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How to Pro�t from Facebook Ads
Without a Product or Service

BONUS:

by



One of the beautiful things about Facebook ads is that you can profit from them even if you 
don’t have a product or service to sell.

Sound too good to be true?  I used to think so too, but you can ABSOLUTELY do this.  

In fact, there are a number of ways you can profit from FB ads without having a product to 
sell and today I’m going to share four of these ways with you.

I’ve listed these strategies in the order that I would personally consider doing them, but 
choose the one that best aligns with your goal(s).

Here they are…

#1. Promote a Webinar with Facebook Ads & Pre-Sell a
“Boot Camp” Course

This is one of my favorite ways to profit from Facebook ads without having a product, and in 
my mind, one of the smartest. It’s smart because you can sell a course and get buyers before 
you even create it.

What is a "boot camp" course?

Here’s how it works: you pick a topic for what you’d like to teach and offer online classes for a 
set period of time.  

For example, for the next 6 weeks I’m going to teach a 90-minute online class each week.

I record each class, and then at the end of the 6 weeks I take all the recordings and put them 
together to create a course to sell. Boom!

Remember, people would pay to be in the online classes for the 6 weeks AND then I have a 
product to sell at the end of the 6 weeks.

To get started with this strategy, be clear on the following questions:
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1. Decide what you want to sell.  What will you sell on your free webinar?  What will the 
course be?

2. Be clear on what the objective and big benefit is of what you’re selling.

3. What format will you deliver your product?  Will it be video recordings?  Audio?

4. For what price will you sell your product?

5. How many weeks will your boot camp course be?
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Then once you’ve answered those questions:

There you have it!  

You’ve just used Facebook ads to promote a webinar, where you sell a course that you create 
AFTER people buy, and you’ve also created a product to sell. 

6. Create your webinar slides where you will be teaching something related to the course 
you are selling.

7. Pick a date and time for your webinar. 

8. Create a landing page where people can register for your webinar AND be added to 
your email list.  LeadPages is what I recommend to do this (www.rickmulready.com/lead-
pages).  I am a proud affiliate.

9. Promote your webinar to your target audience with Facebook ads, driving people to 
your registration page.

10. Host your webinar, give tons of value, and then sell your boot camp course.  You will 
use the answers to questions 1-5 above to sell your course.

11. After people buy, begin delivering your course when you said you would.  Record each 
class.

12. Put all of your recordings together to create one complete course that you can begin 
selling.

#2. Build Your Email List and Promote Affiliate Products

You’ve heard the saying the “money is in your email list”, right? 

It’s so true.  Regardless of whether you have an online or offline business, having an email list 
allows you to communicate and build relationships with the people who are most interested 
in your business.

Building a list should be a priority for you and your business, and using Facebook ads to grow 
that list is a really effective strategy.

If you’re just starting out, I recommend an email service like MailChimp.  It’s free until you hit 
like 2,000 emails and it’s quite simple to use.

Here’s a simplified way to consider growing your email list with Facebook ads:
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Step 1:  Create a Giveaway

In order for someone to give you his or her email address, you need to give him or her some-
thing of value back.  

What could you offer to people that is of huge value and solves one of their biggest prob-
lems?  

Something that when they see your offer, they think to themselves that they just have to have 
it.

Your giveaway can be in whatever format you think your ideal customers will find most help-
ful — PDF guide, video series, free consulting session, discount coupon, special shopping 
experience…whatever.

Step 2: Create a Landing Page to Collect Email Addresses

You need some way for people to give you their email address and deliver your giveaway.  
This sounds more difficult than it really is.

Think simple.  Make it VERY clear what you want the person to do on the page.  Here’s a great 
example of a simple yet effective landing page:

If you’re non-techie like me, using a tool like LeadPages makes this SUPER simple and lets you 
create pages in minutes (rickmulready.com/leadpages).
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Step 3: Create Your Targeted Facebook Ad

This is where you get to use everything you learned here in the course.  

In this 3rd step, you create targeted Facebook ads that offer your free giveaway.  When 
people click on your ad they go to the landing page that you created in step 2

Here’s a great example from James Wedmore from JamesWedmore.com:

It’s clear that James is offering his free PDF guide to people who click on his ad.

Step 4: Follow Up To Your Email List With Emails

Now that people are on your email list, you get to send them value-packed emails.  

This allows you to build a relationship with them that leads to trust. When people trust you, 
they’re more likely to buy from you.  Win!
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Affiliate Sales

Once you’ve grown an engaged email list, you can begin emailing them offers for affiliate 
products.

An affiliate product is simply someone else’s product that you sell and you split the revenue 
with that person.  The normal split is 50/50 but it can vary.

Let’s say you’re a personal trainer and you have a website where you write articles about 
proper nutrition and exercise.  

You don’t have any products to sell but you’re growing an email list by giving away the “10 
Best Foods You’re Not Eating” guide.

You meet someone at a fitness conference who has a great training product that aligns with 
your beliefs.  You buy the product (or ask him to try it for free) so you can test it out.

Once you’ve used and tested it, you decide it would help your audience a lot.

You then find out the guy has an affiliate program for the product and you ask him if you can 
promote it.  It’s a $100 product so you’ll make $50 for each one you sell.

Bingo!  

You email your list and let them know about the product -- that you tried it out, spent time 
with the person who created it and that you highly recommend it.

10 people buy it which means you just made $500 selling a product that’s not even your own.

Pretty cool, right?

And here’s where it gets even cooler…

Once you build your email list, people will start reaching out to YOU to see if you’d be willing 
to promote their products.  

A recent personal example of this is LeadPages recently reached out to me and asked if I 
wanted to do a joint-webinar with them.  

I would promote the webinar to my email list and when people registered and then pur-
chased LeadPages, I get half of the purchase. 
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Re-Cap

Here’s an overview of this strategy:

1. Create your giveaway
2. Create your landing page
3. Run FB ads to your giveaway
4. Build your email list
5. Follow-up with valuable emails
6. Build relationship with your email list
7. Find relevant products that other people are selling and promote them to your email list

#3. Become a Facebook Ads Manager

Here’s another way to profit from Facebook ads without having a product or service to sell...

Small businesses and online entrepreneurs are looking for people to manage their Facebook 
ads ALL the time.  

If you’re good with Facebook ads and you know what you’re doing, you can market your 
services to run people’s ads…and make A LOT of money doing it.

I cover step-by-step how to do this in an accompanying bonus guide called How to Start Your 
Own Business As A Facebook Ads Manager & Make Bank.

Make sure to check that out if this is a strategy you want to pursue.  There’s a huge need for 
it!

#4. Use Facebook Ads to Promote Affiliate Products

This is similar to the previous strategy, but rather than using Facebook ads to build your 
email list, building a relationship with them via email marketing and then offering affiliate 
products, you’re going to directly promote the affiliate products using Facebook ads.

However, before we go any further, there’s a particular way that I recommend promoting 
affiliate products in this way.  

Why?  Because Facebook can be a little touchy when it comes to directly advertising affiliate 
stuff and they’ve been known to disapprove affiliate-type ads.  

This is the reason for having this strategy as the lowest one in this bonus.

If you want to test out selling affiliate products with your ads, here’s how I would try it:



1. Look through sites like ClickBank or Amazon to find an affiliate product that has a target 
customer you’re familiar with.  Or, you can go the route I explained in the previous strate-
gy where you meet someone in person who has a product you’d like to promote.

2. Buy the product and use it yourself so you have a thorough knowledge of it.

3. If you like it, register to be an affiliate for that product.

4. Create a short “review video” with your smartphone of you using the product and 
talking about it.  

5. Create Facebook ads that include your video (or send people from your ad to a landing 
page where your video lives), targeting people who would likely be customers of the prod-
uct.  This is why you pick a product that has a target customer you’re familiar with. 

6. When you sell the product, you get your commission.

If you decide to use this strategy be up front with people that you’re an affiliate for the prod-
uct.

Also, remember that your profit is going to be smaller because not only are you likely getting 
50% of the revenue but you’re also paying for the Facebook ads.  Something to definitely 
keep in mind when considering this option.

So as you can see, you can absolutely profit from Facebook ads without having your own 
product or service.  

Pick one of these strategies that align with your vision and goals and start taking action today!

Good luck!


