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OVERVIEW 
All of the major UK law firms are now practising in Spain, whether directly as offices of their 
main UK practice or through some alliance or “best friend” relationship with a Spanish law firm. 
The increasing globalisation of Spanish corporates and, in particular, the recent acquisitions by 
some of the Spanish leading companies of major UK companies, has generated an increasing 
demand for top quality legal services which explains the continued and increasing attraction of 
the Spanish market for UK and other international firms. 

OPPORTUNITIES 
The International Bar Association Conference held 5-9 October 2009 in Madrid was a very 
useful platform, bringing law firms from the UK, Spain and the rest of the world together for a 
series of seminars, round-table discussions and other related events. It proved to be an ideal 
opportunity for British and Spanish lawyers to meet, network, and forge new alliances, or 
reinforce old ones. It was also ueful to learn about new markets and how both the UK and 
Spain could use each others’ markets as platforms to do business in other regions traditionally 
foreign to them. The Law Society of England and Wales, in collaboration with UKTI and the 
British Embassy in Madrid, was responsible for organising high-level events in the Spanish 
Capital to encourage UK firms to explore new business opportunities.  
 
Current economic conditions have forced many law firms to re-evaluate their priorities and 
establish how best to assist their clients as they face growing business challenges. As in other 
markets, in Spain there has been a shift in work areas since 2008, with an increase in mergers 
and acquisitions, dispute resolution, company restructuring, transfer pricing, insolvency, 
employment matters, debt management, and debt recovery. But new practice areas such as 
renewable energies, ICT and multimedia are niche work areas many law firms are beginning to 
specialise in as demand grows. Another unique yet obvious niche area for UK law firms in Spain 
is UK resident private client matters. The Law Society of England and Wales has organised a 
bilateral conference with the Malaga Bar Association to discuss private client issues (family law, 
property law and probate law). Several UK and Spanish law firms are participating.  
 
There are many opportunities available to UK law firms in Spain, from making valuable contacts 
to expanding your business in niche areas. Contact your regional UKTI office or UKTI Spain 
direct to discuss how your firm can develop in this market. 
 
Case study: As a result of their close ties with UKTI Yorkshire & Humber and UKTI Spain, 
Leeds Legal has been proactively exploring opportunities in the Spanish market, to attract 
business and develop new international relationships for Leeds law firms. They have flown 
delegations to Madrid and Barcelona to meet with Bar representatives, Spanish law firms, UK 
law firms’ local offices, and Spanish trade organisations. They also participated in a Law Society 
Trade Mission to the International Bar Association Conference in Madrid. Their success in Spain 
has acted as the forerunner for wider business relationships and further activity to be developed 
by Marketing Leeds, the organisation that works to attact business and investment to Leeds. In 
collaboration with UKTI Barcelona, they have organised a large scale Trade Mission of their 
own, flying over 100 Leeds business delegates to Barcelona in March 2010 to what they have 
named: ‘Leeds in Barcelona – A Festival of Commerce and Culture’. Leeds Legal will be very 
much part of this and will be taking their own delegation of lawyers to meet and engage in 
activity with their Barcelona counterparts.  
 
UKTI publishes international business opportunities gathered by our network of British 
Embassies, High Commissions and Consulates worldwide. These opportunities appear in the 
Opportunities portlet on the relevant sector and country pages on the UKTI website. By setting 
up a profile you can be alerted by email when relevant new opportunities are published. New or 
updated alert profiles can be set in My Account on the website. 
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CHARACTERISTICS OF MARKET 
 
THE SPANISH LEGAL PROFESSION 

1.1 Types of Lawyer – Abogados and Procuradores 

In England and Wales, the term “lawyer” or “legal practitioner” is generally used to refer to a 
range of persons with legal education and training who advise clients in relation to legal matters 
and includes barristers and solicitors. The Spanish term for “lawyer” includes the traditional 
lawyer or Abogado and the Procurador. Other types of individuals related to the legal profession 
include judges (juez), magistrates (magistrado), notaries (notario), prosecuting or state 
attorney (fiscal), government lawyers or advisers (Abogado/letrado del estado) judicial 
secretary (secretario judicial) and auxiliary judicial staff (oficiales, auxiliares y agentes 
judiciales). 
 
The activities of an Abogado include providing legal advice to clients, representing clients in 
legal proceedings and research and drafting of court papers and negotiation and drafting of 
contracts. An Abogado has rights of audience (such as those granted to barristers and to 
solicitor advocates in England and Wales). An Abogado therefore has most of the 
responsibilities of both a solicitor and a barrister. A Procurador represents clients in legal 
proceedings pursuant to a power of attorney and generally has no rights of audience. He will 
file documents in court but the most important pleadings must have the signature of the 
attorney for the party concerned whilst the Abogado will draft all the documents relating to the 
proceedings and present the case before the relevant court. This guide will focus mainly on the 
Abogado and Procurador and all references to “lawyers” are deemed to be to these two roles, 
with particular emphasis on the role of the Abogado. 
 
By contrast, in England and Wales, generally speaking, a barrister represents litigants as an 
advocate before the courts of England and Wales on the basis that a barrister has rights of 
audience and a more specialised knowledge of case law and precedent or provides a legal 
opinion on an unusual point of law. Solicitors, on the other hand, generally deal with all legal 
matters apart from advocacy, although solicitor advocates may, and increasingly are, acting at 
all levels of the judicial system. Traditionally, the usual process in the course of legal 
proceedings was for the solicitor to obtain the facts from his client and provide a written brief to 
a barrister who would then argue the case orally in court, although in recent times barristers 
have been granted access to clients directly (Public Access Barristers) and solicitors have been 
granted advocacy rights or rights of audience. 

1.2 Legal Education, Training and Employment Regime for 
Abogados and Procuradores 

Education 

Spanish legal education commences at university level with a four or five year undergraduate 
law degree course undertaken at a law faculty. Upon obtaining a law degree, graduates may 
currently practice as lawyers by registering with the regional law association1 and do not 
require any practical or post-graduate legal training. Graduates with non-law degrees must 

                                          
1 Colegio de Abogados or Colegio de Procuradores. 
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obtain a minimum amount of credits at the university stage in order to obtain an additional law 
degree before being permitted to register2. 

                                         

Training 

Until very recently, Spain was the only EU country which did not regulate access to the legal 
profession by way of legal practice course or other similar means. However, Law 24/2006 of 30 
October on Access to the Legal Profession3  (the “Legal Profession Law”) which was published 
in the official state gazette (Boletín Oficial del Estado) on 30 October 2006 and will come into 
force on 31 October 2011 provides that all law graduates must take a practical course before 
being admitted to the regional law association. The practical course may be given by public or 
private universities or specialised legal practice schools established by the regional law 
associations which in each case are authorised to do so by the Ministry of Justice and the 
Ministry of Education and Science. Half of the period of legal practice must be on-the-job 
training supervised by a qualified lawyer with over five years experience. Implementing 
legislation which will cover the exact requirements of the practical course, for example its 
duration, is pending and at the time of writing this guide there are plans to appeal to the 
Constitutional Court in relation to the alleged non-constitutionality of the legislation. 
 
The “vacation legis” period of five years until the Legal Profession Law comes into force is 
intended to exclude from the new requirements those students who had undertaken their law 
degree prior to the law being published in the state gazette. Graduates and/or practising 
lawyers who have obtained their law degree and have registered with a regional law association 
on or before 31 October 2011 are therefore unaffected by the proposed changes, although 
graduates who have not registered with a regional law association by such date must do so 
before 31 October 2011, if they wish to be exempted from the requirement to undertake the 
practical course. 
 
This contrasts with the situation in England and Wales where legal education for solicitors 
consists (typically) of a three year university degree followed by a one year legal practice 
course and two years of training (known as a training contract) with a law firm and for 
barristers consists of a three year university degree followed by a one year bar vocational 
course (the so-called “Bar Exams”) and finally twelve months of pupillage. Graduates with non-
law degrees may take the Graduate Diploma in Law after a one-year course prior to 
undertaking the legal practice course. 

Employment Regime 

Until very recently, Abogados were generally deemed to be self-employed even if working in the 
larger national or international law firms, given that it was a grey area not covered specifically 
by law. However, following a judgment from the Supreme Court in 20044 ruling that Abogados 
working for law firms are employees and not self-employed, new laws were passed in Spain to 
formalise the employment regime for Abogados5. As of 1 February 2006, Abogados, except 
partners of law firms, are deemed to be employees. The foregoing laws regulate the rights and 
obligations of Abogados in relation to their employment contract with their law firm and, in 

 
2 Combined degrees are usual in Spain and allow graduates to register as lawyers, e.g. law and business 
administration. 
3 Ley 34/2006 de 30 de octubre sobre el acceso a las profesiones de Abogado y Procurador de los Tribunales. This 
applies only to Abogados and Procuradores. 
4 Judgment of the Supreme Court (Employment Law Division, Section 1) of 15 April 2004 – JUR 2004/130263 
upholding the earlier Superior Court of Justice judgment number 596/2003 (Employment Law Division, Section 1). 
5 Law 22/2005 of 18 November and Royal Decree 1331/2006 of 17 November relating to the special employment 
situation of lawyers working in individual or collective law firms. 
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particular, provide for a probation and training period, exclusivity obligations relating to clients, 
post-contractual competition and notice periods. 
 
In the UK, by contrast, barristers usually join what is known as a set of chambers, a group of 
counsel who share the costs of premises and support staff and who are all self-employed. 
Solicitors on the other hand are generally all employees, except those who are partners of a law 
firm and fall under the partnership regime. 

EU lawyers 

Lawyers from other European member states (e.g. solicitors and barristers from England and 
Wales) may practice the law of their jurisdiction, EU law and Spanish law in Spain provided that 
they register with the relevant regional law association as a registered foreign lawyer6. 
Registered foreign lawyers are prohibited from holding themselves out to be Abogados or 
Procuradores and do not have rights of audience unless they are assisted by an Abogado. In 
order to have their original qualification recognised in Spain and be able to hold out as a 
Spanish lawyer (including rights of audience in the Spanish courts), three years continuous and 
permanent practice in Spain on Spanish law related matters are required in addition to the 
successful application for registration as an Abogado or Procurador with the relevant regional 
law association. The alternative route is to sit and pass a written and oral examination on a 
range of Spanish law subjects7.  

1.3 Professional Associations - Colegios de 
Abogados/Procuradores 

In England and Wales, the admission of solicitors to the Roll or the admission of barristers to 
the Bar takes place at a national level and its responsibility lies with the Law Society and the 
Bar Council and Inns of Court, respectively. An English solicitor who is enrolled with the Law 
Society may practice throughout England and Wales. In Spain, Abogados and Procuradores 
must belong to their respective regional law association8: a Colegio de Abogados or a Colegio 
de Procuradores. Each autonomous region in Spain has its own regional law association such 
that an Abogado or Procurador may practice freely only within the autonomous region and must 
request permission to practise in another region (e.g. a lawyer registered with the Madrid law 
association must request permission from the law association of Valencia to advise on legal 
proceedings or practice law there).  Reciprocal arrangements sometimes exist between different 
regional law associations permitting Abogados and Procuradores to practise within each other’s 
regional area/jurisdiction. 

1.4 Public Notaries 

One of the features of the Spanish legal system is the reasonably prominent figure and 
intervention in a number of transactions of the public notary which co-exists with Abogados and 
Procuradores.  A public notary has wider powers than common law notaries in England and 
Wales where their powers are generally limited to administering oaths and statutory 
declarations and witnessing and authenticating documents.  
 
Notaries in Spain undergo a public examination (in the same way that judges, magistrates and 
government lawyers do so) and successful candidates are appointed to office by the State. 

                                          
6 By virtue of Royal Decree 936/2001 of 3 August regarding exercising as a lawyer in Spain with a qualification from 
another member state. 
7 By virtue of the Order of the Ministry of Justice of 30 April 1996 developing Royal Decree 1665/1991 of 25 
October relating to the professions of Abogado and Procurador. 
8 Professional associations are divided territorially by autonomous region. 
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Their scope of work extends to a wide range of contractual agreements including but not 
limited to (i) corporate law, such as elevating documents to “public” status such that they afford 
certain parties legal privileges such as executive title, (ii) family law such as registering wills and 
(iii) property law where they are necessarily involved in authenticating, signing and sealing all 
real estate transactions before their registration at the property register. 
 
THE SPANISH LEGAL SYSTEM 

1.5 Civil Law Nature of the Spanish Legal System 

Spain has a civil law system based on Roman law as opposed to the system of common law of 
England and Wales, based originally on custom. Generally speaking, civil law is a codified legal 
system where legislation is the primary source of law and court judgments are based on the 
provisions of written arguments and legislation. Common law, on the other hand, uses cases or 
judicial precedent based on custom as its primary source of law with written legislation being 
interpreted narrowly and oral arguments more frequent – judgments often refer extensively to 
previous cases. In addition, written legislation in common law jurisdictions are a reflection of 
common or customary law. Other differences between the two systems can be derived from the 
judicial and judiciary system – see below. 

1.6 The Spanish Judicial and Judiciary System 

The English judicial system is comprised of two important central appellate courts: the House of 
Lords and below that the Court of Appeal with the following layers being the High Court for civil 
matters and the Crown Court for criminal matters and the first instance courts such as the 
County Court and the Magistrates Court. 
Spain on the other hand is organised on a territorial and jurisdictional level with, generally, first 
instance courts in each province of a region (tribunales de primera instancia) and in turn, 
appellate courts (audiencia provincial or tribunal superior de justicia)9 in each region. Above 
that there is the Audiencia Nacional (higher appeal court)10 and above that the final appellate 
court Supreme Court (Tribunal Supremo)11. Other special courts outside of the ordinary judicial 
system include the Constitutional Court (Tribunal Constitucional). Courts within each 
geographical area are divided into sections (salas) by subject matter: civil law, criminal law, 
litigation and administrative law and employment law. 
 
In England and Wales, judges are elected by the Lord Chancellor and formally appointed by the 
Queen on the basis of their experience and professional recognition following a distinguished 
career as a barrister and to a lesser extent a solicitor. The election process is carried out after a 
consultation period amongst the relevant members of the judiciary in which professional 
aspects are more important than political aspects. Judges in England and Wales are generally 
fifty to sixty years of age.  
 
By contrast in Spain, there is what is referred to as a “judicial career” such that candidates 
generally prepare for and sit a State public examination following the completion of their 
undergraduate law degree. The candidates with the best scores are appointed to office by the 
State following which they are required to attend a specialised course (Escuela Judicial). 

                                          
9 A Tribunal Superior de Justicia hears appeals in relation to civil law, criminal law, litigation and 
administrative law and employment law whereas an Audiencia Provincial hears appeals in relation to civil 
law and criminal law only. 
10 Hears appeals in relation to criminal law, litigation and administrative law and employment law.  
11 Hears appeals in relation to civil law, criminal law, litigation and administrative law and employment 
law. 
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Individuals may also become judges by means of a combination of merit (six years practice as a 
legal practitioner) and a public examination. 
 
THE SPANISH LEGAL MARKET 

1.7 The Spanish Legal Market – Law Firms 

General Overview 

The Spanish legal market has been one of Europe’s most expansive and increasingly 
competitive legal markets over recent years, with, generally speaking, four types of law firm: 
international firms (including UK firms), domestic firms, domestic tax-based law firms and 
boutique firms. 

Domestic Spanish firms 

The traditional domestic firms have until recently managed to retain the greater share of 
important national clients on the basis of their historic ties with large Spanish corporates such 
as Banco Santander, BBVA, Telefónica, Iberdrola, Endesa and Repsol, although this situation is 
changing due to the increased competition from non-Spanish firms and the increasingly 
globalisation of Spanish companies. Spanish firms have until very recently generally fared better 
in the face of international competition than their French and German counterparts, partly due 
to the fact that historically Spain’s industrial fabric and clients are made up of smaller and 
medium-sized companies which are to a large extent family owned and run, although as 
mentioned above this is changing.  
 
The largest Spanish specialist commercial law firms are Garrigues (1,954 lawyers), Cuatrecasas 
(884 lawyers), Uría Menéndez (497 lawyers) followed by Gómez Acebo & Pombo, Barrilero, 
Roca Junyent, Cremades & Calvo-Sotelo and Elzáburu. The large audit firms also have 
substantial legal arms: Landwell-PwC, Ernst & Young, Deloitte Abogados and KPMG Abogados. 

International Firms 

Few international firms set up in Spain prior to 2000, with Clifford Chance setting up offices in 
Madrid and Barcelona in the 1980s and Freshfields Bruckhaus Deringer, Allen & Overy and 
Stephenson Harwood doing the same in the early 1990s. From the late 1990s onwards, the 
Spanish legal market witnessed the entry of other firms such as Linklaters, Ashurt, SJ Berwin, 
Lovells, Hammonds, Simmons & Simmons, Bird & Bird and DLA Piper. The areas of work 
targeted by these firms have centered on the finance, private equity and mergers and 
acquisitions, although most firms now have full capabilities across a wider range of areas. The 
success of these firms has been varied but there is often a link between the time a firm has 
been established in the market and the relative success of that firm: Clifford Chance came top 
of the 2006 and 2007 Iberian M&A tables based on value12. In 2008, Freshfields Bruckhaus 
Deringer placed second and Linklaters sixth on the same list. Clifford Chance is presently ranked 
5th (€74.7 million) behind Spain’s big three and Landwell-PwC. 
 
US firms have been slower to enter the market with only Baker & McKenzie, Jones Day, Davis 
Polk & Wardwell and the recently incorporated Latham & Watkins venturing into the Spanish 
market. Even then, these last two firms have limited capabilities and specialise in securities 
work and private equity and often shy away from offering a “full service”. Other US firms such 
as Shearman & Sterling and White & Case have been known to be in the process of considering 
an entry into the Spanish market. 
                                          
12 Source: Mergermarket. 
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Mergers and Strategic Alliances 

It is worth mentioning the strategic alliances and mergers that have arisen in recent years 
amongst Spanish and UK or US firms in order to compete with the own brand international 
networks of some firms: Mayer, Brown, Rowe Maw and Ramón y Cajal (alliance), Allen & Overy 
and Satrustegui Abogados (merger), Linklaters and Uría Menéndez (alliance which ended in 
1999), Slaughter and May, Davis Polk & Wardwell and Uría Menéndez (alliance), CMS and 
Albiñana & Suárez de Lezo (merger) and DLA Piper (which was created out of successive 
mergers between Stephenson Harwood, DLA and Squire Sanders & Dempsey). There had been 
talks between Spain’s giant Cuatrecasas to form an alliance with Herbert Smith, but these fell 
through, and Herbert Smith decided to launch their own operation in Madrid in 2009, recruiting 
partners from City rival Linklaters. 
 
Market Leaders13 
 
Uría Menéndez is ranked as a first-tier law firm in banking, capital markets (equity), mergers 
and acquisitions, restructuring and project finance and is widely recognised as the best 
domestic firm in Spain followed by Clifford Chance (tier one in banking, capital markets (debt) 
and structural finance and securitisation and tier two in mergers and acquisitions, project 
finance and restructuring and insolvency), Garrigues (tier one for restructuring, project finance, 
capital markets (debt and structured finance) and tier two for banking, capital markets (equity) 
and mergers and acquisitions). Other firms which have done particularly well in the legal 
rankings are Freshfields Bruckhaus Deringer, Linklaters, Allen & Overy and Cuatrecasas. 
 
In terms of legal work in specialised areas, Martínez Lage & Asociados has been considered the 
leading authority on Spanish competition law, although DLA Piper now have an outstanding 
competition law capability, Sagardoy Abogados is noted for its employment advice and Elzáburu 
and Grau Baylos & Angulo for its intellectual property expertise. 
 
Recent Market Developments 
 
The arrival of international in firms in Spain coincided with the need to be close to their large 
UK clients with a presence in the Spanish market. Over the last five or six years however, the 
tide has turned and Spanish firms have been actively targeting the acquisition of foreign 
companies, in particular UK companies such as 02 (acquired by Telefónica), Scottish Power 
(acquired by Iberdrola), BAA (acquired by Ferrovial) and Abbey (acquired by Banco Santander 
Central Hispano). This has generated global interest from non-Spanish legal advisers already 
present or with an intention to be present in the Spanish market. Equally, Spain has witnessed 
the recent failed bid from Gas Natural for Endesa with subsequent successful bid by Italy’s 
ENEL, and acquisition of a smaller stake by Acciona. And most recently, Spanish airline Iberia 
has appointed Allen&Overy (July 2008) to negotiate its announced merger with British Airways. 
 
Over the next few years, the questions will continue to be asked as to whether there is room 
for so many international firms in what seems to be an overcrowded Spanish market and from a 
domestic firm point of view, how the domestic firms will continue to manage the international 
competition.  Undoubtedly, an interesting moment in the Spanish legal market. 

                                          
13 Source: IFLR1000  
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KEY METHODS OF DOING BUSINESS 
 
Background information on doing business in Spain can be found on UKTI’s website. Simply go 
to the Spain country page where you will find information on: 
 

• Economic background and geography 
• Customs & regulations 
• Selling & communications 
• Contacts & setting up 
• Visiting and social hints and tips 

MORE DETAILED SECTOR REPORTS 
 
Research is critical when considering new markets. UKTI provides market research services 
which can help UK companies doing business overseas including:  
 

• Overseas Market Introduction Service (OMIS). Bespoke research into potential 
markets, and support during your visits overseas 

 
• Export Marketing Research Scheme. In-depth and subsidised service administered 

by the British chambers of Commerce on behalf of UKTI  
 
Contact your local International Trade Adviser if you are interested in accessing these services, 
or for general advice in developing your export strategy. 
 
When considering doing business in Spain, it is essential to obtain legal, financial and taxation 
advice. For further details, please contact: 
 
Marc Michaud 
Trade and Investment Adviser 
Paseo de la Castellana, 259 D 
28046 Madrid 
Spain 
Tel: +34 917 146 335 
Fax: +34 917 146 304 
Email: Marc.Michaud@fco.gov.uk 
Web: www.uktradeinvest.com 

 

PUBLICATIONS 
 
Abogados - www.abogados.es 
 
Iberian Lawyer - www.iberianlawyer.com  
 
Lex Nova - www.lexnova.es 
 
Many specialised Legal Services publications are available in Spain. Should you require 
information on a legal services sub-sector publication, please contact your Overseas UKTI 
Advisers.  
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EVENTS 
  
Leeds in Barcelona 2010 
23-25 March 2010 (Barcelona, Spain) 
Tel: +44 (0)113 214 5190 
Email: enquiries@marketingleeds.com  
International platform event in Barcelona, highlighting Leeds’ key sector strengths. 
Over 100 delegates from Leeds’ key businesses will travel to Barcelona to take part 
in ‘Leeds in Barcelona – A Festival of Commerce and Culture’. 
   
Private Client, Family and Conveyancing – English-Spanish Cross-Border Legal 
Issues 
13-15 May 2010 (Malaga, Spain) 
Tel: +44 (0)20 7320 9548 
Email: internationalfunctions@lawsociety.org.uk 
Weblink: http://international.lawsociety.org.uk/node/7186 
Joint event organised by the Malaga Bar Association and the Law Society of England and Wales. 
The main focus of this conference will be on private client issues such as family law, property 
law and private law. Open to all UK and Spanish lawyers. 
 
 
Events are also published on each Regional Bar Association's website. These may be regional, 
national or international in nature. Please see www.icam.es for a full list of Regional Bar 
Associations. 
Similarly, additional informational on events, conferences or congresses can be viewed on the 
Foro de Juristas de Empresa (Business Lawyers Forum) website: www.fje.com.es.  
 
UK Trade & Investment’s Tradeshow Access Programme (TAP) can help eligible UK businesses 
take part in overseas exhibitions. Attendance at TAP events offers significant benefits: 
 

• possibilities for business opportunities both at the show and in the future  
• a chance to assess new markets and develop useful contacts  
• grants are available if you meet the criteria  
• UKTI staff overseas will be available to assist delegates 

 
Details of TAP events can be found in the Events portlet on the Spain page. 
 
Other Market Visit Support may be available via your local International Trade Adviser. 
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CONTACT LIST 
 
Consejo General de la Abogacia Española (CGAE) 
Paseo de Recoletos 13 
Tel: +34 915 232 593 
Fax: +34 915 327 836 
Web: www.cgae.es 
Email: informacion@cgae.es  
 
Ilustre Colegio de Abogados de Madrid 
Calle Serrano 9 and 11 
28001 Madrid  
Tel: +34 917 889 380 
Fax: +34 914 317 647 
Web: www.icam.es 
Email: www.icam.es  
 
Ilustre Colegio de Procuradores de Madrid 
Calle Bárbara de Braganza 6 
28004 Madrid 
Tel: +34 913 081 323 
Web: www.icpm.es 
Email: icpm@icpm.es 
 
Ilustre Colegio Notarial de Madrid 
Calle Juan de Mena 9  
28014 Madrid 
Tel: +34 912 130 000 
Fax: +34 912 130 048 
Web: www.madrid.notariado.org 
Email: info@madrid.notariado.org 
 
Consejo General del Notariado 
Paseo General Martínez Campos 46, 6º 
28010 Madrid 
Tel: +34 913 087 232 
Fax: +34 913 087 053 
Web: www.notariado.org 
 
Ilustre Colegio de Abogados de Barcelona 
Calle Mallorca 283  
08037 Barcelona 
Tel: +34 934 961 880 
Fax: +34 934 871 589 
Web: www.icab.es 
Email: icab@icab.cat 
 
Ilustre Colegio de Procuradores de Barcelona 
Paseo Pujades 1, 3ª Planta 
08003 Barcelona 
Tel: +34 933 199 836 
Fax: +34 933 152 099 
Web: www.icpb.es 
Email: secretaria@icpb.es 
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Ilustre Colegio Notarial de Cataluña 
Calle Notariat 4 
08001 Barcelona 
Tel: +34 933 147 800 
Web: www.colmotcat.es  
Email: info@catalunya.notariado.org  
 
 
UKTI’s International Trade Advisers can provide you with essential and impartial advice on 
all aspects of international trade. Every UK region also has dedicated sector specialists who can 
provide advice tailored to your industry. You can trace your nearest adviser by entering your 
postcode into the Local Office Database on the homepage of our website. 
 
For new and inexperienced exporters, our Passport to Export process will take you through the 
mechanics of exporting. An International Trade Adviser will provide professional advice on a 
range of services, including financial subsidies, export documentation, contacts in overseas 
markets, overseas visits, translating marketing material, e-commerce, subsidised export training 
and market research. 

http://www.colmotcat.es/
mailto:info@catalunya.notariado.org
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