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Copyright © 2010 Scott L. Haines.  All Rights Reserved. 

 

No part of this publication may be reproduced in whole or in part, or transmitted in any form or 

by any means, electronic or mechanical, including photocopying, recording, or by any 

information storage and retrieval system, without permission in writing from the publisher. 

 

 

Published by: 

Scott L. Haines 

7107 S. Yale Avenue, #295 

Tulsa, OK 74136 

Web site: http://www.60minutesalesletters.com  

E-mail:    support@60minutesalesletters.com  
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DISCLAIMER AND LEGAL NOTICES 
 

 

 

While all attempts have been made to provide accurate and verifiable information in this 

publication, neither the Author nor the Publisher assumes any responsibility for errors, 

inaccuracies or omissions.  Any slights of people or organizations are unintentional. 

 

This publication is not intended for use as a source of legal or accounting advice.  Both the 

Publisher and Author want to stress that the information contained herein may be subject to 

varying federal, state and local laws or regulations.  All users are advised to retain competent 

legal counsel to determine what federal, state and local laws or regulations may apply to the 

user‟s particular business. 

 

The purchaser or reader of this publication assumes responsibility for the use of these materials 

and information.  Adherence to all applicable laws and regulations, federal, state and local, 

governing professional licensing, business practices, advertising and all other aspects of doing 

business in the United States or any other Country or jurisdiction is the sole responsibility of the 

purchaser or reader.  The Author and Publisher assume no responsibility or liability whatsoever 

on the behalf of any purchaser or reader of these materials. 

 

If you click a link in this publication and purchase goods and/or services, the Author and/or 

Publisher may be compensated through an Affiliate relationship with the provider of those goods 

and/or services.  

http://www.60minutesalesletters.com/
mailto:support@60minutesalesletters.com
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QUESTIONS?  COMMENTS?  CUSTOMER SERVICE? 

HERE’S HOW TO CONTACT ME 
 

     

 

     The very best way to contact me—if speed is of no concern—is by mail at this address: 

 

Scott L. Haines 

7107 S. Yale Avenue, #295 

Tulsa, OK 74136 

 

     If your needs are more urgent, you can e-mail me at: scott@60minutesalesletters.com 

 

     If you need customer service, send an e-mail to: support@60minutesalesletters.com 

 

     Please note: Customer service e-mails will be replied to within 24-48 hours… however… 

personal e-mails may take longer.  That is, I‟m not sitting at my computer 24 hours a day 

replying to e-mails on demand.  Typically, I check and reply to e-mails once every 24 to 48 

hours.  But if I‟m traveling, or on a tight deadline, it could take me up to a week to reply to you.  

So please don‟t “freak out” when you don‟t hear back from me immediately.  Just know that I 

will get back to you as soon as possible. 

 

     If you want to talk marketing, advertising, sales, or about a business problem (or problems) 

you‟re facing, or increasing your business… I have a limited amount of consulting time available 

in one-hour increments (by phone only) on a first-come, first-served basis.  I also from time to 

time have openings in my schedule for new copywriting assignments.  E-mail me at my personal 

address above if you are interested in either.  (Just know I charge $750 per hour for consulting… 

and… a full promotion from me—whether direct mail, web or space advertising—is $15,000 

plus 5% of gross sales… sometimes more… depending on complexity.) 

 

     One last thing: I‟m always interested in hearing success stories.  If, as a result of applying 

what you read in this report, you have a success story you‟d like to share… I‟d love to hear about 

it.  Again, e-mail me at my personal address above.  Thank you. 

 

 

 

 

 

 

 

 

 

 

 

 

 

mailto:scott@60minutesalesletters.com
mailto:support@60minutesalesletters.com
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INTRODUCTION 
 

     

     First of all, I want to say thank you for purchasing this report.  I truly appreciate it.   

 

     Second, about the title…  

 

“How To Write The World’s Most Perfect Sales 

Letter For A Book, E-book Or ANY Other Type 

Of Information Product In 60 Minutes Or Less!” 

 

     I chose that title for this report not because it shows you how to write the “very best” sales 

letter in the world… but because… I believe anyone can use the template I‟m about to reveal to 

write a very good sales letter for a book or an e-book… or… almost any other type of 

information product in 60 minutes or less. 

 

     And, like I said in the letter that prompted you to purchase this report… it‟s my firm belief—

and I have experiential knowledge of this both with myself and clients—that for most people in 

direct marketing… 

 

It’s Better To Be Really Fast And Good  

Enough… Than Really Slow And Perfect! 

 

     Trust me, money and success are attracted to speed… much, much, much more so than 

perfectionism.   

 

     Besides, there‟s no such thing as “perfect” anyway.  Nothing has ever been written, whether 

on stone, papyrus, parchment or paper that—according to the “rules”—doesn‟t have some flaw 

or flaws.  So get over it and get on with making money from your writing. 

 

     One last thing before we get started: If, after reading this report, you‟d still rather have 

someone else write your 60 Minute Sales Letter for you, I‟ll tell you how you can get that 

done… fast and fairly inexpensively.  Plus, I‟ll also reveal how you can license an amazing 

bonus report that will help boost sales of your information product—in many cases—by a very 

wide margin. 
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et‟s jump right into it… right here, right now, I‟m going to show you (by example) exactly 

how to write the world‟s most perfect sales letter for your book, e-book or information 

product in 60 minutes or less. 

 

     This is gonna be fun.  I‟m going to pick a book out of my extensive library at random and do 

this right before your very eyes.  

  

     Here‟s the layout for the ad: 

  

        Headline 

        Opening 

        Bullets 

        Testimonials 

        Guarantee 

        Offer 

        How To Order 

        Takeaway Close 

        P.S. 

  

     The book I‟ve chose (at random) is: The Success System That Never Fails by W. Clement 

Stone.  By the way, this is a very good book you should read.  I have an original, out-of-print 

copy… however… you can get a newer version at: amazon.com  

  

     Anyway, here it goes (my comments are in green): 

  

     First, I need a headline.  I could just use the headline of the book to make it simple.  If 

your book or info product has a good title (and it should)… do just that.  Simply use the 

title as the headline for the sales letter. 

  

     I’ll use the title on the front cover of this book for the headline… but… I want to add a 

little to it.  And I’m going to get that right off the front cover of the book, too.  And, I’m 

going to write this as if it were a new book.  So here we go: 

  

        

“Amazing new book reveals… 

  

“The Success System That Never Fails!” 

  

“How to take the gamble out of life — and easily get   

 what you want… recognition, money, health, happiness,  

love… all the true riches of a fuller life!” 
  

     Okay, I’ve hardly done anything so far.  That was all on the front cover of the book… 

except… for the lead-in (superscript headline) and a few words I added. 

 

     Here’s a link to the cover I used from an original copy of the book… so you can see what  

L 

http://www.amazon.com/
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I’m talking about… and the very few, subtle changes I made: 

 

http://www.amazon.com/Success-System-that-Never-Fails/dp/B000Z39QBQ 

 

     Next, I need to put whom the letter is from: 

  

From:  

Scott L. Haines 

Coral Gables, FL 

Tuesday, 9:18 a.m. 

April 9, 2002 

  

     Next, is the salutation and opening first sentence.  I’m going to use my favorite opening 

in the world, the “if/then” opening.  Also, I’m using the same salutation I always use, 

unless, the letter is personalized. 

  

Dear Friend, 

  

     If you are interested in getting everything you want in life… and… getting it quickly and 

easily, then this is going to be the most exciting message you‟ll ever read! 

  

     Here‟s why: 

  

     Next, I’m just going to talk a bit about the book and lead right into the bullets. 

  

     There is an amazing new book called, The Success System That Never Fails.  It was written 

by a man named W. Clement Stone who started with less than $100 and built a multi-million 

dollar sales organization in the middle of the Great Depression. 

  

     How did he do it?  A simple formula that, he says, you can easily learn and use to… get 

everything you want in life… money, health, happiness, love, whatever you want.   

 

     And, he reveals the formula in his new book… along with… many, many other truly amazing 

success secrets, such as… 

  

     Now I’m going to go right into the bullets.  And, I’m going to write them using nothing 

more than the table of contents. 

  

        The amazing, moneymaking secret behind the phrase, “little hinges that   

                swing big doors”! 
  

        How to do twice as much in half the time with half the effort! 

  

        How to eliminate fear! 
  

        Why knowing when to quit is just as, or even more important than  

http://www.amazon.com/Success-System-that-Never-Fails/dp/B000Z39QBQ


- Page 7 - 

Copyright © 2010 Scott L. Haines.  All Rights Reserved   http://www.60MinuteSalesLetters.com  

                persevering! 

  

        The secret power that lies hidden in your mind… and… how to uncover it! 
  

        Why it takes less work to succeed than to fail! 

  

        How to turn any defeat into victory! 
  

        The most important ingredient in success! 

  

        The greatest motivator of all! 
  

        How to make more money by multiplying yourself! 

  

        How to get good advice! 
  

        A simple secret that uncovers all the opportunity in the world to you! 

  

        How to turn every disadvantage into an advantage! 
  

        Mysterious sources of power! 

  

        How to get from where you are to where you want to be! 
  

        The strangest book ever written… and… how it can help you succeed! 

  

        Napoleon Hill’s little-known, success secret behind his massive bestseller,  

               Think and Grow Rich! 
  

        How all wealth is made! 

  

        How to discover your potential! 
  

        How to develop the power that changes the course of your destiny! 

  

        And much, much more! 
  

     All right, I’ll stop there.  I could write better bullets, but those will pass… and… I wrote 

them right out of the table of contents.  A few are almost verbatim.  Most, though, I made 

up from what I read.  Also, notice that I bolded every other bullet.  That provides a little 

“eye relief” and makes the bullets easier to read… thus… keeping the reader cruising 

through your letter. 

  

     Next, are the testimonials and the copy leading up to them.  I don’t have any for this 

book, so I’ll make a couple up.  (By the way, DON’T EVER do this in a real promotion.  
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It’s illegal.  I’m only doing it here for illustration purposes.)  I normally include about 10 

testimonials if I can get that many.  However there is no limit.  But, if I go above 10 or 12… 

I usually put them on another sheet and insert it separately in the mailing package.   

  

     Pretty amazing, don‟t you agree?  But don‟t take my word for it.  Listen to these success 

stories from real people who‟ve read and applied the secrets in The Success System That Never 

Fails: 

  

“I purchased your book six months ago and read it immediately.  At the time, I was 

$10,000 in debt and about to be evicted from my home.  After reading your book and 

applying your success formula, I quickly became debt-free.  And not only did I not get 

evicted from my home… I paid it off in full in less than 3 months.  Thank you.  Thank 

you.  Thank you.” 

— Dolores W., Canton, Ohio 
  

“I was skeptical that any book could change my position in life.  However, I was so 

intrigued by the promises your book made, I bought it.  That was 12 months ago.  My net 

worth then amounted to a beat up 12-year-old car and a few boxes of personal 

belongings… about $1,000.  Today my net worth exceeds $1 Million.  I don‟t know how 

to thank you.” 

— Bob H., Santa Monica, California 
  

     Okay next, I’m going to mention the guarantee and write the copy leading up to it and 

the offer. 

  

     That‟s just a few of the more than 1,000 testimonials from satisfied readers of The Success 

System That Never Fails.  However, the publisher doesn‟t expect you to believe them, either.  He 

wants you to try the book out for yourself, risk-free for a full 60 days. 

  

     Next, the offer and an elaboration of the guarantee in full: 

  

     Here‟s the deal: 

  

     The price of the book is $15.95 ($12.95 plus $3 shipping and handling).  Order a copy of the 

book completely at the publisher‟s risk.  Read it and try out The Success System That Never Fails 

for 60 full days.  And, if you are not satisfied for any reason, or no reason at all… return the 

book and you‟ll receive a full and fast refund (including S&H).  No questions asked.  No hassles. 

  

     Next, we’re going to tell them how to order: 

  

It’s Easy To Order: 
  

     For Fast Service: Fill out the yellow order form enclosed and fax it to: 1-555-555-5555.  The 

fax lines are open 24-hours a day, 7 days a week.  Or, you can mail your order form to: 

  

ABC Publishing, Inc. 
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123 Any Street 

Anytown, USA 00000 
  

     Checks and Money Orders should be made payable to: ABC Publishing. 

  

     For Fastest Service: Have your credit card ready and call: 1-800-555-5555.  That‟s a toll-

free number, it won‟t cost you a cent… and… you can call 24-hours a day, 7 days a week. 

  

     Next, I’m going to use a takeaway close. 

  

     WARNING: Supplies of the book are extremely limited.  The publisher has nearly sold out 

the entire first printing and may not print another edition until next year.  If your order comes in 

after the last book is sold… your order will be returned, unfulfilled.  Order now! 

  

Sincerely, 

                                                                                    

Scott L. Haines 

  

     Now, I’m going to add the all-important P.S.  Which, by the way, is the second most 

read element of a letter… and… can boost sales by up to 300%. 

  

P.S.  If you‟ll order in the next 11 days, the publisher has agreed to include a surprise free bonus 

report with your book.  This report will make the book (or any other information product) 

at least 10 times more valuable to you.  And, it yours to keep free… even if… you return 

the book for a refund.  But you must order right away to ensure you‟ll receive it. 

  

     There it is!  Well, everything except the order form… which… I‟m going to tell you how to 

download on Page 14.  And yeah, I could write a better sales letter… but… this one will do.  It‟s 

good enough… and… I think almost anyone can write one just as good or better with the 

template I just gave you.   

 

    The amazing thing is, I wrote this letter in about 45 minutes… and… I didn‟t even have to 

read the book to write the ad… although I have read it.  And, you can do this with any book, e-

book or information product. 

       

     Starting on the next page, there is a finished/formatted-for-direct mail version of the sales 

letter.   
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“Amazing new book reveals… 
 

“The Success System That Never Fails!” 
 

“How to take the gamble out of life — and easily get 
what you want… recognition, money, health, happiness, 

love… all the true riches of a fuller life!” 
  

From:  

Scott L. Haines 

Coral Gables, FL 

Tuesday, 9:18 a.m. 

April 9, 2002 

  

Dear Friend, 

  

     If you are interested in getting everything you want in life… and… getting it quickly and 

easily, then this is going to be the most exciting message you‟ll ever read! 

  

     Here‟s why: 

  

     There is an amazing new book called, The Success System That Never Fails.  It was written 

by a man named W. Clement Stone who started with less than $100 and built a multi-million 

dollar sales organization in the middle of the Great Depression. 

  

     How did he do it?   

 

     A simple formula that, he says, you can easily learn and use to… 

 

Get Everything You Want In Life… Money, 

Health, Happiness, Love, Whatever You Want! 

 

     And, he reveals the formula in his new book… along with… many, many other truly amazing 

success secrets, such as… 

  

 The amazing, moneymaking secret behind the phrase, “little hinges that  

 swing big doors”! 

 

 How to do twice as much in half the time with half the effort! 

 

 How to eliminate fear! 

 

 Why knowing when to quit is just as, or even more important than 
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 persevering! 

 

 The secret power that lies hidden in your mind… and… how to  

            uncover it! 

 

 Why it takes less work to succeed than to fail! 

 

 How to turn any defeat into victory! 

 

 The most important ingredient in success! 

 

 The greatest motivator of all! 

 

 How to make more money by multiplying yourself! 

 

 How to get good advice! 

 

 A simple secret that uncovers all the opportunity in the world to you! 

 

 How to turn every disadvantage into an advantage! 

 

 Mysterious sources of power! 

 

 How to get from where you are to where you want to be! 

 

 The strangest book ever written… and… how it can help you succeed! 

 

 Napoleon Hill’s little-known, success secret behind his massive bestseller,  

 Think and Grow Rich! 

 

 How all wealth is made! 

 

 How to discover your potential! 

 

 How to develop the power that changes the course of your destiny! 

 

 And much, much more! 

 

     Pretty amazing, don‟t you agree?   

 

     But don‟t take my word for it.  Listen to these success stories from real people who‟ve read 

and applied the secrets in The Success System That Never Fails: 

  

“I purchased your book six months ago and read it immediately.  At the time, I was  

$10,000 in debt and about to be evicted from my home.  After reading your book and 

applying your success formula, I quickly became debt-free.  And not only did I not get 

evicted from my home… I paid it off in full in less than 3 months.  Thank you.  Thank  
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you.  Thank you.” 

— Dolores W., Canton, Ohio 

  

“I was skeptical that any book could change my position in life.  However, I was so  

intrigued by the promises your book made, I bought it.  That was 12 months ago.  My  

net worth then amounted to a beat-up 12-year-old car and a few boxes of personal  

belongings… about $1,000.  Today my net worth exceeds $1 Million.  I don‟t know how  

to thank you.” 

— Bob H., Santa Monica, California 

  

     That‟s just a few of the more than 1,000 testimonials from satisfied readers of The Success 

System That Never Fails.  However, the publisher doesn‟t expect you to believe them, either.  He 

wants you to try the book out for yourself, risk-free for a full 60 days. 

  

     Here‟s the deal: 

  

     The price of the book is $15.95 ($12.95 plus $3 shipping and handling).  Order a copy of the 

book completely at the publisher‟s risk.  Read it and try out The Success System That Never Fails 

for 60 full days.  And, if you are not satisfied for any reason, or no reason at all… return the 

book and you‟ll receive a full and fast refund (including S&H).  No questions asked.  No hassles. 

 

It’s Easy To Order: 

  

     For Fast Service: Fill out the yellow order form enclosed and fax it to: 1-555-555-5555.  The 

fax lines are open 24-hours a day, 7 days a week.  Or, you can mail your order form to: 

  

 ABC Publishing, Inc. 

 123 Any Street 

 Anytown, USA 00000 

  

     Checks and Money Orders should be made payable to: ABC Publishing. 

  

     For Fastest Service: Have your credit card ready and call: 1-800-555-5555.  That‟s a toll-

free number, it won‟t cost you a cent… and… you can call 24-hours a day, 7 days a week. 

  

     WARNING: Supplies of the book are extremely limited.  The publisher has nearly sold out 

the entire first printing and may not print another edition until next year.  If your order comes in 

after the last book is sold… your order will be returned, unfulfilled.  Order now! 

  

       Sincerely, 

                                                                                     
       Scott L. Haines 

  

P.S.  If you‟ll order in the next 11 days, the publisher has agreed to include a surprise free bonus 

report with your book.  This report will make the book (or any other information product) 

at least 10 times more valuable to you.  And, it yours to keep free… even if… you return 

the book for a refund.  But you must order right away to ensure you‟ll receive it. 



ADDITIONAL NOTES 
      

     I made a few changes to the letter formatting-wise to make it suitable for direct mail: 

 

1. To keep them reading, I made sure no page ends on a period. 

 

2. I used a Sans Serif font for the superscript headline, main headline and subscript  

           headline.  (In this case, Arial.) 

 

3. Starting with page 2, you should have a page number at the top of each page… and… 

every page (except the last) should have a footer to, again, keep „em reading.  I couldn‟t 

include them, „cause I already have headers and footers in this report… and… it screws up 

the formatting too much.  But here are two examples:  

Page number: - Page 2 -   Footer: (Go to next page)  

 

4. Since this letter is only three pages… send it single-sided.  I always send my letters single-

sided when there are 4 pages (or less).  After that, I send them double-sided.  I do this for 

both cost and response reasons.  That is, you want to stay at (or under) 1 ounce so your 

postage costs don‟t increase… and… as a general rule, single-sided pulls better… 

especially… when you have 4 pages (or less). 

 

           Speaking of “general rules” that boost response… here are some more that help: 

 

General Rule: If you put the same amount of postage on an envelope with multiple stamps 

instead of just with a single stamp, your response will increase. 

 

General Rule:  If you use a commemorative stamp (or stamps), instead of a regular first-

class stamp, your response will increase.  

 

General Rule: The sturdier your envelope, the better the response you will get.  That is, 

don't economize and use cheap “looking” and “feeling” envelopes. 

 

General Rule: If you sign your letters with a blue signature, it will increase response.  I 

believe (according to Ted Nicholas' tests) process blue ink is best. 

 

General Rule:  Adding—as though it were a mistake—one or more extra order forms in 

with your letter will increase response.  Your guess is as good as mine as to why this 

happens.  But tests reveal that it does. 

 

There are many more ways to boost response to your direct mail… but… this is a very 

good start. 

 

5. Speaking of boosting response, if you want to know how almost all your envelopes should 

look for maximum response… trot on over to Gary Halbert‟s web site and read his 

newsletter titled… The Amazing Direct Mail Secret Of A Desperate Nerd From Ohio!   

http://www.thegaryhalbertletter.com/Newsletters/zlkh_direct_mail_nerd.htm 

http://www.thegaryhalbertletter.com/Newsletters/zlkh_direct_mail_nerd.htm
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6.  Here‟s another BIG tip: Let‟s say, for example, you don‟t have enough bullets for your   

 letter, or your Table of Contents doesn‟t inspire you.  Here‟s what you can do:  

 

Go to amazon.com and use their nifty “Look Inside” option to look at The Table of 

Contents of books similar to, or on the same topic as your product.  Not all books will 

have that option, but many will.  Then, pick out bullets that match up to the information in 

your product — that is, your product actually fulfills on the promises of the bullets… and 

then… rewrite the bullets to fit your product.   

 

IMPORTANT NOTE: I said REWRITE, not STEAL the bullets. 

 

7. Click this link to see/download a sample order form for your direct mail letter… which… 

by the way, should be printed on canary yellow paper.  Also, I‟ve included a link on this 

page to a quick and easy formatted web site sales letter.   

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

http://www.amazon.com/
http://www.60minutesalesletters.com/report/orderform.html
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CONCLUSION 
 

 

     Hey, we are at the end of the report.  Now all you have to do is use the step-by-step formula I 

just revealed to crank out your next sales letter in 60 minutes or less. 

 

     However, like I mentioned in the beginning, if you still would rather have someone else write 

your ad, I may be able to accommodate you.  I have a limited amount of time available to write 

sales letters for clients based on the above formula.  If you‟re interested, here‟s how you go 

about hiring me: 

 

1.  E-mail me first to see if I can slot you in my schedule. 

 

2.  If I can, I‟ll tell you when I can write your sales letter and how to get started. 

 

    By the way, the cost is a flat $2,500… a far cry from my regular fee of $15,000 plus 5% of 

gross sales.  And, to sweeten the deal even further, if you hire me to write your sales letter, I will 

grant you a reprint license to the report I talked about in P.S. of the letter above.  The one that 

will make any information product up to 10 times more valuable to a person.  The title of the 

report is… 

 

“How To Make ANY Book, E-book Or Information 

Product At Least 10 Times More Valuable To You!” 

 

     This report is a proven response booster… and… I‟m going to grant you a license to use it—

with the sales letter I write for you—for as long as you like.  

 

     So, if that sounds like something that interests you, and you are ready and capable of hiring 

me (meaning you have a finished product and the money), send me an e-mail at:  

 

     scott@60minutesalesletters.com 

 

     That‟s all for now.  Thanks again for purchasing (and reading) this report. 

 

mailto:scott@60minutesalesletters.com

