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UPCOMING SECTOR EVENTS & PLANNED ACTIVITY 

 

Date Event Description US Contact 

28-29 September, 

2010 

 

Pr ivate  Equi ty  Ana lyst  

Conference New York  

New York,  NY  

 

The Pr ivate Equi ty  Analyst  

Conference is  the 

industry 's  premier 

conference,  br inging 

together leading 

inst i tut ional  investors,  

specia l ized advisors,  funds 

of  funds managers  and 

general  partners f rom 

around the wor ld .  

 

 

Dow Jones Financia l  

Informat ion Serv ices  

1155 Avenue of  the 

Americas,  3rd Floor  

New York,  NY 10036  

Customer  Serv ice L ine :   

866-291-1800 

(ht tp: / /peaconference.dowjo

nes.com/)  

6 October, 2010 
 

How to Launch a Hedge 

Fund  

New York,  NY  

 

At tend th is  one day 

seminar to  learn  the bas ics 

for  set t ing up a hedge fund 

f rom what decis ions you 

need to make before 

get t ing s tar ted to what  

issues you need to address 

once you are up and 

running.  This  seminar is  

geared toward people who 

serv ice the hedge fund 

industry  o r  anyone look ing 

to s tar t  thei r  own f i rm.  

 

 

For more info rmat ion  and to 

regis ter :   

http://www.ftfnews.co

m//index.php?mod=Eve

nts&op=read&id=54   

17-20 October, 2010 
 

ABA Annual  Convent ion,  

Business Expo and 

Directors ’  Forum  

Boston,  MA 

 

  

www.aba.com/Events/a

nnual.htm  

 

    

 

http://www.ftfnews.com/index.php?mod=Events&op=read&id=54
http://www.ftfnews.com/index.php?mod=Events&op=read&id=54
http://www.ftfnews.com/index.php?mod=Events&op=read&id=54
http://www.aba.com/Events/annual.htm
http://www.aba.com/Events/annual.htm
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Date Event Description US Contact 

24-26 October, 2010 
 

18 t h  Annual  Financia l  

Serv ices Col lect ions & 

Credi t  Risk Conference  

Las Vegas ,  NV  

 

From the  latest  legis lat i ve 

and regulatory  changes 

af fect ing the col lect ions & 

credi t  r isk  indust ry  to 

innovat ive s t rategy 

sess ions and workshops —

these along wi th peer to  

peer ne twork ing 

opportuni t ies,  wi l l  help you 

gain f resh and ready to use 

ideas to help you wi th  your 

decis ion making process .  

 

 

Vis i t  th is  l ink fo r  more  

informat ion and to regis ter :  

 

http://www.col lectionsc

reditrisk.com/conferenc

es/fscc10/  

 

3-5 November, 2010 
 

8 t h  Annual  Financia l  

Serv ices Market ing  

Symposium 

Orlando,  FL  

 

The Symposium prov ides a 

p lat form to in teract  wi th 

industry  peers and to ga in 

ins ight  f rom many o f  the  

most  innovat ive  reta i l  

banks,  weal th managers ,  

insurers and payment 

f i rms.   This  year ,  to  

broaden the perspect ive ,  

the agenda wi l l  inc lude 

leading reta i lers  and 

academics in the f ie lds  of  

ethnographic  research and 

behavioral  f inance.  

 

 

Vis i t  th is  l ink fo r  more  

informat ion and to regis ter :  

ht tp:/ /www.amer icanbanke

r.com/conferences/fsm10/   

7-10 November, 

2010 

 

Associat ion for  Financia l  

Profess ionals  Annual  

Conference  

San Antonio ,  TX  

 

  

www.afponl ine.org/pub

/conf/conf.html  

 

  

http://www.collectionscreditrisk.com/conferences/fscc10/
http://www.collectionscreditrisk.com/conferences/fscc10/
http://www.collectionscreditrisk.com/conferences/fscc10/
http://www.americanbanker.com/conferences/fsm10/
http://www.americanbanker.com/conferences/fsm10/
http://www.afponline.org/pub/conf/conf.html
http://www.afponline.org/pub/conf/conf.html
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Date Event Description US Contact 

January 2011 (exact 

date TBD 

 

Georgia PPP Project  

Finance Roundtable  

 

The roundtable  wi l l  be an 

opportuni ty  to  explore  

synergies between publ i c -

pr ivate partnership 

opportuni t ies in Georgia  

and UK expert ise,  

part icu la r ly  in  p ro ject  

f inance and projec t  

management.  

 

 

TBC 
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READY FOR MARKET QUIZ 

 

1. Has your company been operating for more than two years and is it profitable? 

2. Does your company export to or do business in any other international markets? 

3. Do you have a web site and marketing materials that are appropriate for the US market? 

4. Do you have sufficient time and resources to dedicate to US market entry? 

5. Is there a market for your product/service in the USA or is the market already saturated? 

 

6.  Who and where are your potential customers and how do they currently purchase similar products? 

 

7.  How does your US or other competitors market their products? 

 

8.  Will the US customers require a US presence before taking your product seriously? 
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SECTOR STRENGTHS – GEOGRAPHIC BREAKDOWN  

 

 BOSTON CHICAGO HOUSTON LOS ANGELES MIAMI NEW YORK 
SAN 

 FRANCISCO 

WASHINGTON  

DC 

PPP         

BUSINESS SERVICES (INCL: 
LEGAL, ACCOUNTING, 
CONSULTING) 

       

ISLAMIC FINANCE        

E-FINANCE        

 

 STRONG 

 MODERATE 

 WEAK 
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SPECIFIC OPPORTUNITIES  

 

Although the banking, insurance and wealth and asset management market in the USA is competitive, there are opportunities still to be found in 

other financial sectors. The following sectors have only recently emerged as major markets in the USA and may be set up to see a more pronounced 

period of growth in the coming years. 

Islamic Finance 

Although Islamic Financing has had a presence in the USA for several years, many U.S. banks are only now fully realising the potential that this 

industry holds.  This industry has truly picked up speed as more Pakistani and Middle-Eastern immigrants enter the USA.  Pair that immigration 

surge along with a recent return to a stricter interpretation of the Quran for many Muslims, and we find that there is quite a large demographic of 

Muslims in the USA that are seeking out banks offering Shariah compliant loans.  This recent growth in demand has encouraged many of the largest 

banks in the world to have affiliates that are devoted to Islamic Finance.  

Most of the Islamic Finance retail activity takes place in urban areas with large Muslim populations such as Chicago, Northern Virginia, Michigan, St. 

Paul/Minneapolis, Southern California and New York.  Although there is some local community interest around Islamic finance in the USA, it still lags 

drastically behind Europe and the UK.  Experts say that there are still some regulatory and legal changes needed for Islamic finance to truly catch up 

in the USA, but the potential for this industry to grow remains. 

 

The UK’s objective in Islamic Finance is to communicate the attractiveness of the UK in this sector.  A number of challenges remain to the 

development of Islamic Finance in the USA; these are: 

 Finding trained personnel; 

 The availability of adequate technology; it is relatively difficult to get customised software since the market is so small; 

 Some observers believe that many institutions sell Shariah compliant products that do not meet the adequate standards of Islamic law.  

Islamic Finance is used as a marketing tool; 

 New products have to be cleared in every state before they can be marketed. 

 

Public/Private Partnerships (PPP) 

The global infrastructure market in the USA is now showing concrete signs of developing into a significant opportunity for UK expertise.  A 

combination of severe budget constraints, policy development, internal market pressure, increased understanding of the benefits of PPPs and recent 

lessons learnt, all combine to push real interest in the UK’s long successful track record of PPP. 

From its vast international experience, the UK can provide tailor-made solutions to suit the needs of widely varying economies across the world and 

specialised training courses for government officials who need to know how PPP really works.   

Key reasons to be positive about the U.S. market are: 
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 U.S. infrastructure is in a generally poor state of repair - the American Society of Civil Engineers (ASCE) have estimated that some $2.2 

trillion of investment in American infrastructure will be required over the next five years – at current levels of budgetary spend, there will be 

a massive $1.1 trillion shortfall. The highly publicised failure of the Interstate 35 bridge in Minnesota was only one of 160,570 U.S. bridges 

(out of a total of 590,750) that have been declared structurally deficient or functionally obsolete. 

 There is reportedly around $180 billion of private sector funds waiting on the sidelines, but earmarked for infrastructure investment. 

 Pension funds are increasingly viewing infrastructure as one of their core asset classes. 

 The recent American Recovery and Reinvestment Act (aka Stimulus Package) has a strong focus on infrastructure. 

 Only 27 cities have mass transit systems but 15 cities have plans for new systems to be built by 2030. 

 

In addition to the above, the U.S. market is also beginning to broaden its outlook away from its current focus on PPP as a means to deliver transport 

infrastructure projects.  Notable in this regard is the attempt by California to procure court houses through the P3 mechanism.  Other key areas 

where the USA is likely to focus resources and will consider PPP models include: mass transit, education and water.  

 
Business Services 

The Business Services industry in the USA includes financial/management consulting firms, human resource & staff consulting firms, accounting 

companies, as well as law firms.  The top consulting and law firms generally have offices located nationwide, and most have an international 

presence as well.  There are a diverse number of firms ranging from small regional companies, to large international firms.   

 

Business Service providers are facing a challenging time in the U.S. with new competitors and new demands from customers following the economic 

downturn. Some of the challenges for UK companies targeting the U.S. Market include the following: 

 The U.S Market is highly competitive, especially in the main financial hubs such as New York, Chicago and Los Angeles. 

 UK companies will find it difficult to meet new clients if they don’t understand the U.S. Market or have any market experience. 

 It can be incredibly difficult to set up meetings with Fortune 500 companies, especially if the UK company has no unique offering. 

 The skills required to negotiate successfully in the UK do not necessarily translate to success in the U.S.. It is important for new companies 

to fully understand the U.S. Culture which can differ from State to State, 

 

To overcome these challenges, UK service providers should simultaneously develop and deliver superior customer service while reducing costs and 

maximising the impact of every new investment. 

 

Legal  

There are plenty of opportunities in legal services because UK firms have the advantage of using Common Law which provides more certainty in 

areas such as dispute resolution and corporate liability.  UK law firms also bring expertise in sectors where the UK is a world leader, such as Carbon 

Markets, PPP and Islamic Finance. Mid range UK law firms rely on referrals for a large proportion of their U.S. business. UKTI, together with The 

Law Society, can help UK firms build a network of contacts with U.S. law firms. These contacts need to be diverse as U.S. law firms tend to be 

specialised by regions and by sectors. 
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Many of the top U.S. law firms are located in the New York, Washington, D.C. and Chicago areas, but there are also a vast number of medium to 

large sized firms located in cities all across the country.  Priority regions for the promotion of UK legal services are those with the greatest trade in 

financial services, such as Los Angeles because of the concentration of high net worth individuals, Houston because of the large amount of Latin 

American business taking place in Texas, and Washington DC because of the presence of a number of high tech industries in North Carolina.   

 

Accounting  

The change to International Financial Reporting Standards (IFRS) represented the most significant shift in financial reporting in the UK for more than 

a generation. Its implications reached far beyond technical accounting, and many companies found that their entire business practices had been 

impacted. UK accountants have extensive expertise in understanding the implications and processes of IFRS reporting. In this, they have an 

advantage over many U.S. firms and accountants. The increasing acceptance of IFRS in the United States means that now is the time to become 

knowledgeable about these changes. In May 2010, the SEC held a meeting to discuss the current roadmap proposal to move to IFRS in the USA. 

The SEC released a preliminary plan that would require US-listed companies to report under international accounting rules no earlier than 2015. UK 

accountants can look at this as an opportunity and become an invaluable resource for companies in the USA that are considering moving from UK 

GAAP to IFRS in the near future. 

 

E-Finance 

Financial technology firms have been impacted more than most sectors by the turmoil that has characterised the financial markets in the past 18 

months. As financial institutions, from banks to hedge funds, have come under growing scrutiny from bodies such as the SEC, technology providers 

have found themselves at the centre of increased vendor due diligence in the USA. 

Interestingly, the demand for technology professionals on Wall Street is growing and has been since March 2010. Recruitment activity for technology 

professionals is up 24 percent year over year. The demand is coming from a wide array of financial services clients including bulge bracket banks, 

hedge funds, asset managers and consultants and vendors to the industry. Which regions and cities are seeing the most demand? It’s no surprise 

that New York City dominates given its status as the capital markets centre in the USA but we see demand in all the major market centres - Chicago, 

San Francisco, Boston and Philadelphia. 

Due to banks facing stricter regulatory requirements, they are becoming more open to working with smaller, ”best-in-class” providers that can provide 

greater flexibility than more established competitors. This shows that there are real opportunities for small and medium sized financial technology 

providers to sell solutions to the banking industry that would have previously been dominated by large global players. 

The U.S. financial technology marketplace is characterised as dynamic and highly competitive but opportunities are there for firms who can 

differentiate themselves and stand out from the competition. 
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Regional Analysis 

Boston Consular District 

The Boston Consular District covers all of New England including Eastern Connecticut, Rhode Island, Massachusetts, Vermont, New 

Hampshire, and Maine.  New England’s financial services industry contributed $84.0 billion to the region’s GSP in 2008, or 11.0 percent of 

the region’s economic output making the industry the second largest sector by share of GSP in the region.  Massachusetts in particular is 

most active in asset management, asset servicing, insurance and private equity. Companies are able to draw from an extremely rich pool of 

highly educated workers with a history of innovation and a concentration of leading financial services companies. Massachusetts holds 15% 

of the global mutual fund asset management market and ranks third in the USA in terms of assets managed, trailing NY and California. 

Massachusetts also ranks second for venture capital, after California with over 250 venture capital and private equity firms with offices in 

Massachusetts and Boston ranks third in per-capita private equity spending. While Boston remains a favoured location for many front office 

jobs, Rhode Island and New Hampshire have been creating low-cost, low-tax attractive environments for middle and back-office functions. 

 

Chicago Consular District 

The Chicago consular district covers the Midwestern United States, which is a geographic area larger than the whole of Western Europe.  

The region accounts for 22 percent of U.S. GDP, and is made up of the following fourteen states: Colorado, Illinois, Indiana, Iowa, Kansas, 

Kentucky, Michigan, Minnesota, Missouri, Nebraska, North Dakota, Ohio, South Dakota and Wisconsin. 

The Midwest is home to the headquarters of 149 of the Fortune 500 companies, including many leading financial services businesses.  The 

region represents a broad base of economic activity and most financial service sub-sectors are well represented. Chicago is the United 

States’ second largest financial and business services centre and the eighth largest financial services market in the world.  The Chicago 

Mercantile Exchange is the world’s largest derivatives exchange and Des Moines, Iowa, has the second largest concentration of  captive 

insurers in the United States. 

 

Houston Consular District 

The Houston Consular District covers Texas, Arkansas, Colorado, Louisiana, Oklahoma and New Mexico. As the energy capital of the USA, 

Houston’s financial services industry is strongly influenced by the needs of the energy sector.  As a result, most of the world’s major 

investment banks have an office in Houston where mergers and acquisitions activity in the North American oil & gas industry takes place. 

Additionally, Texas-based boutique investment banks also service the energy industry.  Dallas and Houston are home to large private equity 

firms, including Texas Pacific Group, as well as energy hedge funds, and over-the-counter derivatives trading firms. Dallas also has a strong 

presence in asset management and features some of the largest financial institutions in the state. However, the majority of Texas’ 327 state-

chartered banks, which hold $164.7 billion in assets, are mostly small regional banks. Texas also boasts an active venture capital and angel 

investor community.  

Important themes for the future include carbon finance, as Houston aims to become the Carbon Trading Capital of the USA, as well as Legal 

Software and Islamic Finance, which have yet to see their full potential in the region.  
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New York Consular District 

The New York Consular District covers four states including New York, Connecticut, New Jersey, and Pennsylvania.  As the preeminent global 

financial centre in the USA, many of the country’s leading investment banks, asset management companies, securities brokers and insurance 

firms continue to call this region home.  In addition, many leading foreign finance and business services firms have their North American 

headquarters located in this region. New York sources a large volume of its business from its domestic market and dominates in sectors such 

as fund management, hedge fund assets, private equity and securitisation.  In recent years Connecticut has grown as a hotspot for finance 

along with New York, as many top hedge funds have settled down in towns like Greenwich and Stamford. Additionally, nine of the top twenty 

largest law firms in the nation are headquartered in either New York or Philadelphia.  Industry sectors that have yet to reach their full potential 

in the New York Consular District include Islamic Financing, Carbon Financing and Public-Private Partnerships.  These industries are poised to 

expand and grow in the coming years. 

 

Los Angeles Consular District 

The Los Angeles Consular District includes Southern California, Utah, Nevada (Clark County), Hawaii and Arizona.  Los Angeles is the second 

largest city in the United States, with a population of 4 million. The banking and finance industry in Los Angeles is one of the largest in the 

United States. More than 100 foreign and countless domestic banks operate branches in Los Angeles, along with many financial law firms and 

investment banks. UAFS (Utah Association of Financial Services) organisations, which include industrial banks, savings banks, and non-

depository finance companies have grown to more than $241 billion dollars in assets and is one of Utah’s largest business sectors. Arizona is 

geographically the sixth largest state in the Union with an area of 113,956 square miles. PPP and promotion of the Alternative Investment 

Market have been the areas in which UKTI has focused on in the Financial Services arena. 

 

Miami Consular District 

UKTI Miami covers Florida, Georgia, Tennessee, Puerto Rico and the U.S. Virgin Islands. Most of the financial service activity in the region is 

concentrated in Miami, Florida and Atlanta, Georgia. Florida is home to nearly 123,000 financial and related professional service 

establishments that employ approximately 900,000 people. The area also has a developing wealth management competency. Over 70 foreign 

and domestic banks have offices in Florida, including six of the ten largest in the world. Additionally, Miami is home to a growing number of 

international law firms such as Greenberg Traurig LLP and Diaz Reus & Targ, LLC. Atlanta has the nation’s third largest concentration of 

Fortune 500 companies and the world’s busiest airport.  The city has a sizeable financial services sector with more than ten international banks 

in the area, and is a growing hub for e-finance activity. Additionally, Atlanta is home to a large number of international law firms. Public-private 

partnerships (PPP) is an industry sector poised to expand dramatically in the coming years. In 2009 Florida was home to two of only three PPP 

projects in the United States. Additionally both Georgia and Puerto Rico have opened a large number of projects for international PPP activity. 
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 San Francisco Consular District 

The San Francisco Consular District includes Northern California, Northern Nevada, Oregon, Washington, Idaho, Wyoming and Alaska.  The 

San Francisco Bay Area is the leading financial centre within the San Francisco Consular District.    

The Bay Area is a $200 billion annual economy ranking 21st in the world.  Twenty-six Fortune 500 companies are headquartered in 

California, which ranks second only to New York.  The San Francisco Bay Area financial services sector is concentrated in venture capital 

and private equity and has the highest density of venture capital firms in the world.  The leading venture capital firms based in the Bay Area 

include Kleiner Perkins Caulfield & Byers, Sequoia Capital, New Enterprise Associates and Draper Fisher Jurvetson.   In 2008, the Bay Area 

saw the most venture capital deals compared to all other U.S. cities,  with $11 billion in investments and 1, 207 deals closed. The San 

Francisco Bay Area is a vibrant, entrepreneurial place which supports innovation across all sectors, including financial services.   

 

Washington D.C. Consular District 

The Washington DC Consular District includes Delaware, Maryland, Virginia, West Virginia as well as North and South Carolina.   The largest 

employer in the Washington, DC area is of course the federal government. Law and Lobby firms are high on the list of affluent businesses in 

the DC area with over 800 law practices covering Litigation, Business & Corporate Law, Intellectual Property, Criminal Law and more. 

Within this Consular Region, 44 companies are listed in the Fortune 500, with North Carolina hosting the most Financial Services companies 

such as Bank of America, BB&T and Wachovia. Delaware has partnered with many innovative and dynamic financial companies around the 

globe, thereby establishing the State as the place for international financial institutions looking to enter U.S. markets.  Delaware’s pro-business 

legal and regulatory environment, strategic positioning, and landmark legislation, such as the Financial Centre Development Act, have paved 

the way for the financial services industry to become a key component of Delaware’s economic strength and growth.  This cluster is comprised 

of a large, interconnected community of credit card banks, commercial banks, non-banking financial entities, investment advisors, insurance 

companies, trust entities, and service providers. 
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NEXT STEPS 

 

UKTI offers a range of services to UK companies to assist with market entry, including OMIS (Overseas Market Introduction Service). This fully 

customizable service can be tailored to a company’s needs and can include market information, contacts, visit programmes, product launches, press 

releases, and more. 

Timing is a key consideration: if a company has a specific deadline, contact should be made with the team well in advance to start the discussion. A 

variety of factors affect the OMIS process – time of year, industry events, team capacity, etc. - and we want to ensure the best possible outcome for 

our clients.  

To start the discussion, or for specific information on timeframes and pricing, please contact ResearchUSA@fco.gov.uk, the central coordination 

team for the US network, as a first step. 

 

Looking for more information? Please visit the USA country page on www.uktradeinvest.gov.uk to access our range of publications on doing 

business in the United States.  

 

 

UK Trade & Investment is the government organisation that helps UK-based companies succeed in the global economy. We also help overseas 

companies bring their high-quality investment to the UK. Whereas every effort has been made to ensure that the information given in this document is 

accurate, neither UK Trade & Investment, nor its parent departments, (the department for Business Innovation & Skills and the Foreign and 

Commonwealth Office) accept liability for any errors, omissions or misleading statements, and no warranty is given or responsibility accepted as to the 

standing of any individual, firm, company or other organisation mentioned. 

 


