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Legal Notice 
 

The author has striven to be as accurate and complete as possible in the 
completion of this eBook, notwithstanding the fact that he does not warrant or 
represent at any time that the contents within are accurate due to the rapidly 
changing nature of the internet. 

 

This eBook is a guide to starting your own eBay enterprise. In practical advice 
books like anything else in life, there are no guarantees of income made. 
Readers are cautioned to rely upon their own judgment about their individual 
circumstances and to act accordingly. 

 

This eBook is not intended as a source of legal, business, accounting or 
financial advice. All readers are advised to seek the services of competent 
professionals in these fields. 

 

Any perceived slights of specific people or organizations are unintentional. 

 

 

 

 

All Rights Reserved 
 
This eBook is the copyright of Stuart Turnbull and no part of it may be copied, 
altered or duplicated in any way without permission by the copyright holder. 



PRINTS MAKE PROFITS WORKSHOP 

PRINTS MAKE PROFITS 3 

http://stuart-turnbull.com  Page 3 

* Table of Contents * 
 

1.  About the author...…      Pages  4-7 
 

2.  eBay, what is it?/why use it?   Page   8-9 
 

3.  Overview of my business     Pages 10-13 
 

4.  Step 1: Research what sells    Pages 14-23 
 

5.  Step 2: Locate source & buy    Pages 24-33 
 

6.  Further researching results    Pages 34-48 
 

7.  Step 3: Mat/Mount bookplate    Pages 49-57 
  

8.  Successful print sellers     Pages 58-62 
 

9.  Step 4: List on eBay      Pages 63-79 
 

Conclusion         Page    80 
 

Recommended Products       Page    81 
 

Coming Soon …        Page    82 
 

Appendix          Pages 83-89 

*** 



PRINTS MAKE PROFITS WORKSHOP 

PRINTS MAKE PROFITS 3 

http://stuart-turnbull.com  Page 4 

 

1. About the author... 
 
 

Hello and thank you for investing your time and money in 
Prints Make Profits.  
 

I‟m Stuart Turnbull and I‟m from the North West of England. 
 

In 2004 I discovered eBay and used it to turn my unwanted 
stuff into cash. 
 

I remember my amazement when I listed my very first auction 
(one of those cheap Chinese oil paintings) and a lady from 
the States paid me $70 for it.  
 
She was so delighted with her purchase that she emailed to 
say it reminded her of a family trip to Scotland.   
 
This was an item that had spent the previous 15 years 
gathering dust in my garden shed! 
 

From this moment on I was hooked! 
 

Initially eBay was simply a fun way to declutter my house 
and garage but I soon began to realize that because it gave 
me access to a vast marketplace of people across the globe 
it represented a unique opportunity for me to realize a 
long held ambition to start a business and be my own boss. 
 

As every new eBayer soon discovers selling your junk is one 
thing but finding inventory you can source repeatedly and 
sell at a profit is a completely different ball game. 
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About the author (cont.) 
 

I spent hundreds of hours burning the midnight oil 
researching eBay's completed listings looking for that 
elusive niche and eventually I found it! 
 

I found a completed auction for a vintage art print that 
ended at $160 and it had 23 bids! 
 

I carried out a completed listing search on the seller and 
nearly fell off my chair when I pulled up page after page 
after page of successfully completed auctions, this seller 
was selling 90% of everything they listed and many of the 
auctions were reaching $80, $90 even $100 plus! 
 

As I dug a little deeper and started to read the seller's 
descriptions it was clear that these rare & valuable art 
prints were nothing more than pages removed from old books. 
 

It was immediately obvious to me that if I could find a 
supply of old, out of print books then I had discovered  
the perfect eBay business that I had been searching for. 
 

It didn't take me long to locate an online bookstore and 
during the following months & years I bought dozens of 
books & listed hundreds of prints on eBay.  
 

Using a process of trial & error I gradually developed a 
system to identify hot sellers and locate the source books 
online at the lowest possible prices. 
 

I have condensed my experience into the following eight 
chapters so that you can learn and copy my methods to build 
your own successful eBay niche business. 
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About the author (cont.) 
 

This is not some 'flash in the pan' fad business, I still 
make great profits today selling the same prints from the 
same books that I first discovered seven years ago, the 
collectors are still buying and I have only scratched the 
surface of this huge niche. 
 

This is the third edition of Prints Make Profits and I  
will continue to update the material as my own knowledge 
and experience grows.  
 

Note: All buyers receive all future updates free of charge. 
 

There‟s plenty of room for everyone in this vast market. 
 

Make yourself comfortable and read on as I reveal the 
techniques I use every day which made it possible for me to 
give up my day job & can help you achieve your goals. 
 

To give you an idea of how profitable my business can be, 
I‟ve sold a single print from a particular vintage book for 
$111.00 and the whole book cost me just $28.00!  
 

This book contained a further 11 similar prints!  
 

Another of my best-sellers reached $214.00 after a bidding 
frenzy involving 5 bidders.  
 
I bought the book containing this print for $121.00 and it 
contained a further 26 similar, highly marketable prints. 
 

Do click HERE to visit my blog for regular updates on my 
own vintage prints business plus helpful hints, tips, tools 
and resources for the online seller. 

http://www.stuart-turnbull.com/
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About the author (cont.) 
 
 

If the following list strikes a chord then  
Prints Make Profits 3 is definitely for you: 

 
 

 This business requires no special skills or knowledge, 
everything you need to know is in this eBook. 
 

 No special equipment is required other than a PC with 
internet connection, scanner/digital camera, craft knife, 
and a roll artist‟s & double sided tape. 
 

 Everything you sell is easily sourced online using the 
skills I teach you. 

 

 This business can be operated by anyone: a stay at home 
mom looking to save money for the family‟s annual 
vacation, a retired person who needs to supplement their 
pension, a student looking to pay their way through 
university, the list is endless. 
 

 No face to face selling is required. 
 

 You can stop/restart this business whenever it suits you. 
 

 You can work around your own schedule at any time of the 
day or night: This market place never closes. 
 

 This market is so huge it can never be saturated no 
matter how many people implement my methods. 
 

 Profit margins can be enormous,  
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2. eBay, what is it? 
 
 

Founded in September 1995, eBay is a global online market 
place where just about anyone can trade almost anything. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 

 eBay has a global presence in 38 markets 
 

 eBay has 89.5 million active users worldwide 
 

 eBay's annual sales total $60 Billion 
 
 

At any given time there are approximately 102 million 
listings worldwide & around 6 million listings are added 
per day. eBay users trade in more than 50,000 categories. 
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eBay, why use it? 
 

According to a survey conducted by  
AC Nielsen International Research, there are approximately 

1.3 million sellers around the world who use eBay  
as their primary or secondary source of income. 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

I am sure you‟ll agree that the above statistics are very 
impressive but what do they actually mean to you and me? 
 
eBay is one of the largest gatherings of shoppers on the 
planet and it gives us the opportunity to reach a worldwide 
marketplace of many thousands of people who are ready to 
buy OUR products, all we have to do is list them in the 
correct way and wait for the money to roll in! 
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3. Overview of my business 
 
 

First things first, why do I sell vintage prints on eBay 
and why should you consider doing the same? 
 

On the face of it, making money on eBay is simple, all you 
need to do is find out what sells well, negotiate a deal 
with a wholesaler to obtain inventory, list it and collect 
your money! 
 

Of course it isn't quite this simple, if it was we'd all be 
selling high end electronic goods and be making tens of 
thousands of dollars profit. 
 

The reason why is simple ~ it is because of competition. 
 

Competition drives down the prices of these consumer goods 
meaning that unless you can negotiate the very best deals 
with the manufacturers it is impossible to make a profit. 
 

Most of the top selling niches on eBay are dominated by a 
few big players who make a profit despite selling at rock 
bottom prices because they leverage their huge buying power 
to negotiate the best deals directly with the 
manufacturers. 
 

It is impossible for the little guy to break into this 
business because even if he could obtain a supply of 
inventory (which often he cannot) he can't hope to beat or 
even match the prices paid by the big players. 
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Overview of my business (cont.) 
 
 
 
 

So do you join the masses trying to eek out a meager living 
as your profit margins are squeezed ever thinner or do you 
go against the herd and focus your efforts where you won't 
be wiped out by the competition? 
 

My advice is to focus on vintage collectibles. 
 

Their rarity means that you don't have the mass competition 
problem. Although there are hundreds of successful sellers 
on eBay selling vintage prints, it is extremely unlikely 
that the exact same print is being sold by more than one 
seller at any one time. 
 

Since there is no mass competition, profit margins are a 
lot healthier—- I'm talking 200%, 300%, 400% and more! 
 

Vintage prints are easy to source.  
 

You don't even need to leave home!  
 

So no more scavenging amongst piles of worthless rubbish at 
boot sales and thrift stores. 
 

Once purchased they are easy to store as they take up very 
little space.  They are simple and cheap to package & ship.  
 
No need for boxes & peanuts, all you need is an envelope! 
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Overview of my business (cont.) 
 
 

This business is fascinating to do...… 
 

Every print is unique and there are a million different 
subjects just waiting to be discovered! 
 

My business is based on arbitrage which simply means 
exploiting the price differences of identical items in 
different markets. 
 

I research eBay for completed auctions of vintage prints 
where there is a demonstrable demand. I then locate similar 
items for sale elsewhere on the internet, buy them and 
prepare them for resale. Finally, I list them for maximum 
exposure on eBay and sell them at a profit. 
 

How does this work? 
 

Imagine you are a talented but hungry artist in the late 
nineteenth century, you need to sell as much of your work 
as possible to make a living and one of the best ways you 
can do this is by allowing your art work to be reproduced 
and published in books. 
 

Now fast forward to today and a century or so later those 
very same books are available to a whole new audience 
because of the magic of the internet. 
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Overview of my business (cont.) 
 
 

Today's book collector can search the inventory lists of 
thousands of individual book sellers from all over the 
world to find books to add to their collections. 
 

Book collectors are very particular when it comes to the 
condition of the books they purchase and because of this 
the values of vintage books can vary widely. Books with 
broken, stained or damaged covers and bindings can often be 
obtained for a fraction of the prices commanded by copies 
in fine and good condition. 
 

More often than not the contents of these damaged bindings 
are in good, clean condition which means that if we know 
where to look we can buy these broken old books containing 
many beautiful and sought after prints very cheaply. 
 

All we have to do then is remove the plates (prints) from 
the old books and list them for sale on eBay. 
 

In the next chapter I will show you the first stage of the 
research process as we search eBay for these hot selling 
prints. 
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4. Step One: Research What Sells  

 

Step one is to set the criteria for our eBay search. I 
recommend you use eBay.com (the US site) for your research 
regardless of where you live because this is the biggest 
eBay site (ten times the sales volume of eBay.co.uk) which 
means you are likely to identify considerably more 
profitable print niches. 
 

(This doesn't mean you have to list your prints for sale on eBay.com) 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

At the eBay home page, 
click on „CATEGORIES‟ (highlighted) 
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Research What Sells (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Click on „Art from Dealers & Resellers‟ 
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Research What Sells (cont.) 

 
 
 
 

 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Then click on ‟Prints‟ 
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Research What Sells (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Working your way down the left side of the screen  
tick the little box for „Completed listings‟  
as we are looking for prints that have sold. 
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Research What Sells (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Moving back up to the top right of the screen  
click where I have highlighted. 

  
Choose „Price + Shipping: lowest first‟  

from the drop down menu. 
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Research What Sells (cont.) 

 
 
 

Our final search refinement is to set a price criteria so 
we don't waste our time wading through pages and pages of 
high priced prints that we won't be able to source.  
 

I recommend a maximum price of $100.  
 

The minimum price ensures that we are focusing on items 
that will allow us to earn an acceptable profit, you will 
have your own ideas, but a figure around $25 works for me. 
 

Do feel free to revise these minimum and maximum figures to 
suit your own preferences as your experience grows. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

After typing in the amounts, 
 click on the little grey box to the right. 
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Research What Sells (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Return to the top of the screen and  
click to save the search criteria. 
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Research What Sells (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

To run the saved search click on „Advanced‟. 
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Research What Sells (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Then choose the search from the „Favorite searches‟  
drop down menu & click „Go‟ 
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Research What Sells (cont.) 

 

Work your way down the list of completed items looking for 
prints that sold.  
 
Note: The final ending price is displayed in green, not red. 
 

As you continue down the list you can ignore any prints that 
are described as „numbered edition‟ or „pencil signed‟, also 
ignore any listings where the image shows a framed print 
which again is unlikely to be sourced from a book. 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

This screenshot shows the kind of search results returned 
 

The 'Botanical Print' caught my eye because the image looks 
like a bookplate and there is clearly a demand for it as it 
received 8 bids and achieved a final value of $26.50.  
 

In the next chapter we will use this listing in order to 
identify & find the plate‟s publication source.   
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5. Step Two: Locate source & buy  

 

AddAll.com is a book search & price comparison site which 
brings together over 40 online book stores, 20,000 
individual book sellers and millions of books. 
 

If an old, out of print book is available for sale then 
chances are it will be listed on AddAll.com 
 

In this chapter you will learn how to research AddAll.com 
for the out of print books we previously identified. 
 

Step one is to visit the homepage of AddAll.com:  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Click where highlighted to search for „Out of Print Books‟ 
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Locate source & buy (cont.)  

 
 
 
Remember the plate from the last chapter that caught my eye? 
 
 
 
 
 
 

 
 
 
 

In the description from the listing (shown below),  
the seller has provided us with  

the book title, the author & publication dates:\ 
“The Botanic Garden”, “Maund”, “1825-51” 

 
 
 
 
 
 
 
 
 

Using this information (above),  
we can now perform our search on AddAll.com. 
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Locate source & buy (cont.)  

 
 

Below is the exact search terms I used  
to locate the book described above: 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 

Ticking the „No print-on-demand results‟ box ensures  
we don't get pages & pages of modern reprints  

that have no value to us. 
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Locate source & buy (cont.)  

 
 
 
 
 

Make sure that all of the stores are ticked. 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Click „Find the Book‟ 
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Locate source & buy (cont.)  

 
 

We are presented with several pages of search results and 
our task is to identify the cheapest copy that matches the 
book in our eBay example: 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

The first thing you will notice when you start to read the 
bookseller's descriptions is that a lot of the terminology 
is unfamiliar. To help you I have provided a list of the 
most commonly used terms and their definitions in the 
appendix at the end of this eBook. 
 

Do bear in mind that there are often several different 
editions of the same book published at different times & 
each edition doesn't necessarily contain the same prints. 
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Locate source & buy (cont.)  

 
It is important to look for an exact match to our eBay sold 
item description. 
 

If you are ever in any doubt as to the contents of a 
particular book simply click on the actual book title  
(to the left of the description).  
 

The following screen will be displayed: 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 

Click „Bookseller and Payment Information‟ 
 

 



PRINTS MAKE PROFITS WORKSHOP 

PRINTS MAKE PROFITS 3 

http://stuart-turnbull.com  Page 30 

 

Locate source & buy (cont.)  

 
 
 

On the next screen you can send an email to the seller: 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 

Click „Ask Bookseller a Question‟ 



PRINTS MAKE PROFITS WORKSHOP 

PRINTS MAKE PROFITS 3 

http://stuart-turnbull.com  Page 31 

 

Locate source & buy (cont.)  

 
 
 
 

Researching the AddAll.com search results does take a 
little detective work. You won't necessarily find all of 
the information you need to match the book to the eBay 
description in any one of the bookseller's descriptions. 
 
 
 
 
 
 
 
 
 

It is much more likely that you will construct a full 
picture of the actual source book by gleaning snippets of 
information from various book descriptions. 
 
 

For example in the image above, we have the cheapest copy 
of the book „The Botanic Garden‟ listed on AddAll.com, but 
the publication date isn‟t mentioned in the description. 

 
 

Clicking the book title (above on the left)... 
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Locate source & buy (cont.)  

 
 
 
 

Takes us to this page: 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

As highlighted in the image above, this screen does provide 
the publication date and we can safely conclude that this 
book matches the date range in our eBay description. 
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Locate source & buy (cont.)  

 

The next question is: 
Does this book represent a potentially profitable purchase? 
 
 

The description tells us it contains 19 complete plates, 4 
plates each missing 1 illustration & 1 plate missing 3. 
 

If we divide the total cost of the book ($151.26) by 19 we 
know that each of the complete plates costs us $7.98 

 

We will ignore the 5 incomplete plates in our cost 
calculation, which effectively reduces our cost to $0.00 

 

We know from our Completed Listings research that  
there is sufficient demand on eBay to push  
the price of a single plate up to $26.50 

 

Taking eBay & PayPal fees into account & ignoring the  
value of incomplete plates, there is a potential profit of  

about $14 per plate or $266 for the whole book. 
 

Based on these calculations & the apparent demand on eBay, 
I would purchase this particular book as a source  

for listing these [plates on eBay.   
 

Additionally, if we go back to the eBay item listing we see 
that the seller has listed the plate unmatted/unmounted 
(loose), so no additional cost or effort on our part would 
be necessary to list and sell these plates successfully. 
 

In Chapter 7, I will discuss the pros/cons of whether or 
not it is best to sell a print matted or as a loose plate. 
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6. Further researching results 
 

 

After researching and sourcing the botanical print discussed 
in the earlier chapters, I am ready to continue to analyze 
my search results and see what other treasures I can find. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

After scrolling through the search results, above is 
another item that appears to fit our criteria, these prints 
look like book plates and the number of bidders and final 
value achieved confirm there is a demand. 
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Researching results (cont.) 

 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

The seller‟s description 
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Researching results (cont.) 

 

As shown on the previous page, again the seller provides 
the title, author and date of the source book. 
 

Below is the AddAll.com search I ran to locate this book: 
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Researching results (cont.) 

 

The description confirms the date (1860) & the edition (2nd) 
 
It also tells us that the book contains: 
 

„41 full-page chromolithograph plates‟ 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

This works out at $3 per plate ($125 divided by 41) 
The eBay price was $118.50 for 6 plates  

which equals $19.75 per plate. 
 

Profit per plate after eBay and PayPal fees is $13.78 
Potential profit for the book is $564.98 
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Researching results (cont.) 
 
 

My final example is for a “Buy It Now” listing.  
 
A lot of professional print sellers list their items with a 
fixed “Buy It Now” price. 
 

With these sales we don't have several bidders to confirm 
the demand for the prints because the winner is the first 
bidder to pay the asking price. 
 
I recommend that you look for other similar sales in these 
circumstances to confirm there is a demand for the items. 
 
Often you will find the seller has listed several prints 
from the same book and carrying out a completed listing 
search on the seller will confirm if there is a real demand 
for the items.  
 
 
 
 
 
 
 
 
 
 
 
 

 
 

To do this, go to the search bar  
on the top of the page and select „advanced‟ 
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Researching results (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Tick the box for „Completed listings‟ (highlighted yellow) 
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Researching results (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Scroll down the page & insert the seller's ID,  
sort by „Price: highest first‟ 
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Researching results (cont.) 

 
 

The „Buy It Now‟ listings I am referring to are  
the „Lynd Ward Beowulf‟ prints. 

 
 
 

We can see there are two completed sales for similar items 
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Researching results (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Above is the seller‟s description 
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Researching results (cont.) 

 
 

While researching the seller's completed listings  
you will often find additional examples  

of successful print sales that fit our criteria. 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 

In this case, the seller has successfully sold other prints 
from another publication illustrated by the same artist. 
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Researching results (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

This gives us another item to research on AddAll.com 
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Researching results (cont.) 

 
 

Below is the cheapest available copy of the  
1952 edition of „Beowulf‟ on AddAll.com 

 
 
 
 
 
 
 
 
 
 

Again we don't get the full picture from this description 
and we need to click the book title to go to  

the purchase page to confirm the date of publication. 
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Researching results (cont.) 

 

It was also necessary to use the  
„Ask Bookseller a Question‟ feature  

to find out how many plates the book contains. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Below is the email I received a few hours later in reply 
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Researching results (cont.) 

 

This information enables us to calculate the cost per plate  
* Not including the title page * 

(which is certainly worth listing on eBay as well) 
 

$50 divided by 16 is $3.12 per plate 
 

Profit per plate is $19.07  
(after eBay & PayPal fees and the cost of the mat kit) 

 
Potential profit for the book is $305.12 

 
 

You'll remember that we identified a 2nd Lynd Ward book  
in our eBay research.  
 
Plates from „God's Man A Novel In Woodcuts‟ published in  
1930 had sold for $14 each. 
 

 
 
 
 
 
 
 
 
 
 
 
 

Above is the result of my AddAll.com search 
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Researching results (cont.) 

 
 
 
 

 
These Lynd Ward woodcut plates work out to  
less than a dollar each & we have seen them  

selling repeatedly on eBay at $14 each! 
 
 

$136.77 divided by 144 is $0.95 per plate 
 

The potential profit per plate is $9.33  
(after eBay & PayPal fees and the cost of the mat kit) 

 
A total potential profit of $1343.52 for the whole book! 
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7. Step Three: Mat/Mount bookplate 
 
 
 
 

To Mat or Not To Mat - That Is the Question 
 
 

The first point I want to stress on the subject of matting 
your prints is that it is possible to make very healthy 
profits by selling your prints 'as is' unmatted/unmounted. 
 

The majority of serious print sellers that I‟ve researched 
on eBay do exactly this and I recommend you do likewise 
particularly if you are just starting out. 
 

The key thing is to jump in, gain confidence, build your 
reputation (feedback) and make some money.  
 

Buy a low cost book, remove the plates & list them 'as is'. 
 

Once you have mastered the research and listing basics and 
you have regular money coming in you can begin to develop 
your business by buying a small supply of mats and testing 
whether the final values achieved justify the additional 
money and time invested. 
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Mat/Mount bookplate (cont.) 

 

 

Removing The Plates 
 

The best method for removing the plates really depends on 
the way they are held in the book. 
 

Plates can be bound in with the other pages or 'tipped in' 
which means the inside edge of the plate is glued to the 
following text page. 
 

If tipped in, usually the glue is weak (because of age) and 
gentle pulling pressure will remove the plate. 
 

If the plates are bound into the book close inspection will 
reveal that the pages are bound in groups and at the center 
of each group of pages you will see fine cord that holds the 
group into place, snipping these cords with a sharp craft 
knife will allow you to pull the group of pages free. 

 

Your Matting Supplies 
 

My UK mat supplier is Kadinsky.co.uk I have used them for 
over 5 years and have always found their quality, prices and 
service to be top notch. 
 
 
 
 

http://kadinsky.co.uk/
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Mat/Mount bookplate (cont.) 

 

When ordering your mats you need a 'mat kit' consisting of 
mat, backing board and self seal cellophane bag. Kadinsky 
are happy to custom cut mats to your specification and their 
current price for 12 x 16 inch mat kits with custom cut 
apertures is £₤1.35 plus VAT and carriage (this works out at 
around ₤2 per kit inclusive which is approx $3.23) 

 

Mats measuring 12 x 16 inches are large mats. I obtained 
quotes for this size because you are unlikely to need 
anything bigger, this gives you an idea of the maximum cost. 
 

I have done some research to find a US supplier and the 
company I recommend is bux1picturematting.com 
 

They also operate an eBay store bux1matting with 100% 
feedback score of 12,899. 
 

They provide a custom mat cutting service and a comparative 
quote for 12 x 16 inch mat kits comes out at $4.43 per kit 
(inclusive of postage). 
 

All of my email enquiries were answered promptly & helpfully 
and a purchase of 20 custom cut mat kits was shipped and 
received within 4 business days by Deb (located in the US). 
 

Your mat/mount should have an aperture (the inside 'hole') 
that frames the image and you need about 2 inches of mat on 
all sides framing the image. 
 

The external mat dimensions should fit a standard frame size 
(8x10, 12x16 etc.) 

http://bux1picturematting.com/
http://stores.ebay.com/bux1matting
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Begin matting your plate by laying it with the image face down (if your plate 
has images on both sides as in the example photos, the one that you are selling 
should be face down). It is best to use a hard work surface.  
 
Using artist‟s masking tape, peel off a 2-3 inch strip from the roll and affix 
one to each side of the plate, adhesive side down (see pictures).  After you 
have affixed both pieces of tape, carefully peel the plate off of your work 
surface, taking care to keep the two affixed pieces of tape intact. 

* Pictorial Guide To Matting Your Plate - Step One * 
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After you have removed your plate from your work surface, flip the plate over 
and place it image side up (again, if your plate has images on BOTH sides, the 
image you are selling should now be facing up). The artist‟s tape will also be 
adhesive side up at this point.  
 
Next, take your mat and position it above your plate, taking care to center the 
plate image on all four sides.   

* Pictorial Guide To Matting Your Plate - Step Two * 
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Gently place the mat on top of the plate and again check to make sure that the 
plate image is centered on all four sides. 
 
Once you are satisfied with the mat‟s placement, run your fingers along the mat 
on both sides to affix the artist‟s masking tape to the back of the mat. 
 
Next, flip the mat (and attached plate) over and run your fingers along the 
artist‟s tape to firmly affix the plate to the mat. 

* Pictorial Guide To Matting Your Plate - Step Two, cont. * 
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Next, using a roll of acid free double sided tape, affix a strip along the edge 
of the archival safe foam back board. 
 
Continue affixing tape along each edge of the foam back board. 
 
Once you have completed affixing the tape along all four sides of the foam back 
board you are then ready to attach the foam back board to the matted plate. 

* Pictorial Guide To Matting Your Plate - Step Three * 
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The easiest way to attach the matted plate to the foam back board is to line up 
one edge of each as illustrated by the pictures shown. 
 
Carefully bring the two pieces together, taking care to keep the long edge and 
corners together and aligned.  Once you have attached the mat and the foam back 
board, make sure you are satisfied that all four edges are flush and run your 
thumb along all four edges to assure that the two pieces are firmly attached.  

* Pictorial Guide To Matting Your Plate - Step Four * 
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Now that your plate is completely matted, your final step is to place it in a 
crystal clear cellophane bag.  The cellophane bag is self-sealing, and it is 
important that you place the matted plate into the bag so that the folded flap 
and adhesive is located on the back of the matted plate. 
 
After you have placed the matted plate into the bag, peel off the strip covering 
the self seal adhesive and fold the flap over.  Run your finger along the flap 
to seal the bag. Congratulations! You now have a perfectly matted plate! 

* Pictorial Guide To Matting Your Plate - Step Five * 
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8. Successful print sellers 

 
 
 

I have discovered many successful sellers during my own 
research and you should save the ID's of the successful 
sellers that you come across because you can learn so much 
by studying their listings. 
 

Firstly, you can learn about WHAT they sell. Most sellers 
will quote the details of the source publication including 
title, author/artist, date of publication and often even 
the publishing company. 
 

All you have to do is simply copy and paste these details 
into the appropriate search fields on AddAll.com to locate 
similar books that you can buy. 
 

You can also learn HOW they sell.  
 

 Do they use auctions with low starting prices or 
listings with a higher, fixed price „Buy It Now‟?   
Do they accept „Best Offers‟? 

 

 Do they sell their vintage prints matted/mounted or 
simply as unmatted (loose) plates? 

 

I note from my own research that the vast majority of sales 
are unmatted which is great news for us.  
 
If you can buy an old book, remove the plates and sell them 
'as is' you avoid the additional up front cost of the mats 
and you reduce your time investment.  
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Successful print sellers (cont.) 

 
 
 

Without the added work and materials for fulfillment, you 
will have more time to research new genres & books and  
more money available to invest in your business. 
 

When you are looking through the examples I have provided 
in this guide take note of the way the sellers describe 
their prints, the way they focus on the rarity of the 
plates and the quality of the vintage printing techniques. 
The way that they often provide the history of the work and 
biography of the artist. 
 

I note that some sellers include a copy of the title page 
from the source publication with their prints.  
 

This is an easy, cost effective & creative way of providing 
a COA (Certificate of Authenticity). 
 
Not only does this add value to the print, but it also is a 
means of providing provenance (source & ownership history) 
for the source publication and the bookplate itself. 
 

Other details to look out for: 
 

 Do they offer free shipping? 
 
 Do they combine 2,3 or more plates  
as a lot to increase the auction‟s value? 
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Here are a few successful sellers 
I have learned from (cont.) 

 
 

Successful seller: 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

eBay ID '77!!77' - feedback score 5,980 
 

Notice that all of this seller‟s prints were  
sold as Auction Listings 
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Here are a few successful sellers 
I have learned from (cont.) 

 
 

Successful seller: 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

eBay ID 'ahintofhistory‟ - feedback score 1,856 
 

Notice that all of this seller‟s prints were  
sold as „Buy It Now‟ listings 
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Here are a few successful sellers 
I have learned from (cont.) 

 
 

Successful seller: 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

eBay ID 'rrparks' - feedback score 24,812 
 

Notice that all of this seller‟s prints were  
sold as „Best Offer‟ listings 

 

This means the seller set a higher „Buy It Now‟ price  
but is willing to entertain lower offers. 
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9. Step 4: List On eBay 

 

Essential components of an effective auction listing: 
 

To illustrate my “best practices” I will work my way through 
an auction listing pointing out all of the important details 
that encourage multiple page visits and subsequent bids. 
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List On eBay (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

John Craxton Original Lithograph from „A Poet‟s Eye‟ 
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List On eBay (cont.) 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Cecil Aldin Original Angling Print  
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List On eBay (cont.) 

 

Category: 
 

Your item must be listed in the correct category as many 
eBayers search through categories as opposed to searching 
for a specific item. 
 

The easiest way to identify the correct category is to 
search for items similar to your own and list yours in the 
same category. 
 

As you can see on the previous page, I have selected 
suitable subcategories that accurately describe the actual 
print by age, subject matter and/or edition size.   
 

For both prints I have chosen the top level categories of 

“Art > Prints” and then have chosen the time period that 
each of the books was originally published as stated in the 
front title page of the sourced book. 
 

Finally, I have selected the genre “Sporting” for the Cecil 
Aldin print & “Limited Edition” for the John Craxton print.   
 

Since the John Craxton print is from an out of print book 
and the book is a stated first edition, I have chosen to 
describe the print as a „Limited Edition‟  Please note that 
I have NOT described the print as a „numbered‟ limited 
edition or as an „artist signed‟ limited edition as neither 
of these terms would be accurate and would be misleading to 
the bidders and buyers. 
 

You will want to select the final category for your listings 
based on what your research determines is the best strategy.   
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List On eBay (cont.) 

 

Title: 
 

The most important component of your listing is the title as 
it contains the words that your potential buyers are 
searching for. If your title does not contain the right 
keywords or misspelled keywords your item will not appear in 
your buyers search results. 
 

Although the default eBay search engine doesn‟t search 
subtitles, they ARE searchable if the bidder/buyer clicks to 
search both „Title & Description‟.  
 

With that said, subtitles can be used to point out details 
about your item that may set it apart from your competition. 
 

You may decide to offer “Free Shipping” on all your items, 
or on any additional items if you are selling only the 
bookplates without mats.  One way to catch the eye of a 
potential buyer is to put „Free Shipping‟ or „Multiple Item 
Shipping Discount‟ right in your subtitle. 
 

Since an unmatted book plate is merely a piece of paper, 
adding additional plates (more pieces of paper) will not 
increase the overall shipping weight by much, if at all.  
 

This is of course a win-win situation for both you as a 
seller and the buyer.  It will not cost more to post the 
bookplates, and the buyer gets a HUGE price break on their 
final shipping costs.   
 

This alone can increase sales as buyers may be motivated to 
try to win multiple auctions!  
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List On eBay (cont.) 

 
 

The screen shot below is an example of a poor title and poor 
choice of category. The two books are by Cecil Aldin and are 
sought after by collectors, especially in this condition.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

A quick search on AddAll.com reveals that they  
retail around $70.00 each  

 
 

I would have listed them in the category: 

Books, Comics & Magazines > Antiquarian & Collectible 
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List On eBay (cont.) 

 

A good tip when creating your title is to check eBay Pulse. 
 

Click on the „Site Map‟ link located on the bottom of any 
eBay page. eBay Pulse is located in the „More ways to find 
items‟ column on the left. 
 

eBay Pulse is a continually updated list of the most popular 
search words in each category.  
 

Choose your category and try to incorporate as many of the 
top 10 search terms as you can in your title. 
 

In this case the word „Books‟ is number 4 on the Pulse list.  
The author‟s name is also essential. The only word I would 
use from our example title is „Dogs‟.   
 

So a better title might read: 
„Cecil Aldin Books Dogs of Character & Just Among Friends‟ 

 

This keyword rich title includes the author‟s complete name, 
the keyword „Books‟ and the titles of each of the two books. 
 

Remember eBay allows 80 characters in titles (which includes  
spaces & special characters) so don‟t waste this your 
allotted space on words that buyers wouldn‟t search for. 
 

A further tip from my experience is that these books would 
fetch considerably more if listed separately. 
 

Another mistake that this seller makes is to restrict his 
marketplace to the UK. I would estimate that 40% of my sales 
are to overseas buyers so you MUST sell internationally. 
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List On eBay (cont.) 

 

Item Location: 
 
I see so many eBay sellers putting new eBayers off bidding 
with phrases such as: 
 

„new eBayers must email me BEFORE bidding‟ or  
„contact me if your feedback is less than 10‟ 

 
This is counter productive and unnecessary. 
 
 
 
 
 
 
 
 
 
 
 
 
 

In the image above you can see how I use the space in the 
„Item location‟ field to encourage new eBayers. 
 

Experience has shown me that new eBayers are often swept up 
in the excitement of their first auctions & often overpay.  
 

I have personally never found new eBayers any less likely  
to pay than established eBayers. 
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List On eBay (cont.) 

 
 

Price: 
 

My 'opening price' policy is a result of extensive testing 
of various opening price levels.  
 

Many eBayers will tell you that a low, low opening price 
will attract more bidders and result in higher final values 
and while this may be true for some items on eBay it is 
certainly not true for vintage prints. 
 

A higher start price adds to the perceived value of the 
print and my advice is to start high, if your print doesn't 
sell the first time then relist it with a slightly lower 
price and so on until you find the optimum opening price. 
 

Auction Term: 
 

Again, extensive testing confirms that 7 days is the optimum 
auction term. Anything less reduces the number of potential 
buyers who see your listing and with 10 day listings I find 
it doesn‟t improve final values. 
 

The important thing is that your term covers a weekend and 
that your item doesn‟t end during the day when last minute 
bidders are at work. 

 

Also, make sure you don‟t forget overseas buyers  
operating in different time zones. 
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List On eBay (cont.) 

 

Payment Method: 
 

Include as many different payment methods as possible, one 
of which MUST be PayPal. 
 

eBay rules prohibit cash, unless you list local pickup as a 
shipping option. If you select that as your delivery method, 
then you can dictate the payment types that you will accept. 
 

Item Specifics: 
 

 

 

 

 

 

 

Do make sure you use this section, a lot of sellers don‟t 
bother but again this will impact your final values as this 
section contains your key selling points. 
 

This section is also used when eBay performs their „Best 
Match‟ search algorithm. The more „Item Specifics‟ you add, 
the greater the chance of your listing appearing higher up 
in the final search results displayed to the potential 
bidder/buyer.  Also, if you have custom Item Specifics that 
pertain to your item, add those in too.   
 

The more information you can provide that makes your item 
seem more desirable, the better your chances are of sparking 
a bidding war, which will increase your final ending prices. 

http://www.paypal.com/
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List On eBay (cont.) 

 

Pictures: 

 

Your pictures are the second most important component of 
your listing, a good quality picture will sell your item.  
 

A scanner is essential when selling prints (a printer 
incorporating a scanner can be purchased very cheaply).  
 

To achieve a sharp image, scan the print before it is matted 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

I often include several pictures, perhaps an enlarged one of 
the artist‟s printed signature and maybe an enlarged one of 
the main subject of the print. As you can see in the example 
above I have included 4 additional detail images. 
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List On eBay (cont.) 

 

If you use eBay‟s picture service you not only receive a 
free gallery image but eBay also allows you to add an 
additional ELEVEN images for free** 
 

In order to receive this listing upgrade, you MUST list your 
print under the „Art‟ or „Collectibles‟ category. 
 

** NOTE: As of this update, this is valid on eBay.com,  
but is NOT on ebay.co.uk 

Description: 
 

As you can see below, I use the AIDA method for my listing 

 

 

 

 

 

 

 

The 3rd most important component,  
your description MUST incorporate AIDA 

 Attention 

 Interest 

 Desire 

 Action 
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List On eBay (cont.) 

 

Firstly we need an ATTENTION grabbing headline: 

'Once in a lifetime opportunity to obtain this  
rare & sought after print!' 

This is a little over the top but you get the idea! 
 

Next we must generate INTEREST by describing the features 
that make our print so desirable: 

„This antique print is in fine, original condition  
and shows no signs of its first 100 years' 

 

The DESIRE for the item is based on benefits and not 
features. In other words we must convince our buyer that his 
collection will be enhanced or his family & friends will be 
impressed by his new acquisition.  

This is 'What's in it for me?' 

 

Finally we have our 'call to ACTION'.  

Why must our buyer act 'NOW', this minute?  

Is it the scarcity of our item, with other  
eager buyers waiting to snap it up for themselves? 

...and it must achieve all of this in 15 to 20 seconds!  
 

If a potential buyer is not given all of the above, quickly, 
he will click back to his search list & continue his search. 
 

If we have done our job properly he will click on  

„Watch This Item‟ or place a bid or „Buy It Now‟ 

(if we have added that option) before he leaves our page. 
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List On eBay (cont.) 

 

Postage Policy: 
 

eBay research confirms that sellers overcharging for postage 
is a major reason for buyers not purchasing items.  

 

 

 

 

 

 

 

 

 

 

 

 

I always charge postage at cost (weigh your package & price 
it before listing the item). You should always quote this 
rate in the listing for all buyers (domestic and overseas). 
 

I also find that offering a postage discount for multiple 
purchases is a very cost effective way of increasing your 
sales. It often costs no more to post two or three prints 
than it does to post one. This is especially true if you are 
not matting your prints and selling only the bookplates. 
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List On eBay (cont.) 

 

 

Return Policy / Satisfaction Guarantee: 
 

I cannot stress enough how important this is. A strong, no 
questions asked, guarantee will reassure your buyer that he 
has nothing to lose by bidding on your item.  

 

 

 

 

 

 

 

 

 

 

 

 

 

In my opinion this is the most important paragraph of 
information in the whole listing. 
 

In my experience returns are virtually non-existent in this 
business (less than half of 1%) so don‟t be afraid to offer 
the strongest possible guarantee, it will make a huge 
difference to your final values. 
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List On eBay (cont.) 

 

Payment Instructions: 
 

Finally, the screen shot below shows the „Seller‟s payment 
instructions‟ section. Notice how I have used the space to 
reinforce my credibility and convey the message that buyers 
will have a pleasant experience doing business with me. 
 

 

 

 

 

 

 

 

 

 

 

 

 

Many sellers provide a long list of „rules‟ here which only 
serves to deter buyers, so don‟t make the same mistake. 
 

By delivering on my promises of: 
  

'Fast Shipping, Top Class Packaging and Great Communication' 
 

I will be practically guaranteeing myself glowing feedback. 
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List On eBay (cont.) 

 

Fast Shipping:  
 

Aim to dispatch your prints no later than the day after 
payment is received. Buyers value quick dispatch and will 
comment on dispatch times in your feedback. 

 

Top Class Packaging:  
 

This is very simple in our business, all we need is a supply 
of board backed rigid envelopes which you can buy cheaply  
in bulk on eBay or Amazon.  
 

They usually come printed with the words 'Do Not Bend'. 
 

NOTE: If you are a smoker, do not smoke in the same room 
that you use for preparing and packaging your prints. 

 

Great Communication:  
 

Keep your buyer informed at every stage of the transaction: 

Invoice: Send as soon as your auction ends. Offer thanks  
& congratulations for the purchase. Advise buyer that you 
will email to confirm dispatch as soon as payment clears. 
 

Payment received: Thank buyer for their prompt payment. 
Confirm dispatch and ask the buyer to contact you if they 
have any problems or questions. 
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Conclusion 
 

I hope you have enjoyed reading Prints Make Profits 3 & that 
it has inspired you to join the thousands of others around 
the world who are using eBay either full time to build 
profitable businesses or as part time income supplement. 
 

I truly believe that we are all blessed to be living in the 
'Internet Age'.  Today, anybody, anywhere can quickly and 
easily set up an online business with little or no capital 
from their own home. 
 

I have done this and have thoroughly enjoyed delighting my 
customers while earning amazing profits and you can too. 
 

All it takes is a little determination & the right guidance 
and you too can join the 'internet entrepreneurs' who have 
discovered the secret to real freedom. 
 

I am always available to give support & advice, email me at: 
 

support@printsmakeprofits.com 

I will respond personally within 24 hours (often sooner). 
 

Remember, I run my own eBay vintage prints business every  
day so rest assured I will be there if you need me. 
 
To follow my internet marketing adventures and get lots of 
free advice & reports: www.stuart-turnbull.com 
 
To your success, 
 

mailto:support@printsmakeprofits.com
http://www.stuart-turnbull.com/
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Deb n Stuart‟s Recommended Products: 

 
 

 

In my advanced research and sourcing guide, 
„Print Sorcery‟ you will learn via seven 
videos & six PDFs everything that you need to 
know in order to find your own niche artists 
and genres as well as how to easily research, 
identify and locate the vintage & antique book 
sources on AddAll.com 
 
Print Sorcery is available as an online self 
guided tutorial OR as a boxed DVD with an 
interactive Table of Contents that you can  
run and use locally on your computer without 
the hassles of a slow Internet connection.  
 
Purchase the online course HERE. 
Purchase the DVD version HERE. 

Need a bit more help?… 
Are you looking for real PROOF? 
 
Don‟t worry, I‟ve got you covered! 
I‟ve done the research for you! 
 
Each PROOF focuses on ONE artist or 
ONE theme.  From there I have 
researched what sells well on eBay as 
far as prints go and also feature 
additional income ideas that use the 
theme or artist, but with a creative twist! 
 
Purchase PROOF Guides HERE. 

http://printsorcery.com
http://printsorcery.com/
http://Kunaki.com/Sales.asp?PID=PX0094JYVY
http://printsorcery.com/proof-guides/
http://printsorcery.com/proof-gustave-dore/
http://printsorcery.com/proof-arthur-rackham/
http://printsorcery.com/
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COMING SOON... DEB n STUART PRESENT: 

 
 
 
 
 
 
 
 

 

ONE BOOK  
WITH 

*Hot* *Selling* *Prints* RESEARCHED  JUST 
FOR YOU 

Our newest product includes EVERYTHING that you need  
to kick start your own eBay print business  

& start making money immediately!  

THIS KIT IS PACKED TO THE BRIM WITH 
TOOLS, INFORMATION & SUPPORT! 

 

CUSTOMIZED, SOURCED & RESEARCHED JUST FOR YOU!  

    We source an antique or vintage book  
filled with desirable prints just for YOU! 

 

We order a supply of custom cut mat/mount kits  
to fit & coordinate with the prints in YOUR book. 

 

We also send you all of the tools we use, 
start-up supplies and our suppliers list. 

 

You can start your new business  
without ever having to leave home! 

 

* videos to teach you * PDFs & printed manuals *  
* listen to audio files * UNLIMITED email support * 

CLICK HERE
 TO BE NOT

IFIED WHEN 
IT‟S AVAILA

BLE! 

QUANTITIES 
ARE LIMITE

D! 

http://forms.aweber.com/form/95/51702595.htm
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Appendix 
 

When you are reading the book descriptions in the  
AddAll.com search results for the first time you will see 
some unfamiliar terms and abbreviations such as: 
 

ffep, 4to... etc. 
 

I have included this section as a useful guide to the 
meanings of these terms. 
 

 
 

Book Dimensions 
 

Folios: 
Double Elephant  ...up to 50" (inches) tall.  
Atlas  ……… ...up to 25" tall.  
Elephant   ...up to 23" tall.  
Folio…    ...up to 15" tall. 
 
4to...………………… ...up to 12" tall. aka Quarto.  
8vo...………………… ...up to 9½" tall. aka Octavo.  
12mo...………………… ...up to 7½" tall. aka Duodecimo.  
16mo...………………… ...up to 6½" tall. aka Sextodecimo.  
24mo...……………… ...up to 5½" tall. aka Trigesimo-secundo.  
32mo...………………… ...up to 5"  tall. aka Trigesimo-secundo.  
48mo...………………… ...up to 4"  tall.  
64mo...………………… ...up to 3"  tall. 
 

Note:  
Remember the value of vintage prints  

tends to increase with size. 
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Definitions 
 

Board(s).......  ...The book cover(s). 
 

Book Plate.....  ...A label bearing the owner's name & 
        an individual design or coat of arms 
        pasted on the inside cover of a book. 
 

Book Plate...... ...Refers to a full page illustration 
        either bound or tipped in to the 
        interior of the book. 
 

ep.............  ...End paper. 
 

Etching........  ...Print produced from etched metal plate  
 

Ex-Library.....  ...A former library book generally 
        containing library acquisition and 
        ownership stamped markings. 
 

Ex-Libris (adj)...…...”From the collection or library of”  
 

Ex-Libris (noun).. ...The same term can be used as a noun  
        to describe a book plate. 
 

Ffep............ ...”Front free end paper”. 
 

Foxing/foxed...  ...Small brown spots on the plates in old 
        books caused by excessive humidity, 
        extreme temperature or the aging of 
        the inks. Caution is required when 
        ordering books described as foxed or 
        with foxing as this will have a  
        serious impact on the plate value. 
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Definitions (cont.) 
 

Gatefold........ ...An oversized page in a book or 
        magazine folded to the same size as 
        the other pages but intended to be  
        opened out for reading. 
 

LP.............. ...Limited Print  
        (only printed in limited numbers). 
 

Mezzotint....... ...A print made from an engraved copper 
        or steel plate. 
 

Pagination...... ...The sequence of numbers assigned to 
        pages in a book. 
 

Photogravure.... ...An image produced from a photographic 
        negative transferred to a metal plate 
        and etched in. 
 

Plate........... ...Full page illustration. 
 

Tipped In....... ...A method of adding illustrated pages 
        to a book where the page is placed in 
        between bound pages and glued to an 
        adjacent page. 
 
Recto.......... . ...The right hand page or the front side 
        of a leaf. (other side of the verso) 
 
Verso........... ...The left hand page of a book  
        (reverse of a leaf)  
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IOBA Book Condition Definitions 
 
 
 

"IOBA (independent Online Booksellers Association) members 
should guard against using language in their book 
descriptions which might conceal material defects, overstate 
a book's condition, or mislead buyers in any other respect." 
 

IOBA Book Condition Definitions are here for two reasons: 
 

1.  To inform buyers of various terms used for condition of 
 Hardcovers, Dust Jackets, Softcovers & Paperbacks listed 
 by IOBA Book dealers. In this manner, IOBA members create   
 mutual trust & respect between booksellers & clients.  
 

AND 
 

2. To inform Booksellers of the standardization of 
 definitions of book descriptions, as used by the IOBA 
 Booksellers. Booksellers are individuals and as such may 
 have what they think is the best book description 
 definitions. The IOBA Book Condition Definitions standards 
 codify these condition definitions so that IOBA 
 Booksellers have a guideline for describing their books. 
 If IOBA booksellers do not use these guidelines they will 
 prominently display their own definitions. 
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IOBA Book Condition Definitions (cont.) 
 

These IOBA Book Condition Definitions are used to describe 
both the book and the dust jacket, if applicable.  
 

Thus the word „book‟ may be replaced by „dust jacket‟ in the 
definitions below: 
 

AS NEW; FINE; MINT: Without faults or defects. 
 

NEAR FINE: a book approaching FINE (or AS NEW or MINT) but 
has a couple very minor defects or faults (must be noted). 

 
 
 

NOTE: From here on, there may be "+ (Plus)" or "- (Minus)"  
in a grade, which will mean that it is above the grade  
noted but not quite to the next higher grade for "+",  
and that it is below the grade noted but not quite  

to the next lower grade for "-".  
 

i.e., Very Good + (or Plus)/Very Good - (or Minus) 
“The book is better than Very Good & dust jacket grade is 

less than Very Good”.] 
 

 

VERY GOOD: A book showing some signs of wear.  
Any defects or faults must be noted. 
 

GOOD: The average used book that is totally complete  
(as issued) and intact. Any defects must be noted. 
 

FAIR: A worn book that has complete text pages  
(including those with maps or plates) but may lack endpapers, 
half-title page, etc. Any defects or faults must be noted. 
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IOBA Book Condition Definitions (cont.) 
 
 

POOR or READING COPY: A book that is sufficiently worn that 
its only merit is the complete text, which must be legible. 
Any missing maps or plates must be noted. May be soiled, 
scuffed, stained, or spotted, and may have loose joints, 
hinges, pages, etc. 
 
 
 
 

IOBA Book Faults  
 
 

EX-LIBRARY: Must always be designated as such no matter the 
condition of the book. 
 

BOOK CLUB: Must always be noted as such no matter the 
condition of the book. 
 

BINDING COPY: A book in which the text block & illustrations 
are complete but the binding is lacking or in such poor 
condition that it is beyond realistic restoration efforts. 
 

REMAINDER MARKS, BOOKPLATES, PREVIOUS OWNER'S NAME:  
These are faults and must always be noted if they apply. 
 


