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OVERVIEW 
 
China has sustained explosive economic expansion. From 2000 to 2008, China’s share of the 
world’s GDP increased from 3.7% to 7%, and will exceed 11% by 2013 (according to the 
Economist). This rate of growth helped create personal wealth, fuel economic development, and 
attract multinational corporations, which in turn will lead to greater demand for financial services. 
For the period between 2004 and 2010, China is expected to generate approx. $130bn, or more 
than one quarter of the increase in annual global banking revenues.  
 
The Chinese people's high propensity to save (the national savings rate is estimated at close to 
50%) creates a vast market for banking and investment products to be tapped. However, 
compared to regional peers, the market share of foreign banks in China is still relatively small 
(approx. 2%), which points to a significant potential for future growth as China opens up its 
banking market further. 
 
Foreign institutions have long recognised this opportunity, but their participation has been 
restricted. When China joined the WTO at the end of 2001, however, the government began 
encouraging foreign banks to invest in local financial institutions while gradually expanding the 
range of products and services that foreign owned branches could offer.  
 
Foreign companies have embraced this liberalisation. Between 2003-08, foreign investments in 
Chinese commercial banks amount to US$782.9m. The number of Chinese commercial banks 
with foreign capital has grown from 5 in 2003 to 31 in 2008.  
 
In the liberalising environment, foreign institutions are drawn to China for its growth, its 
concentrated areas of value, and the opportunity it presents to deploy competitive advantages. 
 
Although China is a vast and populous country, banking and finance opportunities and revenues 
are, and are expected to remain- highly concentrated. For example, the wealthiest 1 % of 
households in China own more than 70% of the country’s total personal wealth. Furthermore, 
over the next 5 years, more than half of China’s banking revenue is expected to be generated in 
6 of the 31 provinces, and more than 80% will be generated by a few lines of business that have 
become open to full foreign participation from Dec 2006. Chinese banks currently offer a limited 
range of products and services. Foreign players will be able to attract customers by offering more 
and differentiated products  

THE BANKING SECTOR 
 
As of the end of 2008, total assets of china’s banking institutions exceeded RMB 60 trillion 
(US$8.8trillion), with all major commercial banks meeting the minimum capital adequacy 
requirements, while the NPL ratio of commercial banks was reduced to 2.4%.  
 
However, against the backdrop of the global financial crisis, China’s economy was notably 
slowing down and risks in the banking sector were further exposed. Credit risk became more 
significant due to the changing market condition.  
 
Until recently, the financial services industry in China was dominated by the four state-owned 
commercial banks, whose cumulative assets accounted for 51% of the total banking assets in 
China. Joint stock and city commercial banks only hold 14%, and 6.6% of China’s banking assets 
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respectively.1 However, the market shares by asset scale of joint-stock commercial banks, rural 
co-operative financial institutions, city commercial banks, urban credit co-operatives and foreign 
funded banks are gradually expanding, rising at a relatively fast pace. 
 
According to the relevant rules and regulations, foreign bank branches, wholly foreign-funded 
banks and joint venture banks as operating institutions that can conduct the business of deposit 
taking, lending, settlement and insurance agency may apply for Renminbi (RMB) services if 
requirements on years of establishment, profitability and prudent operations are met. Meanwhile, 
China is actively encouraging foreign banks to engage in financial innovations and diversify their 
services and product spectrum, allowing them to offer services such as derivatives, QFII 
custodian, treasury and electronic banking.  
 
China’s direct exposure to the turmoil in global financial markets has been limited. Although 
state-owned commercial banks and investment vehicles hold hundreds of billions of US Treasury 
bonds and bonds issued by Fannie Mae and Freddie Mac, these instruments are guaranteed by 
the US government. More threatened by the crisis are securities issued by financial institutions 
such as Lehman Brothers. According to Caijing magazine, Chinese banks are estimated to hold 
US$670m of bonds issued by Lehman Brothers. 
 

Foreign banks in China 
 
By 2008, 32 foreign banks have taken the step of locally incorporating their businesses in China. 
Many foreign banks have chosen the path of local incorporation in order to be allowed to offer an 
expanded range of services. This has given them the opportunity also to compete more directly 
with domestic Chinese banks in a number of product and service areas, including retail banking. 
 
As a result of these changes, incorporated foreign banks are now subject to the same regulation 
within China as domestic banks and compete directly with them in the same markets. 
 
Foreign banks’ total assets in China amounted to RMB 1.3 trillion, accounting for 2.2% of the 
total assets of the Chinese banking institutions. Seven locally incorporated foreign banks were 
approved to offer RMB retail business. Locally incorporated foreign banks meeting the necessary 
requirements of the banking regulator were permitted to underwrite government bonds and issue 
bank cards. As of 2008, 58 foreign bank branches and 27 locally incorporated foreign banks were 
licensed to engage in RMB business, and 51 foreign banks were granted permission to conduct 
derivatives trading. 
 
Despite the Chinese government's commitment to relax market-entry barriers for foreign-funded 
financial institutions, China's banking markets remain highly regulated.  Governmental bodies 
such as the People’s Bank of China and China Banking Regulatory Commission maintain a highly 
influential role in the granting of business licences in addition to their statutory roles as market 
regulators.  The non-convertibility of the RMB on the capital account is also seen as a drawback 
for some foreign investors. The credit crisis lends further support to the CBRC’s belief that strict 
supervision is needed to maintain financial stability within China. This has led to further 
compliance pressures on all the banks in China. 
 
Foreign banks still face various restrictions to penetrate the market.  High market entry 
requirements are imposed. Minimum capital contributions for each new branch ranges from RMB 

 
1 CBRC website 
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100 million (approx. US$12 million) to qualify for a licence to RMB 500 million (approx. US$60 
million) to carry out the full range of permitted banking services.  To provide RMB service after 
obtaining a foreign currency licence, a branch of a foreign bank needs to conduct business for 
three years, being profitable for the last two years, before being able to apply for an RMB licence. 
Furthermore, the licensing process is unclear, due to regional variations in implementation and 
lacks transparency. 

According to China’s commitments to the WTO, by the end 2006 a level playing field was 
expected by all foreign banks.  Geographical restrictions were removed and RMB services allowed 
for local residents.  However the minimum entry capital requirements were not be lowered.    
 
Foreign banks are also entering the market through equity participation.  They have acquired 
stakes in Chinese banks ranging from the big four, joint stock banks to city commercial banks.   

UK Banks in China 
 
British banks have established presence in China with HSBC and Standard Chartered having 
operated in China for over 140 years. 
 
Over the longer term, prospects for British companies to participate further in China's financial 
services markets are promising.  The UK is recognised in China as a leading provider of 
international financial services.  While British companies will be welcomed to the market they are 
likely to face strong competition from domestic companies as well as European and US rivals 
across the financial services spectrum.   

Business opportunities in China’s banking sector 

Business opportunities in banking as a result of liberalisation China’s financial services industry is 
undergoing substantial liberalisation on two fronts. Since the end of 2001, the Chinese 
government has encouraged foreign institutions to invest in local banks. During the same period, 
restrictions on foreign owned branches have gradually eased. Back in 2001, foreign owned 
branches could only offer a limited range of products and only to foreign customers in selected 
cities. Beginning in Dec 2006, foreign owned branches are permitted to delivering products in 
local currency, to all retail and corporate customers across the nation. In conjunction with China’s 
economic growth, these reforms represent an unprecedented opportunity for banks around the 
world.  

Foreign activity intensifying 
 
By the end 2008, foreign banks from 12 countries and regions established 28 wholly foreign-
funded banks (with 157 branches), 2 JV banks and 2 wholly foreign funded finance companies. 
In addition, 196 foreign banks from 46 countries and regions set up 237 representative offices in 
China; HSBC and Standard Chartered are amongst the UK players rapidly growing their branch 
networks in China. 
 

Opportunities created by unrelenting growth 

 
Clearly deregulation has been the greatest impetus for foreign activity in China’s banking sector, 
but foreign institutions are also drawn by the market’s growth, the promise of unleashing 
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significant value while focusing on just a few areas, and the potential to outperform local 
competitors with superior products and services.  
 

Opportunities in private banking/wealth management 

 
The wealthiest 1% of Chinese households owns more than 70 % of the country’s total personal 
wealth. Over the past five years a rapid rise in the number of financial asset millionaires to reach 
391,000 has placed China fifth in the world in terms of millionaires after the US, Japan, UK and 
Germany, and ahead of many of the world’s developed countries. Despite the concentration of 
wealth in such a tiny percentage of households, China’s vast population makes it the second 
largest market for wealth management in Asia, excluding Japan.  
 
A wealth management specialist may wish to focus on municipalities that have high 
concentrations of wealth. In order to win in this segment, an entrant must focus on the quality of 
sales channels and customer service, as well as the attractiveness of products.  In these respects, 
both city commercial banks and securities firms can serve as platforms for establishing a strong 
position. Product JVs for fund management or mortgages could also complement the service 
offering. Finally, although a JV with a large bank would allow entrant to tap into an existing client 
base, no such arrangements has yet been negotiated successfully. 
 
Industry observers have commented that many of the local banks lack a wide variety of products 
covering areas such as funds, trust and insurance. Also investments through vehicles such as 
private equity are not well-defined or fully operational in China. As a result, local banks mostly 
offer standard products such as deposits, loans and intermediaries; foreign banks may offer more 
to the needs of private banking customers. 
 

Opportunities in corporate and retail banking 
 
 Value is also concentrated in retail and corporate loans and deposits in RMB – an area that is 

estimated to generate 80% of banking revenues. 
 
 Financial institutions have been attracted to China because they believe they can easily best 

Chinese banking products and sales channels, which remain largely undifferentiated, 
particularly in retail banking. The December 2006 reform has expanded the competitive 
scope for foreign banks, who now have a clear opportunity to build competitive advantage by 
offering a more sophisticated range of products and services, either in partnership with local 
banks or through their own branches. 

 
Entry through both alliances and organic growth: a variety of options within these two 
approaches; 
 
 Many foreign players pursue both alliances and organic growth, resulting in a broad range of 

activity in the market. The most common organic growth strategies-embraced by more than 
60 players –have been based on small branch networks, which comprise fewer than 5 
branches and provide only local coverage. Only a handful of entrants have pursued more 
aggressive organic growth by building a larger branch network covering multiple cities; 
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Big 4 banks: offer foreign investors an opportunity to access a nation-wide sales network and 
broad customer base, but leaving investors little control over local management. These banks 
have already attracted significant investment. 
 
Joint stock banks: this option provides investors with a national banking licence and a better 
chance to exert influence on local management. Like the big 4, most JSBs have already accepted 
a foreign investor. The most prominent being Bank of Communications, which sold a 19.9 % 
stake to HSBC. 
 
City Commercial banks: by partnering with one of these banks, an investor would have a 
greater chance of influencing management and would also gain access to city-wide sales network 
and customer base. Geographic  scope, however, would be limited to the municipality, and many 
of the top ten targets are already spoken for. 
 
Hong Kong based banks: by partnering with or gaining control of one of these banks, an 
entrant could leverage the preferential terms of the Closer Economic Partnership Agreement 
(CEPA), which lowers the capital requirements and waives the requirement that foreign investors 
establish a rep office prior to opening a branch. CEPA also makes it easier for banks to 
demonstrate branch profitability. 
 
Joint Venture (JV) banks: by establishing a JV bank with a local partner, an entrant could 
build from scratch the organisation, operations, and processes necessary to win in this market 
while still drawing on the strengths of its partner. JV banks are however subject to the same 
restrictions as any foreign bank or bank branch. Bohai Bank is the only example of a JV bank that 
is treated as a local bank, but many industry observers expect that the Chinese government will 
not allow another deal of this kind in the near future. Therefore, the true benefit of this kind of 
play is the strengths of the local partner and its offering. An example of this approach is HSBC’s 
investment in Ping An Bank, a JV with Ping An Insurance. 
 
Product Joint Venture: instead of buying into the existing big Chinese banks, there is also the 
opportunity for co-operation of foreign banks and Chinese banks in business areas, for example, 
credit cards. Under this approach, an entrance cherry picks profitable product segments. E.g. 
some investors have already taken strategic stakes in a big 4 or JSB and have deployed them as 
a base for launching a product JV while securing a broad sales network. The approach is a good 
starting point, but most commercial banks will want to go beyond a single product strategy to 
capitalise further customer relationships.  
 
Fund management: Through an alliance with a partner in fund management, an entrant could 
tap into China’s growing fund management industry while leveraging existing distribution 
channels and an established customer base. In addition UK fund managers could develop its own 
investment products to complement existing offerings. 
 
Insurance: The insurance business in China is attractive in its own right, but it can also provide 
complementary products for an integrated financial services player. Some banks are already 
active in this sector. The most notable being HSBC with its 19.9% in Ping An Insurance. 
 
SME banking: Sophisticated players will spur growth in financing in SME enterprises. The SME 
segment is under served, in part because serving it requires sophistication. Some foreign 
institutions are already operating profitable SME financing businesses in China. 
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Rural Banking Opportunities: HSBC was the first to receive approval August 14, 2007 from 
the China Banking Regulatory Commission to establish a bank in rural China. The initiative follows 
the announcement by the CBRC of new rules to further expand market access for financial 
institutions seeking to offer services in rural areas in order to expedite China's rural development. 
 

Opportunities for the Banking Technology industry  
 
Substantial investment is already flowing into IT systems. Payment and credit information 
platforms are being established. An industry utility provider will strive for national coverage, 
providing outsourcing opportunities across China for activities such as payments or retail loan 
processing. While a foreign entrant needs to bring outstanding processing expertise, a Chinese 
partner will be required for its national presence and business portfolio. JVs would be a possible 
path, supported by a stake in a JSB or a big 4. 
 
Credit Analysis & Financial Planning Software: Recent reports suggest Chinese banks have 
doubled their spending levels on financial information.  However, it seems that proper training 
will boost the usage of their IT systems to international standards. When it comes to credit rating 
and credit profiling agencies, China presently lacks a comprehensive, automated and integrated 
system to check on the credit worthiness of individuals.  There is significant industry demand for 
this capability to be built up to underpin the banking and credit card industries. 
 
 Operations and Information Management Systems 

 
 Networking and Security Solutions 

 
 Digital/voice/video technology and wireless networks 

 
 Data storage technology and Call Centre Solutions 

 
 Bank Card Technology 

 
 

THE FUND MANAGEMENT SECTOR 
 
The fund management industry in China has emerged as the most influential institutional investor 
in China within the last decade. It was formally started in 1998, when the first batch of six fund 
management companies was established during the year. Currently, China has 60 fund 
management companies (FMCs) under operation. The total asset under management (AUM) has 
increased from RMB 10.6 billion in 1998 to RMB 3.28 trillion in 2007, representing an increase of 
more than 300 times within ten years.  
 
The dramatic increase in the size of the industry occurred in 2006 and 2007, when annual growth 
reached 82.58% and 282.37% respectively.  
 
The securities investment funds witnessed an unprecedented development. As of November 30, 
2007, China has had altogether 332 open-end securities investment funds, of which, 143 goes to 
equity fund, 103 goes to hybrid fund, 31 goes to bond fund, 51 goes to currency fund, 4 goes to 
capital preservation fund and 35 goes to close-ended fund.  
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However, the growth rate of China's fund scale slowed down in 2008, due to the corrections in 
the forth quarter of 2007.  
 
The watchdog has also tightened the control over the risk in fund business and its operation. In 
2007, the fund regulatory authorities issued a series of rules and measures regarding risk control 
and new business, which require that fund cannot make any promise of transactions to 
brokerages, which further regulate fund annual financial report to prevent the blind expansion of 
fund scale.  
  
The wealth market in China continued to grow rapidly in 2007 although the effects of the 
financial crisis in 2008 have yet to be felt in the numbers. In 2007 China became the clear leader 
in the Asia Pacific ex-Japan region in terms of AUM size, with Chinese households owning about 
US$ 3.2 trillion in financial wealth. The Greater China region, comprising of China, Hong Kong 
and Taiwan markets, is now home to approximately 44% of the wealth in Asia Ex-Japan.  
 
The staggering increase in the size of the industry and the huge expansion in the number and 
types of funds offered today are the most obvious and radical changes in the growing fund 
industry. With such huge potential, it is no surprise that foreign institutions have set their sights 
on China’s market. 
 
Regulatory structure: China's fund management industry is regulated by the China Securities 
and Regulatory Commission (CSRC). 
 

Pension needs in China amid an ageing population 
China has a long-term shortfall in pension funding.  The World Bank estimates that the 
proportion of the population aged 65 or older will increase to 22% in 2030 from 9% in 1990.  
Under China’s one child policy, the pension burdens for the young people today will become 
heavier when their parents start to age.  Over 40-50 years, the Bank estimates that China will 
need RMB 4 trillion to RMB 11 trillion of funds for the transition to a fully funded individual 
retirement account system in the cities (data from World Bank).   

Sino-foreign JVs in fund management 
China’s fast economic growth and high savings rate, along with a lack of diversity and 
sophistication of investment options within China, presents good business opportunities to foreign 
fund management firms seeking to develop the Chinese market.  China’s huge need for pension 
provisions makes a good market case for pension fund providers, given its ageing population and 
high dependency ratio under the country’s one child policy. 
 
By the end of 2008, 30 JV fund houses were established, accounting for half of the entire 
industry. Considering the fact that the first JV fund management company was only established 
in 2002, the growth in the number of JV FMCs is rather substantial. Foreign institutional investors 
can set up a JV FMC in three ways: 
 
1. buying outstanding shares from the existing shareholders of the targeted FMC 
2. buying additional shares issued by the targeted FMC 
3. setting up a new JV FMC with Chinese partners 

 
Out of 30 JVs, 22 established new companies, seven were set up through the buying of 
outstanding shares and one was formed through the buying of additional shares. 
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In 2002, the CSRC issued the first rule on the establishment of JV fund management companies. 
Since Dec 2004, as part of China’s WTO commitments, foreign firms may hold a stake of up to 
49% in a JV. In April 2005 CSRC issued guidelines for the first time to allow commercial banks to 
initiate fund management companies. Commercial banks are required to jointly set up JV with 
one foreign partner and at least one Chinese partner. In 2005, seven JV FMCs were set up hitting 
a peak in terms of the number of foreign investors entering the industry. Year 2006-7 saw a 
stable development in the entrance of foreign investors into the industry.  
 
Without a doubt, foreign players are playing an increasingly important role in China’s fund 
industry. However, they have a relatively short operating history, retail investors are still in 
greater favour of local FMCs. However, backed by advanced management experience, well-
established brands and sufficient capital support, foreign FMCs will likely enjoy strong growth.  
  

UK Fund Management JVs 
A joint venture fund management company has been launched by HSBC in partnership with 
Shanxi Trust and Investment Corporation Limited (Jintrust) in September 2004 with HSBC holding 
33% of the total equity.  Prudential is also operating funds by teaming up with CITIC. 
 

QDII funds 
Up until recently, immature market conditions in China posed a significant hurdle for the growth 
of wealth management business. Foreign players have been constrained by strict regulations; 
only limited products could be offered to the onshore market. Many international banks have 
used traditional offshore private banking centres. Local players have product offerings that are 
principally constrained to local onshore investments. As investors are now allowed to invest in 
equities through QDII funds beyond fixed income notes, investments for international markets 
are expected to gradually grow over time.  
 
Qualified Domestic Institutional Investor Scheme: The QDII program allows Chinese 
banks, brokers, insurers, and money managers to bypass the strict foreign-exchange rules and 
invest their clients' money in foreign assets. By 2007, the China Banking Regulatory Commission 
(CBRC) had expanded the range of QDII products that commercial banks may offer, while the 
Securities Regulatory Commission (CSRC) did the same for securities companies. China's 
Insurance Regulatory Commission (CIRC) is said to have completed but not yet released 
comprehensive rules on insurance companies' QDII products. The scheme is also overseen by the 
State Administration of Foreign Exchange (SAFE) and the People's Bank of China (PBOC). 

THE SECURITIES SECTOR 
 
There are over 100 securities firms in China with the 20 largest enjoying a 90% market share. 
The top 3 securities firms, in respect of market scale and sales revenue, are CICC, Citics, Guo Tai 
Jun An and Shen Yin Wan Guo.  
 
The government is encouraging mainland brokers to list domestically. Providing there is not a 
major stock market collapse foreign institutions could make significant gains if they can secure a 
strategic stake in a Chinese broker ahead of its IPO (as per banking industry). UBS AG received 
regulatory approval to buy 20% of the former Beijing Securities and became the first foreign firm 
to have management control of a mainland broker.  
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However, the government approves applications on case by case and there is a 33% cap of 
foreign ownership of a joint-venture brokerage. Of the 100 securities firms in China only 7 are JV 
brokerages. 
 
According to recent news, Deutsche Bank acquired a 33% stake in Shanxi Securities and received 
approval from CSRC early this year. 
 
JV securities brokerages can undertake business in the following areas: 
 
 Underwriting and sponsoring of equity shares & bonds. 
 Broking of foreign investment shares 
 Broking & proprietary trading of bonds 

 

A Share Underwriting 
According to China Securities Association research, CICC and Citic Securities have the largest 
amount of business in share underwriting.  CICC, a joint-venture with Morgan Stanley, tops of 
the list.  
 
Only a small number of overseas companies have set up Sino-foreign investment-banking houses 
on the mainland, including China International Capital Corp and Goldman Sachs Gaohua 
Securities. They are reported to have made significant profits. Goldman Sachs Gaohua and Credit 
Suisse made RMB 270 million (USD 35 million) for underwriting Ningbo Bank and Western Mining 
Corporation.  
 
The demand for share underwriting is increasing with more Chinese companies waiting to be 
listed. UK based investment banks could join the market through a joint venture but should be 
mindful that China caps foreign ownership a Sino-foreign investment bank at 33%. 
 

IPO’s 
Domestic IPOs were halted by the Chinese government in the second quarter of 2008, but have 
since re-started with the pharmaceutical company Guilin San Jin (June 2009) being the first to 
list. IPOs were stopped due to the very large falls in the stock market and the fear that 
companies wouldn’t be able to raise capital. 
 
Despite this past hiatus increasing numbers of Chinese companies remain interested in listing on 
domestic exchanges in Shanghai or Shenzhen and the new Growth Enterprise Market (more 
below) for Chinese small caps. While Hong Kong’s regional and international standing should not 
be forgotten the scope for UK legal and accountancy firms to advise in mainland China on these 
domestic IPOs, marrying their international expertise with demands of the local market, is 
increasing.  

Growth Enterprise Market 

China’s existing capital markets include the main boards on the Shanghai Stock Exchange and the 
Shenzhen Stock Exchange. A new small and medium board – the Growth Enterprise Market 
(GEM) – will open for business in October 2009 and is designed as an exit for VC and PE 
investments in China.  
 



Financial Services – China        

 

1234

This new board will operate at the Shenzhen Stock Exchange. We understand that other than 
existing listed companies no new companies will be granted permission to list on the Shenzhen 
main board. It was also indicated by the Shanghai FSO that overtime companies would be 
encouraged to transfer from the Shenzhen main board to Shanghai.  
 
There are about 60 companies' IPOs planned for the start of trading.  The first batch of GEM 
companies are expected to achieve listing in succession within a certain period, instead of a trading 
day, according to a senior SSE executive.  
 
Huayi Brothers Media Corporation, Beijing Origin Water Technology Co., Ltd., and Beijing Orient 
Landscape Co., are hopeful to become three of the first batch.  

Margin trading 

While the financial crisis resulted in a (temporary) tightening of short selling regulation in the West, 
China approved the trial operation of margin trading and securities lending (lending of securities by 
one party to another for in return for collateral / fees) by a number of approved securities firms.  
 

QFII investment in stock-index futures 
There have been no further announcements about the proposal that QFII would receive 
authorisation to participate in stock-index futures trading in China. 

IT trading platform provision 

The developing stock market and increasing trading volumes require more sophisticated IT trading 
platforms. Many UK software companies have already approached UKTI posts to establish 
relationships with local exchanges and securities firms on technology co-operation. However it 
should also be noted that feedback from the Shanghai exchanges indicates that they are 
increasingly developing their own IT systems. 
 

Retail Investors Education 
Around 70% of the investors in the China market are retail investors, who invest on a hearsay 
basis, contributing to the volatility of the market. The past year has seen some local government 
input in educating retail investors but not much from central government.  
 
As the world market leader, there are opportunities for UK companies to engage with local 
government to deliver investor education programmes, particularly where a more sophisticated 
investor will be required as new products come on stream.  
 

JV Fund Management Companies 
There are currently 28 JV fund management companies in China.  The revenue of the company 
and the amount of funds managed by the companies more than doubled during 2007 due to the 
booming stock market. However the index is currently half way from its peak of November 2007 
having lost a further 70% of its value in 2008 but recovering by about 60% since the beginning of 
the 2009.  
 
The successful British participants include Schroder (Bank of Communications Schroder Fund 
Management Co., Ltd) and Prudential (CITIC Prudential Fund Management Co., Ltd.). Aberdeen 
Asset Management also entered the market in 2008 with a representative office based in Shanghai.  

http://news.xinhuanet.com/english/2007-08/16/content_6545492.htm
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Foreign Companies listing in Shanghai 
Recent announcements from the Chinese government, including those following the UK-China 
Economic & Financial Dialogue confirmed that planning continues for a new “international board” 
on the Shanghai Stock Exchange. However, this new initiative depends on the revision of current 
Securities Law and Company Law and the market status.   
 
According to recent news reports the SSE is expected to finalise rules for an international board in 
the Q4 2009. However Shanghai’s Vice Mayor Tu Guangshao, in charge of financial affairs, has 
publicly stated that overseas companies would be able to list on the SSE in 2010. Mr. Tu was 
previously vice-chairman of the China Securities Regulatory Commission (CSRC).  
 
A number of multinationals have expressed interest in listing on the A-share market, including 
HSBC, which reportedly plans to raise $3 billion to $5 billion from its listing. HSBC has not been shy 
about expressing its intention to become the first company on the international board and an IPO 
in Mainland China will help the company gain additional fund support, attract more Mainland 
Chinese investors and cement its strategic position.  
 

Ordinance 10 
Chinese authorities continue to frown on the use of Special Purpose Vehicles for use in overseas 
listings. From September 2006 to date no new SPVs have been approved by MOFCOM.  The UK 
authorities continue to lobby the Chinese authorities on this issue and in July 2009 submitted a 
paper proposing an alternative listing model for consideration. 

INSURANCE & PENSIONS  
 

Background  
The Chinese insurance market was essentially rebuilt from scratch with reforms beginning in 1979 
led by Deng Xiaoping.  Over the last 30 years the insurance market has grown in asset size from 
around US$65.82 million to US$489 billion by the end of 2008.  
 
Strong economic growth and market liberalisation has seen cross sector premium income growth of 
around 30% per year since 1999, albeit starting from a fairly low base of US$20 billion in 2000.  
The Life insurance sector dominates with approximately 75% of the insurance premium growth. 
 
China's WTO accession in 2001 has helped drive the liberalisation and expansion of the Chinese 
insurance industry. Since 2001, the size of the industry has more than doubled in terms of total 
premium growth and total assets have increased fivefold.  The number of insurers has risen from 
31 (17 foreign, 14 domestic) in 2001 to 124 by August 2009. 
 
However, despite this impressive growth the insurance industry in China only accounts for 4% of 
the total financial assets in the bank-dominated financial system, far lower than the 20%-30% ratio 
in most developed countries. Equally, insurance penetration (the ratio of insurance premiums to 
GDP) remains low at around 3.2%, against typical figures of 8-11% in mature economies. 
Insurance density (average premium per capita), whilst steadily increasing, is also low at around 
RMB736.7 (US$107.87) per capita against US$2545 in Hong Kong. These figures might suggest 
that China’s insurance markets remain largely untapped. 
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China's insurance market is still dominated by a handful of large state-owned companies. In the life 
sector China Life, Ping An and China Pacific have a (slowly diminishing) combined market share of 
around 63%. In the fast growing property & casualty sector PICC, China Pacific and Ping An 
dominate with a combined market share of around 63%.  The combined market share of foreign 
insurers in either market remains very small at around 1.2% in non-life and 2% in life.
 

UK Insurance companies 
British insurance companies were amongst the earliest foreign insurance companies to explore 
the Chinese market and are now ranked 2nd & 3rd amongst foreign insurers in terms of premium 
income.  In the life sector UK companies have formed joint ventures to market their products. 
Our main firms are Aviva-COFCO, a joint venture established by Aviva and China National 
Cereals, Oils & Foodstuffs Import & Export Corporation (COFCO). Heng An Standard Life formed 
a partnership with Tianjin TEDA. Prudential formed a joint venture with Beijing based China 
International Trust Investment Corporation (CITIC). 
 
In the property and casualty markets Royal & Sun Alliance China received permission in August 
2007 to locally incorporate and is in the process of expanding its branch network. 
 
The UK is well represented in the insurance brokerage sector. Willis Pudong Insurance Brokers Co 
Ltd were the first international insurance broker to be granted to hold a majority share in a fully 
licensed brokerage operation in China. Marsh operates a wholly owned brokerage headquartered 
in Beijing.  Benfield, an insurance brokerage house and HSBC who has a 20% stake in Ping An 
insurance. Locktons International has also received CIRC approval to set up an operation in 
Shanghai.   
 
Lloyds of London, with UKTI support, officially entered the Chinese re-insurance market in April 
2007. 
 

Regulatory Environment  
According to China’s commitments to the WTO foreign life insurers were allowed to set up 50-50 
joint ventures immediately upon accession and Property & casualty insurers were allowed to take 
51% stakes in non-life joint ventures. In December 2003 100% foreign ownership in non-life 
insurance companies was permitted and by December 2004 all geographical restrictions were 
removed (although slow CIRC branch license processing remains an issue).  
 
China fully opened its insurance market as of 11 December 2005.  From then on, foreign life 
insurance companies were allowed to provide health, group and (in theory) pension/annuities 
insurance.  The lucrative motor insurance market (accounting for almost 70% non-life premium 
income) remains closed to direct foreign competition although it appears possible to enter into 
reinsurance agreements with Chinese car insurers. In 2008 around eight foreign insurers had 
been granted CIRC licences to provide commercial vehicle insurance. 
 
Despite the liberalisation of the market, foreign insurance companies still face high market entry 
requirements and stringent examination.  To enter the market, foreign insurance companies must 
have 30 years establishment experience, set up representative offices in China for 2 consecutive 
years and have total assets of more than US$500 million.  For foreign insurance brokerage 
companies, a minimum of US$200 million in total assets is needed.  Foreign life insurance 
companies are not allowed to set up wholly owned companies or have a majority stake in a JV in 
China.  Bans on statutory business, such as motor insurance remain in place. 
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Business opportunities 

At present, foreign insurers only account for 1% of the non-life market and 2% of the life sector 
market.  AIA, the first foreign insurer to re-enter the market in 1992 is the foreign market leader.  
However, with a population of over 1.3 billion, China is going to be the focus of the world 
insurance industry and we see great potential for development for international insurance 
companies. 
 

Pension and enterprise annuity 
Life insurance is a potentially huge market because of a lack of good pension schemes offered by 
the government and increasing medical costs are becoming one of the major worries among 
major citizens. 
 
China has a long-term shortfall in pension funding.  The World Bank estimates that the 
proportion of the population aged 65 or older will increase to 22% in 2030 against 11% at 
present.  Under China’s one child policy, the pension burdens for the young people today will 
become heavier when their parents start to age.  Over 40-50 years, the Bank estimates that 
China will need 4trillion –11trillion yuan of funds for the transition to a fully funded individual 
retirement account system in the cities (data from World Bank).   
 
Li Kemu, Vice-chairman of CIRC visited the UK in late November 2007. The visit was a useful 
introductory visit.  Li Kemu has tentatively agreed to a follow-up visit at working level to focus on 
the insurance & pensions sector, and a working level delegation is due to visit UK in the autumn 
of 2009. This follow up visit should present a better opportunity for the UK sector to interact with 
the CIRC.  
 
UKTI is also running a series of “Insurance in Practice” seminars with the UK industry across 
China to raise awareness of the role of insurance in every day life.   
 

Reinsurance 
China is still an untapped reinsurance market in that the ratio of reinsurance premiums to the 
total insurance premiums was far below that of the mature markets.  China Re, the only domestic 
re-insurer, dominates the market with a 70% market share.  But opportunities are open to 
foreign investors as China Re is planning a listing in Shanghai later this year. 
 

Investment by insurance companies 
CIRC together with other regulatory bodies have released amended rules on management of 
insurance companies' overseas investment, allowing the nation's insurers to invest more of their 
assets overseas to compensate for higher interest rates at home.  
 
There will also be opportunities for insurance companies to invest in corporate bonds, A Shares 
and funds; indirectly invest in infrastructure projects; buy shares in unlisted commercial banks 
and invest in industrial investment funds. 
 
CIRC has also shown its support for foreign companies to hold shares in Chinese companies as 
strategic investors, to mainly develop liability, agricultural, endowment and medical service 
insurance businesses, and to enter into markets in the Northeast, central and western regions of 
China.  
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The above will assist in better distributing insurance funds and improving investment earnings. 
 

Education, training and qualification opportunities 
Shortages of actuaries and professional insurance management staff are plaguing the industry.  
UK companies have a lot to offer to address this demand.   
 
 

PRIVATE EQUITY & VENTURE CAPITAL  
 

Chinese mainland Private Equity Market  
2008 witnessed a return to sustainable capital raising by Private Equity (PE) funds in Mainland 
China. Around 51 Asian PE funds in Mainland China succeeded in raising capital of US $61.15 
billion. Although there are now 13 fewer new funds compared to 2007, the raised capital 
proceeds are 71.9% higher than the year before.  
 
The average proceeds raised by newly raised funds increased to US $1.20 billion in 2008 from US 
$556 million in 2007, a year-on-year growth of 115.7%. In terms of investment, however, the 
China market has shown signs of adjustment and a downturn under the influence from global 
financial turmoil.   
 
China based PE funds tend to exit through IPOs, secondary offers and mergers and acquisitions. 
In 2008 19 exits went made by Initial Public Offerings (accounting for 79.2% of total exit cases); 
four through secondary offers and one by M&A. The financial crisis has kept the stock markets 
depressed both at home and abroad. Consequently the exit cases of PE funds shrunk from 70 
cases in 2007 to 24 in 2008, a reduction of 74.5%. 
 
The first tier cities (Beijing, Shanghai and Shenzhen) enjoyed stable growth in PE investment. 
Local governments competed strongly for PE by building various ‘Private Equity Fund Centres’ in 
Beijing, Tianjin and Shanghai. The second tier cities (e.g., Chongqing, Chengdu, Wuhan, Xi’an, 
Shenyang) experienced a gradual increase as well. It is anticipated that more PE investment 
funds will be created in these less developed regions in China in forthcoming years. 
 
British PE business are active in China. UK firms (e.g., Actis, Green Atlantic Partners, London Asia 
Capital) and UK banks (HSBC and SCB) make direct PE investments while professional companies 
provide accountancy, due diligence, legal and consultancy services. UK accountancy firms, legal 
services and advisory companies (e.g., Vermilion) are doing well in the market. Well known deals 
include Wuxi Suntech-Power, Mengniu Diary and Diageo/Shui Jin Fang. 
 

Chinese mainland Venture Capital Market 
China venture capital institutions have had a cautious year as they ride out the financial turmoil. 
The total amount of venture capital invested in 2008 was US$4.97 billion in 506 projects. A 
marked decline in comparison on 2007. Eighty one Chinese and foreign VC institutions launched 
116 funds in 2008, wherein, an increase of US$7.31 billion was reported in capital available for 
investment on Chinese mainland. In terms of investment, 607 enterprises gained capital support 
from VC institutions, reporting a total of US$4.21 billion in disclosed capital; a total of 135 exit 
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cases occurred in 2008. The global financial crisis in 2008 had the most direct impacts on the exit 
link of the Chinese VC market. As various capital markets in the world remain weak, the issue 
frequency of new stocks decreased or even stopped, and IPO exit channels narrowed down 
sharply. As a result, the exit events in Chinese VC market in 2008 shrunk apparently, and IPO 
exit deals also fell in large. 
 
The active UK VC players in Chinese market are 3i and Ferranti. The business covers wide 
sectors, e.g., TMT, healthcare, mechanics, services, consumer/retailing with annual investment 
ranging from US$200m to US$350m. Both companies manage their operations in China from 
their offices in Beijing and Shanghai. Well known deals include 3i's investment in Dongguan Cell-
phone Battery, Little Sheep, Shanghai Comlent Semiconductor. 
 

Mainland regulatory Environment for PE and VC industries 
The Chinese government is hoping to foster a domestic private equity and venture capital 
industry. Partnership Enterprise Law, which came into effect on June 1 2007, facilitates the 
development of VC and PE capital investment and provides a sound development opportunity for 
law and accounting firms.  
 
The new regulation introduced the ownership of ‘limited partnership enterprise’. Pursuant to the 
new rules, partnership enterprises need not pay enterprise income tax, which avoids the dual-tax 
levy. Moreover, capital magnification effect is produced, meaning unlimited partnerships can raise 
a large quantity of capital with less cost and sound credit standing, because investment risks 
were decreased due to the limited responsibility undertaken by investors as well as investment 
institutions. The ‘limited partnership’ can encourage management team to make all their efforts, 
and make investment institutions undertake the same responsibilities as those in enterprises with 
company mechanism probably secure higher returns. 
 
It is worth noting that RMB Funds rose with well-performing fundraising and investment in 2008; 
social security funds and other types of institutions were allowed to make equity investment, 
widening capital sources of VC and PE firms. 
 
With the new regulation in place, it is expected that Chinese money will pour into domestic 
private equity and venture capital funds in the coming years. 
 

Business opportunities in PE & VC 
Given the emphasis on innovation and the government's initiative to boost the industry, the 
private equity and venture capital are believed to generate substantial business opportunities in 
next few years.  
 
 New regulations encourage onshore PE and VC investment. Some of foreign players have 

started to take the initiative of investing in RMB and exit by domestic listing.  
 
 Outbound PE and VC Investment by Chinese firms is restarting now that the worst of the 

financial crisis appears to be behind us.  Some Sovereign Wealth Funds are actively looking 
for PE funds to invest in although applicants usually must have first registered with the 
National Development and Reform Commission. 

 
 PE and VC opportunities lie in the investment in the private sector rather than State Owned 

Enterprises as investment in SOEs is difficult, time-consuming and expensive. 
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 Consultancy services are needed to provide advice to Chinese companies that are considering 

foreign PE and VC investment but have limited knowledge about international practices of 
governance within accounting or legal compliance and how to present themselves to 
investors. Foreign PE and VC firms hoping to enter the market will need professional advice 
to identify potential Chinese partners to help through the deals.  

 
 PE and VC deals offer opportunities for professional services. The big four account firms are 

active in the PE and VC sector to secure business in due diligence, auditing, taxation and 
accountancy. 

 
 Legal services are required for the deals by foreign PE and VC investment in China. UK legal 

firms can tie up with local legal services to offer seamless legal advice to the PE and VC 
dealers. 

 
 Education, training and qualification opportunities. PE and VC industry is still new for 

China. The labour market is short of talent with adequate expertise in PE and VC work. 
Potentially the UK has a lot to offer to address this market demand. 

 

CHINA’S DEBT MARKETS 
 
China has Asia’s third largest bond market it is still relatively small, dominated by government 
backed issues and has a very limited secondary market. However, we have witnessed significant 
regulatory developments in the Chinese bonds markets over the last months that should help the 
growth of debt financing. 

Bond market overview 
Until recently the Chinese government had kept a tight lid on bond issues after several corporate 
bond defaults during the 1990s, most notably the Guangdong International Trust Investment 
Corporation. This tighter regulatory regime resulted in Chinese bond issues being administered by 
the conservative National Development and Reform Commission, which tended to heavily favour 
government-backed bond issuers. A complicated multi-ministry approval process often resulted in 
18-month wait from application to final bond issue.  
 
Additionally bonds were subject to administrative quotas and had to be underwritten with bank 
guarantees thereby mitigating the need for practitioner credit risk analysis. The previous Chinese 
bankruptcy law also provided insufficient investor protection.   Under these circumstances it was 
no real surprise that China’s overall bond market size has remained very small (about 29% of 
GDP compared with 143% in US) and continued to be dominated by government backed issuers.  

Reforms 

A new bankruptcy law was introduced in 2006 bringing China broadly into line with international 
practice, although this law has yet to be fully tested.   
 
Shortly after Wen Jiabao called for the development of the Corporate Bond market in a speech at 
the 3rd National Financial Work Conference in January 2007 the China Securities Regulatory 
Commission was given authority to regulate the most of the corporate bond market (but not SOE 
bonds, which remain under the control of the NDRC).  
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Guidelines subsequently agreed by the CSRC point towards a streamlining of the approvals 
process, an abolition of administrative quotas and bank guarantees (which potentially opens the 
door for credit rating agency involvement) and the need to tie bonds to specific projects 
 
Perhaps some of the two biggest regulatory changes of interest to foreign institutions involved 
Renminbi bonds.  Through concessions in the US-China Strategic Economic Dialogue locally 
incorporated foreign banks can now trade and underwrite corporate on bonds on the Mainland 
interbank market. Additionally locally incorporated foreign banks can also issue their own 
Renminbi denominated financial bonds in the mainland market. 
 
In May 2009 HSBC and Bank of East Asia were approved to issue in Renminbi denominated 
bonds issued in Hong Kong.   
 
The UK government and practitioners have worked closely with the PBOC and CSRC on Bond 
market development. Several joint conferences and workshops have been held and have helped 
positively influence some of the above reforms. 
 

China’s current bond markets 
China’s has three main bond markets: the interbank market, the exchange market and the bank 
counter market. 
 
The interbank market is an electronic trading system where counterparties negotiate a deal. It is 
regulated by the PBOC and dominates the bond markets with 97% of China’s bond trading. £140 
billion of bond debt was outstanding and at the end of 2008 
 
The exchange market is a smaller, order driven market with around £30 billion of debt 
outstanding at the end of 2008. Small and medium sized investors access the market through 
brokers. Trading volumes are considered thin. 
 
The bank Counter market allows individual investors access to the bond markets. Investment 
choice is mainly limited to government bonds. 
 
The Chinese bond markets are overwhelmingly dominated by government issues with 
government bonds, central bank bills and policy bonds accounting for nearly 85% of value of 
bonds issued in 2008.  Corporate bonds only account for 4.5% and commercial paper less than 
3%. 
 
The main investors in China’s bond markets are Chinese commercial banks followed by insurance 
companies. 
 

Market trends 
2008 saw the total value of outstanding debt (enterprise and corporate plus short-term notes) 
reach £150 billion. New issues debt reached £90 billion, more than double the 2007 figure.  
Despite this impressive growth the bond market share of China’s overall capital raised remains 
very small at 1.4% (banking 80% share). 
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Market restrictions 

As noted above market restrictions for foreign participation in the bond markets are easing. 
Locally incorporated foreign banks trade and underwrite corporate bonds and issue their own 
financial bonds. Foreign banks have also received permission to issue Renminbi bonds on the 
Hong Kong markets. 
 
QFII licence holders can buy treasuries, convertible bonds, corporate and enterprise bonds on the 
interbank market.  
 
Foreign ratings agencies are currently barred from operating in mainland China although most 
analysts are hoping for a relaxation in this ruling either in full or part. The criticism of credit 
agencies during recent credit market crisis may well hamper calls for an early lifting of these 
restrictions.   

Business opportunities 
Business opportunities with Chinese bond markets include: 
 
 The issuing, buying & trading of RMB denominated bonds in the Hong Kong markets; 

 
 QFII licence holders can buy & trade Chinese treasuries, convertible bonds, corporate bonds 

and enterprise bonds on China’s interbank market.  
 
 Underwriting mainland Corporate Bonds. 

 
 Locally incorporated foreign banks can apply to PBOC to issue financial bonds; 

 
 Providing preparatory advice to bond issuers on the price & yield;  

 
 

DERIVATIVES AND COMMODITIES  

History 
China has a short history and relatively limited experience with derivatives trading. In the early 
1990s, futures, options and convertible bonds were first introduced in China, and forwards and 
swaps were added to the list in more recent years. After its first futures exchange was launched 
in Zhengzhou, in October 1990, the industry expanded to 14 futures exchanges. However, in the 
mid 1990s, trading irregularities and strong speculation led to major price swings which in turn 
triggered investor as well as regulatory caution, and China barring the financial derivatives 
trading. In 1998, in a move to improve regulation and market efficiency, the 14 futures 
exchanges were consolidated into three; the Shanghai Futures Exchange, the Zhengzhou 
Commodities Exchange and the Dalian Commodities Exchange.  

Current Market  
Now all futures trading is channelled through the three exchanges, the key trading commodities 
including copper, aluminium, wheat, soybeans, corn, sugar, rubber and fuel oil. There are 
approximately 180 futures brokerages and 100 non-brokerage firms which engage in spot 
trading.  
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The demand for derivatives as hedging tools has been on the rise and is a result of China’s 
vigorous economic growth. More and more international and domestic financial institutions and 
industrial enterprises are interested in derivative transactions based on RMB interest and 
exchange rates, stocks and commodity prices. The Chinese regulatory authorities have been 
promulgating successive rules to regulate China’s derivatives markets as the market has 
developed.  
 

Recent Figures  
According to the statistics released by the China Futures Association (CFA), despite the impact of 
the financial and economic crisis, China's futures trading volume reached a record high of 71.9 
trillion RMB ($10.5 trillion) in 2008, up 76 % year-on-year.  
As for year 2009, the trading volume in May totalled 138 million transactions, up 60% from the 
same time last year. Total trading in May reached 9.4 trillion RMB ($1.4 trillion), up 85% year-on-
year. The country's futures trading totalled 676 million lots, or 38.3 trillion RMB, in the first five 
months of 2009, representing a 38% growth in volume and 30% rise in value. 

Regulation  
In March 2004, the Provisional Administrative Rules Governing Derivative Activities of Financial 
Institutions were implemented by the China Banking Regulatory Commission (CBRC) and 
constituted the first set of substantive regulations governing the derivatives business in China.  
 
These rules, which apply to all banks, most non-banking financial institutions and branches of 
foreign banks in China, require these institutions to seek CBRC approval prior to conducting 
derivatives business in China. The rules define the term derivative and set out the approval 
requirements for qualifying financial institutions and controls that such institutions must put in 
place when entering into derivatives transactions. 
 
 
In December 2005, the CBRC implemented the Circular on the Relevant Issues of Business Scope 
of Derivatives Product Transactions by Chinese Owned Commercial Banks which lifted the 
prohibition on Chinese owned commercial banks engaging in derivatives transactions linked to 
equities and commodities. The CBRC now assess such products on a case by case basis but this 
circular does not apply to foreign banks or financial institutions. 
 
 
In February 2006, the CBRC introduced the Implementation Measures on Administrative Licensing 
Items Relating to Foreign-Invested Financial Institutions. These licensing measures provide that a 
foreign owned financial institution can apply to carry on derivatives business that is not explicitly 
provided for in existing laws and regulations. If the CBRC does not approve an application made 
pursuant to these licensing measures, it must provide a reason for its refusal. The effect of such 
licensing measures is to put foreign banks and financial institutions and Chinese branches of 
foreign banks on a similar footing to Chinese owned banks in terms of the development of 
derivatives products which are not authorised under the 2004 Interim Rules or otherwise. 
 
In March 2007, the People’s Bank of China (PBOC) pledged to break down the barriers separating 
Chinese and overseas futures markets, saying that the domestic futures market will open to 
foreign firms engaged in the futures business via joint ventures with domestic futures firms. It 
also said that China would allow more domestic firms to hedge in overseas futures markets, and 
permit domestic futures to set up branches in Hong Kong. Just over 30 large firms have 
permission to do so directly by spring 2007. China gave the go-ahead for six domestic brokerages 
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to set up offices in Hong Kong in 2006, as a prelude to widening its mid-sized firms' access to 
international futures markets.  
 
In April 2007, China revised its futures regulations to allow for the introduction of stock index 
futures, ending a strict separation between futures trading and stock or bond trading by allowing 
brokerages with expertise and exposure in the equities markets to trade stock index futures and 
other derivatives. China used to limit the trade of index futures to futures firms, sparking a wave 
of take-overs by securities brokers.  
 
In October 2008, CSRC ordered state-owned firms engaged in trading of commodities futures in 
overseas markets to limit their trades to hedging purposes amid rising risks in the turbulent 
global financial market. The securities regulator said it reminded executives at 25 companies 
including China Aviation Oil, PetroChina and Jiangxi Copper about the ban on speculative trades 
in overseas commodity exchanges.  
 
In February 2009, the China State-owned Assets Supervision and Administration Commission 
(SASAC) took over from the securities regulator to oversee state firms' derivatives trading, 
stepping up controls after a series of scandals involving big losses. It issued a circular ordering 
state firms to review their futures, options, forwards and swap contracts in overseas markets and 
quit those with high risks. It also asked state firms to stop any form of speculative trading and to 
overhaul their existing derivative investments, including investments through banks, and re-
assess the risks of these products.  
 
In July 2009, SASAC issued a detailed circular to flesh out a framework it issued in February 
about state firms' derivatives oversight. It ordered all central government-controlled state 
companies engaging in trading derivatives to make quarterly reports about their investment 
situations. It said companies should report their holdings of futures, options, forwards and swaps, 
and investment performances, to the watchdog within 10 working days of the end of each 
quarter. 
 
On 31 July 2009, China Banking Regulatory Commission (CBRC) issued a Notice on Further 
Strengthening Risk Management for Derivatives Transactions between Banking Financial 
Institutions and Corporate Clients which imposes restrictions on the ability of onshore banks to 
engage in derivatives transactions with onshore corporate clients together with significant 
ongoing administrative obligations on both the clients and banks. The Notice required all onshore 
banks engaging in derivatives transactions to submit a report to CBRC by 31 October 2009 
outlining its plans for compliance with the Notice.  
 
 
The Notice applies to all "onshore banks" holding a derivatives license. These include Chinese 
domestic banks as well as the onshore branches of foreign banks and the locally incorporated 
subsidiaries of foreign banks.  
 
The transactions which are affected are only those with "corporate clients", being all the clients 
of a bank other than individuals and financial institutions.  
 
The Notice applies only to future derivative transactions between onshore banks and corporate 
clients. Existing derivative transactions are not affected unless they are restructured. 
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Business opportunities 
Business opportunities for foreign investors in China’s fledgling derivatives markets are likely to 
remain quite limited in the short term. 
 

QFII 

50 foreign-funded banks were allowed to engage in transaction of financial derivatives. The CSRC 
is also looking at mechanisms to permit investors to sell future “short”. 
 

Joint ventures 

Rules published in 2005 permit foreign brokers based (& registered) in Hong Kong to form 
majority (51%) joint ventures to trade on the mainland markets. 

 

Exchanges 

Overseas exchanges may benefit from forming closer relationships with China’s four futures 
exchanges through Memorandum’s of Understanding & agreements on information sharing. This 
longer-term approach to co-operation may help pave the way to eventual link up between 
Chinese & UK futures markets. 
 

CHINA’S LEGAL & PROFESSIONAL SERVICES SECTOR 

 LEGAL & PROFESSIONAL SERVICES  

China's continuing economic growth presents opportunities for UK legal and accountancy firms. 
The demand for high-quality professional legal and audit, tax and advisory services from 
accountants has increased as more foreign companies enter the Chinese market and Chinese 
firms “go-global". While the economic crisis caused a slow down in new entrants to the Chinese 
market during 2008/2009, recent signs of increasing Chinese domestic and international M&A 
activity, alongside the re-launch of domestic IPOs, is encouraging. In practice companies 
operating in the legal services sector continue to face challenges and restrictions remain on 
foreign lawyers practising Chinese law, employing Chinese lawyers and quickly expanding branch 
networks. Even so it is generally expected that the legal market size will reach $20 billion in 
2016.  

Legal Services in Mainland China 
There are approximately 153 548 lawyers and 14 525 law firms in Mainland China. According to 
discussions with the Shanghai Bureau of Justice 935 Chinese firms are based in Shanghai 
employing 10 083 lawyers (July 2009). 
 
In major cities recent trends are for firms to adopt the partnership system. Limited liability 
partnerships (LLPs) were introduced on a trial basis in China in 2008. Firms are being selected to 
convert and the process will take 1-2 years. One of the first firms to transfer to an LLP was from 
Jiangsu Province, East China. 
 
According to the Shanghai Bar Association the average firm in Shanghai employs 10 lawyers – 
the size and scale of most firms is therefore much smaller than in the UK. In the less-developed 
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areas of China, the majority of law firms remain small in size. Services are limited to criminal 
defense and civil representation. Few lawyers in China specialise in dealing with foreign-related 
businesses and even fewer provide legal services in a foreign language.  
 
However the merger and restructuring of smaller firms is gathering pace as the Chinese look to 
create larger-scale firms (+100 employees). Subsequently these firms are starting to look to 
international clients and markets. Some of the larger firms have established overseas offices to 
service the increasing number of Chinese businesses operating internationally, but these offices 
are predominantly sales focussed. However Chinese legal firms welcome contact from visiting 
international firms as opportunities for collaboration and lead referral remain strong.  
 
In spite of these developments a major challenge for Chinese firms remains how to actually 
manage a law firm. Many managing partners are “managing” in title only, as it is seen that time 
spent managing is time not earning profit. This is changing as firms grow in size and younger 
lawyers with broader international experience take the reins but this will take time.  
 
International firms are also increasingly developing their links with regional Chinese firms e.g. 
Lovells’ Sino-Global Legal Alliance established in September 2007. This Alliance links Lovells with 
13 leading regional Chinese law firms located in Shanghai, Guangzhou, Shenzhen, Hangzhou, 
Qingdao, Tianjin, Wuhan, Shenyang, Chongqing, Chengdu, Beijing and Xiamen.  

The UK in China 
UK legal firms are pioneers in accessing the China market. There are 251 branch offices of 
foreign law firms in China. We estimate that 50% of these branches original from companies 
based in Hong Kong. 
 
We estimate that there are 21 UK-based firms operating in China. The majority of UK-based firms 
continue to operate from offices in Beijing, Shanghai and Guangzhou, but pursue business across 
China.  
 
According to the Shanghai Bureau of Justice there are 132 representative offices of foreign firms 
in China. Of these 14 are from the UK, 44 from the USA and 20 from HK. (January 2009) 
 
According to the Bureau of Justice foreign firms earn revenues of RMB 2.5 bn. RMB 800m (38%) 
of this is earned by UK firms (SH BoJ Jan 09) 
 

Dispute resolution/arbitration 

The Law Society’s Jurisdiction of Choice brochure was translated into Chinese and is available 
from the Law Society or UKTI team in market. 
 
Two seminars promoting UK expertise in arbitration were held in Beijing and Shanghai during 
2008/2009. These promoted UK arbitration experiences to a combined audience of 
representatives from 200 Chinese and international firms.  
 
The UK-China Mediation Centre, located in Beijing and London for the mediation of Chinese-
European disputes, was launched in April 2006. This Centre is a joint initiative between the 
Centre for Effective Dispute Resolution (CEDR), CCPIT (China Council for the Promotion of 
International Trade) and China Chamber of International Commerce (CCOIC) Conciliation Centre. 
Further information is available from:  
http://www.cedr.co.uk/index.php?location=/news/archive/20060406_74.htm&param=releases 

http://www.cedr.co.uk/index.php?location=/news/archive/20060406_74.htm&param=releases
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The Bar Council is actively supporting activity in China to promote UK expertise in dispute 
resolution, practice management and environmental law. 

Training 

The Lord Chancellors Training Scheme (LCTS) for Young Chinese Lawyers has been running since 
1981 and is entirely funded by the UK Ministry of Justice. Under this scheme 15 young lawyers 
are selected annually to come to London for specialist language and law courses and placements 
in a law firm and barristers chambers. This scheme has been instrumental in developing a strong 
relationship with the All China Lawyers Association. It has also helped to move forward 
discussions on access to the Chinese legal market. The China Law Council, a joint committee of 
the Law Society and the Bar Council, administers the LCTS for young Chinese lawyers. The 
Council also co-ordinates and promotes China specific activity for alumni, working closely 
alongside the All China Lawyers Association. (http://www.chinalawcouncil.org.uk/homepage.htm)  
 
The Law Society and Bar Council are actively developing their relationships with Bar Associations, 
Ministry of Justice and the ACLA. In October 2007 in Shanghai the Law Society delivered a new 
lawyers forum for participants from the top 5 Shanghai law firms.  This forum included 
comparative sessions on global business skills and client pitch scenarios. 
 
 In January 2009 the Shanghai Bar Association signed an MoU with the Law Society of 

England & Wales (January 2009). This MoU forms to basis for closer co-operation with a 
focus on capacity building training modules for Shanghai lawyers. Two  training sessions 
have been delivered so far:  

 
 M&A, IPOs and re-structuring - April  

 
 Partnership structure & models of remuneration; quality control and client care and law firm 

models.  
 
 Future sessions are planned on conflicts of interest and M&A.  

 
 A joint Bar Council-Law Society visit is planned for November 2009 to support the growing 

LCTS alumni network and further strengthen relations with ACLA. 
 

Market liberalisation 
The UK legal community regularly hosts visiting delegations from China researching market 
access issues and reforms. In July 2009 Madame Wu the Chinese Justice Minister visited the UK 
for discussions with UK counterparts.  

Market restrictions (Ministry of Justice briefing, July 2009)  

Foreign law firms have been permitted to practice in certain areas in China since 1992 and 
market liberalisation has accelerated since accession to the WTO in 2001. WTO accession 
commitments were implemented through the Regulations on Administration of Foreign Law Firms’ 
Representative Offices in China, which have been effective since 1 January 2002.   However the 
way in which these commitments have been implemented remains narrow and restrictive. 
Foreign firms are permitted: 
 

http://www.chinalawcouncil.org.uk/homepage.htm
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 To advise clients on the law of the firm’s jurisdiction and on international conventions and 
practices;   

 
 To advise clients on the implications of the Chinese legal environment; and 

 
 To form long-term co-operation agreements with Chinese law firms. 

 
There remain significant restrictions: 
 
 Foreign firms are not permitted to employ Chinese lawyers. Chinese lawyers may be 

seconded to a foreign firm; however, the seconded lawyers’ licenses are suspended for the 
duration of their secondment. Therefore neither the foreign firm, nor the Chinese lawyers 
seconded to them, are able to advise on Chinese law; 
 

 There has been an extension of the areas of Chinese law that are reserved to Chinese 
lawyers, which prevents foreign lawyers from effectively serving their clients.   Foreign 
lawyers are often precluded from Chinese court hearings.  They do not expect to be heard 
(they accept they have no right of audience) but they do wish to be allowed to observe the 
proceedings; 

 
 There are  restrictions on foreign lawyers acting in arbitration proceedings; 

 
 There is a  lengthy approval period for the granting of licences to open an office; 
 Foreign law firms may not open an additional representative office until its ‘most recently 

established representative office has been engaged in practice for three consecutive years; 
 Foreign lawyers must register annually with the Ministry of Justice, which is a very 

bureaucratic procedure; 
 Law firms need to demonstrate that there is an 'actual need of offering legal services in 

China’.  We argue that this is an economic needs test, which is prohibited by China’s WTO 
commitments. 

 
The UK Government has pressed China to relax these restrictions; in particular to remove the 
economic needs test and to allow partnerships between Chinese and foreign lawyers.  
Discussions have continued during 2009 (16 April meeting between the Advocate General of 
Scotland and Vice Minister of Justice, Mr Zhang Sujun; July visit of the Justice Minister to the UK 
and ongoing working level discussions between the Law Society and Ministry of Justice in 
Beijing).  
 

Business Services in Mainland China 
There remain opportunities for UK-based firms offering accountancy and audit services in China. 
This demand is fuelled by China’s continuing development and economic growth, growing levels 
of FDI, the development of the securities market and the steady expansion of Chinese domestic 
firms with international aspirations.  
 
It is not just the Big 4 UK-based accountancy firms that are winning business in China. PwC is the 
leading accountancy firm in China by fee revenue, followed by Ernst Young, Deloitte and KPMG. 
Zhong Ru Yue Hua, the leading Chinese accountant is ranked a distant fifth. Other accountancy 
practices are either regularly visiting China to establish links and develop their business, either 
directly or though international networks. 
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Accountancy firms in China by fee income in 2007 (billion RMB) 
PwC (2.6), Ernst & Young (2.3), Deloitte Hua Yong (2.1), KPMG Hua Zheng (1.9), ZhongRu 
Yuehua (0.5), Li Xin (0.37), XinYong ZhongHe (0.25), Daxin (0.22), Wan Long (0.19), Zhongshen 
(0.18). 
 
One of the principle drivers of this demand has been the growing number of Chinese firms 
considering international M&A or “going global” as they expand into international markets, 
develop their product lines and increasingly look to raise finance, and their profile, through 
overseas listings. There are currently 6 Chinese companies are listed on the London Stock 
Exchange main board and a further 56 on AIM. These firms require advice on restructuring, audit 
and annual accounts. Despite the current block that Ordinance 10 is having on international 
listings, exacerbated by the global economic slowdown, there is still demand from Chinese firms 
for advice on domestic listings (which have re-started), corporate restructuring or mergers and 
acquisitions. Alongside this, the presentation of accounts to international standards is a principal 
requirement in any cross-border M&A transaction, especially in a market where it is a recognised 
challenge to obtain financial information from companies and establish who owns what in the 
first place. UK based firms are well placed to provide this support.  
 

Foreign Direct Investment 
FDI into and out of China is offering increasing opportunities for accountancy and audit services. 
It is probable that investment is the preferred route into China for many UK companies. 
Cumulatively, UK is the No. 1 EU investor in China, with a total realised investment value of 
US$15.92 billion and 6304 projects (Germany US$15.39 billion with 6407 projects) at the end of 
May 2009.  
 
For the first four months of 2009 the UK was China’s fourth largest EU investor, and 17th largest 
overall investor in China in terms of realised FDI value. However, it is likely that the published 
figures underestimate British investment in China as the investment statistics do not capture 
investments in the banking, insurance and securities sectors, areas where the UK is particularly 
strong. Chinese firms are increasingly investing overseas and currently over 372 Chinese 
companies set up in the UK. Mofcom figure confirmed that UK is the No. 1 destination for Chinese 
investment into EU. By the end of March 2009, Chinese investment into UK by stock was US$972 
million. These firms are establishing early sales, marketing and distribution bridgeheads into the 
EU but some are looking to engage in design and R&D alliances. All of these projects, whether 
inward or outward, require accountancy support. But it is a competitive market.  
 

Accountancy training 
China suffers from an acute shortage of qualified accountants. References to a need for 300,000 
accountants have been quoted in the press. This provides opportunities for UK accountancy 
training providers and ACCA, CIMA, ICAEW and AIA are all active in training domestic 
accountants. ACCA have been established in China for 20 years and now have 20,000 students 
and 3,000 members. To support this development three National Accounting Institutes, 
sponsored by the Ministry of Finance, have been set up to train domestic accountants in Beijing, 
Shanghai and Xiamen.  
 
However the Ministry of Finance, who are responsible for formulating and administrating 
accounting regulations are also making efforts to support the development of the domestic 
sector. According to a policy paper issued in late 2006 by the Chinese Institute of Certified Public 
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Accountants (CICPA), the body which has oversight of the accounting sector in China, China aims 
to develop at least 10 globally recognised accountancy firms. This will be achieved through 
consolidation within the sector, as according to the Financial Times, there are over 5,500 
accounting firms in China, of which only 70 are authorised to conduct audits of listed companies. 
The long-term aim is to encourage the development of domestic champions who can challenge 
the major international firms’ dominance of audit and IPO work.  
 
 
The top 10 Chinese accountancy firms are:  
 

中瑞岳华会计师事务所   
Zhong Rui Yue Hua 
立信会计师事务所 
Li Xin 
万隆亚洲会计师事务所 
Wanglong Asian 
浙江天健东方会计师事务所 
Zhejiang Tianjian Eastan 
大信会计师事务所 
Daxin 
信永中和会计师事务所 
Xin Yong Zhong He 
利安达会计师事务所 
Li An Da  
天健光华（北京）会计师事务所 
Tian Jian Guang Hua(Beijing) 
天职国际会计师事务所 
Tian Zhi International 
北京京都天华会计师事务所 
Beijing Jing Du Tian Hua 
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Accounting standards  
On 16 February 2006, the Ministry of Finance announced that it had adopted a new basic 
standard and 38 new Chinese Accounting Standards (CASs) that were broadly in line with 
International Financial Reporting Standards (IFRS). The EU Securities Committee formally 
recognised CAS in November 2008, which will allow Chinese firms entering the EU to use CAS 
rather than IFRS. In 2007 MOF required all Mainland Chinese listed companies to start using the 
new CASs in their annual financial statements, centrally controlled state-owned enterprises 
adopted CAS in 2008 and all large and medium-sized companies have to use them in 2009. 
 

Mainland China business opportunities 

Legal and professional services underpin trade activity in all other sectors. There are multiple 
opportunities for the UK legal and accountancy sectors in China and these opportunities are not 
restricted to “magic circle” or the “Big 4” firms. Cost is important in China and this is where 
smaller firms can compete effectively. Many are also able to win business in China without a 
local presence.  

M&A / Chinese inward investment to the UK 

 M&A investments into China are picking up following the economic downturn caused by the 
sub-prime crisis fallout as China’s economy continues to grow.  

 
 Mainland companies' overseas investments are growing rapidly as they “go global”. An 

increasing number of Chinese firms are considering international M&A. There are currently 
around 400 Chinese companies invested in UK. Following the PM’s visit in January 2008, 
UKTI has a target of 100 new companies investing in the UK by 2010 and this potential has 
been further enhanced following the March 2009 Inward Investment mission from China to 
the UK. 

 
 The more mainland firms that venture abroad, the greater the demands for expert advice 

for a wide range of issues connected with international capital markets, M&A, commercial 
litigation and international arbitration, corporate law and intellectual property issues.  

 
 Foreign investments in the banking and telecommunications sectors are mostly in the form 

of cross-border mergers and acquisitions (M&As). These cross-border M&A deals involve 
complicated transaction structures on which UK legal advisers are well placed to advise.  

Dispute resolution 

 There are opportunities to promote the UK’s unique offer as a centre for alternative dispute 
resolution. This is an attractive opportunity where UK firms, the Law Society, Bar Council 
and CEDR, are already taking the lead. 

 
 The collective promotion of the use of English Common law in contracts will bring more 

business to English lawyers and English courts as they are used for dispute resolution,  
 
 Even if English Common law is not used in a contract London’s commercial court may be 

used to resolve disputes.  
 

Initial Public Offerings 

 Chinese authorities have given the approval for Chinese companies to re-start listing on 
domestic exchanges in Shanghai or Shenzhen. UK legal and professional firms are well 
placed to advise on these domestic IPOs, marrying their international expertise with 
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demands of the local market. The new Growth Enterprise Market may also bring linked 
opportunities for UK advisory services.  

 
 Chinese firms are not currently listing on Aim. This is in part due to current global economic 

conditions but is seriously hindered by the Ordinance 10 restrictions on overseas listings.  

Restructuring 

 Companies continue to restructure either to prepare themselves for future growth, domestic 
IPOs or in order to take advantage of international M&A opportunities, creating 
opportunities for professional advice (legal and accountants). 

International taxation & auditing 

 Multi-national enterprises investing or setting up in China require international taxation and 
auditing assistance.  

Training 
 Training for Chinese lawyers is important. There is a need for professional training in law 

firm management, ethics, professional conduct, company and finance law and international 
trade. UK firms and training providers, working with the Law Society and Bar Council, are 
well positioned to deliver this training as part of a wider strategy to develop links with the 
Chinese profession and build capacity.   

  
 UK international accountancy bodies are already very active in China training accountants 

for the growing sector.   
 

Financial services regulation 

 Continued liberalisation of China’s financial services sector will bring opportunities for legal 
and accountancy firms.  

 
 Lawyers are needed to advise on financial services regulation as new business areas are 

opened to international competition and products introduced.  
 
 There are also opportunities for UK lawyers to advise governments and regulators on 

financial markets infrastructure.  
 

Shipping 
 With central government agreement, Shanghai has a publicly stated objective to develop as 

a shipping centre. Shanghai is now the world’s second busiest port after Singapore. A 
maritime services breakfast was held with the Pudong Government during the Lord Mayor’s 
June 2009 visit to Shanghai. Further follow up is planned during 2010. 
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FINANCIAL SERVICES TRAINING AND EDUCATION 
Opportunities in China’s Financial Services Education, Training & Qualification (ETQ) Market 
 

BACKGROUND 
The Chinese have a long tradition of spending on learning. On average, they spend 10 percent 
of total savings for education (including training), and that translates into a market size of 
about $260 billion. Media reports suggest that Chinese companies spend about US$70 per 
employee per year for training. 
 
Over the past two decades the vocational and professional education sector in China has grown 
steadily.  In 2007 approximately 2.99 million Chinese students were in college level education 
studying vocational or professional qualifications. With the rapid opening up of financial services 
market in China the increasing level of complexity of financial products has exposed a 
potentially huge skills gap. The UK, with highly regarded Universities and professional bodies is 
well placed to help address this skills gap. 
 
Chinese students are flocking to UK educational institutions and with around 90,000 students in 
formal education form the largest foreign student community in the UK. British university 
financial degrees are well respected. Additionally there are around 20 degree-based Trans-
national Education (TNE) programmes in China jointly offered by UK universities/institutions. 
Financial services training market was boosted by the introduction of CFA in China.  
 
In Shanghai alone, there were more than 10 CFA training centres set up within just one year 
after the first such centre had been established. The training centres are offering both exam 
based and professional training. 
 

Registration of professional institutes 
Currently foreign professional institutes are not able to independently register with the Ministry 
of Civil Affairs as a (charitable) organisation. However, after lobbying the MOCA they confirmed 
to Lord Mandleson in September 2009 that new legislation is being prepared that will allow 
foreign professional institutes to independently register. Once implemented by the State Council 
(likely before 2011) should be also be able raise funds (donations and subscriptions) locally. 
MOCA has also called up on the Chinese tax authorities to re-examine their taxation regulations 
for charitable organisations to bring them into line with international norms. 
 

Financial Services training in China & exam accreditation 
Each of the three Chinese financial services regulators have their own industry association that 
sets the industry standards for financial services practitioners in China.  Each organisation has 
its own set of examinations and UK professional institutes wishing to formally accredit their UK 
qualifications may wish to approach the relevant Chinese industry association to discuss mutual 
qualification recognition possibilities.   
 
An alternative exam accreditation route to approach the Occupational Skills Testing Authority 
(OSTA) of the Ministry of Human Resources and Social Security. This option is usually reserved 
for foreign professional institutes that operate with a local partner. 
 

THE MAIN MARKET PLAYERS 
The financial services training market is very segmented in terms of size and sub-sectors. There 
are major financial institutions such as Reuters and Bloomberg offering free training to blue-
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chip clients as a successful sales tool as well as small training companies. Chinese financial 
institutions often provide free investor education classes to retail customers.   
 
However, it is in the field of qualifications for industry professionals that foreign players have 
the best opportunity. Already the main UK accountancy bodies such as ICAS, CIMA, CAAC & 
ICAEW have growing student memberships and a number of the UK bodies have qualification 
equivalency agreements with the CIPA, their Chinese counterpart.  

OPPORTUNITIES 

Risk Management Training 
► Financial market involves high risks. Domestic financial service institutions such as financial 

holding companies, security enterprises, investment banks, commercial banks, estate 
management companies strengthened risk management efforts. Demand for risk 
management specialists are rising, particularly in bank lending and securities trading. 
Although finding organisations willing to pay for training remains a challenge. 

 
Accountancy 
► China has a chronic shortage of qualified accountants, at least half of the 300,000 or so it is 

estimated to require. Despite the gradual convergence of Chinese Accounting Standards 
with IFRS the demand for foreign qualifications remains strong. 

 
Actuarial science 
► The life insurance sector is the largest and perhaps the fast growing insurance sector in 

China. It is reported that there is a chronic shortage of qualified actuarial agents and that 
this is having an adverse affect on insurance company growth and staff retention. 

 

E-learning 
► The flexibility offered by E-learning is widely recognised.  Internet based training module 

designer and software developers who design internal training platform for the corporate 
users are expected to benefit from this trend. 
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UKTI CHINA FINANCIAL SERVICES TEAM CONTACT DETAILS 

When considering doing business in China, it is essential to obtain legal, financial and taxation 
advice.  A useful contact list of lawyers and other relevant professional bodies as well as further 
information on the Financial Services is available from the UKTI China Financial Services Team. 
For further details you are welcome to contact: 
 
Beijing 
Scott Strain 
Head of China Financial Services Team 
British Embassy Beijing 
11 GuangHua Lu 
Beijing 100600 
Tel: +86 (10) 51924361 
Email: scott.strain@fco.gov.uk 
Websites: www.uktradeinvest.gov.uk  & www.thecityuk.com 
 

Shanghai 
Ben Raby 
Consul Trade - Financial Services 
British Consulate-General Shanghai 
Suite 301 Shanghai Centre  
1376 Nanjing Road  
Shanghai 200040  
China PRC  
Tel: (+86) 21 6279 7256 
Email: ben.raby@fco.gov.uk 
Websites: www.uktradeinvest.gov.uk & www.thecityuk.com 
 

Chongqing 

Helen Zhong 
Senior Trade & Investment Officer 
British Consulate General 
28/F, Metropolitan Tower 
No.68, Zourong Road, 
Yuzhong District  
Chongqing 400010 
Tel: (+86) 23 6369 1536 
Email: Helen.Zhong@fco.gov.uk 
Websites: www.uktradeinvest.gov.uk & www.thecityuk.com 
 
Guangzhou 

Simon Kelly 
HM Consul Trade 
British Consulate General 
7/F Guangdong International Hotel  
339 Huanshi Dong Lu  
Guangzhou 510098 

mailto:scott.strain@fco.gov.uk
mailto:ben.raby@fco.gov.uk
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Tel:+ (86) 20 8314 3003 
Email: Somon.Kelly@fco.gov.uk 
Websites: www.uktradeinvest.gov.uk  & www.thecityuk.com 
 

Hong Kong 
Claire Ip 
Assistant Trade Commissioner & 
China Trade Adviser 
British Consulate-General 
1 Supreme Court Road 
Hong Kong 
Tel: (852) 2901 3154 or 2901 3182     
Email: claire.ip@fco.gov.uk 
Websites: www.britishconsulate.org.hk & http://www.ukti.gov.uk 
 
 
UKTI’s International Trade Advisers can provide you with essential and impartial advice on 
all aspects of international trade. Every UK region also has dedicated sector specialists who can 
provide advice tailored to your industry. You can trace your nearest advisor by entering your 
postcode into the Local Office Database on the homepage of our website. 
 
For new and inexperienced exporters, our Passport to Export process will take you through the 
mechanics of exporting. An International Trade Adviser will provide professional advice on a 
range of services, including financial subsidies, export documentation, contacts in overseas 
markets, overseas visits, translating marketing material, e-commerce, subsidised export training 
and market research. 
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