
OFFICIAL AUDIO TRANSCRIPT

Hi. This is Matt Theriault. Welcome to “How To Do Deals – No Money 
Required.”

I’m recording this from downtown Los Angeles in my downtown loft. I don’t 
have the most soundproof walls, so if you hear the sounds of the city going 
by in the background, just ignore it. I just wanted to get this information to 
you, and I wanted to get it to you fast.

This is the opportunity to transform your financial wellbeing, and that’s 
important. I know that’s a bold statement. You know what this program is 
really about? The program is really about freedom – freedom to do what 
you want, when you want, where you want, with whom you want, with no 



regard to the price tag. In a nutshell, living life to the fullest, and on your 
terms. How does a life like that sound?

If you’re listening to me right now, it’s because you’re not investing in real 
estate, or you’re not investing as much as you would like. Either way, I’m 
glad you’re here, and the fact that you are here tells me that you’re 
somebody that wants more from their life and you’re willing to take action. 
Success is nothing more than a decision, but that decision will amount to 
nothing unless it is followed by action.

Congratulations on taking the first step. I’m going to give it to you straight. 
You’ll find no fluff and no hype here. To take control of your life and live on 
your terms, you’re going to have to make some significant changes, and 
likely do something drastically different than what you’re doing right now.

Now, you know your situation better than I do, but given the hundreds of 
people I have mentored, 99% of the time, that is the case. You’re going to 
have to do something different than you’re doing right now.

You see, to get where you to go, to a place where no-one tells you what to 
do, or where to be, or dictates what you’re allowed to have, or how much of 
it you can have, you’re going to have to do something you’re not currently 
doing or else you’d have it, right? Or else you’d be there.

I want to begin by first thanking you for giving me the privilege to work with 
you. You see, I’ve immersed myself in real estate investing for the last few 
years, and this is by far the most excited I have ever been.

I’m excited because this program is allowing me to really share with you 
what I’ve been able to put into practice, and give to you what has really 
made the biggest difference in me becoming a full-time real estate investor. 
That’s what I want for you. What I’m going to share with you, it will work if 
you want to be a part-time real estate investor as well.

Now, I have invested tens of thousands of dollars in my real estate 
investing education. What I have done is I have ditched the gimmicks, I’ve 
gotten rid of all the long shot stuff, I got rid of all the things that just work 
every once in a while, I’ve certainly gotten rid of the things that don’t work 



at all, and I’ve streamlined it down to the stuff that produces the results – 
the stuff that produces the most results, the stuff that produces the best 
results, the stuff that produces the most consistent results.

There’s a principle to which I adhere, and it is called Pareto’s Principle, 
sometimes referred to as the 80-20 Rule. It states that for most events, 
roughly 80% of the effects come from 20% of the causes. Now I’ve 
identified the 20% of causes or actions, if you will, that produce 80% of the 
effects, or the results.

I don’t want you to waste your time on that other stuff. Time is money, 
especially when it comes to real estate.

After conducting 50+ real estate transactions in the last 18 months, I’ve 
identified and enhanced what is working, meaning what is making me 
money and I’ve delegated or virtually eliminated what is not.

Now, there are as many ways to invest in real estate as there are 
arguments in support and against those ways. There are seemingly infinite 
schools of thought, and it seems everyone has written a book on them as 
well.

Every real estate investor – and every pretender, I might add – has their 
own way of doing things, and some of those ways work really, really well; 
some of them, not so much, and some, not at all. 

I like what works, and specifically, what works most often. What I mean by 
that is everything works, but I like the stuff that works most often.

For example, I remember receiving a call one day and this nice lady on the 
phone, she had asked me to come over and take a look at her house to 
see if I would want to buy it. I asked her a few questions about the property 
and it fit my profile, so I agreed to take a look.

When I arrived, she had told me she was moving back east to live closer to 
her grandkids and that she would like to move as soon as possible, which 
as a real estate investor, you always like to hear stuff like that – somebody 
that wants to move fast.



So, I took a short tour around the house, and wrote up an offer, right on the 
spot. She agreed to it. It actually turned out to be my very first short sale 
transaction, of which I put approximately $57,000 in my pocket on that deal.

As I was leaving, I had asked her, “How did you get my name and 
number?” She had told me she went out to her mailbox one day and sitting 
right there at the base of the mailbox, sort of hanging half on the curb, half 
off the curb, she saw my business card. It said, “I Buy Houses,” so she 
called me. She thought it was a sign or something. This is the person I 
need to call. Nice, right?

Weird little things like that will happen to you every once in a while. That 
little chance of luck made me $57,000. But does that mean I’m going to 
teach you to walk around neighborhoods and drop your business cards on 
the ground? Of course not. That’s what I mean by everything works.

You have to be careful out there. There are a lot of gurus and seminar guys 
that teach the stuff that works, but it works once in a blue moon. So be 
careful. I choose to focus on that 20% of what does work – the stuff that 
works the most often.

That is what I’m going to teach you, so you can get to that place sooner 
rather than later – that place of time freedom and money freedom, the type 
of freedom that allows you to do what you want, when you want, where you 
want, with whom you want, without regard for the price tag. And that’s what 
I want for you.

We’re experiencing a unique time in this world. For many people, 
businesses and organizations, it’s the first time they are experiencing real 
adversity. It’s gotten tough out there. When the going get tough, you know 
the rest. Unfortunately, most people aren’t tough. They’ve never had to be 
before.

But the world is changing, and it is changing fast. What used to work isn’t 
working so well right now. In fact, it might not ever work again. For the lucky 
ones that still have their jobs and still have their careers, they might not 
consider themselves so lucky. It’s all relative.



In a recent study conducted at Boston College they learned that 63% of all 
employees want to work less. That’s up from 46% in 1992. The study 
showed 26% of adult Americans report being on the verge of a serious 
nervous breakdown. That’s one out of four people.

40% of workers describe their office environment as most like a real-life 
“Survivor” program, and only 14% of Americans take two weeks or more at 
a time for vacation. That means that the average American spends more 
time in the bathroom than on vacation. That’s tragic.

53% of employees would opt for a personal assistant rather than a 
personal trainer. They would rather have help with their work than help with 
themselves. 88% of employees say they have a hard time juggling work 
and life.

Now, as I’m about to be a new father, this statistic blew me away. 70% of 
working fathers and working mothers report they don’t have enough time 
for their children. Well, that’s not going to be me. I’m a full-time real estate 
investor. I’m in control of my life. I’m in control of my time, and I’m going to 
be there for my children.

According to the US Department of Health and Human Services, 95% of all 
Americans by the time they reach the age of 65 are either dead or dead 
broke. That’s not going to be me, and that’s not going to be you. Not if I can 
help it. Most people, at one time or another, had or maybe still have, a job 
that rewards their time and effort with wages.

These statistics are showing that an increasing number of people are 
becoming dissatisfied with that time and effort economy, and they seek the 
greater rewards that a results economy can provide. Things are changing. 
People are concerned about their futures, and those that haven’t been 
abandoned and thrown overboard, they’re jumping ship of their own free 
will.

The statistic once was the average American would change jobs three to 
five times in their lifetime, and now, they’re not changing jobs three to five 
times, they are changing careers three to five times. Some reports show 
seven times.



That old thinking of go to school, get good grades, and get a good job, it 
ain’t cutting it any more. That’s fantasy land, and it’s a fantasy land of time 
that has seen its best day.

So, what is the answer? Just a few years ago, that was the same question I 
had. I was like, “Okay, I understand. I get the statistics. I understand things 
are changing. I get that I have to do something different. Getting a job is 
probably not the answer. But what?”

Well, the best place to find an answer, the best place to look, is to look for 
someone who has what you want, then take a note of what they’re doing. 
Just as importantly, take a note of what they are not doing. Live your life as 
they live theirs. If you want what they have got, you’re going to have to do 
what they do. Simple.

I’m sure if you looked hard enough, you might be able to find some 
exceptions to that rule. But know this: if you did find those exceptions, 
that’s all that they are. They are exceptions. And the fact that they are 
exceptions, that only proves the rule.

When I got out of the Marine Corps, I spent the next 15 years of my life in 
the music industry, pursuing my passion, living my dreams, making money, 
having fun. I didn’t have a care in the world. I had made my millions by the 
time I was 30 years old. I was looking around and watching people cry and 
whine. I was like, “What are you crying about? This life thing is easy.” I 
thought I had it figured out.

Then there were a series of events came along that would bring it all to an 
end. In the late ‘90s the dot com crash came, then the events of 9/11 came 
along. That’s when my music distributor was just a few blocks away from 
Ground Zero, and production and distribution slowed down for a while. 
When distribution slows down, that means the money slows down.

But the killer, the nail in the coffin for me, was the digital download. The 
way that people consume music, it entirely changed. And as “The Video 
Killed the Radio Star,” the digital download killed the CD distributor, and I 
sold CDs. So at age 35, I found everything that I was up to rendered 
completely obsolete.



I was 34 years old, having to start life over. Completely from scratch. I did 
the whole job-searching thing. I hit the Hot Jobs, and the Monster Jobs, 
and the Career Builder. I ended up at the bottom of the barrel, looking at 
the job lists on Craigslist. Don’t go there. Trust me. Those are the jobs that 
nobody wants.

I ended up bagging groceries. I was 34 years old, bagging groceries. 
Taking my lunch breaks with 16 year olds. Not that there is anything wrong 
with that, but that is not where I had envisioned myself at age 34. I knew I 
had to do something different, but I didn’t know what.

I came across a statistic that said 74% of our nation’s wealthy 1% did it 
through business ownership and real estate investing. So, I went and did 
what I thought was the logical thing to do. I went and go a real estate 
license, and worked really hard. The first year, I did really well; the next 
year I did even better; and the next year I did even better. The fourth year I 
did even better than that. 

I was earning a good income, but I was nowhere close to they type of 
lifestyle and the income that I had become accustomed to in the music 
business. I was working seven days a week. I didn’t have a life.

Right at the end of my real estate agent career, I was fortunate enough to 
have a couple of clients give me repeat business. They gave me that 
business over and over and over again.

I would show up to our meetings in my suit and tie, and they would show up 
in jeans and a t-shirt. They would sign all their paperwork, and made no 
dispute about my compensation. They didn’t care what they paid me. 3%, 
6% –take it. You know why they didn’t care? Because they were getting 25 
and 30%.

When I read that statistic that they said 74% of the wealthy 1% made their 
money in real estate investing and business ownership, they weren’t talking 
about being a real estate agent. They were talking about being a real 
estate investor.



Unfortunately, getting a real estate license does nothing to prepare you to 
be a real estate investor. So I had asked them to show me how. They didn’t 
have time; they were off having fun. They didn’t have time to take on a 
student.

I was fortunate enough to come across a community of like-minded 
individuals, a community of real estate investors, and I plugged in. I started 
to learn and I made a commitment. I made a decision to be successful and 
I followed that decision with action.

I moved at the speed of instruction. They told me to do this; I went and did 
that. They told me to go find a deal; I went and found a deal. They told me 
to analyze the deal; I went and analyzed the deal. They told me to put the 
deal under contract; I put it under contract.

Then they showed me how to find the money. The sad thing is most people 
won’t even go and find a deal, because they don’t think they have the 
money. Let me tell you, it’s a lot easier to find the money once you have the 
deal, so don’t do it backwards. Find the deal first, analyze it, and then get 
control of it. I’m going to show you how to do that.

Long story short, I’m here three and a half years later as a full-time real 
estate investor and I’ve got real estate agents in five different cities working 
for me. I show up in the jeans and the t-shirts now. I get to take my 
weekends off. No more holding open house.

I got my life back, and I owe it to real estate investing. I was able to do it all 
with the approach that I’m going to teach you. I call it the Epic Approach.

I just want to preface everything you’re going to hear from this point forward 
with: I am not a millionaire real estate investor… Yet! I’m well on my way, 
but I’m not there yet. I don’t consider myself a guru, nor do I have all of the 
answers. I actually consider myself the anti-guru.

Who I really am is a full-time real estate investor who has successfully 
completed over 50 real estate transactions in the last 18 months and has 
yet to use one dime of his own money or one point of his own credit. 



Nor have I lost one cent of the money my private funding sources have 
entrusted me with. In fact, the average rate of return for the people that 
give me their money to invest, let’s just say it is above 20%. Most of them 
are receiving their returns tax free.

I’ve done very well for my investors, and I’ve done very well for myself. I’m 
still doing it today. I’m not telling you all of that to impress you. I just want to 
demonstrate that I’ve done what I’m going to teach you and I’m only going 
to teach you what works.

If you’ve completed less than 50 transactions in the last 18 months, or if 
you’ve yet to do your first transaction, stick around. I’m going to give it to 
you straight. I’ll get you on track. I’m committed to making this worth your 
time. In fact, I’m committed to making this the best time you’ve spent in the 
last year, maybe in the last decade.

I’m not going to teach you some system or strategy that I made a bunch of 
money with 5, 10 or 20 years ago. I’m going to teach you what’s working for 
me today, in today’s market. What you want to understand, regardless of 
where you live, there’s no such thing as a bad market or a good market. So 
get that thinking out of your head.

Turn off the news. Take everything on the Internet with a grain of salt. 
Maybe disengage from the Internet for a while. Tune out your negative 
friends, your negative family members. Surround yourself with like-minded 
people. Create your own community of like-minded people, if you can.

There are no bad markets or good markets. There are only down markets 
and up markets. You just need to know the rules. It’s all the game of real 
estate; just the rules change every once in a while. You just want to get 
educated and make sure your strategy fits your market.

For example, I love in southern California, and six or seven years ago, I 
could have opened up a Sunday paper to the real estate section, closed my 
eyes, and just stuck my finger down randomly on the paper, blindly on the 
paper, at any house. I could have bought that house, waited six months, 
sold it, and I would have made money.



Will that strategy work here today? No, not even close. You would lose your 
shirt. But are people still making money here in real estate? You bet they 
are. They’re making more than they ever have.

In fact, the experts are saying there will be more millionaires and 
billionaires created in the next few years than any other time in our 
lifetimes.

That doesn’t matter how old you are right now. If you’re 65, 70, 75 years 
old, listening to my voice right now, you have never seen this opportunity 
before. If you are 16, 18, 25 years old, you’ll never see it again.

That’s why I am so happy that you’re here. You are not going to be a 
member of the 95% club that hits age 65 either dead or dead broke, 
because you are here, because you have an interest in real estate 
investing and entrepreneurship. You are so far ahead of the masses that if 
you choose to do for the next few years what everyone else won’t do, you’ll 
be able to do for the rest of your life what everyone else can’t do.

If you don’t want to be poor, stop doing what poor people do. If you want to 
join the rich, the wealthy 1% in our country, those who have a net worth of 
$5 million or more, you need to think like the rich. Learn what the rich know, 
and most importantly, do what the rich do.

The rich, they teach their children how to convert earned income into either 
passive income or portfolio income that will provide the cash flow to live the 
lives they want to live. That’s what the rich do. They don’t just do it for 
themselves; they pass it on from generation to generation.

Everything you know about money most likely was taught to you by your 
parents. Rich parents teach their kids to be rich; poor parents teach their 
kids no be poor. Not intentionally, of course. Of course, parents want more 
for their kids. But the cold, hard truth is we can teach what we know.

But don’t be mad at your parents, because who taught them? Your 
grandparents, right? Who taught them? Their parents. Who taught them? 
Their parents. The question is when is it going to stop? What are you going 
to teach your kids?



Your success in real estate investing is nothing more than a dream, backed 
by a commitment manifested through action. Massive action. That’s your 
formula for success. That’s what I want for you. It is my wish that you take 
action on what I am going to share with you from this point forward. If you 
do, your life will be different. Instantly.

You will have begun to walk in the right direction, and there will be no more 
wondering what to do. You know why? Because you will know what to do.

I’m not sure what you’re thinking you might have gotten yourself into with 
this audio program. Maybe you think this is a motivational program. 
Whatever it is, I respect your time and I’m not taking it lightly. I know you’ve 
extended to me a little bit of trust to have even set aside some time to listen 
to me, let alone get this far.

I want you to know that I will not betray your trust. I’m going to give you 
everything I’ve got. I’m not holding anything back. I will extend an invitation 
to you at the end of this program to pursue other avenues of us working 
together, but it is not required by any means.

This program, “How To Do Deals – No Money Required,” is whole and 
complete on its own. By following my Epic Approach and taking action, it 
alone will, at the very least, lay a solid foundation for you to become 
successful in real estate investing. You won’t just experience success; 
you’re going to experience lasting success.

Before we dive into this, I’ve got just one disclaimer. Please know that no 
one is going to do this for you. I’m not going to do it for you. I can’t. Nobody 
can. It’s up to you. You have do it. If you commit to doing it right now, you 
will remember that this is the day when everything changed.

This is a day that will go down in your own personal history. Maybe it won’t 
all happen in one day, but this will be the day where the momentum was 
created that changed everything in your life to be what you have always 
desired it to be.

Let’s get started. 



Step one: You have to know what you want and you have to know why you 
want it. You have to have goals. I’m not speaking of your traditional goals, 
like being a world traveler or buying your own sports team or having a 16-
car garage filled with exotic sports cars.

I’m speaking of your real estate goals. They’ll fall into either one of two 
categories. Your goal is going to be cash or cash flow. Do you want chunks 
of cash or do you want cash flowing to you every month? Knowing this is 
going to be your first level of property analysis, because that goal often has 
a significant impact on what you pay for a property. If you don’t know what 
that’s so, don’t worry. You will in a minute.

The second half of knowing what you want is why do you want it? For 
example, if you want cash to take your spouse on an exotic vacation, 
you’re going to ask yourself, “Why do I want to take my spouse on an 
exotic vacation?” Your answer might be because she deserves it, he 
deserves it.

Then you’ll ask yourself, why does she deserve it? Why does he deserve 
it? Answer: Well, she works really hard and takes care of me or he works 
really hard and takes care of me. Why does she work so hard and take 
care of you? Why does he get up and go to work every day to take care of 
you? Answer: Because he loves you. Answer: Because she loves you.

How would that make you feel if you can take her or him on an exotic 
vacation? How would that make you feel by being able to do that? The 
answer: It’s going to be somewhere in the realm of amazing.

Nobody want the cash, nobody wants the cashflow. They want how doing 
something nice for their spouse is going to make them feel. They want how 
doing something nice for their children is going to make them feel. They 
want how doing something nice for their community, nice for their church, 
nice for their favorite charity is going to make them feel.

They don’t want the cash. They want the feeling. That’s why it is important 
to stay in tune with these feelings, because there will be days when you 
don’t feel like being a real estate investor. But these are the days you have 



got to work and your desire for cash is not going to do that for you. Being in 
touch with that feeling is going to do that for you.

Nobody ever achieved anything great working only on the days they felt like 
it. The difference is made working on the days you don’t feel like. If you 
don’t stay in touch with your “why,” it’s easy to make excuses, it’s easy to 
do non-productive activities, and it’s easy to quit.

Your “why” is everything. I’m going to teach you strategies, I’m going to 
teach you techniques, I’m going to show you how to find the deal, I’m going 
to show you how to analyze the deal, I’m going to show you how to secure 
the deal, I’m going to show you how to find the money if you need it, but 
none of those mean anything if you’re not in tune and not in touch with your 
why.

The only difference between you and someone who has what you want is, 
one, the size of their why and, two, time. That’s it. The size of their why and 
time. That’s all there is. Now, there’s nothing you can do about the time. 
You have no control over that. But you can control your why. Successful 
real estate investors have a big why.

Up until this point, most of everything I’ve done has been for selfish 
reasons. That is why my success has been limited. But I have a new why. 
It’s a selfless reason. I’m about to be a father.

The last six months of my real estate investing have been my most 
successful six months, because I knew this was coming. I’m in touch with 
that why. My son deserves my success. He has a right to my success. I am 
obligated to succeed and nothing is going to stop me. That is what my why 
does for me.

Why will you do this? You need to get clear. That’s step one. You’ve got to 
know what you want (cash or cash flow), then you have got to know why 
you want it.

Step two: You will have to make a decision. You’ll have to make a 
commitment. You can either run your real estate investing like a business 
or you can run it like a hobby, but you can’t do both. If you run it like a 



business, it’s going to pay like a business. If you run it like a hobby, it’s 
going to pay like a hobby.

The two most common questions I get are, one, “What does your typical 
day look like?” and two, “Can I just follow you around for a day? Can I 
shadow you? I won’t bother you. Can I just follow you around? I want to 
see what you do.”

I never really understood what the big mystery was around what I do during 
the day. If you did follow me, you’d be bored to death. Yeah, I go out and I 
look for deals. Then I analyze the deals, then I write offers. I pick up the 
phone; I call and negotiate. It’s very boring; it’s very plain.

I use a worksheet to keep me on track though. I call it my Daily Success 
Worksheet. I could explain to you what it is and how it works, but it 
probably wouldn’t translate very well on audio. So what I did is I created a 
video to show you how I use it, and how it guarantees my success. Just by 
its mere existence and my implementation of it, it guarantees my success.

Go to EpicProVideos.com and you can download a copy of it for yourself. 
In fact, you can get the digital copy and then you can make multiple copies 
because I print these out every single day, and I keep it right in front of me 
and it keeps me on track. 

So go to EpicProVideos.com to download a copy of my daily success 
report for yourself. Then watch the video on how I use it and how, if you 
use it, it will guarantee your success as well.

Step three: Find the deal. If you don’t know how to find deals, you’re not 
going to be an investor very long. Good lead generation is at the core of a 
successful real estate investor’s business. Now, there are a lot of ways to 
market for leads. Most of them are marginally effective and most of them 
are expensive.

The most effective way, however, is completely free. That is not just my 
opinion. In a recent survey of 100 millionaire real estate investors, they 
disclosed their top lead generation sources, and they disclosed over 70% 
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of their leads came from just three activities. Knowing this, I use a tool that 
is absolutely free to attract leads to me like moths to a flame.

It’s easy, it’s simple, and it’s extremely effective. In fact, this tool is 
responsible for me raising $1 million of private money last year. You can 
use I, too, and I am going to give it to you. There are a lot of visuals 
involved, so I created a video for this as well. Go to EpicProVideos.com. 
You’re going to get everything there. Everything will be step-by-step.

Let me ask you this first – do you know what is the most common and 
costly mistake investors make? It is bad analysis.

Step four: You have got to know how to analyze the deal. One of the most 
important skills an investor can develop is the ability to tell the difference 
between a good deal and a bad deal, to know a deal or no deal.

To develop that skill you must know the basics. You must know the basics. 
So many people ignore this. Tragically, so many investors don’t even have 
a clue. That’s why they lose money. That’s why you hear so many people 
say real estate investing is risky.

Real estate investing is the safest investment there is because when you 
know what you are doing, you have control. There are very few, if any, 
other strategies, any other investing strategies, that allow you as much 
control as real estate investing allows. Don’t get me started on that one.

Let’s get to the basics first, and we’ll work our way up from there. It is said 
that the average real estate investor will have to look at a hundred deals to 
narrow it down to 30 possibilities, to write offers on 10, to hopefully get 3 
accepted, of which they will follow through on one. Working those types of 
numbers, it can be exhausting. It’s a lot of work. So much so to the point 
you will burn yourself out of this business.

I created a three level system of analysis of which the first level moves you 
rapidly through the hundred deals, and quickly gets you to the 30. You’ll 
blow through those hundred deals and get to the 30 that meet you 
qualifications.

http://www.epicprovideos.com
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Level one analysis consists of three questions. The first question: Does this 
deal produce cash or cashflow? Very simple. All you have to do is refer to 
your goals. If this deal does not move you closer to your goals, move on. 
Next! Go to the next one.

Two: Who is in control? If you’re not interacting with the decision-maker 
and you can’t get to the decision-maker, I recommend you move on. If 
you’ve got to deal with a middleman, all they do is drive up the price. There 
are more than enough deals out there which you don’t have to deal with the 
middlemen that cut into your profits.

Not only do middlemen typically cut into your profits, they impede your 
ability to effectively negotiate, and that’s where all the money is made. 
There are some exceptions, I’m sure, but most of the time, hindsight has 
told me there aren’t any exceptions.

The first question is does this produce cash or cashflow? 

Second question is who is in control?

Third question: Do they want to sell or do they need to sell? Whether you 
are purchasing from an individual, an organization, or a large financial 
institution, never lose sight that you are an investor, and you are shopping 
for deals. You are not a buyer; you are shopping for deals. There’s a 
difference. Your best deals will come from people that need to sell.

You can view a role play video I recorded at EpicProVideos.com of how to 
determine whether a seller wants to sell, or needs to sell. You can see that 
at EpicProVideos.com. All of these videos are in one place for you. They’re 
all in order, they are all in sequence, and they are all step-by-step. I’ll show 
you everything you need to know.

Level one analysis consists of those three questions. Does this produce 
cash or cashflow? Who is in control? Do you want to sell or need to sell? 
That is level one.

Level two analysis: Looking at the numbers. Before we look at the 
numbers, however, we must cover the basics. By sticking to the basics, 
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properties can be eliminated from your search quickly so you can find the 
deals faster.

Go to EpicProVideos.com to view the basics and learn how to avoid the 
biggest and most costly mistake investors make. Plus, I’ll give you access 
to my own personal deal calculator. This calculator is really cool. It will help 
you to determine whether or not you have a deal, and it will determine that 
in seconds.

Let’s imagine you found a deal. Now what? Well, now you have two 
options. You can either, one, refer the deal to another investor, or two, you 
can secure the deal by putting it under a contract and assign it to another 
investor. Neither of which take any money at all. No money is required to 
execute these two strategies, not the way I do it.

The first, refer the deal, that is commonly known as a bird-dog As a bird-
dog you can typically command anywhere from $250 to $2,000, depending 
on your skills, depending on your network. But there are no hard, fast rules. 
That’s just a rule of thumb. $250 to $2,000.

If you secure the deal, however, you can command a much higher payday 
of anywhere from $2,000 to $20,000, again, depending on your skills, 
depending on your network. Again, no hard, fast rules here either. 
Everything is negotiable, and you should negotiate everything.

I can imagine there are two things going through your head right now. One, 
“Where do I find investors to refer or assign deals to?” I thought you might 
be wondering that, so I’m prepared. Go to EpicProVideos.com and I’ll show 
you how to build a massive buyers list of investors competing to pay you 
cash for your deals.

The second thing you might be wondering is, “How do I fill out an 
assignment contract?”or maybe you are thinking, “Where do I even get a 
contract?” This might be your very first deal. I have got an answer for those 
questions too.

If you have never filled out a purchase agreement, let alone put a property 
under contract, go to EpicProVideos.com and I’ll show you where to find 
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easy, step-by-step, fill-in-the-blank contracts good in all 50 states. I’ll also 
show you how to fill them out so that you are never at risk, so that there will 
never be anything to be afraid of. You will always be safe.

Obviously, there is only so much I can teach you in an audio program. I had 
to put these videos together, but I put everything in those videos. Some 
lessons and concepts are just infinitely easier to understand visually.

Visit EpicProVideos.com and it will just bring everything together. Watch the 
videos as many times as you need, as many times as you want. They’re 
there for you. If you have any questions, or need clarification on what I 
have shared today or what I have shared in the videos, I’ve included my 
contact information on that page. Send me an email and I’ll get to it.

Remember, your success in real estate investing is nothing more than a 
dream, backed by a commitment, manifested through action. Massive 
action. That’s the formula for your success. That’s the formula for 
anybody’s success. Right now, we’re just talking about you. That’s what I 
want for you. I want success for you.

It’s my wish that you take action on what you have heard in this program, 
for if you do, your life will be different. Instantly. You will have begun to walk 
in the right direction, and there will be no more wondering what to do, 
because you’ll know. You will be doing what people that have what you 
want do. It will be just a matter of time before you have what they have, 
before you have what you want.

That’s it for this recording. I’ll see you on the videos.

To your success...

Matt Theriault
Matt@EpicProfessionals.com
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