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Host Lisa Sasevich – “The Queen of Sales Conversion”  
Introduces Jeff Vacek 

About Jeff: 
Jeff Vacek is a former Information Technology professional who was laid off four times within a 
four-year period.  After trying numerous things including real estate investing, a disc jockey 
business, selling insurance and a few MLM’s, he began studying how the TOP entrepreneurs of 
today create the biggest fortunes.  This led him to Internet Information Marketing where he has 
built multiple 7-figure revenue streams and more than quadrupled his previous income within 
a few short years.  Jeff has since generated 8-figures+ in online revenue for himself, partners, 
clients and students, with whom he freely shares his best underground Internet Information 
Marketing strategies for generating huge revenues within a short time, while creating a huge 
online brand and authority that leads to long term success and legacy status. 

ACTION SHEET / SUMMARY 
Jeff’s business is a 50/50 split between men and women. 

His company has an education division and a business services division primarily related to 
sales and marketing. 

A lot of his clients are doing a lot of the wrong stuff right, and it’s not getting them the result they 
want. 

Example: Doctors don’t learn business in medical school, but then they try to do tactical things 
in their business that just don’t work. 

Attracting women clients: 
He lost 90 pounds and looks a lot better. Kinda joking, but first impressions do seem to matter! 

If you can connect with your voice it doesn’t matter what you look like. 

Women are typically family-centered and have a mother’s intuition, so he talks about his kids a 
lot. He has 4 children from 18 months to 7 years.   

The Latin community is one of the fastest growing segments in the U.S. Very family-centered 
and nurturing. 
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Watch successful women and men who attract a lot of women clients and see what they do. 
Model the others who are doing a great job. 

Women can sniff out inauthenticity so much faster than men because they listen and will read 
your entire sales page. You are guilty until proven innocent.  

Inspiring women clients to say YES: 
Treat women for who they are and how they want to be treated and interpreted; they will swarm 
you. They want to feel safe with you and confident in their choice to work with you. 

You have to continue to nurture after the sale process. 

Jeff wants them to hear his voice or see him as soon as possible. Create as many touches as 
possible. His language and messaging is very connection-based, and very nurturing. Women 
won’t remember what you do and say, they will remember how you made them feel. 

At every step you want to leave them feeling really good about the choice they just made. 

Jeff has every client receive a call from a woman to welcome them. British woman’s voice is 
best and most comforting. 

No-no’s when selling to women: 
At least do an audio if you’re not going video.  

Not creating a connection at every step is a mistake. 

Guys, you have to listen versus thinking of the next thing you’re going to say. Listen for her 
commitment and the results she wants from working from you. 

  



 

 

Pa
ge
3	

Action Steps: 
1.  How can you make a more personal connection with women by mentioning your kids or 
family? Consider modeling people who are  attracting a lot of women clients. 

2. How can you leave your client feeling really good about the choice they just made every step 
of the way? A quick welcome call? Maybe even from a woman with a British accent?   

3. Grab Jeff’s free gift at www.selltowomen.com/jeff
 

 

 

   

 


