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Why Mexico? 
 
Due its geographic location, Mexico can be a 
platform to all continents: the northern frontier 
is adjacent to the US, with routes through to 
Canada; the southern border allows access the 
Central and Latin American markets; on the 
East Coast, the Atlantic Ocean provides links to 
the European and African markets; and on the 
West Coast the Pacific Ocean opens the door to 
the Asian market.  
 
Mexico’s distribution network is based on 
logistic nodes located in different areas of the 
country: 

• Mexico City, Puebla, Estado de Mexico, 
Hidalgo, Tlaxcala, and Morelos are part 
of the Metropolitan area 

• Tamaulipas and Monterrey in the North 
East area, which connects Mexico and 
the US 

• Queretaro 
• Toluca  
• Baja California (Tijuana) and Sonora 

 
There is a direct correlation between the 
development of the industrial sector in Mexico 
and logistics. As more tier 1 companies look to 
expand operations to emerging markets such 
as Mexico in order to lower costs and stay 
competitive, there is growing need to transport 
goods from A to B in the fastest, safest and 
most efficient way possible. This also applies to 
tier 2 and tier 3 companies, which sometimes 
follow tier 1 companies in order to be close to 
their customers. 
 
Statistics show that transportation, 
warehousing, and communications represent 
 

 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
over 250,000 million pesos of Mexico´s GDP 
(around £12.5 million). Mexico also has 44 
Free Trade Agreements (FTAs), which help 
increase merchandise volume, reduce costs 
and improve cargo management, distribution 
and storage. 
 
 

The impact of infrastructure 
 
Infrastructure plays an important part in the 
efficiency of the sector. According to a report 
issued by the Ministry of Transport and 
Communications in 2008, public and private 
investment in infrastructure for roads has 
increased over recent years.   

 
• 59 international airports and 26 national 

airports 
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• A vast road network of 360,075 km that 
connects the North to the South, and 
the Pacific Coast to the Gulf of Mexico 

• 16 maritime ports open to international 
trade, with connections to Asia, Europe, 
Africa and the rest of the Americas 

• 26,000 km of railroads 
• 541 industrial parks 
 
 

Statistics 

SIEM, Statistics by State and activity. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Tecnologico de Monterrey, Industrial Infrastructure for 

Transportation Sector 

 
 

Use of technology 
 
The basic technology used in the Mexican
logistics sector is GTIN (Global Trade Item
Number), used in packaging (GTIN 14) and for 
logistic support (GS1 128). They have proven 
to be helpful to reduce errors during data
capture. Currently, CAPUFE, which is the
company in charge of administrating toll roads 
in Mexico, uses RFID tags for its express lanes. 

 
 

 
 

 
Companies also use EDI (Electronic Data 
Interchange) for electronic commerce to 
improve efficiency of operations and 
productivity. For instance, shipping agents use 
it for the creation of packing lists, bills of lading 
and databases, created for both public and 
private purposes.  
 
Distribution companies use CRM for customer 
service and key activities, and ERP software for 
planning and finance.  
 
RFID tags, sensors and similar equipment is 
vital for companies of expensive products, 
perishables, and meat, which need to monitor 
their products in real-time. Both public and 
private sector organisations have implemented 
this technology; examples include personnel 
control, assets tracking and tyre monitoring. 
 
Distribution centres use RFID to classify 
merchandise. For instance, companies in the 
textiles sector use a ‘smart’ label on fabric rolls 
to manage clothing stock. 
 
 

Opportunities 
 
Bearing market characteristics in mind, the 
following goods and services could represent 
opportunities in Mexico: 
 
• Warehouse management equipment and 

software 
• Asset and vehicle tracking solutions 
• Real-time handheld barcode scanners 
• RFID-related technology 
 
Get in touch with the UKTI contacts listed at 
the end of this report to find out more the 
market. 
 
Business opportunities aimed specifically at UK 
companies are added daily to the UKTI 
website. These leads are sourced by our staff 
overseas in British Embassies, High 
Commissions and Consulates, across all sectors 
and in over 100 markets. 
 
Search for business opportunities on the UKTI 
website, or register to receive regular updates. 
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Events and activities 
 
For details of events related to this market, 
search on the UKTI website or register to 
receive regular updates. New export events are 
added daily. 

 

 
UKTI’s Tradeshow Access Programme (TAP) 
provides grant support for eligible Small & 
Medium Sized Enterprises (SMEs) to attend 
trade shows overseas. 
 
The UKTI website also has general information 
about Mexico, including an overview of its 
economy, business culture, potential 
opportunities and other relevant issues. 

 

 
 
UKTI contacts 
 
Luis Calette 
Trade & Investment Officer 
British Trade Office 
Blvd. Sanchez Taboada 10488-923 
Zona Rio C.P.22010 
Tijuana, Baja California 
Mexico 
T. +52 (664) 615 8046  
Email: tijuana@ukconsulate.org 
 
Adriana Lopez 
Trade & Investment Research Officer 
British Trade Office 
Blvd. Sanchez Taboada 10488-923 
Zona Rio C.P.22010 
Tijuana, Baja California 
Mexico 
T. +52 (664) 615 8046  
Email: alopez@ukconsulate.org 
 
 

 

Next steps - how UKTI can 
help 

British companies wishing to develop their 
business in the Mexican market are advised to 
undertake as much market research and 
planning as possible in the UK. UKTI’s team in 
Mexico, with its wide local knowledge and 
experience, can provide a range of services to 
British-based companies wishing to grow their 
business in global markets.   

This can include: 
• Providing market information 
• Validated lists of agents/distributors 
• Key market players or potential 

customers 
• Establishing whether potential contacts 

are interested in working with you. 
• Arranging appointments 
• Organising seminars or other events for 

you to meet contacts and promote your 
company 

 
This work is available via our Overseas Market 
Introduction Service (OMIS), a chargeable 
service which assists British-based companies 
wishing to enter or expand their business in 
overseas markets.  
 
To find out more about commissioning this 
work, or accessing other UKTI services and 
specialist advice, contact your local UKTI office.  
 
 
 
 
 
 
 
 
 
 
 
 
 

Whereas every effort has been made to ensure that the information given in this document is accurate, neither UK Trade & 
Investment nor its parent Departments (the Department for Business, Innovation & Skills, and the Foreign & Commonwealth 
Office), accept liability for any errors, omissions or misleading statements, and no warranty is given or responsibility accepted 
as to the standing of any individual, firm, company or other organisation mentioned.  
Published 2010 by UK Trade & Investment. 
Crown Copyright © 
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