
Commonly Asked Questions About Selling A Home 

By The Crouch Team 

                                                                                                                                                                                                               
Which Agent Should I List With? 
 

Since in most cases, you will be signing a multi-month contract for thousands of dollars to 

hire an agent, you owe it to yourself to interview more than one agent.  To choose the right 

agent, ask them how long they’ve been in the business, how many homes they sell per year, 

what their average days on market is, do they have a written defined marketing plan to get 

your home sold, Are they just one agent trying to do all aspects of the business? 

 

Which Company Should I List With? 

 

Again, automatically you will want to interview more than one company to ensure that 

your home gets the highest exposure possible.  Do you want a worldwide company, a local 

firm, or just one on the east coast? 

 

What will be done to sell my home? 

 

Naturally, like most sales business’s the ratio is 90/10%, meaning that 90% of the sales are 

being made by only 10% of the agents.  Actually, according to the National Association Of 

Realtors, the average agent only sells 7 homes a year.  Obviously you will want to choose an 

agent that sells more than this.  There are PASSIVE & ACTIVE agents.  Make sure you 

choose an agent that will do more than use your home to pick up other deals for 

themselves.  Again, ensure that the agent you choose has a written defined marketing plan 

in place to get your home sold with a proven track record. 

 

How Long Is The Listing Period 

In Most cases it is for 6 months, this is negotiable with the Agent & Company that you 

choose. 

 

How Much Is The Commission 

This is completely negotiable with the agent and company that you choose.  Our 

commission is based on the length of time we feel it will take to get your home sold! 

 

When are all of the expenses paid 

Generally, at the final closing your fees will be paid from your proceeds. 

 

“If your home is currently listed for sale with another Real Estate Agent or Company this                          

is not intended as a solicitation” 

                                    
 

 



What Should I Price My Home At? 

 

This is a great question and this depends on many factors.  Your motivation to sell the 

home, your time frame for being out, the condition & location of your property, and the 

market conditions.   

 

I wish we as agents were the ones to determine value however, the market does.  In pricing 

your home, one of a few things will happen after going on the market: 

 

1. You have lots of activity and an offer is produced 

2. You have lots of activity with no offers.  Either the feedback will help to 

isolate the objections of the buyers or we’ll have lots of showings with 

positive feedback but no offers.  This shows the price is too high because the 

buyers are obviously finding better value elsewhere and not even choosing to 

make an offer. 

3. You have no activity at all and this is a definite indication that you’ve priced 

it too high as buyers aren’t even choosing to look at your home. 

 

The question to continuously ask yourself is, what can I do or how can I price my home to 

cause the buyers to choose my home vs. the competition? 

 

In today’s market you are either getting your own home sold, or helping the competition to 

sell their home, which is better for you? 

 

How Long Will It Take To Sell My Home? 

 

This depends on several factors.  The agent and company that you choose, the price you set, 

the location and condition of your home, the market conditions, and your flexibility in 

showing the home as well as the terms of an offer. 

 

Some other thoughts for you to consider…. 

 

 What is your agent doing to consistently be on the leading edge of  

What it takes to get homes sold in today’s market? 

At the Crouch Team we have a monthly coach to keep us at the top of our game. 

 

 Who trained them to sell homes? 

The number one real estate trainer in the US has trained The Crouch Team for 

the last 20 years. 

 

 How will your agent handle servicing you throughout the transaction if they are 

only 1 person?  We have a full time professional in each aspect of the business to 

ensure you the very best service all the way through. 

 

 Will you really save money by going FSBO or listing with one of those discount 

brokers? 

Since less than 2% of FSBO’s sell, according to the National Association of 

Realtors, probably not. The discount brokers list to sale price ratio is generally 

much lower than our 97%. Do your homework on the numbers! 

 

 


