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Host Lisa Sasevich – “The Queen of Sales Conversion”  
Introduces Natalie Ledwell 

About Natalie: 
Natalie Ledwell is a bestselling author, speaker, The Inspiration Show host and founder of Mind 
Movies. Natalie and her team have reached over 1.3 million people around the globe 
empowering them to use the same success principles she used to crawl out from under $120K 
of credit card debt to build a multi-million dollar company in 4 short years during the worst world 
economic crisis we have seen in our lifetime. Now, Natalie lives a life beyond her wildest 
imagination. She lives an endless summer between her new home in San Diego, CA and her 
previous home in Sydney, Australia. She travels the world and continues to inspire others to 
dream big and live large through the example of her own life. 

ACTION SHEET / SUMMARY 
Natalie teaches about the Law of Attraction. She saw the movie The Secret in 2006 and was a 
serial entrepreneur. It was a movie with visuals, music and affirmations, which inspired her to 
create Mind Movies. 

When you are clear about the vision and end result, you need to be open to the way you get 
there. Unless you can see it in your mind first and feel the emotions of achieving that, it’s difficult 
to manifest that. 

Now they reach over 600,000 people in their community. 70% women and average age is 50. 
Many are coming across this information for the first time. 

In her 12-week Ultimate Success Masterclass, Natalie empowers women with basic success 
skills that apply to any situation. Many people set monetary goals but in the end they are 
reaching so many other goals. 

Attracting women clients: 
With Mind Movies, their main source of attracting has been affiliate and JV marketing, which 
creates income from people promoting them, and a second stream of income from Mind Movies 
promoting others and making affiliate income. 
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They were successful because they approached it old school instead of hiding behind their 
computers. They got face to face with people, even throwing a big party every year. They 
always make sure that their partners consistently make money. They always test everything so 
that their partners do well when they promote them. 

Looking outside the “square” 
Last year Natalie birthed her book with the intention of attracting clients offline. She thought of 
her book as the beginning of her sales funnel.  

Natalie had been thinking of writing the book in a “How To” style, but her publisher 
recommended that she write fiction. 

She wrote the book as fiction with Kathryn, the main character being someone women can 
relate to; overweight, divorced, in a business she hates and having financial problems. 

At the end of each chapter there is a QR code and URL called Inside the Chapter that shows 
the reader a video of Natalie explaining how they can implement the lessons in their own life. 

Her book is called Never In Your Wildest Dreams and has sold over 10,000 copies. 

Finding leads: 
Facebook is getting a lot of traction at the moment. 

You can import a portion of your customer list into Facebook and it will shoot back as many 
leads as you ask for that are a direct match to the customers you have on your list. They know 
that their customers are 11 times more valuable to them than any lead. You need to use Google 
Chrome to do that and use the Power Editor App to be able to import your customer list into 
Facebook. 

Inspiring women clients to say YES: 
3 steps: 

1. Know what your list wants. 
They survey at least once a year using Survey Monkey. 
You need to incent people to take the survey. Always offer a free gift, like an 
audio download worth $47-$97. They talk about how amazing the gift is, not the 
survey! 
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Even when you think you know what they want, say open, it’s always something 
different and it changes! 
 
Recently they surveyed and “How to achieve financial freedom” and “Find their 
life purpose and passion” ranked high when it hasn’t in the past. 
 
**When they get to the free gift after the survey, don’t waste the opportunity. 
Have an upsell after the free gift! Have an offer on the free gift page. 
 

2. Create and maintain the relationship. 
Be real. Share the books you’re reading, the travel you’re doing, the experiences 
you’re having.  
 
With their email, their ration is 4 offers, 1 content piece. 
 
The point of the email is to create a relationship and get them to click on the link.  
 
It is important to spend the time to share personally and connect. 
 
Also, video is very powerful to build the relationship faster. 
 
Natalie does The Inspiration Show and uses Call Recorder to record videos 
through Skype. 
 
Also pays for you to do some research about using Google Hangouts. Helps with 
your rankings. 
 

3. Go for the sale. 
They used to do the 3 video series but started to find it very taxing on their JV 
partners to mail to each video. 
 
Now they are using evergreen webinars with both camera and slides so their JV 
partners only need to mail once or twice. 
 
You lose the united front of the prizes and launch hype by they can still 
participate and get an amazing result. 
 
**For the people who didn’t make it to the replay, send out a highlight video with 
the pitch at the end. 
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For $497 an hour is enough. A $697 investment seems to need about 70 minutes 
for a webinar. 
 

No-no’s for attracting women clients: 
Old school, BS, buy now techniques not working anymore. 

We all have the same fears and doubt even though they are wrapped in different packages. The 
more we can share with each other the more women we can reach. 

Action Steps: 
1. Check out Google Chrome and the Power Editor App and explore Natalie’s 

suggestion for importing your customer list to Facebook to match more people 
like them. 
 

2. Survey your list each year and be open to what they want that you may not 
expect. Offer them a hot gift for taking the survey and make sure to have an offer 
on the free gift page. (See above) 
 

3. Grab Natalie’s free gift at www.selltowomen.com/natalie 
 

   

 

 

 

   

 


