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FAST TRACK EDITORIAL COMMENTS*

“New agreements, if achieved, will increasingly play to U.S. strengths in agriculture, high-
technology products and services ranging from insurance to telecommunications. Pursuing such
agreements particularly makes sense because the American economy already is so open; little is to
be lost; and-much is to be gained from pressuring other countries to approach the U.S. level of
openness... This can’t happen unless Congress gives Mr. Clinton what’s known as “fast-track”
negotiating authority.” :

(The Washington Post, “...Now on to.Trade,” April 27, 1997)

“Inaction on trade is causing U.S. business and workers to lose out... The free-trade group of
Brazil, Argentina, Paraguay, Uruguay and Chile now does more business with Europe than with
the United States. .trade expansion legislation appears glaringly overdue.”

(USA Today, “Foot-dragging on trade hurts U.S. workers,” May 6, 1997)

“There will be doubtless grandstanding about trade with China in coming weeks, and bellyaching
about Japan’s recent trade gains.. Fast-track authority transcends this political brouhaha, and it is
vitally important to help break down global barriers.”

(Business Week, “Put Fast-Track in the Fast Lane,” May 19, 1997.

“Clinton needs so called fast-track authorization to move on this opportunity to expand
hemispheric trade, a goal we support... The U.S. economic system is based on the principles of
free trade, and in today’s global economy the fewer the barriers the better the prospects.”
(The Los Angeles Times, “Time is Right for the Chile Accord,” February 28, 1997)

't

“The U.S. risks a loss of credibility and actual share to aggressive European Union and Asian
competitors taking advantage of our indecision. But we can’t even get into the game until the
president demands and Congress gives fast-track negotiating authority.”

(Chicago Tribune, “Time to Get on a Fast Track,” June 2, 1997)

“Fast track authority is essential because otherwise special interests can obstruct deals by
attaching killer amendments they know will be unacceptable to our trading partners.”
(The Washington Times, “Fast Track to Nowhere,” June 24, 1997)

“The United States could lose its edge and its leadership role in global trade if it were to withdraw
from trade liberalization agreements.”
(The Journal of Commerce, “Growth through Trade,” March 3, 1997)

P



4/27/97

[ |

The Washington Post.

Now on to Irad
HNYOW on to lrade

T OW THAT Congross nas roiifiad tha traz- swra the US. administraden coudd c'-"."-' Tl gica
| (7 Dannng Chemical w2afens. it's tima fce cithe fargun, C«::g-aﬂ.’ rss 5_'-:. SuCh aute s o
13 Prasicant C"m,r 3 meve o to (he na  every prasident since C-'"'d Facd. '
217 focaign ecicr fatler rade. 1@ manan c.‘-. Trs Cgr?.ass teugh. s le2mi, Scma ¢ 2 me2
memenium fe 23l . ¢urinz ms frieoterm nadonalst Q;‘:LCLC_.".S 172 SUSCICICUS Cf any e
teward Sr2aing cown gictal wade tarmers, he must tenal dz2all But the graatar ;:rvi:leﬁ rav e wis

casi cangressiced autiecization for fumiter tadz Demccmai, who want K".:L"Ca;_ sciet later saam-
(k3. and scen. As it e chemical waigcens fight, he  dards—widh punitive sanczens oo any traacias—is
wll ge2d ticarusan suspert. Sut e gelives n s part of any wc2 agraemant.

case L2 i anyung, mere comgiex, because 2 Jots mizmating overseas s a ra2al issue. The (S
Demecsats a2 as &acad as &2 R:;L«LCI‘.X‘.S en the  eccnomy as a whcle gins Eom gletalimmten. tug
1S3ue. many indiAdual wockers lese cut. The main fescarse

Feaa toade is gocd foc the US. eczaemy. [t helps  to that pectiem has to be demestc: re’_:ar.':.g c
¢r2ate jets at tand to ke n.gl'.er-r;a-,"ﬂg than peegare werkess for fettarcaning jets. and im-
227332, Expects have felped ceave e US. mane- provad education to cr2aat2 the lend of Ltoc focc2
faciurng segtor, which fCL SO many y21r5 330 Was that wl atwact loag-i2mm invesiment. At the ame
widely portzayed as 2 irsily r..s::g New agres~  time, the United Saatas should work (o ensere tha:
cencs, © actieved. wil ircraasingly play to US. other countnies fulfll their pledges o enforce decant
swengils n agncultwrs, high-tachnolegy precucts werieng candidons, outlaw forced and child lator a
and secdces ranging fram inswrancs o telecommuni-  pesmut wricns and collective baszaining.
caters. PJ;uxng such agraaments pardculatly But the knd of latce-standard mandalas seme
makas sense Secause the American eccnemy alrzady  Democmts ar2 saaldng will s.mp(v <l any wada
is so ccen; litlle is o te lest, and much is to be  deal, bezause no developing couniry will accest
gained. from prassuring other counces to appreacy  .them. Toen everyone leses. American werkess lose
e U.S leve! of ogennsss. : out o Kgh- naying, exgori-related ' )ccs Camparies

That  can’t hacgen uriess Ccr‘g"'s.; gives M. . likely to migrata overseas wil protatly 80 Ay,
Clinton what's kaown as “fas-tack” negor.ac:'g.‘\ ard any levesage e U.S. goverament rugnt achieve

authority. This would allow his raprasentativesto - twough tade deals that include less singent later

nagotats treaties—with congrassicrally approved "rpvxs.cr's weuld be lest.

_ratieas and ca congressicnally apcroved sudjects— TO scme ere e, all of tis may came down te

and then submit these agraements to Congress for a- | whether Vice Presicent Cere has the moxe to seand

yes<cco vocz. Otheraise—i Congrass could reject | D for Eres trace against House Majericy Leader
scme prjl'ls cas, ac:e:;c CC: -3 a:-:‘ Seet( to a_r-ﬂer-d E\C C—"‘r.l.\.t ln L"t" p?ES dé La. e!e::.cn Cail’e
sl mora—no clher Counim would ever makx .already underwayv. [f will te an interestng tastcf
coreessicns in Cads (als, Lecsuse aore could te  lezdansi.

L . . .



5/6/97 . —

i countyiel the t:':..s\.c. s, feris ez

NO.

HNTHE usu...nnsr IN DAILY HEADERS J

Tcday's dabate

. FREZ TRADE

Foot-dragging on trade
hurts U.S. workers

The prasicent’s trip
this waex gives him

an opportunity to pursue an gvar-
due hemispheric trade pact.

As President Clnien parad= douza
summis Wil Moo, Canml Ameizan
aand Carittenn leadas th. wezle hecomes
2z 0 facs Wit 1 m2jor wwzdesmad
prcmis:: teoning down tads bamies te-
¢2n the Unied Siates and the resiof e
¢ispners. lnacZen oo tads is qusizg
U.S. business and werkers to loss cut
(Quziker Fagric of Fall River, Mass., kas
se=n 105 texSle sxmers to Canada a=d Mex-
1€ tales ¢ff sincs e Norh Amencn Frez
Trade Azzzment teck efesn Bur Quaker
@n't compers n Ciile and Argzadoo
whers B—'*':.:: cacufscrirss now sell
duti-free while Quaker paysa st el
T2C Ces. of Wizdeer, Cenn,, se=s 2
fuze marker o Cols, G fastasis

~-

.......

vom
S STAITA-

et it facss 0% wik-
rclc‘.m7 oo its fe2s dus to Crtlenn Laws,
epdar [ze is thindog of saiffzg
some cf its kzavy equiproent manuicns-
ing — a=d jets — 1o Bra=l iz crder € os-
@pe a2 [ 1% tnd azd gzt insids the Fow-
ing duty<See markes tat cow covess mors
than halfcf Scuth Ames
Whea tads taTies azeong the US,
Carmada and Maxico wers siashed (o 156+,

mezal wehnelegy.

similar deals, St with Calle and then with
cliess, werz {0 feliew. Tre benels of 2
Remisghemzwids frae oods area oy 2003

wers procizzed, Cond

Canizten caZfens as czmenng for a

trcader am=ment Suracdung daggensd
Tasavzenn mqurd e

goCaiz T2C2 Ims=menys exp

cot fezn muawed Taat viesry fer 1-" e b

Tizs 1zd uzicns thas r:'_: {craim compez
ten ms asisss o

Crile, for r.._s cat Tmeezmds
deals with cearly all its majer s=dizg pan-
£eTs eRCTRl Uie Uaiwed Sas Jets Eiting
Coiis's beerming damand for imzers 2=
goizg tc workas inother ccun i,

T Leaders from Germazv and Jazasz,
Fazes 10d Sgain, evez Scuth A%z axd
Hungzry have bezn i'cc*‘"c'-.ir Lazn
corcils, buiding tade Sas wiis the Tmlt.
ed Stazes dawdles, The fre=- _.-d: zous cf
A-,::::_ Famagoay, Ur.‘,_f and
Crile cow dees mors busizags with S
L'.:l: .','.‘.'.. .'._ U_.;-.J Sl...."" )

U.S. werkess gy for Be fect-dagzzg o
cpperuiis lcs. Tee 113 mifion exist-
{mg exper-Tiaisc jots fav 127 o 18
zers toaz US. jots evenl A=d c\,cr‘s
acccunie? {or ons of every cizht et jets
cmtad betwe=z 1992 and 1664,

Y., NASTA bas oot seme jets. Ex-
peris disazss oo the pumber, tuteves s
230,0CC cizized by it severmn i as
sorwsiy mers than oce meed's tew jets
cr=id by eday's retust c“cc... .

Clizior waited undl his £33 year iz of-
ficz to fzally visit azy pas of oz pamer!
US. maksrscediof Ce terdern Now tat
ka's e, rd‘a"— nsion lezsiazos ax-
pezs giasagly overdus, Running scored is

.....
-C w2

Tads relicy,

v m].
\aanaspoley

—
\ amcnas

o] r;:

ey
Ve b -

ATamz=n 124 |




,.2/28/97 )

'WASHINGTON EDITION

Tos Anaeles @nne
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EDITORIAL: Time to Get on a Fast Track

Chicago Tribune -
Knight-Ridder/Tribune Business News

Jun. 2--Last month, President Clinton toured Mexico, Central America and
the Caribbean, Commerce Secretary William Daley went on a 10-day economic
mission through Brazil, Argentina and Chile, and even Mayor Richard Daley,
Gov. Jim Edgar and an entourage of state and local politicos dropped in on
the presicent of Mexico.

Yet the most urgent piecz of business in U.S.-Latin America relations
remamed-back home unresolved, mired iff intramurai Democratic Party politics.
To get rew fres-trade talks moving -~ including an extension of NAFTA to
Chile and other Latin American countries — Clinton must request and Congress
must approve “fast-track” negotiating authority. .

So far the presideat has not made any moves in that direction, and it
Icoks as if he could show up empty-handed at the March 1998 Summit of the
Americas in Chile. That would be a blow both to U.S. credibility and to our
commercial interests in the region. '

The reason behind the Clinton administration’s hesitation is the adamant
opgosit:on of labor unions, a potent Demccratic constituency, to negotiating
labor and environmental issues as side agrezments to fres-trade pacts, as was
the case with the original NAFTA accords with Mexico and Canada. The unions
want labor and environmental provisions to be part and parcel of any new
trade deals.

Meanwhile, Missouri Sen. Richard Gephardt, a likely candidate in the
rext Democratic presidential primaries against Vice President Al Gore, is
only too happy to woo the union vote by playing the anti-NAFTA card.

And t0 add to the impasse, neither the Republicans in Congress nor our

‘potential foreign partners are willing to talk about labor and environmental
issues during the initial negotiations.

In July, President Clinton is to submit to Congress a progress report on
NAFTA's first three years, and nothing in it is expected to justify labor's
fears of a hemorrhage of U.S. jobs flowing south.

Since NAFTA was signed in January 1994, a total of 117,000 workers have
applied for federal assistance because their jobs were abolished by companies
that moved all or part of their operations to Canada or Mexico. Meanwhile,
the U.S. economy has created 6.7 million new jobs, most of them full-time,
and unemployment has fallea by 1.4 million.

Although the U.S. developed a trade deficit with Mexico after the near
meltdown of its economy in 1994, both that economy and U.S. exports to Mexico
rebounded sharply last year. Some economists say NAFTA prevented Mexico from
reverting to protectionist measures that would have prolonged the crisis.

During the state visit to the U.S. of Chile's President Eduardo Frei in
February, Clinton vowed quick action to bring Chile into NAFTA. But nothing
has happened. Both Clinton and Secretary Daley went to Latin America this
month empty-handed, except for more promises to get Congress to approve

U.S. exports to Latin America grew by 58 percent between 1991 and 1996,
to 5109 billion -- and the Western Hemisphere is well on its way to becoming
our most important export market.

But as Daley admitted, the U.S. risks a loss of credibiliry and acrual
share to aggressive European Union and Asian competitors taking advantage of
our indecision. "If we allow a markat this size, this close ... to be takan
advantage of by our competitors, then that’s our fault.” he said in Brazil.

But we can’t even get into the game unil the president demands and
Congress gives fast-track negotiating authoritv. It's time to get it done.
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In Denver the president once again rightly
demanded tat Congress give him fast-Tack authar-
ity, which expired several years ago. All prasiden
have had such regodadng power since 1974, and -
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-Republicans would love to give it to kim. The prop-’

lem Is that the protacdoenist wing of the Demecracc
Party, led by Hcuse Minority Leacer Dick Gephasd:
and Minority Whip David Bocor, insist that any lag-
isladon grantng fast-track authority alsc give the
president the pcwer to negodate envircardental and
labor standards into new wade agreements. [n 25z,
by requiring foreign companies to closely achere to
the samme lator and environmental standards that US.
corporadens must follow, protectoniss would suc-
ceedin attaching the very Tade-Klling amendments
that fast-TacXk is designed to overcome. Trading
partiers, Ragpublicans and most economists oorose
this requirement, arguing that it would eliminate
many cf e comparadve advantagss that enable
developing nadens to develop.

Our Tading parmers must wait undl Septamber
to learn wiether Mr Clincen’s fe2-Tade peiicies
match his fres-Tadea rhateric. Bus as their acZens
have demensTaiad, thase parmers ar2 oot waiting

—e

for the presidant o maka up s mind.
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Growth thr"(i)‘u‘gh\ trade

.Yver since Adam Smith's “The Wealth of Nations,”
— economists have believed there is a direct relation-
-LJship berween a country's standard of living and its
trade. Reams of studies have shown that, in fact, coun- :
tries that wade more are richer. But the earlier studies :
did not establish what was cause and what was effect —
that is, are natons richer because they trade more, or is
it simply that richer counuies have more ta trade? .
That quesdon was answered for the first dme recentdy by :
two economists at the University of California at Berkeley, |
David Romer and Jefirey A Frankel (now an economic ad-
viser to President Clinton). Their “Trade and Growth® re-
pott, published last month by the Nadonal Bureau of Eco-
nomic Analysis, showed not only that made leads to greater
wealth, but also that the -effect of wade on economic

growth is far greater than hitherto believed.
For the first dme, the ben-
efits of oade can be meas- For the first time, the

ured in dolars and cents.
The study comes at a benefits of open trade can be

good time. With U.S. Trade  measured in dollars and
Reoresentative Charlene cents. ! .
Barshefsic/'s tesumoay 1 bl
Congress this week, the administration, at last, has
launched its push for “fast track” authority to negodate
trade agreements. That will, no doubt, send a signal to all
socts of protectionist groups to come out with their argu-
ments about fair trade and level playing fields.

But if Mr. Romer’s and Mr. Frankel's empirical research
is any guide, their drive for trade protecdon is not only
misdirected:; it could be harmful to the county’s economy.

Based on an analysis of trade data from over 100
countries, the NBER study. concluded: that trade ‘has a
quantitadvely large, significant and robust posidve effect”™
on the nadon’s income. Increasingithe share of both im-
ports and exports in the gross domesdc product by 1%
raises per-person income by 2% or more.

The channels through which trade affects income are
well known. The free flow of goods and services allows
trading countres to specialize in what they do best
Compedtion from foreign suppliers also leads to im-
provements in the productivicy of domesdc industries.
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By contrast, policies aimed at curtailing trade encour. |
age other countries to retaliate, thereby shrinking avail-
able foreign markets. And domestc producers, sheltered
from competton, find greater retwns from lobbying for
continued protecdon than from invesdng in plant and
equipment and. creatng new jobs. @7 o

The administradon’s current policy of seeking to en-
large the number of countries with freer access to US.
markets — by expanding the Nafa and forcing other-
countries to open their markets through World Trade Or-
ganizadon agreements — is economically' justified and
deserves congressional support. - ‘ o

Those inidatives would open new markets for Ameri-
can industries, especially those in high-tech sectors,

. where 'U.S. companies have a stong technological edge..:
They also would . sdmulate trade by other countries, al:-

lowing them to grow richer and, in turn, making them
better markets for, U.S. exports. _ s
The United States could lose its edge and its leadership
role in global trade if it were to withdraw from trade lib- - ;
eralization agreements. And that’s more than theory. The .
losses to the United States can now be measured in its |
cidzens' bank accounts. T




COMMENTARY
By Paul Magnusson

LABOR AND THE ENVIRONMENT ARE FREE-TRADE ISSUES

competitive advantage from lax

enforcement of their environ-
mental and labor laws? The 1994
North American Free Trade Azrce-
ment says no, and two side agree-
ments on workers’ rights and envi-
ronmental protection impose mild
sanctions against violators. But
what of other nations in Latin
America anxious to sign free-trade
pacts with the U.S.?

The U.S. Congress and Clinton
Administration are at loggerheads
over extending NAFTA by authorizing
another round of free-trade
negotiations with Latin Amer-
ica. Democrats, led by House
Minority Leader Richard A.
Gephardt (D-Mo.), want tough
enforcement measures on la-
bor and the environment writ-
ten into all trade pacts. On B
May 27, Gephardt went a step
further, demanding an end to
China’s trading privileges be-
cause of its human rights
record. The Gop leadership
and its business allies are op-
posed to such linkage. Dealing
with environmental and labor
issues in a trade agreement
“is something that Republi-
cans just can’t commit to,”
says Senate Commerce Chair-
man John McCain (R-Ariz.).

It’s something business
should commit to, however,
Before the U.S. extends free
trade into rapidly growing
economies in Latin America
and Asia, Corporate America

Should Canada and Mexico gain a

environment. It's simply the
smart thing to do.

U.S. companies can only
lose if foreign corporations
and governments can despoil
nature or exploit workers to
gain an edge in the global
marketplace. And because
U.S. companies have some
of the world’s highest stan-
dards to meet, they ought to
be lobbying hard for labor
and environmental protection
in future trade deals just to
level the playing field.

Free-trade agreements al-
ready range far afield from

agreements of the past that were usu-
ally aimed at simply lowering tariffs.
Most tariffs have been drastically re-
duced or eliminated among World
Trade Organization nations. Today’s is-
sues are investments, information
flows, and .copyright piracy and brib-
ery. And as industrialized nations con-
clude more free-trade pacts with de-
"veloping nations, ancillary agreements
on mafters from restricting commer-
clal fishing methods

tant. “Trade agreements affect income
distribution, bargaining power of
unions, and jobs, so international
trade law will have to take these into
greater account,” says University of
Maryland economist I. M. Destler.
“NO SWEAT.” In fact, with little fuss,
the U.S. and wto have begun trying
to help the developed world preserve
such workers’ rights as the ability to
Join unions and bargain collectively.
Even the Helms-Burton law—

that endanger dolphins
to bans on child labor
become more impor-

U.S. companies
ought to be lobbying hard for
worker and ecological
protection in future trade deals
just to level the playing field

MEXICAN TUNA: [f
the U.S. has to
protect dolphins.. .

so revered by Republican con-
servatives—requires that any
post-Castro regime in Cuba
can receive aid only by com-
plying with guidelines in the
code of the International La-
bor Organization.

Developing countries are
§ getting the message. The ILo,
: international soccer organiza-
tions; and the U.S. govern-
ment recently forced Pakistan
to crack down on the use of
child labor to make soccer
Yy balls. Savvy corporations,

. such as apparel manufacturer
¢ Liz Claiborne Inc., are requir-
. ing their overseas suppliers
to limit work hours and over-
time. Recent exposés of work-
ing conditions in some Cen-
tral American clothing plants
mean ‘“‘consumers now want
to know if they are buying
clothing from sweatshops,”
says Liz Claiborne’s vice-pres-
ident and general counsel,
Roberta Karp. At the urging
of the White House, Karp is
helping draft rules for a “no
sweat” label to certify that
imported clothes are not
made by exploited workers.

NAFTA was a good start. But
it only requires Canada and
Mexico to comply with their
own environmental and labor-
rights standards. Future
agreements with nations that
lack such protections will have
to establish basic standards.
Free trade isn't free if one
country can gain competitive
advantage by sacrificing its en-
vironment and workforce.

Magnusson- covers trade
and international econonics
from Washington.
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U.S. DEPARTMENT OF STATE
Office of the Spokesman
, (Los Angeles, California)
AS PREPARED I'OR DELIVERY July 23, 1997

ADDRESS BY SECRETARY MADELEINE K. ALBRIGHT
TO THE PACIFIC COUNCIL AND LOS ANGELES WORLD AFFAIRS COUNCIL

Bonaventure Hotel
Los Angeles, California
July 23, 1997

President Mack, President Lowenthal, guests and fricnds, good afternoon.

Thank you, John Cooke, for that introduction and thanks to the World Affairs Council
and the Pacific Council for hosting this event. As much as I love Washington, where the
tempcrature has been averaging about 300 degrees, I am delighted to be here in [.os Angeles.
This is one of my favorite cities and the home of my distinguished predecessor, Warren
Christopher.

I'said when [ was nominated by the President that I only hoped my hcels could tili
Secretary Christopher's shoes. Now, six months into the job, | am even more respectful of the
responsibilities that go with the office he filled with such dignity and success.

The truth is that I love my job. And the pant I love most is working 1o establish a true
dialogue between the people who conduct our foreign policy--that is, among others, me--and the
people in whose good name that policy is conducted--that s, among others, you.

This dialogue matters because, in our democracy, we can't carry out diplomatic initiatives
very well or for very long without your understanding and support. So | am pleased to be here
and I encourage you to sit back, digest your lunch, and think of the easiest possible questions to
ask after my speech.

This afternoon, | want 1o talk with you about the opportunity we now have to bring
nations on every conlinent closer together around basic principles of democracy, open markets,
law and a commitment to peace.

We have this opportunity because past generations of Americans have accepted the
mantle of leadership, built alliances to defend freedom, designed institutions to foster prosperity
and done honor to timeless valucs of democracy and human rights.

We must remain true to this tradition of leadership if we are 10 enter the next century
strong, respected and at peace; and under the direction of President Clinton, we are.
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In Europe, we are striving 1o realize the age-old dream
of a continent united, stable and {ree.

To deter future conflict, NATO has invited new members from among the region's
emerging democracies while holding the door open to others. Historic partnerships with Russia
and Ukraine have been forged. And nations from throughout the region have come together in
Bosnia to ymplement the Dayton Accords.

We do this because it serves our interests, because it keeps faith with the commitments
we have made, because it reflects the kind of people we arc, and because it is right.

In the Middle East, despite setbacks, the essential logic and structure of the peace process
remains. For Israel, for the Palestinians, and for the rcgion, the path to sccurity and prosperity is
the path of reconciliation. The Uniled States cannot impose peace, but as President Clinton has

made clear, we can and will remain resolute in opposing terror and in supporting those with the
courage 10 pursue peace.

[n Lalin America and the Caribbcan, we are working with our democratic partners to

expand comrmercial ties, achieve social progress, combat the scourge of drugs, and deepen
political and economi~ reforms.

We are also working to improve the quality of life on both sides of our 2000-mile-long
border with Mexico. As the recent elections indicate, Mexican democracy is thriving, and we are

working jointly with its government on issues from law enforcement to clean water to
immigration to trade.

In Alrica, poverty and disorder remain grave problems, but more and more leaders are
adopting policies that produce growth and foster democracy. Last month, President Clinton
announced a plan to stimulate commerce, reduce debt, provide technical aid and otherwisc help
those in Africa who are doing the most 10 help themselves. We are dctcrmined, as we prepare for
the next cenlury, that no continent should be left behind.

Finally, we arc continuing to build a new and inclusive Pacific community based on
stability, shared interests and the rule of law. ,

-

U.S. objectives in Asia, especially in Southeast Asia, arc very much on my mind.
Tomorrow, I will leave for Malaysia for the annual meeting of the Association of
Southeast Asian Nations, better known as ASEAN. While in Kuala Lumpur, and later in
Singapore, I will discuss a full range of issues with my regional counterparts.

This trip is my third to Asia in the six months [ have scrved as Secretary of State. This
reflects the priority we have placed on improving ties throughout the Asia-Pacific.

LA
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Our strategy is to work with our many {riends 1n this region of rising powers 10 ensure
stability, build prosperity and promote democracy.

Towards the first of these goals, we are fortifying our corc alliances. We are maintaining
our forward deployment of troops. And we are supporting new multilateral security dialogues
such as the ASEAN Regional Forum.

The growing importance of the Forum reflects the fact that, in our era, security in the
Asia-Pacific is not a zero sum game. Forum participants include not only the members
of ASEAN, but also--among others--the United States, China, Russia, Japan, the European
Union, India and Korea. Each has an interest in stability, in seeing disputes resolved peacefully
and in avoiding misunderstandings that could lead to armed contflict.

While in Kuala Lumpur, [ will urge my colleagucs to join in supporting measures to
reduce the threat posed by nuclear and advanced conventional arms, to cooperate in reducing
tensions caused by conflicting claims in the South China Sea and to ensure freedom of
navigation in South Pacific sea lanes, through which one-fourth of the world's oceangoing freight
is transported.

I'will also emphasize the value of ASEAN support for efforts 1o maintain stability on the
Korean Peninsula. The Agreed Framework with North Korea, negotiated three years ago under
Secretary Christopher's leadership, has [rozen and wil] eventually dismantle North Korea's
dangerous nuclear program. But we need the continued support of our Asian and
other partners to finance the Framework's implementation.

This backing is especially vital now, as we prepare for potentially historic talks with
Seoul. Pvongyang and Beijing for the purpose of achieving permanent peace on the Peninsula.
[ the meantime, we are continuing to respond posilively to a United Nations appeal for food to
ease hunger among the North Korean people.

The second essential contributor to a strong and vibrant Pacific comumunity is economic
growth.

Under President Clinton, we have had great success in using our diplomacy to build
prosperity. More than 200 trade agreements have been negotiated, including NAFTA and the

Uruguay Rountd.”The resulting increase in exports has created an estimated1.6 pnillion new
American _]ObS.

During this ume, we have negotiated 23 market access agreements with Japan alone, and

we are working hard to improve market access and protection of intellectual property rights in
China.

These accomplishments matter especially to California, which has been America's
gateway 10 the Pacific for morc than 150 years. Today. your statc accounts for almost one-sixth
of U.S. exports, and nine of your top fifteen markets are in Asia.

v
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Recent export growth has hélpcd California replace well-paying defense jobs with
equally well-paying jobs in high-tech. And it has certainly benefited Los Angelcs, with its huge
port facility and jts status as an unofficial capital of the emerging Pacific Rim.

All of this is to the good, but if growth is to continue, America.must.canlinie 10 open
I

1ZXkeLs. Jt1s 1o that end that President Clinton plans 1o ; angress for fast-trac

cpotiating authority this fall.

The President needs fast track to gain agreements to open up crifical sectors of the global
cconomy, such as the one we reached last year on information technology.

He will need that authority to pursue new trade agreements and to maintain momentum

towards our long term goals of agreeing on a Free Trade Area for the icas by the ycar 2003,
andobachiewt open trade and investment across the Pacific by the following decade.,

~ Every President since Ford has had and has used fast-track authority to the benefit of the
United States. Extending it now to President Clinton is critical. At stake is the chance to expand
trade further and create more American jobs. '

Al stake, as well, is the indispensable cortribution that our economic leadership makes 1o
U.S. influence around the globe. American prestige is not divisible. If we want our views and

our interests respected, Wénbannalsi-oamhoasidalinssayill) fowels over our heads while others
Swwmmmmwc.
post L —

That is why, from a foreign policy perspective, I consider fast-track to be among our
highest legislative priorities. And it is why [ will be working hard with the President and my
cabiuet colleagucs 10 gain Congressional support for it this fall.

Creating the rules for a more open global economy is one challenge; ensuring that those
rules are implemented is another.

As long as [ am Secrelary of State. our diplomacy will strive for a global economic
system that is increasingly open and fair. Our embassies will provide all appropriate help to
American firms. Our negotiators will seek trade agreements that help create new American, jobs.
And [ will personally stress the point--as I have in visits to our principal trading partners--that if
countries want to scll to us, they had better allow America to scll to then1.

During the meetings this weekend, economic and trade issues will be prominent.

ASEAN comprises collectively our fourth largest trading partner and possesses a half trillion
dollar regional economy that is expected to double within ten years.

trade. That is precisely what I will do in Kuala Lumpur, where [ will press for better

‘ [t1s in our interest to encourage ASEAN to continue opening up markets and liberalizing

L BRVEEY)



cnforcement of intelleciual property rights, greater transparency in government procurement and
higher standards against bribery and corruption. o

I'will also ask ASEAN's help in reaching a worldwide agreement this vear to liberalize
financial services.

Throughout our diplemacy, the argument that we make, and that underlies the very
concept of ASEAN, is that economic progress is contagious. As recent currency de-valuations in
Southeast Asia indicate, the shape and scope of economic expansion will vary country to country
and year by year. New competitors will arise and new technologies will be developed. Market
shares will wax and wane. But over the long term, the road to prospenty for each 1s the road to
prosperity for all.

Building security and maintaining momentum towards economic growth are two of the
goals we will be discussing with our partners in Malaysia this weekend. A third is support for
democracy and internationally-recognized human rights.

Last month, I made my first visit to Vietnam. [ found 2 nation bursting with energy,
blessed with a young and literate population, eager to become more fully integrated into
multilateral economic and political institutions, and cooperating with us in our priority of
accounting for Americans still missing from the war in Southeast Asia.

I also found a government torn between its desire to cncourage development and its

reluctance to give more than lip service to intemational norms of political openness and respect
for human rights.

My message was clear. The United States wants full normalization of relations with
Vietham. We want Lo sec the people of Vietnam prosper. But we also belicve that economic
progress will proceed far more rapidly if accompanied by a healthy dose of political reform.

Overall, [ am optimistic about Vietnam. Its people face many obstacles. Its government
is still hampered by habits of the past. The country still has a very long way to go. But Vietnam
Is a nation on the move, and it is moving in the right direction.

Unfortunately, the same cannot be said of its neighbor, Cambodia. There, in recent
-weeks, democracy has taken a giant step backwards. The coalition govemment installed four
years ago has split. The number two Prime minister, Hun Sen, has seized full power. The
number one Prime Minister is in exile. And dozens of people have reportedly been murdered.
1

As aresult, ASEAN has suspended plans to admit Cambodia as a new member. The
United States has suspended aid, condemned violations of human nghts and cautioned against
any effort to legitimize the political role of the notorious Khmer Rouge.

During my meetings in Kuala Lumpur. T will consult closely with ASEAN and other
nations that have played a role in helping Cambodia. My purpose will be to maintain broad

A
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international pressure on Cambodian authorities to respect the 1991 Paris Peace Agreemcent,
allow political parties to operate freely and prepare for fair elections next year. '

As the past informs us, there 1s much at stake in Cambodia.

The humanitanan risk 1s embodied in our memory of the refugecs who spent a decade in
camps‘along ttie Thai border.

The threat to regional stability is recalled in the cross border invasions of Cambodia by
Vietnam and of Vietnam by China 1n the late 1970's.

The persistence of evil is underlined by the survival of Pol Pot.

And the terrible costs of violence are reflected in the pyramid of skulls Cambodia
maintains as a reminder of the genocide.

For all of these reasons, the international community was right to invest in peace in
Cambodia, and we are right to insist now that the government in Phnom Penh live up 1o its
obligation 1o respect democratic principles. '

Hun Sen initially rejected ASEAN's help in negotiating a solution “o the current crisis.
Today. through his spokesman, he appears to have accepted ASEAN's offer of mediation. He
has also promised to restore the coalition government and observe the rule of law. The United
States will use its levcrage and do all we can in partnership with others to see that Hun Sen's
words are translated into concrete actions. This will be one of our primary goals at the meetings
this weekend in Kuala Lumpur.

Another brake to the region’s progress is Bunna, a decply-troubled nation that is about to
become an ASEAN member. ‘

As in Cambodia, democratic elections in Burma were forcibly overturned. Here, too,
elected leaders have been arrested. persecuted and exiled. And here, 100. the lack of a fully
legitimate government has created a climate of lawlcssness that threatens stability. Itisno
accident, after all, that Burma is the world's leading producer of heroin. And it is only right that
Burma is subject (o international sanctions and consumer boycotts.

. — .

*

The novelist George Orwell once wrote a book cntitled "Burmese Days." Unfortunately,
the Burma of today resembles more closely another Orwell novel--1984. The authorities there
are among the most repressive and intrusive on earth.

To overcome the repression that is isolating and holding Burma back, Aung San Suu Kyi,
the Nobel Prize-winning leader of the democratic opposition, is seeking a dialogue aimed at
achieving a peaceful transition to popular rule.

L



Movement towards such a democratic Burma would rcduce the t€hsions caused by
refugees and armed ethnic groups. It would crcate respect for law. And it would lay the -
groundwork for a rcvival of Burma's economic and political institutions that would allow that
proud country lo become a contributor, rather than a hability, to ASEAN. i

Until that happens, Burma may be inside ASEAN, but it will remain outside the
Southeast Asian mainstream. By admitting Burma as a member, ASEAN assumes a greater
responsibility: for Burma's problems now become ASEAN's problems. And the ¢oal of
democratic change and respect for human nights 1n Burma becomes not only a national, but a
regional and global imperative.

The choice in Burma, Cambod:a, and elsewhere is not between so-called Asian values
and beliefs imposed by the West. As Anwar Ibrahim. Malaysia's Deputy Prime Minuster.
recently wrote, "each country must find its own path to civil society. Yet, there are core
humanitarijan values (by which) we are (all) bound."

In recent years. there are some--both in Asia and the United States--who have warned that
the tuturc will be one of inevitable conflict between East and West, a clash of civilizations. a
showdown between different cultures and valucs.

Others have pointed to the phenomenon of globalization--the massive intermingling of
people, ideas and products--to suggest that differences between peoples arc gradually ocing
smoothed away. '

Sull others sec globalization as a tool by which developed countries are re-colonizing the
poor.

1 am a diplomat. not a fortunc-tcller. But ] am also a student of history. And my view is
that generalizing about whole societies and cultures is both dangerous and unwise.

| find it neither likely, nor desirable, that distinctions of national identity and culture will
melt away no matter how pervasive globalization becomes.

But I find compelling reasons, based on the best interests of societies rich, poor, east,
wesl, north and south that we reach across the boundaries of geography and culture to build
an international-system that will brighten futures from Seoul to Santiago, and from Juncad to
Johannesburg.

To strengthen and broaden that system, we must be forthright about the value of open
markets, open politics and the rule of law.

We must be willing to include within the system every nation on every continent that 1s
willing to abidc by its rules.

T



And we must accept our obligation, as Americans, to play a leading role. As ] said this™
June at Harvard University, on'the 50th anniversary of George Marshall’s announcement of the
Marshall Plan, that is the rolc we have played for half a century -- not as the sole arbiter of whal
is right and,wtong, for that is a responsibility widely shared. but as a pathfinder -- the nafion able
1o show the way when others cannot.

-« Every nation that seeks to participate in the international system, and that 1s willing to do,
all it can to help itself, should have America's help in finding the right path.

Today, the greatest danger to America is not some foreign cnemys; it is the possibility that
we will turn inward; that we will allow the momentum towards democracy 1o stall, take for
granted the principles and institutions upon which our own freedom is based, and forget what the
history of this century reminds us, that problems abroad, if left unattended, will all too often
come home to America.

A decade or two from now, we will either be known as the neo-isolationists who allowed

tyranny and lawlcssness to rise again or as the generation that solidified the global triumph of
democratic principles.

We will be known as the neo-protectionists whose lack of vision produced financial
chaos or as the gencration that laid the groundwerk for rising prosperity around the world.

We will be known as the world-class ditherers who stood by while the seeds of renewed
global conflict were sown or as the generation that took strong measures to forge alliances, deter
aggression and keep the peace.

There 1s no certain roadmap to success, either for individuals or for generations.
Ultimately, it is a matter of judgment, a question of choice.

In making that choice, let us remember that there 1s not a page of American history of

which we are proud that was authored by a chronic complainer or prophct of despair. We are
doers.

We have a responsibility in our time, as others have had in theirs, not to be prisoners of
history, but to shape history; a responsibility to play the role of pathfinder, to join in constructing
a globalmetwork of purpose and law that will protect our citizens, defend our interest$ and
preserve our values for the remaining years of this century and through the next.

Thank you very much.

2
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in America and U.S. Policy | . L

Remarks by Jeffrey Davidow, Assistant Secretary of State for Inter-American Affairs, to the Inter-American
Development Bank, Forum on the Americas Monthly Luncheon, Washington, DC, November 12, 1996.

It is my great pleasure to be here. Cooperation with the Inter-American Development Bank is one of the pillars of
our policy toward Latin America and the Caribbean, and I look forward to working very closely with the Bank in
the second term of this Administration.

Latin America and U.S. Policy
Three principal objectives guide U.S. policy in the region:
-- Strengthening democracy, the rule of law and respect for human rights;

-- Combatting the menace of the illegal drug trade, crime, migrant smuggling and terrorism, as well as meeting new
challenges such as environmental degradation and sustainable development;

-- And the objective I want to focus on today, promoting economic integration through an open and fair trade policy
ind the building of a Free Trade Area of the Americas (FTAA).

view of Progress to Date

As I look back over the past decade, it is clear to me that the region as a whole has achieved some extraordinary
successes. Despite the inevitable turmoil of change, despite some unwelcome surprises (like the Ecuador-Peru
hostilities or the tragic aftermath of the Mexican devaluation), the region is stable and growing.

Freely elected and reformist governments are in place throughout the hemisphere. Most importantly perhaps, the
region's commitment to market economics within a democratic framework has been tested and found credible. Even
the shock of the Mexican peso crisis, and its repercussions in the region, failed to reverse market-oriented policies.

The Summit of the Americas is one of the region's greatest successes. The unity of the hemisphere's leaders in
support of the broad goals of democracy, economic integration, protection of the environment, and combatting
poverty is unprecedented. Without the unity and clarity of the Summit vision, I am not entirely sure that the region's
commitment to reform would have been as sturdy in withstanding the shocks and stresses of the past two years.

There has been remarkable progress toward implementing the 23 initiatives of the Action Plan established by our
leaders in Miami. Specific achievements include the world's first anti- -corruption convention, as well as agreements
on cooperation to fight terrorism, to combat money laundering and to establish a hemisphere-wide capital markets
committee to liberalize financial markets, improve financial cooperation, and help reduce currency instability.
There are also major initiatives underway for health and education, and to clean up and conserve the environment.
‘tter will be an important theme at the upcoming Summit on Sustainable Development in Santa Cruz, Bolivia.

, we have made very substantial progress toward the Free Trade Area of the Americas, which I will address
. « sittle more detail later.



] want to emphasize how important the Inter-American Development Bank (IDB) has been in implementing the
Summit program. In two of the Summit initiatives -- to enhance micro-enterprise, and strengthen herfiispheric
infrastructure -- the Bank has taken on the overall coordinator role and fulfilled it with distinction. It also served as
*he very effective secretariat for another initiative -- to strengthen capital markets. . - e

f course, the Bank's overall lending program has been crucial in promoting rational policies, honest and
effective government, and well-targeted social programs -- all critical parts of the Summit program.

Challenges of the Future
Whatever-the successes of the past, there are a great many challenges in the future.

The biggest is to sustain the momentum of the reforms which are now underway. The past two years have shown
that the reform process is not as fragile as some feared, but neither can we be confident that it is irreversible. While
the momentum is there, what is not yet there is the full institutionalization of the reforms. Two simple examples:

-- Privatization is underway, but the regulatory structures for healthy competition in many economies are not in
place.

-- Monetary and fiscal policies have been reformed, and many countries have implemented tax reforms. But
efficient and honest administration, including tax collection, is still a challenge for many governments.

In this connection, I want to emphasize the importance of the IDB programs for moderization of government.
Governments must stop doing what the private sector can do better. But governments must also do better what only
governments can do -- such as establishing the basic rules for both the political and economic games and providing
3 cecure and fair environment in which to play those games.

aer challenge, and probably the most difficult single issue which we must address, is the region's persistent

poverty. This is critical both to sustain political support for reform, and to build a broad modern base of consumers
and workers for future growth.

I'm hot going to look at data or trends in poverty today. Reliable data on poverty are notoriously hard to come by.
Whatever the scholars ultimately decide on these issues, one thing we do know NOW and FOR CERTAIN is that a
very large proportion of Latin America's people live in conditions that are highly unhealthy and with extremely

limited opportunities -- probably more than a third according to several recent estimates, which amounts to well
over 150 million people.

The alleviation of poverty requires a well-targeted and comprehensive strategy. Over the long run, the most

powerful single weapon against poverty is education. Enrique Iglesias summarizes years of research and experience
on this issue across the world as follows:

"The experiences of industrialized and developing countries alike indicate that education has been the
cornerstone of economic and social progress attained by people everywhere."

Most Latin American countries already have a commitment to universal education. The challenge is to provide

practical access to quality education -- especially at the basic level -- in both rural and urban areas, to both girls and
boys, -- and to ensure that limited resources are well used.

Policy Agenda

Our agenda within the second Clinton Administration closely tracks the issues I have just reviewed -- democracy,
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market-based reforms, strengthening basic economic institutions, combatting transnational threats such as narcotics
trafficking, and alleviation of poverty. °

As to particular initiatives which the Administration will undertake over the next four years, it is clearly premature " -
into specifics. However, I can share with you some of my general thinking about what we will need to <
plish. - &

First, we will continue to build on the Summit accomplishments. As you know, Chile will be hosting the next

Summit of the Americas in early 1998. Because we do not want to duplicate the Miami program based on the 23
action initiatives, the Santiago Summit can focus on new initiatives (perhaps a half dozen or so) which will address

three priority areas: democracy and human rights, poverty, and economic integration.

As in the case of the Miami Summit, the IDB -- together with other multilateral organizations, business, academia
and other private sector organizations -- will play key roles in implementing the program which our leaders will
mandate for us in Santiago. '

This brings me to a second focus for our work over the next few years -- making the FTAA a reality. As I have
noted, there is already considerable movement toward that goal including: two successful ministerial meetings in
Denver and Cartagena; the establishment of a private sector trade forum, and the formation of eleven working
groups to collect and analyze data, and develop recommendations for negotiating procedures in a wide variety of
areas.

Despite some skeptics' view that the FTAA initiative is stalled because of the lack of U.S. fast-track authority, I am
convinced we have achieved a lot. For example, establishing an accurate and comprehensive data base may seem
unimportant and technical, lacking drama or glory, but it is indispensable to the successful conclusion of

ilegotiations.
‘e third ministerial this coming May in Belo Horizonte, 1 anticipate that the ministers will determine when and
how to launch formal negotiations. We want a decisive beginning in Brazil. We will have failed if by the time of the
Santiago summit, we have not answered fundamental questions on goals and procedures.

A few words on fast-track: I recognize that the failure to pass fast-track has been widely interpreted in the region as
indicating that the U.S. has lost interest in the FTAA and lacks the political will to deliver on its promises. Clearly,
this has been a set-back.

But I can assure you that the President remains deeply committed to the FTAA and will be engaged in ensuring its
success. We are aware of the importance of fast-track to a successful outcome for FTAA negotiations. Obtaining
this authority by working with Congress in a bipartisan fashion will be one of the Administration's top priorities in
this hemisphere.

Third, we must strengthen the civil foundations on which to build prosperity, continuing our efforts to build peace
and reconciliation:

In Guatemala, the support of the U.S., other international "friends" and the UN is helping the parties reach a final
settlement to their 36-year civil war.

Between Peru and Ecuador, the U.S., Argentina, Brazil, and Chile are strongly supporting direct negotiations to find
“ and lasting settlement to a border dispute which flared into open conflict less than two-years ago.

v must also continue our efforts to strengthen democracy and the rule of law:



In Haiti, the U.S.-led Operation Uphold Democracy directly restored a democratic government. We are also
working in less dramatic ways to nurture new democratic institutions, to share our experience on thewppropriate
role of the military in a civil society, and to strengthen the administration of justice and rule of law. The IDB has

~heen extraordinarily helpful in Haiti. - ~
‘Jba, we are committed to challenging peacefully the Cuban Government's 37-year reign of tyranhniy and denial =
of basic individual and political rights. -

Fourth, we must address the transnational threats to economic and social development, such as environmental
degradation and crime.

Protection of the environment will continue to be high on our agenda for the region. Under Secretary Christopher's
leadership, the Department of State has been working to integrate environmental issues into all aspects of U.S.
foreign policy. We are creating regional environmental hubs -- one of the first will be in San Jose, Costa Rica -- to
support our diplomacy, address transboundary pollution issues, and better coordinate our efforts.

One of the greatest threats to our objectives in the hemisphere is transnational crime, particularly narcotics
trafficking and related activities such as money laundering. These criminal activities increasingly support violence
and terrorism, undermine fragile democratic institutions, distort economies and hinder long-term economic growth.
The counternarcotics fight requires the fullest cooperation of all nations in the hemisphere.

Conclusion

Let me conclude by noting that, in my view, U.S. policy toward Latin America today is unusually strong and
resilient.

\are with Latin America a clear vision of where we want to go. We have a common strategy to achieve that
A which is specific and comprehensive. And we have an ongoing dialogue among governments, and with the
other key players of this hemisphere's societies, which ensures that our goals and our strategies reflect changing
realities. I view today's meeting as part of that dialogue, and I welcome your comments.

(#HH

Return to the DOSFAN Home Page. This is an official U.S. Government source for information on the
WWW. Inclusion of non-U.S. Government links does not imply endorsement of contents.
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Fast Track: In the National Interest of the United States:

"AST TRACK MEANS: IMPROVING OUR STANDARD OF LIVING

The Economy 1s Strong. The President’s economic strategy of cutting the deficit, investing
in education and training and opening markets abroad is working. America has enjoved the
longest period of sustained growth in a generation— 25% of which was produced by exports
The result: 12 million new jobs. unemployment at 5%, inflation the lowest in a generation
Our Future Prosperity Depends on Trade. 96% of the world’s consumers live outside the US
The global economy will grow at three times the rate of the US economy. The American
people need fast track to negotiate smart new trade agreements that keep us competitive,

Stavm(_y on the Fqst Track. By knocl\mg down trade barriers and creatmg news jobs,
President Clinton will use fast track to keep America’s cconomic expansion on the global iust
track . )
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FAST TRACK MEANS:

CREATING MORE JOBS

Knocking Down Barriers. The President will keep knocking down barriers to American
products and services because that strategy is working for the American people. The US is
once again the world’s largest total exporter, the largest producer of semiconductors, and the
largest producer of automobiles. Exports support 11 million American jobs, including one in
five manufacturing jobs, and over the past four years, one-quarter of our economic growth
came from trade and exports.

Sectoral Aureements. The President will negotiate agreements in sectors where the US 1s
most competitive: medical equipment, telecommunications, environmental technology and
agriculture.

Regional Free Trade Agreements. The President will open markets in Asia, Latin America.
and Africa to US goods and services.

Free and Fair Trade. The President supports raising labor standards, protecting the
environment and ensuring through aggressive worker retraining and increased educational
opportunities that no American is left out of the global economy.

FAST TRACK MEANS: MAINTANING AMERICA’S GLOBAL LEADERSHIP

Staving On Top. As we: pxephe»lhe American people/fm the challenges of the 21st century,
we face a critical choice: Embrace the OIO—BTeconomy and continue to shape it to America’s
advantage. or turn back and fail to compete for new contracts, new business or new job
opportunities.

Lead or Be Left Behind. Since 1992, in Latin America and Asia other countries have reached
more than 20 preferential agkeements without the United States. Lack of leadership will let
barriers-bleek American products and deny American workérs the opportunity to increase
their prosperity.

Bipartisanship. Every President since Ford has had fast track authority. Congress has
consistently recognized the President must have the authority to break down foreign trade
barriers and a bipartisan majority of the United States Congress has consistently supported
American leadership in opening markets and creating jobs.

-



Fast Track Talking Points:
GENERAL POINTS

o Fast track authority is in the national interest of the United States. -America’s economic
strength and standard of living is linked to knocking down trade barrers. exporting our
goods and services, and creating more high skilled jobs.

o Fasttrack i1s a prerequisite to US negotiating credibility and without 11 the President cannot
assure our negotiating partners that the deal they strike 15 the deal that wiil be voted on by
Congress. Without that assurance, foreign governments are reluctant to negotiate with the
United States.

e As e prepare the American people for the challenges of the 21st century, we face a critical
choice: We can embrace the global economy and continue America’s economic expansion.
or we can turn our back on the world and fail to compete for new contracts. new markets.
new business or new job opportunities.

o Every President since Ford, Republican and Democrat. has had fast track authority.
Congress has consistently recognized the President must have the authority 1o break down
foreign trade barriers and a bipartisan majority of the United States Ccnuress has consistentiy
supported American leadership in‘opening markets and creating jobs

+ The President supports raising labor standards, protecting the environment and ensuring
through aggressive worker retraining and increased educational opportunities that no
American is left out of the global economy

THE RECORD IS CLEAR

* President Clinton’s economic strategy of deficit reduction. investing 1 our people through
education and training, and opening markets to our goods and services has created the largest
economic expansion in a generation.

* The American people have enjoyed the longest period of sustained zrowth of all our G-7
partners--scven years as of last March. The US economy has created !2 miilion new jobs.
the unemployment rate 1s 5%, core intlation is at a 30 vear low, and the vaiue of the stock
market has doubled since 1993.

« The United States is once again the world’s largest exporter, the largest producer of
semiconductors, and the largest producer of automobiles. Independent studies have found
America to be the most competitive economy in the world for the past iive vears.

 Over the last four years, American manufactured exports rose by 42%. high technology
exports jumped 46%, service exports climbed 25% and farm exports rose 43%.



US industrial production has creased by 18% in real terms between 1992 and 1996, while
Japan’s has risen just 8% and Germany's declined by 1%.

No country 1s better posttioned to compete than the United States. To maintain the standard
of living of the American people, President Clinton needs fast track authority to continue
America’s record economic expansion.

STAYINGON THE rAST TRACK: CREATING AMERICAN JOBS

Over the past four years, one-quarter of our economic growth has come from overseas trade
and US exports have created 1.4 million new American jobs Fast track will help this trend
continue.

In addition, 11 million total American jobs are supported by exports, including one in five
manufacturing jobs--paving 13-16% more than non-trade reiated jobs.

Over the next decade, the global economy is expected to grow at three times the rate of the
US economy. Growth will be particularly powerful in the world’s emerging markets.

In a world where over 96% ot the world’s consumers live outside of the United States. we
must export our goods and services to sustain our standard of living at home. To stay on the
global fast track, the American economy needs fast track authority.

MAINTAINING AMERICA’S STANDARD OF LIVING

The rapidly expanding global cconomy presents enormous potential for American companies
and workers: :

Sectoral Agreements: The President would negotiate agreements in sectors where the US is
most competitive. From medical equipment, environmental technology, telecommunications
to high tech computers, the P’resident will tear down more barriers to American exports. For
example, the recent Information Technology Agreement eliminated tariffs and unshackled
$500 billion of trade in semiconductors. computers. telecommunications equipment and
software, amounting to a §5 billion tax cut in tariffs on American exports.

Agriculture: The President would use fast track authority for negotiations to cut barriers in
the $536 billion global agriculture market that will attack such practices as export subsidies

and domestic support programs.

Services: A $1.2 trillion global market—where US firms exported more than $220 billion in
1996 with a surplus of $74 billion. The President would address a wide range of service
sectors, including health care, education, entertainment, tourism and business consulting and
advertising.

Regional Free Trade Agreements

By



Asia. Asia has the fastest growing economies in the world, with nearly 3 billion consumers. .-

Forecasters expect real growth of, 6-7% annually for the next 15 years.ﬂ"ln APEC, the
President 1s working to reach agreement in key sectors that could open these markets 1o
America’s goods and services. -

Latin America/Caribbean: The Latin American market is the fastest growing area for US
exports in 1996. If this trend continue, Latin America and the Caribbean will exceed the EU
as the top destination tor US exports by 2000 and exceed Japan and the EU combined by
2010. The President is committed to the Free Trade Area ot the Americas and Chile would
be our first step in this process.

Africa: Working with Congress, the President recently launched an Africa trade initiative 1o
foster stronger economic prosperity in Africa and create new markets to American products.
Africa’s nations are joining the march toward freedom and open markets with Sub-Saharan
Africa having 700 million potential consumers. Yet the United States supplies only 7% of
Africa’s imports. When ready, the President would explore free trade negotiations with
South Africa.

AMERICAN LEADERSHIP

Over 50 years of persistent American leadership has helped bring down global barriers to
America's products--falling from -an average 40% at the end of World War 1 to about 3%%
today. This has lead to a 90-fold increase in global trade.

As the world’s sole superpower, we simply cannot turn our back on the global economv. The
United States exports more products and services than any country in the world and trade
provided more than one-fourth of our economic growth over the past four years. Without
fast track authority, the United States will lose our strong competitive advantage, erode our
growing economic expansion and miss the opportunity to increase our exporis and create
more job opportunities.

THE PRICE OF INACTION:

America’s failure to participate in shaping the global trading system will allow our
competitors to negotiate preferential trade arrangements, form strategic relationships
excluding the United States and create new exclusive trade alliances. The United States must
not abdicate its global leadership to the detriment of the American economy.

Since 1992 in Latin Ameriga and Asia alone, our competitors have negotiated 20 free trade
pacts excluding the United States.

Today every major economy in this hemisphere has a preferential trade deal with Chile
except the United States. This gives our competitors an 8% across-the-board tariff advantage
for their products, which means American companies must sell to Chile with an immediate
8% cost disadvantage.

&=
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e TFor example, Canada’s Northern Telecom won a $180 million telecommunications contract
over three US companies in part because it could avoid paying $200 million worth of tariffs.

e MERCOSUR (Argentina, Brazil, Paraguay, Uruguay) wants to expand its agreements to V
include all of South America.

e China has targeted Mexico, Argentina, Brazil, Chile and Venezuela as “strategic priorities”
in [.atin America.

e ASEAN is fcrming a trade area that-will include 400 million people. President Mener::-
recently suggested a MERCOSUR-ASEAN FTA--an agreement that would encompass over
600 million people and severely disadvantage key US sectors.

e The EU has begun a process to reach a free trade agreement with Brazil, Argentina and other
MERCOSUR countries and President Chirac has declared “Latin America's essential
economic interests. .lie not with the United States but with Europe.”

FAST TRACK IS NOT ABOUT NAFTA:

e This debate is not about NAFTA. Fast track authority will allow the President to knock
down trade barriers and negotiate a broad array of trade agreements--from sectoral
agreements on medical equipment and telecommunications to regional agreements in Asia,
Africa and Latin American to eliminating global barriers in the WTO. The debate over fast
track is about embracing the opportunities of the global economy to create jobs, expand
exports, and maintain America’s standard of living.

RAISING LABOR STANDARDS AND PROTECTING THE
ENVIRONMENT

e Opening foreign markets does not mean retreating from our commitment to labor and the
environment. The President is committed to promoting worker rights and ensuring that
economic growth does not come at the expense of a clean and healthy environment. Failing
to engage the world’s markets will not improve worker rights or protect the environment—
but through dialogue and engagement these issues will be addressed.

B
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NORTH DAKOTA STATE EXPORTS
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NORTH DAKOTA GOODS NORTH DAKOTA JOBS
Exports to World Supported by Exporta To Worid
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L North Dakota recorded goods exports totaling $63 1.9 million in 1996, up an estimated 76 percent ($273.7

million) from 1992. During 1996, North Dakota was the 46th largest state exporter of goods.

= North Dakota’s jobs supported by goods exports grew an estimated 47 percent (2,498 jobs) since 1992.
Export-related jobs pay 13 to 16 percent higher than the national average.

= In 1991, the latest year available, North Dakota exports accounted for 14.4 percent of its manufacturing output
and represented 12.2 percent of its total manufacturing employment.

= North Dakota’s exports of manufactured products were up by 49 percent between 1993 and 1996 (from $348.0
million in 1993 to $517.9 million in 1996).

= The five largest manufacturing sectors in terms of North Dakota’s exports were: Industrial Machinery and
Computers (8266.7 million of exports in 1996), Transportation Equipment (S116.2 million), Food Products
($78.7 million), Chemical Products ($16.6 million), and Electronic and Electric Equipment ($10.0 million).
These five sectors accounted for 77 percent of the state’s total exports in 1996.
n Among North Dakota’s fastest growing manufactured exports (in millions) were:
Sector ) 1993 1996 " Change %
Food Products $24.2 $78.7 225%
Chemicat Products 10.7 16.6 55
Transpontation Equipment 80.0 116.2 45
Industrial Machinery and Computers 187.0 266.7 43
L] North Dakota is the country’s 10th largest agricultural exporting state, shipping $1.7 billion in agricultural

exports abroad or 2.9% of the U.S. total in FY 1996. The largest export category, wheat, accounted for 68
percent of North Dakota’s agricultural exports in FY 1996.

L Total exports from North Dakota to NAFTA countries increased by 45 percent between 1993 (pre-NAFTA)
and 1996 (from $301.1 million in 1993 to $435.2 million in 1996). During 1996, Canada was North Dakota’s
largest export market, while Mexico was North Dakota's fourth largest export market. Exports to Canada
were up by 42 percent ($123.8 million), from $298.1 million in 1993 to $421.9 million in 1996. North
Dakota’s exports to Mexico were up by 340 percent ($10.3 million), from $3.0 million in 1993 to $13.3
million in 1996.

= During 1996, Japan was North Dakota 10th largest export market. Total exports from North Dakota to Japan
were up 25 percent ($1.3 million), from $4.9 miilion in 1993 to $6.2 million in 1996.

u Total exports from North Dakota the European Union were up 41 percent ($39.2 million), from $95.7 million
in 1993 to $134.9 million in 1996.
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OHIO STATE EXPORTS

OHIO GOODS
Exports to World

OHIO JoB8s .
Supported by Exports To World

Thousands

1992 1996
1992 1996

Ohio recorded goods exports totaling $24.6 billion in 1996, up 42 percent ($7.3 billion) from 1992, During
1996, Ohio was the seventh largest state exporter of goods.

Ohio’s jobs supported by goods exports grew an estimated 19 percent (48,258 jobs) since 1992. Export-related
jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Ohio exports accounted for 20.5 percent of its manufacturing output and
represented 20.0 percent of its total manufacturing employment.

Ohio’s exports of manufactured products were up by 25 percent between 1993 and 1996 (from $18.7 billion in
1993 to $23.5 billion in 1996).

The five largest mﬁmufacruring sectors in terms of Ohio’s exports were: Transportation Equipment ($5.7
billion of exports in 1996), Industrial Machinery and Computers ($5.3 billion), Chemical Products (332
billion), Electronic and Electric Equipment ($2.0 billion), and Metal Products ($1.4 billion). These five

sectors accounted for over 71 percent of the state’s total exports in 1996.

Among Ohio’s fastest growing manufactured exports (in billions) were:

Scctor 1993 1996 Change %
Primary Metals $0.7 $1.0 52%
Fabricated Metal Products 0.9 1.4 45
Industrial Machinery and Computers 4.0 53 34
Chemical Products 24 32 34

Ohio is the country’s 12th largest agricultural exporting state, shipping $1.6 billion in agricultural exports
abroad or 2.7% of the U.S. total in FY 1996. The largest export categories, soybeans and feed grains,
accounted for 68 percent of Ohio’s agricultural exports in FY 1996.

Total exports from Ohio to NAFTA countries increased by 22 percent between 1993 (pre-NAFTA) and 1996
(from $9.7 billion in 1993 to S11.8 billion in 1996). During 1996, Canada was Ohio’s largest export market,
while Mexico was Ohio’s second largest export market. Exports to Canada were up by 19 percent ($1.7
billion) from $8.6 billion in 1993 to $10.3 billion in 1996. Ohio’s exports to Mexico were up by 45 percent
(8462 million), from $1.0 billion in 1993 to $1.5 billion in 1996.

During 1996, Japan was Ohio’s fourth largest export market. Total exports from Ohio to Japan were up 46
percent (3416 million), from $902.9 million in 1993 to $1.3 billion in 1996. '

Total exports from Ohio to the European Union were up 16 percent ($703 million), from $4.5 billion in 1993
to $5.2 billion in 1996.

Sources  UUSTR hased on data fram the Maseachusetrs [nstitute of Somcial and Fennnmiz Reararch 176 Cimmmira Neme and a1 e oL



OKLAHOMA STATE EXPORTS

OKLAHOMA GOODS OKLAHOMA JOBS
Exports to World Supported by Exporta To World
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= Oklahoma recorded goods exports totaling $2.8 billion in 1996, down S percent (5151 million) from 1992.
During 1996, Oklahoma was the 33rd largest state exporter of goods.

= Nearly 34 thousand Oklahoma jobs were supported by goods exports during 1996. However, Oklahoma’s jobs
supported by goods exports declined an estimated 21 percent (8,832 jobs) since 1992. Export-related jobs pay
I3 to 16 percent higher than the national average.

u In 1991, the latest year available, Oklahoma's exports accounted for 14.9 percent of its manufacturing output
and represented 16.0 percent of its total manufacturing employment.

n Oklahoma'’s exports of manufactured products were up by 13 percent between 1993 and 1996 (from $2.2
billion in 1993 to $2.5 billion in 1996).

n The five largest manufacturing sectors in terms of Oklahoma’s exports were: Industrial Mdchinery and
Computers ($887 million of exports in 1996), Chemical Products (3326 million), Transportation Equipment
($253 million), Electronic and Electric Equipment (5224 million), and Fabricated Metal Products (8206
million). These five sectors accounted for 69 percent of the state’s total exports in 1996.
= Among Oklahoma’s fastest growing manufactured exports (in millions) were:
Sector 1993 1996 Change %
Chemical Products $14555 $326.1 124%
Primary Metal Industries 83.3 107.4 29
Fabricated Metal Products 160.2 205.9 29
Scientific and Measuring Instruments 101.4 124.8 23
u Oklahoma is the country’s 31th largest agricultural exporting state, shipping $475 million in agricultural

exports abroad in FY 1996. Oklahoma’s largest agriculture export category, wheat, accounted for 65 percent
of Oklahoma’s agricultural exports in FY 1996.

u Total exports from Oklahoma to NAFTA countries increased by 14 percent between 1993 (pre-NAFTA) and
1996 (from $724 million in:1993 to $824 million in 1996). During 1996, Canada was Oklahoma’s largest
export market, while Mexico was Oklahoma'’s third largest export market. Exports to Canada were up by 14
percent ($77 million), from $554 million in 1993 to $631 million in 1996. Oklahoma’s exports to Mexico
were up by 13 percent ($22 million), from $170 million in 1993 to $192 million in 1996.

u During 1996, Japan was Oklahoma’s second largest export market. Total exports from Oklahoma to Japan
were up 66 percent ($82 million), from $123 million in 1993 to $205 million in 1996.

= Total exports from Oklahoma to the European Union were up 10 percent ($47 million), from $478 million in
1993 to $525 million in 1996.
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OREGON STATE EXPORTS

OREGON GOODS . OREGON JOBS
Exports to World Supported by Exports To World

n Oregon recorded goods ex;;orts totaling $9.1 billion in 1996, up 45 percent ($2.8 billion) from 1992. During
1996, Oregon was the 22nd largest state exporter of goods.
u Oregon’s jobs supported by goods exports grew an estimated 22 percent (19,630 jobs) since 1992. Export-

related jobs pay 13 to 16 percent higher than the national average.

L] In 1991, the latest year available, Oregon exports accounted for 23.1 percent of its manufacturing output and
represented 20.9 percent of its total manufacturing employment. )

u Oregon’s exports of manufactured products we‘re up by 30 percent between 1993 and 1996 (from $4.2 billion
in 1993 to $5.5 billion in 1996).

u The five largest manufacturing sectors in terms of Oregon’s exports were: Electronic and Electric Equipment
(8$1.7 billion of exports in 1996), Industrial Machinery and Computers ($1.4 billion), Lumber and Wood
Products ($563.2 million), Transportation Equipment ($477.7 million), and Paper Products (8309.8). These
five sectors accounted for 49 percent of the state’s total exports in 1996.

u Among Oregon fastest growing manufactured exports (in millions) were:
Sector 1993 1996 ‘ Change %
Paper Products S1L59 $309.8 167%
Electronic and Elcctric Equipment 664.0 1,700.0 156
Industrial Machinery and Computers 1,084.2 1,412.8 30
Transportation Equipment 390.9 471.7 22
= Oregon is the country’s 26th largest agricultural exporting state, shipping $686 million in agricultural exports

abroad in FY 1996. The largest export categories, wheat and vegetables, accounted for 57 percent of Oregon’s
agricultural exports in FY 1996.

n Total exports from Oregon to NAFTA countries increased by 3 percent between 1993 (pre-NAFTA) and 1996
(from S1.10 billion in 1993 to $1.13 billion in 1996). During 1996 Canada was Oregon’s third largest export
market, while Mexico was Qregon’s 22nd largest export market. Exports to Canada were up by 9 percent
(390.4 million), from $985.9 million in 1993 to $1.1 billion in 1996. Oregon’s exports to Mexico were down
by 52 percent ($59 million), to $55.0 million in 1996.

u During 1996, Japan was Oregon's largest export market. Total exports from Oregon to Japan were up 19
percent (5246 million), from $1.3 billion in 1993 to $1.6 billion in 1996. :

n Total exports from Oregon to the European Union were down 1 | percent ($128.8 million), from $1.1 billion in
1993 10 $1.0 billion in 1996.

Sources USTR based on data f1am the Massachuserts Institate of Secial snd Fconomic Research U'S Commerce Dept . and the U'S Auniculiure Dept
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PENNSYLVANIA STATE EXPORTS

PENNSYLVANIA GOODS PENNSYLVANIA JOBS
Exports to World Supported by Exports To Warld

Billions
Thousands

1992 1996

Pennsylvania recorded goods exports totaling $18.9 billion in 1996, up 28 percent ($4.1 billion) from 1992.
During 1996, Pennsylvania was the 10th largest state exporter of goods.

Pennsylvania’s jobs supported by goods exports grew an estimated 7 percent (15,059 jobs) since 1993.
Export-related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Pennsylvania’s exports accounted for 16.8 percent of its manufacturing
output and represented 17.7 percent of its total manufacturing employment.

Pennsylvania’s exports of manufactured products were up by 30 percent between 1993 and 1996 (from $13.6
billion in 1993 to $17.8 billion in 1996).

The five largest manufacturing sectors in terms of Pennsylvania’s exports were: Chemical Products ($3.6
billion of exports in 1996), Industrial Machinery and Computers ($3.4 billion), Electronic and Electric
Equipment ($2.6 billion), Primary Metal Industries (§1.6 billion), and Transportation Equipment ($1.2 billion).
These five sectors accounted for 66 percent of the state’s total exports in 1996.

Among Pennsylvania’s fastest growing manufactured exports (in billions) were:

Sector 1993 1996 Change %
Primary Mctal Industries $1.0 316 . 66%
Chemical Products 2.6 33 36
Industrial Machinery and Computers 25 34 36
Electronic and Electric Equipment 20 2.6 31

Pennsylvania is the country’s 27th largest agricultural exporting state, shipping $557 million in agricuitural
exports abroad in FY 1996. The three largest export categories, Live Animals and Meat (excluding poultry),
Poultry and Other Products (mainly confectionery, nursery and greenhouse, essential oils, beverages, or other
miscellaneous animal and vegetable products), accounted for 57 percent of Pennsylvania's agricultural exports
in FY 1996.

Total exports from Pennsylvania to NAFTA countries increased by 19 percent between 1993 (pre-NAFTA)
and 1996 (from $5.2 billion in 1993 to $6.1 billion in 1996). During 1996, Canada was Pennsylvania’s largest
export market, while Mexico was Pennsylvania’s fourth largest export market. Exports to Canada were up by
16 percent (3709 million), from $4.5 billion in 1993 to $5.2 billion in 1995. Pennsylvania’s exports to Mexico
were up by 36 percent (3254 million), from $710 million to $964 million in 1996.

During 1996, Japan was Pennsylvania’s third largest export market. Total exports from Pennsylvania to Japan
were up 32 percent ($284 million), from $893 million in 1993 to $1.2 billion in 1996.

Total exports from Pennsylvania to the European Union were up 43 percent ($1.4 billion), to $4.7 billion in 1996.

L



RHODE ISLAND STATE EXPORTS

RHODE ISLAND GOODS RHODE ISLAND JOBS

Exports to World Supported by Exports To World

Thousands

u Rhode Isfand recorded goods exports totaling $1.0 billion in 1996, up 34 percent ($262 million) from 1992,
During 1996, Rhode Island was the 42nd largest state exporter of goods.

" Rhode Island’s jobs supported by goods exports declined an estimated 12 percent (1,341 jobs) since 1992.
Export-related jobs pay 13 to 16 percent higher than the national average.

u In 1991, the latest year available, Rhode Island exports accounted for 19.4 percent of its manufacturing output
and represented 18.0 percent of its total manufacturing employment.

L Rhode Island’s exports of manufactured products were down by | percent between 1993 and 1996 (from
$898.8 million in 1993 to $886.4 million in 1996).

] The five largest m:anufacluring sectors in terms of Rhode Island’s exports were: Industrial Machinery and
Computers ($177.6 million of exports in 1996), Electronic and Electric Equipment ($161.7 million),
Miscellaneous Manufacturing Industries ($135.8 million), Scientific and Measuring Instruments ($66.9

million) and Primary Metals ($66.8 million). These five sectors accounted for over 58 percent of the state’s
total exports in 1996.

n Among Rhode Island fastest growing manufactured exports (in millions) were:
Sector ' 1993 1996 Change %
Food Products S6.6 $113 7%
Textile Products 288 a1 !
Electronic and Electric Equipment 119.5 161.7 35
Scientific and Measuring [nstruments 56.1 66.9 19
L] Rhode Island is the country’s 48th largest agricultural exporting state, shipping $1.1 million in agricultural

exports abroad in FY 1996.

x Total exports from Rhode Island to NAFTA countries increased by 2 percent between 1993 (pre-NAFTA) and
1996 (from $377 million in 1993 to $386 million in 1996). During 1996, Canada was Rhode Island’s largest
export market, while Mexice was Rhode Island’s 1 1th largest export market. Exports to Canada were up by 8
percent (327 million) from $333.8 million in 1993 to $360.6 million in 1996. Rhode Island’s exports to
Mexico were down by 42 percent ($18 million), from $43.1 million in 1993 to $25.2 million in 1996.

n During 1996, Japan was Rhode Island’s third largest export market. Total exports from Rhode Island to Japan
were up 48 percent (321.3 million), from $44.8 million in 1993 to $66.1 million in 1996.

L Total exports from Rhode Island to the European Union were down 10 percent (837 million), to $316.7
' million in [996.
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SOUTH CAROLINA STATE EXPORTS

SOUTH CAROLINA GOODS SOUTH CAROLINA JOBS _
Exports to Wortd Supported by Exports To World
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South Carolina recorded goods exports totaling $5.3 billion in 1996, up 75 percent ($2.3 billion) from 1992.
During 1966, South Carolina was the 26th largest state exporter of goods.

South Carolina’s jobs supported by goods exports grew an estimated 46 percent (20,603 jobs) since 1992.
Export-related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, South Carolina exports accounted for 21.4 percent of its manufacturing
output and represented 18.0 percent of its total manufacturing employment.

South Carolina’s exports of manufactured products were up by 47 percent between 1993 and 1996 (from $3.5
billion in 1993 to $5.2 billion in 1996).

The five largest manufacturing sectors in terms of South Carolina’s exports were: Electronic and Electric
Equipment ($959.0 million of exports in 1996), Transportation Equipment ($890.6 million), Industrial
Machinery and Computers ($764.3 million), Chemical Products ($618.8 million), and Textile Miil Products
($388.9 million). These five sectors accounted for 68 percent of the state’s total exports in 1996.

Among South Carolina’s fastest growing manufactured exports (in millions) were:

Scctor 1993 1996 Change %
Transportation Equipment $364.3 $890.6 145%
Chemical Products 3773 618.8 64
Rubber and Miscellancous Products 236.2 380.7 61
Electronic and Electric Equipment 630.1 959.0 52

South Carolina is the country’s 34th largest agricultural exporting state, shipping $348 million in agricultural
exports abroad in FY 1996. The two largest export categories, tobacco and cotton and linters, accounted for
53 percent of South Carolina’s agricultural exports in FY 1996.

Total exports from South Carolina to NAFTA countries increased by 47 percent between 1993 (pre-NAFTA)
and 1996 (from $1.6 billion in 1993 to $2.3 billion in 1996). During 1996, Canada was South Carolina’s
largest export market, while Mexico was South Carolina’s third largest export market. Exports to Canada
were up by 25 percent ($321 million), from $1.3 billion in 1993 to $1.6 billion in 1996. South Carolina’s

exports to Mexico were up by 140 percent (421 million), from $300.3 million in 1993 to $721.2 million in
1996.

During 1996, Japan was South Carolina’s fifth largest export market. Total exports from South Carolina to
Japan were up 33 percent (851.7 million), from $159.1 million in 1993 to $210.9 million in 1996.

Total exports from South Carolina to the European Union were up 65 percent (5609.8 million), from $933.6
million in 1993 to $1.5 billion in 1996.
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South Dakota recorded goods exports totaling $422.4 million in 1996, up 122 percent (3232 million) from 1992.
During 1996, South Dakota was the 47th largest state exporter of goods.

South Dakota’s jobs supported by goods exports grew an estimated 86 percent (2,394 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, South Dakota exports accounted for 13.7 percent of its manufacturing output
and represented 16.5 percent of its total manufacturing employment.

South Dakota’s exports of manufactured products were up by 82 percent between 1993 and 1996 (from $223.7
million in 1993 to $406.6 million in 1996).

The five largest mﬁnufacluring sectors in terms of South Dakota’s exports were: Industrial Machinery and
Computers ($150.1 million of exports in 1996), Primary Metals ($60.8 million), Scientific and Measuring
Instruments ($55.6 million), Electronic and Electric Equipment ($42.8 million), and Transportation Equipment
($29.4 million). These five sectors accounted for over 80 percent of the state’s total exports in 1996.

Among South Dakota’s fastest growing manufactured exports (in millions) were:

Scctor 1993 1996 Change %
Industrial Machincry and Computers $71.4 $150.1 110%
Electronic and Elcctric Equipment 219 42.8 95
Transportation Equipment 183 294 60
Scicentific and Measuring Instruments 358 556 55

South Dakota is the country’s 19th largest agricultural exporting state, shipping $1.2 billion in agricultural
exports abroad or 1.9% of the U.S. total in FY 1996. Large export product categories include wheat, feed grains,

and soybeans. These three categories accounted for 74 percent of South Dakota’s agricultural exports in FY
1996.

Total exports from South Dakota to NAFTA countries increased by 41 percent between 1993 (pre-NAFTA) and
1996 (from $133.1 million in 1993 to $187.6 million in 1996). During 1996, Canada was South Dakota’s largest
export market, while Mexico was South Dakota’s [0th largest export market. Exports to Canada were up by 39
percent ($50.4 million), from $128.7 million in 1993 to $179.1 million in 1996. South Dakota’s exports to
Mexico were up by 95 percent ($4.2 million), from $4.4 million in 1993 to $8.6 million in 1996.

During 1996, Japan was South Dakota’s fourth largest export market. Total exports from South Dakota to Japan
were up 173 percent ($18.4 million), from $10.6 million in 1993 to $29.1 miltion in 1996.

Total exports from South Dakota to the European Union were up 64 percent (543.0 million), from $67.4 million
in 1993 to $110.4 million in 1996.
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Texas recorded goods exports totaling $53.7 billion in 1996, up 40 percent (§15.4 billion) from 1992, During
1996, Texas was the second largest state exporter of goods.

Texas’ jobs supported by goods exports grew an estimated 17 percent (96,506 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Texas exports accounted for 21.1 percent of its manufacturing output and
represented 23.9 percent of its total manufacturing employment.

Texas’ exports of manufactured products were up by 37 percent between 1993 and 1996 (from $37.4 billion in
1993 to $51.3 billion in 1996).

The five largest manufacturing sectors in terms of Texas’ exports were: Elcctronic and Electric Equipment
($11.2 billion of exports in 1996), Industrial Machinery and Computers ($11.2 billion), Chemical Products
($8.6 billion), Transportation Equipment ($4.4 billion), and Petroleum and Coal Products ($2.5 billion).
These five sectors accounted for 71 percent of the state’s total exports in 1996.

Among Texas fastest growing manufactured exports (in billions) were:

Scctor 1993 1996 Change %

Fabricated Metal Products $i1 $22 91%
Electronic and Electric Equipment 6.7 11.2 67
Rubber and Plastic Products 08 1.3 64
|{ Chemical Products 6.5 8.6 33

Texas is the country’s fourth largest agricultural exporting state, shipping $3.6 billion in agricultural exports
abroad or 6% of the U.S. total in FY 1996. The largest export categories, cotton and linters, live animals and
meat (excluding poultry) and feed grains, accounted for 57 percent of Texas' agricultural exports in FY 1996.

Total exports from Texas to NAFTA countries increased by 33 percent between 1995 (pre-NAFTA) and 1996
(from $19.0 billion in 1993 to $25.3 billion in 1996). During 1996, Mexico was Texas’ largest export market,
while Canada was Texas’ second largest export market. Exports to Mexico were up by 25 percent ($3.6
billion), from $14.5 billion in 1993 to $18.2 billion in 1996. Texas’ exports to Canada were up by 58 percent
{$2.6 billion), from $4.5 billion in 1993 to $7.1 billion in 1996.

During 1996, Japan was Texas' third largest export market. Total exports from Texas to Japan were up 45
percent ($679 million), from S1.5 billion in 1993 to $2.2 billion in 1996.

Total exports from Texas to the European Union were up 19 percent ($938 million), from $4.8 billion in 1993
to $5.8 billion in 1996.
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L Tennessee recorded goods exports tdtaling $10.1 billion in 1996, up 60 percent ($3.8 billion) from 1992. |
During 1996, Tennessce was the 19th largest state exporter of goods.

= Tennessee’s jobs supported by goods exports grew an estimated 34 percent (31,267 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

u In 1991, the latest year available, Tennessee exports accounted for 17.2 percent of its manufacturing output
and represented 15.7 percent of its total manufacturing employment

= Tennessee’s exports of manufactured producls were up by 43 percent between 1993 and 1996 (from $5.6
billion in 1993 to $8.0 billion in 1996).

= The five largest manufacturing sectors in terms of Tennessee’s exports were: Transportation Equipment ($1.6

billion of exports in 1996), Chemital Products ($1.5 billion), Industrial Machinery and Computers ($1.1
billion), Paper Products ($960 million) and Electronic and Electric Equipment (8865 million). These five
sectors accounted for over 58 percent of the state’s total exports in 1996.

] Among Tennessee’s fastest growing manufactured exports (in billions) were:
Sector 1993 1996 Change %
Transportation Equipment $0.9 $1.6 68%
Electronic and Electric Equipment 0.5 0.9 63
Industrial Machinery and Computer Equipment 0.7 1.1 51
Paper Products 0.7 1.0 41
n Tennessee is the country’s 28th largest agricultural e'xponin0 state, shipping $514 million in agricultural

exports abroad in FY 1996. The largest export categories, soybeans, cotton and linters and tobacco, accounted
for 65 percent of Tennessee’s agricultural exports in FY 1996.

u Total exports from Tennessee to NAFTA countries increased by 38 percent between 1993 (pre-NAFTA) and
1996 (from $2.5 billion in 1993 to $3.5 billion in 1996). During 1996, Canada was Tennessee’s largest export
market, while Mexico was Tennessee's second largest export market. Exports to Canada were up by 29
percent ($529 million), from $1.8 billion in 1993 to $2.4 billion in 1996. Tennessee's exports to Mexico were
up by 63 percent (8445 million), from $702.7 million in 1993 to $1.1 billion in 1996.

L] During 1996, Japan was Tennessee’s fourth largest export market. Total exports from Tennessee to Japan
were up 87 percent ($352 million), from $406.3 million in 1993 to $758.5 million in 1996.

n Total exports from Tennessee to the European Union were up 22 percent ($362 million), from $1.6 billion in
1993 to $2.0 billion in 1996.

Sources  USTR based 0o data fiom the Massachusetts Institute of Social and Ecoanmic Research, 1§ Commerce Depr . and the U S Agriculture Dept
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L] Utah recorded goods exports totaling $3.1 billion in 1996, up 25 percent ($612 million) from 19932, During
1996, Utah was the 3th largest state exporter of goods.
L] Utah’s jobs supported by goods exports grew an estimated 4 percent (1,598 jobs) since 1992, Export-related
jobs pay 13 t0 16 percent higher than the national average.
n In 1991, the latest year available, Utah exports accounted for |72 percent of its manufacturing output and
represented 17.7 percent of its total manufacturing employment.
u Utah's exports of manufactured products increased by 31 percent between 1993 and 1996 (from $2.0 billion in

1993 to $2.7 billion in 1996).

n Among Utah's fastest growing manufactured exports (in millions) were:
Sector 1993 1996 Change %
Chemical Products 593.6 s210.1 124%
Industrial Machinery and Computers 2115 4717 123
Transportation Equipment 278.7 4829 73
Scientific and Measuring Instruments 104.9 155.7 48
L] Utah is the country’s 36th largest agricultural exporting state, shipping $147 million in agricultural exports

abroad in FY 1996. The largest export categories, live animals and meat, and hides and skins, accounted for
78 percent of Utah's agricultural exports in FY 1996,

L] Total exports from Utah to NAFTA countries increased by 28 percent between 1993 (pre-NAFTA) and 1996
(from $471.8 million in 1993 to $604.2 million in 1996). During 1996, Canada was Utah's largest export
market, while Mexico was Utah's ninth largest export market. Exports to Canada were up by 18 percent
($80.0 million) from $439% million to $519.8 million in 1996. Utah’s exports to Mexico were up by 163
percent ($52.3 million), from $32.0 million in 1993 to $84.3 million in 1996.

L During 1996, Japan was Utah’s second largest export market. Total exports from Utah to Japan were up 86
percent (5223 4 million), from $258.6 million in 1993 to $482.1 million in 1996.

u Total exports from Utah to the European Union were up 108 percent ($532 million), from $493.5 million in
1993 to $1.0 billion in 1996.

Sources USTR based on data from the Massachusens Institute of Socitl and Economic Research, U'S Commerce Dept and the U'S Ayricuine Dept
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n Vermont recorded goods exports totaling $2.8 billion in 1996, up 29 percent (8614 million) from 1992.
During 1996, Vermont was the 34st largest state exporter of goods.

n Vermont's jobs supported by goods exports increased an estimated 8 percent (2,399 jobs) since 1992, Export-
related jobs pay 13 to 16 percent higher than the national average.

n In 1991, the latest year available, Vermont's exports accounted for 20.6 percent of its manufacturing output
and represented 18.5 percent of its total manufacturing employment.

n Vermont's exports of manufactured products were up by 3 percent between 1993 and 1996 (from $2.6 billion
in 1993 10 $2.7 billion in 1996).

] The five largest manufacturing sectors in terms of Vermont’s exports were: Electronic and Electric Equipment
(52.1 billion of exports in 1996), Industrial Machinery and Computers ($127.5 million), Fabricated Metal
Products ($76.5 million), Transportation Equipment ($38.7 million), and Paper Products ($38.2 million).
These five sectors accounted for over 85 percent of the state’s total exports in 1996.

. Among Vermont's fastest growing manufactured exports (in millions) were:
Sector 1993 1996 Change %
Paper Products $23.4 $38.2 64%
Chemical Products . 238 35.2 48
Miscellancous Manufacturing Industries 23.8 339 42
Fabricated Metal Products 62.0 76.5 23
u Vermont is the country’s 47th largest agricultural exporting state, shipping $8 million in agricultural exports

abroad in FY 1996.

n Total exports from Vermont to NAFTA countries decreased by 1 percent between 1993 (pre-NAFTA) and
1996 (from $2.52 billion in 1993 to $2.50 billion in 1996). During 1996, Canada was Vermont's largest
export market, while Mexico was Vermont's eleventh largest export market. Exports to Canada were down
by 1 percent ($16 million), from $2.50 billion in 1993 to $2.49 billion in 1996. Vermont’s exports to Mexico
were down by 35 percent ($5.0 million), to $9.3 million in 1996.

= During 1996, Japan was Vermont's third largest export market. Total exports from Vermont to Japan were up
139 percent (321 million), from $14.9 million in 1993 to $35.5 million in 1996.

n Total exports from Vermont to the European Union were up 29 percent ($23 million), to $101.7 million in
1996.

Sources  USTR based on data from the Massachusetts Insutute of Social and Feonomae Rescarch 1S Commerce Dept and the U S Agriculiure Dept
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L] Virginia recorded goods exports totaling $11.6 billion in 1996, up 25 percent ($2.3 billion) from 1992. During
1996, Virginia was the 16th largest state exporter of goods.

u Virginia's jobs supported by goods exports grew an estimated 5 percent (6,427 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

m In 1991, the latest year available, Virginia's exports accounted for 17.2 percent of its manufacturing output
and represented 14.0 percent of its total manufacturing employment.

n Virginia’s exports of manufactured products were up by 34 percent between 1993 and 1996 (from $7.6 billion
in 1993 to $10.3 billion in 1996).

n The five largest manuﬁcturmo sectors in terms of Virginia's exports were: Tobacco ($3.7 billion of exports in
1996), Industrial Machinery and Computers ($1.2 billion), Transportation Equipment ($1.0 billion), Electronic
and Electric Equipment ($808 million) and Chemical Products ($801million). These five sectors accounted
for 66 percent of the state’s total exports in 1996.

L] Among Virginia's fastest growing manufactured exports (in billions) were:
Sector 1993 1996 Change %
Tobacco $2.5 $3.7 46%
Industrial Machinery and Computers 09 1.2 39
Electronic and Electric Equipment 0.6 038 36
|LChemical Products 0.6 038 36
= Virginia is the country’s 30th largest agricultural exporting state, shipping $490 million in agricultural exports

abroad in FY 1996. The two largest export categories, poultry and tobacco, accounted for 40 percent of
Virginia's agricultural exports in FY 1996.

n Total exports from Virginia to NAFTA countries increased by 17 percent between 1993 (pre-NAFTA) and
1996 (from $1.7 billion in 1993 to $1.9 billion in 1996). During 1996, Canada was Virginia's largest export
market, while Mexico was Virginia’s seventh largest export market. Exports to Canada were up by 19 percent
($250 million), from $1.3 billion in 1993 to $1.6 billion in 1996. Virginia's exports to Mexico were up by 11
percent ($35 million), from $329.2 million in 1993 to $364.6 million in 1996.

u During 1996, Japan was Virginia's second largest export market. Total exports from Virginia to Japan were
up 13 percent ($160 million), from $1.2 billion in 1993 to $!1.4 billion in 1996.

n Total exports from Virginia to the European Union were up 54 percent ($1.2 billion), from $2.3 billion in 1993
to $3.5 billion in 1996.

Sources LISTR based on data from the NMassachusetts Instingte of Soval and Feonamic Hesranh 115 Counmerce 1601 pad the 118 A chiges Tha
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Washington recorded goods exports totaling $27.1 billion in 1996, down 12 percent (53.7 billion) from 1992. During
1996, Washington was the sixth largest state exporter of goods. This decline was primarily due to the decline in the
sales of transportation equipment, mainly aircraft and associated products. With the increased orders for airplanes to
Boeing over the past year, an increase in exports for this sector should be expected.  Washington’s goods exports (not
including the sales of transportation equipment) increased by 22 percent ($2.4 billion) between 1992 and 1996 (from
$10.7 billion in 1993 to $13.1 billion in 1996).

Over 330,000 jobs in Washington are supported by goods exports in 1996. This has declined by an estimated 26
percent (119,352 jobs) since 1992. Export-related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Washington exports accounted for 43.6 percent of its manufacturing output and
represented 31.2 percent of its total manufacturing employment.

Washington exports of manufactured products were down by 6 percent between 1992 and 1996 (from $25.7 billion in
1993 to $24.2 billion in 1996).

The five largest manufacturing sectors in terms of Washington exports were: Transportation Equipment ($14.0 billion
of exports in 1996), Lumber and Wood Products ($3.2 billion), Paper Products ($1.4 billion), Industrial Machinery

and Computers ($1.2 billion), and Food Products ($1.0 billion). These five sectors accounted for 77 percent of the
state’s total exports in 1996.

Among Washington fastest growing manufactured exports (in billions) were:

Scctor 1993 1996 Change %
Electronic and Electric Equipment $0.6 $0.9 50%
Paper Products 09 14 49
Food Products 08 1.0 : 21
Industrial Machinery and Computers 1.0 11 18

Washington is the country’s ninth largest agricultural exporting state, shipping $2.0 billion in agricultural exports
abroad or 3.4% of the U.S. total in FY 1996. The largest export categories, wheat, fruits, and vegetables,
accounted for 75 percent of Washington's agricultural exports in FY 1996.

Total exports from Washington to NAFTA countries increased by 42 percent between 1993 (pre-NAFTA) and
1996 (from $2.1 billion in 1993 to $2.9 billion in 1996). During 1996, Canada was Washington's second largest
export market, while Mexico was Washington's 18th largest export market. Exports to Canada were up by 44
percent ($813 million), from $1.9 billion in 1993 to $2.7 billion in 1996. Washington’s exports to Mexico were
up by 27 percent ($58 million), from $214.8 million in 1993 to $273.2 million in 1996.

During 1996, Japan was Washington's largest export market. Total exports from Washington to Japan were down
2.0 percent ($109.5 million), to $6.7 billion in 1996.

Total exports from Washington to the European Union were down 18 percent ($1.2 billion), to $5.1 billion in 1996.
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WEST VIRGINIA STATE EXPORTS

WEST VIRGINIA GOODS. WEST VIRGINIA JOBS
Exports to World Supported by Exports To World

West Virginia recorded goods exports totaling $1.3 billion in 1996, up 35 percent ($336 million) from 1992,
During 1996, West Virginia was the 41st largest state exporter of goods.

West Virginia's jobs supported by goods exports grew an estimated 13 percent (1,811 jobs) since 1992,
Export-related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, West Virginia exports accounted for 26.2 percent of its manufacturing output
and represented 20.2 percent of its total manufacturing employment.

West Virginia exports of manufactured products were up by 47 percent between 1993 and 1996 (from $596.0
million in 1993 to $877.9 million in 1996).

The five largest ménufacturing sectors in terms of West Virginia’s exports were: Chemical Products (8301.3
million of exports in 1996), Primary Metals ($232.2 million), Industrial Machinery and Computers ($79.6
million), Transportation Equipment ($65.8) and Lumber and Wood Products ($47.9 million). These five
sectors accounted for 56 percent of the state’s total exports in 1996.

Among West Virginia's fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Stone, Clay and Glass Products 3638 $34.1 400%
Transportation Equipment 275 65.8 139
Primary Metals 124.0 2322 87
Chemical Products 249.2 3013 21

West Virginia is the country’s 44th largest agricultural exporting state, shipping $33 million in agricultural
exports abroad in FY 1996.

Total exports from West Virginia to NAFTA countries increased by 24 percent between 1993 (pre-NAFTA)
and 1996 (from $341.0 million in 1993 to $421.3 million in 1996). During 1996, Canada was West Virginia’s
largest export market, while Mexico was West Virginia’s 14th largest export market. Exports to Canada were
up by 26 percent ($83 millign), from $317.1 million in 1993 to $399.9 million in 1996. West Virginia’s
exports to Mexico were down by 10 percent ($2.2 million), to $21.4 million in 1996.

During 1996, Japan was West Virginia's second largest export market. Total exports from West Virginia to
Japan were up 128 percent ($65 million), from $51.0 million in 1993 to $116.4 million in 1996.

Total exports from West Virginia to the European Union were up 124 percent (3249 million), from $201.3
million in 1993 to $450.4 million in 1996.

Sources  USTR based on data from the Massachusetts Tnstiiute of Sacial and Fconomic Research 1S Comrerce Deot and the 11 S Avrwuing e Do
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Wisconsin recorded goods exports totaling $9.2 billion in 1996, up 41 percent (3$2.7 billion) from 1992.
During 1996, Wisconsin was the 21st largest state exporter of goods.

Wisconsin's jobs supported by goods exports grew an estimated 18 percent (16,956 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Wisconsin exports accounted for 16.2 percent of its manufacturing output
and represented 17.3 percent of its total manufacturing employment.

Wisconsin exports of manufactured products were up by 40 percent between 1993 and 1996 (from $6.3 billion
in 1993 to $8.8 billion in 1996).

The five largest mémufacturing sectors in terms of Wisconsin’s exports were: Industrial Machinery and
Computers (33.4 billion of exports in 1996), Scientific and Measuring Instruments ($1.3 billion), Electronic
and Electric Equipment (3812.8 million), Transportation Equipment ($521.7 million), and Metal Products
($451.3 million). These five sectors accounted for 71 percent of the state’s total exports in 1996.

Among Wisconsin’s fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Scientific and Mcasuring Instruments $730.6 $1,308.7 79%
Food Products 2509 4211 68
Electronic and Electric Equipment 5542 8128 47
Industrial Machinery and Computers 2,381.2 34412 45

Wisconsin is the country’s 14th largest agricultural exporting state, shipping $1.4 million in agricultural
exports abroad or 2.3% of the U.S. total in FY 1996. The largest export categories, feed grains, vegetables,
and dairy products, accounted for 62 percent of Wisconsin’s agricultural exports in FY 1996.

Total exports from Wisconsin to NAFTA countries increased by 24 percent between 1993 (pre-NAFTA) and
1996 (from $2.7 billion in 1993 to $3.3 billion in 1996). During 1996, Canada was Wisconsin's largest export
market, while Mexico was Wisconsin's fifth largest export market. Exports to Canada were up by 24 percent
(8575 million), from $2.4 billion in 1993 to $2.9 billion in 1996. Wisconsin’s exports to Mexico were up by
21 percent (366 million), from $314.4 million in 1993 to $380.4 million in 1996.

During 1996, Japan was Wisconsin’s second largest export market. Total exports from Wisconsin to Japan
were up 130 percent (3403 million), from $309.7 million in 1993 to $712.9 million in 1996.

Total exports from Wisconsin to the European Union were up 37 percent (S608 million), from $1.6 billion in
1993 to $2.2 billion in 1996.
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(] Wyoming recorded goods exports totaling $129.9 million in 1996, up 40 percent (336.8 million) from 1992.

During 1996, Wyoming was the smallest state exporter of goods.

. Wyoming's jobs supported by goods exports grew an estimated 17 percent (227 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

= In 1991, the latest year available, Wyoming's exports accounted for 13.3 percent of its manufacturing output

and represented 14.3 percent of its total manufacturing employment.

n Wyoming's exports of manufactured products were up by 29 percent between 1993 and 1996 (from $82.4

billion in 1993 to $105.9 billion in 1996).

n The five largest manufacturing sectors in terms of Wyoming’s exports were: Industrial Machinery and
Computers ($25.0 million of exports in 1996), Chemical Products ($25.0 million), Food Products ($15.0

million), Transportation Equipment ($11.3 million) and Scientific and Measuring Instruments ($8.6 million).
These five sectors accounted for 65 percent of the state’s total exports in 1996.

L Among Wyoming's fastest growing manufactured exports (in millions) were:
Scctor 1993 1996 Change %
Food Products $3.7 $15.0 301%
Transportation Equipment 6.1 113 85
Chemical Products 16.0 250 57
Scientific and Measuring Instruments 5.7 8.6 50
n Wyoming is the country’s 41st largest agricultural exporting state, shipping $46 million in agricultural exports
abroad in FY 1996.
" Total exports from Wyoming to NAFTA countries increased by 58 percent between 1993 (pre-NAFTA) and

1996 (from $48.8 million in 1993 to $77.1 million in 1996). During 1996, Canada was Wyoming’s largest
export market, while Mexico was Wyoming’s fourth largest export market. Exports to Canada were up by 68
percent ($30 million), from $43.7 million in 1993 to $73.5 million in 1996. Wyoming's exports to Mexico
were down by 28 percent ($1.4 million), from $5.1 million in 1993 to $3.7 million in 1996.

] During 1996, Japan was Wyoming's second largest state export market. Total exports from Wyoming to

Japan were up 294 percent ($13.9 million), from $4.7 million in 1993 to $18.6 million in 1996.

" Total exports from Wyoming to the European Union were up 30 percent (S4.3 million), from $14.1 million in

1993 to $18.4 million in 1996.
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Material contained in this packet was prepared by the Office of the U.S. Trade Representative ~
(USTR) and contains information from USTR, the U.S. Department of Commerce (Commerce),
the U.S. Department of Agriculture (USDA), and the Massachusetts Institute of Social and
"Economic Research (MISER).

State trade data totals, manufacturing and specified country details are provided by MISER and
are based on the exporter location series from the U.S. Census Bureau. MISER adjusts the
Census’ series by applying a formula to the Census’ “unallocated” data, breaking down the
category and assigning export values to individual states and industries within the states. Asa
result, all U.S. export transactions are attributed to one of the 50 states, the District of Colombia,
the Virgin Islands, or Puerto Rico. The series time frame is 1993-1996. Data for overall state
trade for 1992 were estimated by USTR. Comparable trade data for 1992 were estimated based
on comparisons of the origin of movement state export series with the exporter location state
export series for the period 1993-1995. The origin of movement state export series are available
for years earlier than 1993. '

Jobs supported by goods exports in 1995 and 1996 were estimated by USTR based on a 1996
Commerce analysis, U.S. Jobs Supported by Goods and Services Exports, 1983-94. The
Commerice analysis reports jobs supported by goods and services exports through 1994. USTR
estimated this series through 1996 taking into account productivity and inflation trends affecting
export prices. Jobs supported by exports by states sum up to the estimated national total.

Manufacturing output and employment data accounted for by exports are from Commerce’s 1991

Exports from Manufacturing Establishments: 1990 and 1991. These are the latest available data
on this series.

Agricultural state export data are from USDA’s Foreign Agricultural Trade of the United States.
The Economic Research Service of USDA estimates export shares based primarily on a state’s

production share of exported commodities. State export data are presented on a fiscal year (FY)
basis (October-September).
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STATE EXPORTS TO NAFTA, 1993 - 1996
(Ranked by State - MISER)

Exports to World NAFTA Exports

MO N & WN

State 1993 1996 %93-96 1996 % of World
Alabama 910,781,058 1,740,636,815 91.1% 4,237,035,343 41.1%
Alaska 107.,222.831 196,738,464 83.5% 899,860,300 21.9%
Arizona 1,836,053.231 2,792,339,769 52.1% 10,473,916,832 26.7%
Arkansas 582,866,480 784,610,988 34.6% 2,224,537,923 35.3%
California 13,298,286,597  20,189,915,256 51.8%| 105645,740,533 19.1%
Colorado . .. .1.401,376,006 1,696,561,915 21.1% 10,749,270,381 15.8%
Connecticut 2,035,895,561 2,407,234,993 18.2% 14,182,756,305 17.0%
Delaware 849,688,763 1,060,278,986 24.8% 4.826,149,803 22.0%
Florida 2.820,667,178 2,635,995,511 -6.5%| 21775917925 12.1%
Georgia 2,014,978,365 2,671,542,988 32.6% 9,345,413,261 28.6%
Hawaii 19,060,354 77,453,827  306.4% 313,016,616 24.7%
Idaho 227,721,926 331,628,192 45.6% 1,666,813,431 19.9%
Ilinois 6,861,480,316 9,356,249,085 36.4% 34,6561,504,464 27.0%
Indiana 6,771,679,960 7.671,215,529 13.3% 13.000,510,739 59.0%
lowa 1,169,650,133 1,574,581,053 34.6% 2.979,577,950 52.8%
Kansas 776,392,333 1,523,012,894 96.2% 5.312,958,462 28.7%
Kentucky 1,536,240,933 2,560,574,137 66.7% 6.380,029,475 40.1%
Louisiana 516,884,750 751,015,756 45.3% 5,002,365.322 15.0%
Maine 431,921,369 557,098,479 29.0%| . 1.354,571,827 41.1%
Maryland 820,412,923 791,081,046 -3.6% 3,820,024,937 20.7%
Massachussetts 3,365,702.677 4,168,448,197 23.9% 16,477,639,791 25.3%
Michigan 20,969,938,003  29,322,859,590 39.8%| 42.022,473,633 69.8%
Minnesota 2,593,503,545 3,922,492,304 51.2% 14,594,120,074 26.9%
Mississippi 418,729,049 521,727,692 24.6% 1,298,783,139 40.2%
Missouri 1,934,254,838 2,639,951,342 36.5% 7,490,656,688 35.2%
Montana 167,710,318 220,961,206 31.8% 358,003,641 61.7%
Nebraska 449,602,206 640,399,365 42.4% 2.572,531,825 24.9%
Nevada 161,688,393 311,453,664 92.6% 762,421,785 40.9%
New Hampshire 508,160,355 757,288,666 49.0% 1,885,182,108 40.2%
New Jersey 3,621,805,127 4,386,736,003 21.1%| 20.027,022,588 21.9%
New Mexico 165,167,754 156,374,643 -5.3% 935,142,939 16.7%
New York 8,416,563,975 11,066,791,675 31.5%| 49.342,073,796 22.4%
North Carolina 2.979,324,275 4,972,118,939 66.9% 12.5629,583,666 39.4%
North Dakota 301,135,884 435,189,936 44.5% 631,947,854 68.9%
Ohio - 9.671,418,499 |, 11,811,990,248 22.1%| 24.559,139,813 48.1%
QOklahoma 723,709,481 823,500,272 13.8% 2.752,420,057 29.9%
Oregon 1,100,011,490 1,131,323,043 2.8% 9.052,808,111 12.5%
Pennsyltvania 5,164,427084  6,127,218,631 18.6% 18.919,581,043 32.4%
Rhode Island 376,916,224 385,822,156 2.4%1 - 1,042,104,749 37.0%
South Carolina 1,579,806,112 2,321,692,478 47.0% 5,298,086,209 43.8%
South Dakota 133,057,315 187,645,305 41.0% 422 421,341 44 .4%
Tennessee 2,548,749,159 3,523,455,427 38.2% 10.118,622,591 34.8%
Texas 19,040,859,822  25,306,750,671 32.9% 53.662,862,721 47.2%
Utah 471,817,812 604,151,825 28.0% 3.067,994,762 19.7%
Vermont 2.517,779,927 2,496,761,310 -0.8% 2.749,291,506 90.8%
Virginia 1,653,046,693 1,938,393,135 17.3% 11,545,312,411 16.8%
Washington 2.075,052.179 2.946,541,390 42.0%| 27,095,372,139 10.9%
West Virginia 340,958,710 421,288,343 23.6% 1,296,421,018 32.5%
Wisconsin 2,682,169.081 3,322,968,171 23.9% 9,155,149,963 36.3%
Wyoming 48,827,651 77,135,075 58.0% 129.924.011 - 59.4%
TOTAL" 141,825,934,678 189,344,727,316 33.5%| 622,827,063,023 30.4%

* TOTAL includes exports from U.S. territories and the District of Columtia.

Source: Massachusetts Institute of Social and Economic Research (MISER)




STATE EXPORTS TO MEXICO, 1993 - 1996
(Ranked by State - MISER)

Exports to World Mexico Exports

: Mexico
State 1993 1996 %93-96 1996 % of World |Ranking
1 Alabama 204,840,650 345,704,688 68.8% 4,237,035,343 8.2% 3
2 Alaska 745,079 1,619,584 117.4% 899,860,300 0.2% 20
3 Arizona 1,136,133.690 1,691,514,591 48.9%| 10,473,916,832 16.1% 1
4 Arkansas 75,685,289 112,382,757 48.5% 2,224,537,923 5.1% 5
5 California 5,700,627,738 8,855,769,212 55.3%| 105,645,740,533 8.4% 3
6 Colorado 646,921,968 1,015,680,380 57.0%| 10,749,270,381 9.4% 2
7 Connecticut 363,616,863 560,927,512 54.3%| 14,182,756,305 4.0% 6
8 Delaware 179,469,832 297,075,878 65.5% 4,826,149,803 6.2% 4
9 Florida 911,296,857 872,400,018 -4.3%| 21,775,917,925 4.0% 5
10 Georgia 360,450,773 - 592,039,587 64.2% 9,345,413,261- 6.3% 3
11 Hawaii 407,982 793,639 94.5% 313,016,616 0.3% 19
12 ldaho 42,291,558 41,559,765 -1.7% 1,666,813,431 2.5% 10
13 Winois 1,511,876,013  2,028,273,496 34.2%| 34.661,504,464 5.9% 3
14 Indiana 1,239,330,527 2,694,308,006 117.4%| 13,000,510,739 20.7% 2
15 lowa 84,788,123 136,681,798 61.2% 2,979,577,950 46% 3
16 Kansas 196,456,650 710,953,080 261.9% 5,312,958,462 13.4% 3
17 Kentucky 204,279,981 287,204,257 40.6% 6,380,029,475 4.5% 4
18 Louisiana 66,890,062 173,618,762 159.6% 5,002,365,322 3.5% 6
19 Maine 29,540,540 13,232,509 -55.2% 1,354,571,827 1.0% 16
20 Maryland 101,779,400 180,946,867 = 77.8% 3.820,024,937 4.7% 4
21 Massachussetts 393,222,266 413,674,911 52%] 16,477.639,791 2.5% 12
22 Michigan 5,792,213,291 5,691,868,314 -1.7%| 42.022,473,633 13.5% 2
23 Minnesota 256,317,840 900,910,814 251.5%| 14,594,120,074 6.2% 4
24 Mississippi 27,023,627 96,896,419 - 258.6% 1,298,783,139 7.5% 3
25 Missouri 576,738,784 1,187,492,780 105.9% 7.490,656,688 15.9% 2
26 Montana 1,841,066 46,901,360 2447.5% 358,003,641 13.1% 2
27 Nebraska 64,542,251 175,022,008 171.2% 2,572,531,825 6.8% 3
28 Nevada 13,730,635 9,562,976 -30.4% 762,421,785 1.3% 15
29 New Hampshire 40,814,923 67,748,895 66.0% 1,885,182,108 3.6% 6
30 New Jersey 858,761,049 737,335,689 -14.1%| 20.027,022,588 3.7% 8
31 New Mexico 108,520,852 101,806,377 -6.2% 935,142,938 10.9% 3
32 New York 1,326,684,350 1,452,751,983 9.5%| 49,342,073,796 2.9% 9
33 North Carolina 397,808,360 1,026,855,379 158.1%] 12,629,583,666 8.1% 2
34 North Dakota 3,023,728 13,310,651 340.2% 631,947,854 2.1% 4
35 Ohio 1,023,485,058 1,485,412,924 451%]| 24,559,139,813 6.0% 2
36 Oklahoma 169,596,487 192,091,733 13.3% 2,752,420,057 7.0% 3
37 Oregon 114,141,458 . 55,027,577 -51.8% 9,052,808,111 0.6% 22
. 38 Pennsylvania 709,563,914 963,764,518 35.8%| 18,919,581,043 51% 4
“39, Rhode Isfand 43,075,517 25,185,271 -41.5% 1,042,104,749 2.4% 11
40 -South Carolina 300,337,038 721,210,265 140.1% 5,298,086,209 13.6% 3
41 South Dakota 4,400,759 8,573,984 94.8% 422,421,341 2.0% 10
42 Tennessee 702,692,891 1,148,152,303 63.4%| 10,118,622,591 11.3% 2
43 Texas 14,549,284,622 18,197,997,453 25.1%| 53,662,862,721 33.9% 1
44 Utah 32,006,751 84,298,371 163.4% 3.067,994,762 2.7% 9
45 Vermont 14,289,378 9,300,703 -34.9% 2.749,291,506 0.3% 11
46 Virginia 329,166,785 364,564,836 10.8%| 11,545.312,411 3.2% 7
47 Washington 214,762,393 273,242,505 27.2%) 27.095,372,139 1.0% 18
48 West Virginia 23,887,457 21,429,613 -10.3% 1,296,421,018 1.7% 14
49 Wisconsin 314,442 727 380,411,404 21.0% 9,155,149,963 4.2% 5
50 Wyoming 5.079,882 3,677,046 -27.6% 129,924,011 2.8% 4
TOTAL" 41,635,494,424 56,760,822,899 36.3%| 622,827,063,023 9.1% 3

* TOTAL includes exports from U.S. territories and the District of Columbia.

Source: Massachusetts Institute of Social and Economic Research (MISER)



1996 STATE EXPORT DATA

Prepared by the Office of U.S. Trade Representative
Sources: Massachusetts Institute of Social and Economic Research,

U.S. Department of Commerce, U.S. Department of Agriculture,
and U.S. Trade Representative

May 1, 1997

Pb



UNITED STATES EXPORTS

UNITED STATES Joas
S8upported by Exporte To World -

UNITED STATES GObDS & SERVICES
Exports to World®

|

1000 //v

a00 ' H

800 -

i

400

Biltans

200,

T
.-'I’ e

1992 19046

" The United States is the world’s largest exporting country, recording goods and services exports totalling $835.7
billion in 1996, up 35 percent (3218 billion) from 1992. U.S. goods exports totaled $611.7 billion in 1996, up 39
percent ($171.5 billion) from 1992.

Over 11.3 million U.S. jobs were supported by goods and services exports during 1996. U.S. jobs supported by
goods and services exports grew an estimated 15 percent (1.5 million jobs) since 1992. Over 7.6 million U.S.
jobs were supported by goods exports, up an estimated 16 percent (1.1 million jobs) since 1992. Export-related
jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, U.S. exports accounted for 19.4 percent of its manufacturing output and
represented 18.6 percent of its total manufacturing employment.

U.S. exports of manufactured products were up by 42 percent between 1992 and 1996 (from $368.2 billion in
1992 10 $522.7 billion in 1996). U.S. exports of high technology products, a subcategory of manufactured
products, increased by 45 percent between 1992 and 1996 (from $107.1 billion in 1992 to $154.9 billion in 1996).

The five largest manufacturing sectors in terms of U.S. exports were: Industrial Machinery and Computers
($112.0 billion of exports in 1996), Transportation Equipment ($96.6 billion), Electronic and Electric Equipment
($94.9 billion), Chemical Products ($59.6 billion), and Scientific and Measuring Instruments ($34.8 billion).
These five sectors accounted for over 65 percent of the United States’ total exports in 1996.

Among the United States’ fastest growing manufactured exports (in billions) were:

Sector 1992 1996 Change %
Electronic and Electric Equipment $52.9 $94.9 79%
Industrial Machinery and Computers 74.0 112.0 51
Primary Meual Products 14.6 219 50
Scientific and Measuring Products 249 34.8 40
u The United States is the world’s largest agricultural exporting country, shipping $60.6 billion in agricultural

exports abroad. The largest export categories, feed grains, soybeans, and wheat, accounted for 40 percent of
the United States’ agricultural exports in 1996.
b

L] Total exports to NAFTA countries increased by 34 percent between 1993 (pre-NAFTA) and 1996 (from $142.0
billion in 1993 to $190.4 billion in 1996). During 1996, Canada was the United States’s largest export market,
while Mexico was the United States’s third largest export market. Exports to Canada were up by 33 percent
(833.2 billion), from $100.4 billion in 1993 to $133.7 billion in 1996. U.S. exports to Mexico were up by 37
percent ($15.2 billion), from 3$41.6 billion in 1993 to $56.8 billion in 1996. '

u During 1996, Japan was the United State's sccond largest export market. Total exports from the United States
to Japan were up 41 percent (519.7 billion), from $47.8 billion in 1992 to $67.5 billion in 1996.

. Total exports from the United States to the European Union were up 18 percent ($19.8 billion), from $107.7
billion in 1992 to $127.5 billion in 1996.

Sources 1) § Commerce Dept aad the U S Avcicnltire Dene



ALABAMA STATE EXPORTS

—~

ALABAMA QOODS
Exports to World

ALABAMA JOBS
Supported by Exports To World

[
[~

-
o

Thousands
\\*\“

1
1992 1996 1992 eoe

n Alabama recorded goods exports totaling $4.2 billion in 1996, up 42 percent ($1.3 billlion) from 1993. During
1996, Alabama was the 29th largest state exporter of goods in the United States.

n Over 52,000 Alabama jobs were supported by goods exports during 1996. Alabama'’s jobs supported by goods
exports grew an estimated 19 percent (8,199 jobs) since 1992. Export-related jobs pay 13 to 16 percent higher
than the national average.

m In 1991, the latest year available, Alabama’s exports accounted for 19.1 percent of its manufacturing output and
represented 15.6 percent of its total manufacturing employment. ~

L] Alabama’s exports of manufactured products were up by 66 percent between 1993 and 1996 (from $2.3 billion in
1993 to $3.9 billion in 1996).

= The five largest manufacturing sectors in terms of Alabama’s exports were: Electronic and Electric Equipment
(3852.3 million of exports in 1996), Transportation Equipment ($579.7 million), Industrial Machinery and
Computers ($488.4 million), Paper Products (3460.7 million), and Chemical Products ($356.8 million). These
five sectors accounted for 65 percent of the state’s total exports in 1996.

L

. Among Alabama’s fastest growing manufactured exports (in millions) were:
Sector 1993 1996 Change %
Transportation Equipment $250.2 $579.7 132%
Electronic and Electric Equipment 419.1 8523 103
Paper Products 270.7 460.7 70
Industrial Machinery and Computers 383.5 488 4 27
L] Alabama is the country’s 29th largest agricultural exporting state, shipping $503 million in agricultural exports

abroad in FY 1996. The two largest export categories, poultry and cotton and linters, accounted for 75 percent of
Alabama’s agricultural exports in FY 1996.

u Total exports from Alabama to NAFTA countries increased by 91 percent between 1993 (pre-NAFTA) and 1996
(from $910.8 million in 1993 to $1.7 billion in 1996). During 1996, Canada was Alabama’s largest export
market, while Mexico was Alabama’s third largest export market. Exports to Canada were up by 98 percent
(8689 million) from $705.9 million in 1993 to $1.4 billion in 1996. Alabama’s exports to Mexico were up by 69
percent ($141 million), from $204.8 million in 1993 to $345.7 million in 1996.

= During 1996, Japan was Alabama’s second largest export market. Total exports from Alabama to Japan were up
16 percent (354.2 million), from $346.4 million in 1993 to $400.6 million in 1996.

. Total exports from Alabama to the European Union were up 32 percent ($211.4 million), from $657.3 million in
1993 to $868.7 million in 1996.

Sources  TISTR based on data from the NMassachuyetts Instriute of Social and Fionamic Researrh 108 Coammeees Neat and the 11 € asicnlmre Den
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Alaska recorded goods exports totaling $899.9 million in 1996, down 24 percent ($286.2 million) from 1992.
During 1996, Alaska was the 44th largest state exporter of goods in the U S.

Over 11,000 Alaskan jobs were supported by exports during 1996. Alaska’s jobs supported by goods exports
declined an estimated 37 percent (6,367 jobs) since 1992, Export-related jobs pay 13 to 16 percent higher than
the national average.

In 1991, the latest year available, Alaska's exports accounted for 49.7 percent of its manufacturing output and
represented 49.3 percent of its total manufacturing employment.

Alaska’s exports of manufactured products were down by 11 percent between 1993 and 1996 (from $415.8

million in 1993 to $371.8 million in 1996).

The five largest manufacturing sectors in terms of Alaska’s exports were: Paper Products ($85.0 million of
exports in 1996), Petroleum and Coal Products (363.3 million), Food Products ($49.5 million), Lumber and
Wood Products ($48.4 million), and Transportation Equipment ($32.7 million). These five sectors accounted

for 31 percent of the state’s total exports in 1996.

Among Alaska’s fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Electronic and Electric Equipment $7.0 $20.8 195%
Food Products 203 49.5 144
Industrial Machinery and Computers 16.8 30.6 81
Petroleum and Coal Products 354 63.3 79

Alaska is the country’s smallest agricultural exporting state, shipping approximately $400 thousand in
agricultural exports abroad in FY 1996.

Total exports from Alaska to NAFTA countries increased by 84 percent between 1993 (pre-NAFTA) and 1996
(from $107.2 million in 1993 to $196.7 million in 1996). During 1996, Canada was Alaska’s second largest

export market, while Mexico was Alaska's 20th largest export market. Exports to Canada were up by 83

. percent ($88.6 million), from $106.5 million in 1993 to $195.1 million in 1996. Alaska’s exports to Mexico
were up by 117 percent (3875 thousand), from $0.7 million in 1993 to $1.6 million in 1996.

During 1996, Japan was Alaska’s largest export market. Total exports from Alaska to Japan were, however,

down 40 percent ($194 million), to $287.8 million in 1996.

Total exports from Alaska to the European Union were up 44 percent ($42.4 million), from $95.6 million in
1993 to $138.0 million in 1996.
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ARIZONA STATE EXPORTS

ARIZONA GOODS ARIZONA JOBS
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= Arizona recorded goods exports totaling $10.5 billion in 1996, up 93 percent ($5.0 billion) from 1992. During
1996, Arizona was the 18th largest state exporter of goods in the United States.

= Arizona’s jobs supported by goods exports grew an estimated 61 percent (48,720 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

u In 1991, the latest year available, Arizona’s exports accounted for 23.0 percent of its manufacturing output and
represented 20.8 percent of its total manufacturing employment.

= Arizona’s exports of manufactured products were up by 72 percent between 1993 and 1996 (from $5.8 billion
in 1993 to $10.1 billion in 1996).

u The five largest manufacturing sectors in terms of Arizona's exports were: Electronic and Electric Equipment
(85.6 billion of exports in 1996), Industrial Machinery and Computers ($1.2 billion), Transportation Equipment
($1.0 billion), Scientific and Measuring Instruments ($584.8 million), and Primary Metals ($468.7 million). These
five sectors accounted for 85 percent of the state’s total exports in 1996.

N Among Arizona's fastest growing manufactured exports (in millions) were:
Scctor 1993 1996 Change %
Electronic and Electric Equipment $2,940.7 $5,612.2 91%
Transporntation Equipment 620.5 1,041.9 . 68
Primary Metals 2832 468.7 66
Scientific and Measuring Instruments 394.6 584.8 48
L] Arizona is the country’s 32nd largest agricultural exporting state, shipping $426 million in agricultural exports

abroad in FY 1996. The two largest export categories, cotton and linters and vegetables, accounted for over
half of Arizona's agricultural exports in FY 1996.

n Total exports from Arizona to NAFTA countries increased by 52 percent between 1993 (pre-NAFTA) and
1996 (from $1.8 billion in 1995 to $2.8 billion in 1996). During 1996, Mexico was Arizona's largest export
market, while Canada was Arizona’s third largest export market. Exports to Mexico were up by 49 percent
(8555 million), from $1.1 billion in 1993 to $1.7 billion in 1996. Arizona’s exports to Canada were up by 57
percent (3401 million), from $699.9 million in 1993 to $1.1 billion in 1996.

. During 1996, Japan was Arizona's second largest export market. Total exports from Arizona to Japan were up
104 percent ($719 million), from $692 miition in 1993 to $1.4 billion in 1996. :

L] Total exports from Arizona to the European Union increased 54 percent (3891 million), from $1.7 billion in
1993 to $2.5 billion in 1996.

Sources  USTR based an daca from the Massachuseits Tnstitute of Social aoid Leonome Beverich 1S Commesce Dent and the ]S Auticuliee Dept
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Arkansas recorded goods exports totdling over $2.2 billion in 1996, up 84 percent ($1.0 billio-n) from 1992,
During 1996, Arkansas was the 36th largest state exporter of goods in the United States.

Arkansas’ jobs supported by goods exports grew an estimated 54 percent (9,513 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Arkansas’ exports accounted for 16.0 percent of its manufacturing output
and represented 14.7 percent of its total manufacturing employment.

Arkansas’ exports of manufactured products wete up by 82 percent between 1993 and 1996 (from $1.2 billion
in 1993 to $2.1 billion in 1996).

The five largest manufacturing sectors in terms of Arkansas’ exports were: Food Products (3952.3 million of
exports in 1996), Chemical Products (§237.1 million), Electronic and Electric Equipment ($176.6), Industrial
Machinery and Computers ($174.1 million), and Transportation Equipment ($150.6 million). These five
sectors accounted for 76 percent of the state’s total exports in 1996.

Among Arkansas’ fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Food Products $320.8 $9523 197%
Electronic and Electric Equipment 111.9 176.6 - 58
Chemical Products 190.4 2371 25
Industrial Machinery and Computers 1423 174.1 22

Arkansas is the country’s I 1th largest agricultural exporting state, shipping $1.7 billion in agricultural exports
abroad or 3% of the U.S. total in FY 1996. The four largest export categories, Rice, Poultry, Soybeans, and
Cotton and Linters, accounted for over 80 percent of Arkansas’ agricultural exports in FY 1996.

Total exports from Arkansas to NAFTA countries increased by 35 percent between 1993 (pre-NAFTA) and
1996 (from $582.9 million in 1993 to $784.6 million in 1996). During 1996, Canada was Arkansas’ largest
export market, while Mexico was Arkansas’ fifth largest export market. Exports to Canada were up by 33
percent (8165 million), from $507.2 million in 1993 to $672.2 million in 1996. Arkansas’ exports to Mexico
were up by 49 percent (§37 million), from $75.7 million in 1993 to $112.4 million in 1996.

During 1996, Japan was Arkansas’ third largest export market. Total exports from Arkansas to Japan were up
14 percent (315 million), from $114.7 million in 1993 to $130.2 million in 1996.

Total exports from Arkansas to the European Union were up 48 percent (§91.5 million), from $190.9 million
in 1993 to $282.4 million in 1996.

Sources GSTR based on data from the Massachusens Institute of Social and Economic Research 11§ Commerce Dept . and the 118 Agneuliure Dept
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n California is the country’s Ia.rgcst exporting state, recording goods exports totaling $105.6 billion in 1996, up
45 percent ($32.6 billion) from 1992.

] Nearly 1.3 million California jobs were supported by goods exports during 1996. California’s jobs supported
by goods exports grew an estimated 21 percent (224,405 jobs) since 1992. Export-related jobs pay 13 to 16
percent higher than the national average.

u In 1991, the latest year available, California’s exports accounted for 21.3 percent of its manufacturing output
and represented 20.5 percent of its total manufacturing employment.

" California’s exports of manufactured products were up by 48 percent between 1993 and 1996 (from $67.1
billion in 1993 to $99.4 billion in 1996).

u The five largest manufacturing sectors in terms of California’s exports were: Electronic and Electric
Equipment ($28.6 billion of exports in 1996), Industrial Machinery and Computers ($27.3 biilion),
Transportation Equipment ($12.0 billion), Scientific and Measuring Instruments ($8.0 billion), and Food
Products (85.6 billion). These five sectors accounted for over 77 percent of the state’s total exports in 1996,

L] Among California’s fastest growing manufactured exports (in billions) were:
Sector 1993 1996 Change %
Electronic and Electric Equipment $16.2 $28.6 76%
Industrial Machinery and Computers 17.0 273 60
Scientific and Measuring Instruments 5.1 8.0 56
Chemical Products 2.5 35 40
m California is the country’s largest agricultural exporting state, shipping $7.3 billion in agricultural exports

abroad or 12% of the U.S. total in FY 1996. The largest export categories, vegetables, fruit, and tree nuts,
accounted for over 63 percent of California’s agricultural exports in FY 1996.

L] Total exports from California to NAFTA countries increased by 52 percent between 1993 (pre-NAFTA) and
1996 (from $13.3 billion in 1993 to $20.2 billion in 1996). During 1996, Canada was California’s second
largest export market, while Mexico was California’s third largest export market. Exports to Canada were up
by 49 percent ($3.7 billion), from $7.6 billion in 1993 to $11.3 billion in 1996. California’s exports to Mexico
were up by 55 percent ($3.2-billion), from $5.7 billion in 1993 to $8.9 billion in 1996.

" During 1996, Japan was California’s largest export market. Total exports from California to Japan were up 72
percent ($8.6 billion), from $11.9 billion in 1993 to $20.5 billion in 1996.

L] Total exports from California to the European Union were up 27 percent ($4.2 billion), from $15.8 billion in
1993 to $20.0 billion in 1996. '

Soutces USTR based on dana from the Massachuseus Inatituie of Social and Econumic Resesrch U § Commerce Dept . and the U'S Ayriculture Dept
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Colorado recorded goods exports totaling $10.7 billion in 1996, up 63 percent ($4.2 billion) from 1992. During
1996, Colorado was the 1 7th largest state exporter of goods.

Colorado’s jobs supported by goods exports grew an estimated 37 percent (35,287 jobs) since 1993. Export- |
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Colorado’s exports accounted for 16.9 percent of its manufacturing output and
represented '18.2 percent of its total manufacturing employment.

Colorado’s exports of manufactured products were up by 61 percent between 1993 and 1996 (from $6.5 billion in
1993 to $10.5 billion in 1996).

The five largest manufacturing sectors in terms of Colorado's exports were: Industrial Machinery and Computers
(6.0 billion of exports in 1996), Electronic and Electric Equipment ($2.1 billion), Scientific and Mcasuring
Instruments ($742.0 million), Food Products (3636.6 million), and Metal Products ($195.7 million). These five
sectors accounted for 90 percent of the state’s total exports in 1996.

Among Colorado’s fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Fabricated Metal Products $716 $195.7 173%
Food Products 290.8 636.6 119
Electronic and Electric Equipment 1,257.8 21129 68
Industrial Machinery and Computers 3,661.0 59754 63

Colorado is the country’s 20th largest agricultural exporting state, shipping $1.1 billion in agricultural exports
abroad or 1.8% of the U.S. total in FY 1996. The largest export categories, Live Animals and Meat (excluding

poultry), Wheat, Feed Grains and Hides & Skins, accounted for 79 percent of Colorado’s agricultural exports in
FY 1996.

Total exports from Colorado to NAFTA countries increased by 21 percent between 1993 (pre-NAFTA) and 1996
(from $1.4 billion in 1993 to $1.7 billion in 1996). During 1996, Mexico was Colorado’s second largest export
market, while Canada was Colorado’s fifth largest export market. Exports to Mexico were up by 57 percent
(5369 million), from $646.9 million in 1993 to $1.0 billion in 1996. Colorado’s exports to Canada were down by
10 percent ($74 million), to $680.9 million in 1996.

During 1996, Japan was Colorado’s largest export market. Total exports from Colorado to Japan were up nearly
54 percent ($573 million), from $1.1 billion in 1993 to $1.6 billion in 1996.

Total exports from Colorado to the European Union were up 64 percent ($1.5 billion), from $2.4 billion in 1993
to $3.9 billion in 1996.

Sources USTR hased on data from the NMassachusans Institute of Saaal and Eoonomic Research 11S Commeree Do and the V'S Aciientiure Dept
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Connecticut recorded goods exports totaling $14.2 billion in 1996, up 23 percent ($2.7 billion) from 1992.
During 1996, Connecticut was the 13th largest state exporter of goods.

Connecticut’s jobs supported by goods exports grew an estimated 3 percent (4,968 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Connecticut’s exports accounted for 25.9 percent of its manufacturing output
and represented 24.2 percent of its total manufacturing employment.

Connecticut’s exports of manufactured products were up by 24 percent between 1993 and 1996 (from $8.7
billion in 1993 to $10.7 billion in 1996).

The five largest m}xnufacturing sectors in terms of Connecticut’s exports were: Chemical Products ($3.1
billion of exports in 1996), Transportation Equipment ($2.0 billion), Industrial Machinery and Computers
(3920.1 million), Electronic and Electric Equipment ($817.5 million), and Paper Products ($695.1 million).
These five sectors accounted for over half of the state’s total exports in 1996.

Among Connecticut fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Food Products $234.6 $4442 89%
Petrolcum and Coal Products 387.2 586.4 51
Chemical Products 2,2459 3,147.6 40
Paper Products 506.1 695.1 37

Connecticut is the country’s 42nd largest agricultural exporting state, shipping $43 million in agricultural
exports abroad in FY 1996.

Toral exports from Connecticut to NAFTA countries increased by 18 percent between 1993 (pre-NAFTA) and
1996 (from $2.0 billion in 1993 to $2.4 billion in 1996). During 1996, Canada was Connecticut’s largest
export marKket, while Mexico was Connecticut’s sixth largest export market. Exports to Canada were up by 10
percent ($174 million) from $1.7 billion in 1993 to $1.8 billion in 1996. Connecticut’s exports to Mexico
were up by 54 percent (§197 million), from $363.6 million in 1993 to $560.9 million in 1996.

During 1996, Japan was Connecticut’s second largest export market. Total exports from Connecticut to Japan
were up 30 percent ($281 million), from 930.8 million in 1993 to $1.2 billion in 1996.

Total exports from Connecticut to the European Union were up 28 percent ($795 million), from $2.8 billion in
1993 to $3.6 billion in 1996.

Sourers DISTR hased on data fram ihe Marachasend Iagtnnte af et and Foanamn Becioh 1S Cornmena Near and she FT S A uiisido e Nenr



DELAWARE STATE EXPORTS

ODELAWARE GOODS DELAWARE JOBS
Exportas to Worid Supported by Exports To World

Thousands

1892 1996

Delaware recorded goods exports totaling $4.8 billion in 1996, up 18 percent ($745 million) from 1992.
During 1996, Delaware was the 28th largest state exporter of goods.

Delaware’s jobs supported by goods exports declined an estimated 1 percent (676 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Delaware’s exports accounted for 17.1 percent of its manufacturing output
and represented 19.9 percent of its total manufacturing employment.

Delaware’s exports of manufactured products were up by 33 percent between 1993 and 1996 (from $3.6
billion in 1993 to $4.7 billion in 1996).

The five largest manufacturing sectors in terms of Delaware’s exports were: Chemical Products ($3.4 billion
of exports in 1996), Rubber and Miscellaneous Plastics ($407.7 million), Scientific and Measuring Instruments
($307.1 million), Textile Mill Products (§133.6 million), and Industrial Machinery and Computers ($80.6
million). These five sectors accounted for 90 percent of the state’s total exports in 1996. The Chemical
Products sector alone accounted for over 70 percent of Delaware’s total exports.

Among Delaware’s fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Stone, Clay, and Glass Products $21.8 $495 127%
Paper Products 26.0 58.6 126
Primary Metals 213 44.5 109
Chemical Products . 24318 34134 40

Delaware is the country’s 38th largest agricultural exporting state, shipping $120 million in agricultural
exports abroad in FY 1996. Delaware’s largest agriculture export category, poultry, accounted for 77 percent
of Delaware's agricultural exports in FY 1996.

Total exports from Delaware to NAFTA countries increased by 25 percent between 1993 (pre-NAFTA) and
1996 (from $849.7 million in 1993 to $1.1 billion in 1996). During 1996, Canada was Delaware’s largest
export market, while Mexico was Delaware's fourth largest export market. Exports to Canada were up by 14
percent (893 million), from $670.2 million in 1993 to $763.2 million in 1996. Delaware’s exports to Mexico
were up by 66 percent (S118 million), from $179.5 million in 1993 to $297.1 million in 1996.

During 1996, Japan was Delaware’s third largest export market. Total exports from Delaware to Japan were
up 33 percent (§112 million), from $345.8 million in 1993 to $458.3 million in 1996.

Total exports from Delaware to the European Union were up 47 percent (5488 million), from 1.0 billion in
1993 to $1.5 billion in 1996.
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Florida is the country’s eighth largest exporting state, recording goods exports totaling $21.8 billion in 1996,

up 31 percent (35.1 billion) from 1992.

Florida’s jobs supported by goods exports grew an estimated 10 percent (23,165 jobs) since 1992, Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Florida's exports accounted for 20.0 percent of its manufacturing output and
represented 17.9 percent of its total manufacturing employment.

Florida’s exports of manufactured products were up by 35 percent between 1993 and 1996 (from $15.2 billion

in 1993 to $20.5 billion in 1996).

The five largest manufacturing sectors in terms of Florida’s exports were: Industrial Machinery and
Computers ($5.3 billion of exports in 1996), Electronic and Electric Equipment ($3.6 billion), Transportation
Equipment ($2.6 billion), Chemical Products ($2.1 billion), and Scientific and Measuring Instruments ($1.6

billion). These five sectors accounted for nearly 70 percent of the state’s total exports in 1996.

Among Florida’s fastest growing manufactured exports (in billions) were:

Sector 1993 1996 Change %
Industrial Machinery and Computers $3.2 $53 64%
Chemical Products 1.4 2.1 53
Electronic and Electric Equipment 24 3.6 49
Scientific and Mcasuring Instruments 1.2 1.6 37

Florida is the country’s 17th largest agricultural exporting state, shipping $1.2 billion in agricultural exports
abroad or 2% of the U.S. total in FY 1996. The largest export category, fruit, accounted for over half of

Florida’s agricultural exports during FY 1996.

Total exports from Florida to NAFTA countries decreased by 7 percent between 1993 (pre-NAFTA) and 1996
(from $2.8 billion in 1993 to $2.6 billion in 1996). During 1996, Canada was Florida’s second largest export
market, while Mexico was Florida’s fifth largest export market. Exports to Canada were down by 8 percent
($145.8 million), to $1.8 billion in 1996. Florida's exports to Mexico were down by 4 percent ($38.9 million),

to $872.4 million in 1996.

During 1996, Japan was Florida’s 10th largest export market. Total exports from Florida to Japan were up 59

percent ($213 million), from $363.2 million in 1993 to $576.6 million in 1996.

Total exports from Florida to the European Union were up 48 percent ($1.0 million), from $2.1 billion in 1993

to $3.2 billion in 1996.
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Georgia recorded goods exports totaling $9.3 billion in 1996, up 40 percent ($2.7 billion) from 1992. During
1996, Georgia was the 20th largest state exporter of goods.

Georgia’s jobs supported by goods exports grew an estimated 17 percent (16,885) since 1992. Export-related
jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Georgia's exports accounted for 15.7 percent of its manufacturing output and
represented 14.8 percent of its total manufacturing employment.

Georgia’s exports of manufactured products were up by 45 percent between 1993 and 1996 (from $6.1 billion
in 1993 to $8.8 billion in 1996).

The five largest manufacturing sectors in terms of Georgia's exports were: Industrial Machinery and
Computers ($1.4 billion of exports in 1996), Paper Products ($980.3 million), Electronic and Electric
Equipment ($909.7 million), Food Products ($896.0 million), and Chemical Products ($876.9 million). These
five sectors accounted for 54 percent of the state’s total exports in 1996.

Among Georgia’s fastest growing manufactured exports (in millions) were:

Secctor 1993 1996 Change %
Food Products $3449 $896.0 160%
Paper Products 5179 980.3 89
Chemical Products 500.9 876.9 75
Industrial Machinery and Computers : 870.8 ' 1,384.0 59

Georgia is the country’s 16th largest agricultural exporting state, shipping $1.3 billion in agricultural exports
abroad or 2% of the U.S. total in FY 1996. The largest export categories, poultry, cotton and linters, and_
peanuts, accounted for 64 percent of Georgia's agricultural exports in FY 1996.

Total exports from Georgia to NAFTA countries increased by 33 percent between 1993 (pre-NAFTA) and
1996 (from $2.0 billion in 1993 to $2.7 billion in 1996). During 1996, Canada was Georgia’s largest export
market, while Mexico was Georgia's third largest export market. Exports to Canada were up by 26 percent
(8425 million), from $1.7 billion in 1993 to $2.1 billion in 1996. Georgia's exports to Mexico were up by 64
percent (3232 million), from $360.5 million in 1993 to $592.0 million in 1996.

During 1996, Japan was Georgia's second largest export market. Total exports from Georgia to Japan were up
34 percent ($149 million), from $446.1 million in 1993 to $595.4 million in 1996. :

Total exports from Georgia to the European Union were up 34 percent ($489 million), from $1.4 billion in
1993 1o $1.9 biltion in 1996.
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n Hawaii recorded goods exports totaling $313.0 million in 1996, up 121 percent ($171.2 million) from 1992.
During 1996, Hawaii was the second smallest state exporter of goods.

n Hawaii’s jobs supported by goods exports grew an estimated 85 percent (1,761 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

L] In l9§l, the latest year available, Hawaii’s exports accounted for 16.3 percent of its manufacturing output and
represented 14.0 percent of its total manufacturing employment. )

= Hawaii’s exports of manufactured products were up by 45 percent between 1993 and 1996 (from 181.6 million
in 1993 to $262.7 million in 1996).

n The five largest m':anufacturing sectors in terms of Hawaii's exports were: Petroleum and Coal Products ($71.8
million of exports in 1996), Food Products ($38.5 million), Transportation Equipment ($23.9 million),
Scientific and Measuring Instruments ($18.2 million), and Chemical Products ($16.1 million). These five
sectors accounted for 54 percent of the state’s total exports in 1996.

L] Among Hawaii fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Chemical Products $4.0 sle6.i 302%
Petroleum and Coal Products 19.0 71.8 279
Electronic and Electric Equipment 7.0 15.7 125
Scientific and Measuring Industries 8.7 18.2 109

L] Hawaii is the country’s 39th largest agricultural exporting state, shipping $113 million in agricultural exports
abroad in FY 1996. The largest export category, fruits, accounted for over half of Hawaii’s agricultural
exports in FY 1996.

. Total exports from Hawaii to NAFTA countries increased by 306 percent between 1993 (pre-NAFTA) and
1996 (from $19.1 million in 1993 to $77.5 million in 1996). During 1996, Canada was Hawaii's second
largest export market, while, Mexico was Hawaii’s 19th largest export market. Exports to Canada were up by
311 percent ($58 million), from $18.7 million in 1993 to $76.7 million in 1996. Hawaii's exports to Mexico
were up by 95 percent ($386 thousand), from $408 thousand in 1993 to $794 thousand in 1996.

n During 1996, Japan was Hawaii’s largest export market. Total exports from Hawaii to Japan were up 67
percent ($67 million), from $99.8 million in 1993 to $166.5 million in 1996.

. Total exports from Hawaii to the European Union were up 12 percent ($1.1 million), from $8.5 million in
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Idaho recorded goods exports totaling $1.7 billion in 1996, up 35 percent (5436 million) from 1992. During
1996, Idaho was the 38th largest state exporter of goods.

Idaho’s jobs supported by goods exports grew an estimated 13 percent (2,388 jobs) since 1992. Export-related
jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Idaho’s exports accounted for 28.8 percent of its manufacturing output and
represented 22.0 percent of its total manufacturing employment. .

Idaho’s exports of manufactured products were up by 30 percent between 1993 and 1996 (from $1.2 billion in
1993 to $1.6 billion in 1996).

The five largest manufacturing sectors in terms of Idaho’s exports were: Industrial Machinery and Computers
(5647.8 million of exports in 1996), Electronic and Electric Equipment ($445.8 million), Food Products
($234.9 million), Chemical Products ($59.4 million) and Lumber and Wood Products ($50.4 million). These
five sectors accounted for over 85 percent of the state’s total exports in 1996.

Among Idaho’s fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Food Products $136.3 $234.9 2%
Electronic and Electric Equipment 3455 4458 29
Industrial Machinery and Computers 527.0 647.8 23
Chemical Products 50.8 59.4 17

Idaho is the country’s 22nd largest agricultural exporting state, shipping $901 million in agricultural exports
abroad in FY 1996. The largest export categories, vegetables and wheat, accounted for 61 percent of Idaho’s
agricultural exports in FY 1996.

Total exports from Idaho to NAFTA countries increased by 46 percent between 1993 (pre-NAFTA) and 1996
(from $227.7 million in 1993 to $331.6 million in 1996). During 1996, Canada was Idaho’s second largest
export market, while Mexicb was Idaho’s 10th largest export market. Exports to Canada were up by 56
percent ($105 million), from $185.4 million in 1993 to $290.1 million in 1996. Idaho’s exports to Mexico
were down by 2 percent (8732 million), to $41.6 million in 1996.

During 1996, Japan was Idaho’s largest export market. Total exports from Idaho to Japan were up 8 percent
(825 million), from $293.7 million in 1993 to $318.4 million in 1996. '

Total exports from Idaho to the European Union were up 3 percent (811 million), from $388.0 million in 1993
to $399.1 million in 1996.
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Hlinois’ jobs supported by goods exports grew an estimated 38 percent (1 16,217 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, llinois exports accounted for 18.0 percent of its manufacturing output and

represented 18.6 percent of its total manufacturing employment.

INinois’ exports of manufactured products were up by 53 percent between 1993 and 1996 (from $20.3 billion

in 1993 to $31.0 billion in 1996).

The five largest manufacturing sectors in terms of lilinois’ exports were: Industrial Machinery and Computers
($8.9 billion of exports in 1996), Electronic and Electric Equipment ($6.9 billion), Chemical Products (%4.5

billion), Transportation Equipment ($2.5 billion), and Food Products ($1.7 billion). These five sectors

accounted for 70 percent of the state’s total exports in 1996.

Among Illinois’ fastest growing manufactured exports (in billions) were:

Scctor 1993 1996 Change %
Electronic and Electric Equipment $4.0 $6.9 2%
Transportation Equipment 1.7 25 50
Industrial Machinery and Computers 6.0 89 49
Chemical Products 31 4.5 44

lllinois is the country’s third largest agricultural exporting state, shipping nearly $4 billion in agricultural

exports abroad or 6.7% of the U.S. total in FY 1996. The largest export categories, feed grains and soybeans,
accounted for over 75 percent of Illinois’ agricultural exports in FY 1996.

Total exports from [llinois to NAFTA countries increased by 36 percent between 1993 (pre-NAFTA) and 1996
(from $6.9 billion in 1993 to $9.4 billion in 1996). During 1996, Canada was Illinois’ largest export market,

while Mexico was Illinois'hird largest export market. Exports to Canada were up by 37 percent (52.0

billion) from $5.3 billion in 1995 to $7.3 billion in 1996. Illinois’ exports to Mexico were up by 34 percent

(3516 million), from $1.5 billion in 1993 to $2.0 billion in 1996.

During 1996, Japan was Illinois’ second largest export market. Total exports from Illinois to Japan

percent (§1.1 billion), from $2.0 billion in 1993 to $3.1 biltion in 1996.

were up 57

Total exports from Illinois to the European Union were up 62 percent ($3.3 billion), from $5.3 billion in 1993

to $8.6 billion in 1996.
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[ndiana recorded goods exports totaling $13.0 billion in 1996, up 55 percent ($4.6 billion) from 1992. During
1996, Indiana was the 14th largest state exporter of goods.

Indiana’s jobs supported by goods exports grew an estimated 30 percent (36,451 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Indiana’s exports accounted for 18.1 percent of its manufacturing output and
represented 17.8 percent of its total manufacturing employment. .

Indiana’s exports of manufactured products were up by 30 percent between 1993 and 1996 (from $9.8 billion
in 1993 to $12.8 billion in 1996).

The five largest mdnufacturing sectors in terms of Indiana’s exports were: Electronic and Electric Equipment
($2.7 billion of exports in 1996), Transportation Equipment ($2.7 billion), Chemical Products (52.1 billion),
Industrial Machinery and Computers ($2.0 billion), and Scientific and Measuring Instruments ($0.9 billion).
These five sectors accounted for 80 percent of the state’s total exports in 1996.

Among Indiana’s fastest growing manufactured exports (in billions) were:

Scctor 1993 1996 Change %
Primary Metal Industrics $0.3 $0.5 102%
Electronic and Electric Equipment 1.7 27 64
Chemical Products 13 2.1 6.4
Industrial Machinery and Computers 1.4 20 43

Indiana is the country’s eighth largest agricultural exporting state, shipping over $2 billion in agricultural
exports abroad or 3.4 percent of the U.S. total in FY 1996. Indiana's largest agriculture export categories, feed
grains and soybeans, accounted for over 75 percent of Indiana’s agricultural exports in FY 1996.

Total exports from Indiana to NAFTA countries increased by 13 percent between 1993 (pre-NAFTA) and
1996 (from $6.8 billion in 1993 to $7.7 billion in 1996). During 1996, Canada was Indiana’s largest export
market, while Mexico was [hdiana’s second largest export market. Exports to Canada were down by 10
percent (3555 million), to $5.0 billion in 1996. Indiana’s exports to Mexico were up by 117 percent ($1.5
billion), from $1.2 billion in 1993 to $2.7 billion in 1996.

During 1996, Japan was Indiana’s third largest export market. Total exports from Indiana to Japan were up 53
percent ($270 million), from $509.1 million in 1993 to $778.8 million in 1996. '

Total exports from Indiana to the European Union were up 60 percent (858 miilion), from 1.4 billion in 1993
to $2.3 billion in 1996.
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lowa recorded goods exports totaling $3.0 billion in 1996, up 73 percent ($1.3 billion) from 1992. During
1996, lowa was the 32nd largest state exporter of goods.

lowa’s jobs supported by goods exports grew an estimated 45 percent (11,286 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, lowa’s exports accounted for 14.6 percent of its manufacturing output and
represented 14.9 percent of its total manufacturing employment. .

lowa’'s exports of manufactured products were up by 37 percent between 1993 and 1996 (from $2.0 billion in
1995 to $2.8 billion in 1996).

The five largest manufacturing sectors in terms of lowa’s exports were: Industrial Machinery and Computers
($787.0 million of exports in 1996), Food Products ($330.9 million), Electronic and Electric Equipment
($312.4 million), Transportation Equipment ($252.6 million), and Scientific and Measuring Instruments
($228.7 million). These five sectors accounted for over 64 percent of the state’s total exports in 1996,

Among lowa's fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Industrial Machinery and Computers $463.4 $787.0 70%
Food Products 219.6 3309 51
Chemical Products 1143 167.4 46
Scientific and Measuring Equipment 161.4 228.7 42

lowa is the country’s second largest agricultural exporting state, shipping $4.7 billion in agricultural exports
abroad or 7.8% of the U.S. total in FY 1996. The largest export categories, feed grains and soybean,
accounted for 75 percent of lowa’s agricultural exports in FY 1996.

Total exports from lowa to NAFTA countries increased by 35 percent between 1993 (pre-NAFTA) and 1996
(from $1.2 billion in 1993 to $1.6 billion in 1996). During 1996, Canada was lowa’s largest export market,
while Mexico was lowa’s third largest export market. Exports to Canada were up by 33 percent (3353
million) from $1.1 billion in 1993 to $1.4 billion in 1996. lowa’s exports to Mexico were up by 61 percent
(852 million), from $84.8 million in 1993 to $136.7 million in 1996.

During 1996, Japan was lowa’s second largest export market. Total exports from lowa to Japan were up 82
percent ($74 million), from $91.0 miltion in 1993 t0 $165.4 million in 1996. '

Total exports from lowa to the European Union were up 30 percent ($125 million), from $411.7 million in
1993 to $536.8 million in 1996.



KANSAS STATE EXPORTS

N

KANSAS GOOODS KANSAS yoOBS

Exports to World Supported by Exporte To World

A

»
o

-
o ©

1992 1996

Kansas recorded goods exports totaling $5.3 billion in 1996, up 58 percent ($2.0 billion) from 1992. During
1996, Kansas was the 25th largest state exporter of goods.

Kansas’ jobs supported by goods exports grew an estimated 32 percent (15,921 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Kansas exports accounted for 14.3 percent of its manufacturing output and
represented 15.7 percent of its total manufacturing employment. -

Kansas’ exports of manufactured products were up by 47 percent between 1993 and 1996 (from $2.4 billion in
1993 to $3.5 billion in 1996).

The five largest manufacturing sectors in terms of Kansas’ exports were: Transportation Equipment ($1.0
billion of exports in 1996), Food Products ($933.0 million), Industrial Machinery and Computers ($433.2
million), Chemical Products ($269.2 million), and Petroleum Products ($212.7 million). These five sectors
accounted for 54 percent of the state’s total exports in 1996.

Among Kansas’ fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Chemical Products Si121.1 $269.2 122%
Transportation Equipment 661.7 1,001.5 51
Industrial Machinery and Computers 3018 4332 44
Food Products 682.7 933.0 37

Kansas is the country’s sixth largest agricultural exporting state, shipping $3.1 billion in agricultural exports
abroad or 5% of the U.S. total in FY 1996. The largest export categories, wheat, live animals and meat
(excluding poultry) and feed grains, accounted for 74 percent of Kansas' agricultural exports in FY 1996.

Total exports from Kansas to NAFTA countries increased by 96 percent between 1993 (pre-NAFTA) and 1996
(from $776.4 million in 1993 to $1.5 billion in 1996). During 1996, Canada was Kansas’ second largest
export market, while Mexicé was Kansas’ third largest export market. Exports to Canada were up by 40
percent ($232 million), from $580.0 million in 1993 to $812.0 million in 1996. Kansas’ exports to Mexico
were up by 262 percent ($514 million), from $196.5 million in 1993 to $711.0 million in 1996.

During 1996, Japan was Kansas' largest export market. Total exports from Kansas to Japan were up 58
percent (3401.0 million), from $696.2 million to $1.1 billion in 1996.

Total exports from Kansas to the European Union were up 41 percent ($194 million), from $475.4 million in
1993 to $669.4 million in 1996. :
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Kentucky recorded goods exports totaling $6.4 billion in 1996, up 50 percent ($2.1 billion) from 1992, During
1996, Kentucky was the 24th largest state exporter of goods.

Kentucky's jobs supported by goods exports grew an estimated 26 percent (15,908 jobs) since 1993. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Kentucky exports accounted for 17.4 percent of its manufacturing output and
represented 16.6 percent of its total manufacturing employment..

Kentucky’s exports of manufactured products were up by 77 percent between 1993 and 1996 (from $3.5
billion in 1993 to $6.1 billion in 1996).

The five largest manufacturing sectors in terms of Kentucky’s exports were: Transportation Equipment ($1.4
biilion of exports in 1996), Industrial Machinery and Computers ($1.0 billion), Tobacco Manufactures (38749
million), Electronic and Electric Equipment ($576.2 million), and Chemical Products ($346.3 million). These
five sectors accounted for 66 percent of the state’s total exports in 1996.

Among Kentucky's fastest growing manufactured exports (in millions) were:

Scctor 1993 1996 Change %
Industrial Machinery and Computers $371.9 $1,016.4 173%
Transportation Equipment 685.9 1.427.6 108
Chemical Products 73.7 136.0 84
Food Products - 203.1 326.8 61

Kentucky is the country’s 21st largest agricultural exporting state, shipping over $1.0 billion in agricultural
exports abroad in FY 1996. The largest export categories, tobacco, and live animals and meat (excluding
poultry), accounted for nearly half of Kentucky’s agricultural exports in FY 1996.

Total exports from Kentucky to NAFTA countries increased by 67 percent between 1993 (pre-NAFTA) and
1996 (from $1.5 billion in 1993 to $2.6 billion in 1996). During 1996, Canada was Kentucky's largest export
market, while Mexico was Kentucky’s fourth largest export market. Exports to Canada were up by 71
percent (30.9 billion) from $1.3 billion in 1993 to $2.3 billion in 1996, Kentucky's exports to Mexico were up
by 41 percent (383 million), from $204.3 million in 1993 to $287.2 million in 1996.

During 1996, Japan was Kentucky's second largest export market. Total exports from Kentucky to Japan were
up 49 percent (3381 million), from $784.7 million in 1993 10 $1.2 billion in 1996.

Total exports from Kentucky to the European Union were up 82 percent ($328 million), from $640.7 million
in 1993 to $1.2 billion in 1996.
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] Louisiana recorded goods exports totaling $5.0 billion in 1996, up 35 percent ($1.3 billion) from 1992.

During 1996, Louisiana was the 27th largest state exporter of goods.

u Louisiana’s jobs supported by goods exports grew an estimated 13 percent (7,087 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

= In 1991, the latest year available, Louisiana’s exports accounted for 19.2 percent of its manufacturing output
and represented 17.0 percent of its total manufacturing employment.

u Louisiana’s exports of manufactured products were up by 20 percent between 1993 and 1996 (from $2.4
billion in 1993 t0 $2.9 billion in 1996).

n The five largest manufacturing sectors in terms of Louisiana’s exports were: Chemical Products ($863.7
million of exports in 1996), Industrial Machinery and Computers ($526.7 million), Food Products ($366.2
million), Petroleum and Coal Products ($184.6) and Paper Products ($147.5 million). These five sectors
accounted for 42 percent of the state’s total exports in 1996.

L Among Louisiana’s fastest growing manufactured exports (in millions) were:
Sector 1993 1996 Change %
Petroleum and Coal Products $75.1 $184.6 146%
Electronic and Elcctric Equipment 107.6 1383 29
Industrial Machincry and Computers 425.5 526.7 24
Chemical Products 711.5 863.7 21
n Louisiana is the country’s 25th largest agricultural exporting state, shipping $689 million in agricultural

exports abroad in FY 1996. The largest export categories, cotton and linters, and rice, accounted for 56

percent of Louisiana’ agricultural exports in FY 1996. )

L Total exports from Louisiana to NAFTA countries increased by 45 percent between 1993 (pre-NAFTA) and
1996 (from $516.9 million in 1993 to $751.0 million in 1996). During 1996, Canada was Louisiana’s second
largest export market, while Mexico was Louisiana’s sixth largest export market. Exports to Canada were up
by 28 percent ($127 million), from $450.0 million in 1993 to $577.4 million in 1996. Louisiana’s exports to
Mexico were up by 160 percent (5107 million), from $66.9 million in 1993 to $173.6 million in 1996.

n During 1996, Japan was Louisiana largest export market. Total exports from Louisiana to Japan were up 42
percent (8331 million), from $784.3 million in 1993 to $1.1 billion in 1996.

L Total exports from Louisiana to the European Union were up 52 percent (5348 million), from $669.6 million
in 1993 to $1.0 billion in 1996.

Sources USTR based on data from the Massachusetts [nstituie of Sacisl sad Feonomic Rescarch 158 Commerce Dept . and the 1) § Agriculture Dept
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Maine recorded goods exports totaling $1.4 billion in 1996, up 28 percenl (8295 million) from 1992. During
1996, Maine was the 39th largest state exporter of goods.

Maine's jobs supported by 2oods exports grew an estimated 7 percent (1,066 jobs) since 1992. Export-related
jobs pay 13 to 16 percent higher than the national average.

[n l99l the latest year available, Maine exports accounted for 20.9 percent of its manufacturlng output and
represented 18.1 percent of its total manufacturing employment.

Maine's exports of manufactured products were up by 15 percent between 1993 and 1996 (from 996.7 million
in 1993 to $1.1 billion in 1996).

The five largest manufacturing sectors in terms of Maine's exports were: Paper Products ($278.8 million of
exports in 1996), Electronic and Electric Equipment ($266.5 million), Lumber and Wood Products ($124.2

million), Leather Products ($81.2 million), and Industrial Machinery and Computers ($81.0 million). These
five sectors accounted for 61 percent of the state’s total exports in 1996.

Among Maine’s fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Scientific and Mcasuring Instruments $14.4 $38.2 165%
Transportation Equipment 345 70.9 106
Paper Products 160.2 278.8 74
Industrial Machinery and Computers 63.7 81.0 27

Maine is the country’s 43rd largest agricultural exporting state, shipping $36 million in agricultural exports
abroad in FY 1996.

Total exports from Maine to NAFTA countries increased by 29 percent between 1993 (pre-NAFTA) and 1996
(from $431.9 million in 1993 to $557.1 million in 1996). During 1996, Canada was Maine’s largest export
market, while Mexico was Maine’s 16th largest export market. Exports to Canada were up by 35 percent
(8141 million), from $S402.4 million in 1993 to $543.9 million in 1996. Maine’s exports to Mexico were down
by 55 percent (316 million), to $13.2 million in 1996.

During 1996, Japan was Maine’s second largest export market. Total exports from Maine to Japan were up 46
percent (332 million), from $70.4 million in 1993 to $102.5 million in 1996.

Total exports from Maine to the European Union were up 13 percent (§24 million), from 193.8 million in 1993
to $218.2 million in 1996.



Sonn

MARYLAND STATE EXPORTS

MARYLAND GOODS MARYLAND JOSBS
Exports to World Supported by E'xporu To World

(%]

Biltions
- N
Thousands

° : ! ¢
O =N UL

199 1996
1992 1990 2

Maryland recorded goods exports totaling $3.8 billion in 1996, up 27 percent ($0.8 billion) from 1992.
During 1996, Maryland was the 30th largest state exporter of goods.

Maryland’s jobs supported by goods exports grew an estimated 6 percent (2,704 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991 the latest year available, Maryland’s exports accounted for 16.7 percent of its manufacturing output
and represented 15.6 percent of its total manufacturing employment.

Maryland’s exports of manufactured producls were up by 29 percent between 1993 and 1996 (from $2.6
billion in 1993 to $3.3 billion in 1996).

The five largest m':anufacturing sectors in terms of Maryland’s exports were: Industrial Machinery and
Computers ($671.3 million of exports in 1996), Electronic and Electric Equipment ($511.9 million), Chemical
Products ($421.0 million), Transportation Equipment ($308.1 million), and Scientific and Measuring
Instruments ($275.6 million). These five sectors accounted for 57 percent of the state’s total exports in 1996.

Among Maryland’s fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Printing and Publishing $80.6 $147.5 83%
Food Products 1383 2145 55
Electronic and Electric Equipment 3474 5119 47
ILIndustrial Machinery and Computers 510.2 671.3 32

Maryland is the country’s 35th largest agricultural exporting state, shipping $247 million in agricuitural
exports abroad in FY 1996. The largest export categories, poultry, feed grains and soybeans, accounted for
80 percent of Maryland’s agricultural exports in FY 1996.

Total exports from Maryland to NAFTA countries decreased by 4 percent between 1993 (pre-NAFTA) and 1996
(from $820.4 million in 1993 to $791.1 million in 1996). During 1996, Canada was Maryland’s largest export
market, while Mexico was Maryland’s fourth largest export market. Exports to Canada were down by 15 percent
(3108 million), to $610.1 million in 1996. Maryland's exports to Mexico were up by 78 percent ($79 million),
from $101.8 million in 1993 to $180.9 million in 1996.

During 1996, Japan was Maryland's fifth largest export market. Total exports from Maryland to Japan were
up 7 percent (§11 million), from $167.3 million in 1993 to $178.7 million in 1996.

Total exports from Maryland to the European Union were up 30 percent ($267 million), from $890.0 million
in 1993 to $1.2 billion in 1996.
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Massachusetts recorded goods exports totaling $16.5 billion in 1996, up 29 percent ($3.7 billion) from 1992,
During 1996, Massachusetts was the | 1th largest state exporter of goods.

Over 200 thousand Massachusetts’ jobs were supported by goods exports during 1996. Massachusetts’ jobs
supported by goods exports grew an estimated 8 percent (14,538 jobs) since 1992. Export-related jobs pay 13
to 16 percent higher than the national average.

In 1991, the latest year available, Massachusetts’ exports accounted for 23.4 percent of its manufacturing
output and represented 22.7 percent of its total manufacturing employment.

Massachusetts’ exports of manufactured products were up by 32 percent between 1993 and 1996 (from $12.1
billion in 1993 to $15.9 billion in 1996).

The five largest manufacturing sectors in terms of Massachusetts’ exports were: Industrial Machinery and
Computers ($4.9 billion of exports in 1996), Electronic and Electric Equipment ($3.4 billion), Scientific and
Measuring Instruments ($2.6 billion), Chemical Products ($1.1 billion), and Fabricated Metal Products ($0.6
billion). These five sectors accounted for over 75 percent of the state's total exports in 1996.

Among Massachusetts’ fastest growing manufactured exports (in billions) were:

Sector 1993 1996 Change %
Chemical Products $0.6 $t.1 83%
Electronic and Electric Equipment 22 34 5t
Scientific and Measuring Equipment 2.0 2.6 35
Industrial Machinery and Computers 39 49 26

Massachusetts is the country’s 45th largest agricultural exporting state, shipping $29 million in agricultural
exports abroad in FY 1996.

Total exports from Massachusetts to NAFTA countries increased by 24 percent between 1993 (pre-NAFTA)
and 1996 (from $3.4 billion in 1993 to $4.2 billion in 1996). During 1996, Canada was Massachusetts’ largest
export market, while Mexicb was Massachusetts’ 12th largest export market. Exports to Canada were up by
26 percent (3782 million), from $3.0 billion in 1993 to $3.8 billion in 1996. Massachusetts’ exports to Mexico
were up by 5 percent ($20 million), from $393 million in 1993 to $414 million in 1996.

During 1996, Japan was Massachusetts’ second largest export market. Total exports from Massachusetts to
Japan were up 60 percent (3654 million), from $1.1 billion in 1993 to $1.8 billion in 1996.

Total exports from Massachusetts to the European Union were up 24 percent ($1.1 billion), from $4.6 billion
in 1993 to $5.7 billion in 1996.
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Michigan recorded goods exports totziling $42.0 billion in 1996, up 68 percent ($17.0 billion) from 1992.
During 1996, Michigan was the fourth largest state exporter of goods.

Michigan’s jobs supported by goods exports grew an estimated 40 percent (147,883 Jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Michigan’s exports accounted for 19.1 percent of its manufacturing output
and represented 20.4 percent of its total manufacturing employment.

Michigan’s exports of manufactured products were up by 41 percent between 1993 and 1996 (from $29.3
billion in 1993 to $41.3 billion in 1996).

The five largest manufacturing sectors in terms of Michigan’s exports were: Transportation Equipment ($26.4
billion of exports in 1996), Industrial Machinery and Computers ($4.6 billion), Electronic and Electric
Equipment (§1.9 billion), Chemical Products ($1.8 billion), and Fabricated Metal Products ($1.4 billion).
These five sectors accounted for 86 percent of the state’s total exports in 1996. The transportation sector alone
accounted for nearly 63 percent of the state’s total exports in 1996.

Among Michigan’s fastest growing manufactured exports (in billions) were:

Sector 1993 1996 Change %
Chemical Products $1.0 $1.8 1%
Scientific and Measuring Instruments 0.5 08 60
Transportation Equipment 17.3 26.4 53
Industrial Machinery and Computers 3.0 4.6 51

Michigan is the country’s 18th largest agricultural exporting state, shipping $1.2 billion in agricultural exports
abroad or 2 percent of the U.S. total in FY 1996. Michigan’s largest agriculture export categories, feed grains,
soybeans, vegetables and wheat, accounted for over 70 percent of Michigan’s agricultural exports in FY 1996.

Total exports from Michigan to NAFTA countries increased by 40 percent between 1993 (pre-NAFTA) and
1996 (from $21.0 billion in 1993 to $29.3 billion in 1996). During 1996, Canada was Michigan’s largest
export market, while Mexico was Michigan’s second largest export market. Exports to Canada were up by 56
percent ($8.5 bitlion), from $15.2 billion in 1993 to $23.6 billion in 1996. Michigan's exports to Mexico were
down by 2 percent ($100 million), from $5.8 billion in 1993 to $5.7 billion in 1996.

During 1996, Japan was Michigan's third largest export market. Total exports from Michigan to Japan were
up nearly 68 percent ($747 million), from $1.1 billion in 1993 to $1.9 billion in 1996.

Total exports from Michigan to the European Union were up by 33 percent ($1.1 billion), from $3.3 billion in
1993 to $4.4 billion in 1996.
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Minnesota recorded goods exports totaling $14.6 billion in 1996, up 48 percent ($4.7 billion) from 1992.
During 1996, Minnesota was the 12th largest state exporter of goods.

Minnesota’s jobs supported by goods exports grew an estimated 24 percent (34,292 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Minnesota exports accounted for 16.4 percent of its manufacturing output
and represented 18.0 percent of its total manufacturing employment.

Minnesota’s exports of manufactured products were up by 21 percent between 1993 and 1996 (from $7.8
billion in 1993 to $9.4 billion in 1996).

The five largest manufacturing sectors in terms of Minnesota’s exports were: Industrial Machinery and
Computers (32.4 billion of exports in 1996), Food Products ($1.9 billion), Scientific and Measuring
Instruments ($1.5 billion), Electronic and Electric Equipment ($1.2 billion), and Transportation Equipment
(80.8 billion). These five sectors accounted for 53 percent of the state’s total exports in 1996.

Among Minnesota fastest growing manufactured exports (in billions) were:

Sector 1993 1996 Change %
Industrial Machinery and Computers $1.8 $2.4 36%
Scientific and Measuring [nstruments 1.1 1.5 34
Electronic and Electric Equipment 0.9 1.2 25
Transportation Equipment 0.6 0.8 23

Minnesota is the country’s seventh largest agricultural exporting state, shipping $3.0 billion in agricultural
exports abroad or 5% of the U.S. total in FY 1996. The largest export categories, feed grains, and soybeans,
accounted for 63 percent of Minnesota's agricultural exports in FY 1996.

Total exports from Minnesota to NAFTA countries increased by 51 percent between 1993 (pre-NAFTA) and
1996 (from $2.6 billion in 1993 to $3.9 billion in 1996). During 1996, Canada was Minnesota’s largest export
market, while Mexico was Minnesota’s fourth largest export market. Exports to Canada were up by 29
percent ($684 million), from $2.3 billion in 1993 to $3.0 billion in 1996. Minnesota’s exports to Mexico were
up by 252 percent (3645 million), from $256.3 million in 1993 to $900.9 million in 1996.

During 1996, Japan was Minnesota’s second largest export market. Total exports from Minnesota to Japan
were up 23 percent ($200 million), from $882.4 million in 1993 to $1.1 billion in 1996.

Total exports from Minnesota to the European Union were up 22 percent ($763 million), from $3.5 billion in
1993 to $4.3 billion in 1996.
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u Mississippi recorded goods exports totaling $1.3 billion in 1996, up 37 percent ($348.5 million) from 1992.

During 1996, Mississippi was the 40th largest exporter of goods.

n Mississippi’s jobs supported by goods exports grew an estimated 14 percent (1,992 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

n In 1991, the latest year available, Mississippi exports accounted for 16.6 percent of its manufacturing output
and represented 12.9 percent of its total manufacturing employment.

u Mississippi’s exports of manufactured products were up by 39 percent between 1993 and 1996 (from 880.0
million in 1993 to $1.2 billion in 1996).

. The five largest manufacturing sectors in terms of Mississippi’s exports were: Electronic and Electric
Equipment ($170.4 million of exports in 1996), Food Products ($162.5 million), Industrial Machinery and
Computers ($138.7 million), Paper Products (8125.1 million) and Apparel Products ($93.0 million). These
five sectors accounted for 53 percent of the state’s total exports in 1996.

n Among Mississippi’s fastest growing manufactured exports (in millions) were:
Sector 1993 1996 Change %
Food Products $50.7 51625 220%
Industrial Machinery and Computers 933 138.7 49
Electronic and Electric Equipment 127.7 170.4 33
Paper Products 1115 125.1 12
n Mississippi is the country’s 24th largest agricultural exporting state, shipping $815 million in agricultural

exports abroad in FY 1996. The largest export categories, cotton and linter, and poultry, accounted for 63
percent of Mississippi’s agricultural exports in FY 1996.

L Total exports from Mississippi to NAFTA countries increased by 25 percent between 1993 (pre-NAFTA) and
1996 (from $418.7 million iri 1993 to $521.7 million in 1996). During 1996, Canada was Mississippi’s largest
export market, while Mexico was Mississippi’s third largest export market. Exports to Canada were up by 8
percent ($33.1 million), from $391.7 million in 1993 to $424 8 million in 1996. Mississippi’s exports to
Mexico were up by 259 percent (569.9 million), from $27.0 million in 1993 to $96.9 million in 1996.

L] During 1996, Japan was Mississippi’s sixth largest export market. Total exports from Mississippi to Japan
were up 36 percent ($10.4 million), from $29.2 million in 1993 to $39.6 million in 1996.

n Total exports from Mississippi to the European Union were up 27 percent (346.9 million), from $172.1 million
in 1993 to $219.0 million in 1996,
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Missouri recorded goods exports totaling $7.5 billion in 1996, up 56 percent ($2.7 billion) from 19972, During
1996, Missouri was the 23rd largest state exporter of goods.

Missouri’s jobs supported by goods exports grew an estimated 31 percent (21,612 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In l99|, the latest year available, Missouri exports accounted for 15.1 percent of its manufacturing output and
represented 15.3 percent of its total manufacturing employment.

Missouri’s exports of manufactured products were up by 38 percent between 1993 and 1996 (from $4.3 billion
in 1993 to $6.0 billion in 1996).

The five largest mdnufacturing sectors in terms of Missouri’s exports were: Chemical Products ($1.7 billion of
exports in 1996), Transportation Equipment ($1.1 billion), Industrial Machinery and Computer ($724.8
million), Electronic and Electric Equipment ($608.9 million), and Food Products ($442.4 million). These
five sectors accounted for 60 percent of the state’s total exports in 1996.

Among Missouri’s fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Transportation Equipment $550.0 $1,052.7 9%
Elcctronic and Electric Equipment 402.5 608.9 51
Industrial Machinery and Computers 532.1 724.8 36
Chemical Products 1.395.7 1,679.3 20

Missouri is the country’s 15th largest agricultural exporting state, shipping $1.3 biltion in agricultural exports
abroad or 2.2% of the U.S. total in FY 1996. The largest export categories, soybeans and feed grains,
accounted for 57 percent of Missouri’s agricultural exports in FY 1996.

Total exports from Missouri to NAFTA countries increased by 36 percent between 1993 (pre-NAFTA) and
1996 (from $1.9 billion in 1993 to $2.6 billion in 1996). During 1996, Canada was Missouri’s largest export
market, while Mexico was Missouri's second largest export market. Exports to Canada were up by 7 percent
($94.9 million), from $1.4 billion in 1993 to $1.5 billion in 1996. Missouri’s exports to Mexico were up by
106 percent ($610.8 million), from $576.7 million in 1993 to $1.2 billion in 1996.

During 1996, Japan was Missouri’s fifth largest export market. Total exports from Missouri to Japan were up
3 percent ($9.2 million), from $276.2 million in 1993 to $285.4 million in 1996.

Total exports from Missouri to the European Union were up 92 percent (§939 million), from 1.0 billion in
1993 to $2.0 billion in 1996.
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Montana recorded goods exports totaling $358.0 million in 1996, up 52 percent ($122.0 million) from 1992,
During 1996, Montana was the 48th largest state exporter of goods.

Montana’s jobs supported by goods exports grew an estimated 27 percent (929 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Montana exports accounted for 15.1 percent of its manufacturing output and
represented 14.1 percent of its total manufacturing employment. .

Montana’s exports of manufactured products were up by 37 percent between 1993 and 1996 (from $199.4
million in 1993 to $272.9 million in 1996).

The five largest manufacturing sectors in terms of Montana's exports were: Primary Metal Industries ($98.5
million of exports in 1996), Industrial Machinery and Computers ($73.3 million), Chemical Products ($17.1
million), Misc. Manufacturing Industries ($14.6 million) and Lumber and Wood Products ($14.2 million).
These five sectors accounted for 61 percent of the state’s total exports in 1996.

Among Montana’s fastest growing manufactured exports (in millidns) were:

Sector 1993 1996 Change %
Electronic and Electric Equipment $2.7 $7.5 178%
Scientific and Measuring Instruments 5.5 11.4 107
Primary Metals 493 98.5 100
Industrial Machinery and Computers 46.6 733 57

Montana is the country’s 23rd largest agricultural exporting state, shipping $850 million in agricultural exports
abroad in FY 1996. The largest export category, wheat, accounted for 88 percent of Montana's agricultural
exports in FY 1996.

Total exports from Montana to NAFTA countries increased by 32 percent between 1993 (pre-NAFTA) and
1996 (from $167.7 million in 1993 to $221.0 million in 1996). During 1996, Canada was Montana’s largest
export market, while Mexico was Montana’s second largest export market. Exports to Canada were up by 5
percent ($8.2 million), from $165.9 million in 1993 to $174.1 million in 1996. Montana’s exports to Mexico
were up over 2,400 percent (845.1 million), from $1.8 million in 1993 to $46.9 million in 1996.

During 1996, Japan was Montana’s fourth largest export market. Total exports from Montana to Japan were
up 114 percent (§11.4 million), from $10.0 million in 1993 to $21.4 million in 1996.

Total exports from Montana the European Union were up 28 percent ($18.3 million), from $65.1 million in
1993 to $83.3 million in 1996.
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Nebraska recorded goods exports totaling $2.6 billion in 1996, up 54 percent ($900.3 million) from 1992,
During 1996, Nebraska was the 35th largest state exporter of goods.

Nebraska’s jobs supported by goods exports grew an estimated 29 percent (7,028 jobs) since 1992.. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Nebraska exports accounted for 13.1 percent of its manufacturing output and
represented 13.7 percent of its total manufacturing employment.

Nebraska's exports of manufactured products were up by 28 percent between 1993 and 1996 (from $1.8
billion in 1993 to $2.3 billion in 1996).

The five largest manufacturing sectors in terms of Nebraska's exports were: Food Products ($1.5 billion of
exports in 1996), Industrial Machinery and Computers ($206.1 million), Transportation Equipment ($137.0
million), Electronic and Electric Equipment ($135.0 million), and Leather Products ($81.2 million). These
five sectors accounted for 79 percent of the state’s total exports in 1996.

Among Nebraska fastest growing manufactured exports (in millions) were:

Scctor 1993 1996 Change %
Industrial Machinery and Computers $132.2 $206.1 56%
Electronic and Electric Equipment . 91.0 135.0 48
Leather Products 55.8 81.2 46
Food Products 1,144.0 1,478.5 29

Nebraska is the country’s fifth largest agricultural exporting state, shipping $3.5 billion in agricultural exports
abroad or 5.9% of the U.S. total in FY 1996. The largest export categories, feed grains and live animals and
meat (excluding poultry), accounted for over 60 percent of Nebraska's agricultural exports in FY 1996.

Total exports from Nebraska to NAFTA countries increased by 42 percent between 1993 (pre-NAFTA) and
1996 (from $449.6 million in 1993 to $640.4 million in 1996). During 1996, Canada was Nebraska's second
largest export market, whileiMexico was Nebraska's third largest export market. Exports to Canada were up
by 21 percent ($80.3 million), from $385.1 million in 1993 to $465.4 million in 1996. Nebraska's exports to
Mexico were up by 171 percent (8110.5 million), from $64.5 million in 1993 to $175.0 million in 1996.

During 1996, Japan was Nebraska’s largest export market. Total exports from Nebraska to Japan were up 21
percent (8192.9 million), from $939.6 million in 1993 to $1.1 billion in 1996. :

Total exports from Nebraska to the European Union were up 18 percent ($38.2 million), from $209.2 million
in 1993 to $247.4 million in 1996.

Sources USTR based on data from the Mavaachusen Instnute of Socaal and Fronomic Researeh 116 Comacsers e amd b 006+ L+ o
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Nevada recorded goods exports totaling $762.4 million in 1996, up 67 percent ($306.0 million) from 1992.
During 1996, Nevada was the 45th largest state exporter of goods.

Nevada’s jobs supported by goods exports grew an estimated 40 percent (2,685 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, Nevada exports accounted for 15.6 percent of its manufacturing output and
represented 15.2 percent of its total manufacturing employment. _

Nevada's exports of manufactured products were up by 29 percent between 1993 and 1996 (from $540.6
million in 1993 to $698.3 million in 1996).

The five largest m':zmufacturing sectors in terms of Nevada’s exports were: Miscellaneous Manufacturing
Industries ($186.8 million of exports in 1996), Electronic and Electric Equipment ($106.0 million), Industrial
Machinery and Computers ($100.1 million), Scientific and Measuring Instruments ($74.6 million) and

Transportation Equipment ($63.3 million). These five sectors accounted for nearly 70 percent of the state's
total exports in 1996.

Among Nevada's fastest growing manufactured exports (in millions) were:

Scctor 1993 1996 Change %
Transportation Equipment $20.1 $63.3 214%
Miscellaneous Manufacturing Industries 71.7 186.8 161
Electronic and Electric Equipment 499 106.0 112
Industrial Machinery and Computers 62.4 100.1 60

Nevada is the country’s 46th largest agricultural exporting state, shipping $9.8 million in agricultural exports
abroad in FY 1996.

Total exports from Nevada to NAFTA countries increased by 93 percent between 1993 (pre-NAFTA) and
1996 (from $161.7 million in 1993 to $311.5 million in 1996). During 1996, Canada was Nevada’s largest
export market, while Mexicb was Nevada’'s 15th largest export market. Exports to Canada were up by 104
percent (§153.9 million), from $148.0 million in 1993 to $301.9 million in 1996. Nevada's exports to Mexico
were down by 30 percent (34.2 million), to $9.6 million in 1996.

During 1996, Japan was Nevada's second largest export market. Total exports from Nevada to Japan were up
189 percent ($54.1 million), from $28.6 million in 1993 to $82.7 million in 1996.

Total exports from Nevada to the European Union were up 62 percent (846.4 million), from $74.6 million in
1993 to $121.0 million in 1996.
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New Hampshire recorded goods exports totaling $1.9 billion in 1996, up 68 percent (§766 million) from 1992,
During 1996, New Hampshire was the 37th largest state exporter of goods.

New Hampshire's jobs supported by goods exports grew an estimated 41 percent (6,708 jobs) since 1992.
Export-related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, New Hampshire exports accounted for 22.1 percent of its manufacturing
output and represented 21.2 percent of its total manufacturing employment.

New Hampshire’s exports of manufactured products were up by 48 percent between 1993 and 1996 (from $1.2
billion in 1993 to $1.8 million in 1996).

The five largest manufacturing sectors in terms of New Hampshire's exports were: Industrial Machinery and
Computers ($586.3 million of exports in 1996), Electronic and Electric Equipment ($275.0 million), Leather
and Leather Products ($181.1 million), Transportation Equipment ($164.8 million), and Scientific and
Measuring Instruments ($142.4 million). These five sectors accounted for over 71 percent of the state's total
exports in 1996.

Among New Hampshire’s fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Transportation Equipment $52.9 $164.8 212%
Leather Products 68.8 181.1 163
Electronic and Electric Equipment . 130.7 275.0 11
Scientific and Measuring Instruments . 105.9 1424 34

New Hampshire is the country’s 49th largest agricultural exporting state, shipping $900 thousand in
agricultural exports abroad in FY 1996.

Total exports from New Hampshire to NAFTA countries increased by 49 percent between 1993 (pre-NAFTA)
and 1996 (from $508.2 million in 1993 to $757.3 million in 1996). During 1996, Canada was New
Hampshire’s largest export rarket, while Mexico was New Hampshire’s 6th largest export market. Exports
to Canada were up by 48 percent ($222.2 million) from $467.3 million in 1993 to $689.5 million in 1996.
New Hampshire's exports to Mexico were up by 66 percent ($26.9 million), from $40.8 million in 1993 to
$67.7 million in 1996.

During 1996, Japan was New Hampshire's fifth largest export market. Total exports from New Hampshire to
Japan were up 41 percent (25.0 million), from $60.4 million in 1993 to $85.3 million in 1996.

Total exports from New Hampshire to the European Union were up 62 percent (S204.1 million), from $329.8
million in 1993 to $533.8 million in 1996.
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New Jersey recorded goods exports toIaling $20.0 billion in 1996, up 29 percent ($4.5 billion) from 1992.
During 1996, New Jersey was the ninth largest state exporter of goods.

New Jersey’s jobs supported by goods exports grew an estimated 8 percent (18,264 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, New Jersey’s exports accounted for 15.2 percent of its manufacturing output
and represented 17.3 percent of its total manufacturing employment.

New Jersey’s exports of manufactured products were up by 27 percent between 1993 and 1996 (from $14.8
billion in 1993 to $18.8 billion in 1996).

The five largest manufacturing sectors in terms of New Jersey's exports were: Chemical Products ($5.2 billion
of exports in 1996), Electronic and Electric Equipment ($2.8 billion), Industrial Machinery and Computers
($2.0 billion), Transportation Equipment ($1.7 billion), and Scientific and Measuring Instruments ($1.5
billion). These five sectors accounted for 66 percent of the state’s total exports in 1996.

Among New Jersey’s fastest growing manufactured exports (in billions) were:

Sector 1993 1996 Change %
Transportation Equipment $1.2 $1.7 43%
Chemical Products 3.8 5.2 37
Food Products l ' 1.0 1.2 27
Electronic and Electric Instruments 23 2.8 19

New Jersey is the country’s 37th largest agricultural exporting state, shipping $142 million in agricultural
exports abroad in FY 1996. New Jersey's largest agriculture export category, miscellaneous products (mainly
confectionery, nursery and greenhouse, essential oils, beverages, and other miscellaneous animal and
vegetable products), accounted for 65 percent of New Jersey’s agricultural exports in FY 1996.

Total exports from New Jersey to NAFTA countries increased by 21 percent between 1993 (pre-NAFTA) and
1996 (from $3.6 billion in 19‘93 to $4.4 billion in 1996). During 1996, Canada was New Jersey's largest
export market, while Mexico was New Jersey's eighth largest export market. Exports to Canada were up by
32 percent ($886 million), from $2.8 billion in 1993 to $3.6 billion in 1996. New Jersey’s exports to Mexico
were down by 14 percent ($121 million), to $737 million in 1996.

During 1996, Japan was New Jersey’s second largest export market. Total exports from New Jersey to Japan
were up 39 percent ($458 million), from $1.2 billion in 1993 to $1.6 billion in 1996.

Total exports from New Jersey to the European Union were up 15 percent ($639 million), from $4.2 billion in
1993 to $4.8 billion in 1996.
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New Mexico recorded goods exports totaling $935.1 million in 1996, up 252 percent (§669.5 million) from

1992. During 1996, New Mexico was the 43th largest state exporter of goods.

New Mexico's jobs supported by goods exports grew an estimated 194 percent (7,579 jobs) since 1992.

Export-related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, New Mexico exports accounted for 20.7 percent of its manufacturing output
and represented 14.5 percent of its total manufacturing employment.

New Mexico’s exports of manufactured products were up by 1,131 percent between 1993 and 1996 (from

$393.8 million in 1993 to $908.9 million in 1996).

The five largest ménufacluring sectors in terms of New Mexico's exports were: Electronic and Electric
Equipment ($696.8 million of exports in 1996), Petroleum and Coal Products ($54.2 million), Industrial
Machinery and Computers ($42.1 million), Scientific and Measuring Instruments ($30.5 million), and

Chemical Products ($28.3 million). These five sectors accounted for over 91 percent of the state’s total

exports in 1996.

Among New Mexico's fastest growing manufactured exports (in millions) were:

Sector 1993 1996 Change %
Textile Products $0.3 S44 1,168%
Electronic and Electric Equipment 129.3 696.8 439
Transportation Equipment 11.6 305 163
Scientific and Measuring Instruments 19.0 28.3 49

New Mexico is the country’s 40th largest agricultural exporting state, shipping $75 million in agricultural

exports abroad in FY 1996.

Total exports from New Mexico to NAFTA countries decreased by 5 percent between 1993 (pre-NAFTA) and
1996 (from $165.2 million in 1993 to $136.4 million in 1996). During 1996, Mexico was New Mexico's third
largest export market, while*Canada was New Mexico’s fifth largest export market. Exports to Mexico were

down by 6 percent ($6.7 million), to $101.8 million in 1996. New Mexico's exports to Canada were down by

4 percent ($2.1 million), to $54.6 million in 1996.

During 1996, Japan was New Mexico’s seventh largest export market. Total exports from New Mexico to

Japan were up 28 percent ($10.1 million), from $36.0 billion in 1993 to $46.0 million in 1996.

Total exports from New Mexico the European Union were up 32 percent ($25.4 million), from $79.4 million

in 1993 to $104.8 million in 1996.



NEW YORK STATE EXPORTS

P
— -

NEW YORK GOODS NEW YORK JOBS L
Exports to Worid Supporiod by Exports To World

il

Thousands

1962 1506

New York recorded goods exports totaling $49.3 billion in 1996, up 18 percent ($7.5 billion) from 1992, During
1996, New York was the third largest state exporter of goods.

New York’s jobs supported by goods exports declined an estimated 1 percent (8,202 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, New York exports accounted for 18.6 percent of its manufacturing output and
represented 18.0 percent of its total manufacturing employment.

New York’s exports of manufactured products were up by 11 percent between 1993 and 1996 (from $38.5 billion
in 1993 to $42.8 billion in 1996).

The five largest manufacturing sectors in terms of New York's exports were: Primary Metal Industries (86.7
billion of exports in 1996), Industrial Machinery and Computers (56.3 billion), Scientific and Measuring
Instruments ($4.5 billion), Transportation Equipment ($4.5 billion), and Electronic and Electric Equipment ($3.8
billion). These five sectors accounted for over half of the state’s total exports in 1995.

Among New York's fastest growing manufactured exports (in billions) were:

Sector 1993 1996 Change %
Paper Products $1.3 1.7 . 34%
Scientific and Measuring Instruments ' 35 4.5 . 3
Industrial Machinery and Computers 50 6.3 I 25
Electronic and Electric Equipment 32 3.8 18

New York is the country’s 33rd largest agricultural exporting state, shipping $396 million in agricultural exports
abroad in FY 1996. The largest export categories, feed grain, miscellaneous products (mainly confectionery,
nursery and greenhouse, essential oils, beverages, and other miscellaneous animat and vegetable products),
vegetables and fruits, accounted for 76 percent of New York's agricultural exports in FY 1996.

Total exports from New York to NAFTA countries increased by 32 percent between 1993 (pre-NAFTA) and
1996 (from $8.4 billion in 1993 to $11.1 billion in 1996). During 1996, Canada was New York’s largest export
market, while Mexico was New York’s ninth largest export market. Exports to Canada were up by 36 percent
($2.5 billion), from $7.1 billion in 1993 to $9.6 billion in 1996. New York’s exports to Mexico were up by 10
percent ($126 million), from $1.3 billion in 1992 to $1.5 billion in 1996. :

During 1996, Japan was New York’s second largest export market. Total exports from New York to Japan were
up 21 percent (§1.0 billion), from $4.7 billion in 1993 to $5.7 billion in 1996. :

Total exports from New York to the European Union were down 9 percent (S1.0 billion), to $11.1 billion in 1996.
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North Carolina recorded goods exports totaling $12.6 billion in 1996, up 54 percent ($4.4 billion) from 1992,
During 1996 North Carolina was the 15th largest state exporter of goods.

North Carolina’s jobs supported by goods exports grew an estimated 29 percent (34,619 jobs) since 1992.
Export-related jobs pay 13 to 16 percent higher than the national average.

In 1991, the latest year available, North Carolina exports accounted for 17.5 percent of its manufacturing
output and represented 15.2 percent of its total manufacturing employment.

North Carolina’s exports of manufactured products were up by 50 percent between 1993 and 1996 (from $7.8
billion in 1993 to $11.8 billion in 1996).

The five largest manufacturing sectors in terms of North Carolina exports were: Industrial Machinery and
Computers ($2.2 billion of exports in 1996), Chemical Products ($1.7 billion), Electronic and Electric

Equipment ($1.5 billion), Apparel Products ($1.3 billion), and Textile Mill Products ($1.1 billion). These five
sectors accounted for 62 percent of the state’s total exports in 1996.

Among North Carolina’s fastest growing manufactured exports (in billions) were:

Sector 1993 1996 Change %
Apparel Products $0.6 1.3 112%
Industrial Machinery and Computers 1.2 T 22 77
Chemical Products 1.1 1.7 64
Textile Mill Products 0.7 1.1 61
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North Carolina is the country’s 13th largest agricultural exporting state, shipping $1.4 billion in agricultural
exports abroad or 2.4% of the U.S. total in FY 1996. The largest export categories, tobacco and poultry,
accounted for 61 percent of North Carolina’s agricultural exports in FY 1996.

Total exports from North Carolina to NAFTA countries increased by 67 percent between 1993 (pre-NAFTA)
and 1996 (from $3.0 billion in 1993 to $5.0 billion in 1996). During 1996, Canada was North Carolina's
largest export market, whilé Mexico was North Carolina’s second largest export market. Exports to Canada
were up by 53 percent ($1.4 billion), from $2.6 billion in 1993 to $3.9 billion in 1996. North Carolina’s
exports to Mexico were up by 158 percent (8629.0 million), from $398 million in 1993 to $1.0 billion in 1996.

During 1996, Japan was North Carolina’s third largest export market. Total exports from North Carolina to
Japan were up 15 percent($113.6 million), from $742.9 million in 1993 to $856.5 million in 1996.

Total exports from North Carolina to the European Union were up 36 percent (8717 million), from $2.0 billion
in 1993 to $2.7 billion in 1996.




