envision and
meditate on what your successful life looks like. Engage on a regular basis in all these
actions. This is where you will ‘power’ your goals, intentions and dreams.
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Focus.
“What you put your attention on grows stronger in your life.” ~ Janet Bray Attwood and
Chris Attwood, from The Passion Test: The Effortless Path to Discovering Your Life
Purpose. The greatest tool for focus and clarity, for me, has been The Passion Test.

Give.
- Give yourself quiet time. Give to others. It is in these quiet moments your answers and
your greatest rewards come.

Have Fun!
- Have Fun Living Your Passions !!

Meet Marian

Marian Edvardsen

Marian is the founder of SterlingStarlightSuccess!
and is passionate about inspiring and
empowering you to live your best life, be the star
you are, shine in your own unique greatness, and
live the life you've always dreamed of. Her
message and personal philosophy is to always
have fun living your passion, always do your
best, and always do what you love with gratitude
and joy.

As a Passion Test™ Facilitator for Adults, Kids and Teens, life coach and
strategist, Marian helps you "get to the heart of your matter" about what is
important in your life, help you get more clarity, and create simple sterling
steps to achieve your goals so you can live the life you’ve always dreamed
of. To learn more about Marian’s SterlingStarlightSuccess system and The
Passion Test®, to help you discover and live your best sterling quality of
life, contact Marian Edvardsen through her website.

www.MarianEdvardsen.com
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Mind, Body & Spirit

The Subtitle Goes Here

WHAT IS AN ESSENTIAL OIL?
Natural aromatic compounds found in plants
Steam distilled or cold press extraction
Powerful, safe benefits without side effects

ESSENTIAL OIL USES
AROMATIC -Diffuse in a room to purify the air or to change emotion
TOPICAL - Apply directly to skin during massage therapy
INTERNAL - Consume as a dietary supplement for targeting wellness

For the complete line of wellness and weight loss products visit:

http://doTerra.myvoffice.com/theTribalWoman
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The Complete
Package
BY ALLYSON SPELLMAN

I’m sure you have heard the question “What would tell your younger self?” No doubt this
is a thought-provoking question. I finally realized there were three things that made the
biggest difference in my life. It took me years to realize the significance of expressing my
authentic voice, trusting my intuition and owning my self-worth.
For many years I thought I was expressing my authentic voice, but it was constantly
drowned out with loud bells and whistles. The bottom line is I did not think I was enough.
So I kept adding or taking things away to be “more x, y or z.” My life became an
embellished and exhausting dog and pony show. I bought into so many beliefs, so many
things that I was utterly confused as to what I wanted and who I was in the first place.
My true voice never had the chance to be heard. I was responsible for creating a vicious
cycle that robbed me of my identity. My self-sabotaging patterns kept me drained,
confused, broke, and never ever able to get ahead. I was like a sheep being led to slaughtermy identity and purpose were on the chopping block.
Finally I had enough of living a life of self-created expectations and what others wanted for
me. I needed to find my voice. I needed to find me again. And this time, not just find herbut love her, embrace her, adore her. I had no idea where my journey would lead me, but
venturing into the unknown was the best decision I have ever made.
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I did find my authentic voice in its truest, rawest and beautifully inappropriate
form. I no longer feel the need to cover it up or apologize for its messiness. I can
finally breathe and just “be.”
I also second guessed my intuition– that internal voice that gently nudges you or
gives you a swift kick from time to time.

“My intuition is the ultimate
guide and it never takes a
day off”

What I didn’t realize was my
intuition is the ultimate guide and
it never takes a day off. Instead
we take time off from listening to
it, but our intuition never gives up
trying to direct us. Instead of
listening to my intuition, I became
a master negotiator convincing
myself that it wasn’t so bad or
maybe I was being too emotional.

How come our inner voice is so hard to hear sometimes? It is drowned out in
many ways including people telling us what to do, the onslaught of media
messages dictating what to have or how to be and our own limiting beliefs.
Unknowingly we choose the voices coming at us rather than choosing the one
within us. Somehow we subscribed to the philosophy that what we believe is
good, but what others believe is ten times better.
I tuned out my intuition because I always thought others knew better than me. I
was an avid follower of the latest trend, guru and quick fix hoping it would fill the
inner void within me. I didn’t just try to keep up with the Joneses, I moved in with
them.
The first step was not only listening to my intuition but to act on what it told me. I
decided to follow my inner guide no matter what and took ownership back of my
life. I have since found it has never steered me in the wrong direction. It is a
valued confidant and trusted friend always providing the greatest advice.
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My last lesson learned is one that has made the most significant shift in my life. Embracing my
self-worth has turned out to be the greatest gift. For many years I thought things outside of
myself would give me a much desired sense of inner worthiness. What it did was the opposite.
It left me exhausted and constantly chasing one thing after the next to feel fulfilled.
What I had to truly believe is that self-worth is something you are born with and is not separate
unless you make it separate. You are deemed worthy just by being. It is not something that you
have to work for, earn or strive to have one day. You are worthy right now- you always have
been. All you need to do is believe it!
These things have all made a huge difference in my life. Once I embraced all of them, I met and
married my soul partner, started a successful business, coached hundreds of women to stop
settling for less and fulfilled my dream of becoming a mother. I am blessed but I believe these
things happened for me because I knew I didn’t need them to complete me. For the first time in
my life, I believed I was the complete package- just as I am.

Meet Allyson

Allyson Spellman

Allyson Spellman has coached hundreds of women to
stop settling for less and start living without limits. She
is a women’s empowerment coach, writer, speaker,
“Mompreneur” and the author of “40 Days of Voice
Redemption: A Daily Devotional for Women to Unleash
Their Authentic Truth.” Allyson is the founder of
Unleash Your Voice and has dedicated her life to
helping women all over the world to own their
authentic voice and live an excuse-free, empowered and
rewarding life.

Contact Allyson to experience a complimentary coaching consultation
allyson@unleashyourvoice.com and be sure to check out testimonials at
www.youtube.com/UnleashYourVoiceNow.

www.unleashyourvoice.com
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The Top Lessons I
Learned In Starting
My Business
BY ANDREA GREENE

I have been in business now for 3 years. What a ride it has been! Having said that I
would never turn back! I have so many things that I want to share however there is
just not enough space so I have chosen my favorites to share with you. Just as I am
thrilled to share this with you, there are lots of people out there who are also willing to
share.
1. FOCUS! It’s easy to get distracted by other things i.e. laundry, over booking your
calendar , social media etc. Remind yourself why you started a business. This
should always be your focus.
2. My 5 year old daughter is a great teacher:

•

“It’s okay to say “NO”

•

“Thank you” goes a long way”

•

“A good hug can make your day”

3. Don’t let social media distract you. Set a timer. Give yourself max 15 minutes a
day; otherwise, a Facebook posting can turn into 2 hours without you realizing it.
4. Reach for the stars. You deserve it. Raise your standards - you will only surprise
yourself. So go for it.
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5. Write down what you’ve accomplished - either daily or weekly (I personally
love my daily 5 year journal where I write a few sentences each night about
my day).
6. Be aware of the company you keep. Seek out people who have great contacts
and great attitudes. Stay away from people who want to bring you down.
Don’t be intimidated by other people who seem to know the right people or
who appear to be smarter than you or more successful than you. You’ll be
surprised to find that most of these people are just ordinary people.
7. Simplify your:

•
•
•
•
•
•
•

Workload
Elevator speech
Web site
Surroundings
Calendar
Handbag
Product/service

8. If you feel like you’re in a funk or stuck with your business, remind yourself
why you’re doing this, and let yourself get re-inspired. I put on my favorite
music or take a walk.
9. Manage your time and manage your cash flow. Numbers don’t lie.
10. Make time for you. Give yourself 1/2 hour a day minimum to clear your
mind. We all seem to love what we are doing and forget to take a break.
Everyone needs to recharge.
11. Learn from your mistakes (quickly!) and move on. Don’t dwell on them.
12. Pay someone to clean your apartment or house. It’s worth every penny. Why
waste five hours cleaning when you could be focusing on your business?

29

KATHY’S LADIES

13. Hire resources! If you hire someone for $12 so you can make $100 that’s smart
business. You can find plenty of extra help at churches, friends, eager high
school or college kids etc. Make sure you know exactly what help you need
and list that out for your new assistant or part time help. Why do things that
prevent you from moving your business forward? Make a list and use that as a
reference for hiring.
14. Give yourself three things to do each day for your business (one thing to do
each day if you're still in transition from jobs). Setting up small goals will help
you to move your business ahead more quickly.
15. Dress the part. This doesn't mean you need a new wardrobe, but you want to
look together no matter what industry. Wear natural fibers not synthetics and
stick with the classics. This will also make you feel more professional.
16. When attending a networking event, if you’re shy, force yourself to get three
business cards from other people.
17. Have your elevator speech down to 15 seconds. You can elaborate once you've
gotten peoples attention. Make sure your web site is easy for people to
remember.
(An English friend of mine said she didn’t know how to spell Connecticut for
Connecticut Cookie Company, so I took that into consideration and used
CTCOCO for my domain name).
18. Be a good listener, remember it really isn’t all about you.
19. Find a mentor, a Mastermind Group or a small business group to help you
brainstorm about your business and to stay on track. Follow successful
business owners. You will find there are plenty of people out there who will
tell you “you can’t succeed” (because they never have). You want to be with
the ones who can help you to succeed.
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This is my personal list however I have to admit that it’s things I have learned from other
small business owners and of course my daughter. Be open, be bold and go for it.

Meet Andrea
Connecticut cookie Company LLC began in 2010 as an idea
while I was commuting one evening from New York City to
Connecticut. I have been in the fashion industry for over 16
years designing for Ralph Lauren, Old Navy, Abercrombie and
club Monaco. I took pleasure in baking for the office and
friends. I would bake anything some cookies to cupcakes to
gluten free treats using family and friends as guinea pigs.
As a kid in the suburbs of Cincinnati, I was more interested in

Andrea Greene

decorating cookies and then baking them. But, I remember
neighborhood moms reading about my grandma's vanilla from
her hometown, Indiana.

My joy of baking became the arts of baking, distinguished by and ability to improve a
recipe by varying ingredients alternately leading to creating my own recipes.
There are a few locally owned bakeries in our town, but several change stores. What is
special about buying machine made, flavorless treats in a fast food environment? This
is where the term cookie-cutter went from charming to ordinary. I am full of warm,
scented memories of my visits to the local bakery and candy store in grandma's
hometown where everything was homemade. I want the same experience for my own
daughter. These simple, special places are with you for ever, if you are lucky enough to
have one to visit.
At Connecticut cookie Company LLC we make every single cookies from scratch, using
the best ingredients. Whatever the occasion, we will bring Hometown goodness to your
door.

www.ctcoco.com
31

KATHY’S LADIES
Build Your Path
By KATIE ORPHANOS

Most people describe the process of finding success in life as following a path, but I have
found through my adventures in entrepreneurship over 25 years of work in Architectural
Design, Product Development and now Real Estate that it is more likely to be described as
“Building your Path”. I’ve learned an authentic way to collect, filter and express my
intentions as I continue to explore, develop and create in life.
The adage “form follows function” in Design always guides a strong creative resolution and
so Architects use this in building the design process. The Schematic Design phase is where
budget and timeline, the needs and the ideal aspects of the form of what is to be built, are
collected. Through the Design Development phase, priorities are filtered to address the needs
and weighed to make the best decisions, whether the home is a complete overhaul, a
remodel or an adaptation. The Construction Documentation, Scheduling and Management
become the technical guide, and path to literally express and build the ideas into reality.
ProStyle, Architecture out of the box, a line of pre fab, shop built Porticos, Dormers, Window
units, Cupolas and wall Panels for façade composition was a natural transition in building
my path. I was using these elements as part of design projects, and as a woman with 2 school
age children, arriving at a project site to find things built differently than I had drawn them
was a regular source of frustration, but the impact of cost, lost time and spent material made
it un-reasonable to ask for the work to be ripped out and redone. I wanted to make sure my
clients ended up with their project was built the way I intended it to look, even if I couldn’t
be there when it was being put together. I realized that if I could systematize my efforts
through innovation I could better insure quality results. As the economy and construction
continued deeper into recession, I developed the product line, which needed it’s own path,
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a business plan, to collect, filter and express how best to fund manufacturing,
distribution, marketing, inventory projection, and the people I would need to help
build the company. Through building this path I have learned to insist on using high
quality, qualified professionals and how important their competency is to getting
good results. Attorneys, Engineers, Accountants, Craftsmen and Contractors have
provided definitive answers and broader understanding of the implications of my
direction ahead. The impact of their knowledge is key to my research into
possibilities and choices. The quality of communication, and reliability of information
are critical components to understanding as much as I can about what I endeavor to
create, and the surest way to save myself a lot of headaches down the path I have
built.

“A successful woman is one who
can lay a firm foundation with the
bricks others have thrown at her.

”

I have learned to hone my skills and
to add new ones to build a path
farther into the future. When my
husband was out of work I gave him
my home office. I knew better than
to stay too close as he faced the
daunting job hunt in front of him, so
I went to study Real Estate. My
skills and background make it easy

to identify market trend and appreciation, empowering my clients with critical
knowledge to make a purchase or market for a sale. I love creating, but know you
don’t need to reinvent the wheel, so it was the nicest surprise when I entered real
estate to find the innovations in technology tools and business planning were already
tested. I am excited to now be in the position to network with many builders to find
the best one to assist me in launching ProStyle into the marketplace, while aligning
my efforts with the timing of an industry in recovery. It has allowed me to measure
their approach deeper inside the process, while using part of the earnings to fund
ProStyle to it’s idealized fruition. I have learned to manage the pitfalls with humor.
I’ve adapted this quote from David Brinkley to keep me moving forward with a
laugh when the inevitable setbacks occur “A successful woman is one who can lay a
firm foundation with the bricks others have thrown at her.”
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I describe this latest phase as “More Architecture, Faster” and have grown my focus from
20 home design projects, to analyzing more than 20 houses a week with Shore and
Country Properties. I am motivated by my dream of being able to build the best path for
my own family, and am using my skills to assist my clients in taking the solid steps on the
path to express their own!

Meet Katie
Trained to appreciate market value and location, Katie joins
Shore and Country Properties in bringing a cultivated
business awareness and careful consideration to the details
you’ll need, as you are searching for, investing, or planning
on selling your home. With 25 years of experience in design,
new construction and renovations of over $250,000,000 of

Katie Orphanos

Real Estate, Katie brings a core understanding to the
benefits of living and building in Fairfield County.

A graduate of Greenwich High School and Cornell University’s College of
Architecture, she has developed Real Estate projects throughout the Northeast,
and created an innovative line of building products that deliver classic design
elements to elegant façades. You can find her out with friends enjoying a visit to
the Library, the Glass House, restaurants and shops in the area; or at one of the
many parks and sports events her active family loves.
Katie’s clients the spaces they are living in. They have captured the advantage of
her expertise in planning, and site development and her ability to evaluate the
features you must have to even consider living somewhere, as well as how to
quickly rule out what just doesn’t fit. In a market poised for growth, whether it’s
classic Connecticut, a contemporary lifestyle or potential for construction, contact
her to assist you in making the best decisions in selecting a property today. Katie
is a member of: GAR, NAR, GMLS, GFC CMLS. Connect with her on Twitter
@archoutofthebox and be sure to visit her websites below!

www.prostyledesign.com
www.shoreandcountryproperties.com
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About Dead Ends
By MILLIE GRENOUGH

Ever have one of those days when you thought you just couldn’t keep going? I’ll mention a
few that, when they occurred, almost wiped me out.
Age 10: I adored Ms. Mary, my dance teacher, and was entranced by the amazing things
she taught my feet and body. When my mother said, “We can’t afford for you to take dance
classes anymore” (the classes cost a dime a week; too much for our family of seven kids), I
thought my world had ended.
Age 15: I trained like a maniac to try out for the basketball team. After a grueling practice, I
asked Coach Bunny, “How am I doing?” Bunny responded, “Millie, have you ever thought
about being a cheerleader?” I was crushed.
Age 31: I had spent eight years as a Catholic nun. I loved my work and the people I was
with in Latin America, but after many miserable days, “Madre Millie” (that was me) had to
admit that she no longer believed what the church was saying. And she didn’t want to be
celibate all her life. Despair.
Years later, I was happily married, had good friends and my own successful business. On a
sunny July afternoon a near-death bicycle accident knocked me unconscious. I couldn’t
work for months. Everything stopped.
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With help from others, my own determination, and trust in God/Goddess, I survived those
dark times:
When I told Ms. Mary I couldn’t come to dance class any more, she said, “Tell your mother
we might be able to offer you a scholarship.” She did.
Coach Bunny said it was okay if I came to practice till she picked the team. I did, and I
made the team. The next year I was chosen co-captain, probably because of my 5’2” grit.
Leaving the convent was the toughest. I truly felt that I was at an irreversible dead end: I
had lost all my dreams, everything I thought I was living for. I had no idea of anything that
could exist after that. I just knew I had to get out, or else I would die. Mother General
advised, “Sister, pray for your vocation.” I prayed. God answered: “Leave.” I told my
decision to the 2nd-in-command Sister; she was wise enough to inquire, “What will you do
now, Sister?” When I said, “I have no idea,” she asked, “What has ever made you happy in
your life?” It took me two weeks before I could think of anything. Finally, something:
Make music, with other people.
I left with my $200 dowry, moved to a place where I knew nobody so I could start fresh. I
bought non-nun clothes at a Hadassah shop and looked for a job and a bass fiddle.
For years I was bitter. I felt that I had lost the best years of my life. As I began to listen to
other women, I found that I was not as unique as I thought. One woman said, “When I was
five, I knew I would be a doctor. I did the whole schmear: med school, residency, lucrative
practice. Then one day…” Her friend: “When I married, I went into it with my whole
heart and soul, too. Then one day….”
I began to realize that all of us were like the semillas, the seeds, in a favorite Chilean song:
…buried little seeds, we all are looking for the light of the sun…. and the last line: Hay
siempre una oscura noche para cada amanacer: There’s always a dark night before every
sunrise. I gathered courage to walk into my new day.
The bike accident? As I recuperated in my backyard hammock, I had the chance to ask
myself the really big questions: Who am I? What am I here on this earth for? The
hammock became the birthplace for my new life that I now revel in.
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The accident was the impetus for me to de-craze my own hectic life. I developed
practical “sanity strategies,” began offering workshops, and wrote OASIS in the
Overwhelm: 60-Second Strategies for Balance in a Busy World, lauded by The Hindu
Business Line, Working Woman, Drs. Bernie Siegel and David Katz: I initiated the
OASIS Training Program that has graduated professionals throughout the USA, in
Panama, Puerto Rico, and New Zealand.
Overall lessons learned? When dealing with challenging days:
1. When needed, ask for help. And be ready to accept it.
2. When you’re in a cul de sac, keep your eyes open. A new path may
surprise you.
3. Celebrate who you are. There’s no else like you.

“When you’re in a cul de sac,
keep your eyes open. A new
path may surprise you.”

I love it that, because of my “jagged
life path,” I am the multi-faceted
woman I now am: ex-nun turned
nightclub singer, ex-shy Kentuckian
turned award-winning author and
international motivational speaker.

I love it that, because I used to be
painfully shy, I understand people’s
fears and am now myself fearless I
am happy that I originated Sing it! Everything You Always Wanted to Sing but
Didn’t Because They Told You You Were Tone Deaf (written up in The Village Voice
and Seattle Intelligencer), and that I was hired to conduct Presentation Skills
Training for the CEO and sixteen VPs at Foxwoods Resort and Casino.
I love it that, because of my living and working six years in Latin America and
Europe, I am at home with people from a variety of cultures, with bank presidents
and prison inmates, that I am comfortable in Spanish and English, and can sing a
few songs in Portuguese.
I love it that, because of the varied roads I have traveled, I have a special affinity
with seekers, searchers, off-the-beaten-path transitioners. I am delighted that as a
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professional/personal coach I help folks uncover and utilize their deepest desires.
What’s the big lesson? Nothing is ever a dead end…. unless I’m the one who’s dead.
And even then, who knows? My long-gone Dad said, “This world. The next. And then
come the fireworks.”
I hope to be around for the fireworks.

Meet Millie
Millie inspires people to do what they thought was impossible.
She teaches non-singers to sing, shy speakers to present
powerfully, Type A personalities to work smarter, frazzled
people to focus, and warring parties to work together.

Millie Grenough

An ex-nun turned nightclub singer, ex-shy Kentuckian turned
international speaker, Millie walks her talk. After a near-death
accident impacted her high-velocity lifestyle, she developed
strategies to help herself live a saner, more balanced life, and
wrote OASIS in the Overwhelm that has helped thousands.

The Hindu Business Line calls OASIS “A whiff of fresh air.” Dr. David Katz, Advisor to O,
the Oprah Magazine, says, “Millie Grenough offers you the opportunity to change your life.”
Millie’s six years’ living and working in Latin America and Europe help her appreciate a
rainbow of values. Her studies with Jon Kabat-Zinn, Thich Nhat Hanh, Ilana Rubenfeld, and
Francine Shapiro enliven her ability to dive in deeply and evoke body/mind/spirit health in
each person she meets.
Coach, author of ten books, motivational speaker, and Clinical Instructor in Psychiatry at
Yale University School of Medicine, Millie is certified in EMDR-Level II, and is one of ten
people worldwide named Master Rubenfeld Synergist. Her six years’ living and working in
Latin America and Europe help her be at home with people from many backgrounds. Her
four young grandchildren keep her on her toes.
Millie’s passion? Help each of us reach our full potential, while becoming saner, healthier,
and happier. That, in turn, makes our world a better place.
For more information on Millie, her books, and events, visit:

www.milliegrenough.com
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TO NETWORK OR
NOT TO NETWORK?
BY MARLA ALT

Networking means difference things to different people. It conjures up all kinds of
thoughts, it’s a waste to time, I have no one to go with and therefore I will feel
uncomfortable, all these people want to do is sell me their products or services. I don’t
have anything in common with these people; I don’t have time since I am running my
business.
In case you are in doubt about the importance and value of networking to your business
you need to let me share some of my personal experiences with you. I have found that
women, in general, have a much smaller network than men. I believe this is partially due
to the fact that women think they should do it all. They tend to be very uncomfortable
asking for leads or advice for help in areas where they are not experts. They don’t really
know how to network so that is fun and rewarding to them.
If you want to be successful you need to network. It’s a simple as that. As a small
business owner, we often do things that we don’t enjoy. I have learned that there are
some tricks to successful networking. If you follow these, you will probably end up
loving networking.
1. It’s not all about me. When I meet people I am genuinely interested in them. It
broadens my horizons to listen to what they do, how they do it and what challenges
they face. It’s fascinating to listen to the journey that others have take.
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2. Be careful to go to the “best’ networking group that will help you to grow. If you
surround yourself with like minded people, those who want to succeed, who are
driven and share your ambition and are willing to help you, it will be magical. It’s
amazing the power of a group. Case in point, I dedicate most of my networking
efforts to Ladies Who Launch. This is a group that has both informal and formal
networking events. Each time I have attend one of these events, I have found the
answer to a challenge I was facing, found someone who could be a strategic
alliance, gotten more clarity on my tag line, my web site and a mirad of other
business challenges. I believe this is because I make a point of really getting to
know an organization before I join. I can assure you there are many that I would
never consider.
3. Be clear about what you expect from networking. Many people expect it to be a
dismal experience, so it it. Others go in with a clear objective of meeting 2 or 3
people that they would like to follow up with. Other times, they simply want to
reconnect with people they have lost contact with.
4. Being a part of a networking group allows me to share my knowledge and
experience with other. They also share with me. It is so wonderful to hear other
peoples point of view on various subjects or processes. It’s great to get their
feedback on what I am doing.
5. A group can provide a depth of knowledge and experience that you as an
individual cannot possible have. There is magic in numbers. It just has to be the
right numbers.
6. Networking opens up a number of opportunities. However, you have to be open to
listening for them and taking action when they appear. People in these groups can
also make introductions for you, help you to avoid bad suppliers and connect you
with other people who may benefit from your product or service.
7. There is something that is just wonderful about being with people who can help
you and whom you can help. Many people make friends as well as business
acquaintances.
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In conclusion, networking comes in all shapes and sizes. I have found some formal some
informal. I happen to like a group that offers both. I have found that I am happiest and
most successful when the group works. So try some of these things out and let me know
what you think!

Meet Marla
Marla Alt, a world-class professional organizer also
known as The Moving Whisperer, has worked with
some of the best interior designers, stagers and movers
in the metro area.

Marla Alt

She prides herself on the fact that most of her 200-plus
clients come from professional referrals, primarily
Realtors from Halstead, Corcoran, Douglas Elliman
and Sotheby's Julia B, Fee.

In the more than seven years since launching 123organize.com, Marla helps
people move!
Whether five-story brownstones, penthouses, duplexes in Manhattan or
sprawling mansions, Marla can handle it all with grace.
Not only has Marla moved people in and out of the tri-state area, she has
moved some of her clients to Boston, Florida, Chicago, California and Israel,
too.
When she is not organizing, she is a mother, a teacher, serves on the board of
two nonprofits, loves yoga/exercising and baking.

www.123organize.com
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from BRAVA! 2013
I recently had the great honor of speaking at Eli Davidson’s BRAVA! 2013 You may
remember that Eli was on our cover last month when we featured Women in the
Media.
BRAVA! is her signiture live event and she invited me to speak on her expert panel to
discuss how entreprenuers can create addtional streems of income by repurposing
their existing content.
I hope you enjoy the clip!
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Creating Multiple
Streams of Income

Entrepreneurs pour their heart and soul into creating high value content. The process is
time consuming and often designed to serve one purpose. Speeches, trade articles,
blogposts, radio shows, webinars, interviews, tele-summits and more have been created
and then archived and filed away on a computer hard-drive.
This content can and does change lives. It should not be forgotten.
Repurposing is the art of taking this content and packaging it differently to reach a larger
audience. The benefits are two fold:
You effortlessly meet the continuing demand for quality content that will engage your
clients and prospects.
You create new traffic and income streams while reaching more people that will benefit
from your message.
When repurposing your content the key is to be organized! You want to work smarter not
harder!
In order to make re-purposing most effective, begin by identifying the "master" piece of
content (video, article, guide) and then list all of the ways you can repurpose it (blog,
social media, media pitch, emails, etc). Then state your intent for the content. Will you use
it to drive traffic or to develop a new product?
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Use an Excel or Numbers file to help you see the big picture and standardize the process by
developing a ‘blueprint’ including intended channels of distribution.
Let’s take a closer look at what you can do Video.
You don’t need professional gear, expert editing skills and software, and you don’t need a fancy
script. You don’t even need to be super-confident in front of the camera. Just do it! Why?
because video is HOT!
Did you know that more than 53% of the entire US population watched online video in 2012? that’s 167 Million people! More importantly by 2014, online video could account for 50% of All
Internet Traffic!
To Repurpose Existing Videos Search your Content Library for:
Live Seminars
Recorded Webinars
Product Videos
Travels Videos
Videos provide a rich source of content and should be repurposed in the following ways:
Edit the video itself. Turn it into sound bites for advertisements. Develop teasers for
relevant products on your website and social media sites.
Strip out the audio and turn into MP3‘s
Transcribe and use for supporting information in speeches, white papers, or research
reports. Refer to the Creative Repurposing of Publications for more ideas.
It’s important to start publishing video on a consistent basis. Just make a good point and
deliver content people can use and enjoy.
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When Repurposing Other Content Into Video:
Don’t worry about what camera to use. Don’t worry about the “mess-ups” because they make
you look more genuine and real.

•

Start with shorter 1-to-3-minute videos that educate your audience. When you get more
comfortable, you can make them longer or do more editing.

•

You want to be as transparent and authentic as you can be when expressing yourself on
video.

Types of New Video Creation:
Presentation Style - super simple and it tests off the charts. This format consists of a Keynote or
PowerPoint presentation that’s filmed with screen capture software and combined with a voice
over.
Direct to Camera - Standing in front of Video camera and speaking direct your “audience”
Animoto - When you’re looking to turn a few concepts into professional looking video with a
“Wow” factor, Animoto is an excellent tool.
This software makes creating engaging videos a snap. In a very short time, you can create a
slick, professional presentation that won’t detract from the core message.
Paper Cuts (CommonCraft.org) - This service actually creates instructional and demo videos
using paper cutouts and a dry-erase board.
While conspicuously low-tech, these videos have proven themselves to be one of the most
engaging formats on YouTube. Once again, it’s the simplicity of the format that makes the video
so effective. There’s not much that’s left open to interpretation.
If you’re feeling really crafty, you can make your own paper cut videos using a program called
StopMotionPro.com
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What Profits Are You Sitting On? Evaluate what you have in your content library!

Download your FREE Copy of More Profits with Less Effort.
Just Click HERE and tell me where to send it!

Meet Cheryl
I love to learn and I love to teach
what I have been taught. I graduated
with a BS degree in Marketing in
1982 and have been a lover of life for
as long as I can remember.
My career has been a diverse and satisfying journey taking me from the hazardous
waste field to SCUBA diving Instructor and ultimately to small business owner. While
developing a successful Interior Decorating and Custom Upholstery Shop I became
fascinated with internet marketing and have never looked back.
I am the best selling author of several books including Relationship Marketing & The
New Entrepreneur and The New Masters of Online Marketing. I speak internationally
about marketing and most importantly I am passionate about helping women
entrepreneurs create and grow heart centered businesses where mind, body and spirit
come together so we can live a life fulfilled, a life lived to our highest potential.

http://TribalWomanMagazine.com
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Publishing Magazines on the
iPad Has Never Been Easier
Get Access to the Same Secret Tool I Use!

Click on the Button Below to Get Started Publishing
Your Magazine with a Couple of Clicks
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Be Passionate About Business
and Life

Tribal
Woman

Subscribe
Today

Wrap Yourself In The Warmth
of Community

Subscribe today and save!

The Tribal Woman Magazine ......... six month subscription

$6.99

......... one month subscription $4.99
..........single issue

$6.99

http://bit.ly/TribalWomanMagazine
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