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Disclaimer  
 
 
The following report is a diagnostic tool intended to review your current financial situation and suggest potential planning ideas and 
concepts that may be of benefit. The purpose of the report is to illustrate how accepted financial and estate planning principles may 
improve your current situation.  
 
This report is based upon information and assumptions provided by you (the client). This report provides broad and general 
guidelines on the advantages of certain financial planning concepts and does not constitute a recommendation of any particular 
technique. The consolidated report is provided for informational purposes as a courtesy to you. We recommend that you review your 
plan annually, unless changes in your personal or financial circumstances require more frequent review. All reports should be 
reviewed in conjunction with your fact summary and this Disclaimer page.  
 
The term "plan" or "planning," when used within this report, does not imply that a recommendation has been made to implement one 
or more financial plans or make a particular investment. Nor does the plan or report provide legal, accounting, financial, tax or other 
advice. Rather, the report and the illustrations therein provide a summary of certain potential financial strategies. The reports provide 
projections based on various assumptions and are therefore hypothetical in nature and not guarantees of investment returns. You 
should consult your tax and/or legal advisors before implementing any transactions and/or strategies concerning your finances.  
 
Additionally, this report may not reflect all holdings or transactions, their costs, or proceeds received by you. It may contain 
information on assets that are not held at the broker/dealer with whom your financial representative is registered. As such, those 
assets will not be included on the broker/dealer’s books and records. Prices that may be indicated in this report are obtained from 
sources we consider reliable but are not guaranteed. Past performance is no guarantee of future performance and it is important to 
realize that actual results may differ from the projections contained in this report. The presentation of investment returns set forth in 
this report does not reflect the deduction of any commissions. Projected valuations and/or rates of return may not take into account 
surrender charges on products you might own. They will reflect any fees or product charges when entered by the advisor/ 
representative. Deduction of such charges will result in a lower rate of return.  
 
It is important to compare the information on this report with the statements you receive from the custodian(s) for your account(s). 
Please note that there may be minor variations due to calculation methodologies. If you have any questions, please contact your 
financial representative. Also, your account(s) may not be covered by FDIC or SIPC. FDIC and SIPC coverages apply only to certain 
assets and may be subject to limitations. Questions about coverage that may apply should be directed to the asset provider or 
sponsor.  
 
The information contained in this report is not written or intended as financial, tax or legal advice. The information provided herein 
may not be relied on for purposes of avoiding any federal tax penalties. You are encouraged to seek financial, tax and legal advice 
from your professional advisors.  
 
I/We have received and read this Disclaimer page and understand its contents and, therefore, the limitations of the report. 
Furthermore, I understand that none of the calculations and presentations of investment returns are guaranteed.  
 
 

Client(s):       

  Steve Sample   Date 

      
 

      
 

        

  Susie Sample   Date 

      
 

      
 

Advisor:       

  Ryan Dunn   Date 
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Life Insurance Analysis  
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Types of Life Insurance  
 

Term Insurance 
This type of Life Insurance provides coverage on the insured for a specified period of time (5, 10, or 20 years for 
example) as long as the premiums are paid and the policy is not canceled.  
 
Annual Renewable Term 
Provides a fixed amount of coverage for one year and allows the policy owner to renew the coverage each year, 
without evidence of insurability.  
 
Level Term 
Provides a fixed amount of coverage with premiums that are fixed over a certain period of time, often in 10 year 
increments.  
 
Decreasing Term 
Provides for coverage that decreases throughout the term of coverage, while the premiums remain level. Often 
times used for a short term decreasing liability like a mortgage.  

Permanent Insurance* 
Permanent Life Insurance provides coverage for the insured’s entire life - as long as premiums are paid on time 
and the policy is not canceled - and generally allows for a build up of cash value. The most common types of 
Permanent Insurance are:  
 
Whole Life 
The oldest kind of permanent insurance, where premiums are fixed and guaranteed and remain level throughout 
the policy’s lifetime. Provided premiums are paid on time, this coverage also provides a guaranteed cash value 
and guaranteed death benefit. Guarantees are dependent upon the claims-paying ability of the issuing insurance 
company.  
 
Universal Life 
Universal Life allows the owner after the initial payment to pay flexible premiums. The owner may change the 
death benefit from time to time (increase in coverage may require evidence of insurability) and vary the amount 
and timing of premium payments subject to certain minimums and standards.  
 
Variable Universal Life 
A form of permanent coverage that combines premium and death benefit flexibility with allowing the policy owner 
to choose among different investment options. Values fluctuate based on market volatility. The extent to which this 
form of coverage is permanent is also dependent on the performance of the underlying investments. Variable 
universal life insurance policy holders are subject to investment risks, including the possible loss of principal.  
 
Variable universal life insurance is sold by prospectus. Before purchasing a variable universal life insurance policy, 
investors should carefully consider the investment objectives, risks, charges and expenses of the variable 
universal life insurance policy and its underlying investment choices. For this and other information, obtain the 
prospectuses for the variable universal life insurance policy and its underlying investment choices from your 
registered representative. Please read the prospectuses carefully before investing or sending money. 

 

 
*Length of coverage is permanent for whole life as long as premiums are paid. This may not be true of universal life or 
variable universal life insurance.  
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A Feature Comparison of Term and Permanent Life Insurance 
Feature Term Permanent* 

Length of Coverage Specific Period of time as long as premiums are paid. Lifetime as long as premiums are paid 

Premiums 
• Determined by age and health 
• Typically lower than permanent coverage 

 

• Determined by age and health 
• Initially higher than term coverage with portion 

to cash value 
 

Cash Value Not Available 
Potential for cash value accumulation on a Tax 

Deferred Basis 

Face Amount Typically Level Level and/or Flexible 

Key Advantage 
Provides the highest death benefit for lowest 

premium when need is temporary. 
Provides lifetime protection combined with the 

potential for cash value accumulation. 
 

 
*Length of coverage is permanent for whole life as long as premiums are paid. This may not be true of universal life 
or variable universal life insurance.  
 
Most insurance policies contain exclusions, limitations, reductions of benefits and terms for keeping them in force. 
Your representative can provide you with costs and complete details.  
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Q & A on Life Insurance  
 

How do I determine how much insurance I need?  
The amount of coverage you need depends upon your individual circumstances. Things to consider include 
anticipated final expenses, ongoing living expenses for your spouse and children, any outstanding debts (like 
mortgages), anticipated education costs for children, and any expenses required for business continuity. 
Remember that needs will change over time and inflation can greatly impact future costs.  

 

How are life insurance cash values and death benefits taxed?  
Under current tax law:  

 Cash value growth in a life insurance policy is typically tax deferred. 

 If policy is surrendered for cash value, the difference between the cash value and your basis in the policy is 
subject to income tax. 

 Policy loans are typically not treated as a taxable distribution. 

 Generally, death benefit proceeds are not subject to income tax. 

Note: Policy loans and withdrawals reduce the policy’s cash value and death benefit. While withdrawals up to the 
basis paid into the contract and loans thereafter will generally not create an immediate taxable event, substantial 
tax ramifications could result upon contract lapse or surrender. If the policy is a modified endowment contract 
(MEC), all withdrawals and loans are treated as coming first from the policy gain, are subject to ordinary income 
tax, and may incur an additional 10% penalty tax if the owner is under 59 1/2.  

What are some features to consider when purchasing an insurance policy?  
 Accelerated benefits rider – A life insurance rider that allows for the early payment of some portion of the 

policy face amount if the insured suffers from a terminal illness or injury. 

 Accidental death benefit rider – A life insurance rider providing for an additional benefit when death occurs 
by accidental means. 

 Convertible Term Insurance – Term insurance which can be exchanged (converted), at the option of the 
policy owner and without evidence of insurability, for a permanent policy. 

 Waiver of premium – A rider exempting the insured from paying premiums after he or she has been 
disabled for a specified period of time. 

Note: The above features may be available for an additional charge.  

What is Cash Surrender Value?  
This contract term refers to the amount payable to a permanent life policy owner upon surrender of the policy. It is 
equal to the current cash value of the policy, less any charges due upon surrender.  

What is an Irrevocable Life Insurance Trust (ILIT)?  
An ILIT is a trust which holds a life insurance policy and in which the grantor has completely given up all rights in 
the property in the trust and retains no rights to revoke, terminate, or modify the trust in any way. This type of trust 
is often times utilized to remove the value of the life insurance from the insured's estate and provide tax free 
liquidity for an estate.  
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The Need for Life Insurance  
 

Do you need life insurance? Keep in mind that life insurance isn’t for the people who die, 
it is for the people who live. If you have one or more people in your life that depend upon 
you financially – such as a spouse, children or other loved ones – you likely have a need 
for life insurance.  
 
Ask yourself: when you die, will your family’s financial security be protected?  
 
Life insurance is used by most people to replace the income lost due to a premature 
death. Your ability to earn an income could be considered your family’s biggest asset, 
and without it your family’s standard of living and financial security could be lost. By 
supplying your loved ones with an income even after your death, you can help to ensure 
their financial future.  

 

What can Life Insurance Protect? 

Life insurance can guard against the need for 
your family to make drastic changes to their 
plans should the unexpected occur. Death 
benefits are almost always free from income tax 
and can help protect their ability to meet:  

 Final expenses 

 Day to day living expenses 

 Education expenses for your children 

 Outstanding liabilities like mortgages 

 Family business continuity needs 

 A legacy for your grandchildren 

 A comfortable retirement for your spouse 

 
Remember: Your financial needs today may not 
be the same as your needs tomorrow. Changes 
in your life such as marriage, the birth of a child, 
a new job, starting a business or getting a 
divorce necessitate a re-evaluation of your life 
insurance needs.   
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Premature Client Death  
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The Cost of a Premature Death  
When a person dies prematurely, they leave behind many expenses with 
which their dependents must cope. Everyday living expenses, ongoing 
liabilities such as mortgage payments, and the funding of education for 
children are just a few examples of the expenses that may need to be 
covered. Life Insurance can help provide a safety net by which you can 
ensure that those you leave behind are able to meet their expenses and enjoy 
the standard of living that you would want.  
 
The first step in determining what the right level of protection is for you and 
your family is to get an idea of the expenses that will need to be funded in the 
event of your premature death.  

  

Total Future Living Expenses 

$16,405,776 

 
Total Liabilities & Education  

$861,129 

 
Total Expenses 

$17,266,905 

 

 

What will your expenses be? 

Based upon the anticipated expenses listed below, you can expect to incur $17,266,905 of total expenses over 

the 51 years following Steve's premature death in 2015. The chart below shows the portion of the total cost 
associated with each type of expense.  

 

 

YOUR ANTICIPATED EXPENSES 

Living Expenses: $11,667 per month  

($140,004 per year)  

Expenses Grow at: 3.00% per year 

Fund Expenses Until: Death of Spouse  2065 

Liabilities to Pay Off: $430,028 

Educations to Fund:   College for Lucas 

College for Mary Beth 
 

Keep in Mind... 
The cost of a premature death does not remain constant. As certain life events occur, it makes sense to 
review how these costs may change and whether you are properly protected. These life events may 
include purchasing a new home, the birth of a child, changing jobs, divorce or retirement.  
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Your Current Resources  
Your capital resources, insurance proceeds and continuing income sources 
can be used to offset the expenses that will occur after a premature death. 
But these resources may not be enough. Let’s take a look at how your assets 

and income stack up against your projected expenses in the event that Steve 

dies prematurely in 2015.  
 

Susie will have the following sources of income to help cover expenses until 
2065:  

 

Susie 's Social Security $14,688/yr 
 

2030-2065 

 

Joanna's Hospital Pension $12,000/yr   2030-2065 

 

Joanna's Part-Time Earnings $50,000/yr   2015-2029 
 

  

Total Years to Fund 

51 

 
Years Currently Funded  

14 

 
Unfunded Years 

37 

 
Additional Insurance Needed 

to cover shortfall 

$2,692,000 

 

 

You currently have $1,017,790 of available capital resources and 

$1,300,000 in existing life insurance coverage. Together, these assets 

provide a total of $2,317,790 to offset your projected expenses.  

For purposes of this analysis, we’ll assume that capital resources and insurance proceeds will grow at 5.00% 

prior to Susie 's assumed retirement age and 5.00% after retirement. Withdrawals from capital resources will be 

taxed at a rate of 25.0%. Income will be indexed at 3.00% and will be subject to a 25.0% income tax. 

How will you cover your expenses? 

The chart below illustrates how your income, capital resources and insurance benefits would stack up against your 
projected expenses. Each column represents the total expenses in a given year, and the colors in each column 
indicate the resources used to meet those expenses.  
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Survivor Income Details  

Year Age 
Income 

from Flows SS Income 

Total 
Income 

Sources 

Income 
Taxes 

@25.0% 

Net Income 
Applied to 

Needs 
2015 50 $50,000 $0 $50,000 $12,500 $37,500 
2016 51 51,500 34,632 86,132 21,533 64,599 
2017 52 53,045 17,836 70,881 17,720 53,161 
2018 53 54,636 18,371 73,007 18,252 54,755 

2019 54 56,275 0 56,275 14,069 42,206 
2020 55 57,964 0 57,964 14,491 43,473 
2021 56 59,703 0 59,703 14,926 44,777 
2022 57 61,494 0 61,494 15,374 46,120 

2023 58 63,339 0 63,339 15,835 47,504 
2024 59 65,239 0 65,239 16,310 48,929 
2025 60 67,196 0 67,196 16,799 50,397 
2026 61 69,212 0 69,212 17,303 51,909 

2027 62 71,288 0 71,288 17,822 53,466 
2028 63 73,427 0 73,427 18,357 55,070 
2029 64 0 0 0 0 0 
2030 65 12,000 37,728 49,728 12,432 37,296 

2031 66 12,360 38,860 51,220 12,805 38,415 
2032 67 12,731 40,025 52,756 13,189 39,567 
2033 68 13,113 41,226 54,339 13,585 40,754 
2034 69 13,506 42,463 55,969 13,992 41,977 

2035 70 13,911 43,737 57,648 14,412 43,236 
2036 71 14,329 45,049 59,378 14,845 44,533 
2037 72 14,758 46,400 61,158 15,290 45,868 
2038 73 15,201 47,792 62,993 15,748 47,245 

2039 74 15,657 49,226 64,883 16,221 48,662 
2040 75 16,127 50,703 66,830 16,708 50,122 
2041 76 16,611 52,224 68,835 17,209 51,626 
2042 77 17,109 53,791 70,900 17,725 53,175 

2043 78 17,622 55,404 73,026 18,257 54,769 
2044 79 18,151 57,067 75,218 18,805 56,413 
2045 80 18,696 58,779 77,475 19,369 58,106 
2046 81 19,256 60,542 79,798 19,950 59,848 

2047 82 19,834 62,358 82,192 20,548 61,644 
2048 83 20,429 64,229 84,658 21,165 63,493 
2049 84 21,042 66,156 87,198 21,800 65,398 
2050 85 21,673 68,140 89,813 22,453 67,360 

2051 86 22,324 70,185 92,509 23,127 69,382 
2052 87 22,993 72,290 95,283 23,821 71,462 
2053 88 23,683 74,459 98,142 24,536 73,606 
2054 89 24,394 76,693 101,087 25,272 75,815 

2055 90 25,125 78,994 104,119 26,030 78,089 
2056 91 25,879 81,363 107,242 26,811 80,431 
2057 92 26,655 83,804 110,459 27,615 82,844 
2058 93 27,455 86,318 113,773 28,443 85,330 

2059 94 28,279 88,908 117,187 29,297 87,890 
2060 95 29,127 91,575 120,702 30,176 90,526 
2061 96 30,001 94,322 124,323 31,081 93,242 
2062 97 30,901 97,152 128,053 32,013 96,040 

2063 98 31,828 100,067 131,895 32,974 98,921 
2064 99 32,783 103,069 135,852 33,963 101,889 
2065 100 33,766 106,161 139,927 34,982 104,945 

        4,071,725 1,017,940 3,053,785 
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Capital Resources Details  
Capital Resources Today: $1,017,790 

Existing Life Insurance Benefits: $1,300,000 
Total Capital Resources: $2,317,790 

Pre-Retirement Growth Rate: 5.00% 
Post-Retirement Growth Rate: 5.00% 

 

   

 

Year Age 
BOY Capital 

Resources 

Withdrawals 
from 

Insurance 
Proceeds 

Withdrawals 
from 

Savings 

Taxation on 
Savings 

Withdrawals 
at 25.0% 

Net 
Withdrawals 

Applied to 
Expenses 

Total 
Capital after 
Withdrawals Growth 

EOY Capital 
Resources 

2015 50 $2,317,790 $582,532 $0 $0 $582,532 $1,735,258 $86,763 $1,822,021 
2016 51 1,822,021 131,105 0 0 131,105 1,690,916 84,546 1,775,462 
2017 52 1,775,462 201,459 0 0 201,459 1,574,003 78,700 1,652,703 
2018 53 1,652,703 207,503 0 0 207,503 1,445,200 72,260 1,517,460 

2019 54 1,517,460 171,645 0 0 171,645 1,345,815 67,291 1,413,106 
2020 55 1,413,106 5,756 228,051 57,013 176,794 1,179,299 58,965 1,238,264 
2021 56 1,238,264 0 163,193 40,798 122,395 1,075,071 53,754 1,128,825 
2022 57 1,128,825 0 168,089 42,022 126,067 960,736 48,037 1,008,773 

2023 58 1,008,773 0 173,132 43,283 129,849 835,641 41,782 877,423 
2024 59 877,423 0 178,325 44,581 133,744 699,098 34,955 734,053 
2025 60 734,053 0 183,676 45,919 137,757 550,377 27,519 577,896 
2026 61 577,896 0 189,185 47,296 141,889 388,711 19,436 408,147 

2027 62 408,147 0 194,861 48,715 146,146 213,286 10,664 223,950 
2028 63 223,950 0 200,708 50,177 150,531 23,242 1,162 24,404 
2029 64 24,404 0 24,404 6,101 18,303 0 0 0 
2030 65 0 0 0 0 0 0 0 0 

2031 66 0 0 0 0 0 0 0 0 
2032 67 0 0 0 0 0 0 0 0 
2033 68 0 0 0 0 0 0 0 0 
2034 69 0 0 0 0 0 0 0 0 

2035 70 0 0 0 0 0 0 0 0 
2036 71 0 0 0 0 0 0 0 0 
2037 72 0 0 0 0 0 0 0 0 
2038 73 0 0 0 0 0 0 0 0 

2039 74 0 0 0 0 0 0 0 0 
2040 75 0 0 0 0 0 0 0 0 
2041 76 0 0 0 0 0 0 0 0 
2042 77 0 0 0 0 0 0 0 0 

2043 78 0 0 0 0 0 0 0 0 
2044 79 0 0 0 0 0 0 0 0 
2045 80 0 0 0 0 0 0 0 0 
2046 81 0 0 0 0 0 0 0 0 

2047 82 0 0 0 0 0 0 0 0 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the advisor/representative, and are not guaranteed. Actual results will vary, perhaps to 

a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ 
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2048 83 0 0 0 0 0 0 0 0 
2049 84 0 0 0 0 0 0 0 0 
2050 85 0 0 0 0 0 0 0 0 

2051 86 0 0 0 0 0 0 0 0 
2052 87 0 0 0 0 0 0 0 0 
2053 88 0 0 0 0 0 0 0 0 
2054 89 0 0 0 0 0 0 0 0 

2055 90 0 0 0 0 0 0 0 0 
2056 91 0 0 0 0 0 0 0 0 
2057 92 0 0 0 0 0 0 0 0 
2058 93 0 0 0 0 0 0 0 0 

2059 94 0 0 0 0 0 0 0 0 
2060 95 0 0 0 0 0 0 0 0 
2061 96 0 0 0 0 0 0 0 0 
2062 97 0 0 0 0 0 0 0 0 

2063 98 0 0 0 0 0 0 0 0 
2064 99 0 0 0 0 0 0 0 0 
2065 100 0 0 0 0 0 0 0 0 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ representative. Deduction of such charges 
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Survivor Needs Details  

Year Age Liabilities 
Education 

Costs 

Living 
Expenses 

@3.00% 
Total 

Expenses 

Income 
Applied 

Towards 
Needs 

Capital 
Withdrawal 

to Meet 
Needs 

Remaining 
Need 

(Deficit) 
2015 50 $430,028 $50,000 $140,004 $620,032 $37,500 $582,532 $0 
2016 51 0 51,500 144,204 195,704 64,599 131,105 0 
2017 52 0 106,090 148,530 254,620 53,161 201,459 0 
2018 53 0 109,272 152,986 262,258 54,755 207,503 0 

2019 54 0 56,275 157,576 213,851 42,206 171,645 0 
2020 55 0 57,964 162,303 220,267 43,473 176,794 0 
2021 56 0 0 167,172 167,172 44,777 122,395 0 
2022 57 0 0 172,187 172,187 46,120 126,067 0 

2023 58 0 0 177,353 177,353 47,504 129,849 0 
2024 59 0 0 182,673 182,673 48,929 133,744 0 
2025 60 0 0 188,154 188,154 50,397 137,757 0 
2026 61 0 0 193,798 193,798 51,909 141,889 0 

2027 62 0 0 199,612 199,612 53,466 146,146 0 
2028 63 0 0 205,601 205,601 55,070 150,531 0 
2029 64 0 0 211,769 211,769 0 18,303 193,466 
2030 65 0 0 218,122 218,122 37,296 0 180,826 

2031 66 0 0 224,665 224,665 38,415 0 186,250 
2032 67 0 0 231,405 231,405 39,567 0 191,838 
2033 68 0 0 238,347 238,347 40,754 0 197,593 
2034 69 0 0 245,498 245,498 41,977 0 203,521 

2035 70 0 0 252,863 252,863 43,236 0 209,627 
2036 71 0 0 260,449 260,449 44,533 0 215,916 
2037 72 0 0 268,262 268,262 45,868 0 222,394 
2038 73 0 0 276,310 276,310 47,245 0 229,065 

2039 74 0 0 284,599 284,599 48,662 0 235,937 
2040 75 0 0 293,137 293,137 50,122 0 243,015 
2041 76 0 0 301,931 301,931 51,626 0 250,305 
2042 77 0 0 310,989 310,989 53,175 0 257,814 

2043 78 0 0 320,319 320,319 54,769 0 265,550 
2044 79 0 0 329,929 329,929 56,413 0 273,516 
2045 80 0 0 339,826 339,826 58,106 0 281,720 
2046 81 0 0 350,021 350,021 59,848 0 290,173 

2047 82 0 0 360,522 360,522 61,644 0 298,878 
2048 83 0 0 371,338 371,338 63,493 0 307,845 
2049 84 0 0 382,478 382,478 65,398 0 317,080 
2050 85 0 0 393,952 393,952 67,360 0 326,592 

2051 86 0 0 405,771 405,771 69,382 0 336,389 
2052 87 0 0 417,944 417,944 71,462 0 346,482 
2053 88 0 0 430,482 430,482 73,606 0 356,876 
2054 89 0 0 443,396 443,396 75,815 0 367,581 

2055 90 0 0 456,698 456,698 78,089 0 378,609 
2056 91 0 0 470,399 470,399 80,431 0 389,968 
2057 92 0 0 484,511 484,511 82,844 0 401,667 
2058 93 0 0 499,047 499,047 85,330 0 413,717 

2059 94 0 0 514,018 514,018 87,890 0 426,128 
2060 95 0 0 529,439 529,439 90,526 0 438,913 
2061 96 0 0 545,322 545,322 93,242 0 452,080 
2062 97 0 0 561,681 561,681 96,040 0 465,641 

2063 98 0 0 578,532 578,532 98,921 0 479,611 
2064 99 0 0 595,888 595,888 101,889 0 493,999 
2065 100 0 0 613,764 613,764 104,945 0 508,819 

          17,266,905 3,053,785 2,577,719 11,635,401 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ representative. Deduction of such charges 

would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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Your Resources plus Additional Insurance  
Your capital resources, insurance proceeds and continuing income sources 
can be used to offset the expenses that will occur after a premature death. 
But these resources may not be enough. Let’s take a look at how your assets 

and income stack up against your projected expenses in the event that Steve 

dies prematurely in 2015.  
 

Susie will have the following sources of income to help cover expenses until 
2065:  

 

Susie 's Social Security $14,688/yr 
 

2030-2065 

 

Joanna's Hospital Pension $12,000/yr   2030-2065 

 

Joanna's Part-Time Earnings $50,000/yr   2015-2029 
 

  

Additional Insurance 

$2,692,000 

 
Years Funded  

51 

 
Unfunded Years 

0 

 
Assets Remaining in Estate 

$1,702 

 

 

You currently have $1,017,790 of available capital resources and 

$1,300,000 in existing life insurance coverage. Together, these assets 

provide a total of $2,317,790 to offset your projected expenses. With 

additional life insurance benefits of $2,692,000 you will be able to fully offset 
your projected expenses.  

For purposes of this analysis, we’ll assume that capital resources and insurance proceeds will grow at 5.00% 

prior to Susie 's assumed retirement age and 5.00% after retirement. Withdrawals from capital resources will be 

taxed at a rate of 25.0%. Income will be indexed at 3.00% and will be subject to a 25.0% income tax. 

How will you cover your expenses? 

The chart below illustrates how your income, capital resources and insurance benefits would stack up against your 
projected expenses. Each column represents the total expenses in a given year, and the colors in each column 
indicate the resources used to meet those expenses.  

 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the advisor/representative, and are not guaranteed. Actual results will vary, perhaps to 

a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ 
representative. Deduction of such charges would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  

 
Version 10.0.0.402  §  Prepared on May 21, 2015 by Ryan Dunn  §  Personal and Confidential  §  Page 18 of 73  

Capital Resources plus Insurance Details  
Capital Resources Today: $1,017,790 

Existing Life Insurance Benefits: $1,300,000 
Additional Life Insurance Benefits: $2,692,000 

Total Capital Resources: $5,009,790 

Pre-Retirement Growth Rate: 5.00% 
Post-Retirement Growth Rate: 5.00% 

 

   

 

Year Age 
BOY Capital 

Resources 

Withdrawals 
from 

Insurance 
Proceeds 

Withdrawals 
from 

Savings 

Taxation on 
Savings 

Withdrawals 
at 25.0% 

Net 
Withdrawals 

Applied to 
Expenses 

Total 
Capital after 
Withdrawals Growth 

EOY Capital 
Resources 

2015 50 $5,009,790 $582,532 $0 $0 $582,532 $4,427,258 $221,363 $4,648,621 
2016 51 4,648,621 131,105 0 0 131,105 4,517,516 225,876 4,743,392 
2017 52 4,743,392 201,459 0 0 201,459 4,541,933 227,096 4,769,029 
2018 53 4,769,029 207,503 0 0 207,503 4,561,526 228,076 4,789,602 

2019 54 4,789,602 171,645 0 0 171,645 4,617,957 230,898 4,848,855 
2020 55 4,848,855 176,794 0 0 176,794 4,672,061 233,603 4,905,664 
2021 56 4,905,664 122,395 0 0 122,395 4,783,269 239,163 5,022,432 
2022 57 5,022,432 126,067 0 0 126,067 4,896,365 244,818 5,141,183 

2023 58 5,141,183 129,849 0 0 129,849 5,011,334 250,567 5,261,901 
2024 59 5,261,901 133,744 0 0 133,744 5,128,157 256,408 5,384,565 
2025 60 5,384,565 137,757 0 0 137,757 5,246,808 262,341 5,509,149 
2026 61 5,509,149 141,889 0 0 141,889 5,367,260 268,363 5,635,623 

2027 62 5,635,623 146,146 0 0 146,146 5,489,477 274,474 5,763,951 
2028 63 5,763,951 150,531 0 0 150,531 5,613,420 280,671 5,894,091 
2029 64 5,894,091 211,769 0 0 211,769 5,682,322 284,116 5,966,438 
2030 65 5,966,438 180,826 0 0 180,826 5,785,612 289,280 6,074,892 

2031 66 6,074,892 186,250 0 0 186,250 5,888,642 294,432 6,183,074 
2032 67 6,183,074 191,838 0 0 191,838 5,991,236 299,562 6,290,798 
2033 68 6,290,798 197,593 0 0 197,593 6,093,205 304,660 6,397,865 
2034 69 6,397,865 203,521 0 0 203,521 6,194,344 309,717 6,504,061 

2035 70 6,504,061 209,627 0 0 209,627 6,294,434 314,722 6,609,156 
2036 71 6,609,156 51,160 219,675 54,919 215,916 6,338,321 316,916 6,655,237 
2037 72 6,655,237 0 296,525 74,131 222,394 6,358,712 317,936 6,676,648 
2038 73 6,676,648 0 305,420 76,355 229,065 6,371,228 318,561 6,689,789 

2039 74 6,689,789 0 314,583 78,646 235,937 6,375,206 318,760 6,693,966 
2040 75 6,693,966 0 324,020 81,005 243,015 6,369,946 318,497 6,688,443 
2041 76 6,688,443 0 333,740 83,435 250,305 6,354,703 317,735 6,672,438 
2042 77 6,672,438 0 343,752 85,938 257,814 6,328,686 316,434 6,645,120 

2043 78 6,645,120 0 354,067 88,517 265,550 6,291,053 314,553 6,605,606 
2044 79 6,605,606 0 364,688 91,172 273,516 6,240,918 312,046 6,552,964 
2045 80 6,552,964 0 375,627 93,907 281,720 6,177,337 308,867 6,486,204 
2046 81 6,486,204 0 386,897 96,724 290,173 6,099,307 304,965 6,404,272 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the advisor/representative, and are not guaranteed. Actual results will vary, perhaps to 

a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ 
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2047 82 6,404,272 0 398,504 99,626 298,878 6,005,768 300,288 6,306,056 
2048 83 6,306,056 0 410,460 102,615 307,845 5,895,596 294,780 6,190,376 
2049 84 6,190,376 0 422,773 105,693 317,080 5,767,603 288,380 6,055,983 
2050 85 6,055,983 0 435,456 108,864 326,592 5,620,527 281,026 5,901,553 

2051 86 5,901,553 0 448,519 112,130 336,389 5,453,034 272,652 5,725,686 
2052 87 5,725,686 0 461,976 115,494 346,482 5,263,710 263,186 5,526,896 
2053 88 5,526,896 0 475,835 118,959 356,876 5,051,061 252,553 5,303,614 
2054 89 5,303,614 0 490,108 122,527 367,581 4,813,506 240,675 5,054,181 

2055 90 5,054,181 0 504,812 126,203 378,609 4,549,369 227,468 4,776,837 
2056 91 4,776,837 0 519,957 129,989 389,968 4,256,880 212,844 4,469,724 
2057 92 4,469,724 0 535,556 133,889 401,667 3,934,168 196,708 4,130,876 
2058 93 4,130,876 0 551,623 137,906 413,717 3,579,253 178,963 3,758,216 

2059 94 3,758,216 0 568,171 142,043 426,128 3,190,045 159,502 3,349,547 
2060 95 3,349,547 0 585,217 146,304 438,913 2,764,330 138,217 2,902,547 
2061 96 2,902,547 0 602,773 150,693 452,080 2,299,774 114,989 2,414,763 
2062 97 2,414,763 0 620,855 155,214 465,641 1,793,908 89,695 1,883,603 

2063 98 1,883,603 0 639,481 159,870 479,611 1,244,122 62,206 1,306,328 
2064 99 1,306,328 0 658,665 164,666 493,999 647,663 32,383 680,046 
2065 100 680,046 0 678,425 169,606 508,819 1,621 81 1,702 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ representative. Deduction of such charges 

would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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Survivor Needs plus Insurance Details  

Year Age Liabilities 
Education 

Costs 

Living 
Expenses 

@3.00% 
Total 

Expenses 

Income 
Applied 

Towards 
Needs 

Capital 
Withdrawal 

to Meet 
Needs 

2015 50 $430,028 $50,000 $140,004 $620,032 $37,500 $582,532 
2016 51 0 51,500 144,204 195,704 64,599 131,105 
2017 52 0 106,090 148,530 254,620 53,161 201,459 
2018 53 0 109,272 152,986 262,258 54,755 207,503 

2019 54 0 56,275 157,576 213,851 42,206 171,645 
2020 55 0 57,964 162,303 220,267 43,473 176,794 
2021 56 0 0 167,172 167,172 44,777 122,395 
2022 57 0 0 172,187 172,187 46,120 126,067 

2023 58 0 0 177,353 177,353 47,504 129,849 
2024 59 0 0 182,673 182,673 48,929 133,744 
2025 60 0 0 188,154 188,154 50,397 137,757 
2026 61 0 0 193,798 193,798 51,909 141,889 

2027 62 0 0 199,612 199,612 53,466 146,146 
2028 63 0 0 205,601 205,601 55,070 150,531 
2029 64 0 0 211,769 211,769 0 211,769 
2030 65 0 0 218,122 218,122 37,296 180,826 

2031 66 0 0 224,665 224,665 38,415 186,250 
2032 67 0 0 231,405 231,405 39,567 191,838 
2033 68 0 0 238,347 238,347 40,754 197,593 
2034 69 0 0 245,498 245,498 41,977 203,521 

2035 70 0 0 252,863 252,863 43,236 209,627 
2036 71 0 0 260,449 260,449 44,533 215,916 
2037 72 0 0 268,262 268,262 45,868 222,394 
2038 73 0 0 276,310 276,310 47,245 229,065 

2039 74 0 0 284,599 284,599 48,662 235,937 
2040 75 0 0 293,137 293,137 50,122 243,015 
2041 76 0 0 301,931 301,931 51,626 250,305 
2042 77 0 0 310,989 310,989 53,175 257,814 

2043 78 0 0 320,319 320,319 54,769 265,550 
2044 79 0 0 329,929 329,929 56,413 273,516 
2045 80 0 0 339,826 339,826 58,106 281,720 
2046 81 0 0 350,021 350,021 59,848 290,173 

2047 82 0 0 360,522 360,522 61,644 298,878 
2048 83 0 0 371,338 371,338 63,493 307,845 
2049 84 0 0 382,478 382,478 65,398 317,080 
2050 85 0 0 393,952 393,952 67,360 326,592 

2051 86 0 0 405,771 405,771 69,382 336,389 
2052 87 0 0 417,944 417,944 71,462 346,482 
2053 88 0 0 430,482 430,482 73,606 356,876 
2054 89 0 0 443,396 443,396 75,815 367,581 

2055 90 0 0 456,698 456,698 78,089 378,609 
2056 91 0 0 470,399 470,399 80,431 389,968 
2057 92 0 0 484,511 484,511 82,844 401,667 
2058 93 0 0 499,047 499,047 85,330 413,717 

2059 94 0 0 514,018 514,018 87,890 426,128 
2060 95 0 0 529,439 529,439 90,526 438,913 
2061 96 0 0 545,322 545,322 93,242 452,080 
2062 97 0 0 561,681 561,681 96,040 465,641 

2063 98 0 0 578,532 578,532 98,921 479,611 
2064 99 0 0 595,888 595,888 101,889 493,999 
2065 100 0 0 613,764 613,764 104,945 508,819 

          17,266,905 3,053,785 14,213,120 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ representative. Deduction of such charges 

would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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Premature Spouse Death  



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 
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The Cost of a Premature Spouse Death  
When a person dies prematurely, they leave behind many expenses with 
which their dependents must cope. Everyday living expenses, ongoing 
liabilities such as mortgage payments, and the funding of education for 
children are just a few examples of the expenses that may need to be 
covered. Life Insurance can help provide a safety net by which you can 
ensure that those you leave behind are able to meet their expenses and enjoy 
the standard of living that you would want.  
 
The first step in determining what the right level of protection is for you and 
your family is to get an idea of the expenses that will need to be funded in the 
event of your premature death.  

  

Total Future Living Expenses 

$15,792,012 

 
Total Liabilities & Education  

$861,129 

 
Total Expenses 

$16,653,141 

 

 

What will your expenses be? 

Based upon the anticipated expenses listed below, you can expect to incur $16,653,141 of total expenses over 

the 50 years following Susie 's premature death in 2015. The chart below shows the portion of the total cost 
associated with each type of expense.  

 

 

YOUR ANTICIPATED EXPENSES 

Living Expenses: $11,667 per month  

($140,004 per year)  

Expenses Grow at: 3.00% per year 

Fund Expenses Until: Death of Spouse  2064 

Liabilities to Pay Off: $430,028 

Educations to Fund:   College for Lucas 

College for Mary Beth 
 

Keep in Mind... 
The cost of a premature death does not remain constant. As certain life events occur, it makes sense to 
review how these costs may change and whether you are properly protected. These life events may 
include purchasing a new home, the birth of a child, changing jobs, divorce or retirement.  

 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
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Your Current Resources  
Your capital resources, insurance proceeds and continuing income sources 
can be used to offset the expenses that will occur after a premature death. 
But these resources may not be enough. Let’s take a look at how your assets 

and income stack up against your projected expenses in the event that Susie 

dies prematurely in 2015.  
 

Steve will have the following sources of income to help cover expenses until 
2064:  

 

Steve's Social Security $24,216/yr 
 

2029-2064 

 

Frank's Earnings $300,000/yr   2015-2029 
 

  

Total Years to Fund 

50 

 
Years Currently Funded  

30 

 
Unfunded Years 

20 

 
Additional Insurance Needed 

to cover shortfall 

$1,269,000 

 

 

You currently have $1,017,790 of available capital resources and $500,000 
in existing life insurance coverage. Together, these assets provide a total of 

$1,517,790 to offset your projected expenses.  

For purposes of this analysis, we’ll assume that capital resources and insurance proceeds will grow at 5.00% 

prior to Steve's assumed retirement age and 5.00% after retirement. Withdrawals from capital resources will be 

taxed at a rate of 25.0%. Income will be indexed at 3.00% and will be subject to a 25.0% income tax. 

How will you cover your expenses? 

The chart below illustrates how your income, capital resources and insurance benefits would stack up against your 
projected expenses. Each column represents the total expenses in a given year, and the colors in each column 
indicate the resources used to meet those expenses.  

 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ representative. Deduction of such charges 
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Survivor Income Details  

Year Age 
Income 

from Flows SS Income 

Total 
Income 

Sources 

Income 
Taxes 

@25.0% 

Net Income 
Applied to 

Needs 
Surplus 
Income 

2015 51 $300,000 $0 $300,000 $75,000 $225,000 $0 
2016 52 309,000 20,146 329,146 82,287 195,704 51,155 
2017 53 318,270 10,376 328,646 82,162 246,484 0 
2018 54 327,818 10,687 338,505 84,626 253,879 0 

2019 55 337,653 0 337,653 84,413 213,851 39,389 
2020 56 347,782 0 347,782 86,946 220,267 40,569 
2021 57 358,216 0 358,216 89,554 167,172 101,490 
2022 58 368,962 0 368,962 92,241 172,187 104,534 

2023 59 380,031 0 380,031 95,008 177,353 107,670 
2024 60 391,432 0 391,432 97,858 182,673 110,901 
2025 61 403,175 0 403,175 100,794 188,154 114,227 
2026 62 415,270 0 415,270 103,818 193,798 117,654 

2027 63 427,728 0 427,728 106,932 199,612 121,184 
2028 64 440,560 0 440,560 110,140 205,601 124,819 
2029 65 0 36,629 36,629 9,157 27,472 0 
2030 66 0 37,728 37,728 9,432 28,296 0 

2031 67 0 38,860 38,860 9,715 29,145 0 
2032 68 0 40,025 40,025 10,006 30,019 0 
2033 69 0 41,226 41,226 10,307 30,919 0 
2034 70 0 42,463 42,463 10,616 31,847 0 

2035 71 0 43,737 43,737 10,934 32,803 0 
2036 72 0 45,049 45,049 11,262 33,787 0 
2037 73 0 46,400 46,400 11,600 34,800 0 
2038 74 0 47,792 47,792 11,948 35,844 0 

2039 75 0 49,226 49,226 12,307 36,919 0 
2040 76 0 50,703 50,703 12,676 38,027 0 
2041 77 0 52,224 52,224 13,056 39,168 0 
2042 78 0 53,791 53,791 13,448 40,343 0 

2043 79 0 55,404 55,404 13,851 41,553 0 
2044 80 0 57,067 57,067 14,267 42,800 0 
2045 81 0 58,779 58,779 14,695 44,084 0 
2046 82 0 60,542 60,542 15,136 45,406 0 

2047 83 0 62,358 62,358 15,590 46,768 0 
2048 84 0 64,229 64,229 16,057 48,172 0 
2049 85 0 66,156 66,156 16,539 49,617 0 
2050 86 0 68,140 68,140 17,035 51,105 0 

2051 87 0 70,185 70,185 17,546 52,639 0 
2052 88 0 72,290 72,290 18,073 54,217 0 
2053 89 0 74,459 74,459 18,615 55,844 0 
2054 90 0 76,693 76,693 19,173 57,520 0 

2055 91 0 78,994 78,994 19,749 59,245 0 
2056 92 0 81,363 81,363 20,341 61,022 0 
2057 93 0 83,804 83,804 20,951 62,853 0 
2058 94 0 86,318 86,318 21,580 64,738 0 

2059 95 0 88,908 88,908 22,227 66,681 0 
2060 96 0 91,575 91,575 22,894 68,681 0 
2061 97 0 94,322 94,322 23,581 70,741 0 
2062 98 0 97,152 97,152 24,288 72,864 0 

2063 99 0 100,067 100,067 25,017 75,050 0 
2064 100 0 103,069 103,069 25,767 77,302 0 

        7,484,833 1,871,215 4,580,026   



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the advisor/representative, and are not guaranteed. Actual results will vary, perhaps to 

a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ 
representative. Deduction of such charges would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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Capital Resources Details  
Capital Resources Today: $1,017,790 

Existing Life Insurance Benefits: $500,000 
Total Capital Resources: $1,517,790 

Pre-Retirement Growth Rate: 5.00% 
Post-Retirement Growth Rate: 5.00% 

 

   

 

Year Age 
BOY Capital 

Resources 

Withdrawals 
from 

Insurance 
Proceeds 

Withdrawals 
from 

Savings 

Taxation on 
Savings 

Withdrawals 
at 25.0% 

Net 
Withdrawals 

Applied to 
Expenses 

Income 
Added 

to Capital 

Total 
Capital after 
Withdrawals Growth 

EOY Capital 
Resources 

2015 51 $1,517,790 $395,032 $0 $0 $395,032 $0 $1,122,758 $56,138 $1,178,896 
2016 52 1,178,896 0 0 0 0 51,155 1,230,051 61,502 1,291,553 
2017 53 1,291,553 8,136 0 0 8,136 0 1,283,417 64,171 1,347,588 
2018 54 1,347,588 8,379 0 0 8,379 0 1,339,209 66,961 1,406,170 

2019 55 1,406,170 0 0 0 0 39,389 1,445,559 72,278 1,517,837 
2020 56 1,517,837 0 0 0 0 40,569 1,558,406 77,921 1,636,327 
2021 57 1,636,327 0 0 0 0 101,490 1,737,817 86,891 1,824,708 
2022 58 1,824,708 0 0 0 0 104,534 1,929,242 96,462 2,025,704 

2023 59 2,025,704 0 0 0 0 107,670 2,133,374 106,669 2,240,043 
2024 60 2,240,043 0 0 0 0 110,901 2,350,944 117,548 2,468,492 
2025 61 2,468,492 0 0 0 0 114,227 2,582,719 129,136 2,711,855 
2026 62 2,711,855 0 0 0 0 117,654 2,829,509 141,476 2,970,985 

2027 63 2,970,985 0 0 0 0 121,184 3,092,169 154,609 3,246,778 
2028 64 3,246,778 0 0 0 0 124,819 3,371,597 168,580 3,540,177 
2029 65 3,540,177 88,453 127,792 31,948 184,297 0 3,323,932 166,197 3,490,129 
2030 66 3,490,129 0 253,101 63,275 189,826 0 3,237,028 161,851 3,398,879 

2031 67 3,398,879 0 260,693 65,173 195,520 0 3,138,186 156,909 3,295,095 
2032 68 3,295,095 0 268,515 67,129 201,386 0 3,026,580 151,329 3,177,909 
2033 69 3,177,909 0 276,571 69,143 207,428 0 2,901,338 145,067 3,046,405 
2034 70 3,046,405 0 284,868 71,217 213,651 0 2,761,537 138,077 2,899,614 

2035 71 2,899,614 0 293,413 73,353 220,060 0 2,606,201 130,310 2,736,511 
2036 72 2,736,511 0 302,216 75,554 226,662 0 2,434,295 121,715 2,556,010 
2037 73 2,556,010 0 311,283 77,821 233,462 0 2,244,727 112,236 2,356,963 
2038 74 2,356,963 0 320,621 80,155 240,466 0 2,036,342 101,817 2,138,159 

2039 75 2,138,159 0 330,240 82,560 247,680 0 1,807,919 90,396 1,898,315 
2040 76 1,898,315 0 340,147 85,037 255,110 0 1,558,168 77,908 1,636,076 
2041 77 1,636,076 0 350,351 87,588 262,763 0 1,285,725 64,286 1,350,011 
2042 78 1,350,011 0 360,861 90,215 270,646 0 989,150 49,458 1,038,608 

2043 79 1,038,608 0 371,688 92,922 278,766 0 666,920 33,346 700,266 
2044 80 700,266 0 382,839 95,710 287,129 0 317,427 15,871 333,298 
2045 81 333,298 0 333,298 83,325 249,973 0 0 0 0 
2046 82 0 0 0 0 0 0 0 0 0 

2047 83 0 0 0 0 0 0 0 0 0 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the advisor/representative, and are not guaranteed. Actual results will vary, perhaps to 

a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ 
representative. Deduction of such charges would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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2048 84 0 0 0 0 0 0 0 0 0 
2049 85 0 0 0 0 0 0 0 0 0 
2050 86 0 0 0 0 0 0 0 0 0 

2051 87 0 0 0 0 0 0 0 0 0 
2052 88 0 0 0 0 0 0 0 0 0 
2053 89 0 0 0 0 0 0 0 0 0 
2054 90 0 0 0 0 0 0 0 0 0 

2055 91 0 0 0 0 0 0 0 0 0 
2056 92 0 0 0 0 0 0 0 0 0 
2057 93 0 0 0 0 0 0 0 0 0 
2058 94 0 0 0 0 0 0 0 0 0 

2059 95 0 0 0 0 0 0 0 0 0 
2060 96 0 0 0 0 0 0 0 0 0 
2061 97 0 0 0 0 0 0 0 0 0 
2062 98 0 0 0 0 0 0 0 0 0 

2063 99 0 0 0 0 0 0 0 0 0 
2064 100 0 0 0 0 0 0 0 0 0 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ representative. Deduction of such charges 

would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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Survivor Needs Details  

Year Age Liabilities 
Education 

Costs 

Living 
Expenses 

@3.00% 
Total 

Expenses 

Income 
Applied 

Towards 
Needs 

Capital 
Withdrawal 

to Meet 
Needs 

Remaining 
Need 

(Deficit) 
2015 51 $430,028 $50,000 $140,004 $620,032 $225,000 $395,032 $0 
2016 52 0 51,500 144,204 195,704 195,704 0 0 
2017 53 0 106,090 148,530 254,620 246,484 8,136 0 
2018 54 0 109,272 152,986 262,258 253,879 8,379 0 

2019 55 0 56,275 157,576 213,851 213,851 0 0 
2020 56 0 57,964 162,303 220,267 220,267 0 0 
2021 57 0 0 167,172 167,172 167,172 0 0 
2022 58 0 0 172,187 172,187 172,187 0 0 

2023 59 0 0 177,353 177,353 177,353 0 0 
2024 60 0 0 182,673 182,673 182,673 0 0 
2025 61 0 0 188,154 188,154 188,154 0 0 
2026 62 0 0 193,798 193,798 193,798 0 0 

2027 63 0 0 199,612 199,612 199,612 0 0 
2028 64 0 0 205,601 205,601 205,601 0 0 
2029 65 0 0 211,769 211,769 27,472 184,297 0 
2030 66 0 0 218,122 218,122 28,296 189,826 0 

2031 67 0 0 224,665 224,665 29,145 195,520 0 
2032 68 0 0 231,405 231,405 30,019 201,386 0 
2033 69 0 0 238,347 238,347 30,919 207,428 0 
2034 70 0 0 245,498 245,498 31,847 213,651 0 

2035 71 0 0 252,863 252,863 32,803 220,060 0 
2036 72 0 0 260,449 260,449 33,787 226,662 0 
2037 73 0 0 268,262 268,262 34,800 233,462 0 
2038 74 0 0 276,310 276,310 35,844 240,466 0 

2039 75 0 0 284,599 284,599 36,919 247,680 0 
2040 76 0 0 293,137 293,137 38,027 255,110 0 
2041 77 0 0 301,931 301,931 39,168 262,763 0 
2042 78 0 0 310,989 310,989 40,343 270,646 0 

2043 79 0 0 320,319 320,319 41,553 278,766 0 
2044 80 0 0 329,929 329,929 42,800 287,129 0 
2045 81 0 0 339,826 339,826 44,084 249,973 45,769 
2046 82 0 0 350,021 350,021 45,406 0 304,615 

2047 83 0 0 360,522 360,522 46,768 0 313,754 
2048 84 0 0 371,338 371,338 48,172 0 323,166 
2049 85 0 0 382,478 382,478 49,617 0 332,861 
2050 86 0 0 393,952 393,952 51,105 0 342,847 

2051 87 0 0 405,771 405,771 52,639 0 353,132 
2052 88 0 0 417,944 417,944 54,217 0 363,727 
2053 89 0 0 430,482 430,482 55,844 0 374,638 
2054 90 0 0 443,396 443,396 57,520 0 385,876 

2055 91 0 0 456,698 456,698 59,245 0 397,453 
2056 92 0 0 470,399 470,399 61,022 0 409,377 
2057 93 0 0 484,511 484,511 62,853 0 421,658 
2058 94 0 0 499,047 499,047 64,738 0 434,309 

2059 95 0 0 514,018 514,018 66,681 0 447,337 
2060 96 0 0 529,439 529,439 68,681 0 460,758 
2061 97 0 0 545,322 545,322 70,741 0 474,581 
2062 98 0 0 561,681 561,681 72,864 0 488,817 

2063 99 0 0 578,532 578,532 75,050 0 503,482 
2064 100 0 0 595,888 595,888 77,302 0 518,586 

          16,653,141 4,580,026 4,376,372 7,696,743 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ representative. Deduction of such charges 

would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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Your Resources plus Additional Insurance  
Your capital resources, insurance proceeds and continuing income sources 
can be used to offset the expenses that will occur after a premature death. 
But these resources may not be enough. Let’s take a look at how your assets 

and income stack up against your projected expenses in the event that Susie 

dies prematurely in 2015.  
 

Steve will have the following sources of income to help cover expenses until 
2064:  

 

Steve's Social Security $24,216/yr 
 

2029-2064 

 

Frank's Earnings $300,000/yr   2015-2029 
 

  

Additional Insurance 

$1,269,000 

 
Years Funded  

50 

 
Unfunded Years 

0 

 
Assets Remaining in Estate 

$1,195 

 

 

You currently have $1,017,790 of available capital resources and $500,000 
in existing life insurance coverage. Together, these assets provide a total of 

$1,517,790 to offset your projected expenses. With additional life insurance 

benefits of $1,269,000 you will be able to fully offset your projected 
expenses.  

For purposes of this analysis, we’ll assume that capital resources and insurance proceeds will grow at 5.00% 

prior to Steve's assumed retirement age and 5.00% after retirement. Withdrawals from capital resources will be 

taxed at a rate of 25.0%. Income will be indexed at 3.00% and will be subject to a 25.0% income tax. 

How will you cover your expenses? 

The chart below illustrates how your income, capital resources and insurance benefits would stack up against your 
projected expenses. Each column represents the total expenses in a given year, and the colors in each column 
indicate the resources used to meet those expenses.  

 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the advisor/representative, and are not guaranteed. Actual results will vary, perhaps to 

a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ 
representative. Deduction of such charges would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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Capital Resources plus Insurance Details  
Capital Resources Today: $1,017,790 

Existing Life Insurance Benefits: $500,000 
Additional Life Insurance Benefits: $1,269,000 

Total Capital Resources: $2,786,790 

Pre-Retirement Growth Rate: 5.00% 
Post-Retirement Growth Rate: 5.00% 

 

   

 

Year Age 
BOY Capital 

Resources 

Withdrawals 
from 

Insurance 
Proceeds 

Withdrawals 
from 

Savings 

Taxation on 
Savings 

Withdrawals 
at 25.0% 

Net 
Withdrawals 

Applied to 
Expenses 

Income 
Added 

to Capital 

Total 
Capital after 
Withdrawals Growth 

EOY Capital 
Resources 

2015 51 $2,786,790 $395,032 $0 $0 $395,032 $0 $2,391,758 $119,588 $2,511,346 
2016 52 2,511,346 0 0 0 0 51,155 2,562,501 128,125 2,690,626 
2017 53 2,690,626 8,136 0 0 8,136 0 2,682,490 134,125 2,816,615 
2018 54 2,816,615 8,379 0 0 8,379 0 2,808,236 140,412 2,948,648 

2019 55 2,948,648 0 0 0 0 39,389 2,988,037 149,402 3,137,439 
2020 56 3,137,439 0 0 0 0 40,569 3,178,008 158,901 3,336,909 
2021 57 3,336,909 0 0 0 0 101,490 3,438,399 171,920 3,610,319 
2022 58 3,610,319 0 0 0 0 104,534 3,714,853 185,743 3,900,596 

2023 59 3,900,596 0 0 0 0 107,670 4,008,266 200,414 4,208,680 
2024 60 4,208,680 0 0 0 0 110,901 4,319,581 215,979 4,535,560 
2025 61 4,535,560 0 0 0 0 114,227 4,649,787 232,490 4,882,277 
2026 62 4,882,277 0 0 0 0 117,654 4,999,931 249,997 5,249,928 

2027 63 5,249,928 0 0 0 0 121,184 5,371,112 268,556 5,639,668 
2028 64 5,639,668 0 0 0 0 124,819 5,764,487 288,225 6,052,712 
2029 65 6,052,712 184,297 0 0 184,297 0 5,868,415 293,421 6,161,836 
2030 66 6,161,836 189,826 0 0 189,826 0 5,972,010 298,601 6,270,611 

2031 67 6,270,611 195,520 0 0 195,520 0 6,075,091 303,755 6,378,846 
2032 68 6,378,846 201,386 0 0 201,386 0 6,177,460 308,873 6,486,333 
2033 69 6,486,333 207,428 0 0 207,428 0 6,278,905 313,945 6,592,850 
2034 70 6,592,850 213,651 0 0 213,651 0 6,379,199 318,960 6,698,159 

2035 71 6,698,159 165,345 72,953 18,238 220,060 0 6,459,861 322,993 6,782,854 
2036 72 6,782,854 0 302,216 75,554 226,662 0 6,480,638 324,032 6,804,670 
2037 73 6,804,670 0 311,283 77,821 233,462 0 6,493,387 324,669 6,818,056 
2038 74 6,818,056 0 320,621 80,155 240,466 0 6,497,435 324,872 6,822,307 

2039 75 6,822,307 0 330,240 82,560 247,680 0 6,492,067 324,603 6,816,670 
2040 76 6,816,670 0 340,147 85,037 255,110 0 6,476,523 323,826 6,800,349 
2041 77 6,800,349 0 350,351 87,588 262,763 0 6,449,998 322,500 6,772,498 
2042 78 6,772,498 0 360,861 90,215 270,646 0 6,411,637 320,582 6,732,219 

2043 79 6,732,219 0 371,688 92,922 278,766 0 6,360,531 318,027 6,678,558 
2044 80 6,678,558 0 382,839 95,710 287,129 0 6,295,719 314,786 6,610,505 
2045 81 6,610,505 0 394,323 98,581 295,742 0 6,216,182 310,809 6,526,991 
2046 82 6,526,991 0 406,153 101,538 304,615 0 6,120,838 306,042 6,426,880 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the advisor/representative, and are not guaranteed. Actual results will vary, perhaps to 

a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ 
representative. Deduction of such charges would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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2047 83 6,426,880 0 418,339 104,585 313,754 0 6,008,541 300,427 6,308,968 
2048 84 6,308,968 0 430,888 107,722 323,166 0 5,878,080 293,904 6,171,984 
2049 85 6,171,984 0 443,815 110,954 332,861 0 5,728,169 286,408 6,014,577 
2050 86 6,014,577 0 457,129 114,282 342,847 0 5,557,448 277,872 5,835,320 

2051 87 5,835,320 0 470,843 117,711 353,132 0 5,364,477 268,224 5,632,701 
2052 88 5,632,701 0 484,969 121,242 363,727 0 5,147,732 257,387 5,405,119 
2053 89 5,405,119 0 499,517 124,879 374,638 0 4,905,602 245,280 5,150,882 
2054 90 5,150,882 0 514,501 128,625 385,876 0 4,636,381 231,819 4,868,200 

2055 91 4,868,200 0 529,937 132,484 397,453 0 4,338,263 216,913 4,555,176 
2056 92 4,555,176 0 545,836 136,459 409,377 0 4,009,340 200,467 4,209,807 
2057 93 4,209,807 0 562,211 140,553 421,658 0 3,647,596 182,380 3,829,976 
2058 94 3,829,976 0 579,079 144,770 434,309 0 3,250,897 162,545 3,413,442 

2059 95 3,413,442 0 596,449 149,112 447,337 0 2,816,993 140,850 2,957,843 
2060 96 2,957,843 0 614,344 153,586 460,758 0 2,343,499 117,175 2,460,674 
2061 97 2,460,674 0 632,775 158,194 474,581 0 1,827,899 91,395 1,919,294 
2062 98 1,919,294 0 651,756 162,939 488,817 0 1,267,538 63,377 1,330,915 

2063 99 1,330,915 0 671,309 167,827 503,482 0 659,606 32,980 692,586 
2064 100 692,586 0 691,448 172,862 518,586 0 1,138 57 1,195 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
Return assumptions do not reflect the deduction of any commissions. They will reflect any fees or product charges when entered by the advisor/ representative. Deduction of such charges 

would result in a lower rate of return. Consult your legal and/or tax advisor before implementing any tax or legal strategies.  
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Survivor Needs plus Insurance Details  

Year Age Liabilities 
Education 

Costs 

Living 
Expenses 

@3.00% 
Total 

Expenses 

Income 
Applied 

Towards 
Needs 

Capital 
Withdrawal 

to Meet 
Needs 

2015 51 $430,028 $50,000 $140,004 $620,032 $225,000 $395,032 
2016 52 0 51,500 144,204 195,704 195,704 0 
2017 53 0 106,090 148,530 254,620 246,484 8,136 
2018 54 0 109,272 152,986 262,258 253,879 8,379 

2019 55 0 56,275 157,576 213,851 213,851 0 
2020 56 0 57,964 162,303 220,267 220,267 0 
2021 57 0 0 167,172 167,172 167,172 0 
2022 58 0 0 172,187 172,187 172,187 0 

2023 59 0 0 177,353 177,353 177,353 0 
2024 60 0 0 182,673 182,673 182,673 0 
2025 61 0 0 188,154 188,154 188,154 0 
2026 62 0 0 193,798 193,798 193,798 0 

2027 63 0 0 199,612 199,612 199,612 0 
2028 64 0 0 205,601 205,601 205,601 0 
2029 65 0 0 211,769 211,769 27,472 184,297 
2030 66 0 0 218,122 218,122 28,296 189,826 

2031 67 0 0 224,665 224,665 29,145 195,520 
2032 68 0 0 231,405 231,405 30,019 201,386 
2033 69 0 0 238,347 238,347 30,919 207,428 
2034 70 0 0 245,498 245,498 31,847 213,651 

2035 71 0 0 252,863 252,863 32,803 220,060 
2036 72 0 0 260,449 260,449 33,787 226,662 
2037 73 0 0 268,262 268,262 34,800 233,462 
2038 74 0 0 276,310 276,310 35,844 240,466 

2039 75 0 0 284,599 284,599 36,919 247,680 
2040 76 0 0 293,137 293,137 38,027 255,110 
2041 77 0 0 301,931 301,931 39,168 262,763 
2042 78 0 0 310,989 310,989 40,343 270,646 

2043 79 0 0 320,319 320,319 41,553 278,766 
2044 80 0 0 329,929 329,929 42,800 287,129 
2045 81 0 0 339,826 339,826 44,084 295,742 
2046 82 0 0 350,021 350,021 45,406 304,615 

2047 83 0 0 360,522 360,522 46,768 313,754 
2048 84 0 0 371,338 371,338 48,172 323,166 
2049 85 0 0 382,478 382,478 49,617 332,861 
2050 86 0 0 393,952 393,952 51,105 342,847 

2051 87 0 0 405,771 405,771 52,639 353,132 
2052 88 0 0 417,944 417,944 54,217 363,727 
2053 89 0 0 430,482 430,482 55,844 374,638 
2054 90 0 0 443,396 443,396 57,520 385,876 

2055 91 0 0 456,698 456,698 59,245 397,453 
2056 92 0 0 470,399 470,399 61,022 409,377 
2057 93 0 0 484,511 484,511 62,853 421,658 
2058 94 0 0 499,047 499,047 64,738 434,309 

2059 95 0 0 514,018 514,018 66,681 447,337 
2060 96 0 0 529,439 529,439 68,681 460,758 
2061 97 0 0 545,322 545,322 70,741 474,581 
2062 98 0 0 561,681 561,681 72,864 488,817 

2063 99 0 0 578,532 578,532 75,050 503,482 
2064 100 0 0 595,888 595,888 77,302 518,586 

          16,653,141 4,580,026 12,073,115 



 

 
This analysis must be reviewed in conjunction with the limitations and conditions disclosed in the Disclaimer page. Projections are based on assumptions provided by the 

advisor/representative, and are not guaranteed. Actual results will vary, perhaps to a significant degree. The projected reports are hypothetical in nature and for illustrative purposes only. 
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Long Term Care Analysis  
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Long Term Care Insurance Terminology  
Long Term Care involves a wide array of services to individuals with a chronic illness, degenerative condition (e.g. 
Parkinson's, stroke, etc.), disability or cognitive disorder (e.g. Alzheimer's). If you are at least 50 years old and 
have assets to protect, Long Term Care Insurance may provide protection against the unexpected depletion of 
those assets.  

 Long Term Care Insurance can typically cover a broad range of services including nursing home care, assisted 
living facilities and adult day care. The following summarizes some of the key terms and concepts involved in 
preparing for the potential need for Long Term Care:  

 Activities of Daily Living (ADLs) 
Activities that people do independently everyday-eating, bathing, dressing, moving around (mobility), transferring 
(from chair to bed), using the toilet, and maintaining bladder and bowel continence. These are commonly used to 
measure an individual's ability to function.  

 Nursing Home - Levels of Care 
Insurance companies' definitions may differ; therefore, consult your policy for more information. The following are 
general definitions of the various levels of care.  

 Skilled Nursing Care is for persons who need intensive care, 24 hours a day, with supervision and treatment 
by a nurse under the direction of a doctor. 

 Intermediate Care is suitable for individuals who do not require around the clock nursing care, but are still 
not able to live on their own. 

 Custodial Care is suitable for individuals who do not need skilled nursing care, but require supervision for 
some of the activities of daily living (ADLs). 

Daily Benefit Amount 
A specified maximum daily dollar amount payable on a covered period of long-term care services. Policies typically 
allow for the choice in $10 or $25 increments. An individual's choice should take into consideration the local costs 
of long-term care services and any amounts that could come out of pocket to pay for such services without 
depleting savings.  

 Inflation Protection 
This policy provision increases the daily benefit amount on an annual basis, to protect against the effects of 
inflation. This can be an important provision to consider, as many long term care insurance policies are purchased 
looking towards potential future events. For example, a nursing home that charges $130/day today could charge 
$260/day in 14 years based upon 5% annual increases to those costs.  

 Elimination Period 
A specified time period in which covered long-term care services are received but no benefits are payable. With 
respect to this policy provision, you would generally select the longest period that you could sustain payment of the 
costs of long-term care services using available expendable assets in order to reduce your policy premiums.  

 Guaranteed renewable 
This refers to a provision that guarantees that an insurance policy will continue in force as long as insurance 
premiums are paid on time. An insurance company can typically only cancel a guaranteed renewable policy for 
non-payment of premium. However, premiums can be increased for all policyholders within a particular class.  

 Non-cancellable policy 
A policy which cannot be cancelled or altered by the insurance company and whose premiums will not increase as 
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long as the insured continues to pay premiums on time.  

 Riders 
A rider amends a policy by adding additional provisions to it. Riders may be available at an additional cost.  

 
 
 
Most insurance policies contain exclusions, limitations, reductions of benefits and terms for keeping them in force. Your representative can provide 
you with costs and complete details. 
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Long Term Care FAQs  
 

What is Long Term Care? 
It is the care required for someone who can no longer perform a certain number of "activities of daily living" (ADL), 
such as eating, bathing, toileting, dressing, moving between a chair and a bed, and remaining continent. 
Generally, insurance companies will use a certain number of ADLs or a cognitive impairment (e.g. Alzheimer's) to 
determine when a person is eligible for benefits under their long term care insurance policy.  

Will the government pay for my Long Term Care needs? 
Generally, Medicare doesn't pay for long term care. Medicare pays only for medically necessary skilled nursing 
facilities or home health care, and even those services will be provided only if certain conditions are met and for a 
short period of time. Medicaid is a Federal program administered by the states that pays for certain health services 
and nursing home care for people with low incomes and limited assets.  

What does Long Term Care cost? 

According to the Genworth Financial Cost of Care 
Survey 2014:  

 The average annual national cost for a 
private room in a nursing home is over 
$87,000 (see chart column 1), and a semi-
private room is in excess of $77,000 
(column 3). 

 A one bedroom unit in an assisted living 
facility has an average annual cost of 
$42,000 representing a 4.3% increase 
from previous year (column 5). 

 The average daily rate for adult day health 
care was over $65. 

 
 
 

 

What is Long Term Care Insurance? 
Long Term Care Insurance is coverage designed to pay for personal care needs and other long-term care services 
for individuals who are limited in their activities of daily living (ADL) or are cognitively impaired. These types of 
policies can pay benefits for long-term care services provided in a nursing home, an assisted living facility, or even 
your own home.  

What does Long Term Care Insurance cover?  
Many policies generally cover skilled, intermediate, and custodial care in state-licensed nursing homes as well as 
home care, assisted living, and adult day care services. All policies have conditions, limitations, and exclusions 
that differ from contract to contract. These policies may pay a fixed dollar amount for each day you receive long-
term care services or they may cover actual charges up to a maximum daily benefit.  
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Client's Long Term Care  
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The Cost of Long Term Care  

Long Term Care (LTC) can result in significant expenses for a number of 
years, potentially draining your savings and having a financial impact that 
could undermine your plans for retirement. The chart below illustrates the 
significant cost that a typical long term care event can present.  
 
In this example, Steve has a health event that results in a need for LTC at age 

75 and lasts for a period of 4 years. The cost of Steve's care, in today’s 

dollars, is assumed to be $212 Daily - in addition to normal living expenses - 

and assumed to grow at a rate of 3.00% each year.  
 

  

Daily Cost of LTC Today 

$212 

 
Annual Cost of LTC at Age 75 

(2039) 

$155,143 

 
Total 4-year Cost of LTC 

(2039 - 2042) 

$649,060 

 

What will it cost each year? 

Each bar in the chart below represents the annual cost you can expect to pay for Long Term Care each year. 

Starting at $76,320 today and increasing at a rate of 3.00%, the annual cost would grow to $169,529 in the last 
year of your need.  

 

 

Keep in Mind... 
According to the U.S. Census Bureau, the 80+ segment represents the fastest growing segment of the 
population. With more of the population living longer, there will be more individuals incurring long term 
care costs. Families need to understand and plan for these costs without expecting them to be covered 
by government programs or entitlements.  
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The Impact On Your Resources  
The costs associated with a health event that requires Long Term Care can 
mount quickly and have a potentially serious impact on your savings. Assets 
that you expected to have through retirement may need to be liquidated to 
cover the additional expense of Long Term Care and may become depleted 
much sooner than they would have otherwise.  
 

Let's assume that $500,000 of capital resources will be available when 

Steve turns 75, at which time a need for Long Term Care will arise. Let's also 

assume these assets will grow at 5.00% annually, and withdrawals from 

them will be taxed at 25.0%.  
 
Your capital resources will be used to offset your Long Term Care costs 

($76,320 per year) as well as your Living Expenses of $10,000 per month 

($120,000/year) both of which grow at a rate of 3.00%.  
 

  

Without a need for LTC 
Your resources will last until 

2040 

 
With 4 years of LTC 

Your resources will last until 

2039 

 
Loss in Years 

1 

 
Loss in Dollars 

$655,613 

 

 

 

How quickly will your resources be used? 

The chart below shows how the resources available when Steve is 75 would be expended. The green area 
indicates the rate at which the resources are used if no need for Long Term Care arises. The red area shows the 
same resources being expended in the event that LTC is required. Based on the above assumptions, you can 

expect a loss of 1 years of funding which amounts to $655,613.  

 

Keep in Mind... 
According to the U.S. Census Bureau, the 80+ segment represents the fastest growing segment of the 
population. With more of the population living longer, there will be more individuals incurring long term 
care costs. Families need to understand and plan for these costs without expecting them to be covered 
by government programs or entitlements.  
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Long Term Care Impact on Assets Details  
 

Cumulative Deficit in 2064 without LTC:  $9,022,893 
Cumulative Deficit in 2064 with LTC:  $9,678,506 
Total Dollar Loss due to LTC: $655,613 

 

    Without Long Term Care Event   With Long Term Care Event 

Year Age 

BOY 
Capital 

Resources 

Withdrawals 
to Fund 

Expenses 

Growth 
at 

5.00% 

EOY 
Capital 

Resources Deficit   

BOY 
Capital 

Resources 

Withdrawals 
to Fund 

Expenses 

Growth 
at 

5.00% 

EOY 
Capital 

Resources Deficit 
2039 75/74 $500,000 $325,247 $8,738 $183,491 $0   $500,000 $500,000 $0 $0 $24,078 
2040 76/75 183,491 183,491 0 0 113,635   0 0 0 0 411,050 
2041 77/76 0 0 0 0 258,791   0 0 0 0 423,382 
2042 78/77 0 0 0 0 266,555   0 0 0 0 436,084 

2043 79/78 0 0 0 0 274,551   0 0 0 0 274,551 
2044 80/79 0 0 0 0 282,788   0 0 0 0 282,788 
2045 81/80 0 0 0 0 291,271   0 0 0 0 291,271 
2046 82/81 0 0 0 0 300,010   0 0 0 0 300,010 

2047 83/82 0 0 0 0 309,010   0 0 0 0 309,010 
2048 84/83 0 0 0 0 318,280   0 0 0 0 318,280 
2049 85/84 0 0 0 0 327,829   0 0 0 0 327,829 
2050 86/85 0 0 0 0 337,663   0 0 0 0 337,663 

2051 87/86 0 0 0 0 347,793   0 0 0 0 347,793 
2052 88/87 0 0 0 0 358,227   0 0 0 0 358,227 
2053 89/88 0 0 0 0 368,974   0 0 0 0 368,974 
2054 90/89 0 0 0 0 380,043   0 0 0 0 380,043 

2055 91/90 0 0 0 0 391,445   0 0 0 0 391,445 
2056 92/91 0 0 0 0 403,188   0 0 0 0 403,188 
2057 93/92 0 0 0 0 415,284   0 0 0 0 415,284 
2058 94/93 0 0 0 0 427,742   0 0 0 0 427,742 

2059 95/94 0 0 0 0 440,574   0 0 0 0 440,574 
2060 96/95 0 0 0 0 453,792   0 0 0 0 453,792 
2061 97/96 0 0 0 0 467,405   0 0 0 0 467,405 
2062 98/97 0 0 0 0 481,427   0 0 0 0 481,427 

2063 99/98 0 0 0 0 495,870   0 0 0 0 495,870 
2064 100/99 0 0 0 0 510,746   0 0 0 0 510,746 

            9,022,893           9,678,506 
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The Cost Benefit of LTC Insurance  

It may be hard to pay long-term care insurance 
premiums, when long term care may not be necessary 
for many years, but when you compare those premiums 
with the cost of self-insuring against a potential need for 
LTC, the potential value of Long Term Care Insurance 
becomes apparent.  
 

It would cost you about $0 per year in LTC Insurance 

premiums to receive around $0 Daily in LTC benefits (or 

$0 per year in today’s dollars).  
 
The chart at the right shows the amount you would need 
to save each year in order to provide a comparable 
benefit at various periods in the future, assuming 

0.00% Cost of Living Adjustment on insurance benefits 

and 5.00% rate of return on your personal savings.  
 

 

By the Numbers 

The table below further illustrates the difference in cost between LTC Insurance and self-insurance. The annual 
savings and/or rate of return requirements could make self insuring against a future LTC event cost-prohibitive.  

Years Until Need 5 years 10 years 15 years 20 years 24 years 

Age 56 61 66 71 75 

Annual Benefit $0 $0 $0 $0 $0 

Total Benefit $0 $0 $0 $0 $0 

 

To provide yourself with the same total benefit in each of these time periods, you would need  

annual savings in the following amounts (assuming a rate of return on your savings of 5.00%).  

Savings Needed $0 $0 $0 $0 $0 

 

To provide the same total benefit using only the $0 per year that you would have spent on premiums, 

your savings would need to grow at the following rates:  

Rate Needed 
0.0% 

$0 

0.0% 

$0 

0.0% 

$0 

0.0% 

$0 

0.0% 

$0 
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Spouse's Long Term Care  
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The Cost of Long Term Care  

Long Term Care (LTC) can result in significant expenses for a number of 
years, potentially draining your savings and having a financial impact that 
could undermine your plans for retirement. The chart below illustrates the 
significant cost that a typical long term care event can present.  
 
In this example, Susie has a health event that results in a need for LTC at age 

75 and lasts for a period of 4 years. The cost of Susie 's care, in today’s 

dollars, is assumed to be $212 Daily - in addition to normal living expenses - 

and assumed to grow at a rate of 3.00% each year.  
 

  

Daily Cost of LTC Today 

$212 

 
Annual Cost of LTC at Age 75 

(2040) 

$159,797 

 
Total 4-year Cost of LTC 

(2040 - 2043) 

$668,532 

 

What will it cost each year? 

Each bar in the chart below represents the annual cost you can expect to pay for Long Term Care each year. 

Starting at $76,320 today and increasing at a rate of 3.00%, the annual cost would grow to $174,615 in the last 
year of your need.  

 

 

Keep in Mind... 
According to the U.S. Census Bureau, the 80+ segment represents the fastest growing segment of the 
population. With more of the population living longer, there will be more individuals incurring long term 
care costs. Families need to understand and plan for these costs without expecting them to be covered 
by government programs or entitlements.  
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The Impact On Your Resources  
The costs associated with a health event that requires Long Term Care can 
mount quickly and have a potentially serious impact on your savings. Assets 
that you expected to have through retirement may need to be liquidated to 
cover the additional expense of Long Term Care and may become depleted 
much sooner than they would have otherwise.  
 

Let's assume that $500,000 of capital resources will be available when 

Susie turns 75, at which time a need for Long Term Care will arise. Let's also 

assume these assets will grow at 5.00% annually, and withdrawals from 

them will be taxed at 25.0%.  
 
Your capital resources will be used to offset your Long Term Care costs 

($76,320 per year) as well as your Living Expenses of $10,000 per month 

($120,000/year) both of which grow at a rate of 3.00%.  
 

  

Without a need for LTC 
Your resources will last until 

2041 

 
With 4 years of LTC 

Your resources will last until 

2040 

 
Loss in Years 

1 

 
Loss in Dollars 

$674,719 

 

 

 

How quickly will your resources be used? 

The chart below shows how the resources available when Susie is 75 would be expended. The green area 
indicates the rate at which the resources are used if no need for Long Term Care arises. The red area shows the 
same resources being expended in the event that LTC is required. Based on the above assumptions, you can 

expect a loss of 1 years of funding which amounts to $674,719.  

 

Keep in Mind... 
According to the U.S. Census Bureau, the 80+ segment represents the fastest growing segment of the 
population. With more of the population living longer, there will be more individuals incurring long term 
care costs. Families need to understand and plan for these costs without expecting them to be covered 
by government programs or entitlements.  
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Long Term Care Impact on Assets Details  
 

Cumulative Deficit in 2064 without LTC:  $8,779,324 
Cumulative Deficit in 2064 with LTC:  $9,454,043 
Total Dollar Loss due to LTC: $674,719 

 

    Without Long Term Care Event   With Long Term Care Event 

Year Age 

BOY 
Capital 

Resources 

Withdrawals 
to Fund 

Expenses 

Growth 
at 

5.00% 

EOY 
Capital 

Resources Deficit   

BOY 
Capital 

Resources 

Withdrawals 
to Fund 

Expenses 

Growth 
at 

5.00% 

EOY 
Capital 

Resources Deficit 
2040 76/75 $500,000 $335,004 $8,250 $173,246 $0   $500,000 $500,000 $0 $0 $36,050 
2041 77/76 173,246 173,246 0 0 128,857   0 0 0 0 423,382 
2042 78/77 0 0 0 0 266,555   0 0 0 0 436,084 
2043 79/78 0 0 0 0 274,551   0 0 0 0 449,166 

2044 80/79 0 0 0 0 282,788   0 0 0 0 282,788 
2045 81/80 0 0 0 0 291,271   0 0 0 0 291,271 
2046 82/81 0 0 0 0 300,010   0 0 0 0 300,010 
2047 83/82 0 0 0 0 309,010   0 0 0 0 309,010 

2048 84/83 0 0 0 0 318,280   0 0 0 0 318,280 
2049 85/84 0 0 0 0 327,829   0 0 0 0 327,829 
2050 86/85 0 0 0 0 337,663   0 0 0 0 337,663 
2051 87/86 0 0 0 0 347,793   0 0 0 0 347,793 

2052 88/87 0 0 0 0 358,227   0 0 0 0 358,227 
2053 89/88 0 0 0 0 368,974   0 0 0 0 368,974 
2054 90/89 0 0 0 0 380,043   0 0 0 0 380,043 
2055 91/90 0 0 0 0 391,445   0 0 0 0 391,445 

2056 92/91 0 0 0 0 403,188   0 0 0 0 403,188 
2057 93/92 0 0 0 0 415,284   0 0 0 0 415,284 
2058 94/93 0 0 0 0 427,742   0 0 0 0 427,742 
2059 95/94 0 0 0 0 440,574   0 0 0 0 440,574 

2060 96/95 0 0 0 0 453,792   0 0 0 0 453,792 
2061 97/96 0 0 0 0 467,405   0 0 0 0 467,405 
2062 98/97 0 0 0 0 481,427   0 0 0 0 481,427 
2063 99/98 0 0 0 0 495,870   0 0 0 0 495,870 

2064 100/99 0 0 0 0 510,746   0 0 0 0 510,746 

            8,779,324           9,454,043 
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The Cost Benefit of LTC Insurance  

It may be hard to pay long-term care insurance 
premiums, when long term care may not be necessary 
for many years, but when you compare those premiums 
with the cost of self-insuring against a potential need for 
LTC, the potential value of Long Term Care Insurance 
becomes apparent.  
 

It would cost you about $0 per year in LTC Insurance 

premiums to receive around $0 Daily in LTC benefits (or 

$0 per year in today’s dollars).  
 
The chart at the right shows the amount you would need 
to save each year in order to provide a comparable 
benefit at various periods in the future, assuming 

0.00% Cost of Living Adjustment on insurance benefits 

and 5.00% rate of return on your personal savings.  
 

 

By the Numbers 

The table below further illustrates the difference in cost between LTC Insurance and self-insurance. The annual 
savings and/or rate of return requirements could make self insuring against a future LTC event cost-prohibitive.  

Years Until Need 5 years 10 years 15 years 20 years 25 years 

Age 55 60 65 70 75 

Annual Benefit $0 $0 $0 $0 $0 

Total Benefit $0 $0 $0 $0 $0 

 

To provide yourself with the same total benefit in each of these time periods, you would need  

annual savings in the following amounts (assuming a rate of return on your savings of 5.00%).  

Savings Needed $0 $0 $0 $0 $0 

 

To provide the same total benefit using only the $0 per year that you would have spent on premiums, 

your savings would need to grow at the following rates:  

Rate Needed 
0.0% 

$0 

0.0% 

$0 

0.0% 

$0 

0.0% 

$0 

0.0% 

$0 
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Disability Analysis  
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Disability Income Insurance Terminology  
As with other types of insurance products, there is no 'standard' Disability Income Insurance policy. Insurance 
providers often times will offer multiple policy options in an effort to help clients find the coverage and premium levels 
most appropriate for them. When reviewing a Disability Income Insurance policy, you may be faced with many terms 
that are important in defining the policy, but which may appear confusing. Here is a list of the most common terms you 
may encounter:  

Any Occupation 
This policy provision indicates that the insured will be considered disabled if and only if unable to perform the 
duties of any occupation for which he or she is qualified by education, training, or experience.  

Own Occupation 
A policy containing this provision will consider the insured disabled if the insured is unable to perform the duties of 
the insured's current occupation and the insured is not working at any other occupation.  

Elimination Period 
This is the amount of time at the beginning of a disability claim for which no disability benefits are paid. The longer 
your elimination period the less expensive your policy premiums should be. Typical choices available are 30, 60, 
90, 180, 365, 720 day elimination periods. The most popular elimination period is 90 days.  

Benefit Period 
A benefit period is the period of time you are eligible to collect benefits while disabled. Typical choices available 
are 2 years, 5 years, to age 65, Social Security Retirement Age, or lifetime. The most popular benefit period is to 
age 65.  

Cost of Living Adjustment 
Often referred to as a COLA rider on a policy, this optional rider (may have additional cost) adjusts your benefit to 
help keep pace with inflation for claims lasting longer than 1 year.  

Guaranteed Renewable 
This refers to a provision that guarantees an insurance policy will continue in force as long as insurance premiums 
are paid on time. An insurance company can typically only cancel a guaranteed renewable policy for non-payment 
of premium. However, premiums can be increased for all policyholders within a particular group.  

Non-cancelable 
A policy which cannot be cancelled or altered by the insurance company and whose premiums will not increase as 
long as the insured continues to pay premiums on time.  

Riders 
A rider amends a policy by adding additional provisions to it. Riders may be available at an additional cost.  

Most insurance policies contain exclusions, limitations, reductions of benefits and terms for keeping them in force. Your financial representative can 
provide you with costs and complete details. 
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Disability Income Insurance FAQs  
 

What are the odds of actually becoming Disabled? 
The odds are that one in 3 working Americans will become disabled for 90 days or more before age 65.¹  

What is Disability Income Insurance? 
Disability income insurance helps protect a portion of income when you are unable to work due to a sickness or 
injury. This coverage provides benefits that can be used to help pay living expenses when you are unable to work.  

How much income will my policy protect? 
Disability coverage provides a monthly benefit that is typically a percentage of the insured's pre-disability gross 
earnings. Often times, you can also purchase a cost of living adjustment rider that will increase the benefit each 
year based upon a specific amount set forth in the policy. Benefits paid by a group plan are taxable if the employer 
pays the premium. Benefits paid by an individual plan are non-taxable when the premium is paid by the employee.  

How long does Disability Income Insurance Coverage last? 
The benefit period for a disability income policy can last as little as 1 year or as long as the insured's lifetime.  

When would I receive my first monthly benefit? 
There is a waiting period between the time you become disabled and the time you begin to receive benefit 
payments. Waiting periods can range anywhere from one week to two years. Typically, the longer the waiting 
period the lower the premium will be. In determining the waiting period, you should consider the amount of 
personal savings that would be exhausted between the onset of the disability and end of the waiting period.  

What is the definition of Disability? 
Disability income insurance policies can be purchased with one of two different definitions for disability, or the 
policy may contain both definitions. You will qualify for benefits on a policy with an "Own Occupation" definition if 
you are not able to perform the main duties of your own specific occupation due to a disability, or if you are too 
sick or hurt, and you are not working at any other occupation. On a policy with an "Any Occupation" definition of 
disability, you will qualify for benefits if you are unable to perform the duties of any job for which your education, 
training and experience qualify you.  

Won't Social Security provide income replacement if I become disabled? 
The definition of disability by the Social Security Administration is different. To be eligible for benefits under the 
Social Security Administration's defintion of disability, a person must be unable to do any kind of substantial gainful 
employment because of a physical or mental impairment, which is expected to either last at least 12 months or 
result in your death. The estimated average monthly Social Security benefit payable in 2015 for all disabled 
workers is $1,165 and $1,976 for a disabled worker, spouse, and children.². In most circumstances this does not 
allow you to cover your living expenses.  
 

¹ National Association of Insurance Commissioners Individual Disability Table A, 1985 
² http://www.ssa.gov/news/press/factsheets/colafacts2015.html 
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Client's Disability  
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Loss of Your Income  
A disability due to injury or sickness may render you unable to work for an 
extended period of time, leaving you and your loved ones without the one 
thing many consider as one of their greatest assets - the ability to earn an 
income. Without this income your ability to meet normal living expenses, 
make mortgage payments, cover education costs and meet other expenses 
may be greatly diminished.  
 

Let's look at the impact a disability to Steve would have on your income.  
 

Steve currently earns $300,000 per year (pre-tax) and income from Susie 

and other sources provide an additional $50,000 (pre-tax), giving you a total 

current annual income of $350,000 per year. In the event that Steve suffers 

a disability, 85.7% of your family's income will be lost.  
 

  

Current Total Income 

$350,000 

 
Income after Disability 

$50,000 

 
Total Loss of Income 

$300,000 

 
Percent of Income Lost 

85.7% 

 

How much income will you have? 

The chart below compares the income you enjoy today ($350,000), with the income that will remain after a 

disability to Steve occurs ($50,000). With only 14.3% of your current income remaining in such an event, it may 
be a good idea to explore ways in which you can protect the income lost.  
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Your Income Replacement Objective  
Disability Income Insurance can help protect you against the loss of income 
by providing a benefit that helps replace a portion of your income in the event 
of sickness or a disability. The key component of any Disability Income 
Insurance Analysis is to define your Income Replacement Objective. The 
Income Replacement Objective is the percentage of your current earned 
income that you could expect to have replaced through disability income 
insurance benefits. Typically, between 60% and 80% of the lost income is 
covered.  
 
Now let's take a look at how well you are currently protected against a 

disability occurring to Steve.  
 

For this analysis we'll target an Income Replacement Objective of 70% of 

your current gross earned income, or $210,000 per year. Your existing 

disability insurance will provide a gross annual benefit of $195,000.  

  

Steve's Lost Income 

$300,000 

 
Income Replacement Objective 

$210,000 

 
Existing Net Coverage 

$195,000 

 
Annual Shortfall 

$15,000 

 

How Much of Your Income Will be Replaced? 

The chart below compares the income you will lose, your income replacement objective and your current disability 
coverage. It shows that your current disability coverage does not meet your desired level of replacement income.  

 

Note: The definition of disability under Social Security is different than other programs. Social Security pays only for total disability. 
No benefits are payable for partial disability or for short-term disability. Because of this different definition, we do not assume any 

social security benefits in this analysis. Source: www.socialsecurity.gov. Also, the defintion of disability is based on the policy 
purchased. 
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Income vs. Expenses  
Examining how your expected income will stack up against your likely 
expenses is critical in determining the true impact a disability could have on 
your family. If your remaining income is not enough to pay off your expenses, 
your savings could be quickly depleted.  
 
In the event of a disability occuring to Steve, your living expenses will be 

$11,667 per month (or $140,004 per year) and you can expect additional 

health care costs of $0 per month ($0 per year). This results in a total annual 

expense of $140,004.  
 

You will have $50,000 from Susie 's income and other income sources as 

well as $195,000 per year from existing disability coverage to offset these 

expenses. After taxes of 25.0%, you will have $232,500 of available net 
income.  
 

  

Total Annual Expenses 

$140,004 

 
Net Income Sources 

$37,500 

 
Existing Net Benefits 

$195,000 

 
Annual Shortfall 

$0 

 

Can you meet your expenses? 

The chart below compares the income that will be available after Steve's disability with the expenses you will incur. 
The green Surplus bar shows that your remaining income sources and disability benefits will be sufficient to cover 
your expenses.  

 

 

Note: The definition of disability under Social Security is different than other programs. Social Security pays only for total disability. 
No benefits are payable for partial disability or for short-term disability. Because of this different definition, we do not assume any 

social security benefits in this analysis. Source: www.socialsecurity.gov. Also, the defintion of disability is based on the policy 
purchased. 
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Replacing Your Income  
Disability income insurance is an important protection product. Without it, you 
may have to self insure against the loss of earning power that comes with 
being physically unable to work. Disability income insurance protects a portion 
of wages lost by individuals due to a qualifying disability.  
 

In the event of a disability occuring to Steve, $300,000 of income will be lost. 

Your Income Replacement Objective is 70% of that value, or $210,000. 

You currently have $195,000 of existing disability income insurance 
coverage, which is not enough to satisfy your Replacement Objective.  
 
In order to meet your Income Replacement Objective, you will need an 

additional $15,000 of disability income insurance. This additional coverage 

will bring your total net income (in the event of a disability) to $247,500 per 
year.  
 

When stacked against your annual expenses of $140,004 your total net 

income will result in a surplus of $107,496 per year.  

  

Total Annual Expenses 

$140,004 

 
Net Income Sources 

$37,500 

 
Existing Net Benefits 

$195,000 

 
Additional Benefits 

$15,000 

 
Annual Shortfall 

$0 

 

 

Can you meet your expenses? 

The chart below compares the income that will be available after Steve's disability with the expenses you will incur, 
and includes proposed disability insurance benefits. The green Surplus bar shows that your remaining income 
sources and disability benefits will be sufficient to cover your expenses.  

 

Note: The definition of disability under Social Security is different than other programs. Social Security pays only for total disability. 
No benefits are payable for partial disability or for short-term disability. Because of this different definition, we do not assume any 

social security benefits in this analysis. Source: www.socialsecurity.gov. Also, the defintion of disability is based on the policy 
purchased. 
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The Benefit of Disability Income Insurance  
In the event that Steve suffers a disability which 
eliminates the ability to earn an income, your expected 
remaining income sources - including existing 
disability coverage - will provide enough funds to 
cover your expected expenses.  

 

By the Numbers 

The table below breaks out the income and expenses you have today, and those you expect in the event of a disability 
to Steve. You can see in the bottom line that the annual shortfall or surplus is improved by the income benefits provided 
by disability insurance.  

 
No Disability 

Disability Occurs 

with Current Coverage 

Disability Occurs 

with New Coverage 

Annual Expenses $140,004 $140,004 $140,004 

Steve's Net Income $225,000 $0 $0 

Other Net Income $37,500 $37,500 $37,500 

Net Disability Insurance Benefits $0 $195,000 $210,000 

Annual shortfall $0 
shortfall 

$0 
shortfall 

$0 
shortfall 

 

Note: The definition of disability under Social Security is different than other programs. Social Security pays only for total disability. No 
benefits are payable for partial disability or for short-term disability. Because of this different definition, we do not assume any social 

security benefits in this analysis. Source: www.socialsecurity.gov. Also, the defintion of disability is based on the policy purchased. 
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Spouse's Disability  
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Loss of Your Income  
A disability due to injury or sickness may render you unable to work for an 
extended period of time, leaving you and your loved ones without the one 
thing many consider as one of their greatest assets - the ability to earn an 
income. Without this income your ability to meet normal living expenses, 
make mortgage payments, cover education costs and meet other expenses 
may be greatly diminished.  
 

Let's look at the impact a disability to Susie would have on your income.  
 

Susie currently earns $50,000 per year (pre-tax) and income from Steve and 

other sources provide an additional $300,000 (pre-tax), giving you a total 

current annual income of $350,000 per year. In the event that Susie suffers 

a disability, 14.3% of your family's income will be lost.  
 

  

Current Total Income 

$350,000 

 
Income after Disability 

$300,000 

 
Total Loss of Income 

$50,000 

 
Percent of Income Lost 

14.3% 

 

How much income will you have? 

The chart below compares the income you enjoy today ($350,000), with the income that will remain after a 

disability to Susie occurs ($300,000). With only 85.7% of your current income remaining in such an event, it may 
be a good idea to explore ways in which you can protect the income lost.  
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Your Income Replacement Objective  
Disability Income Insurance can help protect you against the loss of income 
by providing a benefit that helps replace a portion of your income in the event 
of sickness or a disability. The key component of any Disability Income 
Insurance Analysis is to define your Income Replacement Objective. The 
Income Replacement Objective is the percentage of your current earned 
income that you could expect to have replaced through disability income 
insurance benefits. Typically, between 60% and 80% of the lost income is 
covered.  
 
Now let's take a look at how well you are currently protected against a 

disability occurring to Susie .  
 

For this analysis we'll target an Income Replacement Objective of 70% of 

your current gross earned income, or $35,000 per year. Your existing 

disability insurance will provide a gross annual benefit of $0.  

  

Susie 's Lost Income 

$50,000 

 
Income Replacement Objective 

$35,000 

 
Existing Net Coverage 

$0 

 
Annual Shortfall 

$35,000 

 

How Much of Your Income Will be Replaced? 

The chart below compares the income you will lose, your income replacement objective and your current disability 
coverage. It shows that your current disability coverage does not meet your desired level of replacement income.  

 

Note: The definition of disability under Social Security is different than other programs. Social Security pays only for total disability. 
No benefits are payable for partial disability or for short-term disability. Because of this different definition, we do not assume any 

social security benefits in this analysis. Source: www.socialsecurity.gov. Also, the defintion of disability is based on the policy 
purchased. 
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Income vs. Expenses  
Examining how your expected income will stack up against your likely 
expenses is critical in determining the true impact a disability could have on 
your family. If your remaining income is not enough to pay off your expenses, 
your savings could be quickly depleted.  
 
In the event of a disability occuring to Susie , your living expenses will be 

$11,667 per month (or $140,004 per year) and you can expect additional 

health care costs of $0 per month ($0 per year). This results in a total annual 

expense of $140,004.  
 

You will have $300,000 from Steve's income and other income sources to 

offset these expenses, but have no existing disability coverage. After 

taxes of 25.0%, you will have $225,000 of available net income.  
 

  

Total Annual Expenses 

$140,004 

 
Net Income Sources 

$225,000 

 
Existing Net Benefits 

$0 

 
Annual Shortfall 

$0 

 

Can you meet your expenses? 

The chart below compares the income that will be available after Susie 's disability with the expenses you will 
incur. The green Surplus bar shows that your remaining income sources and disability benefits will be sufficient to 
cover your expenses.  

 

 

Note: The definition of disability under Social Security is different than other programs. Social Security pays only for total disability. 
No benefits are payable for partial disability or for short-term disability. Because of this different definition, we do not assume any 

social security benefits in this analysis. Source: www.socialsecurity.gov. Also, the defintion of disability is based on the policy 
purchased. 
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Replacing Your Income  
Disability income insurance is an important protection product. Without it, you 
may have to self insure against the loss of earning power that comes with 
being physically unable to work. Disability income insurance protects a portion 
of wages lost by individuals due to a qualifying disability.  
 

In the event of a disability occuring to Susie , $50,000 of income will be lost. 

Your Income Replacement Objective is 70% of that value, or $35,000. You 

currently have No existing disability income insurance coverage, which is not 
enough to satisfy your Replacement Objective.  
 
In order to meet your Income Replacement Objective, you will need an 

additional $35,000 of disability income insurance. This additional coverage 

will bring your total net income (in the event of a disability) to $260,000 per 
year.  
 

When stacked against your annual expenses of $140,004 your total net 

income will result in a surplus of $119,996 per year.  

  

Total Annual Expenses 

$140,004 

 
Net Income Sources 

$225,000 

 
Existing Net Benefits 

$0 

 
Additional Benefits 

$35,000 

 
Annual Shortfall 

$0 

 

 

Can you meet your expenses? 

The chart below compares the income that will be available after Susie 's disability with the expenses you will 
incur, and includes proposed disability insurance benefits. The green Surplus bar shows that your remaining 
income sources and disability benefits will be sufficient to cover your expenses.  

 

Note: The definition of disability under Social Security is different than other programs. Social Security pays only for total disability. 
No benefits are payable for partial disability or for short-term disability. Because of this different definition, we do not assume any 

social security benefits in this analysis. Source: www.socialsecurity.gov. Also, the defintion of disability is based on the policy 
purchased. 
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The Benefit of Disability Income Insurance  
In the event that Susie suffers a disability which 
eliminates the ability to earn an income, your expected 
remaining income sources will provide enough funds 
to cover your expected expenses.  

 

By the Numbers 

The table below breaks out the income and expenses you have today, and those you expect in the event of a disability 
to Susie . You can see in the bottom line that the annual shortfall or surplus is improved by the income benefits provided 
by disability insurance.  

 
No Disability 

Disability Occurs 

with Current Coverage 

Disability Occurs 

with New Coverage 

Annual Expenses $140,004 $140,004 $140,004 

Susie 's Net Income $37,500 $0 $0 

Other Net Income $225,000 $225,000 $225,000 

Net Disability Insurance Benefits $0 $0 $35,000 

Annual shortfall $0 
shortfall 

$0 
shortfall 

$0 
shortfall 

 

Note: The definition of disability under Social Security is different than other programs. Social Security pays only for total disability. No 
benefits are payable for partial disability or for short-term disability. Because of this different definition, we do not assume any social 

security benefits in this analysis. Source: www.socialsecurity.gov. Also, the defintion of disability is based on the policy purchased. 
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Analysis Result Summary  
 
This report summarizes the results of the analyses for Steve and Susie Sample. It provides the information that is 
the basis for the "takeaway" message. All of the details concerning the process of how these results were arrived at 
are contained in the specific chapters for each selected analysis.  

Family Information 

Client:  Steve and Susie Sample 

Address:  Not Available      

 

Client: Steve Sample  
Date of Birth: 6/1/1964  
Current Age: 50  

Spouse: Susie Sample  
Date of Birth: 3/20/1965  
Current Age: 50  

 

Children Gender  Age  Date of Birth  
 

Lucas Miller Male 16 2/20/1999 
Mary Beth Miller Female 18 4/20/1997 
Peter Miller Male 20 7/1/1994 

 

  

Analysis Performed 
 

  Life Insurance Analysis 
   for:  Premature Client Death  
   for:  Premature Spouse Death  

  Long Term Care Analysis 
   for:  Client's Long Term Care  
   for:  Spouse's Long Term Care  

  Disability Analysis 
   for:  Client's Disability  
   for:  Spouse's Disability  
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Result Summary  

  

Total Years to Fund 

51 

 
Years Currently Funded 

14 

 
Unfunded Years 

37 

 
Additional Insurance Needed 

to Cover Shortfall 

$2,692,000 

 

The life insurance analysis looks at the impact of an unexpected 

premature death to Steve. It compares the survivors' expected needs to 
the income and capital resources that may be available. If a shortfall 
exists, the required amount of life insurance needed to cover the shortfall 
is calculated.  
 

Based upon the assumptions utilized in this analysis, Steve is projected 

to have a funding shortfall based upon the survivor needs expected 

with a premature death in 2015. This projected shortfall is estimated to 

result in 37 unfunded years. The amount of new life insurance necessary 

to cover all assumed survivor needs is $2,692,000.  

 

 

Result Summary  

  

Total Years to Fund 

50 

 
Years Currently Funded 

30 

 
Unfunded Years 

20 

 

Additional Insurance Needed 
to Cover Shortfall 

$1,269,000 

 

The life insurance analysis looks at the impact of an unexpected 

premature death to Susie . It compares the survivors' expected needs to 
the income and capital resources that may be available. If a shortfall 
exists, the required amount of life insurance needed to cover the shortfall 
is calculated.  
 

Based upon the assumptions utilized in this analysis, Susie is projected 

to have a funding shortfall based upon the survivor needs expected 

with a premature death in 2015. This projected shortfall is estimated to 

result in 20 unfunded years. The amount of new life insurance necessary 

to cover all assumed survivor needs is $1,269,000.  

 

 

Result Summary  

  

Daily Cost of LTC Today 

$212 

 
Annual Cost of LTC at Age 75 

(2039) 

$155,143 

 
Total 4-year Cost of LTC 

(2039 - 2042) 

$649,060 

 

The Long Term Care analysis examines the cost that may accompany a 
long term care health event. Long Term Care (LTC) can result in 
significant expenses for a number of years, draining your savings and 
having a financial impact that could undermine your plans for retirement.  
 
Based upon the assumptions utilized in this analysis, a long term care 

event for Steve in the year 2039 (age 75) and lasting 4 years may 

result in a total cost of $649,060, which may have significant impact on 
your ability to enjoy a retirement standard of living for which you have 
worked.  
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Result Summary  

  

Daily Cost of LTC Today 

$212 

 
Annual Cost of LTC at Age 75 

(2040) 

$159,797 

 
Total 4-year Cost of LTC 

(2040 - 2043) 

$668,532 

 

The Long Term Care analysis examines the cost that may accompany a 
long term care health event. Long Term Care (LTC) can result in 
significant expenses for a number of years, draining your savings and 
having a financial impact that could undermine your plans for retirement.  
 
Based upon the assumptions utilized in this analysis, a long term care 

event for Susie in the year 2040 (age 75) and lasting 4 years may 

result in a total cost of $668,532, which may have significant impact on 
your ability to enjoy a retirement standard of living for which you have 
worked.  

 

 

Result Summary  

  

Steve's Lost Income 

$300,000 

 
Income Replacement Objective 

$210,000 

 
Existing Net Coverage 

$195,000 

 
Annual Shortfall 

$15,000 

 

The disability analysis looks at the impact of an unexpected disability to 

Steve and the resulting loss of income. The Income Replacement 
Objective is the percentage of your current earned income that you could 
expect to have replaced through disability income insurance benefits. 
Typically this value runs from 60% to 80% of the lost income. If a shortfall 
exists, the additional amount of disability income insurance needed to 
cover the shortfall is calculated.  
 
Based upon the assumptions utilized in this analysis, in the event of an 

unexpected disability to Steve in 2015, there is a shortfall in meeting 
your Income Replacement Objective. In order to fully fund your income 
replacement objective, an additional disability income insurance benefit 

of $15,000 would be required.  
 

 

Result Summary  

  

Susie 's Lost Income 

$50,000 

 
Income Replacement Objective 

$35,000 

 
Existing Net Coverage 

$0 

 
Annual Shortfall 

$35,000 

 

The disability analysis looks at the impact of an unexpected disability to 

Susie and the resulting loss of income. The Income Replacement 
Objective is the percentage of your current earned income that you could 
expect to have replaced through disability income insurance benefits. 
Typically this value runs from 60% to 80% of the lost income. If a shortfall 
exists, the additional amount of disability income insurance needed to 
cover the shortfall is calculated.  
 
Based upon the assumptions utilized in this analysis, in the event of an 

unexpected disability to Susie in 2015, there is a shortfall in meeting 
your Income Replacement Objective. In order to fully fund your income 
replacement objective, an additional disability income insurance benefit 

of $35,000 would be required.  
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Information Summary  
 
The following financial information and assumptions were used in the preparation of this analysis.  

Family Information 

Client:  Steve and Susie Sample 

Address:  Not Available      

 

Client: Steve Sample  
Date of Birth: 6/1/1964  
Current Age: 50  

Spouse: Susie Sample  
Date of Birth: 3/20/1965  
Current Age: 50  

 

Children Gender  Age  Date of Birth  
 

Lucas Miller Male 16 2/20/1999 
Mary Beth Miller Female 18 4/20/1997 
Peter Miller Male 20 7/1/1994 
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Information Summary  

Basic Assumptions 
Analysis for: Steve Sample 
Date of Birth: 6/1/1964 Premature Death Occurs in: 2015 
Current Age: 50 Analysis Ends in: 2065 

Financial Assumptions 

Assets Grow at:  5.00% before retirement  

 
5.00% after retirement 

Income is Indexed at: 3.00% 
Expenses Grow at: 3.00% 

 

Withdrawals are Taxed at: 25.0% 
Income is Taxed at: 25.0% 

Survivor's Living Expenses: $11,667/month 
($140,004/yr) 

 

Existing Life Insurance 
Policy Name   Type   Insured   Death Benefit 

Group Policy on Frank   Term Life 
 

Steve Sample 
 

$800,000 
Whole Life Policy on Frank   Whole Life 

 
Steve Sample 

 
$500,000 

Total     $1,300,000 
 

Assets 
Asset   Current Value 

Cash Account at Vanguard (Cash Equivalent - Cash) 
 

$25,000 
Every Day Checking (Cash Equivalent - Cash) 

 
$9,365 

Frank and Joanna Joint Investment Account (Taxable Investment) 
 

$294,649 
Frank's 401K (Qualified Retirement - Traditional 401(k)) 

 
$441,836 

Joanna's 403B (Qualified Retirement - Traditional 401(k)) 
 

$143,509 
Joanna's Roth IRA (converted) (Roth IRA) 

 
$103,431 

Total   $1,017,790 

Income Sources 
    From   Until   Annual Amount 

Steve's Social Security   2029   2065   $24,216 
Susie 's Social Security   2030   2065   $14,688 
Surviving Child Benefit per child           $16,812 
Joanna's Hospital Pension   2030   2065   $12,000 
Joanna's Part-Time Earnings   2015   2029   $50,000 
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Information Summary  

Basic Assumptions 
Analysis for: Susie Sample 
Date of Birth: 3/20/1965 Premature Death Occurs in: 2015 
Current Age: 50 Analysis Ends in: 2064 

Financial Assumptions 

Assets Grow at:  5.00% before retirement  

 
5.00% after retirement 

Income is Indexed at: 3.00% 
Expenses Grow at: 3.00% 

 

Withdrawals are Taxed at: 25.0% 
Income is Taxed at: 25.0% 

Survivor's Living Expenses: $11,667/month 
($140,004/yr) 

 

Existing Life Insurance 
Policy Name   Type   Insured   Death Benefit 

Term Policy on Joanna   Term Life 
 

Susie Sample 
 

$500,000 

Total     $500,000 
 

Assets 
Asset   Current Value 

Cash Account at Vanguard (Cash Equivalent - Cash) 
 

$25,000 
Every Day Checking (Cash Equivalent - Cash) 

 
$9,365 

Frank and Joanna Joint Investment Account (Taxable Investment) 
 

$294,649 
Frank's 401K (Qualified Retirement - Traditional 401(k)) 

 
$441,836 

Joanna's 403B (Qualified Retirement - Traditional 401(k)) 
 

$143,509 
Joanna's Roth IRA (converted) (Roth IRA) 

 
$103,431 

Total   $1,017,790 

Income Sources 
    From   Until   Annual Amount 

Steve's Social Security   2029   2064   $24,216 
Susie 's Social Security   2030   2064   $14,688 
Surviving Child Benefit per child           $9,780 
Frank's Earnings   2015   2029   $300,000 

  

Information Summary  

Basic Assumptions 
Analysis for: Steve Sample 
Date of Birth: 6/1/1964 LTC Occurs at Age: 75 (2039) 
Current Age: 50 LTC Ends at Age: 78 (2042) 

Financial Assumptions 
Expenses Grow at: 3.00% 

Existing Long Term Care Insurance 
Policy Name   Insured   Benefit   Annual Benefit 

Frank's LTC 
 

Steve 
 

$120,000 Annually 
 

$120,000 

Total   $120,000 
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Information Summary  

Basic Assumptions 
Analysis for: Susie Sample 
Date of Birth: 3/20/1965 LTC Occurs at Age: 75 (2040) 
Current Age: 50 LTC Ends at Age: 78 (2043) 

Financial Assumptions 

Expenses Grow at: 3.00% 

Existing Long Term Care Insurance 
Policy Name   Insured   Benefit   Annual Benefit 

Joanna's LTC 
 

Susie  
 

$120,000 Annually 
 

$120,000 

Total   $120,000 
  

Disability Income Insurance Analysis  

Basic Assumptions 
Analysis for: Steve Sample 
Date of Birth: 6/1/1964 

 
Current Age: 50 

 
Financial Assumptions 
Living Expenses: $11,667/month ($140,004/year) 
Disability Expenses: $0/month ($0/yr) 
Income Tax Rate: 25.0% 

Existing Disability Insurance 
Policy Name   Insured   Annual Benefit   Taxable   Net Benefit 

Frank's Disability Policy from Work 
 

Steve 
 

$195,000 
 

No 
 

$195,000 

Total   $195,000 

Income Sources 
    Gross Amount   Net Amount 

Frank's Earnings   $300,000   $225,000 
Joanna's Part-Time Earnings   $50,000   $37,500 

Total   $350,000   $262,500 
  

Disability Income Insurance Analysis  

Basic Assumptions 

Analysis for: Susie Sample 
Date of Birth: 3/20/1965 

 
Current Age: 50 

 
Financial Assumptions 
Living Expenses: $11,667/month ($140,004/year) 
Disability Expenses: $0/month ($0/yr) 
Income Tax Rate: 25.0% 

Existing Disability Insurance 
Policy Name   Insured   Annual Benefit   Taxable   Net Benefit 

None 
      

Income Sources 
    Gross Amount   Net Amount 

Frank's Earnings   $300,000   $225,000 
Joanna's Part-Time Earnings   $50,000   $37,500 

Total   $350,000   $262,500 
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Observations 
For Steve and Susie Sample 

  
  

Life Insurance Analysis 

 
Premature Client Death 

 

In the event of Steve's premature death, an additional $2,692,000 of death benefit would need to be purchased on 
Steve's life to cover your desired expenses. 

 
 

 
Premature Spouse Death 

 

In the event of Susie 's premature death, an additional $1,269,000 of death benefit would need to be purchased on 
Susie 's life to cover your desired expenses. 

 

Long Term Care Analysis 

 
Client's Long Term Care 

 

In the event a long term care event were to occur to Steve at age 75, the projected cost in that year is $6,360 per 
month or $76,320 per year, based upon these expenses growing at 3.00% annually. 

 

Assuming the long term care event occurred at age 75 and lasted for 4 years, the total cost for long term care 
would be $649,060. 

 

Your assumed capital resources of $500,000 are projected to be depleted 1 years earlier with the assumed long 
term care event. 

 
 

 
Spouse's Long Term Care 

 

In the event a long term care event were to occur to Susie at age 75, the projected cost in that year is $6,360 per 
month or $76,320 per year, based upon these expenses growing at 3.00% annually. 

 

Assuming the long term care event occurred at age 75 and lasted for 4 years, the total cost for long term care 
would be $668,532. 

 

Assuming the long term care event occurred to Susie at age 75 and lasted for 4 years, the total cost for long term 
care would be $668,532. 

 

Your assumed capital resources of $500,000 are projected to be depleted 1 years earlier with the assumed long 
term care event. 

 
The annual cost of long term care today (semi private room in a nursing facility) is $76,320. 
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Disability Analysis 

 
Client's Disability 

 

In the event of Steve's disability, an additional $15,000 of disability income insurance coverage would be needed to 
meet your Income replacement objective of 70%. 

 

In the event of Steve's disability, you could expect to lose $300,000 of annual income which equals approximatly 
85.7% of you current income. 

 
Steve currently has $195,000 in annual disability coverage to replace any lost income in the event of a disability. 

 

Steve's existing disability coverage is $195,000. All or a part of this existing coverage may be subject to an 
assumed 25.0% income tax, which results in approximately $195,000 of net benefits. 

 
 

 
Spouse's Disability 

 

In the event of Susie 's disability, an additional $35,000 of disability income insurance coverage would be needed 
to meet your Income replacement objective of 70%. 

 

In the event of Susie 's disability, you could expect to lose $50,000 of annual income which equals approximatly 
14.3% of you current income. 

 
Susie currently has $0 in annual disability coverage to replace any lost income in the event of a disability. 

 

Susie 's existing disability coverage is $0. All or a part of this existing coverage may be subject to an assumed 
25.0% income tax, which results in approximately $0 of net benefits. 

 

In order to meet Susie 's Income Replacement Objective, you will need an additional $35,000 of disability income 
insurance. This additional coverage will bring your total net income to $260,000 per year. 

 

If Susie were to suffer a disability today, new disability coverage satisfying a 70% income replacement objective, 
would result in a ($119,996) shortfall in covering expected living and other expenses, compared to a ($84,996) 
shortfall without any new disability coverage. 
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Considerations 
For Steve and Susie Sample 

  
  

Life Insurance Analysis 

 
Premature Client Death 

 

You should consider evaluating on an annual basis your life insurance coverage. Life events (Birth of a new child, 
Divorce, New Job, etc) can change your need for coverage. 

 

You should consider purchasing an additional $2,692,000 in death benefit on Steve's life, to fund your desired 
expenses. 

 

Consider obtaining additional insurance protection on Steve's life to provide the desired level of income in the event 
of a premature death. 

 

Consider obtaining additional insurance protection on Steve's life in the amount of $2,692,000, to provide the 
desired level of income in the event of a premature death. 

 
 

 
Premature Spouse Death 

 

You should consider evaluating on an annual basis your life insurance coverage. Life events (Birth of a new child, 
Divorce, New Job, etc) can change your need for coverage. 

 

You should consider purchasing an additional $1,269,000 in death benefit on Susie 's life, to fund your desired 
expenses. 

 

Consider obtaining additional insurance protection on Susie 's life to provide the desired level of income in the 
event of a premature death. 

 

Consider obtaining additional insurance protection on Susie 's life in the amount of $1,269,000, to provide the 
desired level of income in the event of a premature death. 

 

Long Term Care Analysis 

 
Client's Long Term Care 

 

In the event a long term care event were to occur at your age 75, the projected cost in that year is $6,360 per 
month or $76,320 per year, based upon these expenses growing at 3.00% annually. 

 
You should consider long term care insurance as a cost effective means of offsetting unexpected health care costs. 

 

When reviewing a new long term care insurance policy, you should consider the following features: benefit period, 
waiting period and inflation protection. 

 
Generally, you should look for a new long term care insurance policy to provide five-year or lifetime benefits and an 
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inflation rider. 

 

Discuss your long term care plans with your family. Consider whether or not you can count on your family for this 
care and the extent to which you want to depend on them. 

 
 

 
Spouse's Long Term Care 

 

In the event a long term care event were to occur at your age 75, the projected cost in that year is $6,360 per 
month or $159,797 per year, based upon these expenses growing at |3%| annually. 

 

Disability Analysis 

 
Client's Disability 

 

Our analysis indicates that you may not have enough resources to accomplish your objectives in the event of 
Steve's unexpected disability. You may want to consider increasing your disability income insurance coverage to 
help meet your needs. 

 
To prepare for the potential of a disability to Steve, you should consider disability income insurance. 

 

You should consider a 70% income replacement objective on Steve's current gross income of $300,000, in the 
event of a disability to Steve. This results in $210,000 in annual disability income insurance benefits. 

 

Steve should investigate the availability and cost associated with individual disability income insurance coverage, 
to compliment the existing employer disability coverage. 

 

Consider the following policy characteristics when evaluating new disability income insurance coverage; Monthly 
benefit, waiting period, benefit period, inflation protection. 

 
 

 
Spouse's Disability 

 

Our analysis indicates that you may not have enough resources to accomplish your objectives in the event of Susie 
's unexpected disability. You may want to consider increasing your disability income insurance coverage to help 
meet your needs. 

 
To prepare for the potential of a disability to Susie , you should consider disability income insurance. 

 

You should consider a 70% income replacement objective on Susie 's current gross income of $50,000, in the 
event of a disability to Susie . This results in $35,000 in annual disability income insurance benefits. 

 

Susie should investigate the availability and cost associated with individual disability income insurance coverage, to 
compliment the existing employer disability coverage. 
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Action Steps 
For Steve and Susie Sample 

  
  

Life Insurance Analysis 

 
Premature Client Death 

 

In choosing between term and permanent life insurance, you should review your needs based upon; Duration of 
need, Amount of coverage needed, Ability to pay for the coverage (affordability). 

 

Review with your advisor your life insurance needs on a regular basis. Your needs may change with certain life 
events; a new child, divorce,new marriage, job change, etc. 

 

Prepare a conservative budget for the surviving spouse to make sure that the proper life insurance analysis may be 
calculated. 

 
Apply for life insurance and complete the medical requirements. 

 
 

 
Premature Spouse Death 

 

Prepare a conservative budget for the surviving spouse to make sure that the proper life insurance analysis may be 
calculated. 

 
Apply for life insurance and complete the medical requirements. 

 

Review with your advisor your life insurance needs on a regular basis. Your needs may change with certain life 
events; a new child, divorce,new marriage, job change, etc. 

 
Obtain in-force illustration at least every 2 years on all permanent life insurance policies. 

 

Long Term Care Analysis 

 
Client's Long Term Care 

 
You should research in-home and nursing care costs in your area and where you plan to live in the future. 

 
You should review your long term care insurance coverage limits and policy features on an annual basis. 

 

Review with your advisor your long term care insurance needs on a regular basis. The impact of long term care 
expenses can impact significantly other financial goals you may have. 

 
If purchasing new insurance do not lapse or cancel existing policies until the new policies are in force. 

 
Work with an estate planning attorney regarding a living will and power-of-attorney. 
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Spouse's Long Term Care 

 
You should research in-home and nursing care costs in your area and where you plan to live in the future. 

 
You should review your long term care insurance coverage limits and policy features on an annual basis. 

 

Review with your advisor your long term care insurance needs on a regular basis. The impact of long term care 
expenses can impact significantly other financial goals you may have. 

 
If purchasing new insurance do not lapse or cancel existing policies until the new policies are in force. 

 
Work with an estate planning attorney regarding a living will and power-of-attorney. 

 

Disability Analysis 

 
Client's Disability 

 
Steve should consult with his/her tax advisor to discuss the potential tax consequences of disability insurance. 

 

Steve should review his /her existing disability coverage to determine if it contains an "own occupation" definition of 
coverage. 

 

Review with your advisor your disability insurance needs on a regular basis. Your needs may change with certain 
life events; a new child, divorce, job change, etc.. 

 
If purchasing new insurance do not lapse or cancel existing policies until the new policies are in force. 

 
 

 
Spouse's Disability 

 
Susie should consult with his/her tax advisor to discuss the potential tax consequences of disability insurance. 

 

Susie should review his /her existing disability coverage to determine if it contains an "own occupation" definition of 
coverage. 

 

Review with your advisor your disability insurance needs on a regular basis. Your needs may change with certain 
life events; a new child, divorce, job change, etc.. 

 
If purchasing new insurance do not lapse or cancel existing policies until the new policies are in force. 

  

 


