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Host Lisa Sasevich – “The Queen of Sales Conversion”  
Introduces Christine Kloser 

About Christine: 

Christine Kloser, “The Transformation Catalyst” powerfully combines spiritual guidance 
and intuition with nuts-and-bolts writing, publishing and marketing expertise – and the 
result is a global movement of authors who unleash their authentic voice, share their 
message on the pages of a book and make a difference in the world. 

Trusted and celebrated by aspiring authors and publishing industry experts around the 
world for her down to earth, authentic and inspiring approach, Christine has become the 
well-recognized leader of the transformational author movement. 

In addition to coaching authors through her Transformational Author Experience and 
Get Your Book Done® programs, Christine is a best-selling and award-winning author 
who has written and/or contributed to more than a dozen books including her most 
recent ones, Beyond Mindset: Everyday Inspiration to Help You Remember What Your 
Heart Already Knows and the anthology, Pebbles in the Pond: Transforming the World 
One Person at a Time. 

She’s been featured in the Los Angeles Times, Entrepreneur Magazine, Atlanta 
Constitution-Journal, Leadership Excellence, FOX News, Forbes.com, Huffington Post 
and Entrepreneur.com, and is a regular columnist for the award-winning PUBLISHED 
Magazine. Her books and publications have received numerous awards including the 
Nautilus Book Silver Award, Pinnacle Book Award, National Best Books Award, and the 
Apex Award for Publication Excellence. 

ACTION SHEET / SUMMARY 
Christine moves people through a personal, spiritual, and transformational journey 
through the process of writing their book. 

85% of people in North America feel like they have a book inside of them. 
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Attracting women clients: 
She shares her personal story and shows women that there’s a soft place to land and 
they will be seen and accepted. 

Christine just did her first video launch and was worried that video would dilute the 
connection she feels just using the phone.  She was able to bring it on video and have it 
felt. So now it’s one of her favorite ways, using video. They felt her heart and it was 
authentic. 

Usually she’s totally comfortable just working from bullets but for the videos she did the 
scripts and teleprompter. It was against her nature but she did it well. 

Inspiring women clients to say YES: 
Be present with them. She uses Q&A to be present with them and answer questions 
people have about the invitation she’s making.  

People get that she will be there for them even before they’ve paid her. 

For limiters, she does use a deadline and a price increase and some time sensitive 
bonuses from a few of her partners that were perfect fits. She didn’t go very aggressive 
with payment plans because of concerns for having too many in the program. She’s 
noticed that people who pay in full sometimes get the best work done because the 
money thing is out of the way. 

No-no’s when selling to women: 
Christine did a webinar where she had slides and her voice and it bombed. It wasn’t live 
and they could go anytime. It hit all the points but it bombed.  The script left her heart 
and her love out of it and people couldn’t connect with her visually. 

She feels she could do it again now with her heart in it and it would go well. If your 
essence is there and people can feel it, you can deliver across any platform and have 
impact.  

Women dominate the market in buying books and it’s a way they spend time with you. 



 

 

Pa
ge
3	

Action Steps: 
1. Where can you bring more presence to what you’re doing, beyond the script or the 
format, so that you really connect with people and they feel your heart? 

2. Try adding a Q&A call the next time you launch a product or program and be with 
people as long as it takes to answer all their questions and show them you are there for 
them. 

3. Grab Christine’s free gift at www.selltowomen.com/christine 

 

 


