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OVERVIEW 
At 31 January 2008, the total amount managed by Chilean mutual funds was US$25.739 billion.  
This compares with just US$670 million in 1990, and US$12.5 billion at the end of 2006. The 
current figure represents the savings of 1,079,379 Chileans, up 26% from January 2007.  The 
Association of Mutual Fund Administrators (AAFM) predicts that, over the next few years, the 
industry will continue to see annual growth of at least 20%. 

OPPORTUNITIES 
UKTI publishes international business opportunities gathered by our network of British 
Embassies, High Commissions and Consulates worldwide. These opportunities appear in the 
Opportunities portlet on the relevant sector and country pages on the UKTI website. By setting 
up a profile you can be alerted by email when relevant new opportunities are published. New or 
updated alert profiles can be set in My Account on the website. 

CHARACTERISTICS OF MARKET 
The reason behind the increased popularity of mutual funds is Chile's rising per capita income, 
together with economic and political stability, which result in Chileans today having a greater 
capacity - and more incentive - to save.  Moreover, as life expectancy increases, and the 
extended family that once provided support in old age tends to disappear, there is a growing 
awareness of the need to save for retirement. 
 
Mutual funds are regulated by the provisions established in a body of law created especially for 
these investment vehicles and by the norms contained in the internal regulation of each mutual 
fund, in addition to the provisions issued by the SVS (Chilean Securities and Exchange 
Commission).  The SVS, in turn, is the organism charged with supervising the companies that 
manage mutual funds established in Chile. 
 
Mutual funds can invest in virtually any type of financial instrument, although there are some 
restrictions on, for example, hedge funds and derivatives. The industry manages five main 
types of fund, of which: 
 

 three invest in fixed-income instruments, either domestically or abroad; 
 

 a fourth invests in variable-income assets, principally company shares,  or in the case 
of overseas investments, other mutual funds; and, 

 
 the fifth offers a mixture of fixed and variable-income assets, according to its pre-

determined portfolio policy.  
 
At end January 2008, 73% of the industry’s assets under management, US$25.7 billion, were in 
fixed-income funds and, of that total, just over half corresponded to funds of duration of less 
than 90 days.  
 
In 2001, a new opportunity was opened up to the industry when it was authorised - along with 
AFPs (pension fund managers), banks, and life insurance companies - to manage additional 
voluntary pension saving schemes (APV). This was interpreted as a sign of confidence in the 
mutual fund industry.  However, the lion’s share of this market, currently worth some 
US$1.4billion, has gone to the AFPs (pension funds). As of December 2006, the mutual funds 
managed only 9% of APV assets, in comparison to the 81% managed by the AFPs. However, 
according to Mónica Cavellini, general manager of the AAFM (“Asociacion de Administradoras de 
Fondos Mutuos”), the industry aims to capture 20% of this growing market in the medium 
term. 
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Mutual fund administrators would like to be able to compete with the AFPs in the mandatory 
pensions market, currently worth around US$111 billion, or be able to offer collective savings 
schemes that incorporate matching funds from employers along the lines of the 401K plans in 
the U.S. However, both of these would require regulatory changes.  However, with regards to 
mandatory pensions, the proposed pensions reform puts forward the notion that entities other 
than AFPs be able to administer pension funds, so this is on the horizon.  

KEY METHODS OF DOING BUSINESS 
Other background information on doing business in Chile can be found on UKTI’s website. 
Simply go to the Chile country page where you will find information on: 
 

• Economic background and geography 
• Customs & regulations 
• Selling & communications 
• Contacts & setting up 
• Visiting and social hints and tips 

MORE DETAILED SECTOR REPORTS 
Research is critical when considering new markets. UKTI provides market research services 
which can help UK companies doing business overseas including:  
 

• Overseas Market Introduction Service (OMIS). Bespoke research into potential 
markets, and support during your visits overseas 

 
• Export Marketing Research Scheme. In-depth and subsidised service administered 

by the British chambers of Commerce on behalf of UKTI  
 
Contact your local International Trade Advisor if you are interested in accessing these services, 
or for general advice in developing your export strategy. 
 

EVENTS 
 
UK Trade & Investment’s Tradeshow Access Programme (TAP) can help eligible UK businesses 
take part in overseas exhibitions. Attendance at TAP events offers significant benefits: 
 

• possibilities for business opportunities both at the show and in the future  
• a chance to assess new markets and develop useful contacts  
• grants are available if you meet the criteria  
• UKTI staff overseas will be available to assist delegates 

 
 
Details of TAP events can be found in the Events portlet. 
 
Other Market Visit Support may be available via your local International Trade Advisor. 

CONTACT LISTS 
Commercial Section 
British Embassy Santiago, Chile  
Email: Claire.Rason@fco.gov.uk  
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UKTI’s International Trade Advisers can provide you with essential and impartial advice on 
all aspects of international trade. Every UK region also has dedicated sector specialists who can 
provide advice tailored to your industry. You can trace your nearest advisor by entering your 
postcode into the Local Office Database on the homepage of our website. 
 
For new and inexperienced exporters, our Passport to Export process will take you through the 
mechanics of exporting. An International Trade Adviser will provide professional advice on a 
range of services, including financial subsidies, export documentation, contacts in overseas 
markets, overseas visits, translating marketing material, e-commerce, subsidised export training 
and market research. 

http://www.uktradeinvest.gov.uk/ukti/support_to_succeed
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