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What Is "Income Acceleration?"
Simply… Income Acceleration is…
The concept and processes that move any hard working "expert business"
owner from the life you have now… including:










Always trading "time for money"…
Struggling to get clients consistently…
Feeling like you have a JOB again…
Frustrated with your slow progress…
Disappointed with the money you're making…
Living the JOB lifestyle… (not the Expert lifestyle)
Working way too many hours…
Always feeling like you are burnt out!
And NOT building long-term wealth and security…

To a prosperous life where you are working SMARTER… including:








Doing what you like to do, every day…
Working when you want, where you want…
Having a business that works when you don't…
Enjoying a steady stream of prospects and clients…
Building a business that creates long-term clients…
Living life on your terms every day…
And never worrying about making money again.

Whether you are a coach, consultant, speaker, author, or seminar leader…
You can build a much more enjoyable life of freedom, wealth and helping
others.
Inside this "Income Acceleration Blueprint"… you'll find proven concepts
and processes designed to get you from where you are now with your
business and your life… to where you want to be.
Strategies specifically for people just like you, who feel stuck in the "Trading
Time for Money" Trap, and want more from their "expert" business.
Strategies based on the "Six C's"… which will enable you to elevate yourself,
help many more people, work a lot less than you are now, and build a strong
expert business. A business that makes you much more than you earn now.
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A business that provides you with a life of personal freedom, instead of just
having a glorified job. While putting in only a fraction of the time you do
now. Before we get started…
Here's how to get the most
from this very special report…
I recommend you print out a copy now. Grab your favorite beverage and
find a comfortable place where you won't be disturbed. Then read it
thoroughly from cover to cover, without highlighting or taking notes (yet).
Then, either immediately after, or first thing tomorrow, sit down with a pen,
highlighter and notepad ready for action. And comb through this special
report again carefully… page by page… making notes of your big takeaways,
and all the strategies you can use to make your dream business a reality. A
business that works like you want it to.
Who I Am And Why You Should Listen To Me

Before we get to how you can start down the road to living life on YOUR
terms, with a successful business that's enjoyable, fulfilling and profitable…
I think you should know my background, and how much we may be alike.
You'll soon find out what my life was like (the good and the bad), my
frustration and disappointment with my career, and what happened in my life
that prompted me to take action to improve my situation…
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That enabled me to move from a place of frustration and an unfulfilling
career, to owning a business where I help "expert" business owners just like
you to live a happier, fulfilling life of helping others.
All brought to you by someone who had a successful job with a consulting
firm, but was frustrated with the daily grind. Who was working way too
hard, and felt unfulfilled every single day.
When you read this report very carefully… from cover to cover… looking at
what I did and then following my lead…
You too can literally engineer your Ideal Life in the same way I did. That's
right. So you can make YOUR dream life a reality. Enjoying every day,
helping others, and getting rewarded handsomely for your efforts.
Ready to begin this exciting journey? Well first, you need to hear…
My Story of Death, Doubt and Desire
My story is partly one of resistance and staying
stuck... How I resisted doing what I do now,
which I enjoy very much, because I already
had other businesses and responsibilities.
I knew I needed to let go of my bad situation
and follow my heart, but there was resistance
coming from inside me. I knew I had to
overcome the negative talk in my head that
was keeping me stuck, in order to move
forward to a more enjoyable and fulfilling life.
Well, something unexpected came into my life one weekend, that shook me
to my core. Which was the jolt I needed to move from the unfulfilling life I
had, to the enjoyable, fulfilling life I wanted so badly.
Which you'll hear all about in just a moment. But first, I need to paint the
picture of what my life was like back then… When I was working at a
successful management consulting firm.
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I had made partner after only two years with this firm, and had a thriving
practice. Where I even hired additional consultants to do subcontract work
for me.
But every day was nothing but frustrations for me. This was a firm where
other partners all had different visions for growth of the company. Some
were nearing retirement and didn't want the risk or investment of growing
the firm. Whereas myself and a couple others who were younger, wanted to
grow and expand the firm and make the investment to take the firm to the
next level.
There was also the frustrating situation where as partners, we were
supposed to make a percentage on any surplus work we sold for outside
contractors. But the older partners decided to change that, to a situation
where all surplus earning from subcontractors was pooled and split among
the partnership, even if one person did all the work to get the job, they all
took part of the earnings.
On top of this, I found my work there to be unfulfilling, because even though
I liked my clients, they were big corporations that were slow to make the
recommended changes. And so I often questioned if I was making a
difference, which was what I badly wanted to do.
Like one job I had with a
healthcare organization, where I
made recommendations to
improve the workplace
environment. There was verbal
abuse between doctors and
residents, between doctors and
nurses, and between senior
nurses and junior nurses at a certain facility. It was a really toxic
environment.
I was brought in to analyze what was going on, and to make
recommendations for change. I did focus groups and interviewed people
who worked at this facility. And in one anonymous questionnaire someone
said "Please don't be just another consultant that comes in here, finds out all
the things going wrong, and just walks away without making it better. People
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are hurting. Lives are being affected. We need someone to listen. We need
someone to make a difference."
This woman's words haunted me, because I knew my ability to make
changes in the organization was limited to identifying the issues, and making
recommendations to senior executives. And I knew from past experience
that very little would be done because of budget constraints, and an
emphasis on processes, wait times, expanding surgical wings and bringing in
new technology, and Public Relations for the hospital.
In my heart, I knew that the care and nurturing of the people who worked
in those hospitals was far down that list. And as a result I knew I couldn't
have the impact that I desired.
I made a very good living, but something
was missing. And I couldn't quite put my
finger on it. I knew I was really meant to
do something else.
I knew I wanted to work with
entrepreneurs, who were excited about
their businesses, and wanted to do
anything they could to grow their
businesses into vehicles which would provide them the enjoyment,
fulfillment, income and lifestyle they desired.
I knew I wasn't content with my career, and I knew I felt stuck. Yet I
couldn't figure out why.
Then one day, I got clarity that I needed badly…
…to start figuring out why I felt stuck, and how I could finally get the
confidence I needed to make the move away from corporate consulting.
You see, I was getting really interested in the rise of video marketing, and
decided to attend a live 3 day video marketing workshop. The weekend
included learning video marketing techniques and other tactics to grow your
business. During Q and A segments of the event, I found myself raising my
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hand to contribute to the audience discussion. The host of the event called
me up on stage on three occasions to elaborate on my responses.
Though I told the audience I enjoyed what I was doing with the consulting
firm, I was thinking to myself that I really didn't enjoy it. And in fact, it was
the source of the frustrations and lack of fulfillment I felt. That was building
up inside me day after day.
After speaking on stage to a large group of entrepreneurs (who were
perhaps a lot like yourself), I felt great! I was energized, and felt a deep
connection with this particular audience.
And I received positive
feedback about my talk, even
from the event host. Who was
happy with my talk, and
suggested I should do what I
just did every day, for a living.
This got me really excited, but
then I came down to earth.
Knowing that I already had an
obligation with the firm I was
with, and was making good money there. And thinking that leaving my job,
and starting a speaking and coaching career helping entrepreneurs, was just
a wild dream.
The positive feedback I got was great. But I still felt internal resistance,
which made it hard to make the decision to pull the trigger, and leave the
firm, to build my own business. Until one weekend…
When a huge dose of reality slapped me in the face,
and changed my life forever…
It was the weekend I mentioned to you earlier. Which started out like any
other weekend. It was Friday, and I went to pick up my son and daughter
from school.
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That morning, my kids were really excited. Because today we were bringing
home their school pet guinea pig "Max" for the weekend. But when I pulled
up to pick up my kids and saw my daughter, I immediately knew something
was wrong.
She came up to me in tears, and said… "Max died!" I felt so bad, as I knew
it crushed her world. This was my daughter's first experience with death.
Then to make matters worse, she also told me that her best friend's mother
Val, who had been battling stomach cancer, had just passed away. Wow.
Then, later the same day, I found out that my aunt was rushed to the
hospital, and nearly died from a stroke that day.
The process of helping my kids cope with the sad events that had happened
that weekend was difficult, to say the least…
But the news didn't stop there.
My aunt's brother, my uncle Richard, on his way to the hospital to see
his sister that weekend, had a major heart attack and was rushed to the
emergency room, close to death. Richard’s heart stopped and was restarted
9 times as hospital staff worked feverously to save him. He miraculously
made it through, after being at death's door.
He was given a second chance to live his life, along with my aunt. I knew
they were meant to do more with their lives. This taught me…
An Important Lesson
We often do not get a second chance
in life to do what we really want to
do. To do what we know we're meant
to do. To make a difference in other
people's lives. To make this world a
better place. To embrace our destiny.
Needless to say, I thought deeply
about what had happened.
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I thought about my life, and the things I knew I should be doing, but was
not.
Then I thought of all the other people in the world, people holding off on
doing what they're meant to do. Sometimes it's because of other obligations
like it was for me. (Other businesses and employees who relied on me).
For others, they are afraid to leave the security of their job. Even if they
hate going to that job every day.
Then there are those who are the main "bread winners" of their families, and
don't feel they can take the chance, and risk not being able to provide for
them.
And many others are afraid of change, even to the point of clinging to a job
that makes them unhappy. Talking themselves out of taking the chance to
move on whenever they think about it. People not taking their shot in life.
Or they let their spouse or parents or friends tell them that they can't do
whatever they have dreamed of doing. That they should just be satisfied
with what they are doing.
In all these cases, people don't "go for it", and they stay stuck where they
are, perhaps forever. Which brings me to…
My Big Turning Point
It took me quite a while to come to terms
with following my real passion in life. I'm
sure you can relate… your heart pulls you in
one direction… yet your head pulls you in
another.
There were three important factors that led
to my big turning point. The point that
finally made me realize the mistake I had
made, and was living with day after day.
First, there was my frustration and lack of fulfillment with my job at the
consulting firm. Which you know all about by now.
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Then, there was the day when I was asked to speak on stage in front of a
packed house of entrepreneurs who wanted a better business and a better
life. Being asked to speak out of the blue, by two industry leaders. Who
later heard me speak on stage, and told me I was missing my calling in life.
Then there was that awful weekend, when Max and Val had died, and I also
nearly lost my aunt AND my uncle.
Then I thought...
What more will it take to push me in the direction of my true calling. After
enjoying being on stage, and having the organizer tell me that was my true
calling in life.
What else will it take to make me see we're all here
for a short time.
After what went on with Max, my daughter's best
friend's mother Val, then my Aunt, then my Uncle…
This was my turning point, and my big realization…
That we're all here for just a short time...
And it's our job to make every day count.
That's when I made the decision to leave my
successful position at the consulting firm behind... to pursue my passions
and purpose, and to help others like only I can.
I now knew that it was more risky to stay where I was, and put my dreams
aside… than to go out and pursue the new exciting path I was meant for.
To follow my dream, embrace it, and go for it.
Now, even though I didn't know how to get started on making my dreams a
reality, I was confident that it would all fall into place.
And because I wanted to build a business around my passions and
strengths, I knew I had a good shot at success. Which led to…
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My Wonderful Life Today
Today, I still have a business consulting company, with a pool of consultants
who work for me. And my company Expert Elevation, the product of my life
work and experiences…
Where I am following my passion, helping "ExpertPreneurs®" like you.
Helping others build successful marketing strategies, and implement what
they need in their business to make it a vehicle for achieving their dreams.
So they can have the freedom
to work from home, or
anywhere else, while building
their income, then accelerating
their income…
Setting themselves up to live
the life of their dreams.
I help entrepreneurs become trusted authorities in their market, and work
smarter instead of harder, so they can attract a steady stream of their ideal
clients. Helping them spread their message far and wide…
Make a difference in the world, and create their own legacy of inspiration.
I get to help people just like myself overcome obstacles and challenges and
get them unstuck…
I get to see the joy on their face as they build their businesses…
I see the pride in their eyes when they realize all they have accomplished…
I feel blessed that people seek out my advice and counsel…
That I can truly impact businesses and lives with my work…
And that I can create my own success, joy, and sense of fulfillment, by
helping others be successful.
I'm following my passion in life… And I'm here to help you do the same.
Which is…
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The Reason I Wrote This Special Report
After making the journey you just heard about, I was grateful for seeing the
light, and making the move I knew I needed to make.
Yet the more I thought about it, the more I realized my calling. My mission
in life. To help as many struggling, frustrated and unfulfilled coaches,
consultants, authors, speakers and seminar leaders as I could, to realize
their ideal lives. By helping them achieve their vision of having their ideal
"expert" business.
The vision you may have had when you started
your business. Though something happened along
the way, which didn't bring you the rewards you
expected. A business that didn't work like you
thought it would. Like you had dreamed it would
work.
You see, I understand your pain. I know what
you've gone through trying to grow a thriving
business. I know the frustrations you have, and
the disappointments you've experienced. And I
want to help.
Think back… to when you first realized you were an expert, and could
leverage it to help people, and to create a wonderful life of enjoyment, great
income, and the personal freedom to do what you want to do.
You were all excited with the thought of building an online business to
leverage your expert status. So you can help others, and get rewarded
richly for doing so.
You've seen so many other people over the years who became
"ExpertPreneurs®"… and were wildly successful. You figured that if they
could do it, so could you. (And you were absolutely right about that!)
So you started putting the pieces of your online business together, like the
pieces of a puzzle. You worked hard, and you thought you did a good job.
But you haven't been able to see the big picture come together. Your puzzle
is just sides and corners, and you still can't see the whole picture…
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So you're not getting the results you expected.
You're not making the progress you
expected. You're not making the
money you expected. You've put in
way more time and effort than you
expected… And have experienced
frustration, disappointment… and from
time to time exhaustion. None of
which you expected.
And you don't know what to do next,
or who to turn to.
So instead of your life getting better, like you intended… you're actually
drowning in your own business. Your life is frustrating, your business is a
disappointment, and you're exhausted… with not much to show for your
efforts.
And the excitement you had when
you were starting out is gone.
Replaced by self-doubt, lack of clarity, and frustration that the problem may
be you.
This is why I wrote this special report. To bring you clarity about all of
this, and what you're really trying to accomplish. To let you know that
you're not alone.
Listen, this is a common scenario
when "expert" business owners try
to build their online presence by
themselves, with no one to turn to
for ongoing help. Whether you're a
speaker, an author, a coach or
consultant, you may have done
what so many others have done...
Decided to "go it alone" in
business.

16

You see, it's really not your fault that you're in the situation you are in now.
Because you had good intentions. You did what you thought you were
supposed to do, to get your "expert" business going and growing with online
and offline tactics.
But that's all in the past. Now it's time to leave your pain and frustrations
behind. Because in the pages of this special report that follow… you will
discover what you've been missing, as you've been trying to build your
expert business and expand your reach online.
Today, you will uncover how to take what you're already doing, and build a
real, efficient, profitable business around it. And when you put my advice
into action, your business and your life will dramatically improve.
How To Avoid Working Harder Than
You Do Now
When you "go it alone" in business… and
move forward building your expert
business… you can easily fall into the "I'll
do it all" trap.
You may think it's rough, working all the
hours you do now trying to build your
business. The fact is, many
entrepreneurs spend more time on their
businesses than any job they've worked
for. And at the end of the day, still have little or nothing to show for it.
There is a right way to build a business that will support any lifestyle you
want to live, which requires far less work than you're putting in now. And
there is a wrong way.
Doing things the wrong way results in you working much harder than you
have to. So before we move ahead, and you discover how to avoid working
even harder than you do now to build your business... Let's take a quick look
at…
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The Obstacles Blocking Your Way
To Success And Freedom Right Now
You see, there are MAJOR obstacles that will stand in the way of your
freedom and success, if you let them. Which you are probably experiencing
right now.
Some are caused by a lack of the specific knowledge you must have to
operate profitably as an "ExpertPreneur®." Some are caused by things
you've believed to be true for a long time, which may not be true at all. Like
the notion that you can do all of this yourself.
And then there is the "demon" of self-doubt… that can haunt you every step
of the way.
This is where education and advice from someone who has already made it
to where you want to be is so essential. And is why I've dedicated my time
to bring you this report that will point you in the right direction. And enable
you to eliminate these nagging obstacles from your
life.
Now, I want to ask you an important question, about
what you think has been holding you back so far,
about what has been the cause of the frustrations
and disappointments you've been living with.
Do you think you can't have the business of your
dreams, because of the state of the economy around
the world?
Well I have some eye-opening news for you, all
about…
Why Now Is The Best Time To Build
A Lucrative Expert Business
You know that as an expert business owner, you are in the business of
creating opportunities… for your clients and yourself. Well guess what? This
is the best time in history to do so. To create your own opportunities, and
build your wealth and personal freedom like never before.
Not since the Great Depression has a time like this existed. And history has
proven that times like these, with what many people see as a "challenging"
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economy, that more self-made millionaires are made than during "good
times."
With the expansion of internet access to the world, it's now easier than ever
to reach your target market. And not just a handful of people, we're talking
thousands… even millions of people who want and need the help you provide
in your expert business.
Just know that it's definitely not too late to build a thriving, lucrative
business around what you've already started. Around the "expert status"
you know you already have. Where you are bringing something unique to
the market. Because YOU are unique.
Where only you are responsible for its success. And if you've done a good
job of focusing on working smarter, instead of harder, your chances of
success will far outweigh your chances of failure.
You see, the keys to building the business, and life of your dreams, are
simple...
Using what I call "Income Accelerators"
Which are based on six foundational
aspects of your business that must
be in place. And all working together
in a way that lets you work less than
you are now, and earn what you
expect (and more).
When you have these critically
important "Six C's" working together
as a system, you will finally see the big picture of the puzzle you've been
building. When all the pieces of the puzzle fit together, in synergy.
How Using "Income Accelerators" Will Set You Free
When you have the "Six C's" all working together as a system, you are on
your way to achieving the dream of working when you want, and not
working when you don't.
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Because when these Income Accelerators
are working together as a system, it's
largely automated once everything is put
in place and working.
You've probably seen many offers online
with claims of living "The Internet
Lifestyle." In many cases, the offers you
see are just part of the puzzle, and will
not enable the Internet Lifestyle in your life.
But when you have these Income Accelerators working together in an
efficient, mostly automated fashion, The Internet Lifestyle is achievable for
you.
Since this system involves having most of the work done up front, then
testing it for performance, and letting the systems bring you a steady
stream of qualified leads, hot prospects and more clients than you could ever
handle, the way your business operates now.
Again, that's all in the past. Today you're finding out the secrets for…
Working Much Less Than You Do Now
Just think about that for a minute. Wouldn't that be great?
Having a good time enjoying your expert business… giving people what they
really want… and working much less than you have been. All by using this
Income Acceleration Blueprint to get you from where you are now, to where
you want to be… which also includes:
Making Much More Than You Do Now
Because my Income Accelerators
leverage systems, and enables you
to deliver your message in a way
where you're not always stuck in
the "trading time for money" trap…
you can actually make more, while
working less.
With these kind of systems in place
in your business, just imagine how many more people you could help, who
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need your help badly. Imagine the impact you can have on many more
people's lives, just from approaching your expert business smarter. It's really
wonderful, when you think about the possibilities.
What's also wonderful is YOU…
Eliminating Frustration, Stress And Disappointment
Remember, all the bad things you've been experiencing have been caused by
your expert business not being structured in the most efficient, profitable
way it could be. So when you fix that, by using my Income Accelerators the
way you'll see in just a moment…
You'll move from that bad place of frustration, stress and disappointment…
to where you want to be!
Enjoying your business and what you do every day. Making the income
you've only dreamed of to this point. Having the personal freedom to work
anywhere you want to, whenever you want to. And not working when you
don't want to. The Internet Lifestyle.
You know my story. And you know I used to
feel just like you have been. Nothing would
make me happier than helping you take
advantage of my Income Accelerators in your
business. And seeing you living the good life,
with the business of your dreams!
Creating Structure, Stability,
Security And Serenity
When you do make the smart decision to
structure how your business operates
properly… you're on your way to creating a
business that will support any lifestyle you
choose. All by having a business that
leverages systematic structure. Because creating and leveraging structure
brings stability. Stability brings security. And security brings serenity.
Your goal as an "ExpertPreneur®"… is to attain each of these. When you do,
you've come full circle, from a disappointing, overworked life trying to get
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your broken "expert business" to work… to an ExpertPreneur® with a solid,
long-lasting, wealth producing business.
A business that can build equity. That you can sell when you feel it's time
for you to retire to a tropical island in the Caribbean… live a life of skiing in
Vail… playing golf on the legendary courses of the world… or what ever that
freedom looks like to you..
It's your choice, that you've earned. When you finally know…
How To Make Your Expert Business Work
The Way You Want It To…
To get to this point… to make your
business work the way you want it to…
you've got to leverage what you've
already learned, as you've taken your
business to where it is now.
Then you must be willing and able to take
it to the next level. From just
understanding how the big concepts of
marketing work, to building and achieving Marketing Mastery.
To building a Customer Acquisition System, that brings you prospects and
customers continually. Not doing some lead generation the first few days of
the month, then coasting to see how many customers you get.
When you achieve this, you will have the business of your dreams. That
works like you expected when you first decided to become an expert, and
help people.
You're about to discover what an efficient, profitable Customer Acquisition
System looks like. Compared to what your current efforts to get prospects
and customers looks like. (So make sure you're taking a lot of notes )
Then we'll discuss how you can get started creating a system like this for
your expert business. By taking what you're already doing, and building a
real business around it. Which all begins with…
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Income Accelerator #1
Making Contact Consistently
and Systematically
From my experience working with "ExpertPreneurs®"… I know the biggest
challenge you face as an expert business owner is getting customers and
clients.
So let's talk about why this is a
challenge for you right now… with the
lack of clarity, self-doubt and frustration
you're experiencing. And how to turn
that around so getting customers, and
building your business, is no longer a
problem for you.
As you already know, you've got to
attract leads who are your target market
to your business. Then turn them into an interested prospect, then a paying
customer or client.
But where expert business owners
are the weakest…
…is putting yourself out there, so you can attract the leads your business
must have. And when I say putting yourself out there, we're talking about
having a presence online, and having a monthly budget for advertising. (In
addition to making yourself visible in public, with a book, doing interviews or
speaking.)
First, you must know who your target
prospect, your Ideal Client, is. The
person you can help the most with
your unique skill sets, life experiences,
strengths and passion… (what I call
"your money spot.") I'm sure you
know this already. But have you really
made an effort to identify exactly who
your target prospect is?
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Time spent researching who your Ideal Prospect is…
…what their most pressing problems are, and what their deepest desires are,
is time well spent. There are many areas of your business where you can
outsource different work so you don't have to do it yourself. But when it
comes to prospect research, I recommend you set aside the time to do this
yourself.
Your goal is to learn all about their problems, fears and frustrations, their
needs, wants, and desires. Their aspirations, hopes and dreams. The beliefs
they have about your marketplace and what you do, whether those beliefs
are true or false. And all about experiences they may have had that affect
their decisions to make a purchase. Whether these are outside factors, or
feelings they have inside them.
When you are sure you know exactly who your prospect is
…who your Ideal Client is… it's time to get your message in front of them.
To do this, you must know how to get in front of them. Where do they hang
out online? What information do they consume offline? What kinds of events
do they attend online, and live events like conferences or even association
and "meet up" meetings?
Is your Ideal Client reachable through social media online? Are they
reachable through certain types of media sites, like news sites, niche-specific
blogs or communities?
Or is your Ideal Client an "ink and paper" reader, enjoying magazines, hobby
and trade publications, or known to make purchases through direct mail
promotions?
When you think you've figured out where your target market can be
contacted, it's time for you to…
Start Testing Media and Promotional Communication
Maybe you've found that your Ideal Client likes to read articles about their
specific interests and problems online. In this case, it's time to craft some
articles, and find a few content sites or blogs, so you can start testing.
The only way you'll find out what works and what doesn't is by testing. With
the goal of finding articles that your target market connects with, that brings
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them to your website. And finding the media and websites where you get
the best response from your articles.
When you find something that works, do it again and again in a consistent
manner. A systemized manner. All
while you're testing other media,
and advertising creative, with the
intent of finding more avenues to
make contact with your target
prospect.
Testing advertising and content is
not as hard as you may be
thinking. And there are so many
options, that you'll never run out of
places to test. Whether it's Facebook ads, sponsored Tweets, or engaging
infographics on Pinterest... or banner ads on high-traffic blogs and news
sites… or Pay Per Click ads on Google or Bing… or articles on Ezine Articles…
If you've done a good job identifying your target prospect, and have done a
good job creating articles and ad creative that is interesting to them… you
will find places to make contact with your target audience.
It all comes down to getting clear on where to find your target prospect,
setting a budget for your lead generation activities, and make it one of your
biggest priorities to practice prospect-getting regularly.
When you do this, and you have a steady stream of targeted leads coming
your way, it's time to focus on the next part of your Prospect and Customer
Acquisition System, which is…
Income Accelerator #2
Capturing Prospects and Building Your List
If building a list has been frustrating for
you, don't worry. You are not alone.
This is a common problem I've seen
with expert business owners. Yet you
can eliminate your frustrations, and
finally find success building a big list,
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when you put the advice I have for you into action.
And I don't mean any old list. I mean a list of quality prospects, who are
interested in what you have to say, and are your Ideal Clients for what you
have to offer.
As you've just seen as we talked about implementing Income Accelerator
#1, Making Contact Consistently and Systematically…
When you are able to attract a steady stream of targeted leads to your
website, you are in a perfect position to build a quality list. A list of
prospects you've attracted with a compelling "lead magnet" offer.
This is what I call an organic list, one you've built yourself.
Where you know the message and content they've come
into contact with before raising their hands to get more
information from you.
Which is different than "purchased" lists. Which can come
from many different sources, the quality of which may be
questionable.
To build an organic list of targeted prospects from your
"Making Contact" activities, an email "optin" list that grows
daily, full of your Ideal Clients, you must offer the leads coming to you
something they value. And something that is related to helping them get
what they want, solve their biggest problem, or fosters their dreams and
aspirations. A vehicle that does all of this well is called a Lead Magnet.
You know the attraction power a magnet has to any metal object, right?
Well this is the same strong effect that a valuable, compelling Lead Magnet
will have to your target prospect, when they
read it, watch it, or try it.
To make your offer and your Lead
Magnet
a "must-have"…
…when your target prospect discovers it, it
must be focused on them. Information to
help them get what they want, get what
they've always dreamed of, or get rid of a
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nagging problem they have, that they want solved badly.
Which includes compelling "hooks" and hot buttons that attract their
attention, builds strong interest, taps into a strong desire they already have,
and compels them to take action, and enter their name and email address to
get free access and take a look.
This is the opposite of trying to build your list with a generic offer like…
"Request My Free Newsletter Here"… which implies no benefits, and leaves
the viewer saying "So what!"
When you do communicate "what's in it for your prospect", and the benefits
hit home with them, instead of saying "So What"… they'll just enter their
name and email address to get their hands on what you have.
One last quick point about organic and "paid" lists. In the email world,
buying lists of email addresses, and mailing them like they requested
information from you (which they did NOT), is a liability for your business.
You can get labeled as a spammer, and even have your ability to send out
emails taken away from you.
Now, in the direct mail world, paid
lists are GOOD. Because just like
you would do lead generation to
send leads to your Lead Magnet
offer, so they can get on your
email list… you can use a
purchased Direct Mail list to do the
same thing.
Mail a postcard or a letter to the
Direct Mail list you bought, with
the same compelling offer and Lead Magnet that you know they'll really
relate to. Include a link to your Lead Magnet "landing page", and when they
get your letter, they can go to your site and optin to your list as usual.
Note that this only works when the Direct Mail list you bought includes your
target prospects, not just anyone. You can get access to any target group
you want, by dealing with a qualified "list broker" or using one of the many
list service sites like InfoFree.com, InfoUSA.com, InfoCanada.ca, and
MacroMark.com for international lists.
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Now let's visit the next step of your Customer Acquisition System, where you
start building a relationship with your new prospects, all inside…
Income Accelerator #3
Communicating Your Marketing Message
As we visit your next Income Accelerator, we're moving from what you've
already been doing to some extent… Making Contact, then Capturing
Prospects and Building Your List (though I bet you haven't been as thorough
as we've discussed, as thorough as you need to be)…
To what really makes your Customer Acquisition System a game-changer for
your expert business.
You see, it's time to talk about how you communicate to your new prospects
after they've requested your Lead Magnet. Not just what you say, but how
you use a system (or don't) to communicate consistently with them.
Without having to do One-Off promotions every month. Without you having
to craft new emails every day, then plug them into your email program and
hit send.
Before we get to the "system" part of communicating with your prospects,
let's take a look at your marketing message first. Because as I always say…
"The money is in the message."
Now that you've attracted a lead, and
they became a prospect when
requesting your Lead Magnet from you,
the conversation begins.
It's time to make sure your prospect
has consumed your Lead Magnet. And
get their feedback and thoughts about
it.
Then give them more valuable information they can use, that positions YOU
as the authority. And builds the relationship, so they get to know, like and
trust you.
People desperately want someone to look up to. Who will be a mentor to
them, who understands them, and wants to help them achieve their goals,
get what they want, and live the life of their dreams.
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Now that they have entered your world, it's time for you to show them that
you are their "trusted advisor."
You are the one that's the expert, and are there to help them in any way you
can.
As this conversation gets going with your prospect, it's time for us to bring a
high-powered concept to the table. Which will help you build relationships,
and make sales, mostly on autopilot (if you do it right.) We're talking about…
Using Marketing Funnels
You can look at Marketing Funnels as a system of autoresponders. Someone
gets on your list, and a series of messages are sent to them from your
marketing system, automatically.
Since you've already identified your target
prospect, your Ideal Client, you know
what makes them tick. You know their
fears and their frustrations. You know
their wants, needs, desires and problems.
You know their aspirations, goals and
dreams.
It is now your job to show your prospect
that you do indeed understand them, like
few others do. By keeping the
conversation about THEM, not you. By
addressing their problems and desires,
and letting them know you are the expert, and have the solutions for their
specific problem.
So with your Marketing Funnels in place…
You pick up the conversation after your prospect raises their hand, and
requests your Lead Magnet. Then you make sure they've consumed it, and
you keep the conversation going. Bringing them valuable and useful
information, and going even deeper into the subject matter of your Lead
Magnet, (that also leads to them making their first purchase from you).
You connect with them in an authentic way, and they'll get to like, know and
trust you more every day. As your automatic Marketing Funnel delivers
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them more educational content (that relates to your main offer which they'll
discover later), and establishes your expert authority and your brand.
When you build relationships with your prospects like this…
You're setting up an easy path for them to purchase from you later. Since
people like doing business with people they like and trust. In their eyes, you
have separated yourself from the crowd. From the others who your
prospects do not know, like and trust.
As your Marketing Funnel is building the relationship, and setting up the sale
down the road, you'll want to have a communication plan in place, along
with an efficient content creation process. Including how the content is
delivered, depending on where and how your prospects are accessing it.
(I have a special 6 Step Content Creation Process that fits this situation
very well. Which you'll find out more about later on.)
With the Marketing Funnel concept, we're focusing on the email marketing
channel of your business. Which will do all the heavy lifting in your
business. But there are also other channels that need to be considered with
your communication, including your Facebook fans, your Twitter followers,
and others.
Now that you see how Marketing Funnels can help take a lot of the work
you're doing now, and make it automatic whenever someone enters your
"funnel" after requesting your Lead Magnet…
Let's take the Marketing Funnel and automation concept a step further, as
we visit the next critical factor for making your expert business work the
way you want it to, with…
Income Accelerator #4
Converting Prospects Into Clients
and Customers
As you can see, using Marketing
Funnels, we are leading your target
prospect down the path to making a
purchase.
They've requested and consumed your
Lead Magnet, which gave them
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valuable, actionable information. And positioned YOU as the expert.
Then they received systemized communication from you (as part of your
Marketing Funnel), which established and built the relationship between you
and your prospect.
As this process continued, you became the trusted authority in the eyes of
your prospect. They know, like and trust you, and know that you
understand them like few people do. You've done a great job!
Now, it's time to extend your Marketing Funnel…
And continue the conversation, that sets the stage for converting your
prospect into a customer.
It's time to shift the communication from only
valuable content, relationship building and expert
status positioning, to communication that directly
leads them to their first purchase decision.
Like we talked about with your Lead Magnet, your
product offer must also leverage an existing
desire or problem. In a way that shows the
prospect that you not only understand their
problem… you have the solution for their specific
situation.
When you can communicate with your prospect
the way we've discussed today, you are
approaching your offer with a positioning of
helping them, not selling to them.
Crafting a Successful Offer
There are simple, yet powerful ways to get
your sales message noticed, read and acted
upon by your target prospect. Which you
must be aware of, and use in your messaging.
Offers are commonly referred to as "sales
letters", though take on many forms besides
the old-school letter format. Some formats
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work better than others, depending on the market, the prospect and the
product.
So just as we talked about when Making Contact with your lead generation
and advertising, the only way to know what works for you and what does
not, is to test every sales message you create. You can do this fairly easily,
using the free Google Analytics service, specifically what they call "Content
Experiments."
Now, I don't have the space here to give you a full tutorial on crafting
successful sales messages. (Though you'll find out later how you can access
my full Sales Copywriting tutorial.)
But as a general rule, sales messages must have these foundational
elements to attract the reader, pique their interest, connect with their
desires or problem, and prompt them
to take action and make the purchase.
- A strong, attention-getting headline
and lead, that speaks directly to your
prospect, in ways they can self-identify
with.
- Using "proof elements" like
testimonials, endorsements, charts
and facts to back up your claims.
- Compelling copy throughout that
makes them pay attention to every
word you say. Including story lines,
and benefits that answer the question
"What's in it for me?" With emotional
connectors that drill down past benefits, to reach the reasons why the
prospect really wants to buy.
- A clear offer that demonstrates value far exceeding the price asked, and
seems irresistible to the reader.
- Direct "Calls to Action" that tell them what to do next.
- Added bonuses to increase the perceived value of the offer.
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- Elements that remove all risk from purchasing today, including a strong
guarantee of money back if not satisfied.
- Addressing reasons why your prospect may not buy (known as objections),
then relating why each factor is a non-issue.
- And time or availability based limiters that evoke a sense of scarcity, that if
they wait to order, they may miss out (which evokes the strong trigger of
"fear of loss").
Plus many, many other more advanced techniques (that you'll find out about
later.)
Now that you know what to do to convert your target prospects into paying
customers and clients, and have new customers buying from you, it's time to
continue the conversation you started with them way back when they
requested your Lead Magnet.
Because now that they are your customers, it's time to shift your focus to…
Income Accelerator #5
Creating a Connection with Your Customers
Once you've converted a prospect into a
customer, your job does not end there.
You've developed a relationship with this
person on the prospect level when you
first met. Now it's time to raise the bar,
and the level of the relationship. Since
they have now become one of your
valued customers.
Your intent here is to create "Raving
Fans"… who will gladly tell their friends, family and coworkers about how
great you and your company are.
You know the massive presence and power of Social Media. Well would you
rather have your customers using Social Media to tell the world how great
you are? Or how disappointing you were?
It's all up to you how your customers see you and talk about you. And it's
largely a factor of how well they feel treated by you, after the sale. In
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addition to the quality of the product or service they purchased. Now
we're…

Back To Our Marketing Funnels Conversation.
Because just like we used Marketing Funnels to help build the relationship
with your prospect, in a mostly automated way, we can leverage the power
of systemized marketing to build your customer relationships, too.
The fact is, an engaged customer is a happy customer. More so than their
satisfaction with your product or service, (though both are very important).
So all the effort you put in to developing the relationship with your prospect
must be applied to these people as your customers.
Which is as easy as asking them their comments about your product or
service. By asking them how happy they are being part of your family of
customers. By asking them… "Would you tell your friends about us?"
A great way to systemize this is by placing a
Customer Scorecard in your after-purchase
customer Marketing Funnel. That lets them fill
out a survey, rating your company and
product, based on what you promised. And
also rating you on things like timely delivery,
prompt response to customer service requests,
etc.
You can use your systemized communication
after the sale to make sure they know how to
use the product, or get full benefit from the service, and where they can turn
to for support. And even invite them to your private "customers-only"
community website or Facebook Group, to get special extras only customers
get.
You'll look great in the eyes of your customers if you…
always remember to under-promise, and over-deliver. This way they'll think
they're getting the VIP treatment and getting great value. Which they'll love
you for!
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And speaking of Customer Support, your Marketing Funnel system can also
focus on every interaction that involves your Customer Support team.
Making sure that in the end, the customer was happy in all respects. This
kind of special attention will pay off for you again and again.
I'm sure you have received survey requests from companies you contacted
for support, to get your feedback. I know I have. Well that's because this is
a great form of customer engagement. It shows you care about what your
customer experiences, and what they feel about each experience.
When you follow this entire Customer Acquisition System blueprint…
You will set yourself up to get more prospects, develop great relationships
with them, turn them into customers, and develop raving fans. Which are all
signs of a strong, successful business.
Now it's time to reveal the final, critically important piece to this blueprint…
Income Accelerator #6
Customer Retention and Commitment
And turn your happy customers into
customers for life.
The fact is, the longer you can retain
your customers, the stronger your
business will be. And the more your
business will be worth.
First, you can use "stick strategies"
after a customer's purchase, to
encourage them to keep the product or service, instead of requesting a
refund.
Strategies that include making the customer commit to complete a program
when they order… that get them started quickly, while their motivated, so
they can experience some degree of success early on, which motivates them
to continue… and that offer special bonuses which are delivered after a
purchase, after the guarantee period expires.
You can also retain your customers by making them additional product
offers, as part of your systemized Marketing Funnels. Taking them up your
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"product ladder" where they receive even more value, and pay you for it
each time.
You can also make "membership"
product or service offers where the
customer is billed monthly for access
or delivery, until they say stop.
Then apply your stick strategies to
encourage them not to cancel.
This is often done by offering special
surprise bonuses. Or additional
resources you tell them about, that
are delivered once every 3 months.
So they stay a member to get the next resources to be released.
Then there's creating brand loyalty… which will also increase your customer
retention. Especially when your customer is given special VIP or
membership access to an exclusive program reserved for top clients. So
they get the feeling they are part of something exclusive, part of "the club."
Other loyalty programs offer rewards and even additional products, for those
who remain customers over the long term.
To give you an example of…
Why customer retention is critically
important to your business…
There's a business metric that shows the health of any business at a glance.
It's LTV… your Customer Lifetime Value. Which shows what your average
customer is worth to your business over one year, or even over five years.
The higher your LTV, the more you can spend on advertising to get more
prospects and customers. When you can elevate your LTV higher than that
of your competitors, you will operate with an unfair advantage.
When you know that you have a full featured system of Marketing Funnels,
that bring your customers up a "product ladder" with every additional
purchase they make… typically with higher and higher prices…
If you know that when someone buys Product A, they are likely to buy
Product B and Product C too… Then you know you can afford to spend more
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than your competitors on advertising. While still making a serious profit.
While they are left scratching their heads, wondering how you can afford to
advertise so much.
Which is an enviable position to be in as an expert business owner!
Now that you've discovered the Income Acceleration Blueprint… and the six
powerful Income Accelerators… that are a must-have for any expert who
wants a business that provides a life of enjoyment, wealth and personal
freedom…
Here is a big tip that will help you make your mostly automated Customer
Acquisition System a reality in your business, without you having to put in
18 hour days and work like a dog. Getting things done is all about…

Leveraging Outside Resources
So You're
Not Always
Working

By leveraging other people's work, you can truly create a life of personal
freedom for yourself. And you don't have to have a big staff to make this
happen (or any staff at all).
Many business owners use outside "contractors" to fulfill important duties in
the business.

37

Which allows these "ExpertPreneurs®" to create thriving businesses, which
builds their wealth and gives them the personal freedom they want. By
outsourcing tasks to people abroad, and within your own country.
And we're not talking sub-standard labor, either. We're talking about
qualified professional people, at home and abroad, who are on the same
level you are. And do as good a job as you would do yourself.
All in the name of you working less, and making more.
It's not difficult to get started using a couple of outsource workers for your
business. And it's really a good idea. Because outsourcing will enable you to
help more people, earn a much higher income and build your business into
your Dream Business. While you only work a fraction of the time you do
now.
And any outsourced workers you use will help grow your business, and give
you more time and personal freedom to enjoy life. As long as you
remember…
The Biggest "Takeaway"
From This Report
By now, you realize that you must have a consistent flow of leads, prospects
and clients into your business. And the only way to achieve this is by
implementing an efficient Customer Acquisition System, that works mostly
on autopilot, 24/7, whether you're working or not.
The key to having a successful "expert business" is to create processes for
everything you need, then create systems from those processes that do
most of the work for you.
Systems that generate leads. Systems that turn those leads into targeted
prospects. Systems that build relationships with your prospects, so they
grow to know, like and trust you. Plus systems that convert those prospects
into customers and clients. And systems that build a closer relationship with
your customers and clients, turning them into raving fans, and customers for
life.
If you are serious about creating
the business of your dreams…
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…helping many more people than you are now, and enabling yourself to live
a life of enjoyment, prosperity and personal freedom…
Then you know you must develop your own Customer Acquisition System,
leveraging the power of the Six Income Accelerators you've uncovered
today.
Now, if you're thinking you're going to close yourself in a room for a month,
and make this all happen yourself, you need to know two things.
First, doing all of this on your own is a lot harder than you may be thinking
now. And secondly, I must remind you about…
The Trouble With "Going It Alone"
In Business
"Going it alone" in business is never a good idea, even for the
"ExpertPreneur®" working from home.
The fact is, you are at a disadvantage if
you don't have someone to turn to for help
now and then. Being involved in a
"mastermind" group, where you and likeminded entrepreneurs get together live or
on the phone to brainstorm and share
what's working, can be a very valuable
activity.
Having someone to turn to will ultimately
enable you to move from where you are
now with your expert business and your life… to where you want to be… your
Ideal Life.
Which is why I'm here to help you, with this Income Acceleration Blueprint.
And why I want to let you know…
How To Continue This Conversation
If you're ready to start moving in the direction of a more enjoyable life of
prosperity, and the freedom to do what you want... living life on your own
terms... and you think that you can make it happen with my help...
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Take my Income Acceleration Business Assessment, and find out exactly
where you stand now. You'll receive a detailed report afterward, showing you
the areas you're doing well in, and the areas where you need to improve to
have the expert business of your dreams. Register to take the assessment at
this web page.
You'll even get a "secret" bonus just for attending, that will help you even
more with taking your first steps to helping more people, while working a lot
less and making a lot more. And it's absolutely Free.
About My "Income Acceleration" Coaching Program
Now I think you should also know that I do take on clients who want help
with designing and creating their Customer Acquisition Systems. To get all
the details about my coaching program, and to find out if there are any
openings now, visit this web page.
Now, just a few words to wrap this up, about…
Living Life On The High Road
(Or The Low Road)
Basically, everyone has choices to make.
Concerning practically everything in their lives.
However, some choices are more important
than others, and have far reaching benefits (or
consequences).
Right now, you're faced with one very
important decision.
To take "the high road"… embracing what
you've discovered in this special report today…
and making something great happen in your expert business and your life.
Bringing you all of the good things we've talked about today.
(I'm probably a lot like you. If I could make this happen, you can too!)
Or you can decide to take "the low road"… which is remaining just where you
are now. Which is not a guarantee that you'll even stay where you are now,
since you could very well lose ground over the next year.
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And if you do, you'll still be facing the same frustrations you face every day
now. Maybe even the bad things you're thinking of now, knowing you are
returning to the frustrating situation you've been living with.
It is my hope that you'll decide to take "the high road"… and create the kind
of business and life you really want.
Final Thoughts
I'm glad we've had this time together today. And I hope my Income
Acceleration Blueprint has opened your eyes to what is really possible for
you. And that you just don't have to sit there and take it… living a life of the
same old headaches, day in and day out.
If you have enjoyed this report and found it of value, let your expert friends
know about it, by sending them to my website… www.ExpertElevation.com
Now, I'd really like to hear your thoughts, good or bad, about your time
spent reviewing this report today.
You can visit a special blog post right here… that I have dedicated to the
release of this special report. Where you can leave your comments about
my "Income Acceleration Blueprint" and how it's helped you.
Here's to your success as an "ExpertPreneur®."
And you living the life of your dreams!

Dedicated to Your Income Acceleration,
Sheryl Wolowyk
Income Acceleration Coach
Founder, Expert Elevation
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