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Host Lisa Sasevich – “The Queen of Sales Conversion”  
Introduces Roger Love 

About Roger: 

Roger Love is recognized as one of the world’s leading authorities on voice. No other vocal 
coach in history has been more commercially successful in both the speaking and singing fields. 
He has vocally produced more than 100 million CD sales worldwide, written 3 top selling books, 
created the bestselling audio programs Vocal Power and The Perfect Voice, appeared as a 
regular in 3 major network TV shows. Roger is the voice coach for the stars of the mega-hit 
show, GLEE, and Roger’s methods are also taught on the hit show THE VOICE.  

Roger’s vocal coaching for Reese Witherspoon and Joaquin Phoenix for the film WALK THE 
LINE helped the movie win 3 Golden Globe Awards, 1 Screen Actors Guild Award, 1 Platinum 
Selling CD Award, a Grammy Award, and an Academy Award. Roger’s efforts on the hit movie 
CRAZY HEART helped Jeff Bridges win an Academy Award for Best Actor. His singing students 
range from The Beach Boys to John Mayer. His acting clients are celebrities such as Keira 
Knightley, Angelina Jolie, Rooney Mara, Zoe Saldana, Mary Steenburgen, Steve Carrell and 
Will Ferrell. Roger coaches professional speakers such as Anthony Robbins, Brendon 
Burchard, John Gray, Glenn Beck and Suze Orman. 

ACTION SHEET / SUMMARY 
Roger found very early on as a singing coach that he had an ability and a passion that could 
change peoples’ voices. 

75-80% of the students who came in were women, and it’s still that way today. 

He loves women and has been married 24 years to the same woman – which makes him an 
expert! 

He spent 17 years just being a singing teacher, helping his students deliver their songs and 
influence their audiences.  

Speakers started calling too. So he put together a system to offer speakers, authors and 
communicators the lessons he teaches singers. 
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Here’s a lesson: 
The second you start to speak, people are making value judgments about you and asking 
random questions about you to try to get to know you and decide if they want to listen to you. 
Worse, they also start to answer the questions! 

Roger asked, ‘How can I help people present themselves so they will have control over what 
other people are perceiving about them?’ 

He came to see that tonality affects people infinitely more than the words you speak. 

Tonality =  

 Pitch: Is it high or low or some combo? 
 Pace: Do you speak fast or slow? When should you speak fast or slow and how fast or 

slow? 
 Melody: Notes go up and down in a song. Are you a broken down piano with one note? 
 Tone: How airy are you? Do you sound like Marilyn Monroe or a squeaky hinge like Barry 

White? 
 Volume: When should you be loud and when soft? Practice the diaphragmatic breathing 

Roger teaches on the call. 
 

Hearing how you sound and changing those variables can control the perception of people 
listening. We grow up learning to go down at a comma or a period. 

Roger teaches to go up or stay on the same note at a comma or period so your listener knows 
you’re not done and they await the next thing you want to say! 

Men and women should spend 60% of their speaking time in chest voice, which is lower, but 
you still need to use plenty of time in head voice and middle voice to create emphasis. 

Attracting women clients: 
Roger uses word of mouth. 

His clients realize right away that he’s a team player. They’re not alone. 

He’s honest and open and doesn’t waste time teaching people with things they can’t 
immediately feel the difference of. 
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Action Steps: 
1. The next time you speak, try to go up or stay on the same note at a comma or 

period so your listener knows you’re not done and they await the next thing you 
want to say! 

 

2. Practice spending at least 60% of your speaking time in what Roger calls chest 
voice, which is the deeper one. And remember to vary the rest of the time in 
head voice and middle voice too! 

 

3. Grab Roger’s awesome gift at www.selltowomen.com/roger 
 

   

 

 

 

   

 


