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In This Game of Duopoly,  
You Win

WALK in any grocery store around the U.S. 
and covertly watch people buy soda. What 
you’ll see is that most people pick either 

Coke or Pepsi.
Go to a baseball game, you’ll either be served Coke 

or Pepsi. Same thing on a plane, in a restaurant, 
amusement park or movie theater. 

In fact, almost anywhere you go in the U.S. — and 
a lot of places around the globe — there are mainly 
two choices when it comes to carbonated beverages: 
Coca-Cola and Pepsi.

These two soda companies almost completely 
dominate sales of soda around the world. 

According to Grand View Research, as of 2014, 
Coca-Cola claimed roughly 48.6% of the carbonated 
beverage market while Pepsi had 27.5%. That’s 76% 
of a $340 billion market locked down by just two 
companies.

And then don’t forget that these two behemoths 
— worried about all the negative stories surrounding 
the unhealthiness of soda — have also snatched up a 
sizable chunk of the water, juice, energy drink and tea 
market.

The fact is that if you’re grabbing a quick drink 
either off the shelves at the grocery or at a restaurant, 

it’s very likely that you’re buying from one of these two 
companies.

It should really come as no shock then that the 
stock performance of these two companies has been 
incredible. Coca-Cola’s stock is up nearly 17,000%, 
and Pepsi is up nearly 20,000% since 1979.

That’s enough to turn a $10,000 investment into 
$1.7 million for Coca-Cola and $2 million for Pepsi.

Everyone Wins in a Duopoly

—  The Coca-Cola Company        —  Pepsico, Inc.
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It’s very likely that when you read about Coca-
Cola or Pepsi, you imagine fierce competitors. One is 
trying to kill the other by getting everyone to dump 
whichever beverage they currently drink. You see 
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a business owner who has to pay MasterCard and Visa 
fees so that customers can use their cards, you find 
out quickly that their fees and transaction charges are 
nearly identical. 

In other words, these companies are competitors in 
name only. They don’t really compete with each other.

As a result, they split the market between them for 
credit cards — Visa has 47.4% of the market while 
MasterCard comes in at 23%. As long as their industry 
is growing, they both do great. 

And if you figured this out early and invested in 
their stocks, you’ve done incredibly well.

MasterCard is up nearly 900% since becoming 
a publicly traded company in 2007, while Visa has 
soared nearly 700% since 2008.

In the airline industry, there’s Boeing and Airbus. In 
the breakfast foods sector, there’s Kellogg and General 
Mills. And in the battery industry, there’s Energizer 
and Duracell.

The list goes on. The key thing to remember is 
that snatching up a company that dominates within 
a duopoly sets you up to profit from a huge winner 
… particularly if you buy into the stocks of these 
companies early.

And that’s what we’re going to do this month. We’re 
buying into a duopoly and the company makes a 
critical component for the massive Internet of Things 
mega-trend. 

We’re poised to jump in as this sector is still young 
with ample room for explosive growth.

A Linchpin for the Internet  
of Things Revolution

Qorvo (Nasdaq: QRVO) is one of the two 
companies that dominate the making of an obscure, 
but critical component that goes into anything that 
needs to be connected to the Internet. This critical 
component is called a bulk acoustic wave filter, or 
BAW. Simply put, a BAW keeps signals straight.

While that might not sound like a big deal, it’s 
absolutely crucial as the Internet of Things expands to 
touch nearly every aspect of your life. 

advertising nonstop asking you to change your soda of 
choice.

However, the thing that is most important is that 
wherever you go, it’s just two choices: Coke or Pepsi.

That means each company is guaranteed to get 
tons of sales, because there are just two choices. This 
business setup is called a “duopoly” — an industry 
where two companies dominate sales.

And a duopoly like the one Coca-Cola and Pepsi 
have created is absolutely incredible for sales because 
it’s limited competition. 

The duopoly allows Coca-Cola and Pepsi to 
maintain higher prices than what they’d otherwise be 
able to than if they were in an industry with five or 10 
close competitors.

Of course, Coca-Cola and Pepsi have had their fair 
share of competitors — RC Cola, 7Up, Shasta, Dasani, 
Gatorade — that they’ve either crushed to the fringes 
or acquired.

Obviously, that’s good for profits. And if you’re in a 
duopoly, you’re always getting a large chunk of all the 
sales that are happening. All that advertising you see 
pitting Coca-Cola against Pepsi is actually designed to 
simply make you drink more of either.

As you know, Coca-Cola and Pepsi aren’t the only 
companies that have benefited from duopoly in their 
industry.

Another example is MasterCard and Visa.

Go to any store that accepts credit cards, and you’ll 
see that they each take MasterCard and Visa. If you’re 
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You see, each of us carries a cellphone, a tablet, 
a laptop or wireless headphones, and our cars are 
connected to satellites, while nearby buildings have 
Wi-Fi connections. 

And then don’t forget that inside our houses, we 
have devices such as thermostats, refrigerators, baby 
monitors, security cameras, health monitoring devices, 
gaming systems, and even more gadgets — all of them 
connecting wirelessly.

If these connections were happening through the 
use of old-fashioned wires, it might look something 
like the image above. A regular rat’s nest of cords ready 
to tangle and or trip you.

Wires connect things one to one. However, there’s 
a physical limit to wires, which also creates a physical 
limit to the number of things you can connect.

It’s critical for the Internet of Things to be wireless 
so we can have more gadgets and tools available and 
talking to each other, sharing information and making 
our lives better.

There’s just one problem. Wireless spectrum is 
limited ... and lots of it is being used already for radio 
signals, TV signals, cellphone signals, Wi-Fi signals 
and emergency radio for fire, police and ambulances.

To make the Internet of Things to work, devices 
have to work with a very thin slice of the wireless 
spectrum. And you can’t have your device use anybody 
else’s part of the spectrum without causing major 
problems.

Unfortunately, most devices drift a little bit in their 
use of the spectrum — sort of like a car that drifts a 

Time to get rid of all the wires.

bit to the right or left while traveling down the road. 
However, when it comes to wireless devices, the lanes 
are so tightly packed that even a small drift can cause a 
major accident.

And that’s where Qorvo’s BAW filters come in.

BAW in your cellphone keeps it in the narrow slice 
of the spectrum it’s supposed to stay in. It would be 
like having invisible barriers that keep the car in the 
exact lane it’s supposed to be in all the time.

For cellphone and tablet companies, they pack their 
devices with BAWs. These devices might communicate 
with a cellphone network, a Wi-Fi network or using a 
Bluetooth connection. Or all of them at the same time!

At all times, the BAWs are making sure that these 
connections stay in lane so that the device works 
properly.

50 Billion Devices Will Need  
What Qorvo Sells

According to Cisco Systems, we’re going to have 
50 billion devices that all have to communicate with 
various networks and each other. 

Most of these devices are going to be everyday 
things, such as the windows, doors and pipes in your 
house that can signal your phone. They’ll tell you 
things such as if your door is left open, if someone has 
broken in or if a pipe is leaking. 

Another advancement is that your car will one day 
communicate with other cars so it knows when the car 
in front is braking or about to make a sudden left turn.

Another is little bracelets that let you know where 
your kids are at all times ... or perhaps your elderly 
parent.

And don’t forget that as these devices develop, we 
are regularly moving to new communication standards 
— 4G, 5G, etc. — which use thin slices of frequency 
spectrum. 

This will require new BAW filters to keep the 
devices working properly.

The key to all this happening is that these devices 
have to be able to communicate by Wi-Fi, Bluetooth 
or else by direct connection to the Internet or 
cellphone networks.
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And for that they absolutely need a BAW filter. 
Otherwise, they won’t be on the right frequency, and 
the message won’t go through.

The demand for newer and better wireless devices is 
going to soar and regardless of whether you’re talking 
about a cellphone or a refrigerator, the device will need 
a BAW filter. And there are just two companies that 
can make BAW filters in sufficient quantities to meet 
the voracious tech demands of the world.

Right now, Qorvo and its competitor Avago 
Technologies share 95% of the BAW market.

That means if you’re Apple or Samsung, you’re going 
to end up using BAW filters in your phones and tablets 
— not to mention the refrigerator that’s happy to send 
you selfies of its contents.

There’s also the big growth coming for Qorvo as a 
result of communication standards going from 4G to 
5G around the world.

Connected Cars Could Add  
45% Growth

The auto industry definitely won’t be left out of the 
Internet of Things. If you’re Tesla, BMW or General 
Motors, you are fighting to get your cars connected to 
the Internet. As a result, you’re going to end up using 
BAW filters.

In 2013, there were approximately 23 million 
connected vehicles around the world, and IHS 
Automotive predicts that the number of connected cars 
will skyrocket to a whopping 152 million by 2020.  

Connected Car Shipments Forecast
(in millions)
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Connected Home Units Shipped
(in millions)

2014 2015 2016 2017 2018 2019 2020

4,000

3,500

3,000

2,500

2,000

1,500

1,000

500

0

SOURCE: Gartner

 Smart Lighting  

 Smart Home Devices  

 Set-top Boxes  

 Remote Control Boxes 

And that’s still just a small piece of the pie, 
especially when it’s estimated that there are well over a 
billion vehicles on the road around the world.

Qorvo is currently expecting 45% annual growth 
for five years straight, as more cars with each new year 
come with higher connectivity to the Internet, as well 
as communicating with each other. 

By 2020, Qorvo estimates that 69 million 
connected cars will be shipped. That’s an absolutely 
incredible level of growth, particularly since each one 
of those cars will require BAW filters to operate online. 

And it’s the kind of growth that is going to 
skyrocket Qorvo’s stock price.

Score 700% Growth From  
Connected Homes

The home is going to be another hot spot of 
growth when it comes to connected devices such 

as LED lights, smart thermostats or appliances — 
all these things are what’s going to be in homes 
soon. Connected devices will allow you to monitor 
everything in real time. 

According to Markets and Markets research, the 
smart home market is expected to swell from $47 
billion in 2015 to $122 billion by 2022 — that’s 
160%.

And as your home stores your habits and preferences 
— such as when you turn your lights on and off, 
how warm you want it in the winter, how cold in the 
summer, how much water is being used and wasted in 
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your house — you’ll be able to save money by more 
efficiently using your energy, water and even time.

Qorvo is forecasting shipments of connected home 
unites to grow by 700% by 2020. That’s massive 
growth that is going to boost the company’s bottom 
line and send the stock price soaring.

The $163 Billion Opportunity  
in China

The United States doesn’t corner the market 
when it comes to the Internet of Things. It’s a global 
phenomenon, and the easiest way to understand the 
opportunity is to look at what’s going on in China.

Brad Shaffer, senior analyst for mobile electronics 
at IHS, says BAW filters are already one of the high-
growth areas in smartphone components and will gain 
further momentum as LTE wireless networks come 
online in China.

China is already the leader in machine-to-machine 
connections in the world, with 74 million connections 
as of the end of 2014. This figure is set to grow 29% 
every year, reaching 336 million connections by 2020.  

China’s Ministry of Industry and Information 
Technology released its 12th five-year development 
plan in 2012, which estimates that the Internet of 
Things market will be valued at $163 billion by 2020.

And that’s just China! Globally, everyone is in 
the same boat. They must use Qorvo and Avago 
Technologies if they want to get in on the Internet of 
Things mega-boom.

Tapping Gains of 561%
Headquartered in Greensboro, North Carolina, 

Qorvo is the combination of two companies — 
RFMD and TriQuint. These firms have a long history 
of making filters, amplifiers, antennas and similar 
kinds of electronic components that go into devices.

Qorvo’s financials are rock solid right now. The 
company has cash in the bank to the tune of $613 
million. 

Last quarter, they generated $160 million in 
operating cash flow, which is the best way to judge 
Qorvo’s cash-generating efficiency.

Qorvo also generated $75 million in free cash flow 
in its last quarter, which was 316% higher than in the 
same quarter last year. 

That’s huge, and the best indicator that Qorvo is 
setting up to report big profits in the coming quarters 
ahead, which is going to send the stock skyrocketing 
higher.

Right now, the company has a market capitalization 

TOTAL WEALTH SYMPOSIUM
September 14-17, 2016 • Fairmont in Southampton, Bermuda

Call 1-877-422-1888 to reserve your seat or visit www.totalwealthsymposium.com

The Sovereign Society is heading to Bermuda and you’re invited to join us. At the 
TOTAL WEALTH SYMPOSIUM, we will help you discover the unvarnished 

truth about ʻ̒ going offshoreʼ̓  and learn about some of the most-lucrative (and little-
known) global investment opportunities. Keep in mind, seating is limited and we 

are on track to sell out in advance. Looking forward to seeing you there!
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of just $7.24 billion. That’s ridiculously small 
when you consider how big the Internet of Things 
opportunity is for Qorvo. After all, we’re talking 
about a global market where Qorvo has an incredible 
duopoly with Avago Technologies.

For all practical purposes, it’s going to split a market 
that’s valued in the hundreds of billions. That’s why I 
believe that Qorvo can reach and even surpass its all-
time high price of $370 reached during the last tech 
boom in the year 2000. From its current stock price of 
$56, that would mean a gain of 561%.

Now, to be fair, that’s not going to happen in a day. 
However, Qorvo stock is set to boom higher in 2016 
by at least 30%. And I expect gains of between 30% 
and 50% for the next three to five years.

Qorvo is poised to benefit from a duopoly, just 
like Coca-Cola, Boeing and MasterCard. The limited 
competition with Avago Technologies means that the 
company is set to snag a big share of the connected-
device market.

What’s more, this duopoly secures Qorvo’s pricing 
power. The lack of multiple competitors means that 
the firm won’t need to rely on razor-thin margins to 
stay ahead of its competition. 

That’s why its latest business assumptions project 
that its gross profit margins are going to be 50% — for 
every $1 taken in, $0.50 is profit.

Building a Strong Position in the 
Next Tech Revolution

Both Qorvo and Avago Technologies have 
established a strong position within the industry. Now, 
it’s always possible for someone to invent a new way to 
do what Qorvo and Avago Technologies are doing. 

But it won’t be easy. That’s because whoever invents 
this new thing would have to be able to produce it in 
scale, and by scale, I mean billions and billions of it, 
and around the world. 

In other words, it’ll take a massive amount of 
capital — likely $3 billion or more. I can tell you from 
researching innovation that the people with this kind 
of capital are going to look at the duopoly industrial 
structure of Qorvo and Avago Technologies ... and say 
no thanks. 

That’s because they know that Qorvo and Avago 
Technologies are going to protect their duopoly by 
copying the new invention quickly and selling it to 
their customers. And their established customer base 
has a long history of dealing with Qorvo and Avago 
Technologies. They know that these companies are 
well-capitalized and reliable. They know that these two 
firms can supply them around the world without a 
problem. That relationship is a huge deterrent to any 
new competition. 

Plus, Qorvo spends 17% of sales on R&D — that 
was $459 million in 2015. They are investing plenty 
to keep themselves on the cutting edge and to keep 
competitors out.

Finally, the versatility of Qorvo’s BAW filters allows 
it access to virtually every Internet of Things device 
that’s going to be made around the world, whether it’s 
cellphones, cars, thermostats, tablets or appliances. 
That’s 50 billion devices. The profit potential is huge.

And that’s why I’m so incredibly optimistic about 
Qorvo.

Beating Wall Street to  
the Punch

Currently, Wall Street analysts are being very 
conservative with their numbers on Qorvo. From 
my experience, that’s typical Wall Street behavior ... 
and I’ve seen it happen many times at the bottom of 
cyclical companies like Qorvo.

Wall Street analysts are too gun-shy to model a 
recovery in sales and profits because they’ve been 
burned too many times by being too early. 

Or else they sit on their hands so that their own 
traders can accumulate the stock cheaply ... so that 
they have a huge inventory of stock to sell to their 
institutional clients.

At the beginning of the cycle, analysts are 
conservative and don’t model high numbers because 
they don’t want to be wrong. However, later as the 
sales are accelerating, you’ll see numbers move higher. 

My point is that analysts’ estimates for cyclical 
companies such Qorvo lag the actual numbers ... and 
that’s our opportunity. 

We want to own Qorvo before analysts start raising 
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their numbers, because you’re going to see the stock 
soar higher as a result of the optimism. 

Personally, based on the weeks of research I’ve 
done for this issue, I would bet on Qorvo showing 
accelerating growth over the next three years, averaging 
between 20% and 30%.

Choosing the Winner in a  
Two-Horse Race

Many of you are probably wondering why I am 
choosing to buy Qorvo stock now instead of Avago 
Technologies. There’s one big reason for this: growth.

Avago Technologies has more exposure to some 
slower-growing businesses, such as personal computers, 
than Qorvo. As a result, Wall Street analysts are 
expecting Avago Technologies to report flat revenue 
growth in 2016, and earnings-per-share growth over 
the next five years is forecast to be just 0.7%.

On the other hand, Qorvo is forecast to see sales to 
jump by over 7% this year and 8% next year. 

Long-term earnings-per-share growth is expected to 
surge higher by 15% this year and next. 

And the five-year growth rate for Qorvo is 12% per 
year.

What’s more, I think estimates for Qorvo are too 
low. The company is set to grow even faster than what 
these numbers are projecting.

In short, Qorvo is positioned for much better 
growth than Avago Technologies. 

However, you shouldn’t be surprised if one day soon 

you see me recommending Avago Technologies stock 
to you as well. Right now the choice is clear ... hands 
down, Qorvo is the superior stock investment.

GoingUpness System Check
One thing I always do before I recommend any 

stock to you is to be certain that the stock has what I 
call “GoingUpness.” 

There are six parts to my GoingUpness system, and 
we’re going to go through them quickly with Qorvo so 
you can see how it works.

• InDemandness — which means that you can 
tell that Qorvo stock is being bought at current 
prices or higher regularly. The easiest way to 
do this is to see if the stock is trading at a price 
that’s above its 10-day moving average and is at 
least 20% higher than its 52-week low. Right 
now, Qorvo easily meets both these conditions of 
GoingUpness.

• Insiderness — which is informed decision-
making by the insiders of a company. In Qorvo’s 
case, the Insiderness condition is met by its 
merger of RFMD and TriQuint. This merger 
happened at the bottom of the business cycle 
of these companies, and it created a powerful 
duopoly.

• Buyness — Qorvo stock is rising, but in a 
volatile trading environment and on low volume. 
That’s exactly the kind of behavior that my 
system is looking for. That’s because this kind 
of trading in my experience is designed to make 
people uncomfortable and stops you from buying 
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  NOTES

The Profits Unlimited Portfolio is an equally-weighted strategy and does not include dealing charges to purchase or sell securities, if any. Taxes are not 
included in total return calculations. “Total return” includes gains from price appreciation, dividend payments, interest payments, and stock splits. 
The Purchase Price is based on the first closing price after the recommendation’s release. Sources for price data: Capital IQ, and websites maintained 
by securities issuers. Dividend yield is calculated based on trailing 12-month distributions. 

Profits Unlimited Portfolio

  Date  Price On  Purchase  Dividend  Total
 Investment  Added 6/17/2016 Price Yield Returns Advice  

      

   Qorvo (QRVO) NEW     BUY - Up to $59

      

   International Business Machines (IBM) 6/1/16 152.25 152.51 3.7071 -0.17% BUY - Up to $160

   New Recommendation

   Current Portfolio

it when it’s cheap. So Qorvo meets my Buyness 
standard.

• ScarceAbility — which is making sure that 
the shares are scarce. Qorvo’s share count is 
declining, dropping from 151 million shares to 
133 million shares over the last five quarters. 
That’s exactly what we want to see.

• ManageAbility — which is a test to see if the 
management is credible. In this case, you can tell 
from management communications, which are 
clear, simple and easy-to-understand goals, that 
the management is credible.

• ValueAbility — which is that it’s in control of 
a growing, profitable business. This condition 
is more than satisfied by the size of Qorvo’s 
Internet of Things opportunities and its financial 
performance.

Qorvo’s stock is ready to rocket higher, because 
it has a duopoly with Avago Technologies in BAW 
filters — a critical component for the massive Internet 
of Things market that’s about to experience explosive 
growth.

Now, you won’t get the benefit of these gains unless 
you buy the stock. I’ve done all the work for you by 
laying out an absolutely phenomenal opportunity to 
make big money because of the Internet of Things 
trend. However, I can’t buy the stock for you. You have 
to own the stock to get the benefit of Qorvo stock 
going up.

Qorvo shares are already up 5.5% this year. You 
want to get in before the big money works out what 
you know.

Buy Qorvo (NASDAQ: QRVO) up to $59. The 
shares were last trading at $54. Use a limit order 
with the current price of the stock when you buy 
the stock.

Regards,

Paul Mampilly
June 17, 2016


