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FAST TRACK EDITORUL COMMENTS 

"New agreements, if achieved, will increasingly play to U.S. strengths in agriculture, high-
technology products and services ranging from insurance to telecommunications. Pursuing such 
agreements particularly makes sense because the American economy already is so open, little is to 
be lost, and much is to be gained from pressuring other countries to approach the U.S. level of 
openness...This can't happen unless Congress gives Mr. Clinton what's known as "fast-track" 
negotiating authority." 
(The Washington Post. "...Now on to Trade," April 27, 1997) 

"Inaction on trade is causing U S, business and workers to lose out,,,The free-trade group of 
Brazil, Argentina, Paraguay, Uruguay and Chile now does more business with Europe than with 
the United States. ..trade expansion legislation appears glaringly overdue." 
(USA Today. "Foot-dragging on trade hurts U.S. workers," May 6, 1997) 

"There will be doubtless grandstanding about trade with China in coming weeks, and bellyaching 
about Japan's recent trade gains...Fast-track authority transcends this political brouhaha, and it is 
vitally important to help break down global barriers." 
(Business Week, "Put Fast-Track in the Fast Lane," May 19, 1997. 

"Clinton needs so called fast-track authorization to move on this opportunity to expand 
hemispheric trade, a goal we support...The U.S. economic system is based on the principles of 
free trade, and in today's global economy the fewer the barriers the better the prospects." 
(The Los Aneeles Times. "Time is Right for the Chile Accord," February 28, 1997) 

"The U.S. risks a loss of credibility and actual share to aggressive European Union and Asian 
competitors taking advantage of our indecision. But we can't even get into the game until the 
president demands and Congress gives fast-track negotiating authority." 
(Chicago Tribune. "Time to Get on a Fast Track," June 2, 1997) 

"Fast track authority is essential because otherwise special interests can obstruct deals by 
attaching killer amendments they know will be unacceptable to our trading partners." 
(The Washington Times "Fast Track to Nowhere," June 24, 1997) 

"The United States could lose its edge and its leadership role in global trade if it were to withdraw 
from trade liberalization agreements." 
(The Journal of Commerce "Growth through Trade," March 3, 1997) 
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... P\'oiv 'on to Trade 
T\ TOV/THAT Cc 

\ ! C" ba.''.r.i.';-g cherr.icai •'••ejpo.-.s. ic's ci.r.e ;cr 
J. 1 ?:is\cir.: 0.:r.:zr. :c rr.c-t ca Co che r.i:r. 
c:5 tcrel'jr. pcLcy 'zi"li: L-ace. T: r-iL-cir. ch.e 
rr.crr.ir.K^. he iiijcuir.ec CLi."g rJs f_-;; cerrr. 
cc-vi.-d brei-.T'.g do-,".- 7,'czzl szcit ci.T:en. he -u3: 

c:r5:ss3:cn;ii auL'.cczaccr. tcr r.:rj',er CnCi 
'.e c'.e.T.̂ cn '*-eapcr.s ng.'.c. he Ciikj. ir.d iccn. Ai in 

'.^-il r.ê d bipjr-sar. 3u:ccr.. Ec: L~.e fcliccs in u'̂ js 
case ore. if mysJs.i. r.cr; coc.cie.'̂ . ht:c:use Lhe 
Der.cc.-Cj or; a cl-r.cid as che Recublicnns on che 
issue. 

Free crr.de is gccd for ch.e U.S. ecor.cr-.y. !c helps 
cre::e jccs bac ter.d to be h;2-.er-fa>-r.g 
average. E.tpcr_s have helped revive c.e U.S. mar.i:-
I'ac'.'.i.'-r.g sector, wrjci r.cc so rz-'/ /ears ago was 
v.:dei'/ porj-ayed as terrdr.;!:]/ risdr.g. New agree-
rr.encs. ii achieved, will ir.creasir.g!'/- play to U.S. 
icre.'igtl-'.s in agricJf^-e. high-cech.'-.olcg'/ prc<Iuc:s 
and ier.icss rong'-ng from insurance co celecomnuni-
d'icr.s. Pursuing such agree.T.er.G particibriy 
makes sense because Che .'̂ -mercan economy akeady 
is so open; litde is co b<; lose, and m.uch is Co b<i 
gained, from pressurir.g ocher councres to approach 

. L'-ie U.Sjeve! oc openness. 
Tnac- can'c happ-en uriess Congress gives NL-. 

ClLncon whac's kno'̂ vr̂  as "fasc-cnck" negociachgr' 
'iuchodr/. This would ailo-v his represencac;ves"to 
negotiate treaties—with congresoicnally approved 
nations and on conjressicnally approved subject— 
and then submit chose agree.mencs co Congress for a-
y;s<r-no voce. Other*-;se—'i Congress could re;ec-, 
scm.e provisions, accepc ocr.ers and seek to amend 
s:dl more—no ctr.er cz'zr.'̂ / '••odd ever m4ke: 
concessions in cade cal!-j. because none could c-e 

sure che U,5. admi-jsL-acicn code de: 
c; th.e bargii.'".. Congress rias jven su; 
ever/ president sLnce Criraid Ford. 

Tois Confess, though, is leer/. Seme c: c-.e mere 
r.:idcrjiils: .RepublicLns are susciccus o: an.y 'r.ce.~-
c:cnai ceii. cut th.e greater problem. r.iy lie ••/•-.ir. 
Dem.ccraci. .who wa,-.: to mjndace stric: labor stan­
dards—'̂ -L'. purutive sancicns for any breaches—is 
par. of a.-'.y tia'de agreem.ent. 

jobs migrating overseas is a real issue. The U.S. 
econom.y as a whole gxr̂ s trom glcbali-nucn. but 
'mtany indi'ndual workers lose out. Tne m.ân resycrs<i 
to chat problem has to b<: domestic: rec"aL-jng to 
prepare workers for be'.:er-pa;.hng jcbs. an.d Lr.-
proved education Co creace che kind of labor force 
ci-jic *-il a::rac; long-cerm invescment. .A: che sam.e 
tLT̂ e. che United States shcdd work to e.nsure that 
ocher countries fulfil cheir pledges to enforce decent 
working conditions, outlaw forced and ciiild bbcr a.-.d 
p<;rmit unions and collecive bargaining. 

But che kind oc labcr-scindard m;andates scm.e 
Democrats are jee!cng whil simply Idl a.ny crace 
deal, because no developing country will accept 
.che.m. Teen ever/one Icŝ s. .Am.erican workers lose 
out cn high-paying, cc^or-celated'jccs. Companies 

. lil<ely to migrate overseas w-H prob̂ ibly go ir:r/ny. 
-X and any leverage che U.S. government might achieve 
• 'tl-ijoush trade deals chat Indude less stringent labor 

.rrpvisicns wcdd be lest. 
^ To scm.e cxrent. ail cc Chis may com.e down to 
whecher Vice President C-crs has che m.oxie to stand 

." up for tee Cnde against House Maicri"/ Leader 
Dick C-ecrjirdc in thei- presidential .elecion bafJe 
.aL'eady ur.cer-a/. I : '^iii b« an Lnceresting test c: 
leadershio. 
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TOORf 
N O , T H E USA . . . HRST IN DAILY READERS 

Foot-dragging on trade 
hurts U.S: workers 

The prasident's trip 
tiiis wsek giv2s him 

an opportunity to pursue an ovsr-
dua hemispheric tr̂ de pact. 

As FTr:;d;nc Cun:cn pircdec thrcuzh 
sum..mi-s wich M;.-i=i.n. Czzzzl A.miricnn 
a.nd Caricccnn lc:d:r; chis wttk, he ccm.es 
fac: to face wich a ma;cr ur-:d:r:rz;d 
prcmJj:: Lraring dew- tmde bnrrie.- be-
rA.-ctn the U'niird Stairs and chs rts: cf chi 
hemispher:. Lnnchcn oc cr::de is ca'uiiog 
U.S. bus;nc::s and wcrkir; to Icse cue 

•Q^^zr Fabr: of Fail Riv-r. Mis:., hzs 
sctn its ce.-dle zr.-ccs to Cmadn and Nle.-.-
ico cii<: off sine; th; Norh .A.-ericna Frr: 
Tr̂ ade Ajr—.T.̂ nc ccck czcr. But Qu2l<rr 
cnn't compc'.e Ln Ceils and A--grndna, 
whir: Bridiian m.anujhcrar:rj new ŝ ii 
du '̂--mri while Qv:ni<;r pays a sdatarlfi 

I FX Ccs. of W'zdicr, Ccn.n., sets i 
huzc mark:: b Ccii;, the fistrst-^ow-bg 
ccuncr/icc'ch; hemisycer:, for i'̂ s enricn-
m.;n'-il trchr.clcg-/. But it faca lO'rs w-;±-
hclding cc its fir:: due to Crilcc:: h-*::. 

Ci;:~iilar Inc. is chinking of shi'̂ ng 
som.e cfits hccvy equipment rzan'ufhcrur-
ing — led jccs — to Bniiil in order ;c cs-
cnpc an 11% drin and get ir.sidi chs grow­
ing du-/-5-r; market chat new ccv;n mcr: 
Chan half of South .̂ _T.crica. 

W"hea trad; barriers a.-cng th; U.S.. 
Canada and N[;.-Jco wcr: slashed in 1994, 
si.miiar dris. fL-s: w-;:h Cnile and Chen wich 
cc-.;n, w 
him-isch: 

CO iCUCW. un; 

j--d; frri cr::d; 
b:n:a'.s of a 
ar;a c'-- 2C05 

wcr: F'-c;ai.-;d. C:nrd A.r.ircan and 
Cirihccan cadcns ar: cLa.mcrin; fcr a 
crcadr- a?r=m;nc But-cochi.-:; happened. 

I . : : auciorir/ i—quL-rd co ;.^rr:v;|v 
gcca-j: trade azr=m;n-s c."u-;d ar.d has 
cct ccrn r:n;wei i v i c e . - / fcr ind-us-
crirs and unicr.s cha; fcnr fcrrir-. cnm.-ea-
cicn carrier; a sirtp prio;. 

G i l : , fcr c.-^—pI:. has cut c-::-r:d: 
deals wiih crrly ail its m.ajcr trading pa.t-
cer; e.-.crpt ch: Ucitrd Sca-.;s. Jobs cding 
Giii:"s bccrzing demand fcr i.m.-crj ar: 
gctng cc w-crk;n in other ccuc~r:. 

L:ad;rs from Germany and Japan. 
Francr and Spain, cv:n Scuch A.:rica and 
Hunarr/ hav; bcrn hccscccc.hing Lain 
capitals, cuiiding trad: ties w-hi; ' j - . ; U'ric-
ed Sta'.;s dawdla. Tnc frr:-rad; group cf 
Bmnii. A--i:adaa. Farâ -uay, Uruguay and 
Chile now dees mor: busia;:s wiL-. E'urope 

U.S. w-crkrrs pay fcr th: fccc-i-a^ng Ln 
cppcrraniha Icsc Tc: 11.3 eiiicc e.-ds:-
ing ;.'.pcr,-v-;Li:=d jccs pay Ij-b to lOTii 
mcr: than U.S. jccs cv;miL Ajad c.'pcr.s 
acnnun'-rd fcr cc: cf ever' cizh: zz: jccs 
cr^t:si •ccr;.-:=n 1992 and 199c. 

Y=. NX" i.A Las ccr. scm.: jccs. Lx-
pcns disa^rr; cc th; ca-mbcr, but even th; 
2iO,CCC ciiizied by its siv:r:r. chtics art 
scircciy mcr: than oc; ccccch's c;w jccs 
cm*.rd by tcday's rebus: cccccmy. ^ ; 

Gic*.nc w-a:-.rd unci his £ri: ynr in cf-
tcz to £ra!!y visit zsiy pan cf i ; carjrii 
U.S. m.ark:: scucn cf th; ccrd;r Now tha* 
h;"s ther:. c^de-;.tpar.sion Icgisladoc a> 
piars giL-ingiy overdue. P-unring scar:d is 
no way ;c run a trade pcLir/. 
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Co0 Atigetes ©tmes 
Time Is Right for Cliile Accord 

Congress should beck quick ac:ion or. a h'AFTA-sryle accord 
Qr.ci J|i:,-.. ss r.i. c;c Z-̂ -̂̂ -'-a- Q- -• 

Miami's Sum-:: c: c.:̂  Ame-c"!" =-3^^---
£•"•-•• ?'-cCh:iecn -he U.S. tradVage.nda: 
.-s c:me. wj hcce. hi"! be able :c cor.vine 
Congress rc :::cv, p:cm:c;y on che ;ssue and 
cr-.ng Cnile mco a 'NA.-TA-cvce crsda a^"-
m.e.-.c. Chilj has long been c-ns-d'-̂ -̂  ĉ -ê hk̂  
lies: Scuch Amd:;can candidacy foVs^h a 

Clmcon needs so-cailed fasccrack auchcr;:a-
c;cn to m.cvj or, ccccrtunnv to e.cea.-.d 
nem:spner:c trade, a gca: w. suoccrt. The'cime 
see.ms ng.̂ c. bu: a.-, accord w.ii r.ct haocen 
w-.c.̂ .cut full and thorcign deba- on the oVo-
cosal wichia Congress and a.mcng inter^st̂ d 
parties througncut the United States. 

Ultimately che White House would ouc a 
cac.<age Cogether on an enhancd c-ade'r-a-
cicnship w-ch Chile. Congress would have'the 
fina say. and, ir it approves, there will be no 
t;ddling wuh che pact after tnac ocint. avoiding 
tne last-mmuce changes that tend to toroedo 

/ I • 

deals like this. 
The Chileans hav^ said they are readv 

negctia-e a.n ajreemenc cut the orobiam' .-or 
President Chntcn is a perception a.mcng many 
A.me.-.ca.ns that N' .^JTA. the free trade bloc 
consisting c: the United States. Me:cco i.id 
Ca-nada. is not working to U.S. benefit and thus 
Chi3_naticn should net enter inco a oac: wich 
Chile. And scm.e sectors si.m.ply don't want to 
com.pete in a free trade :one. 

But the U.S. econom.ic system is cased on the 
principles 0; free trade, and in tcday's global, 
econom.y the fewer the earners the 'cetter the 
prospects. In a fairly structured agree.mant, 
increased trade m.eans m.ore jobs. N'AFT.A^ 
which som.e observers say continues to pose 
open questions—re.mains the test of that prop­
osition. A deal w;th Chile m.ight provide" a 
clearer resuU. Congress should grant che presi­
dent the fast-track authorization he needs to 
shape a package for Chile'and bring it to a vote. 



EDITORJAL: Time to Get on a Fast Track 

Chicago Tribune 
Knighc-Riddcr/Tribunc Business News 

Jun. 2-Last month. President Clinton toured Mexico, Central America and 
the Caribbean. Commerce Secretary 'Winiam Daley went on a 10-day economic 
mission through Brazil. Argentina and Chile, and even Mayor Richard Daley, 
Gov. Jim Edgar and an entourage of sutc and local politicos dropped in on 
the president of Mexico. 

Ye: the most urgent piece of business in U.S.-Latin America relations 
rcmarned tack riomc unres9lved. mired iri intramurai Democratic Pany politics. 
To get new free-trade talks'moving -^including an e.xtension of N.APT.A to 
Chile and other Latin American countries - Clinton must request and Congress 
must approve "fast-track" negotiating authority. 

So far the president has not made any moves in that directiph, and it 
looks as if he could show up empty-handed at the March 1998 Summit of the 
Americas in Chile. That would be a blow both to U.S. credibility and to our 
commercial interests in the region. 

The reason behind the Clinton administration's hesitation is the adamant 
opposition of labor unions, a potent Democratic constituency, to negotiating 
labor a.nd environmental issues as side agreements to free-trade'pacts, as was 
the case with the original N.AFTA accords with Mexico and Canada. The unions 
want labor and environmental provisions to be part and parcel of any new 
trade deals. 

Meanwhile, Missouri Sen. Richard Gephardt, a likely candidate in the 
ne.xt Democratic presidential primaries against Vice President Al Gore, is 
only too happy to woo the union vote by'playing the anti-NAJTA card. 

And to add to the impasse, neither the Republicans in Congress nor our 
potential foreign panners are willing to talk about labor and environmental 
issues during the initial negotiations' 

In July, President Clinton is to submit to Congress a progress repon on 
NAFTA's first three years, and nothing in it is expected to justify labor's 
fears of a hemorrhage of U.S. jobs flowing south. 

Since NAFTA was signed in January r994, a total of 117,000 workers have 
applied for federal assistance because their jobs were abolished by companies 
diac moved all or pan of their operations to Canada or Mexico. Meanwhile, 
the U.S. economy has created 6.7 million new jobs, most of chem full-time, 
and unemployment has fallen by 1.4 million. 

Although the U.S. developed a trade deficit with Mexico after the near 
meltdown of its economy in 1994, both that economy and U.S. exports to Mexico 
rebounded sharply last year. Some economists say NAFTA prevented Mexico from 
revening to protectionist measures that would have prolonged the crisis. 

During the state visit to the U.S. of Chile's President Eduardo Frei in 
Februar/, Clinton vowed quick action to bring Chile into NAFTA. But nothing 
has happened. Both Clinton and Secretary Daley went to Latin America this 
month empty-handed, except for more promises to get Congress to approve 
fast-crack. 

U.S. e.xports to Latin America grew by 58 percent between 1991 and 1996, 
to 5109 billion - and the Western Hemisphere is well on its way to becoming 
our most imponant export market. 

But as Daley admitted, the U.S. risks a loss of credibilir/ and actual 
share to aggressive European Union and Asian competitors taking advantage of 
our indecision. "If we allow a market this size, this close ... to be taken 
advantage of by our competitors, then that's our fault." he said in Brazil. 

But we can't even get into the game until the president demands and 
Congress gives fast-track negotiating authorir/. It's time to sec it done. 
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Fast-track to nowhere 

Rar=h/does President Clinton sound m.crV li<e 
-.e ..ew Democrat he professed co be Ln 1992 

^ „^ ^ ' ' f l '''!^--S'̂  ̂ -̂s up ĉ .e cause for .ree trade 
. S.C Jig t..e nrs: r̂ -o years of'nrs flnj: term, coura­
geous// carimg che Old Guard of r.:̂  increasmgiy 
protececnis: pair/ and cbe .\ew Protececms-̂ - of che 
GO., ..e -orged biparesan coahhons chat delivered 
r.vo • rctracrdmary ê de '-"ictcnes: ine .-̂ sicnai .Vc"" 
American Free T:ztt Agreement"f:rAr£^) 
ĉ .e c.n::ed States, Canada and .\Ie:cco and che gicc-
ai V/crld Trade Orgaraeaecn C.ITO)' 

mce cne.n. umorrunateiy, che rhetoric has been 
less .requenc c':e e.-for: on be.haL-of free rade a-̂ -*-
rnen^ has been far subdued and, not sur̂ .-nsmgiv, che 
big T.ctories have become a chLng of the pâ t. No 
doubt c':e r.vo tnumphs achieved in 1993 and 195-4 
brcugnt about "trade :aeg'je,"wbic'-' —'^'-lably has 
been e.-acerbaced by che increased irXuence c'r̂ a-
meed lacor and che barde over China's most favored 
naccn crade scarus. 

How bad is che siruacicn now? -It's a shambles," 
Je.̂ ey Gane.n, che Under Sec-ecary of Corrj-e-ce 
dur.-.g .\L'-. Clinton's fL-̂ t term., told che New York 
Tim.es rece.ntly "Whac was once a vigorous approach 
CO comjr.ercial diplom.acy has been evLsce.-ated." he 
lamented. "Ln Congress che politacal foû ndation for 
a broad trade policy has crumbled." 

Reiinquishang che trade inicative comes at a bad 
erne. .Many US. mdustries, partcularlv miormacicn 
tec.nnology, telecomjnunications, fjaancial ser<nces 
and agnculrure, are now the m.os: compeedve in Che 
world. Moreover with the US. econorr.v th.rivuig, 
boch relaevely and absolutelv, the leverage of offe--
mg increased access to che US. m.arke: in rerum for 
reciprecal arrangem.ents is at its srror^er. in decades. 
Mear.wrale, che e.-rpar.sion of N.AfTA. so prorrisin-̂  Ln 
bee 1994 when .nancns chroughout Lacn .America con­
vened ac a Miamu sumiric hâ  languished, and coun-
cnes chroughout che region have been bvpâ sL-.g che 
United Sates in establishing theL- o\vn agree.m.ents. 

1 ne m.cmenram m.ay be about to change, but for 
cnac to nappen \L-. Cintcn v̂iH have to e-e.-t che 
s~ong e-ade leade.̂ hJo he shov/ed ear'y '-̂  -nis pres­
idency on chiŝ issue. L-. 'ras remarî s a: the so-called 
"bu.-r-.̂ : of Eight" in Denver last weekend. .\L-. 

CLnton once again wâ  at c'-.e top of ms rhe', 
•cric î 

c^ci 

said 
what are we gcmg to do> .̂ .-e we gcLng to tal<e the ^̂ "Z 
or wait for cchs.- to blaee cbe each and -u!"^.-
mary be.nents'... It see.m.s to me dLm.cdVto'î -a-" 
me C-.at chis is even a serious debate now f;^" 
we sncuid be dcmg mere cf ic not less cf ic 
to bear dowr. and charge inco the futur-"^l!l-" 
[applause] — "and e.mbrace che rest of ĉ e wor'd" 

i.ne centerpiece cf a free-uade otfer.s:ve is - f ^ 
:k" auchcr.r/. which e.nabies cbe adminiiiradon to 
age ocher naecns in give-and-ca-ke trade ne'̂ cca-

con ,̂ producLng murually bene.ncial agree.m.ent̂ 'that 
a.~ Chen presented to Ccngresa .xr an un-:r-dow-n -̂ ^̂ r̂  
w-ehcut am.endments. Fast-rack authorir/ is essencai 
because ocher.vise special inte.-ests can obstruc deals 
by attac.hmg killer amendm.ents che-/ know -AIU be 
ur.accepcable to our trading partners' 

In Denver the president once again rightly 
de.manded chat Congress give him. fast-crack auchor-
ir/. which e-cpL-ed seve.-ai years ago. AH presidents 
have had such negotiating power sLnce 1974, and • 
Republicans wodd love to give it to him.. Tne prob-' 
le.m is Chat ±e proteecorist wing of che De.mccratdc 
Party, led by Ho_use Minorir/ Leader Dick C-ephardt 
and Minority ^̂ Tiip David Bonior, insist th.ac any leg­
islation granting fast-track authorir/ also gi'<-e che 
president che power to negotiate en%-ircnn!encal and 
labor standards Ln to new trade agrse.m.ents. Ln ê ect, 
by requiring foreign com.panies to closely adhere to 
the same labor and erAhrcnm.ental standards chat U.S. 
corporaticn^ must follow, protectiordsts would suc­
ceed in attaching the vs."/ trade-killing am.endments 
Chat fast-track is designed to ove.'-com.e. Trading 
partners. Republicans and m.ost economists oppose 
chis requi-em.ent, argidng chat it would elirrinate 
m.ar.y cf che com.paracve advantages chat enable 
developLng nations to develop. 

Our trading parme.'̂  m.ust wait until Septe.m.ber 
to learn whether .\L-. ClLnton's free-trade" policies 
m.atch bis free-rade rhetoric. But as cheL' acdcr.s 
have dem.cnstraced. chese earners are not waiting 
fcr the eresiden: to m.ake ue his mind. 
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%\t Journal of (Eommem 
at. 

Growth through trade 

Ever since Adam Smith's "The Wealth of Nations," 
economists have believed there is a direct relation­
ship ber.veen a country's standard of Living and its 

trade. Reams of studies have shown Lhac, in fact, coun- ; 
tries that trade more are richer. But Lhe earlier studies • 
did not establish what was cause and what was effect — j 
that is, are nations richer because they trade more, or is i 
it simply that richer countries have more to trade? 

That question was answered for the first dme recendy by ; 
f-vo economists ac the University of California at Berkeley, 
Da'/id Romer and Jeffrey A. Frarikel (now an economic acl-
viser to President Clinton). Their "Trade and Growth" re­
port, published last month by che National Bureau of Eco­
nomic Analysis, showed not only that trade leads to greater 
wealth, but also that the • effect of trade on economic 
growth is far greater than hitherto believed. 

For the first time, the ben-
FoT the first time, the 

benefits of open trade can be 
measured in dollars and 

cents. 

efits of trade can be meas­
ured Ln dollars and cents. 

The study comes at a 
good time. With U j . Trade 
Representative Charlene 
Barshef îr/.s testimony in 
Congress this week, the administration, at last, has 
launched its push for "fast track" authority to negodate 
trade agreements. That will, no doubt, send a signal to all 
sorts of protectionist groups to come out with thek argu­
ments about fair trade and level playing fields. 

But Lf Mr. Romer's and Mr. Frankel's empirical research 
is any guide, their drive for trade protection is not only 
misdirected; it could be harniful to the country's economy. 

Based on an analysis of trade data from over 100 
countries,, the NBER study, concluded that trade "has a 
quanutadvely large, significant and 'robust positive effect" 
on the nanori's income. Increasing jthe share of both im­
ports and e.xports in the gross domestic product by 1% 
raises per-person income by 2% or more. 

The channels through which trade affects income are 
well known. The free flow of goods and services allows 
trading countries to specialize in what they do best. 
Compeduon from foreign suppliers also leads to im­
provements in the productivity of domestic industries. 
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By contrast, policies aimed at curtailing trade encour 
age other countries to retaliate, thereby IhrinHng av l " 
able foreign markets. And domestic producers, sheltered 
from competition, find greater returns from lobbying for 
continued protection than from .investing in plant and 
equipment and. creating new jobs., 

.The administration's current policy of seeking to en­
large the number of countries with freer access to U S 
markets - by e.xpanding the Nafta and forcing ocher 
countnes to open tiieir markets through World Trade Or-
ganizaaon agreements — is economically" justiiied and 
deserves congressional support. 

Those initiatives would open new markets' for Ameri-
Xr i^ i r^cf ' ^ ' ' ' ^^P«^ !̂̂ y high-tech sectors; 
wnere U.S. companies have a strong technological edge • 
They also would..stimulate trade by other countries l l - -
lowmg them to grow richer and,-in turn, making them 
better markets for. U.S. e.xports. • 

The United States could lose its edge and its leadership 
role m global trade if it were to withdraw from trade Ub- ' 
erahzation agreements. And that's more than theory. The 
losses to .the United States can now be measured in its i 
citizens' bank accounts. ' j 



COMMENTARY 
By Paul Ma«nusson 

LABOR AND THE ENVIRONMENT ARE FREE-TRADE ISSUES 

Should Canada and Mexico gain a 
competitive advantage from la.x 
enforcement of their environ­

mental and labor laws? The 1994 
^Horth.Americarj-Free Trade A^ce-
ment says no, and two side agree­
ments on workers' rights and envi­
ronmental protection impose mild 
sanctions against violators. But 
what of other nations in Latin 
America anxious to sign free-trade 
pacts with the U. S.? 

The U. S. Congress and Clinton 
-Administration are at loggerheads 
over extending NAfTA by authorizing 
another round of free-trade 
negotiations with Latin Amer­
ica. Democrats, led by House 
Minority Leader Richard A. 
Gephardt (D-Mo.), want tough 
enforcement measures on la­
bor and the environment writ­
ten into all trade pacts. On 
May 27, Gephardt went a step 
fiuther, demanding an end to 
China's trading privileges be­
cause of its human rights 
record. The GOP leadership 
and its business allies are op­
posed to such linkage. Dealiig 
with environmental and labor 
issues in a trade agreement 
"is something that Republi­
cans just can't commit to," 
says Senate Commerce Chair­
man John McCain (R-Ariz.). 

It's something business 
should commit to, however. 
Before the U. S. e.xtends free 
trade into rapidly growing 
economies in Latin America 
and Asia, Corporate America 
should get behind enforcement 
mechanisms on labor and the 
environment. It's simply the 
smart thing to do. 

U. S. companies can only 
lose if foreign corporations 
and governments can despoil 
nature or exploit workers to 
gain an edge in the global 
marketplace. And because 
U. S. companies have some 
of the world's highest stan­
dards to meet, they ought to 
be lobbying hard for labor 
and environmental protection 
in future trade deals just to 
level the playing field. 

Free-trade agreements al­
ready range far afield from 

agreements of the past that were usu 
ally aimed at simply lowering tariffs. 
Most tariffs have been drastically re­
duced or eliminated among World 
Trade Organization nations*'Today's is 
sues are investments, information 
flows, and copyright piracy and brib­
ery. And as industrialized nations con­
clude more free-trade pacts with de-
veloping'nations, ancillary agreements 
on mafters from restricting commer­
cial fishing methods 
that endanger dolphins MEXICAN TUNA: // 
to bans on child labor the U.S. has to 
become more impor- protect dolphins.. 

NO-BRAINER U.S. companies 
ought to be lobbying hard for 
worker and ecological 
protection in future trade deals 
just to level the playing field 

tant. 'Trade agreements affect income 
distribution, bargaining power of 
unions, and jobs, so international 
trade law will have to take these into 
greater account," says University of 
Maryland economist I . M. Destleir. 
-NO SWEAT.- In fact, with Uttle ftiss, 
the U. S. and wro have begun trying 
to help the developed world preserve 
such workers' rights as the ability to 
join unions and bargain coUectively. 

Even the Helms-Burton law— 
so revered by Republican con­
servatives—requires that any 
post-Castro regime in Cuba 
can receive aid only by com­
plying with guidelines in the 
code of the International La­
bor Organization. 

Developing countries are 
getting the message. The ILO, 
international soccer organiza­
tions, and the U. S. govern­
ment recently forced Pakistan 
to crack down on the use of 
child labor to make soccer 
balls. Savvy corporations, 
such as apparel manufacturer 
Liz Claiborne Inc., are requir­
ing their overseas suppliers 
to limit work hours and over­
time. Recent e.xpoŝ s of work­
ing conditions in some Cen­
tral American clothing plants 
mean "consimiers now want 
to know if they are buying 
clothing from sweatshops," 
says Liz Claiborne's vice-pres­
ident and general counsel, 
Roberta Karp. At the urging 
of the White House, Karp is 
helping draft rules for a "no 
sweat" label to certify that 
imported clothes are not 
made by e.xploited workers. 

NAFTA was a good start. But 
it only requires Canada and 
Me.xico to comply vrith their 
own environmental and labor-
rights standards. Future 
agreements with nations that 
lack such protections will have 
to establish basic standards. 
Free trade isn't free if one 
country can gain competitive 
advantage by sacrificing its en­
vironment and workforce. 

Magnusson covers trade 
and international economics 
from Washington. 
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President Mack, President Lowcnihal, guests and friends, good afternoon. 

Thank you, Jolin Cooke, for thai introduction and thanks to the World Affairs Council 
aj:d tlic Pacific Council for hosting this event. As much as I love Waslungton, where the 
temperature has been averaging about 300 degrees, I am delighted to be here in Los Angeles. 
This is one of my favorite cities and the home of my distinguished predecessor, Wanen 
Christopher. 

I said when I was nominated by the President that I only hoped my heels could fill 
Secretary Clirislopher's shoes. Now, six months into die job, I am even more respectful of the 
rcsponsibiluies that go with the office he filled with such dignity and success. 

The truth is that I love my job. And the pan I love most is working to establish a true 
dialogue between tlie people who conduct our foreign policy-that is, among others, me~and the 
people in whose good name tliat policy is conducted-that is, among others, you. 

This dialogue mailers because, in our democracy, we can't carry out diplomatic initiatives 
very well or for ver>' long without your understanding and support. So 1 am pleased to be here 
and 1 encourage you to sit back, digest your lunch, and think of the easiest possible questions to 
ask after my speech. 

This afternoon, I want to talk with you about the opportunity wc now have to bring 
naiions on ever}' coniinent closer together around basic principles of democracy, open markets, 
law and a commitment to peace. 

We have this opponunity because past generations of Americans have accepted the 
mantle of leadership, built alliances to defend freedom, designed institutions to foster prosperity 
and done honor to timeless values of democracy and human rights. 

We must remain true to this tradition of leadership if we are to enter the next century 
strong, respected and at peace; and under the direction of President Clinton, we are. 



10, 30 1.3 WED 05:16 r .-̂ .V ^003 

In Europe, we are striving to realize the age-old dream 
of a coniinent united, stable and Iree. 

To deter future conflict, NATO has inviied new members from among the region's 
emerging democracies while holding the door open to others. Historic partnerships with Russia 
and Ukraine have been forged. And nations from throughout the region have come together in 
Bosnia to implement the Dayton Accords. 

We do this because it serves our interests, because it keeps faith with ilie commitments 
we have made, because it rellects the kind of people we arc, and because it is right. 

In the Middle East, despite setbacks, the essential logic and structure of the peace process 
remains. For Israel, for the Palestinians, and for the region, the path to security and prosperity is 
the path of reconciliation. The United States cannot mipose peace, but as President Clinton has 
made clear, we can and will remain resolute in opposing terror and in supporting those with tlie 
courage to pursue peace. 

In Latin America and the Caribbean, we are working with our democratic partners to 
expand commercial ties, acliievc social progress, combat tlie scourge of dnigs, and deepen 
political and economi-: reforms. 

We are also working to improve the quality of life on both sides of our 2000-mile-long 
border with Mexico. As the recent elections indicate, Mexican democracy is thriving, and we are 
working jointly with its government on issues from law enforcement to clean water to 
immigration to trade. 

In Alrica, poverty and disorder remain grave problems, but more and more leaders are 
adopting policies that produce growih and foster democracy. Last month. President Clinton 
announced a plan to stimulate commerce, reduce debt, provide technical aid and otherwise help 
those in Africa who are doing the most to help themselves. We are determined, as we prepare for 
li-ie next cenluiy, that no continent should be left behind. 

Finally, we arc continuing to build a new and inclusive Pacific community based on 
stability, shared interests and the rule of law. 

U.S. objectives in Asia, especially in Southeast Asia, arc very much on my mind. 
Tomorrow, I will leave for Malaysia for the annual meeting of the Association of 
Southeast Asian Nations, better known a.s ASEAN. While in Kuala Lumpur, and later in 
Singapore, I will discuss a fijll range of issues with my regional coiuiterparts. 

This trip is my third to Asia in the six months I have served as Secretary of State. This 
reflects the priority we have placed on improving ties throughout the Asia-Pacific. 



Our strategy is to work wiih our many fnends in this region of rising powers to ensure 
stability, build prosperity and promote democracy. 

Towards the first of lliese goals, we are fortifying our core alliances. We are maintaining 
our forward deployment of troops. And we are supporting new multilateral security dialogues 
such as the ASEAN Regional Forum. 

The growing importance of the Forum reflects the fact that, in our era, security in the 
Asia-Pacific is not a zero sum game. Forum participants include not only the members 
of ASEAN, but also-among others-the United States. China, Russia, Japan, the European 
Union, India and Korea. Each has an interest in stability, in seeing disputes resolved peacefully 
and in avoiding misunderstandings that could lead to armed conflict. 

While in Kuala Lumpur, I will urge my colleagues to join in supporting measures to 
reduce the tlueat posed by nuclear and advanced conventional arms, to cooperate in reducing 
tensions caused by conflicting claims in the South China Sea and to ensure freedom of 
navigation in South Pacific sea lanes, tlirough which one-fourth of the world's oceangoing freight 
is transported. 

I will also emphasize the value of ASEAN support for efforts to maintain stability on the 
Korean Peninsula. The Agreed Fr?mework with North Korea, negotiated three years ago under 
Secretary Christopher's leadership, has frozen and will eventually dismantle Nonh Korea's 
dangerous nuclear program. But we need the continued support of our Asian and 
other partners to finance the Framework's implementation. 

This backing is especially vital now, as we prepare for potentially historic talks whh 
SeouL Pyongyang and Beijing for the purpose of achieving permanent peace on lhe Peninsula. 
In ilie meaniime, we ai'e continuing to respond positively to a United Nations appeal for food to 
ease hunger among tiic Noriii Korean people. 

The second essential contributor to a strong and vibrant Pacific community is economic 
growih. 

Under President Clinlon, we have had great success in using our diplomacy to build 
prosperity. More than 200 trade agreements have been negotiated, including NAF'I'A and tjie 
Uruguay Round.'The resulting increase in exports has created an estimate/L6ynillion new 
American jobs. 

During this lime, we have negotiated 23 market access agreements with Japan alone, and 
we are working hard to improve market access and protection of intellectual property rights in 
China. 

These accomplishments matter especially to California, which has been America's 
gateway lo ihe Pacific for more than 150 years. Today, your state accounts for almost one-sixih 
of U.S. e,\puris, iuid nine of your top fifteen markets are in Asia. 
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Recent export growili has helped California replace well-paying defense jobs witli 
equally well-paying jobs in high-tech. And it has certainly benefited Los Angeles, with its huge 
port facility and its status as an unofficial capital of lhe emerging Pacific Rim. 

A l l o f this is to the good, but i f growth is to cnri^\r^uo Ampri/^a mnct ^^min.p^ 1^ pp^r. 

new markets. Ti is to that end tliat President Clinton olansjiojisiLCQngress for fast-
negotiating authority this fall. 

1 he President needs fast track to gain agreements to open up critical sectors of the global 
economy', such as the one wc reached last year on information technology. 

He will need that authority to pursue new trade agreements and to maintain momentum 
towards our long ieim goals of agreeing on a Free Trade Area for the Americas by the vcar 20Q5. 

,Jild.a£.a6lwe^mg open trade and investment acro.-̂ s tliefacific by_the following decade. 

Every President since Ford has had and has used fast-track authority to the benefit of the 
Umied States. Extending it now to President Clmton is critical. At stake is the chance to expand 
trade lurther and create more American jobs. 

At stake, as well, is The indispensable coriribution that our economic leadership makes lo 
U.S. inlluence around the globe. American prestige is not divisible. If we want our views and 
our interests respected, nie nnnnT ril nn thr aidnhmt wiih towels over our heads while others 
seizeĵ |̂ BBflaAuarttiD3 piL.̂ Liiil! 13V thtl yiubirhnarkginliicc. 

That is why, from a foreign policy perspective, I consider fast-track to be among our 
highest legislative priorities. And it is why I will be working hard with the President and my 
cabiiiei colleagues to gain Congressional support for it this fall. 

Creating tlie rules for a more open global economy is one challenge; en.suring that those 
rules are implemented is another. 

As long as I am Secretary of State, our diplomacy will strive for a global economic 
system that is increasingly open and fair. Our embassies will provide all appropriate help to 
Amencan firms. Our negotiators will seek trade agreements that help create new Americanjobs. 
And I will pefsphally stress the point-as I have in visits to our principal trading partners-that if 
countries want to sell to us, Uiey had better allow America to sell to them. 

During the meetings this weekend, economic and trade issues will be prominent. 
ASEAN comprises collectively our fourth largest trading partner and possesses a half trillion 
dollar regional economy that is expected to double within ten years. 

It is in our interest to encourage ASEAN to continue opening up markets and liberalizing 
trade. That i.«; precisely what I will do in Kuala Lumpur, where I will press for better 



enforcement of intelleciual property rights, greater u-ansparency in govemmeni procurement and ... 
higher standards against bribery and corruption. 

I will also ask ASEAN's help in reaching a worldwide agreement this year to liberalize 
financial serv'ices. 

'1 hroughoui our diplomacy, the argument diat wc make, and dial underlies the vep>' 
concept of ASEAN, is that economic progress is contagious. As recent cunency de-valuations in 
Soutlieasi Asia indicate, tlic shape and scope of economic expansion will vary country to country 
and year by year. New competitors will arise and new technologies will be developed. Market 
shares w îll wax and wane. But over the long term, the road to prosperity for each is lhe road to 
prosperity for all. 

Building security and maintaining momentum towards economic growth are tw o of the 
goals we will be discussing with our partners in Malaysia this weekend. A third is support for 
democracy and internationally-recognized human rights. 

Last month, I made my first visit to Vietnam. I found a nation bursting with energy, 
blessed with a young and literate population, eager to become more fully integrated into 
multilateral economic and political institutions, and cooperating with us in our priority of 
accounting for Americans still missing from the war in Southeast Asia. 

I also found a government torn between its desire to encourage development and its 
reluctance to give more than lip ser\'ice to intemational norms of political opemiess and respect 
for human rights. 

My message was clear. The United States wants full normalization of relations with 
Vietnam. We want to sec the people of Vietnam prosper. But we also believe thai economic 
progress will proceed far more rapidly if accompanied by a healthy dose of political refoim. 

Overall, I am optimistic about Vietnam, lis people face many obstacles. Its government 
is still hampered by habits of the past. The country still has a very long way to go. But Vietnam 
is a nation on the move, and it is moving in the right direction. 

Unfortunately, the same cannot be said of its neighbor, Cambodia. There, in recent 
• weeks, democracy-has taken a giant step backwards. The coalition government installed four 
years ago has split. The number two Prime minister, Hun Sen, has seized full power. The 
number one Prime Minister is in̂ e.xile. And dozens of people have reportedly been murdered. 

As a result, ASEAN has suspended plans to admit Cambodia as a new member. The 
Umted States has suspended aid, condemned violations of human rights and cautioned against 
any effort to legitimize the political role of the notorious Khmer Rouge. 

During my meetings in Kuala Lumpur, I will consult closely with ASEAN and other 
nations that have played a role in helping Cambodia. My purpose will be to maintain broad 



intemational pressure on Cambodian authorities to respect tlie 1991 Paris Peace Agreement, 
allow political parties to operate freely and prepare for fair elections next year. 

As Ihc past informs us, there is much al slake in Cambodia. 

The humaiiiianan risk is embodied in our memor>' of the refugees who spent a decade in 
cainps'alohg the Thai border. 

The threat to regional stability is recalled in the cross border invasions of Cambodia by 
Vietnam and of Vietnam by China in the late 1970's. 

The persistence of evil is luideriined by liie survival of Pol Pol. 

And the terrible costs of violence are reflected in the pyramid of skulls Cambodia 
maintains as a reminder of the genocide. 

For all of ih ese reasons, the international community was right to invest in peace in 
Cambodia, and we are right to insist now that the government in Phnom Penh live up to its 
obligation to respect democratic principles. 

Hun Sen initially rejected ASEAN's help in negotiating a solution *o the current crisis. 
Today, ilirough his spokesman, he appears to have accepted ASEAN's offer of mediation. He 
has also promised to restore the coalition government and observe the rule of law. The United 
States will use its leverage and do all we can in partnership wiih others to see that Hun Sen's 
words are translated into concrete actions. This will be one of our primary goals at tlic meetings 
this weekend in Kuala Lumpur. 

Another brake to the region's progress is Bunna, a deeply-uoubled nation that is about to 
become an ASEAN member. 

As in Cambodia, democratic elections in Burma were forcibly overturned. Here, too, 
elected leaders have been arrested, persecuted and e.xiled. And here, too, the lack of a fully 
legitimate government has created a climate of lawlessness that threatens stability. It is no 
accident, after all, iJial Burma is the worid's leading producer of heroin. And it is only right that 
Burma is subject to international sanctions and consumer boycotts. 

The novelist George Orwell once wrote a book entitled "Burmese Days." Unfortunately, 
the Burma of today resembles niore closely another Orwell novel-1984. The authorities there 
are among the most repressive and intrusive on earth. 

To overcome the repression that is isolating and holding Burma back, Aung San Suu Kyi, 
the Nobel Prize-winning leader of the democratic opposition, is seeking a dialogue aimed at 
achieving a peaceful transition to popular rule. 

at 



Movemeni towards such a democratic Burma would reduce the tchsions caused by 
refugees and armed ethnic groups. It would create respect for law. And it would lay the 
groundwork for a revival of Burma's economic and poUtical institutions tliai would allow that 
proud countPr' to become a contributor, rather than a liability, to ASEAN. 

Until that happens, Burma may be inside ASEAN, but it will remain outside tJie 
Southeast Asian mainstream. By admitting Burma as a member, ASEAN assumes a greater 
responsibility: for Burma's problems now become ASEAN's problems. And the goal of 
democratic change and respect for human rights in Burma becomes not only a national, but a 
regional and global imperative. 

The choice in Burma, Cambodia, and elsewhere is not between so-called .A.sian values 
and beliefs imposed by the West. As Anwar Ibrahim. Malaysia's Deputy Prime Minister, 
recently wrote, "each country must And its own path to civil society. Yet, there are core 
humanitarian values (by which) we are (all) bound." 

In recent years, there are some-both in Asia and the United Suiles-who have warned that 
the future will be one of inevitable conflict between East and West, a clash of civilizations, a 
showdown between different cultures and values. 

Others have pointed to the phenomenon of globalization-the massive intermingling of 
people, ideas and products-io suggest that differences between peoples arc gradually ocing 
smoothed away. 

Still others sec globalization as a tool by v.'hich developed counlries are re-colonizing the 
poor. 

1 am a diplomat, not a fortune-teller. But 1 am also a student of history-. And my view is 
that generalizing about whole societies and cultures is both dangerou.<; and unwise. 

1 And it neither likely, nor desirable, that distinctions of national identity and culture will 
melt away no matter how pervasive globalization becomes. 

But I find compelling reasons, based on the best intere.sts of societies rich, poor, east, 
west, north and south that we reach across die boundaries of geography and culture to build 
an international-system diat will brighten futui-es from Seoul to Santiago, and from Juneail to 
Johamiesburg. 

To strengthen and broaden that system, we must be forlliright about the value of open 
markets, open politics and die rule of law. 

We must be willing to include within the system every nation on every continent that is 
willing to abide by its rules. 



And we must accept our obligation, as Americans, to play a Itading role. As 1 said 
June at Har\'ard University, on the 50di armiversary of George Marshairs aimounceraeni of the 
Marshall IMan, that is the role we have played for half a century - not as the sole arbiter of what 
is right and.wTong, for that is a responsibility widely shared, but as a pathfinder the nation able 
to show the way when others cannot. 

-Everj' nation that seeks to participate in the international system, and that is willing to do 
all it can to help itself, should have America's help in finding the right path. 

Today, the greatest danger to America is not some foreign enemy; it is the possibility that 
we w ill turn inward; that we will allow the momentum towards democracy to stall, lake for 
granted the principles and insiiiulicns upon which our own freedom is based, and forgot whai the 
history of this century reminds us, that problems abroad, if left unattended, will all too often 
come home to America. 

A decade or two from now, we will either be known as Uie neo-isolaiionists who allowed 
tyranny and lawlessness to rise again or as die generation that solidified the global triumph of 
democratic principles. 

We will be known as the neo-protectionists whose lack of vision produced financial 
chaos or a.s the generation that laid the groundwork for rising prosperity around the world. 

We will be known as the world-class ditherers who stood by while the seeds of renewed 
global conflict were .sown or as the generation that took strong measures to forge alliances, deter 
aggression and keep lhe peace. 

There is no certain roadmap to success, either for individuals or for generations. 
Ultimately, it is a matter of judgment, a question of choice. 

In making that choice, let us remember that there is not a page of American histor>' of 
which we are proud that was authored by a chronic complainer or prophet of despair. We are 
doers. 

We have a responsibility in our time, as others have had in theirs, not to be prisoners of 
history, but to shape history; a responsibility to play the role of pathfinder, to join in constructing 
a globalTlffWDrk of purpose and law dial will protect our citizens, defend our interests and 
pre-î er̂ 'e our values for die remaining years of this century and through die next. 

Thank you \'ery rnuch. 
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I^^n America and U.S. Policy -

Remarks by Jeffrey Davidow, Assistant Secretary of State for Inter-American Affairs, to the Inter-American 
Development Bank, Forum on the Americas Monthly Luncheon, Washington, DC, November 12, 1996. 

It is my great pleasure to be here. Cooperation with the Inter-American Development Bank is one of the pillars of 
our policy toward Latin America and the Caribbean, and I look forward to working very closely with the Bank in 
the second term of this Administration. 

Latin America and U.S. Policy 

Three principal objectives guide U.S. policy in the region: 

~ Strengthening democracy, the rule of law and respect for human rights; 

~ Combatting the menace of the illegal drug trade, crime, migrant smuggling and terrorism, as well as meeting new 
challenges such as environmental degradation and sustainable development; 

~ And the objective I want to focus on today, promoting economic integration through an open and fair trade policy 
ind the building of a Free Trade Area of the Americas (FTAA). 

view of Progress to Date 

As I look back over the past decade, it is clear to me that the region as a whole has achieved some extraordinary 
successes. Despite the inevitable turmoil of change, despite some imwelcome surprises (like the Ecuador-Peru 
hostilities or the tragic aftermath of the Mexican devaluation), the region is stable and growing. 

Freely elected and reformist governments are in place throughout the hemisphere. Most importantly perhaps, the 
region's commitment to market economics within a democratic framework has been tested and foimd credible. Even 
the shock of the Mexican peso crisis, and its repercussions in the region, failed to reverse market-oriented policies. 

The Summit of the Americas is one of the region's greatest successes. The unity of the hemisphere's leaders in 
support of the broad goals of democracy, economic integration, protection of the environment, and combatting 
poverty is impreeedented. Without the unity and clarity of the Summit vision, I am not entirely sure that the region's 
commitment to reform would have been as sturdy in withstanding the shocks and stresses of the past two years. 

There has been remarkable progress toward implementing the 23 initiatives of the Action Plan established by our 
leaders in Miami. Specific achievements include the world's first anti-corruption convention, as well as agreements 
on cooperation to fight terrorism, to combat money laimdering and to establish a hemisphere-wide capital markets 
committee to liberalize financial markets, improve financial cooperation, and help reduce currency instability. 
There are also major initiatives underway for health and education, and to clean up and conserve the environment, 

t̂ter will be an important theme at the upcoming Summit on Sustainable Development in Santa Cruz, Bolivia. 
', we have made very substantial progress toward the Free Trade Area of the Americas, which I will address 

ii . ^ iittle more detail later. 



I want to emphasize how important the Inter-American Development Bank (IDB) has been in implementing die 
Summit program. In two of the Summit initiatives - to enhance micro-enterprise, and strengthen hemispheric 
infrastructure - the Bank has taken on the overall coordinator role and fulfilled it with distinction. It also served as 
'he very effective secretariat for another initiative ~ to strengthen capital markets. 

• f course, the Bank's overall lending program has been crucial in promoting rational policies, honest and 
effective government, and well-targeted social programs ~ all critical parts of the Summit program. 

Challenges of the Future 

Whateverthe successes of the past, there are a great many challenges in the future. 

The biggest is to sustain the momentum of the reforms which are now underway. The past two years have shown 
that the reform process is not as fi-agile as some feared, but neither can we be confident that it is irreversible. While 
the momentum is there, what is not yet there is the full institutionalization of the reforms. Two simple examples: 

~ Privatization is imderway, but the regulatory structures for healthy competition in many economies are not in 
place. 

~ Monetary and fiscal policies have been reformed, and many covmtries have implemented tax reforms. But 
efficient and honest administration, including tax collection, is still a challenge for many governments. 

In this connection, I want to emphasize the importance of the IDB programs for modernization of government. 
Governments must stop doing what the private sector can do better. But governments must also do better what only 
governments can do ~ such as establishing the basic rules for both Uie political and economic games, and providing 
i c-cure and fair environment in which to play those games. 

.ler challenge, and probably the most difficult single issue which we must address, is the region's persistent 
poverty. This is critical both to sustain political support for reform, and to build a broad modem base of consumers 
and workers for future growth. 

I'm hot going to look at data or trends in poverty today. Reliable data on poverty are notoriously hard to come by. 
Whatever the scholars ultimately decide on these issues, one thing we do know NOW and FOR CERTAIN is that a 
very large proportion of Latin America's people live in conditions that are highly unhealthy and with extremely 
limited opportunities ~ probably more dian a third according to several recent estimates, which amounts to well 
over 150 million people. 

The alleviation of poverty requires a well-targeted and comprehensive strategy. Over the long rim, the most 
powerful single weapon against poverty is education. Enrique Iglesias siunmarizes years of research and experience 
on this issue across the world as follows: 

"The experiences of industrialized and developing coimtries alike indicate that education has been the 
cornerstone of economic and social progress attained by people everywhere." 

Most Latin American countries already have a commitment to universal education. The challenge is to provide 
practical access to quality education ~ especially at the basic level - in both rural and urban areas, to both girls and 
boys, ~ and to ensure that limited resources are well used. 

Policy Agenda 

Our agenda within the second Clinton Administration closely tracks the issues I have just reviewed ~ democracy. 



market-based reforms, strengthening basic economic institutions, combatting transnational threats such as narcotics 
trafficking, and alleviation of poverty. 

\s to particular initiatives which the Administration will undertake over the next four̂ ears, it is clearly premature 

•

into specifics. However, I can share with you some of my general thinking about what we will need to -« 
plish. 

First, we will continue to build on the Siunmit accomplishments. As you know, Chile will be hosting the next 
Sunmiit of die Americas in early 1998. Because we do not want to duplicate die Miami program based on the 23 
action initiatives, the Santiago Summit can focus on new initiatives (perhaps a half dozen or so) which will address 
three priority areas: democracy and hirnian rights, poverty, and economic integration. 

As in the case of the Miami Summit, the IDB ~ together with other multilateral organizations, business, academia 
and other private sector organizations ~ will play key roles in implementing the program which our leaders will 
mandate for us in Santiago. 

This brings me to a second focus for our work over the next few years - making the FTAA a reality. As I have 
noted, there is already considerable movement toward that goal including: two successful ministerial meetings in 
Denver and Cartagena; the establishment of a private sector trade forum, and the formation of eleven working 
groups to collect and analyze data, and develop recommendations for negotiating procedures in a wide variety of 
areas. 

Despite some skeptics' view that die FTAA initiative is stalled because of the lack of U.S. fast-track audiority, I am 
convinced we have achieved a lot. For example, establishing an accurate and comprehensive data base may seem 
unimportant and technical, lacking drama or glory, but it is indispensable to the successful conclusion of 
legotiations. 

^^Fe third ministerial this coming May in Belo Horizonte, I anticipate that the ministers will determine when and 
how to laimch formal negotiations. We want a decisive beginning in Brazil. We will have failed if by the time of the 
Santiago summit, we have not answered fimdamental questions on goals and procedures. 

A few words on fast-track: I recognize that the failure to pass fast-track has been widely interpreted in the region as 
indicating that the U.S. has lost interest in the FTAA and lacks the political wall to deliver on its promises. Clearly, 
this has been a set-back. 

But I can assure you that the President remains deeply committed to the FTAA and will be engaged in ensiuing its 
success. We are aware of the importance of fast-track to a successful outcome for FTAA negotiations. Obtaining 
this authority by working with Congress in a bipartisan fashion will be one of the Administration's top priorities in 
this hemisphere. 

Third, we must strengthen the civil foundations on which to build prosperity, continuing our efforts to build peace 
and reconciliation: 

In Guatemala, the support of the U.S., other intemational "friends" and the UN is helping the parties reach a final 
settlement to their 36-year civil war. 

Between Pern and Ecuador, the U.S., Argentina, Brazil, and Chile are strongly supporting direct negotiations to find 
and lasting settlement to a border dispute which flared into open conflict less than two-years ago. 

*, w must also continue oiu- efforts to strengthen democracy and the mle of law: 



In Haiti, die U.S.-led Operation Uphold Democracy directly restored a democratic government. We are also 
working in less dramatic ways to nurture new democratic institutions, to share our experience on thê ppropriate 
role of die military in a civil society, and to strengthen the administi-ation of justice and mle of law. The IDB has 
Seen extraordinarily helpful in Haiti. _ 

H R b a , we are committed to challenging peacefully die Cuban Government's 37-year reign of tyrahiiy and denial 
of basic individual and poUtical rights. 

Fourth, we must address die transnational threats to economic and social development, such as environmental 
degradation and crime. 

Protection of die environment will continue to be high on our agenda for the region. Under Secretary Christopher's 
leadership, die Departinent of State has been working to integrate environmental issues into all aspects of U.S. 
foreign policy. We are creating regional environmental hubs ~ one of the first will be in San Jose, Costa Rica ~ to 
support our diplomacy, address transboundary pollution issues, and better coordinate our efforts. 

One of the greatest threats to our objectives in the hemisphere is transnational crime, particularly narcotics 
trafficking and related activities such as money laundering. These criminal activities increasingly support violence 
and terrorism, imdermine fragile democratic institutions, distort economies and hinder long-term economic growth. 
The countemarcotics fight requires the fullest cooperation of all nations in the hemisphere. 

Conclusion 

Let me conclude by noting diat, in my view, U.S. policy toward Latin America today is unusually sti-ong and 
resilient. 

\are with Latin America a clear vision of where we want to go. We have a common strategy to achieve tiiat 
a which is specific and comprehensive. And we have an ongoing dialogue among governments, and with the 

other key players of this hemisphere's societies, which ensures that our goals and our sti-ategies reflect changing 
realities. I view today's meeting as part of that dialogue, and I welcome your comments. 

(###) 

Retum to die DOSFAN Home Page. This is an official U.S. Government source for information on the 
WWW. Inclusion of non-U.S. Government links does not imply endorsement of contents. 
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F a s t Track: In the National In tere s t of the United S ta tes : ] 

\ST TRACK MEANS: IMPROVING OUR STANDARD OF L I V I N G 

• The Economy is Slronii,. The President's economic strategy of cutting the deficit, investing 
in education and training and opening markets abroad is working. America has enjoyed lhe 
longest period of sustained growth in a generation— 25% of which was produced bv expons 
Tiie result. 12 million new jobs, unemployment at 5%, inflation the lowest in a generation 

• Our Future Prosperity Depends on Trade. 96% of the world's consumers live outside the US 
The global economy will grow at three times the rate of the US economy. The Amencan 
people need fast track to negotiate smart new trade agreements that keep us competitive^ 
expand our exports, create more jobs', and raise our standard of living. 

• Staying on the Fast Track. By knocking down trade barriers and creating news jobs, 
President Clinlon will use fast track to keep America's economic expansion on the global iasi 
track., 1 

FAST TRACK ME.ANS: CREATING MORE JOBS 

» Knocking Down Barriers. The President will keep knocking down barriers to American 
products and services because that strategy is working for the American people. The US is 
once again the world's largest total exporter, the largest producer of semiconductors, and the 
largest producer of automobiles. Exports support 11 million American jobs, including one in 
five manuiacturingjobs, and over the past four years, one-quarter of our economic growth 
came from trade and exports. 

• Sectoral Agreements. The President will negotiate agreements in sectors where the US is 
most competitive: medical equipment, telecommunications, environmental technology and 
agriculture. 

• Regional Free Trade Agreements. The President will open markets in Asia, Latin America, 
and Africa to US goods and services. 

• Free and Fair Trade. The President supports raising labor standards, protecting the 
environment and ensuring through aggressive worker retraining and increased educational 
opportunities that no American is left out of the global economy. 

FAST TRACK MEANS: MAINTANING AMERICA' S GLOBAL LEADERSHIP 

• Staying On Top. As we-'prepal^^ie^ American peopjp^br the challenges of the 21st century, 
we face a critical choice: Embrace the gloEareconomy and continue lo shape it to America s 
advantage, or turn back and fail to compete for new contracts, new business or new job 
opportunities. 

• Lead or Be Left Behind. Since 1992, in Latin America and Asia other countries have reached 
more than 20 preferential agreements without the United Slates. Lack of leadership will let 
barr-iers-bJoek American products ahd deny American workers the opportunity to increase 
their prosperity. 

• Bipartisanship. Every President since Ford has had fast track authority. Congress has 
consistently recognized the President must have the authority to break down foreign trade 
barriers and a bipartisan majority of the United States Congress has consistently supported 
American leadership in opening markets and creating jobs. 



Fast Track Talldng Points: 

GENIL.^AL POINTS 

• Fast track authority is in the national interest of the United States .Air.eMca ^ economic 
strength and standard of living is linked to knocking down trade bnrner.s. exporting our 
goods and services, and creating more high skilled jobs. 

• Fast track is a prerequisite to US negotiating credibility and without n. '.he President cannot 
assure our negotiating partners that the deal they strike is the deal that wiil be voted on bv 
Con^ ress Without that assurance, foreign governments are reluctant lo ncLioiiate with the 
United States. 

• As we prepare the American people ior the challenges of the 21st ceniurv, we lace a critical 
choice: We can embrace the global economy and continue .America s economic expansion, 
or we can turn our back on the world and fail to compete for new contracts, new inarkeis. 
new business or new job opportunities. 

• Evers' President since Ford, Republican and Democrat, has had fast !rac:< riuthontv 
Congress has consistently recognized the President must have the authoniv lo break down 
foreign trade barriers and a bipartisan majority of the United States Congress has consistenti\-
supported American leadership in'opening markets and creating jobs 

• The President supports raising labor standards, protecting the environment and ensurintz 
through aggressive worker retraining and increased educational opponuniiies that no 
American is left out of the global economy 

THE RECORD IS CLEAR 

• President Clinton's economic strategy of deficit reduction, investing m our people through 
education and training, and opening markets to our goods and services iias created the largest 
economic expansion in a generation. 

• The American people have enjoyed the longest period or sustained growth of ail our G-7 
panners-scven years as of last March The US economy has created ! 2 million new lobs. 
the unemployment rate is 5%, core inllation is at a 30 vear low, and the '. aiue ol'the stock 
market has doubled since 1993. 

• The United States is once again the world's largest exporter, the largest producer of 
semiconductors, and the largest producer of automobiles. Independent studies have tbund 
America to be the most competitive economy in the world for the past five vears 

• Over the last four years, American manufactured exports rose by 42%. high technology 
exports jumped 46%, service expons climbed 2r-'% and farm expons rose 43%. 



• US industrial production has increased by \S% in real terms between ^992 and 1996, while 
.lapan's has risen just 8% and Germany's declined bv 1%. 

• No country' is better positu)ned to compete than the United States. To maintain the standard 
of living of the American people. President Clinlon needs fast track authority to continue 
.America's record economic expansion. 

STAYING ON THE FAST TRACX: CREATING AMERICAN JOBS 

» Over the past four years, one-quarter of our economic growth has come from overseas trade 
and US exports have created 1.4 million new American jobs Fast track will help this trend 
continue. 

• In addition, I I million total American jobs are supported by exports, including one in fix e 
manufacturing jobs—paying 13-16% more than non-trade related jobs. 

• Over the next decade, the global economy is expected to grow at three times the rate of the 
US economy. Growth will be particularly powerful in the world's emerging markets. 

• In a world where over 96% of the world's consumers live outside of the United States, we 
must export our goods and services to sustain our standard of living at home. To stay on the 
global fast track, (he .American economy needs fast track authority 

MAINTAINING AMERICA'S STANDARD OF LIVING 

The rapidly expanding global economy presents enonnous potential for American companies 
and workers: 

Sectoral Agreements: The President would negotiate agreements in sectors where the US is 
most competitive. From ir.edical equipment, environmental technology, telecommunications 
to high tech computers, the iVesident will tear down more barriers to American exports. For 
example, the recent Infonnation Technology Agreement eliminated tariffs and unshackled 
$500 billion of trade in semiconductors, computers, telecommunications equipment and 
software, amounting to a $5 billion tax cut in tariffs on American exports. 

• Agriculture: The President would use fast track authority for negotiations to cut barriers in 
the $536 billion global agriculture market that will attack such practices as export subsidies 
and domestic support programs. 

• SefN'ices: .A S1.2 trillion global market—where US firms exported more than $220 billion in 
1996 with a surplus of $74 billion. The President would address a wide range of service 
sectors, including health care, education, entertainment, tourism and business consulting and 
advertising. 

Regional Free Trade Agreements 



• Asia. Asia has the fastest growing economies in the world, with nearly 3 billion consumers. 
Forecasters expect real growth of 6-7% annually for the next 15 years. In APEC, the 
President is working to reach agreement in key sectors that could open these markets lo 
America's goods and services. 

• Latin AmericayCaribbean: The Latin American market is the fastest growing area for US 
exports in 1996. If this trend continue, Latin America and the Caribbean will exceed the EU 
as the top destination for Vb exports by 2000 and exceed Japan and the EU combined by 
2010. The President is committed lo the Free Trade Area of the Americas and Chile would 
be our first step in this process. 

• Africa: Working with Congress, the President recently launched an Africa trade initiative to 
foster stronger economic prosperity in Africa and create new markets to Amencan products 
Africa's nations are joining the inarch toward freedom and open markets with Sub-Saharan 
Africa having 700 million potential consumers. Yet the United States supplies only 7% of 
Africa's imports. When ready, the President would explore free trade negotiations with 
South Africa. 

AMERICAN LEADERSHIP 

• Over 50 years of persistent American leadership has helped bring down global barriers to 
America's products—falling from .an average 40% at the end of World War II to about 5% 
today This has lead lo a 90-fold increase in global trade. 

• As the world's sole superpower, we simply cannot turn our back on the global economy. The 
United States exports more products and services than any country in the world and trade 
provided more than one-fourth of our economic growth o\'er the past four years. Without 
fast track authority, the United Stales will lose our strong coinpetitive advantage, erode our 
growing economic expansion and miss the opportunity to increase our exports and create 
more job opportunities. 

THE PRICE OF INACTION: 

• America's failure to participate in shaping the global trading system will allow our 
competitors to negotiate preferential trade arrangements, form strategic relationships 
excluding the United Slates and create new exclusive trade alliances. The United States must 
not abdicate its global leadership to the detriment of the American economy. 

• Since 1992. in Latin America and Asia alone, our competitors have negotiated 20 free trade 
pacts excluding the United States. 

• Today every major economy in this hemisphere has a preferential trade deal with Chile 
except the United States. This gives our competitors an 8% across-the-board tariff advantage 
for their products, which means American companies must sell to Chile with an immediate 
8%o cost disadvantage. 



• For example, Canada's Northern Telecom won a $180 million telecommunications contract 
over three US companies in part because it could avoid paying $200 million worth of lariffs. 

• MERCOSUR (Argentina, Brazil, Paraguay, Umguay) wants to expand its agreements lo 
include all of South America. 

• China has targeted Mexico, Argentina, Brazil, Chile and Venezuela as "strategic priorities' 
in Latin America. 

• ASEAN is forming a trade area that-will include 400 million people. President Meneni 
recently suggested a MERCOSUR-ASEAN FTA~an agreement that would encoinnass over 
600 million people and severely disadvantage key US sectors. 

• The EU has begun a process to reach a free trade agreement with Brazil, .Argentina and other 
MERCOSUR countries and President Chirac has declared "Latin America s essential 
economic interests...lie not with the United States but with Europe." 

FAST TRACK IS NOT ABOUT NAFTA: 

• This debate is not about NAFTA. Fast track authority will allow the President to knock 
down trade barriers and negotiate a broad array of trade agreements—from sectoral 
agreements on medical equipment and telecommunications to regional agreements in Asia, 
Africa and Latin American to eliminating global barriers in the WTO. The debate over fast 
track is about embracing the opportunities of the global economy to create jobs, expand 
exports, and maintain America's standard of living. 

RAISING LABOR STANDARDS AND PROTECTING THE 
ENVIRONMENT 

• Opening foreign markets does not mean retreating from our commitment to labor and the 
environment. The President is committed to promoting worker rights and ensuring that 
economic growth does not come at the expense of a clean and healthy environment. Failing 
to engage the world's markets will not improve worker rights or protect the environment— 
but through dialogue and engagement these issues will be addressed. 
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NORTH DAKOTA STATE EXPORTS 

N O R T H D A K O T A G O O D S 

E x p o r t s t o W o r l d 
N O R T H D A K O T A J O B S 

S u p p o r t a d b y E x p o r t s T o W o r l d 

Nonh Dakota recorded goods exports totaling $631.9 million in 1996, up an estimated 76 percent ($273.7 
million) from 1992. During 1996, Nonh Dakota was the 46th largest state exporter of goods. 

North Dakota's jobs supported by goods exports grew an estimated 47 percent (2,498 jobs) since 1992. 
Export-related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available. North Dakota exports accounted for 14.4 percent of its manufacturing output 
and represented 12.2 percent of its total manufacturing employment. 

Nonh Dakota's exports of manufactured products were up by 49 percent between 1993 and 1996 (from $348 0 
million in 1993 to $517.9 million in 1996). 

The five largest manufacturing sectors in temis of North Dakota's exports were: Industrial Machinery and 
Computers (S266.7 million of exports in 1996), Transportation Equipment (SI 16.2 million). Food Products 
($78.7 million). Chemical Products ($16.6 million), and Electronic and Electric Equipment ($10.0 million). 
These five sectors accounted for 77 percent of the state's total exports in 1996. 

Among North Dakota's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Food Products $24.2 $78.7 225% 

Chemical Products 10.7 16.6 55 

Transportaiion Equipment 80.0 116.2 45 

Industrial Machinery and Computers 187.0 266.7 43 

North Dakota is the country's 10th largest agricultural exporting state, shipping $1.7 billion in agricultural 
exports abroad or 2.9% of the U.S. total in FY 1996. The largest export category, wheat, accounted for 68 
percent of North Dakota's agricultural exports in FY 1996. 

Total exports from North Dakota to NAFTA countries increased by 45 percent between 1993 (pre-NAFTA) 
and 1996 (from $301.1 million in 1993 to $435.2 million in 1996). During 1996, Canada was North Dakota's 
largest export market, while Mexico was North Dakota's fourth largest export market. Exports to Canada 
were up by 42 percent ($123.8 million), from $298.1 million in 1993 to $421.9 million in 1996. North 
Dakota's exports to Mexico were up by 340 percent ($10.3 million), from $3.0 million in 1993 to $13.3 
million in 1996. 

During 1996, Japan was North Dakota 10th largest export market. Total exports from North Dakota to Japan 
were up 25 percent ($1.3 million), from $4.9 million in 1993 to $6.2 million in 1996. 

Total exports from North Dakota the European Union were up 41 percent ($39.2 million), from $95.7 million 
in 1993 to $134.9 million in 1996. 
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OHIO STATE EXPORTS 

O H I O G O O D S 

E x p o r t s t o W o r l d 
O H I O J O B S 

S u p p o r t e d b y E x p o r t f t T o W o r l d 
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Ohio recorded goods exports totaling $24.6 billion in 1996, up 42 percent ($7.3 billion) from 1992. Durin" 
1996, Ohio was the seventh largest state exporter of goods. ° 

Ohio's jobs supported by goods expons grew an estimated 19 percent (48,258 jobs) since 1992. Export-related 
jobs pay 13 to 16 percent higher than the national average. 

In 1991. the latest year available, Ohio exports accounted for 20.5 percent of its manufacturing output and 
represented 20.0 percent of its total manufacturing employment. 

Ohio's exports of manufactured products were up by 25 percent between 1993 and 1996 (from $18 7 billion in 
1993 to $23.5 billion in 1996). 

The five largest manufacturing sectors in ternis of Ohio's exports were: Transportation Equipment ($5 7 
billion of exports in 1996), Industrial Machinery and Computers ($5.3 billion). Chemical Products ($3 2 
billion). Electronic and Electric Equipment ($2.0 billion), and Metal Products (S1.4 billion). These five 
sectors accounted for over 71 percent of the state's total exports in 1996. 

Among Ohio's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Primary Metals $0.7 $1.0 52% 

Fabricated Mclal Products 0.9 1.4 45 

Industrial Machinery and Computers 4.0 5.3 34 

Chemical Products 2.4 3.2 34 

Ohio is the country's 12th largest agricultural exporting state, shipping $1.6 billion in agricultural exports 
abroad or 2.7% of the U.S. total in FY 1996. The largest export categories, soybeans and feed grains, 
accounted for 68 percent of Ohio's agricultural exports in FY 1996. 

Total exports from Ohio to NAFTA countries increased by 22 percent between 1993 (pre-NAFTA) and 1996 
(from $9.7 billion in 1993 to SI 1.8 billion in 1996). During 1996, Canada was Ohio's largest export market, 
while Mexico was Ohio's second largest export market. Exports to Canada were up by 19 percent ($1.7 
billion) from $8.6 billion in 1993 to SI0.3 billion in 1996. Ohio's exports to Mexico were up by 45 percent 
($462 million), from $1.0 billion in 1993 to $1.5 billion in 1996. 

During 1996, Japan was Ohio's fourth largest export market. Total exports from Ohio to Japan were up 46 
percent ($416 million), from $902.9 million in 1993 to $1.3 billion in 1996. 

Total exports from Ohio to the European Union were up 16 percent ($703 million), from $4.5 billion in 1993 
to $5.2 billion in 1996. 
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OKLAHOMA STATE EXPORTS 

O K L A H O M A G O O D S 

E x p o r t s t o W o r l d 
O K L A H O M A J O B S 

S u p p o r t s d b y E x p o r t s T o W o r l d 

Oklahoma recorded goods exports totaling $2.8 billion in 1996, down 5 percent (S151 million) from 1992. 
During 1996, Oklahoma was the 33rd largest state exporter of goods. 

Nearly 34 thousand Oklahoma jobs were supported by goods exports during 1996. However, Oklahoma's jobs 
supported by goods exports declined an estimated 21 percent (8,832 jobs) since 1992. Export-related jobs pay 
13 to 16 percent higher than the national average. 

In 1991, the latest year available, Oklahoma's exports accounted for 14.9 percent of its manufacturing output 
and represented 16.0 percent of its total manufacturing employment. 

Oklahoma's exports of manufactured products were up by 13 percent ber̂ veen 1993 and 1996 (from $2 i 
billion in 1993 to $2.5 billion in 1996). 

The five largest manufacturing sectors in terms of Oklahoma's exports were: Industrial Machinery and 
Computers ($887 million of exports in 1996), Chemical Products ($326 million). Transportation Equipment 
($253 million), Electronic and Electric Equipment ($224 million), and Fabricated Metal Products ($206 
million). These five sectors accounted for 69 percent of the state's total expons in 1996. 

Among Oklahoma's fastest growing manufactured e.xports (in millions) were: 

Sector 1993 1996 Change % 

Chemical Products $145.5 S326.I 124% 

Primary Metal Industries 83.3 107.4 29 

Fabricated Metal Products 160.2 205.9 29 

Scientific and Measuring Instruments 101.4 124.8 23 

Oklahoma is the country's 31 th largest agricultural exporting state, shipping $475 million in agricultural 
exports abroad in FY 1996. Oklahoma's largest agriculture export category, wheat, accounted for 65 percent 
of Oklahoma's agricultural exports in FY 1996. 

Total exports from Oklahoma to NAFTA countries increased by 14 percent between 1993 (pre-NAFTA) and 
1996 (from $724 million in.l993 to $824 million in 1996). During 1996, Canada was Oklahoma's largest 
export market, while Mexico was Oklahoma's third largest export market. Exports to Canada were up by 14 
percent ($77 million), from $554 million in 1993 to $631 million in 1996. Oklahoma's exports to Mexico 
were up by 13 percent ($22 million), from $170 million in 1993 to $192 million in 1996. 

During 1996, Japan was Oklahoma's second largest export market. Total exports from Oklahoma to Japan 
were up 66 percent ($82 million), from $123 million in 1993 to $205 million in 1996. 

Total exports from Oklahoma to the European Union were up 10 percent ($47 million), from $478 million in 
1993 to S525 million in 1996. 
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OREGON STATE EXPORTS 

O R E G O N G O O D S 

E x p o r t s t o W o r l d 
O R E G O N J O B S 

S u p p o r t a d b y E x p o r t s T o W o r l d 

Oregon recorded goods exports totaling S9.1 billion in 1996, up 45 percent ($2.8 billion) from 1992. During 
1996, Oregon was the 22nd largest state exporter of goods. ° 

Oregon'sjobs supported by goods expons grew an estimated 22 percent (19,630 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Oregon exports accounted for 23.1 percent of its manufacturing output and 
represented 20.9 percent of its total manufacturing employment. 

Oregon's exports of manufactured products were up by 30 percent between 1993 and 1996 (from $4 2 billion 
in 1993 to $5.5 billion in 1996). 

The five largest manufacturing sectors in temis of Oregon's exports were: Electronic and Electric Equipment 
($1.7 billion of exports in 1996), Industrial Machinery and Computers ($ 1.4 billion). Lumber and Wood 
Products (S563.2 million). Transportation Equipment ($477.7 million), and Paper Products ($309.8). These 
five sectors accounted for 49 percent of the state's total exports in 1996. 

Among Oregon fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Paper Products $115.9 $309.8 167% 

Electronic and t:lcclric Equipment 664.0 1,700.0 156 

Industrial Machinery and Computers 1,084.2 1,412.8 30 

Transportation Equipment 390.9 477.7 22 

Oregon is the country's 26th largest agricultural exporting state, shipping $686 million in agricultural exports 
abroad in FY 1996. The largest export categories, wheat and vegetables, accounted for 57 percent of Ore 
agricultural exports in FY 1996. gon s 

Total exports from Oregon to NAFTA countries increased by 3 percent between 1993 (pre-NAFTA) and 1996 
(from SI.10 billion in 1993 to $1.13 billion in 1996). During 1996 Canada was Oregon's third largest export 
market, while Mexico was Oregon's 22nd largest export market. Exports to Canada were up by 9 percent 
($90.4 million), from $985.9 million in 1993 to $1.1 billion in 1996. Oregon's exports to Mexico were down 
by 52 percent ($59 million), to S55.0 million in 1996. 

During 1996, Japan was Oregon's largest export market. Total exports from Oregon to Japan were up 19 
percent (S246 million), from SI .3 billion in 1993 to $1.6 billion in 1996. 

Total exports from Oregon to the European Union were down 11 percent (SI28.8 million), from $1 1 billion in 
1993 to $1.0 billion in 1996. 
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Pennsylvania recorded goods exports totaling $18.9 billion in 1996, up 28 percent ($4.1 billion) from 1992. 
During 1996, Pennsylvania was the 10th largest state exporter of goods. 

Pennsylvania's jobs supported by goods exports grew an estimated 7 percent (15,059 jobs) since 1993. 
Export-related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Pennsylvania's exports accounted for 16.8 percent of its manufacturing 
output and represented 17.7 percent of its total manufacturing employment. 

Pennsylvania's exports of manufactured products were up by 30 percent between 1993 and 1996 (from $13.6 
billion in 1993 to $17.8 billion in 1996). 

The five largest manufacturing sectors in terms of Pennsylvania's expons were: Chemical Products ($3.6 
billion of exports in 1996), Industrial Machinery and Computers ($3.4 billion). Electronic and Electric 
Equipment ($2.6 billion). Primary Metal Industries ($1.6 billion), and Transportation Equipment ($1.2 billion). 
These five sectors accounted for 66 percent of the state's total exports in 1996. 

Among Pennsylvania's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Primar>- Metal Industries $1.0 $1.6 66% 

Chemical Products 2.6 3.5 36 

Industrial Machinery and Computers 2.5 3.4 36 

Electronic and Electric Equipment 2.0 2.6 31 

Pennsylvania is the country's 27th largest agricultural exporting state, shipping $557 million in agricultural 
exports abroad in FY 1996. The three largest export categories, Live Animals and Meat (excluding poultry). 
Poultry and Other Products (mainly confectionery, nursery and greenhouse, essential oils, beverages, or other 
miscellaneous animal and vegetable products), accounted for 57 percent of Pennsylvania's agricultural exports 
in FY 1996. 

Total expons from Pennsylvania to NAFTA countries increased by 19 percent benveen 1993 (pre-NAFTA) 
and 1996 (from $5.2 billion in 1993 to $6.1 billion in 1996). During 1996, Canada was Pennsylvania's largest 
export market, while Mexico was Pennsylvania's fourth largest export market. Exports to Canada were up by 
16 percent ($709 million), from $4.5 billion in 1993 to S5.2 billion in 1995. Pennsylvania's exports to Mexico 
were up by 36 percent ($254 million), from $710 million to $964 million in 1996. 

During 1996, Japan was Pennsylvania's third largest export market. Total exports from Pennsylvania to Japan 
were up 32 percent ($284 million), from $893 million in 1993 to $1.2 billion in 1996. 

Total exports from Pennsylvania to the European Union were up 43 percent ($1.4 billion), to $4.7 billion in 1996. 
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RHODE ISLAND STATE EXPORTS 
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Rhode Island recorded goods exports totaling $1.0 billion in 1996, up 34 percent ($262 million) from 1992. 
During 1996, Rhode Island was the 42nd largest state exporter of goods. 

Riiodc Island's jobs supported by goods exports declined an estimated 12 percent (1,341 jobs) since 1992. 
Export-related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Rhode Island exports accounted for 19.4 percent of its manufacturing output 
and represented 18.0 percent of its total manufacturing employment. 

Rhode Island's exports of manufactured products were down by 1 percent between 1993 and 1996 (from 
$898.8 million in 1993 to $886.4 million in 1996). 

The five largest manufacturing sectors in terms of Rhode Island's exports were: Industrial Machinery and 
Computers ($177.6 million of exports in 1996), Electronic and Electric Equipment ($161.7 million), 
Miscellaneous Manufacturing Industries ($135.8 million). Scientific and Measuring Instruments ($66.9 
million) and Primary Metals ($66.8 million). These five sectors accounted for over 58 percent of the state's 
total exports in 1996. 

Among Rhode Island fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Food Products $6.6 $11.3 71% 

Textile Products 28.8 41.1 43 

Electronic and Electric Equipment 119.5 161.7 35 

Scientific and Measuring Instruments 56.1 66.9 19 

Rhode Island is the country's 48th largest agricultural exporting state, shipping $1.1 million in agricultural 
exports abroad in FY 1996. 

Total exports from Rhode Island to NAFTA countries increased by 2 percent between 1993 (pre-NAFTA) and 
1996 (from $377 million in 1993 to $386 million in 1996). During 1996, Canada was Rhode Island's largest 
export market, while Mexico was Rhode Island's 11th largest export market. Exports to Canada were up by 8 
percent ($27 million) from $333.8 million in 1993 to S360.6 million in 1996. Rhode Island's exports to 
Mexico were down by 42 percent ($18 million), from $43.1 million in 1993 to $25.2 million in 1996. 

During 1996, Japan was Rhode Island's third largest export market. Total exports from Rhode Island to Japan 
were up 48 percent ($21.3 million), from $44.8 million in 1993 to $66.1 million in 1996. 

Total exports frotn Rhode Island to the European Union were down 10 percent ($37 million), to $316.7 
million in 1996. 

l.iSTK l u i ' d I 



SOUTH CAROLINA STATE EXPORTS 

S O U T H C A R O L I N A G O O D S 

E x p o r t s t o W o r l d 

S O U T H C A R O L I N A J O B S 

S u p p o r t a d b y E x p o r t s T o W o r l d 
Be 

South Carolina recorded goods exports totaling $5.3 billion in 1996, up 75 percent ($2.3 billion) from 1992. 
During 1966, South Carolina was the 26th largest state exporter of goods. 

South Carolina's jobs supported by goods exports grew an estimated 46 percent (20,603 jobs) since 1992. 
Export-related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available. South Carolina exports accounted for 21.4 percent of its manufacturing 
output and represented 18.0 percent of its total manufacturing employment. 

South Carolina's exports of manufactured products were up by 47 percent between 1993 and 1996 (from $3.5 
billion in 1993 to $5.2 billion in 1996). 

The five largest manufacturing sectors in terms of South Carolina's exports were: Electronic and Electric 
Equipment ($959.0 million of exports in 1996), Transportation Equipment ($890.6 million), Industrial 
Machinery and Computers ($764.3 million). Chemical Products ($618.8 million), and Textile Mill Products 
($388.9 million). These five sectors accounted for 68 percent of the state's total exports in 1996. 

Among South Carolina's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Transportation Equipment $364.3 ' $890.6 145% 

Chemical Products 377.3 618.8 64 

Rubber and Miscellaneous Products 236.2 380.7 61 

Electronic and Electric Equipment 630.1 959.0 52 

South Carolina is the country's 34th largest agricultural exporting state, shipping $348 million in agricultural 
exports abroad in FY 1996. The two largest export categories, tobacco and cotton and linters, accounted for 
53 percent of South Carolina's agricultural exports in FY 1996. 

Total exports from South Carolina to NAFTA countries increased by 47 percent between 1993 (pre-NAFTA) 
and 1996 (from $1.6 billion in 1993 to $2.3 billion in 1996). During 1996, Canada was South Carolina's 
largest export market, while Mexico was South Carolina's third largest export market. Exports to Canada 
were up by 25 percent ($321 million), from $1.3 billion in 1993 to $1.6 billion in 1996. South Carolina's 
exports to Mexico were up by 140 percent ($421 million), from $300.3 million in 1993 to $721.2 million in 
1996. 

During 1996, Japan was South Carolina's fifth largest export market. Total exports from South Carolina to 
Japan were up 33 percent ($51.7 million), from $159.1 million in 1993 to $210.9 million in 1996. 

Total exports from South Carolina to the European Union were up 65 percent (S609.8 million), from $933.6 
million in 1993 to $1.5 billion in 1996. 
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South Dakota recorded goods exports totaling $422.4 million in 1996, up 122 percent ($232 million) from 1992. 
During 1996, South Dakota was the 47tli largest state exporter of goods. 

South Dakota's jobs supported by goods expons grew an estimated 86 percent (2,394 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available. South Dakota exports accounted for 13.7 percent of its manufacturing output 
and represented 16.5 percent of its total manufacturing employment. 

South Dakota's exports of manufactured products were up by 82 percent between 1993 and 1996 (from $223.7 
million in 1993 to $406.6 million in 1996). 

The five largest manufacturing sectors in terms of South Dakota's exports were: Industrial Machinery and 
Computers ($150.1 million of exports in 1996), Primary Metals ($60.8 million), Scientific and Measuring 
Instruments ($55.6 million), Electronic and Electric Equipment ($42.8 million), and Transportation Equipment 
($29.4 million). These five sectors accounted for over 80 percent of the state's total exports in 1996. 

Among South Dakota's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Industrial Machinery and Computers $71.4 $150.1 110% 

Electronic and Electric Equipment 21.9 42.8 95 

Transportation Equipment 18.3 29.4 60 

Scientific and Measuring Instruments 35.8 55.6 55 

South Dakota is the country's 19th largest agricultural exporting state, shipping $1.2 billion in agricultural 
exports abroad or 1.9% of the U.S. total in FY 1996. Large export product categories include wheat, feed grains, 
and soybeans. These three categories accounted for 74 percent of South Dakota's agricultural exports in FY 
1996. 

Total exports from South Dakota to NAFTA countries increased by 41 percent between 1993 (pre-NAFTA) and 
1996 (from $133.1 million in, 1993 to $187.6 million in 1996). During 1996, Canada was South Dakota's largest 
export market, while Mexico was South Dakota's 10th largest export market. Exports to Canada were up by 39 
percent ($50.4 million), frotn $128.7 million in 1993 to $179.1 million in 1996. South Dakota's exports to 
Mexico were up by 95 percent (S4.2 million), from $4.4 million in 1993 to $8.6 million in 1996. 

During 1996, Japan was South Dakota's fourth largest export market. Total exports from South Dakota to Japan 
were up 173 percent ($18.4 million), from $10.6 million in 1993 to $29.1 million in 1996. 

Total exports from South Dakota to the European Union were up 64 percent (S43.0 million), from $67.4 million 
in 1993 to SI 10.4 million in 1996. 
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Texas recorded goods exports totaling $53.7 billion in 1996, up 40 percent ($15.4 billion) from 1992. Durin" 
1996, Texas was the second largest state exporter of goods. 

Texas' jobs supported by goods exports grew an estimated 17 percent (96,506 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Texas exports accounted for 21.1 percent of its manufacturing output and 
represented 23.9 percent of its total manufacturing employment. 

Texas' exports of manufactured products were up by 37 percent between 1993 and 1996 (from $37.4 billion in 
1993 to $51.3 billion in 1996). 

The five largest manufacturing sectors in terms of Texas' exports were: Electronic and Electric Equipment 
($11.2 billion of exports in 1996), Industrial Machinery and Computers ($11.2 billion). Chemical Products 
($8.6 billion). Transportation Equipment ($4.4 billion), and Petroleum and Coal Products ($2.5 billion). 
These five sectors accounted for 71 percent of the state's total exports in 1996. 

Among Texas fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Fabricated Metal Products $1.1 $2.2 91% 

Electronic and Electric Equipment 6.7 11.2 67 

Rubber and Plastic Products 0.8 1.3 64 

Chemical Products 6.5 8.6 33 

Texas is the country's fourth largest agricultural exporting state, shipping $3.6 billion in agricultural exports 
abroad or 6% of the U.S. total in FY 1996. The largest export categories, cotton and linters, live animals and 
meat (excluding poultry) and feed grains, accounted for 57 percent of Texas' agricultural exports in FY 1996. 

Total exports from Texas to NAFTA countries increased by 33 percent between 1993 (pre-NAFTA) and 1996 
(from $19.0 billion in 1993 to S25.3 billion in 1996). During 1996, Mexico was Texas' largest export market, 
while Canada was Texas' second largest export market. Exports to Mexico were up by 25 percent (S3.6 
billion), from S14.5 billion in 1993 to S18.2 billion in 1996. Texas' exports to Canada were up by 58 percent 
($2.6 billion), from S4.5 billion in 1993 to $7.1 billion in 1996. 

During 1996, Japan was Texas' third largest export market. Total exports from Texas to Japan were up 45 
percent ($679 million), from SI.5 billion in 1993 to $2.2 billion in 1996. 

Total exports from Texas to the European Union were up 19 percent ($938 million), from $4.8 billion in 1993 
to $5.8 billion in 1996. 
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Tennessee recorded goods exports totaling $10.1 billion in 1996, up 60 percent ($3.8 billion) from 1992. 
During 1996, Tennessee was the 19th largest state exporter of goods. 

Tennessee's jobs supported by goods exports grew an estimated 34 percent (31,267 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Tennessee exports accounted for 17.2 percent of its manufacturing output 
and represented 15.7 percent of its total manufacturing employment. 

Tennessee's exports of manufactured products were up by 43 percent between 1993 and 1996 (from $5.6 
billion in 1993 to $8.0 billion in 1996). 

The five largest manufacturing sectors in terms of Tennessee's exports were: Transportation Equipment ($1.6 
billion of exports in 1996), Chemical Products ($1.5 billion). Industrial Machinery and Computers ($1.1 
billion). Paper Products ($960 million) and Electronic and Electric Equipment ($865 million). These five 
sectors accounted for over 58 percent of the state's total exports in 1996. 

Among Tennessee's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Transportaiion Equipment $0.9 $1.6 68% 

Electronic and Electric Equipment 0.5 0.9 63 

Industrial Machinery and Computer Equipment 0.7 1.1 51 

Paper Products 0.7 1.0 41 

Tennessee is the country's 28th largest agricultural exporting state, shipping $514 million in agricultural 
exports abroad in FY 1996. The largest export categories, soybeans, cotton and linters and tobacco, accounted 
for 65 percent of Tennessee's agricultural exports in FY 1996. 

Total exports from Tennessee lo NAFTA countries increased by 38 percent beUveen 1993 (pre-NAFTA) and 
1996 (from $2.5 billion in 1993 to $3.5 billion in 1996). During 1996, Canada was Tennessee's largest export 
market, while Mexico was Tennessee's second largest export market. Exports to Canada were up by 29 
percent ($529 million), from SI.8 billion in 1993 to $2.4 billion in 1996. Tennessee's exports to Mexico were 
up by 63 percent ($445 million), from $702.7 million in 1993 to $1.1 billion in 1996. 

During 1996, Japan was Tennessee's fourth largest export market. Total exports from Tennessee to Japan 
were up 87 percem ($352 million), from $406.3 million in 1993 to $758.5 million in 1996. 

Total exports from Tennessee to the European Union were up 22 percent ($362 million), from $1.6 billion in 
1993 to $2.0 billion in 1996. 
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Among Utah's fasKsl growing manufactured exports (in millions) were: 

Sector 
1993 1996 Change % 

Chemical Products 
$93.6 S210.I 124% 

Industrial Machinery and Computers 
211.5 471.7 123 

Transportation Equipment 
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Vermont recorded goods exports totaling $2.8 billion in 1996, up 29 percent ($614 million) from 1992. 
During 1996, Vermont was the 34st largest state exporter of goods. 

Vermont's jobs supported by goods expons increased an estimated 8 percent (2,399 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Vermont's exports accounted for 20.6 percent of its manufacturing output 
and represented 18.5 percent of its total manufacturing employment. 

Vennont's exports of manufactured products were up by 3 percent between 1993 and 1996 (from $2.6 billion 
in 1993 to $2.7 billion in 1996). 

The five largest manufacturing sectors in terms of Vennont's exports were: Electronic and Electric Equipment 
(S2.1 billion of exports in 1996), Industrial Machinery and Computers (SI 27.5 million). Fabricated Metal 
Products ($76.5 million). Transportation Equipment ($38.7 million), and Paper Products ($38.2 million). 
These five sectors accounted for over 85 percent of the state's total exports in 1996. 

Among Vermont's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Paper Products $23.4 $38.2 64% 

Chemical Products 23.8 35.2 48 

Miscellaneous Manufacturing Industries 23.8 33.9 42 

Fabricated Metal Products 62.0 76.5 23 

Vennont is the country's 47th largest agricultural exporting state, shipping $8 million in agricultural exports 
abroad in FY 1996. 

Total exports from Vennont to NAFTA countries decreased by I percent between 1993 (pre-NAFTA) and 
1996 (from $2.52 billion in 1993 to $2.50 billion in 1996). During 1996, Canada was Vennont's largest 
export market, while Mexico was Vermont's eleventh largest export market. Exports to Canada were down 
by 1 percent ($16 million),./"rom $2.50 billion in 1993 to $2.49 billion in 1996. Vermont's exports to Mexico 
were down by 35 percent ($5.0 million), to $9.3 million in 1996. 

During 1996, Japan was Vermont's third largest export market. Total exports from Vermont to Japan were up 
139 percent ($21 million), from $14.9 million in 1993 to $35.5 million in 1996. 

Total exports from Vermont to the European Union were up 29 percent ($23 million), to $101.7 million in 
1996. 
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Virginia recorded goods exports totaling $11.6 billion in 1996, up 25 percent ($2.3 billion) from 1992. During 
1996, Virginia was the I6lh largest state exporter of goods. 

Virginia's jobs supported by goods exports grew an estimated 5 percent (6,427 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Virginia's exports accounted for 17.2 percent of its manufacturing output 
and represented 14.0 percent of its total manufacturing employment. 

Virginia's exports of manufactured products were up by 34 percent between 1993 and 1996 (from $7.6 billion 
in 1993 to $10.3 billion in 1996). 

The five largest manufacturing sectors in tcnns of Virginia's exports were: Tobacco ($3.7 billion of exports in 
1996), Industrial Machinery and Computers ($1.2 billion), Transportation Equipment ($1.0 billion). Electronic 
and Electric Equipment ($808 million) and Chemical Products ($801 million). These five sectors accounted 
for 66 percent of the state's total exports in 1996. 

Among Virginia's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Tobacco $2.5 $3.7 46% 

Industrial Machinery and Computers 0.9 1.2 39 

Electronic and Electric Equipment 0.6 0.8 36 

Chemical Products 0.6 0.8 36 

Virginia is the country's 30th largest agricultural exporting state, shipping S490 million in agricultural exports 
abroad in FY 1996. The two largest export categories, poultry and tobacco, accounted for 40 percent of 
Virginia's agricultural exports in FY 1996. 

Total exports from Virginia to NAFTA countries increased by 17 percent between 1993 (pre-NAFTA) and 
1996 (from $1.7 billion in 1993 to $1.9 billion in 1996). During 1996, Canada was Virginia's largest export 
market, while Mexico was Virginia's seventh largest export market. Exports to Canada were up by 19 percent 
($250 million), from $1.3 billion in 1993 to $1.6 billion in 1996. Virginia's exports to Mexico were up by 11 
percent ($35 million), from $329.2 million in 1993 to $364.6 million in 1996. 

During 1996, Japan was Virginia's second largest export market. Total exports from Virginia to Japan were 
up 13 percent ($160 million), from $1.2 billion in 1993 to $1.4 billion in 1996. 

Total exports from Virginia to the European Union were up 54 percent ($1.2 billion), from $2.3 billion in 1993 
to $3.5 billion in 1996. 
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Washington recorded goods exports totaling $27.1 billion in 1996, down 12 percent ($3.7 billion) from 1992. Durin" 
1996, Washington was the sixth largest state exporter of goods. This decline was primarily due to the decline in the 
sales of transportation equipment, mainly aircraft and associated products. With the increased orders for airplanes to 
Boeing over the past year, an increase in exports for this sector should be expected. Washington's goods exports (not 
including the sales of transportation equipment) increased by 22 percent ($2.4 billion) between 1992 and 1996 (from 
$10.7 billion in 1993 to $13.1 billion in 1996). 

Over 330,000 jobs in Washington are supported by goods exports in 1996. This has declined by an estimated 26 
percent (119,352 jobs) since 1992. Export-related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Washington exports accounted for 43.6 percent of its manufacturing output and 
represented 31.2 percent of its total manufacturing employment. 

Washington exports of manufactured products were down by 6 percent between 1992 and 1996 (from $25 7 billion in 
1993 to $24.2 billion in 1996). 

The five largest manufacturing sectors in tenns of Washington exports were: Transportation Equipment ($14.0 bill 
of exports in 1996), Lumber and Wood Products ($3.2 billion). Paper Products ($1.4 billion), Industrial Machinery 
and Computers ($ 1.2 billion), and Food Products ($ 1.0 billion). These five sectors accounted for 77 percent of the 
state's total exports in 1996. 

ion 

Among Washington fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Electronic and Electric Equipment $0.6 $0.9 50% 

Paper Products 0.9 1.4 49 

Food Products 0.8 10 21 

Industrial Machinery and Computers 1.0 1.1 18 

Washington is the country's ninth largest agricultural exporting state, shipping $2.0 billion in agricultural exports 
abroad or 3.4% of the U.S. total in FY 1996. The largest export categories, wheat, fruits, and vegetables, 
accounted for 75 percent of Washington's agricultural exports in FY 1996. 

Total exports from Washington to NAFTA countries increased by 42 percent between 1993 (pre-NAFTA) and 
1996 (from $2.1 billion in 1993 to $2.9 billion in 1996). During 1996, Canada was Washington's second largest 
export market, while Mexico was Washington's 18th largest export market. Exports to Canada were up by 44 
percent ($813 million), from $1.9 billion in 1993 to $2.7 billion in 1996. Washington's exports to Mexico were 
up by 27 percent ($58 million), from $214.8 million in 1993 to $273.2 million in 1996. 

During 1996, Japan was Washington's largest export market. Total exports from Washington to Japan were down 
2.0 percent ($109.5 million), to $6.7 billion in 1996. 

Total exports from Washington to the European Union were down 18 percent (S1.2 billion), to $5.1 billion in 1996. 
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West Virginia recorded goods exports totaling $1.3 billion in 1996, up 35 percent ($336 million) from 1992. 
During 1996, West Virginia was the 41 st largest state exporter of goods. 

West Virginia's jobs supported by goods exports grew an estimated 13 percent (1,811 jobs) since 1992. 
Export-related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available. West Virginia exports accounted for 26.2 percent of its manufacturing output 
and represented 20.2 percent of its total manufacturing employment. 

West Virginia exports of manufactured products were up by 47 percent between 1993 and 1996 (from $596 0 
million in 1993 to $877.9 million in 1996). 

The five largest manufacturing sectors in tenns of West Virginia's exports were: Chemical Products ($301.3 
million of exports in 1996), Primary Metals ($232.2 million). Industrial Machinery and Computers ($79.6 
million). Transportation Equipment ($65.8) and Lumber and Wood Products ($47.9 million). These five 
sectors accounted for 56 percent of the state's total exports in 1996. 

Among West Virginia's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Stone, Clay and Glass Products $6.8 $34.1 400% 

Transportation Equipment 27.5 65.8 139 

Primary Metals 124.0 232.2 87 

Chemical Products 249.2 301.3 21 

West Virginia is the country's 44th largest agricultural exporting state, shipping $33 million in agricultural 
exports abroad in FY 1996. 

Total exports from West Virginia to NAFTA countries increased by 24 percent between 1993 (pre-NAFTA) 
and 1996 (from $341.0 million in 1993 to $421.3 million in 1996). During 1996, Canada was West Virginia's 
largest export market, while Mexico was West Virginia's 14th largest export market. Exports to Canada were 
up by 26 percent ($83 millign), from $317.1 million in 1993 to $399.9 million in 1996. West Virginia's 
exports to Mexico were down by 10 percent ($2.2 million), to $21.4 million in 1996. 

During 1996, Japan was West Virginia's second largest export market. Total exports from West Virginia to 
Japan were up 128 percent (S65 million), from $51.0 million in 1993 to $116.4 million in 1996. 

Total exports from West Virginia to the European Union were up 124 percent ($249 million), from $201.3 
million in 1993 to $450.4 million in 1996. 
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WISCONSIN STATE EXPORTS 

W I S C O N S I N G O O D S 

E x p o r t s t o W o r l d 

W I S C O N S I N J O B S 

S u p p o r t e d b y E x p o r t s T o W o r l d 

Wisconsin recorded goods exports totaling $9.2 billion in 1996, up 41 percent ($2.7 billion) from 1992. 
During 1996, Wisconsin was the 21st largest state exporter of goods. 

Wisconsin'sjobs supported by goods exports grew an estimated 18 percent (16,956 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Wisconsin exports accounted for 16.2 percent of its manufacturing output 
and represented 17.3 percent of its total manufacturing employment. 

Wisconsin exports of manufactured products were up by 40 percent between 1993 and 1996 (from $6 3 billion 
in 1993 to $8.8 billion in 1996). 

The five largest manufacturing sectors in tenns of Wisconsin's exports were: Industrial Machinery and 
Computers ($3.4 billion of exports in 1996), Scientific and Measuring Instntments ($1.3 billion), Electronic 
and Electric Equipment ($812.8 million), Transportation Equipment ($521.7 million), and Metal Products 
($451.3 million). These five sectors accounted for 71 percent of the state's total exports in 1996. 

Among Wisconsin's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Scientific and Measuring Instruments $730.6 $1,308.7 79% 

Food Products 250.9 421.1 68 

Electronic and Electric Equipment 554.2 812.8 47 

Industrial Machinery and Computers 2,381.2 3,441.2 45 

Wisconsin is the country's 14th largest agricultural exporting state, shipping $1.4 million in agricultural 
exports abroad or 2.3% of the U.S. total in FY 1996. The largest export categories, feed grains, vegetables, 
and dairy products, accounted for 62 percent of Wisconsin's agricultural exports in FY 1996. 

Total exports from Wisconsin to NAFTA countries increased by 24 percent between 1993 (pre-NAFTA) and 
1996 (from $2.7 billion in 1993 to $3.3 billion in 1996). During 1996, Canada was Wisconsin's largest export 
market, while Mexico was Wisconsin's fifth largest export market. Exports to Canada were up by 24 percent 
($575 million), from $2.4 billion in 1993 to $2.9 billion in 1996. Wisconsin's exports to Mexico were up by 
21 percent ($66 million), from $314.4 million in 1993 to $380.4 million in 1996. 

During 1996, Japan was Wisconsin's second largest export market. Total exports from Wisconsin to Japan 
were up 130 percent ($403 million), from $309.7 million in 1993 to $712.9 million in 1996. 

Total exports from Wisconsin to the European Union were up 37 percent (S608 million), from $1.6 billion in 
1993 to $2.2 billion in 1996. 
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WYOMING STATE EXPORTS 

W Y O M I N G G O O D S 

E x p o r t s t o W o r l d 
W Y O M I N G J O B S 

S u p p o r t e d b y E x p o r t s T o W o r l d 

Wyoming recorded goods exports totaling $129.9 million in 1996, up 40 percent ($36.8 million) from 1992. 
During 1996, Wyoming was the smallest state exporter of goods. 

Wyoming's jobs supported by goods exports grew an estimated 17 percent (227 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Wyoming's exports accounted for 13.3 percent of its manufacturing output 
and represented 14.3 percent of its total manufacturing employment. 

Wyoming's exports of manufactured products were up by 29 percent between 1993 and 1996 (from $82.4 
billion in 1993 to $105.9 billion in 1996). 

The five largest manufacturing sectors in terms of Wyoming's exports were: Industrial Machinery and 
Computers ($25.0 million of exports in 1996), Chemical Products ($25.0 million), Food Products ($15.0 
million), Transportation Equipment ($11.3 million) and Scientific and Measuring Instruments ($8.6 million). 
These five sectors accounted for 65 percent of the state's total exports in 1996. 

Among Wyoming's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Food Products $3.7 $15.0 301% 

Transportaiion Equipment 6.1 11.3 85 

Chemical Products 16.0 25.0 57 

Scientific and Measuring Instruments 5.7 8.6 50 

Wyoming is the country's 41st largest agricultural exporting state, shipping $46 million in agricultural exports 
abroad in FY 1996. 

Total exports from Wyoming to NAFTA countries increased by 58 percent between 1993 (pre-NAFTA) and 
1996 (from $48.8 million in 1993 to $77.1 million in 1996). During 1996, Canada was Wyoming's largest 
export market, while Mexico was Wyoming's fourth largest export market. Exports to Canada were up by 68 
percent ($30 million), from $43.7 million in 1993 to $73.5 million in 1996. Wyoming's exports to Mexico 
were down by 28 percent ($1.4 million), from $5.1 million in 1993 to $3.7 million in 1996. 

During 1996, Japan was Wyoming's second largest state export market. Total exports from Wyoming to 
Japan were up 294 percent ($13.9 million), from $4.7 million in 1993 to $18.6 million in 1996. 

Total exports from Wyoming to the European Union were up 30 percent (S4.3 million), from $14.1 million in 
1993 to $18.4 million in 1996. 
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SOURCES 

Material contained in this packet was prepared by the Office of the U.S. Trade Representative -
(USTR) and contains information from USTR, the U.S. Department of Commerce (Commerce), 
the U.S. Department of Agriculture (USDA), and the Massachusetts Institute of Social and 

"Economic Research (MISER). 

State trade data totals, manufacturing and specified country details are provided by MISER and 
are based on the exporter location series from the U.S. Census Bureau. MISER adjusts the 
Census' series by applying a formula to the Census' "unallocated" data, breaking down the 
category and assigning export values to individual states and industries within the states. As a 
result, all U.S. export transactions are attributed to one of the 50 states, the District of Colombia, 
the Virgin Islands, or Puerto Rico. The series time frame is l 993-1996. Data for overall state 
trade for 1992 were estimated by USTR. Comparable trade data for 1992 were estimated based 
on comparisons of the origin of movement state export series with the exporter location state 
export series for the period 1993-1995. The origin of movem_ent state export series are available 
for years earlier than l 993. 

Jobs supported by goods exports in 1995 and 1996 were estimated by USTR based on a 1996 
Commerce analysis, U.S. Jobs Sup~orted by Goods and Services Exports, 1983-94. The 
Commerce analysis reports jobs supported by goods and services exports through 1994. USTR 
estimated this series through 1996 taking into account productivity and inflation trends affecting 
export prices. Jobs supported by exports by states sum up to the estimated national total. 

Manufacturing output and employment data accounted for by exports are from Commerce's 1991 
Exports from Manufacturing Establishments: 1990 and I 991. These are the latest available data 
on this series. 

Agricultural state export data are from USDA's Foreign Agricultural Trade of the United States. 
The Economic Research Service of USDA estimates export shares based primarily on a state's 
production share of exported commodities. State export data are presented on a fiscal year (FY) 
basis (October-September). 
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STATE EXPORTS TO NAFTA. 1993 -1996 
(Ranked by State - MISER) 

State 1993 1996 %93-96 
Exports to World 

1996 
NAFTA Exports 

% of World 
1 Alabama 910,781,058 1,740,636,815 91.1% 4,237.035,343 41.1% 

2 Alaska 107,222,831 196,738.454 83.5% 899,860,300 21.9% 

3 Arizona 1,836,053.231 2,792.339.769 52.1% 10,473.916,832 26.7% 

4 Arkansas 582,866,480 784,610.988 34.6% 2,224,537,923 35.3% 
5 California 13,298,286,597 20,189,915,256 51.8% 105,645.740,533 19.1% 
6 Colorado 1,40.1,376,006 1,696,561.915 21.1% 10,749,270,381 15.8% 
7 Connecticut 2,035,895,561 2,407,234,993 18.2% 14,182.756,305 17.0% 
8 Delaware 849,688,763 1,060,278,986 24.8% 4,826,149.803 22.0% 
9 Florida 2.820,667,178 2,635,995,511 -6.5% 21,775,917,925 12.1% 

10 Georgia 2,014,978,365 2,671,542,988 32.6% 9,345,413,261 28.6% 
11 Hawaii 19,060,354 77,453,827 306.4% 313,016,616 24.7% 
12 Idaho 227,721.926 331,628,192 45.6% 1,666,813,431 19.9% 
13 Illinois 6,861,480,316 9,356,249,085 36.4% 34,651,504,464 27.0% 
14 Indiana 6,771.679,960 7,671,215,529 13.3% 13,000,510,739 59.0% 
15 Iowa 1,169,650,133 1,574,581,053 34.6% 2.979,577,950 52.8% 
16 Kansas 776,392,333 1.523,012,894 96.2% 5.312,958,462 28.7% 
17 Kentucky 1,536,240,933 2,560,574,137 66.7% 6,380,029,475 40.1% 
18 Louisiana 516,884,750 751.015.756 45.3% 5,002,365,322 15.0% 
19 Maine 431,921,369 557,098.479 29.0% . 1,354,571,827 41.1% 
20 Maryland 820,412,923 791,081.046 -3.6% 3.820,024,937 20.7% 
21 Massachiussetts 3,365.702,677 4.168,448,197 23.9% 16,477,639,791 25.3% 
22 Michigan 20,969,938,003 29,322,859,590 39.8% 42,022,473,633 69.8% 
23 Minnesota 2,593.503,545 3,922.492.304 51.2% 14.594,120,074 26.9% 
24 Mississippi 418,729,049 521.727.692 24.6% 1,298,783,139 40.2% 
25 Missouri 1,934,254,838 2^639.951,342 36.5% 7,490,656,688 35.2% 
26 Montana 167,710,318 220,961,206 31.8% 358.003.641 61.7% 
27 Nebraska 449,602,206 640,399,365 42.4% 2.572.531.825 24.9% 
28 Nevada 161.688.393 311.453.664 92.6% 762,421.785 40.9% 
29 New Hampshire 508.160,355 757.288,666 49.0% 1,885.182.108 40.2% 
30 New Jersey 3,621,805,127 4,386,736,003 21.1% 20.027.022.588 21.9% 
31 New Mexico 165,167,754 156,374.643 -5.3% 935,142,939 16.7% 
32 New York 8,416,563,975 11,066,791.675 31.5% 49.342,073,796 22.4% 
33 North Carolina 2.979,324,275 4,972.118.939 66.9% 12.629,583,666 39.4% 
34 North Dakota 301,135,884 435.189.936 44.5% 631,947,854 68.9% 
35 Ohio 9,671,418,499 . 11,811,990,248 22.1% 24.559,139.813 48.1% 
36 Oklahoma 723,709,481 823.500,272 13.8% 2.752.420,057 29.9% 
37 Oregon 1.100,011,490 1,131,323.043 2.8% 9,052,808,111 12.5% 
38 Pennsylvania 5,164,427.084 6,127,218.631 18.6% 18.919,581,043 32.4% 
.39 Rhode Island 376,916,224 385,822,156 2.4% 1,042.104,749 37.0% 
4(3 South Carolina 1,579,806,112 2,321,692,478 47.0% 5,298,086.209 43.8% 
41 South Dakota 133,057,315 187,645.305 41.0% 422,421.341 44.4% 
42 Tennessee 2,548.749,159 3,523,455,427 38.2% 10.118,622,591 34.8% 
43 Texas 19,040,859,822 25,306,750,671 32.9% 53.652,862,721 47.2% 
44 Utah 471,817,812 604,151,825 28.0% 3.067,994,762 19.7% 
45 Vermont 2.517,779,927 2,496,761,310 -0.8% 2.749,291,506 90.8% 
46 Virginia 1,653,046,693 1,938,393,135 17.3% 11,545,312,411 16.8% 
47 Washington 2,075,052,179 2,946,541.390 42.0% 27,095,372,139 10.9% 
48 West Virginia 340,958,710 421.288.343 23.6% 1.296,421,018 32.5% 
49 Wisconsin 2,682,169,081 3,322,968.171 23.9% 9,155,149,963 36.3% 
50 Wyoming 48,827.651 77,135,075 58.0% 129.924.011 59.4% 

TOTAL- 141,825,934,678 189,344,727,316 33.5% 622,827,063,023 30.4% 

* TOTAL includes exports from U.S. territories and the District of Columbia. 

Source: Massachusetts Institute of Social and Economic Research (MISER) 



STATE EXPORTS TO MEXICO, 1993 -1996 
(Ranked by State - MISER) — 

Exports to World Mexico Exports Viexico 

State 1993 1996 •/ ,93-96 1996 % of World Ranking 

1 Alabama 204,840,650 345,704,688 68.8% 4,237.035,343 8.2% 3 

2 Alaska 745,079 1,619,584 117.4% 899,860.300 0.2% 20' 

3 Arizona 1,136,133,690 1,691,514,591 48.9% 10,473.916,832 16.1% 1 

4 Arkansas 75,685,289 112,382,757 48.5% 2,224.537,923 5.1% 5 

5 California 5,700,627,738 8,855,769,212 55.3% 105,645,740,533 8.4% 3 

6 Colorado 646.921.968 1,015,680,380 57.0% 10,749,270,381 9.4% 2 

7 Connecticut 363,616,863 560.927,512 54.3% 14,182.756,305 4.0% 6 

8 Delaware 179,469,832 297,075,878 65.5% 4,826,149,803 6.2% 4 

9 Florida 911,296,857 872,400,018 -4.3% 21,775,917,925 4.0% 5 

10 Georgia 360,450,773 592,039,587 64.2% 9,345,413,261 6.3% 3 

11 Hawaii 407,982 793,639 94.5% 313,016,616 0.3% 19 

12 Idaho 42,291,558 41,559,765 -1.7% 1,666.813,431 2.5% 10 

13 Illinois 1,511,876,013 2,028,273,496 34.2% 34.661,504,464 5.9% 3 

14 Indiana 1,239,330,527 2,694,308,006 117.4% 13,000,510.739 20.7% 2 

15 Iowa 84,788,123 136,681,798 61.2% 2.979.577.950 4.6% 3 

16 Kansas 196,456,650 710,953,080 261.9% 5,312,958,462 13.4% 3 

17 Kentucky 204,279,981 287,204,257 40.6% 6,380,029,475 4.5% 4 

18 Louisiana 66,890,062 173,618,762 159.6% 5.002.365.322 3.5% 6 

19 Maine 29,540,540 13,232,509 -55.2% 1.354,571.827 1.0% 16 

20 Maryland 101,779,400 180,946,867 77.8% 3,820.024.937 4.7% 4 

21 Massachussetts 393,222,266 413,674,911 5.2% 16,477,639.791 2.5% 12 

22 Michigan 5,792,213,291 5,691.868,314 -1.7% 42,022,473.633 13.5% 2 

23 Minnesota 256,317,840 900,910.814 251.5% 14,594,120,074 6.2% 4 

24 Mississippi 27,023,627 96,896.419 258.6% 1,298,783,139 7.5% 3 

25 Missouri 576,738,784 1.187.492,780 105.9% 7,490,656,688 15.9% 2 

26 Montana 1,841,066 46,901,360 2447.5% 358,003.641 13.1% 2 

27 Nebraska 64,542.251 175,022,008 171.2% 2.572.531.825 6.8% 3 

28 Nevada 13,730,635 9,562,976 -30.4% 762.421.785 1.3% 15 

29 New Hampshire 40,814,923 67,748.895 66.0% 1.885.182.108 3.6% 6 

30 New Jersey 858,761,049 737,335,689 -14.1% 20,027.022,588 3.7% 8 

31 New Mexico 108,520,852 101.806.377 -6.2% 935,142,939 10.9% 3 

32 New York 1,326,684,350 1,452,751,983 9.5% 49,342,073,796 2.9% 9 

33 North Carolina 397,808.360 1.026,855.379 158.1% 12,629.583.666 8.1% 2 

34 North Dakota 3,023,728 13,310,651 340.2% 631,947.854 2.1% 4 

35 Ohio 1,023,485,058 1.485,412,924 45.1% 24,559,139,813 6.0% 2 

36 Oklahoma 169,596,487 192,091.733 13.3% 2,752.420.057 7.0% 3 

37 Oregon 114,141,458 ., 55,027,577 -51.8% 9.052.808,111 0.6% 22 

.38 Pennsylvania 709,563,914 963,764,518 35.8% 18,919,581,043 5.1% 4 

'"""39. Rhode Island 43.075,517 25,185,271 -41.5% 1,042.104,749 2.4% 11 

40 South Carolina 300,337,038 721.210,265 140.1% 5,298,086.209 13.6% 3 

41 South Dakota 4,400,759 8,573,984 94.8% 422,421.341 2.0% 10 

42 Tennessee 702,692,891 1,148,152,303 63.4% 10,118,622,591 11.3% 2 

43 Texas 14,549,284,622 18,197,997,453 25.1% 53,662.862.721 33.9%) 1 

44 Utah 32,006,751 84,298,371 163.4% 3,067.994,762 2.7%. 9 

45 Vermont 14,289,378 9,300,703 -34.9% 2,749.291,506 0.3%, 11 

46 Virginia 329,166,785 364,564,836 10.8% 11,545,312,411 3.2% 7 

47 Washington 214,762,393 273,242,505 27.2% 27,095,372,139 1.0%, 18 

48 West Virginia 23,887,457 21,429,613 -10.3% 1,296,421,018 1.7% 14 

49 Wisconsin 314,442,727 380,411,404 21.0% 9,155,149,963 4.2% 5 

50 Wyoming 5,079,882 3,677,046 -27.6% 129,924,011 2.8%, 4 

TOTAL- 41,635,494,424 56,760,822,899 36.3% 622,827,063,023 9.1% 3 

- TOTAL includes exports from U.S. territories and the District of Columbia. 

Source: Massachusetts Institute of Social and Economic Research (MISER) 



1996 STATE EXPORT DATA 

Prepared by the Office of U.S. Trade Representative 

Sources: Massachusetts Institute of Social and Economic Research, 
U.S. Department of Commerce, U.S. Department of Agriculture, 

and U.S. Trade Representative 

May 1, 1997 



UNITED STATES EXPORTS 

U N I T E D S T A T E S O O O O S 0. S E R V I C E S 

E x p o r t * t o W o r l d ' 
U N I T E D S T A T E S J O B S 

S u p p o r t a d b y E x p o r t * T o W o r l d 

The United States is the world's largest exporting country, recording goods and services expons totalling $835.7 
billion in 1996, up 35 percent ($218 billion) from 1992. U.S. goods exports totaled $611.7 billion in 1996 up 39 
percent ($171.5 billion) from 1992. 

Over 11.3 million U.S. jobs were supponed by goods and services exports during 1996. U.S. jobs supported by 
goods and services exports grew an estimated 15 percent (1.5 million jobs) since 1992. Over 7.6 million U.S. 
jobs were supported by goods expons, up an estimated 16 percent (1.1 million jobs) since 1992. Export-related 
jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, U.S. expons accounted for 19.4 percent of its manufacturing output and 
represented 18.6 percent of its total manufacmring employment. 

U.S. exports of manufactured products were up by 42 percent between 1992 and 1996 (from $368.2 billion in 
1992 to $522.7 billion in 1996). U ^ . exports of high technology products, a subcategory of manufactured 
products, increased by 45 percent between 1992 and 1996 (from $107.1 billion in 1992 to $154.9 billion in 1996). 

The five largest manufacturing sectors in terms of U.S. exports were: Industrial Machinery and Computers 
($112.0 billion of exports in 1996), Transportation Equipment ($96.6 billion), Electronic and Electric Equipment 
($94.9 billion). Chemical Products ($59.6 billion), and Scientific and Measuring Instruments ($34.8 billion). 
These five sectors accounted for over 65 percent of the United States' total exports in 1996. 

Among the United States' fastest growing manufactured expons (in billions) were: 

Sector 1992 1996 Change % 

Electronic and Electric Equipment $52.9 $94.9 79% 

Industrial Machinery and Computers 74.0 112.0 51 

Primary Metal Products 14.6 21.9 50 

Scientific and Measuring Products 24.9 34.8 40 

The United States is the world's largest agricultural exporting country, shipping $60.6 billion in agricultural 
exports abroad. The largest export categories, feed grains, soybeans, and wheat, accounted for 40 percent of 
the United States' agricultural exports in 1996. 

Total exports to NAFTA countries increased by 34 percent between 1993 (pre-NAFTA) and 1996 (from $142.0 
billion in 1993 to $190.4 billion in 1996). During 1996, Canada was the United States's largest export market, 
while Mexico was the United States's third largest export market. Exports to Canada were up by 33 percent 
($33.2 billion), from $100.4 billion in 1993 to $133.7 billion in 1996. U.S. exports to Mexico were up by 37 
percent ($15.2 billion), from $41.6 billion in 1993 to $56.8 billion in 1996. 

During 1996, Japan was the United State's second largest export market. Total exports from the United States 
to Japan were up 41 percent ($19.7 billion), from S47.8 billion in 1992 to $67.5 billion in 1996. 

Total exports from the United States to the European Union were up 18 percent ($19.8 billion), from $107.7 
billion in 1992 to $127.5 billion in 1996. 
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ALABAMA STATE EXPORTS 

A L A B A M A O O O D S 

E x p o r t * t o W o r l d 
A L A B A M A J O B S 

S u p p o r t a d b y E x p o r t * T o W o r l d 

Alabama recorded goods exports totaling $4.2 billion in 1996, up 42 percent ($1.3 billlion) from 1993. During 
1996, Alabama was the 29th largest slate exporter of goods in the United States. 

Over 52,000 Alabama jobs were supported by goods exports during 1996. Alabama's jobs supported by goods 
exports grew an estimated 19 percent (8,199 jobs) since 1992. Export-related jobs pay 13 to 16 percent higher 
than the national average. 

In 1991, the latest year available, Alabama's exports accounted for 19.1 percent of its manufacturing output and 
represented 15.6 percent of its total manufacturing employment. 

Alabama's exports of manufactured products were up by 66 percent between 1993 and 1996 (from $2.3 billion in 
1993 to $3.9 billion in 1996). 

The five largest manufacturing sectors in terms of Alabama's exports were: Electronic and Electric Equipment 
($852.3 million of exports in 1996), Transportation Equipment ($579.7 million), Industrial Machinery and 
Computers ($488.4 million). Paper Products ($460.7 million), and Chemical Products ($356.8 million). These 
five sectors accounted for 65 percent of the state's total exports in 1996. 

Among Alabama's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Transportation Equipment $250.2 $579.7 132% 

Electronic and Electric Equipment 419.1 852.3 103 

Paper Products 270.7 460.7 70 

Industrial Machinery and Computers 383.5 488.4 27 

Alabama is the country's 29th largest agricultural exporting state, shipping $503 million in agricultural exports 
abroad in FY 1996. The two largest export categories, poultry and cotton and linters, accounted for 75 percent of 
Alabama's agricultural exports in FY 1996. 

Total exports from Alabama to NAFTA countries increased by 91 percent between 1993 (pre-NAFTA) and 1996 
(from $910.8 million in 1993 to SI.7 billion in 1996). During 1996, Canada was Alabama's largest export 
market, while Mexico was Alabama's third largest export market. Exports to Canada were up by 98 percent 
($689 million) from $705.9 million in 1993 to $1.4 billion in 1996. Alabama's exports to Mexico were up by 69 
percent ($141 million), from S204.8 million in 1993 to $345.7 million in 1996. 

During 1996, Japan was Alabama's second largest export market. Total exports from Alabama to Japan were up 
16 percent (S54.2 million), from $346.4 million in 1993 to $400.6 million in 1996. 

Total exports from Alabama to the European Union were up 32 percent ($211.4 million), from $657.3 million in 
1993 to $868.7 million in 1996. 
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ALASKA STATE EXPORTS 

A L A S K A G O O D S 

E x p o r t * t o W o r l d 

A L A S K A J O B S 

S u p p o r t e d b y E x p o r t * T o W o r l d 

Alaska recorded goods exports totaling $899.9 million in 1996, down 24 percent ($286.2 million) from 1992. 
During 1996, Alaska was the 44th largest state exporter of goods in the U.S. 

Over 11,000 Alaskan jobs were supported by exports during 1996. Alaska's jobs supported by goods exports 
declined an estimated 37 percent (6,367 jobs) since 1992. Export-related jobs pay 13 to 16 percent higher than 
the national average. 

In 1991, the latest year available, Alaska's exports accounted for 49.7 percent of its manufacturing output and 
represented 49.3 percent of its total manufacairing employment. 

Alaska's exports of manufactured products were down by 11 percent between 1993 and 1996 (from $415.8 
million in 1993 to'$371.8 million in 1996). 

The five largest manufacturing sectors in terms of Alaska's exports were: Paper Products ($85.0 million of 
exports in 1996), Petroleum and Coal Products ($63.3 million). Food Products ($49.5 million). Lumber and 
Wood Products ($48.4 million), and Transportation Equipment ($32.7 million). These five sectors accounted 
for 31 percent of the state's total exports in 1996. 

Among Alaska's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Electronic and Electric Equipment $7.0 $20.8 195% 

Food Products 20.3 49.5 144 

Industrial Machinery and Computers 16.8 30.6 81 

Petroleum and Coal Products 35.4 63.3 79 

Alaska is the country's smallest agricultural exporting state, shipping approximately $400 thousand in 
agricultural exports abroad in FY 1996. 

Total exports from Alaska to NAFTA countries increased by 84 percent between 1993 (pre-NAFTA) and 1996 
(from $107.2 million in 1993 to $196.7 million in 1996). During 1996, Canada was Alaska's second largest 
export market, while Mexico was Alaska's 20th largest export market. Exports to Canada were up by 83 
percent ($88.6 million), from $106.5 million in 1993 to $195.1 million in 1996. Alaska's exports to Mexico 
were up by 117 percent ($875 thousand), from $0.7 million in 1993 to $1.6 million in 1996. 

During 1996, Japan was Alaska's largest export market. Total exports from Alaska to Japan were, however, 
down 40 percent ($194 million), to $287.8 million in 1996. 

Total exports from Alaska to the European Union were up 44 percent ($42.4 million), from $95.6 million in 
1993 to $138.0 million in 1996. 
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Arizona recorded goods e.xpons totaling SI0.5 billion in 1996, up 93 percent (S5.0 billion) from 1992. During 
1996, Arizona was the 18th largest state exporter of goods in the United States. 

Arizona's jobs supported by goods exports grew an estimated 61 percent (48,720 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Arizona's exports accounted for 23.0 percent of its manufacturing output and 
represented 20.8 percent of its total manufacturing employment. 

Arizona's exports of manufactured products were up by 72 percent between 1993 and 1996 (from $5.8 billion 
in 1993 to $10.1 billion in 1996). 

The five largest manufacturing sectors in terms of Arizona's exports were; Electronic and Electric Equipment 
($5.6 billion of e.xports in 1996), Industrial Machinery and Computers ($1.2 billion). Transportation Equipment 
($1.0 billion), Scientific and Measuring Instruments ($584.8 million), and Primary Metals ($468.7 million). These 
five sectors accounted for 85 percent of the state's total exports in 1996. 

Among Arizona's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Electronic and Electric Equipment $2,940.7 $5,612.2 91% 

Transportation Equipment 620.5 1,041.9 68 

Primary Metals 283.2 468.7 66 

Scientific and Measuring Instruments 394.6 584.8 48 

Arizona is the country's 32nd largest agricultural exporting state, shipping $426 million in agricultural exports 
abroad in FY 1996. The two largest export categories, cotton and linters and vegetables, accounted for over 
half of Arizona's agricultural exports in FY 1996. 

Total exports from Arizona to NAFTA countries increased by 52 percent between 1993 (pre-NAFTA) and 
1996 (from $1.8 billion in 1993 to $2.8 billion in 1996). During 1996, Mexico was Arizona's largest export 
market, while Canada was Arizona's third largest export market. Exports to Mexico were up by 49 percent 
($555 million), from $1.1 billion in 1993 to $1.7 billion in 1996. Arizona's exports to Canada were up by 57 
percent ($401 million), from $699.9 million in 1993 to $1.1 billion in 1996. 

During 1996, Japan was Arizona's second largest export market. Total exports from Arizona to Japan were up 
104 percent ($719 million), from $692 million in 1993 to $1.4 billion in 1996. 

Total exports from Arizona to the European Union increased 54 percent ($891 million), from $1.7 billion in 
1993 to $2.5 billion in 1996. 
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Arkansas recorded goods exports tota'ling over $2.2 billion in 1996, up 84 percent ($1.0 billion) from 1992. 
During 1996, Arkansas was the 36th largest state exporter of goods in the United States. 

Arkansas'jobs supported by goods exports grew an estimated 54 percent (9,513 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Arkansas' exports accounted for 16.0 percent of its manufacturing output 
and represented 14.7 percent of its total manufacturing employment. 

Arkansas' exports of manufactured products were up by 82 percent between 1993 and 1996 (from $1.2 billion 
in 1993 to $2.1 billion in 1996). 

The five largest manufacturing sectors in terms of Arkansas' exports were: Food Products ($952.3 million of 
exports in 1996), Chemical Products ($237.1 million). Electronic and Electric Equipment ($176.6), Industrial 
Machinery and Computers ($174.1 million), and Transportation Equipment ($150.6 million). These five 
sectors accounted for 76 percent of the state's total exports in 1996. 

Among Arkansas' fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Food Products $320.8 $952.3 197% 

Electronic and Electric Equipment 111.9 176.6 58 

Chemical Products 190.4 237.1 25 

Industrial Machinery and Computers 142.3 174.1 22 

Arkansas is the country's 11th largest agricultural exporting state, shipping $1.7 billion in agricultural exports 
abroad or 3% of the U.S. total in FY 1996. The four largest export categories. Rice, Poultry, Soybeans, and 
Cotton and Linters, accounted for over 80 percent of Arkansas' agricultural exports in FY 1996. 

Total exports from Arkansas to NAFTA countries increased by 35 percent between 1993 (pre-NAFTA) and 
1996 (from $582.9 million in 1993 to $784.6 million in 1996). During 1996, Canada was Arkansas' largest 
export market, while Mexico was Arkansas' fifth largest export market. Exports to Canada were up by 33 
percent ($165 million), froifi S507.2 million in 1993 to $672.2 million in 1996. Arkansas' exports to Mexico 
were up by 49 percent ($37 million), from $75.7 million in 1993 to $112.4 million in 1996. 

During 1996, Japan was Arkansas' third largest export market. Total exports from Arkansas to Japan were up 
14 percent ($15 million), from $114.7 million in 1993 to $130.2 million in 1996. 

Total exports from Arkansas to the European Union were up 48 percent ($91.5 million), from $190.9 million 
in 1993 to $282.4 million in 1996. 
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California is the country's largest exporting state, recording goods exports totaling $ 105.6 billion in 1996, up 
45 percent ($32.6 billion) from 1992. 

Nearly 1.3 million California jobs were supported by goods exports during 1996. California's jobs supported 
by goods exports grew an estimated 21 percent (224,405 jobs) since 1992. Export-related jobs pay 13 to 16 
percent higher than the national average. 

In 1991, the latest year available, California's exports accounted for 21.3 percent of its manufacturing output 
and represented 20.5 percent of its total manufacturing employment. 

California's exports of manufactured products were up by 48 percent between 1993 and 1996 (from $67.1 
billion in 1993 to $99.4 billion in 1996). 

The five largest manufacturing sectors in terms of California's exports were: Electronic and Electric 
Equipment ($28.6 billion of exports in 1996), Industrial Machinery and Computers ($27.3 billion). 
Transportation Equipment ($12.0 billion). Scientific and Measuring Instruments ($8.0 billion), and Food 
Products ($5.6 billion). These five sectors accounted for over 77 percent of the state's total exports in 1996. 

Among California's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Electronic and Electric Equipment $16.2 $28.6 76% 

Industrial Machinery and Computers 17.0 27.3 60 

Scientific and Measuring instruments 5.1 8.0 56 

Chemical Products 2.5 3.5 40 

California is the country's largest agricultural exporting state, shipping $7.3 billion in agricultural exports 
abroad or 12% of the U.S. total in FY 1996. The largest export categories, vegetables, fruit, and tree nuts, 
accounted for over 63 percent of California's agricultural exports in FY 1996. 

Total exports from California to NAFTA countries increased by 52 percent between 1993 (pre-NAFTA) and 
1996 (from $13.3 billion injl993 to $20.2 billion in 1996). During 1996, Canada was California's second 
largest export market, while Mexico was California's third largest export market. Exports to Canada were up 
by 49 percent ($3.7 billion), from $7.6 billion in 1993 to $11.3 billion in 1996. California's exports to Mexico 
were up by 55 percent ($3.2 billion), from $5.7 billion in 1993 to $8.9 billion in 1996. 

During 1996, Japan was California's largest export market. Total exports from California to Japan were up 72 
percent ($8.6 billion), from $11.9 billion in 1993 to $20.5 billion in 1996. 

Total expons from California to the European Union were up 27 percent ($4.2 billion), from $15.8 billion in 
1993 to $20.0 billion in 1996. 
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Colorado recorded goods exports totaling $10.7 billion in 1996, up 63 percent ($4.2 billion) from 1992. During 
1996, Colorado was the 17th largest state exporter of goods. 

Colorado's jobs supported by goods exports grew an estimated 37 percent (35,287 jobs) since 1993. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Colorado's exports accounted for 16.9 percent of its manufacturing output and 
represented 18.2 percent of its total manufacturing employment. 

Colorado's exports of manufactured products were up by 61 percent between 1993 and 1996 (from $6.5 billion in 
1993 to S10.5 billion in 1996). 

The five largest manufacturing sectors in terms of Colorado's exports were: Industrial Machinery and Computers 
(S6.0 billion of exports in 1996), Electronic and Electric Equipment ($2.1 billion). Scientific and Measuring 
Instruments ($742.0 million). Food Products (S636.6 million), and Metal Products ($195.7 million). These five 
sectors accounted for 90 percent of the state's total exports in 1996. 

Among Colorado's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Fabricated Metal Products $71.6 $195.7 173% 

Food Products 290.8 636.6 119 

Electronic and Electric Equipment 1,257.8 2.112.9 68 

Industrial Machinery and Computers 3,661.0 5,9754 63 

Colorado is the country's 20th largest agricultural exporting state, shipping S 1.1 billion in agricultural exports 
abroad or 1.8% of the U.S. total in FY 1996. The largest export categories. Live Animals and Meat (excluding 
poultry). Wheat, Feed Grains and Hides & Skins, accounted for 79 percent of Colorado's agricultural exports in 
FY 1996. 

Total exports from Colorado to NAFTA countries increased by 21 percent between 1993 (pre-NAFTA) and 1996 
(from $1.4 billion in 1993 to $1.7 billion in 1996). During 1996, Mexico was Colorado's second largest export 
market, while Canada was Colorado's fifth largest export market. Exports to Mexico were up by 57 percent 
($369 million), from S646.9 million in 1993 to $1.0 billion in 1996. Colorado's exports to Canada were down by 
10 percent ($74 million), to $680.9 million in 1996. 

During 1996, Japan was Colorado's largest export market. Total exports from Colorado to Japan were up nearly 
54 percent ($573 million), from S 1.1 billion in 1993 to $1.6 billion in 1996. 

Total exports from Colorado to the European Union were up 64 percent (SI .5 billion), from $2.4 billion in 1993 
to $3.9 billion in 1996. 
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Connecticut recorded goods exports totaling $14.2 billion in 1996, up 23 percent ($2.7 billion) from 1992. 
During 1996, Connecticut was the 13th largest state exporter of goods. 

Connecticut's jobs supported by goods exports grew an estimated 3 percent (4,968 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Connecticut's exports accounted for 25.9 percent of its manufacturing output 
and represented 24.2 percent of its total manufacturing employment. 

Connecticut's exports of manufactured products were up by 24 percent between 1993 and 1996 (from $8.7 
billion in 1993 to $10.7 billion in 1996). 

The five largest manufacturing sectors in terms of Connecticut's exports were: Chemical Products ($3.1 
billion of exports in 1996), Transportation Equipment ($2.0 billion), Industrial Machinery and Computers 
($920.1 million). Electronic and Electric Equipment ($817.5 million), and Paper Products ($695.1 million). 
These five sectors accounted for over half of the state's total exports in 1996. 

Among Connecticut fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Food Products $234.6 $444.2 89% 

Petroleum and Coal Products 387.2 586.4 51 

Chemical Products 2,245.9 3,147.6 40 

Paper Products 506.1 695.1 37 

Connecticut is the country's 42nd largest agricultural exporting state, shipping $43 million in agricultural 
exports abroad in FY 1996. 

Total exports from Connecticut to NAFTA countries increased by 18 percent between 1993 (pre-NAFTA) and 
1996 (from $2.0 billion in 1993 to $2.4 billion in 1996). During 1996, Canada was Connecticut's largest 
export market, while Mexico was Connecticut's sixth largest export market. Exports to Canada were up by 10 
percent ($174 million) from $1.7 billion in 1993 to $1.8 billion in 1996. Connecticut's exports to Mexico 
were up by 54 percent ($197 million), from $363.6 million in 1993 to $560.9 million in 1996. 

During 1996, Japan was Connecticut's second largest export market. Total exports from Connecticut to Japan 
were up 30 percent ($281 million), from 950.8 million in 1993 to $1.2 billion in 1996. 

Total exports from Connecticut to the European Union were up 28 percent (S795 million), from $2.8 billion in 
1993 to $3.6 billion in 1996. 
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Delaware recorded goods exports totaling $4.8 billion in 1996, up 18 percent ($745 million) from 1992. 
During 1996, Delaware was the 28th largest state exporter of goods. 

Delaware's jobs supported by goods exports declined an estimated I percent (676 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Delaware's exports accounted for 17.1 percent of its manufacturing output 
and represented 19.9 percent of its total manufacturing employment. 

Delaware's exports of manufactured products were up by 33 percent between 1993 and 1996 (from $3.6 
billion in 1993 to $4.7 billion in 1996). 

The five largest manufacturing sectors in tenns of Delaware's exports were: Chemical Products ($3.4 billion 
of exports in 1996), Rubber and Miscellaneous Plastics ($407.7 million). Scientific and Measuring Instruments 
($307.1 million). Textile Mill Products ($133.6 million), and Industrial Machinery and Computers ($80.6 
million). These five sectors accounted for 90 percent of the state's total exports in 1996. The Chemical 
Products sector alone accounted for over 70 percent of Delaware's total exports. 

Among Delaware's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Stone, Clay, and Glass Products $21.8 $49.5 127% 

Paper Products 26.0 58.6 126 

Primary Metals 21.3 44.5 109 

Chemical Products 2,431.8 3,413.4 40 

Delaware is the country's 38th largest agricultural exporting state, shipping $120 million in agricultural 
exports abroad in FY 1996. Delaware's largest agriculture export category, poultry, accounted for 77 percent 
of Delaware's agricultural exports in FY 1996. 

Total exports from Delaware to NAFTA countries increased by 25 percent between 1993 (pre-NAFTA) and 
1996 (from $849.7 million in 1993 to $1.1 billion in 1996). During 1996, Canada was Delaware's largest 
export market, while Mexico was Delaware's fourth largest export market. Exports to Canada were up by 14 
percent (S93 million), from $670.2 million in 1993 to $763.2 million in 1996. Delaware's exports to Mexico 
were up by 66 percent (SI 18 million), from $179.5 million in 1993 to $297.1 million in 1996. 

During 1996, Japan was Delaware's third largest export market. Total exports from Delaware to Japan were 
up 33 percent ($112 million), from $345.8 million in 1993 to $458.3 million in 1996. 

Total exports from Delaware to the European Union were up 47 percent (S488 million), from 1.0 billion in 
1993 to SI.5 billion in 1996. 
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Florida is the country's eighth largest exporting state, recording goods exports totaling $21.8 billion in 1996, 
up 31 percent ($5.1 billion) from 1992. 

Florida's jobs supported by goods exports grew an estimated 10 percent (23,165 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Florida's exports accounted for 20.0 percent of its manufacturing output and 
represented 17.9 percent of its total manufacturing employment. 

Florida's exports of manufactured products were up by 35 percent between 1993 and 1996 (from $15.2 billion 
in 1993 to $20.5 billion in 1996). 

The five largest manufacturing sectors in terms of Florida's exports were: Industrial Machinery and 
Computers ($5.3 billion of exports in 1996), Electronic and Electric Equipment ($3.6 billion). Transportation 
Equipment ($2.6 billion). Chemical Products ($2.1 billion), and Scientific and Measuring Instruments ($1.6 
billion). These five sectors accounted for nearly 70 percent of the state's total exports in 1996. 

Among Florida's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Industrial Machinery and Computers $3.2 $5.3 64% 

Chemical Products 1.4 2.1 53 

Electronic and Electric Equipment 2.4 3.6 49 

Scientific and Measuring Instruments 1.2 1.6 37 

Florida is the country's 17th largest agricultural exporting state, shipping $1.2 billion in agricultural exports 
abroad or 2% of the U.S. total in FY 1996. The largest export category, fruit, accounted for over half of 
Florida's agricultural exports during FY 1996. 

Total exports from Florida to NAFTA countries decreased by 7 percent between 1993 (pre-NAFTA) and 1996 
(from $2.8 billion in 1993 to $2.6 billion in 1996). During 1996, Canada was Florida's second largest export 
market, while Mexico was Florida's fifth largest export market. Exports to Canada were down by 8 percent 
($145.8 million), to $1.8 billion in 1996. Florida's exports to Mexico were down by 4 percent ($38.9 million), 
to $872.4 million in 1996. 

During 1996, Japan was Florida's 10th largest export market. Total exports from Florida to Japan were up 59 
percent ($213 million), from $363.2 million in 1993 to $576.6 million in 1996. 

Total exports from Florida to the European Union were up 48 percent ($1.0 million), from $2.1 billion in 1993 
to $3.2 billion in 1996. 
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Georgia recorded goods exports totaling $9.3 billion in 1996, up 40 percent ($2.7 billion) from 1992. During 
1996, Georgia was the 20th largest stale exporter of goods. 

Georgia's jobs supported by goods exports grew an estimated 17 percent (16,885) since 1992. Export-related 
jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Georgia's exports accounted for 15.7 percent of its manufacturing output and 
represented 14.8 percent of its total manufacturing employment. 

Georgia's exports of manufactured products were up by 45 percent between 1993 and 1996 (from $6.1 billion 
in 1993 to $8.8 billion in 1996). 

The five largest manufacturing sectors in terms of Georgia's exports were: Industrial Machinery and 
Computers (SI.4 billion of exports in 1996), Paper Products ($980.3 million). Electronic and Electric 
Equipment ($909.7 million). Food Products ($896.0 million), and Chemical Products ($876.9 million). These 
five sectors accounted for 54 percent of the state's total exports in 1996. 

Among Georgia's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Food Products $344.9 $896.0 160% 

Paper Products 517.9 980.3 89 

Chemical Products 500.9 876.9 75 

Industrial Machinery and Computers 870.8 1,384.0 59 

Georgia is the country's 16th largest agricultural exporting state, shipping $1.3 billion in agricultural exports 
abroad or 2% of the U.S. total in FY 1996. The largest export categories, poultry, cotton and linters, and 
peanuts, accounted for 64 percent of Georgia's agricultural exports in FY 1996. 

Total exports from Georgia to NAFTA countries increased by 33 percent beuveen 1993 (pre-NAFTA) and 
1996 (from $2.0 billion in 1993 to $2.7 billion in 1996). During 1996, Canada was Georgia's largest export 
market, while Mexico was Georgia's third largest export market. Exports to Canada were up by 26 percent 
($425 million), from $1.7 billion in 1993 to $2.1 billion in 1996. Georgia's exports to Mexico were up by 64 
percent ($232 million), from $360.5 million in 1993 to $592.0 million in 1996. 

During 1996, Japan was Georgia's second largest export market. Total exports from Georgia to Japan were up 
34 percent ($149 million), from $446.1 million in 1993 to $595.4 million in 1996. 

Total exports from Georgia to the European Union were up 34 percent ($489 million), from $1.4 billion in 
1993 to $1.9 billion in 1996. 
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Hawaii recorded goods exports totaling $313.0 million in 1996, up 121 percent ($171.2 million) from 1992. 
During 1996, Hawaii was the second smallest state exporter of goods. 

Hawaii's jobs supported by goods exports grew an estimated 85 percent (1,761 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Hawaii's exports accounted for 16.3 percent of its manufacturing output and 
represented 14.0 percent of its total manufacturing employment. 

Hawaii's exports of manufactured products were up by 45 percent between 1993 and 1996 (from 181.6 million 
in 1993 to $262.7 million in 1996). 

The five largest manufacturing sectors in tenns of Hawaii's exports were: Petroleum and Coal Products ($71.8 
million of exports in 1996), Food Products ($38.5 million). Transportation Equipment ($23.9 million). 
Scientific and Measuring Instniments ($18.2 million), and Chemical Products ($16.1 million). These five 
sectors accounted for 54 percent of the state's total exports in 1996. 

Among Hawaii fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Chemical Products $4.0 $16.1 302% 

Petroleum and Coal Products 19.0 71.8 279 

Electronic and Electric Equipment 7.0 15.7 125 

Scientific and tvleasuring Industries 8.7 18.2 109 

Hawaii is the country's 39th largest agricultural exporting state, shipping $113 million in agricultural exports 
abroad in FY 1996. The largest export category, fruits, accounted for over half of Hawaii's agricultural 
exports in FY 1996. 

Total exports from Hawaii to NAFTA countries increased by 306 percent between 1993 (pre-NAFTA) and 
1996 (from $19.1 million in 1993 to $77.5 million in 1996). During 1996, Canada was Hawaii's second 
largest export market, while,Mexico was Hawaii's 19th largest export market. Exports to Canada were up by 
311 percent ($58 million), from $18.7 million in 1993 to $76.7 million in 1996. Hawaii's exports to Mexico 
were up by 95 percent ($386 thousand), from $408 thousand in 1993 to $794 thousand in 1996. 

During 1996, Japan was Hawaii's largest export market. Total exports from Hawaii to Japan were up 67 
percent ($67 million), from $99.8 million in 1993 to $166.5 million in 1996. 

Total exports from Hawaii to the European Union were up 12 percent ($1.1 million), from $8.5 million in 
1993 to $9.5 million in 1996. 
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Idaho recorded goods exports totaling $ 1.7 billion in 1996, up 35 percent (S436 million) from 1992. Durin" 
1996, Idaho was the 38th largest state exporter of goods. ° 

Idaho's jobs supported by goods exports grew an estimated 13 percent (2,388 jobs) since 1992. Export-related 
jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Idaho's exports accounted for 28.8 percent of its manufacturing output and 
represented 22.0 percent of its total manufacturing employment. 

Idaho's exports of manufactured products were up by 30 percent beUveen 1993 and 1996 (from $1 2 billion in 
1993 to $1.6 billion in 1996). 

The five largest manufacturing sectors in tenns of Idaho's exports were: Industrial Machinery and Computers 
($647.8 million of exports in 1996), Electronic and Electric Equipment ($445.8 million). Food Products 
($234.9 million). Chemical Products ($59.4 million) and Lumber and Wood Products ($50.4 million). These 
five sectors accounted for over 85 percent of the state's total exports in 1996. 

Among Idaho's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Food Products $136.3 $234.9 72% 

Electronic and Electric Equipment 345.5 445.8 29 

Industrial Machinery and Computers 527.0 647.8 23 

Chemical Products 50.8 59.4 17 

Idaho is the country's 22nd largest agricultural exporting state, shipping $901 million in agricultural exports 
abroad in FY 1996. The largest export categories, vegetables and wheat, accounted for 61 percent of Idaho's 
agricultural exports in FY 1996. 

Total exports from Idaho to NAFTA countries increased by 46 percent benveen 1993 (pre-NAFTA) and 1996 
(from $227.7 million in 1993 to $331.6 million in 1996). During 1996, Canada was Idaho's second largest 
export market, while Mexicb was Idaho's 10th largest export market. Exports to Canada were up by 5'6 
percent ($105 million), from $185.4 million in 1993 to $290.1 million in 1996. Idaho's exports to Mexico 
were down by 2 percent ($732 million), to $41.6 million in 1996. 

During 1996, Japan was Idaho's largest export market. Total exports from Idaho to Japan were up 8 percent 
($25 million), from $293.7 million in 1993 to $318.4 million in 1996. 

Total exports from Idaho to the European Union were up 3 percent ($11 million), from $388 0 million in 1993 
to $399.1 million in 1996. 
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Illinois recorded goods exports totaling $34.7 billion in 1996, up 65 percent ($13.6 billion) from 1992. Durin" 
1996, Illinois was the fifth largest state exporter of goods. 

Illinois' jobs supported by goods exports grew an estimated 38 percent (I 16,217 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Illinois exports accounted for 18.0 percent of its manufacturing output and 
represented 18.6 percent of its total manufacmring employment. 

Illinois' exports of manufactured products were up by 53 percent between 1993 and 1996 (from $20.3 billion 
in 1993 to $31.0 billion in 1996). 

The five largest manufacturing sectors in ternis of Illinois' exports were: Industrial Machinery and Computers 
($8.9 billion of exports in 1996), Electronic and Electric Equipment ($6.9 billion). Chemical Products ($4.5 
billion). Transportation Equipment ($2.5 billion), and Food Products ($1.7 billion). These five sectors 
accounted for 70 percent of the state's total exports in 1996. 

Among Illinois' fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Electronic and Electric Equipment $4.0 $6.9 72% 

Transportation Equipment 1.7 2.5 50 

Industrial Machinery and Computers 6.0 8.9 49 

Chemical Products 3.1 4.5 44 

Illinois is the country's third largest agricultural exporting state, shipping nearly $4 billion in agricultural 
exports abroad or 6.7% of the U.S. total in FY 1996. The largest export categories, feed grains and soybeans, 
accounted for over 75 percent of Illinois' agricultural exports in FY 1996. 

Total exports from Illinois to NAFTA countries increased by 36 percent between 1993 (pre-NAFTA) and 1996 
(from $6.9 billion in 1993 to $9.4 billion in 1996). During 1996, Canada was Illinois' largest export market, 
while Mexico was lllinois' third largest export market. Exports to Canada were up by 37 percent ($2.0 
billion) from $5.3 billion in 1993 to $7.3 billion in 1996. Illinois' exports to Mexico were up by 34 percent 
($516 million), from $1.5 billion in 1993 to S2.0 billion in 1996. 

During 1996, Japan was Illinois' second largest export market. Total exports from Illinois to Japan were up 57 
percent ($1.1 billion), from $2.0 billion in 1993 to $3.1 billion in 1996. 

Total exports from Illinois to the European Union were up 62 percent ($3.3 billion), from $5.3 billion in 1993 
to $8.6 billion in 1996. 
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Indiana recorded goods exports totaling $ 13.0 billion in 1996, up 55 percent ($4.6 billion) from 1992. Durino 
1996, Indiana was the 14th largest state exporter of goods. ^ 

Indiana's jobs supported by goods exports grew an estimated 30 percent (36,451 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Indiana's exports accounted for 18.1 percent of its manufacturing output and 
represented 17.8 percent of its total manufacturing employment.. 

Indiana's exports of manufactured products were up by 30 percent between 1993 and 1996 (from $9 8 billion 
in 1993 to $12.8 billion in 1996). 

The five largest manufacturing sectors in terms of Indiana's exports were: Electronic and Electric Equipment 
($2.7 billion of exports in 1996), Transportation Equipment ($2.7 billion). Chemical Products ($2.1 billion). 
Industrial Machinery and Computers ($2.0 billion), and Scientific and Measuring Instruments ($0.9 billion)! 
These five sectors accounted for 80 percent of the state's total exports in 1996. 

Among Indiana's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Primary Metal Industries $0.3 $0.5 102% 

Electronic and Electric Equipment 1.7 2.7 64 

Chemical Products 1.3 2.1 64 

Industrial Machinery and Computers 1.4 2 0 43 

Indiana is the country's eighth largest agricultural exporting state, shipping over $2 billion in agricultural 
exports abroad or 3.4 percent of the U.S. total in FY 1996. Indiana's largest agriculture export categories, feed 
grains and soybeans, accounted for over 75 percent of Indiana's agricultural exports in FY 1996. 

Total exports from Indiana to NAFTA countries increased by 13 percent between 1993 (pre-NAFTA) and 
1996 (from $6.8 billion in 1993 to $7.7 billion in 1996). During 1996, Canada was Indiana's largest export 
market, while Mexico was I'hdiana's second largest export market. Exports to Canada were down by 10 
percent ($555 million), to $5.0 billion in 1996. Indiana's exports to Mexico were up by 117 percent ($1.5 
billion), from $1.2 billion in 1993 to $2.7 billion in 1996. 

During 1996, Japan was Indiana's third largest export market. Total exports from Indiana to Japan were up 53 
percent ($270 million), from $509.1 million in 1993 to $778.8 million in 1996. 

Total exports from Indiana to the European Union were up 60 percent ($858 million), from 1.4 billion in 1993 
to $2.3 billion in 1996. 
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Iowa recorded goods expons totaling $3.0 billion in 1996, up 73 percent ($1.3 billion) from 1992. Durin" 
1996, Iowa was the 32nd largest state exporter of goods. ^ 

Iowa's jobs supported by goods exports grew an estimated 45 percent (11,286 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Iowa's exports accounted for 14.6 percent of its manufacturing output and 
represented 14.9 percent of its total manufacturing employment. 

Iowa's exports of manufactured products were up by 37 percent between 1993 and 1996 (from $2 0 billion in 
1993 to $2.8 billion in 1996). 

The five largest manufacturing sectors in terms of Iowa's exports were: Industrial Machinery and Computers 
($787.0 million of exports in 1996), Food Products ($330.9 million). Electronic and Electric Equipment 
($312.4 million),Transportation Equipment ($252.6 million), and Scientific and Measuring Instruments 
($228.7 million). These five sectors accounted for over 64 percent of the state's total exports in 1996. 

Among Iowa's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Industrial Machinery and Computers $463.4 $787.0 70% 

Food Products 219.6 330.9 51 

Chemical Products 114.3 167.4 46 

Scientific and Measuring Equipment 161.4 228.7 42 

Iowa is the country's second largest agricultural exporting state, shipping $4.7 billion in agricultural exports 
abroad or 7.8% of the U.S. total in FY 1996. The largest export categories, feed grains and soybean, 
accounted for 75 percent of Iowa's agricultural exports in FY 1996. 

Total exports from Iowa to NAFTA countries increased by 35 percent beUveen 1993 (pre-NAFTA) and 1996 
(from $1.2 billion in 1993 to $ 1.6 billion in 1996). Dunng 1996, Canada was Iowa's largest export market, 
while Mexico was Iowa's third largest export market. Exports to Canada were up by 33 percent ($353 
million) from $1.1 billion in 1993 to $1.4 billion in 1996. Iowa's exports to Mexico were up by 61 percent 
($52 million), from $84.8 million in 1993 to $136.7 million in 1996. 

During 1996, Japan vyas Iowa's second largest export market. Total exports from Iowa to Japan were up 82 
percent ($74 million), from $91.0 million in 1993 to $165.4 million in 1996. 

Total exports from Iowa to the European Union were up 30 percent ($125 million), from $4117 million in 
1993 to $536.8 million in 1996. 
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Kansas recorded goods exports totaling $5.3 billion in 1996, up 58 percent ($2.0 billion) from 1992. During 
1996, Kansas was the 25th largest state exporter of goods. ^ 

Kansas' jobs supported by goods exports grew an estimated 32 percent (15,921 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Kansas exports accounted for 14.3 percent of its manufacturing output and 
represented 15.7 percent of its total manufacturing employment. -

Kansas' exports of manufactured products were up by 47 percent between 1993 and 1996 (fi-om $2 4 billion in 
1993 to $3.5 billion in 1996). 

The five largest manufacturing sectors in ternis of Kansas' exports were: Transportation Equipment (Sl.O 
billion of exports in 1996), Food Products ($933.0 million). Industrial Machinery and Computers ($433.2 
million). Chemical Products ($269.2 million), and Petroleum Products ($212.7 million). These five sectors 
accounted for 54 percent of the state's total exports in 1996. 

Among Kansas' fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Chemical Products $121.1 $269.2 122% 

Transportation Equipment 661.7 1,001.5 51 

Industrial Machinery and Computers 301.8 433.2 44 

Food Products 682.7 933.0 37 

Kansas is the country's sixth largest agricultural exporting state, shipping $3.1 billion in agricultural exports 
abroad or 5% of the U.S. total in FY 1996. The largest export categories, wheat, live animals and meat 
(excluding poultry) and feed grains, accounted for 74 percent of Kansas' agricultural exports in FY 1996. 

Total exports from Kansas to NAFTA countries increased by 96 percent between 1993 (pre-NAFTA) and 1996 
(from $776.4 million in 1993 to $1.5 billion in 1996). During 1996, Canada was Kansas' second largest 
export market, while Mexico was Kansas' third largest export market. Exports to Canada were up by 40 
percent ($232 million), from $580.0 million in 1993 to $812.0 million in 1996. Kansas' exports to Mexico 
were up by 262 percent ($514 million), from $196.5 million in 1993 to $711.0 million in 1996. 

During 1996, Japan was Kansas' largest export market. Total exports from Kansas to Japan were up 58 
percent($40l.0million), from $696.2 million to $1.1 billion in 1996. 

Total exports from Kansas to the European Union were up 41 percent ($194 million), from $475.4 million in 
1993 to $669.4 million in 1996. 
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Kentucky recorded goods exports totaling $6.4 billion in 1996, up 50 percent ($2.1 billion) from 199̂  Durin" 
1996, Kentucky was the 24th largest state exporter of goods. ^ 

Kentucky's jobs supported by goods exports grew an estimated 26 percent (15,908 jobs) since 1993 Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Kentucky exports accounted for 17.4 percent of its manufacturing output and 
represented 16.6 percent of its total manufacturing employment.. 

Kentucky's exports of manufactured products were up by 77 percent benveen 1993 and 1996 (from $3 5 
billion in 1993 to $6.1 billion in 1996). 

The five largest manufacturing sectors in tenns of Kentucky's exports were: Transportation Equipment ($1 4 
bilhon of exports in 1996), Industrial Machinery and Computers ($1.0 billion), Tobacco Manufactures ($874 9 
million). Electronic and Electric Equipment ($576.2 million), and Chemical Products ($346.3 million) These 
five sectors accounted for 66 percent of the state's total exports in 1996. 

Among Kentucky's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Industrial Machinery and Computers $371.9 $1,016.4 173% 

Transportaiion Equipment 685.9 1.427.6 108 

Chemical Products 73.7 136.0 84 

Food Products 203.1 326.8 61 

Kentucky is the country's 21st largest agricultural exporting state, shipping over $ 1.0 billion in agricultural 
expons abroad in FY 1996. The largest export categories, tobacco, and live animals and meat (excluding 
poultry), accounted for nearly half of Kentucky's agricultural exports in FY 1996. 

Total exports from Kentucky to NAFTA countries increased by 67 percent between 1993 (pre-NAFTA) and 
1996 (from $1.5 billion in 1993 to $2.6 billion in 1996). During 1996, Canada was Kentucky's largest export 
market, while Mexico was Kentucky's fourth largest export market. Exports to Canada were up by 71 
percent ($0.9 billion) from $1.3 billion in 1993 to $2.3 billion in 1996. Kentucky's exports to Mexico were up 
by 41 percent ($83 million), from $204.3 million in 1993 to $287.2 million in 1996. 

During 1996, Japan was Kentucky's second largest export market. Total exports from Kentucky to Jap 
up 49 percent ($381 million), from $784.7 million in 1993 to SI .2 billion in 1996. 

an were 

Total exports from Kentucky to the European Union were up 82 percent (S528 million), from $640 7 million 
in 1993 to $1.2 billion in 1996. 
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Louisiana recorded goods exports totaling $5.0 billion in 1996, up 35 percent ($1.3 billion) from 1992. 
During 1996, Louisiana was the 27th largest state exporter of goods. 

Louisiana's jobs supported by goods exports grew an estimated 13 percent (7,087 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Louisiana's exports accounted for 19.2 percent of its manufacturing output 
and represented 17.0 percent of its total manufacturing employment. 

Louisiana's exports of manufactured products were up by 20 percent between 1993 and 1996 (from $2.4 
billion in 1993 to $2.9 billion in 1996). 

The five largest manufacturing sectors in terms of Louisiana's exports were: Chemical Products ($863.7 
million of exports in 1996), Industrial Machineiy and Computers ($526.7 million). Food Products ($366.2 
million). Petroleum and Coal Products ($184.6) and Paper Products ($147.5 million). These five sectors 
accounted for 42 percent of the state's total exports in 1996. 

Among Lou isiana's fastest growing manufactured e.xports (in millions) were: 

Sector 1993 1996 Change % 

Petroleum and Coal Products $75.1 $184.6 146% 

Electronic and Electric Equipment 107.6 138.3 29 

Industrial Machinery and Computers 425.5 526.7 24 

Chemical Products 711.5 863.7 21 

Louisiana is the country's 25th largest agricultural exporting state, shipping $689 million in agricultural 
exports abroad in FY 1996. The largest export categories, cotton and linters, and rice, accounted for 56 
percent of Louisiana' agricultural exports in FY 1996. 

Total exports from Louisiana lo NAFTA countries increased by 45 percent between 1993 (pre-NAFTA) and 
1996 (from $516.9 million in 1993 to $751.0 million in 1996). During 1996, Canada was Louisiana's second 
largest export market, while Mexico was Louisiana's sixth largest export market. Exports to Canada were up 
by 28 percent ($127 million'), from $450.0 million in 1993 to $577.4 million in 1996. Louisiana's exports to 
Mexico were up by 160 percent ($107 million), from $66.9 million in 1993 to SI73.6 million in 1996. 

During 1996, Japan was Louisiana largest export market. Total exports from Louisiana to Japan were up 42 
percent (S33I million), from $784.3 million in 1993 to $1.1 billion in 1996. 

Total exports from Louisiana to the European Union were up 52 percent (S348 million), from $669.6 million 
in 1993 to $1.0 billion in 1996. 
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Maine recorded goods exports totaling $1.4 billion in 1996, up 28 percent ($295 million) from 1992. During 
1996, Maine was the 39th largest state exporter of goods. 

Maine's jobs supported by goods exports grew an estimated 7 percent (1,066 jobs) since 1992. Export-related 
jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Maine exports accounted for 20.9 percent of its manufacturing output and 
represented 18.1 percent of its total manufacturing employment. 

Maine's exports of manufactured products were up by 15 percent between 1993 and 1996 (from 996.7 million 
in 1993 to $1.1 billion in 1996). 

The five largest manufacturing sectors in terms of Maine's exports were: Paper Products ($278.8 million of 
exports in 1996), Electronic and Electric Equipment ($266.5 million). Lumber and Wood Products ($124.2 
million). Leather Products ($81.2 million), and Industrial Machinery and Computers ($81.0 million). These 
five sectors accounted for 61 percent of the state's total exports in 1996. 

Among Maine's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Scientific and Measuring Inslrumcnls $14.4 $38.2 165% 

Transportation Equipment 34.5 70.9 106 

Paper Products 160.2 278.8 74 

Industrial Machinery and Computers 63.7 81.0 27 

Maine is the country's 43rd largest agricultural exporting state, shipping $36 million in agricultural exports 
abroad in FY 1996. 

Total exports from Maine to NAFTA countries increased by 29 percent between 1993 (pre-NAFTA) and 1996 
(from $431.9 million in 1993 to $557.1 million in 1996). During 1996, Canada was Maine's largest export 
market, while Mexico was Maine's 16th largest export market. Exports to Canada were up by 35 percent 
($141 million), from $402.4 million in 1993 to $543.9 million in 1996. Maine's exports to Mexico were down 
by 55 percent ($16 million), to $13.2 million in 1996. 

During 1996, Japan was Maine's second largest export market. Total exports from Maine to Japan were up 46 
percent ($32 million), from S70.4 million in 1993 to S102.5 million in 1996. 

Total exports from Maine to the European Union were up 13 percent ($24 million), from 193.8 million in 1993 
to $218.2 million in 1996. 
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Maryland recorded goods exports totaling $3.8 billion in 1996, up 27 percent ($0.8 billion) from 1992. 
During 1996, Maryland was the 30th largest state exporter of goods. 

Maryland's jobs supported by goods exports grew an estimated 6 percent (2,704 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Maryland's exports accounted for 16.7 percent of its manufacturing output 
and represented 15.6 percent of its total manufacturing employment. 

Maryland's exports of manufactured products were up by 29 percent between 1993 and 1996 (from $2.6 
billion in 1993 to $3.3 billion in 1996). 

The five largest manufacturing sectors in terms of Maryland's exports were: Industrial Machinery and 
Computers ($671.3 million of exports in 1996), Electronic and Electric Equipment ($511.9 million). Chemical 
Products ($421.0 million). Transportation Equipment ($308.1 million), and Scientific and Measuring 
Instruments ($275.6 million). These five sectors accounted for 57 percent of the state's total exports in 1996. 

Among Maryland's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Printing and Publishing $80.6 $147.5 83% 

Food Products 138.3 214.5 55 

Electronic and Electric Equipment 347.4 5II.9 47 

Industrial Machinery and Computers 510.2 671.3 32 

Maryland is the country's 35th largest agricultural exporting state, shipping $247 million in agricultural 
exports abroad in FY 1996. The largest export categories, poultry, feed grains and soybeans, accounted for 
80 percent of Maryland's agricultural exports in FY 1996. 

Total exports from Maryland to NAFTA countries decreased by 4 percent between 1993 (pre-NAFTA) and 1996 
(from $820.4 million in 1993 to S791.1 million in 1996). During 1996, Canada was Maryland's largest export 
market, while Mexico was Maryland's fourth largest export market. Exports to Canada were down by 15 percent 
($108 million), to $610.1 million in 1996. Maryland's exports to Mexico were up by 78 percent ($79 million), 
from $101.8 million in 1993 to $180.9 million in 1996. 

During 1996, Japan was Maryland's fifth largest export market. Total exports from Maryland to Japan were 
up 7 percent ($11 million), from $167.3 million in 1993 to $178.7 million in 1996. 

Total exports from Maryland to the European Union were up 30 percent ($267 million), from $890.0 million 
in 1993 to $1.2 billion in 1996. 
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Massachusetts recorded goods exports totaling $16.5 billion in 1996, up 29 percent (S3.7 billion) from 1992. 
During 1996, Massachusetts was the I llh largest state exporter of goods. 

Over 200 thousand Massachusetts' jobs were supported by goods exports during 1996. Massachusetts' jobs 
supported by goods exports grew an estimated 8 percent (14,538 jobs) since 1992. Export-related jobs pay 13 
to 16 percent higher than the national average. 

In 1991, the latest year available, Massachusetts' exports accounted for 23.4 percent of its manufacturing 
output and represented 22.7 percent of its total manufacturing employment. 

Massachusetts' exports of manufactured products were up by 32 percent between 1993 and 1996 (from $12.1 
billion in 1993 to $15.9 billion in 1996). 

The five largest manufacturing sectors in terms of Massachusetts' exports were: Industrial Machinery and 
Computers ($4.9 billion of exports in 1996), Electronic and Electric Equipment ($3.4 billion). Scientific and 
Measuring Instruments ($2.6 billion). Chemical Products ($1.1 billion), and Fabricated Metal Products ($0.6 
billion). These five sectors accounted for over 75 percent of the state's total exports in 1996. 

Among Massachusetts' fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Chemical Products $0.6 $1.1 83% 

Electronic and Electric Equipment 2.2 3.4 51 

Scientific and Measuring Equipment 2.0 26 35 

Industrial Machinery and Computers 3.9 49 26 

Massachusetts is the country's 45th largest agricultural exporting state, shipping $29 million in agricultural 
exports abroad in FY 1996. 

Total exports from Massachusetts to NAFTA countries increased by 24 percent benveen 1993 (pre-NAFTA) 
and 1996 (from $3.4 billion in 1993 to $4.2 billion in 1996). During 1996, Canada was Massachusetts' largest 
export market, while Mexicrb was Massachusetts' 12th largest export market. Exports to Canada were up by 
26 percent ($782 million), from $3.0 billion in 1993 to $3.8 billion in 1996. Massachusetts' exports to Mexico 
were up by 5 percent ($20 million), from $393 million in 1993 to $414 million in 1996. 

During 1996, Japan was Massachusetts' second largest export market. Total exports from Massachusetts to 
Japan were up 60 percent ($654 million), from $1.1 billion in 1993 to $1.8 billion in 1996. 

Total exports from Massachusetts to the European Union were up 24 percent (S1.1 billion), from $4.6 billion 
in 1993 to $5.7 billion in 1996. 
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Michigan recorded goods exports totaling $42.0 billion in 1996, up 68 percent ($17.0 billion) from 1992. 
During 1996, Michigan was the fourth largest state exporter of goods. 

Michigan's jobs supported by goods exports grew an estimated 40 percent (147,883 jobs) since 1992. E.xport-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Michigan's exports accounted for 19.1 percent of its manufacturing output 
and represented 20.4 percent of its total manufacturing employment. 

Michigan's exports of manufactured products were up by 41 percent between 1993 and 1996 (from $^9 3 
billion in 1993 to $41.3 billion in 1996). 

The five largest manufacturing sectors in terms of Michigan's exports were: Transportation Equipment ($26.4 
billion of exports in 1996), Industrial Machinery and Computers ($4.6 billion). Electronic and Electric 
Equipment ($ 1.9 billion). Chemical Products ($ 1.8 billion), and Fabricated Metal Products ($ 1.4 billion). 
These five sectors accounted for 86 percent of the state's total exports in 1996. The transportation sector alone 
accounted for nearly 63 percent of the state's total exports in 1996. 

Among Michigan's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Chemical Products $1.0 $1.8 71% 

Scientific and Measuring Instruments 0.5 0.8 60 

Transportation Equipment 17.3 26.4 53 

Industrial Machinery and Computers 3.0 4.6 51 

Michigan is the country's 18th largest agricultural exporting state, shipping $1.2 billion in agricultural exports 
abroad or 2 percent of the U.S. total in FY 1996. Michigan's largest agriculture export categories, feed grains, 
soybeans, vegetables and wheat, accounted for over 70 percent of Michigan's agricultural exports in FY 1996.' 

Total exports from Michigan to NAFTA countries increased by 40 percent between 1993 (pre-NAFTA) and 
1996 (from $21.0 billion in 1993 to $29.3 billion in 1996). During 1996, Canada was Michigan's largest 
export market, while Mexico was Michigan's second largest export market. Exports to Canada were up by 56 
percent ($8.5 billion), from $15.2 billion in 1993 to S23.6 billion in 1996. Michigan's exports to Mexico were 
down by 2 percent ($100 million), from $5.8 billion in 1993 to $5.7 billion in 1996. 

During 1996, Japan was Michigan's third largest export market. Total exports from Michigan to Japan were 
up nearly 68 percent ($747 million), from $1.1 billion in 1993 to $1.9 billion in 1996. 

Total exports from Michigan to the European Union were up by 33 percent ($1.1 billion), from $3 3 billion in 
1993 to $4.4 billion in 1996. 
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Minnesota recorded goods exports totaling $14.6 billion in 1996, up 48 percent ($4.7 billion) from 1992. 
During 1996, Minnesota was the 12th largest state exporter of goods. 

Minnesota's jobs supported by goods exports grew an estimated 24 percent (34,292 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Minnesota exports accounted for 16.4 percent of its manufacturing output 
and represented 18.0 percent of its total manufacturing employment. 

Minnesota's exports of manufactured products were up by 21 percent between 1993 and 1996 (from $7.8 
billion in 1993 to $9.4 billion in 1996). 

The five largest manufacturing sectors in tenns of Minnesota's exports were: Industrial Machinery and 
Computers ($2.4 billion of exports in 1996), Food Products ($1.9 billion), Scientific and Measuring 
Instruments ($1.5 billion). Electronic and Electric Equipment ($1.2 billion), and Transportation Equipment 
($0.8 billion). These five sectors accounted for 53 percent of the state's total exports in 1996. 

Among Minnesota fastest growing manufactured e.xports (in billions) were: 

Sector 1993 1996 Change % 

Industrial Machinery and Computers $1.8 $2.4 36% 

Scientific and Measuring Instruments 1.1 1.5 34 

Electronic and Electric Equipment 0.9 1.2 25 

Transportation Equipment 0.6 0.8 23 

Minnesota is the country's seventh largest agricultural exporting state, shipping $3.0 billion in agricultural 
exports abroad or 5% of the U.S. total in FY 1996. The largest export categories, feed grains, and soybeans, 
accounted for 63 percent of Minnesota's agricultural exports in FY 1996. 

Total exports from Minnesota to NAFTA countries increased by 51 percent benveen 1993 (pre-NAFTA) and 
1996 (from $2.6 billion in 1993 to $3.9 billion in 1996). During 1996, Canada was Minnesota's largest export 
market, while Mexico was Minnesota's fourth largest export market. Exports to Canada were up by 29 
percent ($684 million), from $2.3 billion in 1993 to $3.0 billion in 1996. Minnesota's exports to Mexico were 
up by 252 percent ($645 million), from $256.3 million in 1993 to $900.9 million in 1996. 

During 1996, Japan was Minnesota's second largest export market. Total exports from Minnesota to Japan 
were up 23 percent (S200 million), from $882.4 million in 1993 to $1.1 billion in 1996. 

Total exports from Minnesota to the European Union were up 22 percent ($763 million), from $3.5 billion in 
1993 to $4.3 billion in 1996. 
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Mississippi recorded goods exports totaling $1.3 billion in 1996, up 37 percent ($348.5 million) from 199̂  
During 1996, Mississippi was the 40th largest exporter of goods. 

Mississippi'sjobs supported by goods exports grew an estimated 14 percent (1,992 jobs) since 199̂  Export 
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Mississippi exports accounted for 16.6 percent of its manufacturing output 
and represented 12.9 percent of its total manufacturing employment. 

Mississippi's exports of manufactured products were up by 39 percent between 1993 and 1996 (from 880 0 
million in 1993 to,$l.2 billion in 1996). 

The five largest manufacturing sectors in terras of Mississippi's exports were: Electronic and Electric 
Equipment ($170.4 million of e.xports in 1996), Food Products ($162.5 million). Industrial Machinery and 
Computers ($138.7 million). Paper Products ($125.1 million) and Apparel Products ($93.0 million) These 
five sectors accounted for 53 percent of the state's total exports in 1996. 

Among Mississippi's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Food Products $50.7 $162.5 220% 

Industrial Machinery and Computers 93.3 138.7 49 

Electronic and Electric Equipment 127.7 170.4 33 

Paper Products 111.5 125.1 12 

Mississippi is the countiy's 24th largest agricultural exporting state, shipping $815 million in agricultural 
exports abroad in FY 1996. The largest export categories, cotton and linter, and poultry, accounted for 63 
percent of Mississippi's agricultural exports in FY 1996. 

Total exports from Mississippi to NAFTA countries increased by 25 percent between 1993 (pre-NAFTA) and 
1996 (from $418.7 million iri 1993 to $521.7 million in 1996). During 1996, Canada was Mississippi's laroest 
export market, while Mexico was Mississippi's third largest export market. Exports to Canada were up by°8 
percent ($33.1 million), from $391.7 million in 1993 to $424.8 million in 1996. Mississippi's exports to 
Mexico were up by 259 percent (S69.9 million), from $27.0 million in 1993 to $96.9 million in 1996. 

During 1996, Japan was Mississippi's sixth largest export market. Total exports from Mississippi to Japan 
were up 36 percent ($10.4 million), from $29.2 million in 1993 to $39.6 million in 1996. 

Total exports from Mississippi to the European Union were up 27 percent (S46.9 million), from $172 I million 
in 1993 to $219.0 million in 1996. 
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MISSOURI STATE EXPORTS 

M I S S O U R I G O O D S 

E x p o r t * t o W o r l d 

M I S S O U R I J O B S 

S u p p o r t a d b y E x p o r t * T o W o r l d 

Missouri recorded goods exports totaling $7.5 billion in 1996, up 56 percent ($2.7 billion) from 1992. Durino 
1996, Missouri was the 23rd largest state exporter of goods. 

Missouri's jobs supported by goods exports grew an estimated 31 percent (21,612 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Missouri exports accounted for 15.1 percent of its manufacturing output and 
represented 15.3 percent of its total manufacturing employment. 

Missouri's exports of manufactured products were up by 38 percent between 1993 and 1996 (from $4.3 billion 
in 1993 to $6.0 billion in 1996). 

The five largest manufacturing sectors in terms of Missouri's exports were: Chemical Products ($1.7 billion of 
exports in 1996), Transportation Equipment ($1.1 billion). Industrial Machinery and Computer ($724.8 
million). Electronic and Electric Equipment ($608.9 million), and Food Products ($442.4 million). These 
five sectors accounted for 60 percent of the state's total exports in 1996. 

Among Missouri's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Transportation Equipment $550.0 $1,052.7 91% 

Electronic and Electric Equipment 402.5 608.9 51 

Industrial Machinery and Computers 532.1 724.8 36 

Chemical Products 1.395.7 1,679.3 20 

Missouri is the country's 15th largest agricultural exporting state, shipping $1.3 billion in agricultural exports 
abroad or 2.2% of the U.S. total in FY 1996. The largest export categories, soybeans and feed grains, 
accounted for 57 percent of Missouri's agricultural exports in FY 1996. 

Total exports from Missouri to NAFTA countries increased by 36 percent between 1993 (pre-NAFTA) and 
1996 (from $1.9 billion in 1993 to $2.6 billion in 1996). During 1996, Canada was Missouri's largest export 
market, while Mexico was Missouri's second largest export market. Exports to Canada were up by 7 percent 
($94.9 million), from $1.4 billion in 1993 to $1.5 billion in 1996. Missouri's exports to Mexico were up by 
106 percent ($610.8 million), from $576.7 million in 1993 to $1.2 billion in 1996. 

During 1996, Japan was Missouri's fifth largest export market. Total exports from Missouri to Japan were up 
3 percent ($9.2 million), from S276.2 million in 1993 to $285.4 million in 1996. 

Total exports from Missouri to the European Union were up 92 percent ($939 million), from 1.0 billion in 
1993 to $2.0 billion in 1996. 



MONTANA STATE EXPORTS 

M O N T A N A O O O D S 

E x p o r t * t o W o r l d 
M O N T A N A J O B S 

S u p p o r t a d b y E x p o r t * T o W o r l d 

Montana recorded goods exports totaling $358.0 million in 1996, up 52 percent ($122.0 million) from 1992. 
During 1996, Montana was the 48th largest state exporter of goods. 

Montana's jobs supported by goods exports grew an estimated 27 percent (929 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Montana exports accounted for 15.1 percent of its manufacturing output and 
represented 14.1 percent of its total manufacturing employment.. 

Montana's exports of manufactured products were up by 37 percent between 1993 and 1996 (from $199.4 
million in 1993 to $272.9 million in 1996). 

The five largest manufacturing sectors in terms of Montana's exports were: Primary Metal Industries ($98.5 
million of exports in 1996), Industrial Machinery and Computers ($73.3 million). Chemical Products ($17.1 
million). Misc. Manufacturing Industries ($14.6 million) and Lumber and Wood Products ($14.2 million). 
These five sectors accounted for 61 percent of the state's total exports in 1996. 

Among Montana's fastest growing manufactured exports (in milli6ns) were: 

Sector 1993 1996 Change % 

Electronic and Electric Equipment $2.7 $7.5 178% 

Scientific and Measuring Instruments 5.5 11.4 107 

Primary Metals 49.3 98.5 100 

Industrial Machinery and Computers 46.6 73.3 57 

Montana is the country's 23rd largest agricultural exporting state, shipping $850 million in agricultural exports 
abroad in FY 1996. The largest export category, wheat, accounted for 88 percent of Montana's agricultural 
exports in FY 1996. 

Total expons from Montana to NAFTA countries increased by 32 percent benveen 1993 (pre-NAFTA) and 
1996 (from $167.7 million in 1993 to $221.0 million in 1996). During 1996, Canada was Montana's largest 
export market, while Mexicb was Montana's second largest export market. Exports to Canada were up by 5 
percent ($8.2 million), from $165.9 million in 1993 to $174.1 million in 1996. Montana's exports to Mexico 
were up over 2,400 percent ($45.1 million), from $1.8 million in 1993 to $46.9 million in 1996. 

During 1996, Japan was Montana's fourth largest export market. Total exports from Montana to Japan were 
up 114 percent ($11.4 million), from $10.0 million in 1993 to $21.4 million in 1996. 

Total exports from Montana the European Union were up 28 percent ($ 18.3 million), from $65.1 million in 
1993 to $83.3 million in 1996. 



NEBRASKA STATE EXPORTS 

N E B R A S K A G O O D S 

E x p o r t * t o W o r l d 
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Nebraska recorded goods exports totaling $2.6 billion in 1996, up 54 percent ($900.3 million) from 1992. 
During 1996, Nebraska was the 35th largest state exporter of goods. 

Nebraska's jobs supported by goods exports grew an estimated 29 percent (7,028 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Nebraska exports accounted for 13.1 percent of its manufacturing output and 
represented 13.7 percent of its total manufacturing employment. 

Nebraska's exports of manufactured products were up by 28 percent between 1993 and 1996 (from $1 8 
billion in 1993 to $2.3 billion in 1996). 

The five largest manufacturing sectors in terms of Nebraska's exports were: Food Products ($1.5 billion of 
exports in 1996), Industrial Machinery and Computers ($206.1 million). Transportation Equipment ($137.0 
million). Electronic and Electric Equipment ($135.0 million), and Leather Products ($81.2 million). These 
five sectors accounted for 79 percent of the state's total exports in 1996. 

Among Nebraska fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Industrial Machinery and Computers $132.2 $206.1 56% 

Electronic and Electric Equipment 91.0 135.0 48 

Leather Products 55.8 81.2 46 

Food Products 1,144.0 1,478.5 29 

Nebraska is the country's fifth largest agricultural exporting state, shipping $3.5 billion in agricultural exports 
abroad or 5.9% of the U.S. total in FY 1996. The largest export categories, feed grains and live animals and 
meat (excluding poultry), accounted for over 60 percent of Nebraska's agricultural exports in FY 1996. 

Total expons from Nebraska to NAFTA countries increased by 42 percent benveen 1993 (pre-NAFTA) and 
1996 (from $449.6 million in 1993 to $640.4 million in 1996). During 1996, Canada was Nebraska's second 
largest export market, whileMexico was Nebraska's third largest export market. Exports to Canada were up 
by 21 percent (S80.3 million), from $385.1 million in 1993 to $465.4 million in 1996. Nebraska's exports to 
Mexico were up by 171 percent ($110.5 million), from $64.5 million in 1993 to $175.0 million in 1996. 

During 1996, Japan was Nebraska's largest export market. Total exports from Nebraska to Japan were up 21 
percent ($192.9 million), from $939.6 million in 1993 to $1.1 billion in 1996. 

Total exports from Nebraska to the European Union were up 18 percent ($38.2 million), from $209.2 million 
in 1993 to $247.4 million in 1996. 
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NEVADA STATE EXPORTS 

N E V A D A G O O D S 

E x p o r t * t o W o r l d 

N E V A D A J O B S 

S u p p o r t a d b y E x p o r t * T o W o r l d 

Nevada recorded goods exports totaling $762.4 million in 1996, up 67 percent ($306.0 million) ft-om 1992. 
During 1996, Nevada was the 45lh largest state exporter of goods. 

Nevada's jobs supported by goods exports grew an estimated 40 percent (2,685 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, Nevada exports accounted for 15.6 percent of its manufacturing output and 
represented 15.2 percent of its total manufacturing employment. 

Nevada's exports of manufactured products were up by 29 percent benveen 1993 and 1996 (from $540.6 
million in 1993 to $698.3 million in 1996). 

The five largest manufacturing sectors in terms of Nevada's exports were: Miscellaneous Manufacturing 
Industries ($186.8 million of exports in 1996), Electronic and Electric Equipment ($106.0 million). Industrial 
Machinery and Computers ($100.1 million). Scientific and Measuring Instruments ($74.6 million) and 
Transportation Equipment ($63.3 million). These five sectors accounted for nearly 70 percent of the state's 
total exports in 1996. 

Among Nevada's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change */• 

Transportation Equipment $20.1 $63.3 214% 

Miscellaneous Manufacturing Industries 71.7 186.8 161 

Electronic and Electric Equipment 49.9 106.0 112 

Industrial Machinery and Computers 62.4 100.1 60 

Nevada is the country's 46th largest agricultural exporting state, shipping $9.8 million in agricultural exports 
abroad in FY 1996. 

Total exports from Nevada to NAFTA countries increased by 93 percent between 1993 (pre-NAFTA) and 
1996 (from $161.7 million in 1993 to $311.5 million in 1996). During 1996, Canada was Nevada's largest 
export market, while Mexicb was Nevada's 15th largest export market. Exports to Canada were up by 104 
percent (SI53.9 million), from $148.0 million in 1993 to $301.9 million in 1996. Nevada's exports to Mexico 
were down by 30 percent ($4.2 million), to $9.6 million in 1996. 

During 1996, Japan was Nevada's second largest export market. Total exports from Nevada to Japan were up 
189 percent ($54.1 million), from $28.6 million in 1993 to $82.7 million in 1996. 

Total exports from Nevada to the European Union were up 62 percent ($46.4 million), from $74.6 million in 
1993 to $121.0 million in 1996. 



NEW HAMPSHIRE STATE EXPORTS 

N E W H A M P S H I R E G O O D S ' 

E x p o r t * t o W o r l d 

N E W H A M P S H I R E J O B S 

S u p p o r t * d b y E x p o r t * T o W o r l d 

New Hampshire recorded goods exports totaling $1.9 billion in 1996, up 68 percent ($766 million) from 1992. 
During 1996, New Hampshire was the 37th largest state exporter of goods. 

New Hampshire's jobs supported by goods exports grew an estimated 41 percent (6,708 jobs) since 1992. 
Export-related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available. New Hampshire exports accounted for 22.1 percent of its manufacturing 
output and represented 21.2 percent of its total manufacturing ernployment. 

New Hampshire's exports of manufactured products were up by 48 percent between 1993 and 1996 (from $1.2 
billion in 1993 to $1.8 million in 1996). 

The five largest manufacturing sectors in terms of New Hampshire's exports were: Industrial Machinery and 
Computers ($586.3 million of exports in 1996), Electronic and Electric Equipment ($275.0 million). Leather 
and Leather Products ($181.1 million). Transportation Equipment ($164.8 million), and Scientific and 
Measuring Instruments ($142.4 million). These five sectors accounted for over 71 percent of the state's total 
exports in 1996. 

Among New Hampshire's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Transportation Equipment $52.9 $164.8 212% 

Leather Products 68.8 181.1 163 

Electronic and Electric Equipment 130.7 275.0 111 

Scientific and Measuring Instruments 105.9 142.4 34 

New Hampshire is the country's 49th largest agricultural exporting state, shipping $900 thousand in 
agricultural exports abroad in FY 1996. 

Total exports from New Hampshire to NAFTA countries increased by 49 percent benveen 1993 (pre-NAFTA) 
and 1996 (from $508.2 million in 1993 to $757.3 million in 1996). During 1996, Canada was New 
Hampshire's largest export rharket, while Mexico was New Hampshire's 6th largest export market. Exports 
to Canada were up by 48 percent ($222.2 million) from $467.3 million in 1993 to $689.5 million in 1996. 
New Hampshire's exports to Mexico were up by 66 percent ($26.9 million), from $40.8 million in 1993 to 
$67.7 million in 1996. 

During 1996, Japan was New Hampshire's fifth largest export market. Total exports from New Hampshire to 
Japan were up 41 percent ($25.0 million), from $60.4 million in 1993 to $85.3 million in 1996. 

Total exports from New Hampshire to the European Union were up 62 percent (S204.1 million), from $329.8 
million in 1993 to $533.8 million in 1996. 



NEW JERSEY STATE EXPORTS 

N E W J E R S E Y G O O D S 

E x p o r t a t o W o r l d N E W J E R S E Y J O B S 

S u p p o r t a d by E x p o r t * To W o r l d 

New Jersey recorded goods exports totaling $20.0 billion in 1996, up 29 percent ($4.5 billion) from 1992. 
During 1996, New Jersey was the ninth largest state exporter of goods. 

New Jersey's jobs supported by goods exports grew an estimated 8 percent (18,264 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available. New Jersey's exports accounted for 15.2 percent of its manufacturing output 
and represented 17.3 percent of its total manufacturing employment. 

New Jersey's exports of manufactured products were up by 27 percent between 1993 and 1996 (from $14 8 
billion in 1993 to $18.8 billion in 1996). 

The five largest manufacturing sectors in terms of New Jersey's exports were: Chemical Products ($5.2 billion 
of exports in 1996), Electronic and Electric Equipment ($2.8 billion). Industrial Machinery and Computers 
($2.0 billion). Transportation Equipment ($1.7 billion), and Scientific and Measuring Instruments ($1.5 
billion). These five sectors accounted for 66 percent of the state's total exports in 1996. 

Among New Jersey's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Transportation Equipment $1.2 $1.7 43% 

Chemical Products 3.8 5.2 37 

Food Products 1.0 1.2 27 

Electronic and Electric Instruments 2.3 2.8 19 

New Jersey is the country's 37th largest agricultural exporting state, shipping $142 million in agricultural 
exports abroad in FY 1996. New Jersey's largest agriculture export category, miscellaneous products (mainly 
confectionery, nursery and greenhouse, essential oils, beverages, and other miscellaneous animal and 
vegetable products), accounted for 65 percent of New Jersey's agricultural exports in FY 1996. 

Total exports from New Jersey to NAFTA countries increased by 21 percent between 1993 (pre-NAFTA) and 
1996 (from $3.6 billion in 1993 to $4.4 billion in 1996). During 1996, Canada was New Jersey's largest 
export market, while Mexico was New Jersey's eighth largest export market. Exports to Canada were up by 
32 percent ($886 million), from $2.8 billion in 1993 to $3.6 billion in 1996. New Jersey's exports to Mexico 
were down by 14 percent ($121 million), to $737 million in 1996. 

During 1996, Japan was New Jersey's second largest export market. Total exports from New Jersey to Japan 
were up 39 percent ($458 million), from $1.2 billion in 1993 to $1.6 billion in 1996. 

Total exports from New Jersey to the European Union were up 15 percent ($639 million), from $4.2 billion in 
1993 to $4.8 billion in 1996. 



NEW MEXICO STATE EXPORTS 

N E W M E X I C O G O O D S 

E x p o r t a t o W o r l d 
N E W M E X I C O J O B S 

S u p p o r t a d b y E x p o r t * T o W o r l d 

New Mexico recorded goods exports totaling $935.1 million in 1996, up 252 percent ($669.5 million) from 
1992. During 1996, New Mexico was the 43th largest state exporter of goods. 

New Mexico's jobs supported by goods exports grew an estimated 194 percent (7,579 jobs) since 1992. 
Export-related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available, New Mexico exports accounted for 20.7 percent of its manufacturing output 
and represented 14.5 percent of its total manufacturing employment. 

New Mexico's exports of manufactured products were up by 1,131 percent benveen 1993 and 1996 (from 
$393.8 million in 1993 to $908.9 million in 1996). 

The five largest manufacturing sectors in terms of New Mexico's exports were: Electronic and Electric 
Equipment ($696.8 million of exports in 1996), Petroleum and Coal Products ($54.2 million). Industrial 
Machinery and Computers ($42.1 million). Scientific and Measuring Instruments ($30.5 million), and 
Chemical Products ($28.3 million). These five sectors accounted for over 91 percent of the state's total 
exports in 1996. 

Among New Mexico's fastest growing manufactured exports (in millions) were: 

Sector 1993 1996 Change % 

Textile Products $0.3 $4.4 1,168% 

Electronic and Electric Equipment 129.3 696.8 439 

Transportation Equipment 11.6 30.5 163 

Scientific and Measuring Instruments 19.0 28.3 49 

New Mexico is the country's 40th largest agricultural exporting state, shipping $75 million in agricultural 
exports abroad in FY 1996. 

Total exports from New Mexico to NAFTA countries decreased by 5 percent benveen 1993 (pre-NAFTA) and 
1996 (from $165.2 million in 1993 to $156.4 million in 1996). During 1996, Mexico was New Mexico's third 
largest export market, while'Canada was New Mexico's fifth largest export market. Exports to Mexico were 
down by 6 percent ($6.7 million), to $101.8 million in 1996. New Mexico's exports to Canada were down by 
4 percent ($2.1 million), to $54.6 million in 1996. 

During 1996, Japan was New Mexico's seventh largest export market. Total exports from New Mexico to 
Japan were up 28 percent ($10.1 million), from $36.0 billion in 1993 to $46.0 million in 1996. 

Total exports from New Mexico the European Union were up 32 percent ($25.4 million), from $79.4 million 
in 1993 to $104.8 million in 1996. 



NEW YORK STATE EXPORTS 

N E W Y O R K O O O D S 
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New York recorded goods exports totaling $49.3 billion in 1996, up 18 percent ($7.5 billion) from 1992. During 
1996, New York was the third largest state exporter of goods. 

New York's jobs supported by goods exports declined an estimated I percent (8,202 jobs) since 1992. Export-
related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available. New York exports accounted for 18.6 percent of its manufacturing output and 
represented 18.0 percent of its total manufacturing employment. 

New York's exports of manufactured products were up by 11 percent between 1993 and 1996 (from $38 5 billion 
in 1993 to $42.8 billion in 1996). 

The five largest manufacturing sectors in terms of New York's exports were: Primary Metal Industries ($6.7 
billion of exports in 1996), Industrial Machinery and Computers ($6.3 billion). Scientific and Measuring 
Instruments ($4.5 billion). Transportation Equipment ($4.5 billion), and Electronic and Electric Equipment ($3.8 
billion). These five sectors accounted for over half of the state's total exports in 1995. 

Among New York's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Paper Products $1.3 $1.7 34% 

Scientific and Measuring Instruments 3.5 4 5 31 

Industrial Machinery and Computers 5.0 6.3 25 

Electronic and Electric Equipment 3 2 3.8 18 

New York is the country's 33rd largest agricultural exporting state, shipping $396 million in agricultural exports 
abroad in FY 1996. The largest export categories, feed grain, miscellaneous products (mainly confectionery, 
nursery and greenhouse, essential oils, beverages, and other miscellaneous animal and vegetable products), 
vegetables and fruits, accounted for 76 percent of New York's agricultural exports in FY 1996. 

Total exports from New York to NAFTA countries increased by 32 percent between 1993 (pre-NAFTA) and 
1996 (from $8.4 billion in 1993 to $11.1 billion in 1996). During 1996, Canada was New York's largest export 
market, while Mexico was New York's ninth largest export market. Exports to Canada were up by 36 percent 
($2.5 billion), from $7.1 billion in 1993 to $9.6 billion in 1996. New York's exports to Mexico were up by 10 
percent ($126 million), from $1.3 billion in 1992 to $1.5 billion in 1996. 

During 1996, Japan was New York's second largest export market. Total exports from New York to Japan were 
up 21 percent ($1.0 billion), from $4.7 billion in 1993 to $5.7 billion in 1996. 

Total exports from New York to the European Union were down 9 percent (Sl.O billion), to $11.1 billion in 1996. 



NORTH CAROLINA STATE EXPORTS 

N O R T H C A R O L I N A Q O O O - S 
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N O R T H C A R O L I N A J O B S 
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North Carolina recorded goods exports totaling $12.6 billion in 1996, up 54 percent ($4.4 billion) from 1992. 
During 1996 North Carolina was the 15th largest state exporter of goods. 

North Carolina's jobs supported by goods exports grew an estimated 29 percent (34,619 jobs) since 1992. 
Export-related jobs pay 13 to 16 percent higher than the national average. 

In 1991, the latest year available. North Carolina exports accounted for 17.5 percent of its manufacturing 
output and represented 15.2 percent of its total manufacturing employment. 

North Carolina's exports of manufactured products were up by 50 percent between 1993 and 1996 (from $7.8 
billion in 1993 to $11.8 billion in 1996). 

The five largest manufacturing sectors in terms of North Carolina exports were: Industrial Machinery and 
Computers ($2.2 billion of exports in 1996), Chemical Products ($1.7 billion). Electronic and Electric 
Equipment ($ 1.5 billion). Apparel Products ($ 1.3 billion), and Textile Mill Products ($1.1 billion). These five 
sectors accounted for 62 percent of the state's total exports in 1996. 

Among North Carolina's fastest growing manufactured exports (in billions) were: 

Sector 1993 1996 Change % 

Apparel Products $0.6 1.3 112% 

Industrial Machinery and Computers 1.2 2.2 77 

Chemical Products 1.1 1.7 64 

Textile Mi l l Products 0.7 l.I 61 

North Carolina is the country's 13th largest agricultural exporting state, shipping $1.4 billion in agricultural 
exports abroad or 2.4% of the U.S. total in FY 1996. The largest export categories, tobacco and poultry, 
accounted for 61 percent of North Carolina's agricultural exports in FY 1996. 

Total exports from North Carolina to NAFTA countries increased by 67 percent benveen 1993 (pre-NAFTA) 
and 1996 (from $3.0 billion in 1993 to $5.0 billion in 1996). During 1996, Canada was North Carolina's 
largest export market, whila Mexico was North Carolina's second largest export market. Exports to Canada 
were up by 53 percent ($1.4 billion), from $2.6 billion in 1993 to $3.9 billion in 1996. North Carolina's 
exports to Mexico were up by 158 percent ($629.0 million), from $398 million in 1993 to $1.0 billion in 1996. 

During 1996, Japan was North Carolina's third largest export market. Total exports from North Carolina to 
Japan were up 15 percent ($113.6 million), from $742.9 million in 1993 to $856.5 million in 1996. 

Total exports from North Carolina to the European Union were up 36 percent ($717 million), from $2.0 billion 
in 1993 to $2.7 billion in 1996. 
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