
 Your Story Goals 
 

 
Whether you are talking about your network marketing products and 
services or the business opportunity…you need to have stories and 
examples.  Choose stories that ideally inspire people to share with 
others, so your communication “sticks” and goes viral.  
 

Number 1:  Get Clear on Your Desired Outcome 
 
Often people make the mistake of telling a story just because they like the story. In a 
network marketing or business setting, you first want to get clear on your desired 
outcomes. This clarity is like the framework you need to then build your story. See if you can 
answer these questions:  
 

1. What is your role? ________________________________________________ 
2. What is your offer? _______________________________________________ 
3. What kind of story? _______________________________________________ 
4. Who is your story for? _____________________________________________ 
5. What's in it for them to listen? ______________________________________ 
6. What do you want them to do as a result of listening? _____________________ 

 
Example #1: Doing a testimonial story about the products at a monthly meeting 

1. Your role – an associate in your network marketing company  
2. Your offer -- how the aloe products have made a huge difference to your health 
3. What kind of story --- a product success story 
4. Who your story is for --  guests of associates 
5. What's in it for them  -- the possibility that they could get the same health benefits 
6. What you want them to do as a result of listening – try the product, buy the product, 

become a distributor 
 
Example #2: Motivating your team to build their business 

1. Your role – a distributor with a team in your network marketing company 
2. Your offer -- how to get over fear of rejection and make calls regularly 
3. What kind of story --- a story of how you got past your fear and built your business 
4. Who your story is for --  your downline and others in the company  
5. What's in it for them  -- how to lower their anxiety and increase a sense of confidence 
6. What you want them to do as a result of listening – change their attitude towards 

making calls, be consistent with reach out to people 
 
 

 



Number 2:  Choose a Type of Story  
 
Many people don’t realize there are many kinds of stories you could choose from. Great 
storytellers find one that creates the outcomes they want (e.g. what you listed in Number 1).  
 
You can tell a: 
 

 Story from your own life _________________________________________ 

 Story from someone else's life ____________________________________ 

 Myth, fair tale or legend _________________________________________ 

 Story from book, film, internet, TV _________________________________ 

 Fictional story you make up _______________________________________ 
 
 

Tick off which of these you will explore and write a note next to it about which story, or 
where to look, or what to research.  
 
Next steps 
 
In the next videos you will discover how to find stories and how to create your own 
stories or adapt other people’s story to a powerful story structure. Make a note here of 
what you will do next just to ensure forward momentum: 
 
Here’s what I will do next: ____________________________________________________ 

 
 
 


